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S I G plc ("S I G", or "the Group"), a  leading suppl ier of specia l is t insula�on and bui lding products  across  Europe, today
issues  a  trading update for 1 January to 30 Apri l  2024 ("the period"), in advance of i ts  Annual  General  Mee�ng, which is
being held later this  morning.
 
Key points
·   Results  for the period reflect continuing chal lenging market conditions
·   Group l ike-for-l ike1 ("LFL") sales  decl ine of 6%, reflecting both volume and price reductions
·   Group continues  to perform wel l  relative to i ts  markets  and has  been effective in executing i ts  strategic ini tiatives  to

drive cost savings  and productivi ty, a l l  of which are helping mitigate the demand headwinds
·   Group's  2024 ful l  year profi t outlook remains  unchanged, with an expectation of an H2 weighting
 
Trading Summary
Group LF L sales  were down 6% year-on-year in the period at £873m, reflec�ng the ongoing chal lenging market condi�ons. 
Reported Group revenues were also 6% lower in the period, reflec�ng minimal  movement in aggregate in working days  and
exchange rates .  W hi lst there remain pockets  of infla�on on input costs , these have been more than offset by defla�on in
certain geographies  and categories , as  wel l  as  pricing pressure in the market, contribu�ng to a  net c3% reduc�on in
pricing.
 

1 January to 30 April 2024
 

LFL sales
growth vs 2023

 

£'m
 

UK Inte ri ors (12)% 171
UK Exte ri ors (2)% 118
UK Spe ci a l i s t Ma rke ts (6)% 80
UK  (8)% 369

Fra nce  Inte ri ors (5)% 71
Fra nce  Exte ri ors (14)% 141
Ge rma ny (3)% 145
Pol a nd 5% 77
Be ne l ux (11)% 36
Ire l a nd 8% 34
EU  (6)% 504

Group  (6)% 873
 
Weak demand has  been a factor in a l l  of the Group's  markets .  Encouragingly, the benefit of ongoing commercial  and
modernisa�on ini�a�ves  is  enabl ing most of our bus inesses  to outperform local  markets , with par�cularly strong rela�ve
performance in UK  Exteriors , Germany and Poland.  I n UK  I nteriors , two strategic branch closures  early in the year affected
the LFL growth by about 3% in the period.
 
Despite the difficult market backdrop, the Group has  con�nued to make good progress  on the strategic programmes set out
at our Capital  Markets  Event in November 2023.  Modernisa�on ini�a�ves  to drive improved customer service and long-
term profitabi l i ty are progress ing wel l , including the new German e-commerce sales  plaCorm, which went l ive for beta
tes�ng in Apri l .  Restructuring ini�a�ves  across  the Group are progress ing as  planned, a longs ide the more proac�ve
management of product porCol io and mix.  We also remain focused on effec�ve working capital  and cash flow
management, to support the investment required to del iver our strategic actions.
 
Outlook
As referenced when repor�ng our F Y23 results  two months  ago, we expect weak demand condi�ons to con�nue to prevai l
during 2024.  W hi lst those condi�ons were weaker than an�cipated for the first four months  of the year, notably in France,
we have further stepped up our ac�ons on produc�vity and cost in the period, del ivering meaningful  savings  in opera�ng
costs  against the prior year.  These are largely driven by discipl ined headcount management, and also include the ini�al
benefi ts  of the restructuring programme previous ly announced and commenced in FY23.  As  a  result, our overal l  outlook for
F Y24 underlying profitabi l i ty remains  unchanged, and we expect profit in H2 to be greater than in H1.  We remain confident
in our abi l i ty to manage through this  current phase of the cycle and to ensure that we are more than ready to take
advantage of the s igni ficant opportunities  for the Group as  markets  recover.
 
Gavin Slark, CEO, commented:
"The ac�ons we are taking now to improve the produc�vity and cost structure of our opera�ons, during this period of weak
demand, will enhance our ability to deliver value as markets recover.  In addi�on, we are taking the opportunity to implement
ac�ons to drive a more profitable sales mix, with greater focus on specialisa�on. W hilst condi�ons are likely to remain a
headwind in the short term, our opera�onal agility and discipline is enabling the business to respond effec�vely, and we are
committed to implementing the strategic steps that will drive long term value creation."
 
H1 Results date
We wi l l  publ ish our H1 2024 results  on 6 August 2024 and wi l l  hold a  presenta�on and conference cal l  for analysts  and
investors  on that date.  Detai ls  wi l l  fol low nearer the time.
 



 
1.      Like-for-like is defined as sales per working day in constant currency, excluding completed acquisitions and disposals. It does not

reflect adjustments for branch closures, openings, or consolidations.
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Cautionary Statement
Thi s  docume nt conta i ns  ce rta i n forwa rd-l ooki ng s ta te me nts  conce rni ng the  Group's  bus i ne s s , fi na nci a l  condi ti on, re s ul ts  of

ope ra ti ons  a nd ce rta i n Group's  pl a ns , obje cti ve s , a s s umpti ons , proje cti ons , e xpe cta ti ons  or be l i e fs  wi th re s pe ct to the s e

i te ms . Forwa rd-l ooki ng s ta te me nts  a re  s ome ti me s , but not a l wa ys , i de nti fi e d by the i r us e  of a  da te  i n the  future  or s uch

words  a s  'a nti ci pa te s ', 'a i ms ', 'due ', 'coul d', 'ma y', 'wi l l ', 'woul d', 's houl d', 'e xpe cts ', 'be l i e ve s ', 'i nte nds ', 'pl a ns ', 'pote nti a l ',

'ta rge ts ', 'goa l ', 'fore ca s ts ' or 'e s ti ma te s ' or s i mi l a r e xpre s s i ons  or ne ga ti ve s  the re of.

 
Forwa rd-l ooki ng s ta te me nts  i nvol ve  known a nd unknown ri s ks , unce rta i nti e s  a nd othe r fa ctors , whi ch ma y ca us e  the

Group's  a ctua l  fi na nci a l  condi ti on, pe rforma nce  a nd re s ul ts  to di ffe r ma te ri a l l y from the  pl a ns , goa l s , obje cti ve s  a nd

e xpe cta ti ons  s e t out i n the  forwa rd-l ooki ng s ta te me nts  i ncl ude d i n thi s  docume nt.

 
Al l  wri tte n or ve rba l  forwa rd-l ooki ng s ta te me nts , ma de  i n thi s  docume nt or ma de  s ubs e que ntl y, whi ch a re  a ttri buta bl e  to

the  Group or a ny pe rs ons  a cti ng on i ts  be ha l f a re  e xpre s s l y qua l i fi e d i n the i r e nti re ty by the  fa ctors  re fe rre d to a bove .

Accordi ngl y, re a de rs  a re  ca uti one d not to pl a ce  undue  re l i a nce  on forwa rd-l ooki ng s ta te me nts . No a s s ura nce  ca n be  gi ve n

tha t the  forwa rd-l ooki ng s ta te me nts  i n thi s  docume nt wi l l  be  re a l i s e d; a ctua l  e ve nts  or re s ul ts  ma y di ffe r ma te ri a l l y a s  a

re s ul t of ri s ks  a nd unce rta i nti e s  fa ci ng the  Group. Subje ct to compl i a nce  wi th a ppl i ca bl e  l a w a nd re gul a ti on, the  Group

doe s  not i nte nd to upda te  the  forwa rd-l ooki ng s ta te me nts  i n thi s  docume nt to re fl e ct e ve nts  or ci rcums ta nce s  a fte r the  da te

of thi s  docume nt a nd doe s  not unde rta ke  a ny obl i ga ti on to do s o.
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