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HY2024 Trading Update

Strong revenue and profit growth
 
Microl ise Group plc (AI M: SAAS), a  leading provider of transport management so%ware to fleet operators , i s  pleased to
provide a hal f year update on trading for the s ix months  ended 30 June 2024 ("the Period"). The Group expects  to publ ish i ts
interim results  in late September 2024.
 
Financial Highlights (Un-Audited)
 

·    ARR1 of £54.0m, growth of 20.6%, of which 11% is  organic
·    Group revenue of £39.1m, growth of 15.4%
·    Recurring revenue growth of 21.5% of which 11% is  organic
·    Adjusted EBITDA2 of £5.2m, representing margins  of 13.4%
·    Cash convers ion3 of 72% and net cash of £8.9m

 
 
Trading Update
Microl ise has  del ivered a strong trading performance over the past s ix months  and secured a number of new direct
customers, including GSF in the UK and STAF in France.

The results  for first hal f of the year, include a ful l  s ix-month contribu?on from the Vita  acquis i?on, completed in March
2023, compared to three months  in the previous  hal f year and a five-and-a-hal f-month contribu?on from the acquis i?on of
ESS, completed on 19 January 2024.

Revenue grew by 15.4% to £39.1m (H1 2023: £33.9m), driven by strong growth in recurring revenues, which have grown
21.5% (11% organic) to £26.6m (H1 2023: £21.9m) fol lowing increased del ivery into direct customers  towards  the end of
the prior year as  new vehicle avai labi l i ty improved. ARR increased 20.6% (11% organic) to £54.0m (H1 2023: £44.8m).

Non-recurring revenues increased by 4.4% (1.9% organic) to £12.6m (H1 2023: £12.0m) with O EM hardware sales  expected
to have a greater H2 weigh?ng in the year, with orderbooks  for H2 showing growth expected over the ful l  financial  year. I n
addi?on, local ised vehicle avai labi l i ty constraints  in Austral ia  temporari ly s lowed hardware and instal la?on revenues on
certain project del iveries .  These are expected to be resolved in H2.

Adjusted EB I TDA  grew by 17% to £5.2m (H1 2023: £4.5m), with margins  increas ing to 13.4% (H1 2023: 13.2%), driven by
strong recurring revenue growth. I n the period the Group has  commenced several  LEAN ini?a?ves  that wi l l  impact H2 and
FY25.

The Group's  net cash pos i?on at 30 June 2024 was £8.9 mi l l ion, a%er the ini?al  £7.65m cash payment rela?ng to the
acquis i?on of Enterprise So%ware Systems and the Group's  maiden ordinary dividend of £2.0m that was  paid on 28 June
2024. The cash convers ion rate was  72% (H1 2023: 80%), impacted by increased inventory levels  due to the delayed rol lout
of certain projects  in Austral ia , and wi l l  normal ise once these projects  are ful ly deployed.

Customers
During the period, the Group added 202 new customers  (H1 2023: 250), securing new bus iness  across  a l l  i ts  target
geographies  and with s ignificant wins  with LGV fleet operators . Microl ise strengthened i ts  pos i?on in the UK  market, both
through new customers  and cross-sales  of recently acquired and developed products . Notably, the Group s igned a new 10-
year contract with an existing customer for the recently acquired TMS solution, replacing i ts  incumbent TMS provider.
 
Microl ise's  interna?onal  bus iness  con?nues to grow with a  number of materia l  contracts  won in ANZ and the securing of
i ts  largest customer in France. I n ANZ, the Group won a £10.6m contract with Woolworths, as  announced in March 2024
and a five-year contract with FS S I , the largest grocery retai ler in the South I s land of New Zealand. Microl ise now serves  3 of
the 4 largest supermarket chains  in Austral ia  and the 2 largest supermarkets  chains  in New Zealand and con?nues to have
a strong sales  pipel ine in the region.

I n France, the Group won i ts  largest contract to date in the region with STAF, a  leading company in the transport of mass
distribu?on and agri -foods. This  achievement underscores  the broad appl icabi l i ty of Microl ise's  product range in wider
markets  within the region.

The Company has  a lso maintained i ts  excel lent customer reten?on rate with churn of just 0.5% during the s ix-month
period, highl ighting the qual i ty and importance of i ts  product offerings  to i ts  customers.
 
 
Acquisition and Products
During the period, Microl ise announced the acquis i?on of K-Safe, a  developer of road safety products  such as  the mobi le
app, F lare. I ntegra?on of this  acquis i?on has  enhanced the Group's  Driver Hazard Warning (D H W ) product, enabl ing i t to
alert drivers  to dynamic hazards, such as  cycl is ts  within a  bl ind spot, as  wel l  as  static hazards  l ike low bridges. An existing
UK  customer, D irect Sameday, implemented the Group's  new D H W  in the period and leveraged i ts  risk preven?on benefits  to
negotiate lower insurance premiums for i ts  fleet.  

S ince the acquis i?on, Microl ise has  brought in new contracts  to the F lare app network including Just Eat and Del iveroo,
making Microl ise's  product set truly end-to-end, covering everything from the depot to the last mi le.

Post-period-end the Company announced the launch of a  P roximity Beacons product, which can track a l l  of a  customer's
assets , ensuring s imple traceabi l i ty and preven?ng the% of high value cargo, by u?l is ing the Microl ise mesh network
created from exis?ng telema?cs  units . This  i s  a l ready genera?ng upsel l ing and cross  sel l ing opportuni?es, with the Group
already having upsold the product into an exis?ng O EM customer, as  wel l  as  being in advanced conversa?ons with a
number of other existing customers.

 
Outlook



Outlook
The outlook for the Group is  pos itive, with growing sales  pipel ines  across  a l l  regions  bolstered by the ongoing expansion of
Microl ise's  market-leading product offering. Fol lowing the strong customer wins  in H1, Microl ise has  a  strong order book
of projects , ei ther in del ivery or for del ivery in H2 2024, giving i t confidence in meeting ful l  year expectations  for 2024.
 
 
N adeem Raza, C EO, Microlise said: "I  am del ighted to report strong performance in the first hal f of the year, with s ignificant
recurring revenue growth fol lowing a strong period of del ivery in the second hal f of last year and with new products  from
our successful  acquis i?ons leading to an increase in cross  sel l ing and upsel l ing. I n addi?on, we secured a s ignificant
number of new cl ients , including strategical ly important contract wins  in our international  markets .

"We con?nue to seek acquis i?ons that can further enhance our offering and accelerate our growth within a l l  regions. W ith
superior market pos i?oning, favourable market condi?ons, and a strong pipel ine, we are confident of mee?ng expecta?ons
for the ful l  year."

 
Note s :
Al l  fi na nci a l s  a re  ba s e d on una udi te d fi gure s .
1 Annua l  Re curri ng Re ve nue  i s  ca l cul a te d by mul ti pl yi ng the  June  2024 monthl y re curri ng re ve nue  by 12
2 Adjus te d Ea rni ngs  Be fore  i nte re s t, ta x, de pre ci a ti on, a morti s a ti on, s ha re  ba s e d pa yme nts  a nd e xce pti ona l  cos ts
3 Ca s h conve rs i on i s  the  % of ca s h ge ne ra te d from ope ra ti ng a cti vi ti e s  a s  a  % of a djus te d EBITDA.
4 Ana l ys ts ' re ve nue  e xpe cta ti ons  for FY 2024 ra nge  from £83.0m to £83.5m.
5 Ana l ys ts ' Adjus te d EBITDA e xpe cta ti ons  for FY 2024 ra nge  from £10.8m to £11.0m.
6 Ana l ys ts ' ne t ca s h e xpe cta ti ons  for 31 De ce mbe r 2024 ra nge  from £9.5m to £10.2m.
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About Microlise
Microl ise Group Plc i s  a  leading provider of transport management software to fleet operators  helping them to improve
efficiency, safety, and reduce emiss ions. These improvements  are del ivered through reduced fuel  use, reduced mi leage
travel led, improved driver performance, fewer accidents , el imination of paperwork and del ivery of an enhanced customer
experience.
 
Establ ished in 1982, Microl ise is  an award-winning bus iness  with over 400 enterprise cl ients . With 463 employees  based
at the Group's  headquarters  in Nottingham in the UK, the Company also has  offices  in France, Austral ia , and India, with a
total  global  staff base of over 750. 
 
Microl ise is  l i s ted on the AIM market of the London Stock Exchange (AIM: SAAS) and qual i fies  for the London Stock
Exchange's  Green Economy Mark.
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