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Fellow Shareholders:

2022 was an outstanding year for Farmland Partners Inc. (FPI). Our revenue and adjusted funds from

operations (AFFO) were the highest in our almost nine-year history. We secured rent increases of

approximately 16% on expiring leases of row crop farms. We grew brokerage and management fee revenue

following our late 2021 acquisition of MurrayWise &Associates. Moreover, the value of our diverse portfolio

of premium farmland continued to steadily increase in value — according to the U.S. Department of

Agriculture, farmland values across the country continued to rise, growing more than 12% nationally in

2022 after a 7% increase in 2021. These factors allowed us to increase our cash dividend to our shareholders

by 20%.

In addition, during 2022 we significantly increased the strength of our balance sheet and mitigated risk

to our business. We reduced our debt by almost 15% and now maintain a ratio of debt to undepreciated total

assets of 36.7%, down from 44.3% at the end of 2021. At the same time, we significantly enhanced our

liquidity position — access to liquidity at the end of 2022 was $176.7 million, almost $150.0 million higher

than at the end of 2021. Perhaps most significantly, we defeated the class action lawsuit arising from the 2018

Rota Fortunae “short-and-distort” attack and made steps toward bringing the perpetrators to justice for

the damage they caused us and our shareholders. With our growth, stronger balance sheet and earnings

stability came accolades: during 2022 FPI’s common stock was added to the prestigious MSCI REIT Index

(RMZ). The year culminated with our Board announcing a senior executive succession plan that was

enacted last month when Luca Fabbri was named CEO.

As the company moves into 2023, we face headwinds (some of which are common across all businesses

and industries) that will affect performance, including the rising cost of debt capital, inflation, the possibility

of a recession, the impact of extreme weather events, and volatility in certain crop yields and crop prices.

However, we will continue to take affirmative steps to mitigate these risks and take comfort that the majority

of our revenue is derived from fixed rents on some of the best farmland in the world. FPI’s overall business

and investing models remain solid. In addition, the outlook for continued stability in and strong performance

of the agricultural sector remains quite positive. Farmland is a rare sector that benefits from growing

demand (a continuous increase in global population and its need for food) and perpetually shrinking supply

(less land dedicated to farming). We believe that these supply and demand economics will support a

strong farm economy for years to come, drive continued asset appreciation and ensure that farmland

continues to produce strong risk-adjusted total returns and remains a popular investment hedge against

inflation.We are well-positioned to continue prudently managing and investing your capital to take advantage

of these dynamics.

The FPI team is proud of its past performance, optimistic for the future, and more determined than

ever to deliver for our valued stockholders.

Sincerely,

Paul A. Pittman

Executive Chairman
Luca Fabbri

President and Chief Executive Officer
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Our business is dependent in part upon the profitability of our tenants' farming operations, and a sustained downturn 
in the profitability of their farming operations could have a material adverse effect on the amount of rent we can collect 
and, consequently, our cash flow and ability to make distributions to our stockholders. 

We have a substantial amount of indebtedness outstanding, which may expose us to the risk of default under our debt 
obligations, restrict our operations and our ability to grow our business and revenues and restrict our ability to pay 
distributions to our stockholders. 



Mortgage debt obligations expose us to the possibility of foreclosure, which could result in the loss of our investment 
in a property or group of properties subject to mortgage debt. 

Our debt financing agreements restrict our ability to engage in certain business activities, including our ability to incur 
additional indebtedness, make capital expenditures and make certain investments.  

Increases in benchmark interest rates will increase our borrowing costs, which will negatively impact our financial 
condition, results of operations, growth prospects and ability to make distributions to stockholders.  



Increases in interest rates will increase our tenants’ borrowing costs and make it more difficult for them to obtain credit 
and may cause land prices to decline .  

Global economic conditions, including inflation and supply chain disruptions, could adversely affect our and our 
tenants’ operations. 

Approximately 70% of our portfolio is comprised of properties used to grow primary crops such as corn, soybeans, 
wheat, rice and cotton, which subjects us to risks associated with primary row crops. 

Investments in farmland used for permanent/specialty crops have a different risk profile than farmland used for annual 
row crops.  



Our failure to continue to identify and consummate suitable acquisitions would significantly impede our growth and 
our ability to further diversify our portfolio by geography, crop type and tenant, which could materially and adversely 
affect our results of operations and cash available for distribution to our stockholders. 

 
Failure to succeed in new markets may have adverse consequences. 

We do not continuously monitor and evaluate tenant credit quality, and our financial performance may be subject to 
risks associated with our tenants' financial condition and liquidity position. 

Our short-term leases make us more susceptible to any decreases in prevailing market rental rates than would be the 
case if we entered into longer-term leases, which could have a material adverse effect on our results of operations and 
ability to make distributions to our stockholders. 



We may be unable to collect balances due on our leases from any tenants in financial distress or bankruptcy, which 
could materially and adversely affect our financial condition, results of operations and cash flow. 

We depend on external sources of capital that are outside of our control and may not be available to us on commercially 
reasonable terms or at all, which could limit our ability to, among other things, acquire additional properties, meet our 
capital and operating needs or make the cash distributions to our stockholders necessary to maintain our qualification 
as a REIT. 



Illiquidity of real estate investments could significantly impede our ability to respond to adverse changes in the 
performance of our properties and harm our financial condition. 

i.e.

Some state laws prohibit or restrict the ownership of agricultural land by business entities, which could impede the 
growth of our portfolio and our ability to diversify geographically. 

Our farms are subject to adverse weather conditions, seasonal variability, crop disease and other contaminants, which 
may adversely affect the amount of variable rent or income from direct operations and/or our tenants' ability to pay 
fixed or variable rent and thereby have a material adverse effect on our results of operations, financial condition, and 
our ability to make distributions to stockholders. 



The market prices of the crops that our tenants may produce on our agricultural properties have exhibited periods of 
volatility, which may affect our tenants' ability to pay rent and thereby have a material adverse effect on our results of 
operations and our ability to make distributions to stockholders. 

The impacts of trade disputes and geopolitical conflicts, such as the ongoing war in Ukraine, could adversely affect the 
profitability of our tenants’ farming operations, which could have a material adverse effect on our results of operations, 
financial condition, ability to make distributions to our stockholders and the value of our properties.  



Adverse changes in government policies related to farming could affect the prices of crops and the profitability of 
farming operations, which could materially and adversely affect the value of our properties and our results of 
operations. 

We may be subject to unknown or contingent liabilities related to acquired properties and properties that we may 
acquire in the future, which could have a material adverse effect on us.  

The loss of key management personnel, particularly Paul A. Pittman and Luca Fabbri, could have a material adverse 
effect on our ability to implement our business strategy and to achieve our investment objectives. 

Joint venture investments could be adversely affected by our lack of sole decision-making authority, our reliance on 
co-venturers’ financial condition and disputes between us and our co-venturers.



We may fail to realize some or all of the anticipated benefits of our ownership interest in the OZ Fund, our long-term 
management agreement with the OZ Fund, the acquisition of MWA and the launch of a joint asset management 
platform with MWA, or those benefits may take longer to realize than expected. We may also encounter significant 
difficulties in managing the business and operations of OZ Fund and MWA client properties. The future results of our 
Company will suffer if we do not effectively manage properties on behalf of the OZ Fund and MWA clients. 

We are exposed to risks associated with the management of third-party owned farmland and ancillary agricultural 
business activities and failure to succeed in new markets and these new lines of business may have adverse 
consequences. 
 



If we fail to maintain effective internal controls over financial reporting, we may not be able to accurately report our 
financial results, which may adversely affect investor confidence in our Company and, as a result, the value of our 
common stock. 

Under the FPI Loan Program, we provide loans to third-party farmers, which exposes us to risks associated with being 
a lender, including the risk that borrowers default on their obligations to us, which could adversely affect our results 
of operations and financial condition. 



Liability for uninsured or underinsured losses could materially and adversely affect our financial condition and cash 
flow. 

We have previously been subject to, and may in the future be subject to, litigation or threatened litigation, which may 
require us to pay damages and expenses or restrict the operation of our business.

 
 
We may incur significant unrecoverable costs if we are not successful in connection with the litigation we have filed 
against Sabrepoint. 
 



A cybersecurity incident and other technology disruptions could result in a violation of law or negatively impact our 
reputation and relationships with our tenants, any of which could have a material adverse effect on our results of 
operations and our financial condition.  

Potential liability for environmental matters could materially and adversely affect our results of operations and 
financial condition. 



We may be required to permit the owners of certain third-party access rights on our properties to enter and occupy 
parts of the properties, including owners of mineral rights and power generation and transportation infrastructure, 
which could materially and adversely impact the rental value of our properties. 

Changes to the base rate on our floating rate indebtedness could increase our borrowing costs. 

We are subject to risks associated with public health crises, such as pandemics and epidemics, including the COVID-
19 pandemic, which may have a material adverse effect on our business. The nature and extent of future impacts are 
highly uncertain and unpredictable



Conflicts of interest may exist or could arise in the future between the interests of our stockholders and the interests of 
holders of units in our Operating Partnership, which may impede business decisions that could benefit our 
stockholders. 



 
Our charter contains certain provisions restricting the ownership and transfer of our stock that may delay, defer or 
prevent a change of control transaction that might involve a premium price for our common stock or that our 
stockholders otherwise believe to be in their best interests.

We could increase the number of authorized shares of stock, classify and reclassify unissued stock and issue stock 
without stockholder approval, which may delay, defer or prevent a transaction that our stockholders believe to be in 
their best interests. 

Certain provisions of Maryland law could inhibit changes in control, which may discourage third parties from 
conducting a tender offer or seeking other change of control transactions that could involve a premium price for our 
common stock or that our stockholders otherwise believe to be in their best interests. 



Certain provisions in the partnership agreement may delay or prevent unsolicited acquisitions of us. 



Our Board of Directors may change our strategies, policies and procedures without stockholder approval. 

Our rights and the rights of our stockholders to take action against our directors and officers are limited, which could 
limit your recourse in the event that we take certain actions which are not in our stockholders' best interests. 

Our charter contains provisions that make removal of our directors difficult, which could make it difficult for our 
stockholders to effect changes to our management. 



Our Operating Partnership may issue additional Common units or one or more classes of preferred units to third parties 
without the consent of our stockholders, which would reduce our ownership percentage in our Operating Partnership 
and could have a dilutive effect on the amount of distributions made to us by our Operating Partnership and, therefore, 
the amount of distributions we can make to our stockholders. 

Certain aspects of our Series A preferred units may limit our ability to make distributions to our common stockholders. 
 

Failure to maintain qualification as a REIT for U.S. federal income tax purposes would subject us to U.S. federal 
income tax on our taxable income at regular corporate rates, which would substantially reduce our ability to make 
distributions to our stockholders. 

To qualify as a REIT and to avoid the payment of U.S. federal income and excise taxes, we may be forced to borrow 
funds, use proceeds from the issuance of securities, pay taxable dividends of our stock or debt securities or sell assets 
to make distributions, which may result in our distributing amounts that may otherwise be used for our operations. 



Future sales of properties may result in penalty taxes or may be made through TRSs, each of which would diminish 
the return to you. 

i.e.

i.e.

In certain circumstances, we may be subject to U.S. federal and state income taxes as a REIT, which would reduce our 
cash available for distribution to our stockholders. 



The ability of our Board of Directors to revoke or otherwise terminate our REIT qualification without stockholder 
approval may cause adverse consequences to our stockholders. 

If our Operating Partnership were classified as a “publicly traded partnership” taxable as a corporation for U.S. federal 
income tax purposes, we would fail to qualify as a REIT and would suffer other adverse tax consequences. 

Complying with the REIT requirements may cause us to forego otherwise attractive opportunities or sell properties 
earlier than we wish. 

You may be restricted from acquiring or transferring certain amounts of our common stock

Dividends paid by REITs generally do not qualify for the favorable tax rates available for some dividends. 



Changes to the U.S. federal income tax laws, including the enactment of certain tax reform measures, could have an 
adverse impact on our business and financial results. 

We may be unable to make distributions at expected levels, which could result in a decrease in the market price of our 
common stock.  

Continued increases in market interest rates may have an adverse effect on the market price of our common stock. 



The market price and trading volume of our common stock may be highly volatile and low, respectively. 

Our common stock is subject to trading risks created by the spread of false information and manipulative trading.  



The number of shares of our common stock available for future issuance or sale may have adverse effects on the market 
price of our common stock. 

Future offerings of debt, which would be senior to our common stock and any outstanding preferred equity securities 
upon liquidation, which may be senior to our common stock for purposes of dividend distributions or upon liquidation, 
and Common units in connection with future acquisitions may materially adversely affect us, including the per share 
trading price of our common stock. 
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Share Repurchase Program 

(in thousands except per share amounts) 



 

2022 Completed Acquisitions and Dispositions 
 

ATM Sales 



Deleveraging and Enhanced Liquidity Position 



 
Demand 
 

 

Supply 
 



Conditions in Our Existing Markets 
 



Lease Expirations 
 

($ in thousands) 

Rental Revenues 
 

Expenses 
 



Crop Prices 

Interest Rates 
 



International Trade 
 

Real Estate Acquisitions 
 

 
Impairment of Real Estate Assets 



Comparison of the year ended December 31, 2022 to the year ended December 31, 2021 
 

($ in thousands) 





Overview 



Consolidated Indebtedness 
 

Sources and Uses of Cash and Cash Equivalents 

(in thousands) 

 
Comparison of the year ended December 31, 2022 to the year ended December 31, 2021 

 
Cash Flows from Operating Activities 

Cash Flows from Investing Activities 
 



Cash Flows from Financing Activities 

 
Funds from Operations (“FFO”) and Adjusted Funds from Operations (“AFFO”)



Real estate related acquisition and due diligence costs. 

Stock-based compensation and incentive. 

Deferred impact of interest rate swap terminations.

Distributions on Series A preferred units

Dividends on Series B Participating Preferred Stock



Common shares fully diluted. 

(in thousands except per share amounts) 

(in thousands) 

 
EBITDAre 



(in thousands) 



Evaluation of Disclosure Controls and Procedures 

Limitations on the Effectiveness of Controls 
 



Management’s Annual Report on Internal Controls over Financial Reporting  
 

Changes in Internal Controls over Financial Reporting 















Opinion on the Financial Statements 

Basis for Opinion 

Critical Audit Matters 
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(in thousands) 



(in thousands) 



 
Organization 

Principles of Combination and Consolidation 

Use of Estimates

Real Estate Acquisitions





Real Estate Sales

 
Liquidity Policy 

 
Real Estate



Impairment of Real Estate Assets

Cash and Cash Equivalents

Debt Issuance Costs 
 

 
Loans and Financing Receivables 
 



Convertible Notes Receivable 

Allowance for Credit Losses 

 

Deferred Offering Costs

Accounts Receivable 



 
Inventory 
 

 

(in thousands) 

Equity Method Investments 

Business Combinations 



($ in thousands) 

Goodwill and Intangible Assets 



Income Taxes 

Fair Value

Level 1
Level 2



Level 3

Hedge Accounting 
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Earnings Per Share 
 

 
Non-controlling Interests 

 



 
Stock Based Compensation 
 

 
Recently Adopted Accounting Standards 
 

 

 

 

 

 

 
Fixed Rent:



Variable Rent:

Fixed Rent and Variable Rent:

(in thousands) 

(in thousands) 

  
 
Tenant Reimbursements:

Crop Sales:



Other Revenue: 

 

(in thousands) 

 
Credit Risk

($ in thousands) 
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($ in thousands) 
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($ in thousands) 

($ in thousands) 



Farmer Mac Debt

MetLife Term Debt 

Rabobank Mortgage Note 

Rutledge Facility



 
LIBOR 

Debt Issuance Costs

Aggregate Maturities 

($ in thousands) 

Fair Value 
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Litigation 
 

Summary of litigation matters previously resolved: 
 

 
Sabrepoint Update: 
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Employee Retirement Plan 
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Redeemable Non-Controlling Interests in Operating Partnership, Series A Preferred Units
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Cash Flow Hedging Strategy 
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($ in thousands) 



($ in thousands) 
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Debt Interest Rate Resets 
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