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Tekcapital plc
("Tekcapital", the "Company" or the "Group")

2024 Review - Year End Portfolio Update
 

Tekcapital Plc (AIM: TEK), the UK intellectual property investment group focused on transforming
university technologies into valuable products that can improve people's lives, is pleased to announce
a review of 2024 and its unaudited, 2024 year-end portfolio valuation. 
 
Highlights
 

·    Investment Portfolio holdings valued at US 64.2m, an increase of 38% over the previous year
 

·    Two of our Investment Portfolio companies (MicroSalt plc & GenIP) floated on AIM in 2025 and
as a result four out of five portfolio companies are now public

 
·    Guident, the remaining private company, preparing to float on NASDAQ in 2025 

 
·    Commercial success at the Investment Portfolio level driven by their strategic positioning and

relevance to addressing pressing global needs
 

Dr. Clifford M. Gross, Chairman said:
 
"We are excited to provide this 2024 summary report which describes a few of our por<olio company
achievements and their contribu=on to our profitability and growth. In 2024 our unaudited net assets
reached US 65.1m, an increase of ~36%, over the previous year, with an NAV per share of US 0.31 or
£0.25.
 
"Our performance reflects strong commercial progress through the comple=on of two AIM lis=ngs
(MicroSalt plc & GenIP plc) which we are keen to hold. As a result of this progress, four of our five
por<olio companies are now listed. Addi=onally, we observed significant commercial trac=on for
Innova=ve Eyewear Inc. as they achieved several new product and go-to-market milestones. We were
also pleased to note Microsalt has received new and follow-on B2B orders from a major snack food
manufacturer. Further, we believe that Guident Corp's commercial advancements coupled with
improving market condi=ons in the autonomous vehicle industry, have created the ideal opportunity for
Tekcapital to further crystalise its balance sheet in 2025.

"This year in review offers a snapshot of Tekcapital plc's 2024 performance. The story is one of
profitability, strategic foresight, and a por<olio well suited in our view to helping address several
pressing global needs. Tekcapital's success in 2024 is a testament to its por<olio companies' strategic
positioning and relevance.

"Tekcapital's core business objec=ve is to grow its net assets and return material levels of capital
generated from its por<olio companies' successes to shareholders via special dividends. As ever, we
remain committed to this objective, and our portfolio companies' progress in 2024 means we have taken
strides forward in delivering on our long-term strategy.

2024: A Year of Exceptional Performance

Tekcapital  plc's  excep=onal  2024 performance represents  a  compel l ing narra=ve of innova=on and strategic fores ight. The

Company's  ~36% increase in net assets  to US 65.1m demonstrates  i ts  abi l i ty to execute effec=vely in chal lenging market

condi=ons. This  performance is  par=cularly noteworthy when compared to s imi lar I P  commercial iza=on and technology



investment companies  and, at some level , i s  reflected in the 2024 Share P rice Performance Comparison against other

indices .

·      Tekcapital  plc: +27% (London Stock Exchange, n.d.)

·      AIM Al l -Share Index: -5.5% (London Stock Exchange, n.d.)

·      FTSE 250: +5.69% (London Stock Exchange, n.d.)

This  outperformance val idates  Tekcapital 's  differen=ated approach of iden=fying and nurturing groundbreaking univers i ty

technologies  that have the potentia l  to improve the qual i ty of l i fe of the customers  we serve.

I n our view Tekcapital 's  year-end share price discount to NAV of ~64% appears  unwarranted given the company's  strong

execu=on and por<ol io matura=on. According to Morningstar, the average market cap discount to NAV for UK  closed-end

funds (a  close analogue) in 2024 was 16.6%. By peer comparison:

 

·      Molten Ventures plc trades at a 52% discount to NAV (Molten Ventures plc, 2024)
·      IP Group plc trades  at a  45% discount to NAV (IP Group plc, 2024)

·      Frontier IP Group plc trades  at a  35% discount to NAV (Frontier IP Group plc, 2024)

·      Mercia Asset Management plc trades  at a  25% discount to NAV (Mercia  Asset Management plc, 2024).

W ith four of five por<ol io companies  now publ icly l i s ted and demonstra=ng commercial  trac=on, we bel ieve there is  a

strong probabi l i ty that Tekcapital 's  valua=on gap may narrow, par=cularly i f i ts  fiLh por<ol io company achieves  a  publ ic

l i s ting or one of the other portfol io companies  achieves  noteworthy commercial  mi lestones.

Tekcapital 's  s trengthened financial  pos i=on, combined with i ts  strategic por<ol io of companies  opera=ng in high-growth,

global ly relevant sectors  l ike sodium reduc=on (MicroSalt), respiratory care (Bel luscura), autonomous vehicle safety

(Guident), smart eyewear (I nnova=ve Eyewear) and AI -driven innova=on (GenI P ), pos i=ons the company for con=nued

growth in the value of our investment por<ol io. Each por<ol io company addresses  cri=cal  market needs and has

demonstrated meaningful  commercial  progress  in 2024.

Tekcapital 's  future outlook is  supported by:

·      A proven abi l i ty to identi fy and commercial ize univers i ty technologies

·      Strong portfol io company execution and publ ic market val idation

·      Operating leverage from our efficient corporate structure

·      Multiple potentia l  catalysts  for value creation in 2025

Tekcapital  has  the lowest opera=ng cost structure among i ts  peers , with 2024 administra=ve expenses  of just US 2.2m,

compared to I P  Group plc, Molten Ventures  plc, Mercia  Asset Management plc or Fron=er I P  Group plc. We bel ieve that this

is  partly due to the selectivi ty and smal l  number of our portfol io companies .

We are thankful  to our steadfast shareholders  for their unwavering support and to our por<ol io company management

teams which have punched s igni ficantly above their weight.

As  a lways, we remind investors  that our net asset values  and revenues wi l l  fluctuate from period to period, some=mes

s ignificantly, due to individual  por<ol io company performance, valua=ons and changes  in market condi=ons and macro-

economic financial  condi=ons. Addi=onal ly, the prel iminary financial  informa=on discussed herein are subject to audit

review and may be adjusted.

For further information, please contact: 
 
Tekcapital Plc Via Flagstaff
Cl i fford M. Gross , Ph.D. 

SP Angel Corporate Finance LLP
(Nominated Adviser and Broker)

+44 (0) 20 3470 0470 

Richard Morrison/Charl ie Bouverat (Corporate Finance)
Abigai l  Wayne / Rob Rees  (Corporate Broking)

Flagstaff Strategic and Investor Communications            +44 (0) 20 7129 1474
Tim Thompson/Andrea Seymour/Fergus  Mel lon  
 

About Tekcapital plc
Tekcapital creates value from inves=ng in new, university-developed discoveries that can enhance
people's lives. Tekcapital is quoted on the AIM market of the London Stock Exchange (AIM: symbol TEK)



people's lives. Tekcapital is quoted on the AIM market of the London Stock Exchange (AIM: symbol TEK)
and is headquartered in the UK. For more information, please visit www.tekcapital.com.
 

LEI: 213800GOJTOV19FIFZ85

Overview of Investment Portfolio Companies

MicroSalt PLC: Pioneering Global Health Through Sodium Reduction - Responding to Regulatory Shifts and Health Crises.

 

o  Investment Thesis: To become the global  leader in low-sodium salt, proac=vely address ing the mass ive

and rapidly growing market demand for healthier food op=ons. This  demand is  now further accelerated

by global  regulatory changes  l ike the F DA's  proposed front-of-package label ing for sodium, empowering

consumers  to make healthier choices  and directly impacting food industry practices . Moreover, MicroSalt

addresses  the broader global  health impera=ve of reducing sodium intake to combat hypertens ion and

cardiovascular diseases, one of the leading and largely preventable cause of death and a growing

concern for health organizations  worldwide.

 

o  A IM Admission: Lis=ng on the AI M market was  a  pivotal  s trategic move, providing MicroSalt with

enhanced vis ibi l i ty and access  to the capital  necessary for rapid expansion and accelera=ng i ts  global

market penetration just as  the regulatory and consumer landscape is  shi fting in i ts  favour.

 

o  Product & B2B Expansion: I ncreased product placements  and secured B2B orders  are strong indicators  of

growing market trac=on and robust demand for MicroSalt's  innova=ve low-sodium solu=ons, clearly

val ida=ng their market fit and the global  need for their products , now further ampl ified by regulatory

tai lwinds  and increas ing consumer awareness .

 

On 30 October 2024 MicroSalt announced it had received several new bulk purchase orders
including from a new B2B customer.

 
·    Customer C is one of the world's largest food, soL drink and snack manufacturers.

Following a lengthy tes=ng period across mul=ple product lines, MicroSalt has
received an ini=al purchase order for approximately 50,000 lbs with customer
produc=on using MicroSalt expected in November. MicroSalt® is to be used in one of
the customer's category leading food product lines. Annualized projec=ons discussed
with the customer exceed 200,000 lbs. The Company also an=cipates addi=onal
purchase orders for Microsalt® in two more product lines, including a globally
distributed cereal brand and energy bars in the first quarter of 2025.

·    Customer B is the Mexican business of Customer C and one of MicroSalt's longest
standing B2B customers. Customer B has placed further orders for 63,860 lbs of
MicroSalt® for delivery in January 2025. The Company expects this volume to
annualize at approximately 640,000 lbs.

·    A new B2B customer ordered approximately 3,000 lbs from one of the world's largest
spice and ingredient companies to be used in their produc=on of a lower sodium
seasoning.
 

o  Intellectual Property: Con=nued I P  development and a rapidly growing I P  por<ol io reinforces  MicroSalt's

compe==ve advantage and wi l l  help to firmly secure i ts  pos i=on as  a  recognized leader in this

increas ingly cri tical  health-focused market.

 
 

Guident Ltd.: Ensuring Safety of the Autonomous Vehicle Revolution - Addressing Edge Cases.

 

o  Investment Thesis: To become the recognized leading provider of remote monitoring and control  center

(R M C C) soLware solu=ons specifical ly des igned for autonomous vehicles . This  directly addresses  the

cri=cal  safety, opera=onal  efficiency, and regulatory compl iance needs of the rapidly expanding

autonomous vehicle industry and the broader smart mobi l i ty sector, par=cularly essen=al  as

autonomous vehicles  navigate complex "edge cases" and require human overs ight for safe and rel iable

operation.

 

o  Strategic Partnerships & Grant Funding: Expanding strategic partnerships  with key players  in the

automo=ve and technology sectors  and securing s ignificant grant funding from Space Florida to integrate

http://www.tekcapital.com


automo=ve and technology sectors  and securing s ignificant grant funding from Space Florida to integrate

satel l i te monitoring into i ts  R M C C helped to ac=vely fuel  Guident's  rapid growth within the autonomous

vehicle safety sector. This  a lso serves  as  strong industry val ida=on of their crucia l  role in the safe and

scalable deployment of autonomous technologies , at a  =me when publ ic trust and regulatory frameworks

for autonomous vehicles  are sti l l  developing.

 

o  Security Robot market: Guident Corp also announced a Strategic Partnership agreement with Star

Robo=cs, a  leading Spanish company, which is  revolu=onizing the robo=cs  industry with i ts  vis ionary

approach to offering robo=c products  and services  ta i lored for opera=on in real  human environments .

This  marks  Guident's  entrance into the securi ty robot market, expanding use cases  and the addressable

market for i ts  RMCC services .

 

o  Patent PorGolio Growth: Cons istent I P  por<ol io enhancements  underscore Guident's  progress  and

market leadership within teleopera=ons, further pos i=oning themselves  as  a  cri=cal  enabler of safe and

rel iable autonomous vehicle deployment to help address  a  core need for the autonomous vehicle

industry's  maturation.

 

o  Sales P ipeline: Guident  has  a  s ignificant sales  pipel ine of both municipal  and corporate cl ients  for i ts

RMCC service bus iness .

 

GenIP: Revolutionizing Innovation Investment with the Power of AI as the pace of innovation quickens.

 

o  Investment Thesis: To leverage the transforma=ve power of cuRng-edge Genera=ve AI  (GenAI ) to

fundamental ly transform the landscape of intel lectual  property early staged technology assessment and

strategic investment. This  a ims to provide a uniquely powerful  and efficient tool  to iden=fy, evaluate, and

capital ize on promis ing innova=ons with unprecedented speed, accuracy, and scalabi l i ty, crucia l  in a

world experiencing an explos ion of innova=on and intel lectual  property crea=on. Choosing winners  has

never been more di fficult or important.

o  Spin-O ut & A IM L is�ng: The strategic spin-out and successful  AI M l is=ng of GenI P  to capital ize on the

disrup=ve poten=al  of GenAI  was  a  bold and forward-thinking move. This  has  a lready yielded s ignificant

por<ol io revalua=on gains  and strategical ly pos i=ons GenI P  at the forefront of AI -driven investment

analys is  and financing, at a  time when AI i s  rapidly reshaping industries  and investment strategies .

 

 

Business Development

 

o  GenI P  announced they have received an order for 30 I nven=on Evaluator GenAI  analy=cal  assessments

("I E Reports") from a leading Fortune 100 technology company cl ient, the largest s ingle order s ince the

launch of Generative AI enhanced services  on 1st September 2024.

o  GenI P  also announced i t has  s igned a commercial  agreement with a  leading Saudi  Arabian research

insti tution, GenIP's  fi rst cl ient in the Kingdom.

Innova�ve Eyewear Inc.: Redefining Eyewear Through Seamless Technology Integra�on -Addressing Distracted Pedestrian

Concerns and Enhancing Urban and Workplace Safety.

 

o  Investment Thesis: To fundamental ly revolu=onize the eyewear market by seamless ly integra=ng cuRng-

edge technology into styl ish and func=onal  frames. This  a ims to support an en=rely new category of

smart eyewear that enhances  dai ly l i fe, caters  directly to the burgeoning wearable technology trend, and

merges  fashion with advanced func=onal i ty, whi le a lso offering solu=ons to emerging safety concerns

l ike the increase in pedestrian fatal i=es, par=al ly aSributed to distracted walking and distracted

drivers . I nnova=ve Eyewear's  open-ear audio technology provides  a  safer a l terna=ve to in-ear headsets ,

a l lowing users  to stay aware of their surroundings  whi le enjoying audio, directly address ing a  growing

urban safety chal lenge. 

 

o  Addressing Safety Concerns: I nnova=ve Eyewear's  open-ear audio directly tackles  the problem of

distracted pedestrians  (and drivers) by a l lowing users  to l i s ten to music or take cal ls  whi le maintaining

s i tua=onal  awareness , a  crucia l  feature as  pedestrian fatal i=es  rise in urban environments , par=cularly

in the US. Addi=onal ly, i ts  new smart safety eyewear provides  this  open ear audio with advanced worker

connectivi ty with the fi rst walkie smart eyewear incorporating ANSI certi fied safety lens.

 

o  Technological Advantage: The open-ear audio, combined with styl ish eyewear, pos i=ons I nnova=ve

Eyewear as  a  device of choice for those seeking both technological  convenience and enhanced safety in



Eyewear as  a  device of choice for those seeking both technological  convenience and enhanced safety in

urban and workplace environments , offering a  compel l ing a l terna=ve to tradi=onal  headsets  that can

isolate users  from their surroundings. Bas ical ly, combining glasses  with a  blue tooth head set at the

same price as  proper prescription glasses .

 

Business Development

 

o  Innovative Eyewear announced that i ts  Lucyd Lyte frames are now being sold on Target.com.

 

o  I nnova=ve Eyewear launched Armor, an American Na=onal  Standards  I ns=tute (ANS I ) cer=fied smart

safety eyewear in Q 4 2024. Combined with steady revenue growth from i ts  a l ready exis=ng, diverse smart

eyewear product offering, we bel ieve this  represents  a  s ignificant addi=onal  sales  opportunity for the

Company in many di fferent markets  including industria l , logistics  and medical .

 

o  I nnova=ve Eyewear announced a new partnership with W indsor Eyes, a  leading 50 year old eyewear

manufacturing and distribu=on firm in Q 2 2024 with strong rela=onships  with big box stores  throughout

the U.S. as  the Company has  oriented i ts  focus  on product placement with large national  retai lers .

 

Belluscura PLC: Transforming Affordable Respiratory Care with Advanced Portable Oxygen Technology.

 

o  Investment Thesis: To revolu=onize the portable oxygen concentrator (P O C) market by developing and

commercial izing a  new genera=on of s ignificantly smal ler, l ighter, and more efficient devices . This

directly addresses  the cri=cal  l imita=ons of exis=ng P O C technology and directly responds to the rapidly

growing global  need for improved, pa=ent-centric, cost-effec=ve (e.g., modular) oxygen therapy

solu=ons, a  need exacerbated by the rise in respiratory i l lnesses  worldwide, poten=al ly l inked to factors

l ike a ir pol lution, ageing of the population and the long-term effects  of respiratory infections.

 

o  Addressing a Cri�cal N eed: Bel luscura is  focused on crea=ng P O Cs that drama=cal ly improve pa=ent

mobi l i ty and qual i ty of l i fe. Their innova=ve des igns  a im to overcome the bulk and l imita=ons of

tradi=onal  devices , making oxygen therapy more convenient, access ible and affordable for a  growing

patient population.

 

o  Global Market O pportunity: The market for portable oxygen concentrators  i s  substan=al  and expanding

due to aging global  popula=ons and the increas ing prevalence of respiratory condi=ons. Bel luscura is

strategical ly pos i=oned to capture a  share of this  market by offering superior yet cost-effec=ve

technology and pa=ent-focused des igns, at a  =me when respiratory health is  becoming an even greater

global  concern.

 

o  Innova�on in Design & Technology: Bel luscura is  commiSed to con=nuous innova=on in P O C technology,

focus ing on advancements  in s ize reduc=on, weight minimiza=on, baSery efficiency, and overal l  device

performance as  wel l  as  addi=onal  products  that can leverage their core technology in areas  such as

wound care. This  dedica=on to technological  advancement whi lst maintaining value pricing is  key in our

view to their competitive advantage and long-term success .

 

General Risk Factors and Forward-Looking Statements
This  Announcement is  not being made avai lable to persons  in Austral ia , Canada, Japan, the Republ ic of I reland, the

Republ ic of South Africa or any other jurisdic=on in which i t may be unlawful  to do so, and i t should not be del ivered or

distributed, directly or indirectly, into or within any such jurisdictions.

I nvestors  must rely on their own examina=on of the legal , taxa=on, financial  and other consequences  of an investment in

the Com-pany, including the merits  of inves=ng and the risks  involved. P rospec=ve investors  should not treat the contents

of this  Announcement as  advice rela=ng to legal , taxa=on or investment maSers  and are advised to consult their own

profess ional  advisers  concerning any acquis i=on of shares  in the Company. Certain of the informa=on contained in this

Announcement has  been obtained from publ ished sources  prepared by other par=es. Certain other informa=on has  been

extracted from unpubl ished sources  prepared by other par=es  which have been made avai lable to the Company. The

Company has  not carried out an independent inves=ga=on to veri fy the accuracy and completeness  of such third-party

informa=on. No responsibi l i ty i s  accepted by the Company or any of i ts  directors , officers , em-ployees  or agents  for the

accuracy or completeness  of such information.

Al l  s tatements  of opinion and/or bel ief contained in this  Announcement and al l  views expressed represent the directors '

own current as-sessment and interpreta=on of informa=on avai lable to them as  at the date of this  Announcement I n

addi=on, this  Announcement contains  certain "forward-looking statements", including but not l imited to, the statements



addi=on, this  Announcement contains  certain "forward-looking statements", including but not l imited to, the statements

regarding the Company's  overal l  objec=ves  and strategic plans, =metables  and capital  expenditures . Forward-looking

statements  express , as  at the date of this  Announcement, the Company's  plans, es=mates, valua=ons, forecasts ,

projec=ons, opinions, expecta=ons or bel iefs  as  to future events , results  or performance. Forward-looking statements

involve a  number of risks  and uncertain=es, many of which are beyond the Company's  control , and there can be no

assurance that such statements  wi l l  prove to be accurate. No assurance is  given that such forward looking statements  or

views are correct or that the objec=ves  of the Company wi l l  be achieved. Further, valua=ons of Company's  por<ol io

investments  and net asset value can and wi l l  fluctuate over =me due to a  wide variety of factors  both company specific and

macro-economic. Changes  in net asset values  can have a s ignificant impact on revenue and earnings  of the Company and

its  future prospects . As  a  result, the reader is  cau=oned not to place rel iance on these statements  or views and no

responsibi l i ty i s  accepted by the Company or any of i ts  directors , officers , employees  or agents  in respect thereof. The

Company does  not undertake to update any forward-looking statement or other informa=on that i s  contained in this

Announcement. Neither the Company nor any of i ts  shareholders , directors , officers , agents , employees  or advisers  take any

responsibi l i ty for, or wi l l  accept any l iabi l i ty whether direct or indirect, express  or impl ied, contractual , tor=ous, statutory

or otherwise, in respect of, the accuracy or completeness  of the informa=on contained in this  Announcement or for any of

the opinions  contained herein or for any errors , omiss ions  or misstatements  or for any loss , howsoever aris ing, from the

use of this  Announcement. Neither the issue of this  Announcement nor any part of i ts  contents  is  to be taken as  any form of

contract, commitment or recommenda=on on the part of the Company or the directors  of the Company. I n no ci rcumstances

wi l l  the Company be responsible for any costs , losses  or expenses  incurred in connec=on with any appraisal , analys is  or

inves=ga=on of the Company. This  Announcement should not be cons idered a recommenda=on by the Company or any of

i ts  affil iates  in rela=on to any prospec=ve acquis i=on or dispos i=on of shares  in the Company. No undertaking, warranty

or other assurance, express  or impl ied, i s  made or given by or on behalf of the Company or any of i ts  affil iates , any of i ts

directors , of-ficers  or employees  or any other person as  to the accuracy, completeness  or fa i rness  of the informa=on or

opinions  contained in this  Announcement and no responsibi l i ty or l iabi l i ty i s  accepted for any such errors  or omiss ions.

Intellectual Property Risk Factors

Tekcapital 's  miss ion is  to create valuable products  from univers i ty intel lectual  property that can improve people's  l ives . 

Therefore, our abi l i ty to compete in the market may be nega=vely affected i f our por<ol io companies  lose some or a l l  of

their intel lectual  property rights , i f patent rights  that they rely on are inval idated, or i f they are unable to obtain other

intel lectual  property rights . O ur success  wi l l  depend on the abi l i ty of our por<ol io companies  to obtain and protect

patents  on their technology and products , to protect their trade secrets , and for them to maintain their rights  to l icensed

intel lectual  property or technologies . Their patent appl ica=ons or those of our l icensors  may not result in the issue of

patents  in the United States  or other countries . Their patents  or those of their l icensors  may not afford meaningful

protec=on for our technology and products . O thers  may chal lenge their patents  or those of their l icensors  by proceedings

such as  interference, opposi=ons and re-examina=ons or in l i=ga=on seeking to establ ish the inval idi ty of their patents . I n

the event that one or more of their patents  are chal lenged, a  court may inval idate the patent(s) or determine that the

patent(s) i s  not enforceable, which could harm their competitive pos ition and ours . If one or more of our portfol io company

patents  are inval idated or found to be unenforceable, or i f the scope of the cla ims in any of these patents  is  l imited by a

court decis ion, our por<ol io companies  could lose certain market exclus ivi ty afforded by patents  owned or in-l icensed by

us  and poten=al  compe=tors  could more eas i ly bring products  to the market that directly compete with our own. The

uncertain=es  and costs  surrounding the prosecu=on of their patent appl ica=ons and the cost of enforcement or defense of

their i ssued patents  could have a materia l  adverse effect on our bus iness  and financial  condition.

 

To protect or enforce their patent rights , our por<ol io companies  may ini=ate interference proceedings, opposi=ons, re-

examina=ons or l i=ga=on against others . However, these ac=vi=es  are expensive, take s ignificant =me and divert

management's  aSen=on from other bus iness  concerns. They may not prevai l  in these ac=vi=es. I f they are not successful  in

these ac=vi=es, the prevai l ing party may obtain superior rights  to our cla imed inven=ons and technology, which could

adversely affect their abi l i ty of our por<ol io companies  to successful ly market and commercial ise their products  and

services . C la ims by other companies  may infringe the intel lectual  property rights  on which our por<ol io companies  rely,

and i f such rights  are deemed to be inval id i t could adversely affect our por<ol io companies  and ourselves  as  investors  in

these companies .

 

From =me to =me, companies  may assert patent, copyright and other intel lectual  proprietary rights  against our por<ol io

company's  products  or technologies . These cla ims can result in the future in lawsuits  being brought against our por<ol io

companies  or their holding company. They and we may not prevai l  in any lawsuits  a l leging patent infringement given the

complex technical  i ssues  and inherent uncertain=es  in intel lectual  property l i=ga=on. I f any of our por<ol io company

products , technologies  or ac=vi=es, from which our por<ol io companies  derive or expect to derive a  substan=al  por=on of

their revenues and were found to infringe on another company's  intel lectual  property rights , they could be subject to an

injunc=on that would force the removal  of such product from the market or they could be required to redes ign such

product, which could be costly. They could a lso be ordered to pay damages or other compensa=on, including puni=ve

damages and aSorneys ' fees  to such other company. A nega=ve outcome in any such l i=ga=on could a lso severely disrupt



the sales  of their marketed products  to their customers , which in turn could harm their rela=onships  with their customers,

their market share and their product revenues. Even i f they are ul=mately successful  in defending any intel lectual  property

l i=ga=on, such l i=ga=on is  expensive and =me consuming to address , wi l l  divert our management's  aSen=on from their

bus iness  and may harm their reputation and ours .

 

Several  of our por<ol io companies  may be subject to complex and costly regula=ons, and i f government regula=ons are

interpreted or enforced in a  manner adverse to them, they may be subject to enforcement ac=ons, penal=es, exclus ion, and

other materia l  l imitations  on their operations  that could have a negative impact on their financial  performance.

 

Further, the results  presented herein are prel iminary and are subject to audit and poten=al  adjustment. Al l  of the above-

l is ted risks  can have a materia l , nega=ve effect on our net asset value, revenue, performance and the success  of our

bus iness  and the portfol io companies  we have invested in.
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