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ELIXIRR INTERNATIONAL PLC
("Elixirr", the "Company" or the "Group")
Trading Update

Elixirr Intemational plc (AIM:ELIX), an established, global award-winning challenger consultancy, is pleased to provide
an update on trading for the year ended 31 December 2022 ("FY22").

Highlights

e Subject to audit, FY22 results expected to be in line with market expectations
e Rewenue of approximately £70.7m (FY21: £50.6m)
o Anincrease of 40% in absolute terms year on year
o Underlying organic revenue growth of 18% year on year
o Elixirr continues to gain market share
o Adjusted EBITDA of approximately £20.5m (FY21: £15.7m)
o Adjusted EBITDA margin of 29%, ahead of previous guidance
e Cash of £20.4m with no debt leaving the Group strongly positioned to pursue its growth strategy
e Given strong cash performance, proposed final dividend for FY22 of 10.8p per share, an increase of 160%
o FY23 revenue expected to be £85-87m, with Q1 currently trading ahead of this and a record revenue month in
January 2023. Growth trajectory expected to continue into FY24
o Continued focus on 4 pillar growth strategy with progress across all pillars
e Acquired iOLAP with no dilution to existing shareholders
o Strong M&A pipeline subject to rigorous and disciplined diligence process
e The Group will release full results for FY22 on 3 April 2023

Stephen Newton, CEO of Elixirr, commented: "Elixir delivered growth on all key metrics during FY22. It was
particularly pleasing to see the improved value creation from using all four pillars to grow our firm - it is the year that
brought our IPO thesis (coupling organic and inorganic gronth) to life. The turbulent macroeconomic backdrop and
our strategic purchases have made Elixirr's services even more relevant at a board level as we help our clients to
navigate the changing business environment. The momentum we have delivered in 2022 is accelerating in 2023, and
we expect further growth across all our pillars as the year progresses.”

Trading for FY22 was strong with all metrics in line or above market expectations. The Group's solutions were in high
demand as we assisted clients in addressing their key boardroom challenges. Elixin's broad range of senices,
including business transformation, cost-reduction - and with the addition of iOLAP, data expertise - were of great
relevance amid volatile market conditions for many businesses.

Subject to the completion of the audit for FY22, the Group expects to record revenue of approximately £70.7m, an
increase of 40% on FY21 revenue and within previous guidance. This is also well ahead of the 6% awerage for the
Consulting industry since 2007, demonstrating how Elixirr continues to gain market share. Elixir achieved this
revenue notwithstanding that two of its clients were acquired during the period and a management decision to exit
lower margin revenue in acquired businesses to sustain the quality of our eamings. Excluding the impact of these two
factors, underlying organic revenue growth delivered by the partner team was 18% including the impact of a major
client change programme coming to an end (or 29% excluding the impact of the ending of this programme).

Adjusted EBITDA is expected to be approximately £20.5m, in line with our previous guidance that Adjusted EBITDA
would exceed £20m. The Adjusted EBITDA margin is expected to be 29%, abowe the previous 27-28% guidance.

Cash balances at 31 December 2022 were £20.4m with the Group having no debt. The year-end cash balance reflects
the financing of all the iOLAP initial consideration without any dilution of shareholders. We hawve also used our cash



resenes to buy shares to minimise dilution when using our shares to incentivise employees/partners or buy
businesses. We hawe not had a dilution event since April 2021.

Given FY22 performance and the year-end cash position, the Board will recommend a final dividend for FY22 of 10.8p
per share to shareholders at the AGM in June 2023. This is an increase of 160% on the FY21 final dividend with a
total cash cost of £5.0m.

2022 is the year we have seen our 4-pillar growth strategy come to life with strong organic growth from our existing,
promoted and hired partners, complemented by our acquisition of iOLAP and the opportunities that provides to sell
additional senices to our clients. Our progress on all four strategic growth pillars includes:

. Stretching our current partner team - we achieved underlying organic revenue growth of 18% and increased
revenue per partner by 13%

e  Promoting partners from within the firm - we have promoted two experienced principals to partner on 1 January
2023, with a further two principals to join the partner team in October 2023

e Hiring new partners - we made two successful partner hires in 2022, who both brought new clients to Elixirr and
are now working with clients that have the potential to become gold clients

e Acquiring new businesses - we completed the acquisition of iOLAP in March 2022, our biggest acquisition to
date, furthering our US growth and bringing key data expertise that we are cross-selling to our clients across the
Group. We remain focused on inorganic growth with a strong pipeline and dedicated M&A team, however we are
rigorous with our screening and diligence processes to ensure that we only complete high quality transactions.

2023 has also started strongly with organic growth accelerating in Q1. January 2023 was a record revenue month for
the business, with absolute revenue growth of 76% against January 2022 and organic growth of 29%. Expectations
for full year FY23 are for revenue of £85-87m with Q1 currently trading ahead of this.

A more detailed update on expectations for full year FY23 will be provided by the Directors in conjunction with the
release of the full year results for FY22 on 3 April 2023.
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About Elixirr International plc

Elixirr is an established global award-winning management consultancy, challenging the larger consultancies by
delivering innovative and bespoke solutions to a repeat, globally-recognised client base.

Elixirr was founded in 2009, by Stephen Newton, Graham Busby, lan Ferguson, Andy Curtis and Mark Goodyear,
experienced business advisors who identified a market opportunité to provide bespoke, personal senices as a
‘challenger’ to the traditional consultancy businesses in the market. Elixirr guides its clients to overcome challenges
such as: future-proofing against technological disruption; development and roll-out of new propositions, products and
senices; incubating new businesses; navigating a more complex and multinational regulatory environment; and
project management and implementation of major change programmes.

This announcement contains inside information for the purposes of Article 7 of the Market Abuse ulation
(EU) 596/2014 as it forms part of UK domestic law by virtue of the European Union 1(Withdrawal) ct 2018
("MAR"), and is disclosed in accordance with the company's obligations under Article 17 of MAR.

This information is provided by RNS, the news senice of the London Stock Exchange. RNS is approved by the Financial Conduct Authority to act as a
Primary Information Provider in the United Kingdom. Terms and conditions relating to the use and distribution of this information may apply. For further
information, please contact ms@lseg.com or visit www.ms.com.

RNS may use your IP address to confirm compliance with the terms and conditions, to analyse how you engage with the information contained in this


mailto:rns@lseg.com
http://www.rns.com/

communication, and to share such analysis on an anonymised basis with others as part of our commercial senices. For further information about how
RNS and the London Stock Exchange use the personal data you provide us, please see our Privacy Policy.

END

TSTUSONROOUUUAR


https://www.lseg.com/privacy-and-cookie-policy

