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PART I
Special Note Regarding Forward-Looking Statements.

In addition to historical information, this Annual Report on Form 10-K (““Annual Report™) contains forward-
looking statements within the meaning of Section 27A of the Securities Act of 1933, as amended, and Section 21E of the
Securities Exchange Act of 1934, as amended. From time to time, we may also provide oral or written forward-looking
statements in other materials we release to the public. Such forward-looking statements are subject to the safe harbor
created by the Private Securities Litigation Reform Act of 1995. The forward-looking statements are not historical facts but
rather are based on current expectations, estimates and projections about our business and industry, and our beliefs and
assumptions, and include, but are not limited to, statements under the heading “Management’s Discussion and Analysis of
Financial Condition and Results of Operations.” Words such as “anticipate,” “believe,” “could,” “estimate,”” ““‘expects,”
“intend,” “may,” “plan,” “should,” “will”” and variations of these words and similar expressions identify forward-looking
statements. These statements are not guarantees of future performance and are subject to risks, uncertainties and other
factors, many of which are beyond our control, are difficult to predict and could cause actual results to differ materially
(both favorably and unfavorably) from those expressed or forecasted in the forward-looking statements.

These risks and uncertainties include, but are not limited to, those described in Item 1A, “Risk Factors,” and
elsewhere in this report. Forward-looking statements that were believed to be true at the time made may ultimately prove to
be incorrect or false. We undertake no obligation to revise or publicly release the results of any revision to these forward-
looking statements. Given these risks and uncertainties, readers are cautioned not to place undue reliance on such forward-
looking statements.

Trademarks, Trade Names and Service Marks

This Annual Report contains certain trademarks, which are protected under applicable intellectual property laws
and are the Company’s property. Solely for convenience, the Company’s trademarks and trade names referred to in this
Annual Report may appear without the ® or TM symbol, but such references are not intended to indicate, in any way, that the
Company will not assert, to the fullest extent under applicable law, its rights to these trademarks and trade names. We own
rights to trademarks and service marks that we believe are necessary to conduct our business as currently operated. In the
United States, we own a number of trademarks, including the Peptelligence and Ovarest trademarks. We also own many of
these marks and others in several foreign countries and we are pursuing registration of several other trademarks.

ITEM 1. BUSINESS
Overview

SWK Holdings Corporation (the “Company,” “we,” or “us”) was incorporated in July 1996 in California and
reincorporated in Delaware in September 1999. In July 2012, we commenced a strategy of building a specialty finance and
asset management business. In August 2019, we commenced a complementary strategy of building a pharmaceutical
development, manufacturing and intellectual property licensing business. Our operations comprise two reportable segments:
“Finance Receivables” and “Pharmaceutical Development.” We evaluate and invest in a broad range of healthcare related
companies and products with innovative intellectual property, including the biotechnology, medical device, medical
diagnostics and related tools, animal health and pharmaceutical industries (collectively, “life science”). We allocate capital to
each segment in order to generate income through the sales of life science products by third parties and related earned income
sources. We are headquartered in Dallas, Texas.

Finance Receivables Segment

Our Finance Receivables segment strategy is to be a leading healthcare capital provider by offering sophisticated,
customized financing solutions to a broad range of life science companies, institutions and inventors. This segment is
primarily focused on monetizing cash flow streams derived from commercial-stage products and related intellectual property
through royalty purchases and financings, as well as through the creation of synthetic revenue interests in commercialized
products. Our business partners are primarily engaged in selling products that directly or indirectly cure diseases and/or
improve the wellness of people or animals, or they receive royalties paid on the sales of such products. For example, our
biotechnology and pharmaceutical business partners manufacture medication that directly treat disease states, whereas our
life science tools partners sell a wide variety of research instrumentation to help other companies conduct research into
disease states. We have been deploying our assets to earn interest, fees, and other income pursuant to this strategy, and we
continue to identify and review financing and similar opportunities on an ongoing basis with financial solutions that are
tailored to the individual needs of our business partners. In addition, through our wholly-owned subsidiary, SWK Advisors



LLC, we provide non-discretionary investment advisory services to institutional clients in separately managed accounts to
similarly invest in life science finance. SWK Advisors LLC is registered as an investment advisor with the Texas State
Securities Board. We intend to fund transactions through our own working capital and our revolving credit facility, as well as
by building our asset management business by raising additional third-party capital to be invested alongside our capital.

We fill a niche that we believe is underserved in the sub-$50 million transaction size market. Since many of our
competitors that provide longer term, non-traditional debt and/or royalty-related financing options typically have much
greater financial resources than us, they tend not to focus on transaction sizes below $50 million, as it is generally inefficient
for them to do so. In addition, we do not believe that a sufficient number of other companies offer similar types of long-term
financing options to fill the demand of the sub-$50 million market. As such, we believe we face less competition from such
investors in transactions that are less than $50 million.

As of March 17, 2023, and since inception of the strategy, we and our partners have executed transactions with 50
different parties under our specialty finance strategy, funding an aggregate of approximately $725.2 million in various
financial products across the life science sector. Our portfolio includes senior and subordinated debt backed by royalties and
synthetic royalties paid by companies in the life science sector, and purchased royalties generated by sales of life science
products and related intellectual property.

The objective of our Finance Receivables segment is to maximize our portfolio total return in the context of a
prudent level of risk, and thus, increase our net income and book value by generating income from three sources:

1. primarily owning or financing through debt investments, royalties or revenue interests generated by the sales of life
science products and related intellectual property;

2. receiving interest and other income by advancing capital in the form of secured debt to companies in the life science
sector; and

3. to alesser extent, realizing capital appreciation from equity-related investments in the life sciences sector.

In our portfolio we seek to achieve attractive risk-adjusted current yields and opportunities with the potential for
equity-like returns with protection that credit provides.

The majority of our finance receivables transactions are structured similarly to factoring transactions whereby we
provide capital in exchange for an interest in an existing revenue stream. We primarily provide capital to companies
following the commercialization of a product, although in rare situations we consider pre-approval financings as well. The
existing revenue stream can take several forms, but is most commonly either a royalty derived from the sales of a life science
product (1) from the marketing efforts of a third party, such as a royalty paid to an inventor on the sales of a medicine, or (2)
from the marketing efforts of a partner company, such as a medical device company that directly sells its own products. Our
structured debt investments may include warrants or other features, giving us the potential to realize enhanced returns on a
portion of our portfolio. Capital that we provide directly to our partners is generally used for growth and general working
capital purposes, as well as for acquisitions or recapitalizations in select cases. We generally fund the full amount of
transactions up to $25 million through our working capital.

In circumstances where a transaction is greater than $25 million, we typically seek to syndicate amounts in excess of
$25 million to both other investors and our investment advisory clients. We do not expect to earn investment advisory income
in transactions where we partner with investors other than our investment advisory clients.

Although we have partnered with investment advisory clients in the past, we currently do not have any transactions
in which we have partnered with investment advisory clients. We expect to continue to offer transaction opportunities to our
investment advisory clients, as appropriate for each client’s investment strategy. When a client opts into a transaction, each
client receives its pro rata allocation of income produced by a transaction in which it participates, and the client pays us
management and incentive fees according to a written investment advisory agreement. Fees paid by clients may differ
depending upon the terms negotiated with each client and are paid directly by the client upon receipt of an invoice from us.
We may seek to raise discretionary capital from similar investors in the future.

We source our investment opportunities through a combination of our senior management’s proprietary relationships
within the industry, outbound business development efforts and inbound inquiries from companies, institutions and inventors
interested in learning about our capital financing alternatives. Our investment advisory clients generally do not originate
investment opportunities for us.



Pharmaceutical Development Segment

During 2019, we commenced our Pharmaceutical Development segment with the acquisition of Enteris BioPharma,
Inc. (“Enteris”). Enteris is a clinical stage biopharmaceutical company offering innovative formulation solutions built around
its proprietary oral drug delivery technologies, the Peptelligence® platform.

Our Pharmaceutical Development segment strategy is to utilize the technology platform to create a wholly-owned
portfolio of milestone and royalty income by out-licensing our technology in two ways. First, we intend to continue to out-
license our Peptelligence® technology to pharmaceutical companies to create novel and important oral therapeutic
treatments for a wide variety of indications. Second, we intend to out-license to pharmaceutical companies assets from our
internal product pipeline of off-patent previously approved drug compounds with which we seek to create novel
formulations using our proprietary technology to develop treatments that have meaningful therapeutic benefits for patients
and caregivers. We also seek to generate income by providing customers pharmaceutical development, formulation and
manufacturing services.

Competition

In our Finance Receivables segment, we face competition in the pursuit of outside investors, investment
management clients and opportunities to deploy our capital in attractive healthcare related companies. Our primary
competitors provide financing to prospective companies and include non-bank financial institutions, federal or state chartered
banks, venture debt funds, venture capital funds, private equity funds, pharmaceutical royalty and other investment funds,
business development companies and investment banks. Many of these entities have greater financial and managerial
resources than we have. Some of these competitors may also have a lower cost of capital and access to funding sources that
are not available to us, which may create a competitive disadvantage for us. As a result, we tend not to compete on price, but
instead focus on our industry experience, flexible financing options and speed to evaluate and complete a transaction. In
addition, since many of our competitors that provide non-traditional debt and/or longer term, royalty-related financing
options have much greater financial resources than us, they tend not to focus on transaction sizes below $50 million as it is
generally inefficient for them to do so. As such, we believe we face less competition from such investors in transactions that
are less than $50 million.

In our Pharmaceutical Development segment, we face competition in introducing products that improve efficacy,
safety, patients’ and clinicians’ ease of use and cost-effectiveness. The success of new product offerings will depend on many
factors, including our ability to properly anticipate and satisfy customer needs, obtain regulatory approvals on a timely basis,
develop and manufacture products in an economic and timely manner, obtain or maintain advantageous positions with
respect to intellectual property, and differentiate products from competitors. A failure by us to successfully commercialize
existing or planned products could have a material adverse effect on our business, financial condition and results of
operations.

For additional information concerning the competitive risks we face, see Item 1A., Risk Factors.
Governmental Regulation

For additional information concerning the effect of existing or probable government regulation on our business, see
Item 1A., Risk Factors.

Employees

As of December 31, 2022, we had 21 employees, all of whom are full-time. None of our employees are represented
by a labor union, and we consider our employee relations to be good.

Additional Information

We file annual, quarterly and current reports, proxy statements and other information required by the Securities
Exchange Act of 1934, as amended (the “Exchange Act’”), with the Securities and Exchange Commission (“SEC”). Our SEC
filings are available to the public from the SEC’s internet site at http://www.sec.gov.

Our internet site is http://www.swkhold.com. We will make available free of charge through our website in the
“Investor Relations - SEC Filings” section our annual reports on Form 10-K, quarterly reports on Form 10-Q, current reports
on Form 8-K, proxy statements and Forms 3, 4 and 5 filed on behalf of directors and executive officers and any amendments
to those reports filed or furnished pursuant to the Exchange Act as soon as reasonably practicable after we electronically file



such material with, or furnish it to, the SEC. Also, posted on our website in the “Investor Relations - Corporate Governance”
section are charters for our Audit Committee, Compensation Committee and Governance and Nominating Committee as well
as our Code of Ethics and Insider Trading Policy governing our directors, officers and employees. Information on or
accessible through our website is not a part of, and is not incorporated into, this Annual Report.

ITEM 1A. RISK FACTORS

An investment in our common stock involves significant risks. You should carefully consider the risks and
uncertainties and the risk factors set forth in the documents and reports filed with the SEC and the risks described below
before you make an investment decision regarding our common stock. Additional risks and uncertainties not presently known
to us or that we currently deem immaterial may also affect our business operations.

Risks Related to Finance Receivables Segment
We may suffer losses on our principal invested in credit and royalty transactions.

Most of the assets of our Finance Receivables segment are, and are expected to continue to be, royalty streams or
debt backed by royalty streams or revenue interests paid by small and middle-market life science businesses, which are
highly speculative and involve a high degree of risk of credit loss. In addition, we own royalties or invest in debt backed by
royalties or revenue interests that are derived by pharmaceutical and biologic products that are early in their commercial
launch, face intense competition or are subject to other risks, which similarly involve a high degree of risk of principal loss. If
the underlying products do not generate anticipated revenues, we may suffer a loss of our investment.

In addition, the small and middle-market companies which that we target to advance debt are subject to a number of
other significant risks, including:

» these companies may have limited financial resources and may be unable to meet their obligations under their
financial instruments that we hold, which may be accompanied by a deterioration in the value of their assets or of
any collateral with respect to any financial obligations and a reduction in the likelihood of our realizing on any
guarantees we may have obtained in connection with our investment;

o they may have shorter operating histories, narrower product lines and smaller market shares than larger businesses,
which tend to render them more vulnerable to competitors’ actions and market conditions, as well as general
economic downturns;

e they are more likely to depend on the management talents and efforts of a small group of persons; therefore, the
death, disability, resignation or termination of one or more of these persons could have a material adverse impact on
our partner company, and in turn, on us;

» they may have less predictable operating results, may from time to time be parties to litigation, may be engaged in
changing businesses with products subject to a risk of obsolescence and may require substantial additional capital to
support their operations, finance expansion or maintain their competitive position;

» they operate in the life science industry, which is both highly competitive and subject to extensive regulatory
oversight, and their products may be recalled or displaced by new products, or they may lose regulatory approval
altogether;

e changes in laws and regulations, as well as their interpretations, may adversely affect their business, financial
structure or prospects; and

« they may have difficulty accessing the capital markets to meet future capital needs.

Under circumstances where a partner company does not achieve commercial success or achieves lower sales than
we anticipate, and the partner company requires additional capital that other stakeholders are not willing or are otherwise
unable to provide, we may determine it is in our best interest to advance additional capital to such partner company in order
to preserve the partner company’s collateral value and protect our investment. Any additional capital that we decided to
advance would be subject to additional risk. We could lose all of any additional investment. The realization of any of these
risks may materially impact our business, financial condition, results of operations, liquidity and cash flows.



We operate in a highly competitive market for investment opportunities.

A large number of entities compete with us to advance capital to the companies our Finance Receivables segment
targets. We compete with non-bank financial institutions, federal or state chartered banks, venture debt funds, venture capital
funds, private equity funds, pharmaceutical royalty and other investment funds, business development companies, and
investment banks. Additionally, because competition for investment opportunities generally has increased among alternative
investment vehicles, particularly those seeking yield investments, such as hedge funds, those entities have begun to invest in
areas they have not traditionally invested in, including investments in royalties and debt backed by royalties, which may
overlap with our business strategy. As a result of these new entrants, competition for investment opportunities in our target
markets has intensified, which is a trend we expect to continue.

Many of our Finance Receivables segment’s existing and potential competitors are substantially larger and have
considerably greater financial, technical and marketing resources than we do. For example, some competitors may have a
lower cost of funds and access to funding sources that are not available to us. In addition, some of our competitors may have
higher risk tolerances or different risk assessments, which could allow them to consider a wider variety of investments and
establish more or deeper relationships with potential business partners than us. Furthermore, many of our competitors are not
subject to the maintenance of an exception or exemption from regulation as an investment company, which may allow them
more flexibility in advancing capital to companies we may also target, such as advancing debt capital that is not repaid by
royalty streams or revenue interests. \We cannot assure you that the competitive pressures we face will not have a material
adverse effect on our business, financial condition and results of operations. Also, as a result of existing and increasing
competition and our competitors’ ability to provide a total financing package solution, inclusive of both debt and equity
capital, we may not be able to take advantage of attractive business opportunities from time to time, and we can offer no
assurance that we will be able to identify and make investments that are consistent with our business objectives.

In addition, we do not seek to compete primarily based on the cost of the capital that we provide, and we believe that
some of our competitors provide capital at rates that are comparable to or lower than the rates we offer. We may lose business
opportunities if we do not match our competitors’ pricing, terms and structure. If we match our competitors’ pricing, terms
and structure, we may experience decreased net interest and royalty income and increased risk of credit loss.

Healthcare and life science industries are subject to extensive government regulation, litigation risk, reimbursement risk
and certain other risks particular to those industries.

We have invested and plan to continue investing in cash flow streams produced by life science products that are
subject to extensive regulation by the FDA, similar foreign regulatory authorities, and to a lesser extent, other federal and
state agencies. If any of these products and the companies which manage such products fails to comply with applicable
regulations, they could be subject to significant penalties and claims that could materially and adversely affect their sales
levels and operations. Medical devices and drugs are subject to the expense, delay and uncertainty of the regulatory approval
process in order to reach the market and, even if approved, these products may not be accepted in the marketplace. In
addition, governmental budgetary constraints effecting the regulatory approval process, new laws, regulations or judicial
interpretations of existing laws and regulations might adversely affect a partner company or product in this industry.

The products and services provided by pharmaceutical, medical device and diagnostics companies are generally
subject to the ability to obtain and maintain adequate reimbursement from governmental and other third-party payors for such
products and services. The commercial success of such products and services could be compromised if governmental or
third-party payors do not provide coverage and reimbursement, breach, rescind or modify their contracts or reimbursement
policies or delay payments for such products and services.

Companies in the life science industry may also have a limited number of suppliers of necessary components or a
limited number of manufacturers for their products, and therefore face a risk of disruption to their manufacturing process if
they are unable to find alternative suppliers when needed.

Any of these factors could materially and adversely affect the operations of a partner company, which in turn, would
impair our ability to timely collect principal and interest payments owed to us or decrease our royalty-related income.

The pharmaceutical industry is subject to numerous risks, including competition, extensive government regulation,
product liability, patent exclusivity and commercial difficulties.

Our assets include royalties and royalty-linked debt that are paid on sales of pharmaceutical products, which are
subject to numerous risks. The successful and timely implementation of the business model of our specialty pharmaceutical
and drug discovery partner companies depends on their ability to adapt to changing technologies and introduce new products.



As competitors continue to introduce competitive products, the ability of our partner companies to continue effectively
marketing their existing product portfolio, and to develop and acquire innovative products and technologies that improve
efficacy, safety, patients’ and clinicians’ ease of use and cost-effectiveness is important to the success of such partner
companies. The success of new product offerings will depend on many factors, including the ability to properly anticipate
and satisfy customer needs, obtain regulatory approvals on a timely basis, develop and manufacture products in an economic
and timely manner, obtain or maintain advantageous positions with respect to intellectual property, and differentiate products
from competitors. Failure by our partner companies to successfully commercialize existing or planned products, or acquire
other new products, could have a material adverse effect on our business, financial condition and results of operations. In
addition, the ability of generic manufactures to invalidate a partner company’s patents protecting its products or to invalidate
the patents supporting products in which we receive royalty-related income could have a material adverse effect on
our business.

Our business, financial condition, results of operations, liquidity and cash flows depend on the accuracy of our
management’s assumptions and estimates, and we could experience significant gains or losses if these assumptions and
estimates differ significantly from actual results.

We make and rely on certain assumptions and estimates regarding many matters related to our businesses, including
valuations, interest rates, investment returns, expenses, operating costs and tax liabilities. We also use these assumptions and
estimates to make decisions crucial to our business operations. Similarly, our management teams make similar assumptions
and estimates in planning and measuring the performance of our Finance Receivables segment. In addition, certain
investments and other assets and liabilities of our Finance Receivables segment must be, or at our election are, measured at
fair value, the determination of which involves the use of various assumptions and estimates and considerable judgment. The
factors influencing these various assumptions and estimates cannot be calculated or predicted with certainty, and if our
assumptions and estimates differ significantly from actual outcomes and results, our business, financial condition, results of
operations, liquidity and cash flows may be materially and adversely affected.

We generally do not control our partner companies.

We generally only hold royalties, debt backed by royalties, and revenue interests that are issued by our partner
companies. As such, we do not, and do not expect to, control any of our partner companies, even though we may have board
representation or board observation rights, and the debt agreements may contain certain restrictive covenants that limit the
business and operations of our partner companies. As a result, we are subject to the risk that a partner company may make
business decisions with which we disagree, and the management of such company may take risks or otherwise act in ways
that do not serve our interests. These business decisions or risks may lead to adverse business or financial consequences for
our partner companies, which in turn could adversely affect the performance of our Finance Receivables segment.

If we make investments in unsecured debt backed by royalties or revenue interests, those investments might not generate
sufficient cash flow to service our debt obligations.

We may make investments in unsecured debt backed by royalties or revenue interests. Unsecured investments may
be subordinated to other obligations of the obligor. Unsecured investments often reflect a greater possibility that adverse
changes in the financial condition of the obligor or general economic conditions (including, for example, a substantial period
of rising interest rates, inflation or declining earnings) or both may impair the ability of the obligor to make payment of
principal and interest. If we make an unsecured investment in a partner company, that partner company may be highly
leveraged, and its relatively high debt-to-equity ratio may increase the risk that its operations might not generate sufficient
cash to service its debt obligations. In such cases we would not have any collateral to help secure repayment of the
obligations owed to us.

Adverse developments affecting the financial services industry, including events or concerns involving liquidity, defaults
or non-performance by financial institutions or transactional counterparties, could adversely affect our business,
financial condition or results of operations, or those of the companies in our portfolio, which in turn could adversely
impact the performance of our Finance Receivables segment.

Events involving limited liquidity, defaults, non-performance or other adverse developments that affect financial
institutions, transactional counterparties or other companies in the financial services industry or the financial services
industry generally, or concerns or rumors about any events of these kinds or other similar risks, have in the past and may in
the future lead to market-wide liquidity problems. Most recently, on March 10, 2023, Silicon Valley Bank (“SVB”) was
closed by the California Department of Financial Protection and Innovation, which appointed the Federal Deposit Insurance
Corporation (“FDIC”) as receiver. Similarly, on March 12, 2023, Signature Bank and Silvergate Capital Corp. were each
swept into receivership. Although we assess our banking and customer relationships as we believe necessary or appropriate,
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our access to funding sources and other credit arrangements in amounts adequate to finance or capitalize our current and
projected future business operations could be significantly impaired by factors that affect us, the financial services industry or
economy in general. These factors could include, among others, events such as liquidity constraints or failures, the ability to
perform obligations under various types of financial, credit or liquidity agreements or arrangements, disruptions or instability
in the financial services industry or financial markets, or concerns or negative expectations about the prospects for companies
in the financial services industry.

In addition, investor concerns regarding the U.S. or international financial systems could result in less favorable
commercial financing terms, including higher interest rates or costs and tighter financial and operating covenants, or systemic
limitations on access to credit and liquidity sources, thereby making it more difficult for us to acquire financing on acceptable
terms or at all. Any decline in available funding or access to our cash and liquidity resources could, among other risks,
adversely impact our ability to meet our operating expenses, financial obligations or fulfill our other obligations, result in
breaches of our contractual obligations or result in violations of federal or state wage and hour laws. Any of these impacts, or
any other impacts resulting from the factors described above or other related or similar factors not described above, could
have material adverse impacts on our liquidity and our business, financial condition or results of operations.

Further, the performance of our Finance Receivables segment is substantially dependent upon the underlying
performance of the companies in our portfolio, each of which is subject to the risks and factors discussed above. To the
extent these companies are adversely impacted by developments in the financial services industry, the performance of our
Finance Receivables segment would also be adversely impacted.

We may have limited access to information about privately-held royalty streams and companies in which we invest.

We invest primarily in privately-held royalties and debt backed by royalties or revenue interests issued by private
companies. Generally, little public information exists about these royalty streams and private companies, and we are required
to rely on the ability of our senior management to obtain adequate information to evaluate the potential returns from investing
in these assets. If we are unable to uncover all material information about these assets, we may not make a fully informed
investment decision, and we may lose money on our investment.

Prepayments of our debt investments by our partner companies could adversely impact our results of operations and
reduce our return on equity.

We are subject to the risk that the debt we advance to our partner companies may be repaid prior to maturity. When
this occurs, we will generally reinvest these proceeds in temporary investments, pending their future investment in new
royalties or debt repaid by royalties or revenue interests issued by partner companies. These temporary investments will
typically have substantially lower yields than the debt that was prepaid and we could experience significant delays in
reinvesting these amounts. Any future asset may also have lower yields than the debt that was repaid. As a result, our results
of operations could be materially adversely affected if one or more of our partner companies elect to prepay amounts owed to
us. Additionally, prepayments could negatively impact our return on equity, which could result in a decline in the market
price of our common stock.

We may not be able to complete transactions without co-investments from third parties.

We may co-invest with third parties through our registered investment advisory business or otherwise. In certain
circumstances, we may not be able to fund transactions without the participation of such third parties. In the event that we are
unable to find suitable third parties to co-invest with us or if such third party fails to close, we may not be able to invest in an
otherwise attractive opportunity, which could materially impact our results of operations.

Our quarterly and annual operating results are subject to fluctuation as a result of the nature of our business, and if we
fail to achieve our investment objective, the market price of our common stock may decline.

We could experience fluctuations in our quarterly and annual operating results due to a number of factors, some of
which are beyond our control, including, but not limited to, the interest rate payable on the debt assets that we acquire, the
default rate on such assets, the level of our expenses, variations in and the timing of the recognition of realized and unrealized
gains or losses, changes in our partner composition, the degree to which we encounter competition in our markets, market
volatility in our publicly traded securities and the securities of our partner companies, and general economic conditions. As a
result of these factors, results for any period should not be relied upon as being indicative of performance in future periods. In
addition, any of these factors could negatively impact our ability to achieve our business objectives, which may cause the
market price of our common stock to decline.



Our investments in royalty-related transactions depend on third parties to market royalty-generating products.

Royalties generally, and the royalty-related income we expect to receive in the future, will directly or indirectly
depend upon the marketing efforts of third parties, particularly large pharmaceutical companies that license the right to
manufacture and sell products from technology innovators in exchange for royalty payments from the licensees to the
licensors, with whom we may transact. These licensees may be motivated to maximize income by allocating resources to
other products, and in the future, may decide to focus less attention on the products that pay royalties in which we have an
economic interest. In addition, there can be no assurance that any of the licensees has adequate resources and motivation to
continue to produce, market and sell such products in which we have a royalty-related interest. Moreover, the license
agreement creating the right to receive royalties may not have specific sales targets, and the licensee typically has exclusive
or substantial discretion in determining its marketing plans and efforts. As a result, the licensee may not be restricted from
abandoning a licensed product or from developing or selling a competitive product. In addition, in the event that a license
expires or is terminated, we would be dependent upon the licensor of the license to find another marketing partner. There can
be no assurance that another licensee could be found on favorable terms, or at all, or that the licensor will be able to assume
marketing, sales and distribution responsibility for its own account. These factors may materially adversely affect any of our
future royalty-related assets.

Aside from any limited audit rights relating to the activities of the licensees that we may have in certain
circumstances, we do not have the rights or ability to manage the operations of the licensees. Poor management of operations
by the licensees could adversely affect the sales of products in which we have a royalty interest, and the payment of royalty-
related income to us. In addition, we have limited information on the licensees’ operations. While we may be able to receive
certain information relating to sales of the product in which we have a royalty-related interest through the exercise of the
audit rights and review of royalty reports, we may not have the right to review or receive certain information relating to the
marketed products, including the results of any studies conducted by the licensees or others or complaints from doctors or
users of such products, that the licensees may have and that may impact sales levels. The market performance of such
products, therefore, may be diminished by any number of factors relating to the licensees that are beyond our control.

Our Finance Receivables segment has a limited number of assets, which subjects our aggregate returns, and the value of
our common stock, to a greater risk of significant loss if any of our debt securities declines in value or if any of our
royalty investments substantially underperforms our expectations.

Our Finance Receivables segment’s total investment in companies may be significant, individually or in the
aggregate. A consequence of our limited number of assets in our Finance Receivables segment is that the aggregate returns
we realize may be significantly adversely affected if one or more of our significant partner company investments perform
poorly or if we need to write down the value of any one significant investment, which may be more severe than if we had
made smaller investments in more companies. Our financial results could be materially adversely affected if these partner
companies or any of our other significant partner companies encounter financial difficulty and fail to repay their obligations
or to perform as expected.

Our allowance for credit losses may prove inadequate.

The quality of our debt receivables depends on the credit-worthiness of our borrowers and their ability to fulfill their
obligations to us. We maintain an allowance for credit losses on specific finance receivables to provide for credit defaults and
non-performance. The amount of our allowance reflects management’s judgment of losses inherent in the portfolio. However,
the economic environment is dynamic, and our portfolio credit quality could decline in the future.

Our allowance for credit losses may not keep pace with changes in the credit-worthiness of our partner companies or
in collateral values. If the credit quality of our partner companies declines, if the risk profile of a market, industry, or group of
partner companies changes significantly, or if the markets for finance receivables or other collateral deteriorates significantly,
our allowance for credit losses may prove inadequate, which could have a material adverse effect on our business, results of
operations, and financial condition.

The interest rates of many of our term loans to partner companies are priced using a spread over LIBOR.

We typically use the U.S. dollar London Interbank Offered Rate (“LIBOR”) as a reference rate in term loans we
extend to partner companies such that the interest due to us pursuant to a term loan extended to a partner company is
calculated using LIBOR. Most of our term loan agreements with partner companies contain a stated minimum value for
LIBOR. and utilize the three-month LIBOR rate as the reference rate. As of December 31, 2022, approximately 64% of term
loans with our partner companies utilized LIBOR, including a stated minimum of LIBOR, as a reference rate.



The United Kingdom’s Financial Conduct Authority and the administrator of LIBOR have announced that the
publication of the most commonly used LIBOR settings will cease to be published or cease to be representative after June 30,
2023. The publication of all other LIBOR settings ceased to be published as of December 31, 2021. The bank regulatory
agencies indicated that entering into new contracts that use LIBOR as a reference rate after December 31, 2021, would create
safety and soundness risks and that they would examine bank practices accordingly. The Adjustable Interest Rate (LIBOR)
Act, enacted in March 2022, provides a statutory framework to replace U.S. dollar LIBOR with a benchmark rate based on
the Secured Overnight Financing Rate (“SOFR”) for contracts governed by U.S. law that have no or ineffective fallback, and
in December 2022, the Federal Reserve Board adopted related implementing rules.

SOFR is observed and backward looking, which stands in contrast with LIBOR under the current methodology,
which is an estimated forward-looking rate and relies, to some degree, on the expert judgment of submitting panel members.
Given that SOFR is a secured rate backed by government securities, it is a rate that does not take into account bank credit risk
(as is the case with LIBOR). SOFR is therefore likely to be lower than LIBOR and is less likely to correlate with the funding
costs of financial institutions. While SOFR has been adopted in select product areas it has not achieved full implementation
as an alternative reference rate. At this time, it is not possible to predict how markets will respond to alternative reference
rates as markets continue to transition away from LIBOR. Furthermore, because of the complexity of the transition from
LIBOR, at this time, it is not possible to predict what rate or rates may become accepted alternatives to LIBOR, or what the
effect of any such changes in views or alternatives may be on the value of LIBOR-based securities and variable rate loans or
other securities or financial arrangements.

The transition from LIBOR could create considerable costs and additional risk. We cannot predict whether or when
LIBOR will actually cease to be available. If LIBOR ceases to exist, we may need to renegotiate the credit agreements with
our partner companies that utilize LIBOR as a factor in determining the interest rate to replace LIBOR with the new standard
that is established. Our term loans typically contain provisions to facilitate the transition to such new standard. If affected
credit agreements with our partner companies are unable to be renegotiated, our investments may bear interest at a lower rate,
subject to any contractual minimum LIBOR floors, which would decrease investment income and potentially the value of
such investments. In addition, any further changes or reforms to the determination or supervision of LIBOR may result in a
sudden or prolonged increase or decrease in reported LIBOR, which could have an adverse impact on the market value for or
value of any LIBOR-linked loans and other financial obligations or extensions of credit held by or due to us and could have a
material adverse effect on our business, financial condition and results of operations. Due to the uncertainty of the
replacement for LIBOR, the potential effect of any such event on our cost of capital and investment income cannot yet be
determined.

A rise in LIBOR rates could have an adverse impact on the ability of our partner companies to service their debt
obligations to us.

Many of our debt transactions contain LIBOR-based floating interest rates with minimum LIBOR floors. The
minimum LIBOR floor insulates partner companies from an increase in LIBOR until the reference LIBOR rate reaches the
minimum floor threshold, typically one to two percent. If LIBOR increases above the floor rate, the net effect will be an
increase in the interest cost to the borrower. Most of our borrower partners do not hedge their LIBOR rate exposure, and as a
result of an increase of LIBOR above the minimum floor threshold, they will experience an increase in the effective interest
rate of their debt obligations to us. If LIBOR increases materially, the increased cost of debt service will similarly increase
materially. If our partner companies are not adequately capitalized or are unable to generate sufficient income from
operations, the increased debt burden caused by increased LIBOR rates could materially and adversely affect the operations
of a partner company, which in turn, would impair our ability to timely collect principal and interest payments owed to us.

Fluctuations in the price of our publicly traded equity holdings and the price at which we sell such holdings may affect
the price of our common stock.

Our Finance Receivables segment generally holds equity interests in companies that are publicly traded.
Fluctuations in the market prices of our publicly traded equity holdings may affect the price of our common stock.
Historically, the market prices of our publicly traded holdings have been highly volatile and subject to fluctuations unrelated
or disproportionate to operating performance.

In addition, we may be unable to sell our holdings of public equities at then-quoted market prices. The trading
volume and public float of the common stock of a publicly traded partner company may be small relative to our holdings. As
a result, any significant open-market divestiture by us of our holdings in such a partner company, if possible at all, would
likely have a material adverse effect on the market price of its common stock and on our proceeds from such a divestiture.



Also, registration and other requirements under applicable securities laws and contractual restrictions also may adversely
affect our ability to dispose of our partner company holdings on a timely basis.

Our financial condition and results of operations will depend on our ability to manage future growth of our Finance
Receivables segment effectively.

Our ability to achieve our business objectives depends on our ability to grow, which depends, in turn, on our
Finance Receivables segment’s ability to continue to identify, analyze and invest in royalties and/or debt backed by royalties
or revenue interests that meet our investment criteria. Accomplishing this result on a cost-effective basis is largely a function
of our structuring of transactions and our access to financing on acceptable terms. As we continue to grow, we will need to
continue to hire, train, supervise and manage new employees. Failure to manage our future growth effectively could have a
material adverse effect on our business, financial condition and results of operations.

Risks Related to Pharmaceutical Development Segment
Enteris’ licensees may not be successful in efforts to develop products for many years, if ever.

Enteris’ success depends on its licensees’ ability to commercialize their products that will generate revenues
sufficient to sustain and grow Enteris’ operations. Enteris has determined that it will not pursue clinical development of our
product candidates. Enteris’ potential licensee may ever develop and commercialize any other peptide or small molecule
product that helps us achieve profitability and growth. Even if Enteris’ licensee is successful in developing such a product, it
is likely that development of any product will take several years. Enteris’ ability to achieve growth is dependent on a number
of factors, including Enteris’ licensees’ ability to complete development efforts and obtain regulatory approval for additional
product candidates.

Enteris’ licensees may not be successful in their efforts to gain regulatory approval for any of their product candidates
and, if approved, the approval may not be on a timely basis.

Even if Enteris’ licensees are successful in their development efforts, they may not be able to obtain the necessary
regulatory approval for their product candidates. The FDA must approve the commercial manufacture and sale of
pharmaceutical products in the United States. Similar regulatory approvals are required for the sale of pharmaceutical
products outside of the United States. None of Enteris’ partners’ products have been approved for sale in the United States,
and they may never receive the approvals necessary for commercialization. Additional human testing must be conducted on
our partners’ product candidates before they can be approved for commercial sale and such testing requires the investment of
significant resources. Any delay in receiving, or failure to receive, these approvals would adversely affect Enteris’ ability to
generate product revenues.

Current and future legislation may increase the difficulty and cost for Enteris or its partners to obtain marketing approval
of and the commercialization of their product candidates. This could affect the timing as well as the amount of royalty
income Enteris may earn as a result.

In the United States and some foreign jurisdictions, there have been a number of legislative and regulatory changes
and proposed changes regarding the healthcare system that could prevent or delay marketing approval for Enteris’ or its
partners’ product candidates, restrict or regulate post-approval activities and affect our partners’ ability to profitably sell their
product candidates. Legislative and regulatory proposals have been made to expand post-approval requirements and restrict
sales and promotional activities for pharmaceutical products. We do not know whether additional legislative changes will be
enacted, or whether FDA regulations, guidance or interpretations of the FDA, or comparable foreign authorities, will be
changed, or what the impact of such changes on the marketing approvals of our partners’ product candidates, if any, may be. In
addition, increased scrutiny by the U.S. Congress of the FDA’s approval process may significantly delay or prevent marketing
approval, as well as subject our partners to more stringent product labeling and post-marketing testing and other requirements.

Enteris’ technology or products could give rise to product liability claims.

While Enteris does not have a commercial product, Enteris’ business exposes us to the risk of product liability
claims from human testing and the manufacturing of pharmaceutical tablets currently used in clinical trials. The
administration of drugs to humans, whether in clinical trials or commercially, can result in product liability claims, even if
Enteris’ or Enteris’ partners’ products are not actually at fault for causing an injury. Furthermore, Enteris’ products may
cause, or may appear to cause, adverse side effects or potentially dangerous drug interactions that we may not learn about or
understand fully until the drug is actually manufactured and sold. Product liability claims can be expensive to defend and
may result in large judgments against us. Even if a product liability claim is not successful, the adverse publicity, time and
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expense involved in defending such a claim may interfere with our business. We may not have sufficient resources to defend
against or satisfy these claims. While we currently maintain product liability insurance coverage, the amount of coverage may
not be sufficient to protect us against losses or may be unavailable in the future on acceptable terms, if at all.

Because Enteris is a biopharmaceutical company, its operations are subject to extensive government regulation.

Our research, development and production activities, as well as those of our collaborators and licensees, are subject
to significant regulation by federal, state, local and foreign governmental authorities. The regulatory approval process for a
pharmaceutical product requires substantial resources and may take many years. Our partners’ inability to obtain approvals or
delays in obtaining approvals would adversely affect our ability to manufacture products, and to receive revenue from
milestone payments, product sales or royalties. Enteris’ present and future business is, and will continue to be, subject to
various other laws, rules and/or regulations applicable to us as a result of our domestic and international business.

The FDA and other regulatory agencies may inspect the Enteris production facility at any time to ensure compliance
with current good manufacturing practice guidelines. These guidelines require that Enteris conduct its production operations
in strict compliance with established rules for manufacturing and quality controls. Any of these agencies can suspend
production operations and product sales if they find significant or repeated deviations from these guidelines. A suspension
would likely cause Enteris to incur additional costs or delays in product development and manufacturing.

Enteris’ success depends upon its ability to protect its intellectual property rights.

Enteris has filed applications for U.S. patents relating to proprietary formulation and manufacturing technology that
Enteris has invented in the course of its research. Enteris’ most important U.S. manufacturing and drug delivery patents are
scheduled to expire from 2024 to 2036, although Enteris has applications pending that could extend that protection. As of
December 31, 2022, multiple U.S. patents have been issued and other applications are pending. Enteris has also made patent
application filings in selected foreign countries and multiple foreign patents have issued with other applications pending.
Enteris faces the risk that any of its pending applications will not be issued as patents. In addition, Enteris’ patents may be
found to be invalid or unenforceable. Enteris’ business also is subject to the risk that its issued patents will not provide
Enteris with significant competitive advantages if, for example, a competitor were to independently develop or obtain similar
or superior technologies. To the extent Enteris is unable to protect its patents and patent applications, or similar or superior
technologies are developed, our investment in our technologies may not yield the benefits that we expect.

If Enteris encounters issues with its suppliers or if its licensees encounter issues with their contract manufacturers,
Enteris may need to qualify alternative manufacturers or suppliers, which could impair Enteris’ and its licensees’ ability
to sufficiently and timely manufacture and supply pharmaceutical products.

Enteris relies on third parties to supply the raw materials needed to manufacture its existing products, and expects to
rely on third parties to supply raw materials for potential future products, including suppliers that are located in Asia. Enteris
is undertaking efforts to validate alternate suppliers, but may be unsuccessful in these efforts. Current licensees of Enteris’
technology generally rely, and future licensees are expected to rely, on third party suppliers and contract manufacturers to
manufacture drug products that utilize Enteris’ technology as well.

Any business interruptions resulting from geopolitical actions, including war and terrorism, adverse public health
developments such as COVID-19, or natural disasters including earthquakes, typhoons, floods and fires, and Enteris’ or its
licensees’ inability to identify and validate alternate suppliers and contract manufacturers, could further affect supply chains.
Any reliance on suppliers may involve several risks, including a potential inability to obtain critical materials and reduced
control over production costs, delivery schedules, reliability and quality.

Any unanticipated disruption caused by problems with suppliers could delay shipment of any of Enteris’ or its
licensees’ drug candidates or drug products, which could increase Enteris’ or its licensees’ cost of goods sold or result in lost
or decreased sales, royalties or milestone payments to Enteris.

Enteris’ production facilities have been impacted by COVID-19 and global supply chain constraints, and any future
impacts might adversely affect its operations and financial condition.

Enteris experienced a reduction in its productivity as well as delays in receiving some of its needed supplies as a direct
result of COVID-19 and the impact it had on key vendors and the global supply chain. Enteris could experience similar delays in
the future due to the impact of governmental restrictions and other impacts of COVID-19 on its vendors, and on the success of
efforts to reduce constraints and delays in the global supply chain. Any further reductions or delays may result in business
disruption and reduced revenues, any of which could materially affect our business, financial condition and results of operations.
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We are continuously monitoring our own operations and intend to continue to take appropriate actions to mitigate
the risks arising from the COVID-19 pandemic and global supply chain constraints, but there can be no assurances that we
will be successful in doing so. We are taking precautions to protect the safety and well-being of Enteris’ employees,
including enhancing our standard operating procedures at Enteris to provide for additional cleaning and hygiene measures,
social distancing, as well as following guidelines provided by the Centers for Disease Control and Prevention and the State of
New Jersey. However, no assurance can be given that the steps being taken will be adequate or deemed to be appropriate. To
the extent we are able to obtain information about and maintain communications with our customers, suppliers, vendors and
other business partners, we will seek to minimize disruptions to our Pharmaceutical Development segment’s supply chain,
although we cannot provide assurances that we will be successful.

Risks Related to Our Business and Structure

Our ability to use NOL carryforwards to offset future taxable income for U.S. federal income tax purposes may be limited,
and our future cash tax liability may increase.

As of December 31, 2022, we had NOL carryforwards for U.S. federal income tax purposes of $124.5 million. The
U.S. federal NOL carryforwards, if not offset against future income, will expire by 2037. We may recognize additional NOLs
in the future. In order to utilize the NOLs, the Company must generate taxable income that can offset such carryforwards.

The Internal Revenue Service (“IRS”) has not audited our tax returns for any of the years during the carryforward
period. We cannot assure you that we would prevail if the IRS were to challenge the availability of the NOLs. If the IRS were
successful in challenging our NOLSs, all or some portion of the NOLs would not be available to offset any future consolidated
income which would negatively impact our results of operations and cash flows.

Under Section 382 of the Internal Revenue Code (the “Code”), a corporation that undergoes an “ownership change”
may be subject to limitations on its ability to utilize its pre-change NOL carryforward amounts to offset future taxable
income. In general, an ownership change occurs if the aggregate stock ownership of certain stockholders (generally 5 percent
stockholders, applying certain look-through and aggregation rules) increases by more than 50 percent over such stockholders’
lowest percentage ownership during the testing period (generally three years). New issuances of our common stock, which is
within our control, and purchases of our common stock in amounts greater than specified levels, which are beyond our
control, could create an additional limitation on our ability to utilize our NOL carryforward amounts for tax purposes in the
future. Limitations imposed on our ability to utilize NOL carryforward amounts could cause U.S. federal and state income
taxes to be paid earlier than would be paid if such limitations were not in effect and could cause such NOL carryforward
amounts to expire unused, in each case reducing or eliminating the expected benefit to us. Additionally, various states have
similar limitations on the use of state NOLs following an ownership change.

If an ownership change occurs, the amount of the taxable income for any post-change year that may be offset by a
pre-change loss is subject to an annual limitation that is cumulative to the extent it is not all utilized in a year. This limitation
would be derived by multiplying the fair market value of the Company’s common stock as of the ownership change by the
applicable federal long-term tax-exempt rate, which was 2.92 percent for March 2023. To the extent that a company has a net
unrealized built-in gain at the time of an ownership change, which is realized or deemed recognized during the five-year
period following the ownership change, there is an increase in the annual limitation for each of the first five-years that is
cumulative to the extent it is not all utilized in a year.

If an ownership change should occur in the future, our ability to use NOLs to offset future taxable income will be
subject to an annual limitation and will depend on the amount of taxable income we generate in future periods. There is no
assurance that we will be able to fully utilize our NOLs and we could be required to record an additional valuation allowance
related to the amount of the NOLs that may not be realized, which could impact our results of operations.

Changes in tax law may adversely affect us or our investors.

The rules dealing with U.S. federal, state and local income taxation are constantly under review by persons involved
in the legislative process and by the IRS and the U.S. Treasury Department. Changes to tax laws (which changes may have
retroactive application) could adversely affect us or holders of our common stock. In recent years, many such changes have
been made, and changes are likely to continue to occur in the future.

For example, on August 16, 2022, the U.S. government enacted the Inflation Reduction Act of 2022 (the “IRA”).
The IRA contains a number of tax-related provisions, including a 15 percent minimum corporate income tax on certain large
corporations as well as an excise tax on stock repurchases. It is unclear how the IRA will be implemented by the U.S.
Department of the Treasury through regulation. We are still evaluating the impact of the IRA on our tax liability, which tax
liability could also be affected by how the provisions of the IRA are implemented through such regulation. We will continue
to evaluate the IRA’s impact as further information becomes available.
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It cannot be predicted whether, when, in what form or with what effective dates tax laws, regulations and rulings
may be enacted, promulgated or issued, which could result in an increase in our or our shareholders’ tax liability or require
changes in the manner in which we operate in order to minimize or mitigate any adverse effects of changes in tax law.

We are dependent upon our key management personnel for our future success.

We depend on the diligence, skill and network of business contacts of our senior management and their access to the
investment professionals and the information and deal flow generated by these investment professionals in the course of their
investment and portfolio management activities. Our senior management team evaluates, negotiates, structures, closes,
monitors and services our investments. Our success depends to a significant extent on the efforts, judgment, business
relationships, personal reputations and continued service of our senior management team, and other key personnel. The loss
of the services of any of our key personnel or damage to their personal reputation could have a material adverse effect on our
business. Accordingly, our retention of our key personnel and our success in recruiting additional personnel is crucial to our
success. If our key personnel were to join or form a competitor, our business could similarly suffer a material adverse effect.
In addition, we have very few employees, so the loss of any employee could be disruptive to our business. We do not carry
any “key man” insurance that would provide us with proceeds in the event of the death or disability of any of our key
personnel. We may also not succeed in recruiting additional personnel because the market for qualified professionals is
extremely competitive. Efforts to retain or attract key personnel may result in significant additional expenses, which could
adversely affect our profitability.

Changes in our management may cause uncertainty in, or be disruptive to, our business. Certain of our directors and
management team members have been with us in those capacities for only a short time.

Our success depends upon the continued services of executive officers and other key personnel, as well as their
ability to effectively transition to their successors. We have experienced significant changes in our senior leadership in 2022,
including the appointment of a new Chief Executive Officer and Chief Financial Officer. Additionally, four of our directors
resigned following the conclusion of our special committee’s review of the non-binding proposal received from funds
managed by Carlson to acquire all of our shares not already owned by Carlson, and another director retired. Although we
have endeavored to implement any management and director transition in a non-disruptive manner, such transitions might
impact our business, and give rise to uncertainty among our customers, investors, vendors, employees and others concerning
our future direction and performance, which may materially and adversely affect our business, financial condition, results of
operations and cash flows, and our ability to execute our business model.

In addition, because certain members of our management and Board have served in their respective capacities for
only limited durations, we face the additional risks that these persons have limited familiarity with our past practices, our
business and our industry and lack established track records in managing our business strategy.

Any future changes to the executive management team, including hires or departures, could cause further disruption
to the business and have a negative impact on operating performance, while these operational areas are in transition. We can
provide no assurance that we will be able to continue to find suitable successors to key roles as transitions occur or that any
identified successor will be successfully integrated into its management team.

We also believe that our future success will depend in large part upon our ability to attract, motivate and retain
highly skilled technical, management personnel at all levels of the organization. Due to labor shortages and inflationary wage
pressure, there is intense competition for qualified talent, which combined with the salary, benefits and other costs required to
employ the right personnel, may make it difficult to achieve our financial goals. Consequently, we may not be successful in
attracting, motivating and retaining such personnel, and our failure to do so could have a negative effect on our business
including our ability to successfully develop, introduce, and market our products which may adversely impact our operating
results, or financial condition.

Because we are relying on the exemptions from corporate governance requirements as a result of being a “controlled
company” within the meaning of the Nasdaq listing standards, you do not have the same protections afforded to
stockholders of companies that are subject to such requirements.

Because Carlson controls a majority of our common stock, we are a “controlled company” within the meaning of the
Nasdag listing standards. Under these rules, a company of which more than 50 percent of the voting power is held by an
individual, a group or another company is a “controlled company” and may elect not to comply with certain Nasdaq
corporate governance requirements, including (1) the requirement that a majority of the board of directors consist of
independent directors, (2) the requirement that we have a nominating and corporate governance committee that is composed
entirely of independent directors with a written charter addressing the committee’s purpose and responsibilities, and (3) the

13



requirement that the board have a compensation committee composed entirely of independent directors with a written charter
addressing the committee’s purpose and responsibilities. However, our Board of Directors is currently comprised of a
majority of independent directors and we currently have a Nominating and Corporate Governance Committee and the
majority of the members of such committee are independent directors. If we were to fully avail ourselves of the controlled
company rules, you do not have the same protections afforded to stockholders of companies that are subject to all of the
Nasdaq corporate governance requirements.

If we are unable to obtain additional debt or equity financing on commercially reasonable terms our business could be
materially adversely affected.

As of December 31, 2022, we had $6.2 million of cash and cash equivalents plus $32.6 million available to be
borrowed under our credit facility with Cadence Bank. On November 16, 2022, the Company entered into the Fifth
Amendment to Loan and Security Agreement (the “Third Amendment”) with Cadence Bank, N.A. as a lender and the
administrative agent. Pursuant to the Fifth Amendment, the Loan and Security Agreement dated as of June 29, 2018 (“Loan
Agreement”) was amended to extend the Loan Agreement Termination Date to September 30, 2025 and increase the Loan
Agreement Commitment to $35.0 million. We have limited capital to execute our business strategy and have obtained debt
financing to fund future growth and obtain funds which may be made available for investments. If we are unable to enter into
new debt or equity financing arrangements on commercially reasonable terms, our liquidity may be reduced significantly, and
as a result, our ability to implement and grow our business strategy could be materially impacted.

Our use of leverage may limit our operational flexibility and increase our overall risk, which may adversely affect our
business and results of operations.

Although the use of leverage may create an opportunity for increased returns for us, it also results in additional risks
and can magnify the effect of any losses and thus could negatively impact our business and results of operations and have
important adverse consequences to our investments. Our current credit facility contains, and any future credit facility, if
raised, would likely contain covenants that could restrict our operating flexibility, including covenants that, among others,
could limit our ability to: (i) make distributions in certain circumstances, (ii) incur additional debt, and (iii) engage in certain
transactions, which collectively may prevent us from entering into transactions which we may otherwise determine are
beneficial to us, and which could negatively impact our business and results of operations. In addition, we expect we would
need to secure such a credit facility through the pledging of substantially all of our assets, and if we are unable to generate
sufficient cash flow to meet principal and interest payments on such indebtedness, we would be subject to risk that the lender
seizes our assets through an acceleration of the credit facility that could require liquidation of pledged collateral at
inopportune times or at prices that are not favorable to us and cause significant losses. If the lender seizes and liquidates
pledged collateral, such collateral will likely be sold at distressed price levels. We will fail to realize the full value of such
assets in a distressed sale.

The liquidity, market price and volume of our stock are volatile.

Our common stock is listed on the Nasdaq Capital Market (“Nasdaqg”). The liquidity of our common stock may be
adversely affected, and purchasers of our common stock may have difficulty selling our common stock, if our common stock
does not continue to trade on Nasdaq or another national securities exchange. Nasdag maintains certain minimum continued
listing standards. If we are not able to continue to satisfy the continued listing standards, or qualify for an exemption to such
standards, then we could be subject non-compliance status or de-listing.

As previously announced, we received a letter from Nasdaq indicating that, as a result of the resignations of four of
our directors, we were no longer in compliance with Nasdaq Listing Rules 5605(b)(1), 5605(c)(2), 5605(d)(2) and
5605(e)(1), which require the Board to be comprised of a majority of independent directors, that the audit committee consist
of at least three independent members and the compensation committee consist of at least two independent members, and that
director nominees be selected, or be recommended for the Board’s selection, by a separate vote of a majority of independent
directors or a committee comprised solely of independent directors. While we have successfully regained compliance, we can
provide no assurance that we will continue to maintain compliance with such standards.

The trading price of our common stock could be subject to wide fluctuations in response to quarter-to-quarter
variations in our operating results and other events or factors. In addition, the U.S. stock markets have from time to time
experienced extreme price and volume fluctuations that have affected the market price for many companies and which often
have been unrelated to the operating performance of these companies. These broad market fluctuations may adversely affect
the market price of our securities.
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Funds affiliated with Carlson can control or exert significant influence over our management and policies through their
ownership of a large amount of our common stock.

As of December 31, 2022, funds affiliated with Carlson owned in the aggregate 70.8 percent of our combined issued
and outstanding common stock and unvested restricted stock. Due to the large percentage of ownership by funds affiliated with
Carlson, including Double Black Diamond Offshore Ltd. (“Double Black”), they have the ability to control or exert significant
influence over our management and policies, such as the election of our directors, the appointment of new management and the
approval of any other action requiring the approval of our stockholders, including any amendments to our certificate of
incorporation, a sale of all or substantially all of our assets or a merger or other significant transaction. The investment
objectives of Carlson and its affiliates may from time to time be different than or conflict with those of our other stockholders.

In addition, pursuant to the terms of a Stockholders” Agreement entered into on February 27, 2023 (as amended, the
“Stockholders’ Agreement”), funds affiliated with Carlson have the right to approve specific transactions, including the
incurrence of indebtedness over specified amounts, the sale of assets over specified amounts, declaration of dividends, loans,
capital contributions to or investments in any third party over specified amounts, changes in the size of the board of directors
and repurchases of common stock.

If there are substantial sales of shares of our common stock, the price of our common stock could decline.

The price of our common stock could decline if there are substantial sales of our common stock, particularly sales
by our directors, executive officers, employees, and significant stockholders including funds associated with Carlson. Funds
associated with Carlson own an aggregate of 70.8 percent (9,093,766 common shares). Pursuant to the Stockholders’
Agreement entered into on February 27, 2023, as amended, and a Registration Rights Agreement entered into on September
6, 2013, we filed a Registration Statement on Form S-3 with the SEC on February 3, 2020, which became effective on
February 19, 2020, to register all of the common stock owned by funds associated with Carlson for sale freely in the public
market from time to time.

The market price of our common stock could decline as a result of the sale of a substantial number of our shares of
common stock in the public market or the perception in the market that the holders of a large number of shares intend to sell
their shares.

We have adopted provisions in our certificate of incorporation and bylaws, and have entered into the Rights Agreement,
which could delay or prevent an acquisition of the Company.

The board of directors has the authority to issue up to 5 million shares of preferred stock. Without any further vote
or action on the part of the stockholders, the board of directors has the authority to determine the price, rights, preferences,
privileges, and restrictions of the preferred stock. This preferred stock, if issued, might have preference over and harm the
rights of the holders of common stock. Although the ability to issue this preferred stock provides us with flexibility in
connection with possible acquisitions and other corporate purposes, it can also be used to make it more difficult for a third
party to acquire a majority of our outstanding voting stock. We currently have no plans to issue preferred stock.

Additionally, the Rights Agreement is intended to protect our ability to utilize our NOL carryforwards and make it
difficult for a third party to acquire a significant number of shares of our common stock.

Our certificate of incorporation and bylaws include provisions that may deter an unsolicited offer to purchase us.
These provisions, coupled with the provisions of the Delaware General Corporation Law, may delay or impede a merger,
tender offer or proxy contest. In addition, directors are only removable by the affirmative vote of holder of at least two-thirds
of all classes of voting stock. These factors may further delay or prevent a change of control of the Company.

If we were deemed an investment company under the Investment Company Act of 1940, applicable restrictions could make
it impractical for us to continue our business as contemplated and could have a material adverse effect on our business.

We have not been and do not intend to become registered as an “investment company” under the Investment
Company Act of 1940, or the 1940 Act. We intend to conduct our business so as not to become regulated as an investment
company under the 1940 Act.

Generally, a company will be determined to be an “investment company” if, absent an exclusion or exemption, it is
or holds itself out as being engaged primarily, or proposes to engage primarily, in the business of investing, reinvesting or
trading in securities or owns or proposes to acquire investment securities having a value exceeding 40 percent of the value of
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its total assets (exclusive of U.S. government securities and cash items) on an unconsolidated basis. We refer to this
investment company definition test as the “40 percent test.”

We do not hold ourselves out as being engaged primarily, or propose to engage primarily, in the business of
investing, reinvesting or trading in securities and believe that we are not engaged primarily in the business of investing,
reinvesting or trading in securities. We believe that, for purposes of the 1940 Act, we are engaged primarily, through one or
more of our subsidiaries, in the business of purchasing or otherwise acquiring certain obligations that represent part or all of
the sales price of merchandise. Our subsidiaries that are so engaged rely on Section 3(c)(5)(A) of the 1940 Act, which, as
interpreted by the SEC staff, requires each such subsidiary to invest at least 55 percent of its assets in “notes, drafts,
acceptances, open accounts receivable and other obligations representing part of all of the sales price of merchandise,
insurance and services,” which we refer to as the ICA Exception Qualifying Assets.

To ensure that we are not obligated to register as an investment company, we must not exceed the thresholds
provided by the 40% test. For purposes of the 40 percent test, the term “investment securities” does not include U.S.
government securities or securities issued by majority-owned subsidiaries that are not themselves investment companies and
are not relying on Section 3(c)(1) or Section 3(c)(7) of the 1940 Act, such as majority-owned subsidiaries that rely on Section
3(c)(6), which, based on the SEC staff’s interpretations, requires us to invest, either directly or through majority-owned
subsidiaries, at least 55 percent of our assets in, as relevant here, businesses relying on Section 3(c)(5)(A). Therefore, the
assets that we and our subsidiaries hold and acquire are limited by the provisions of the 1940 Act and the rules and
regulations promulgated thereunder.

If the SEC or its staff in the future adopts a contrary interpretation to that provided in the no-action letter to the
predecessor of Royalty Pharma plc or otherwise restricts the conclusions in the SEC staff’s no-action letter such that royalty
interests are no longer treated as ICA Exception Qualifying Assets for purposes of Section 3(c)(6), or the SEC or its staff in
the future determines that the no-action letter does not apply to some or all types of royalty receivables relating to
biopharmaceutical assets, our business will be materially and adversely affected. In particular, we would be required to
register as an investment company. The requirements imposed by the 1940 Act, including limitations on our capital structure
and our ability to transact business with affiliates could make it impractical for us to continue our business as currently
conducted. Our ceasing to not be deemed an investment company or to qualify for an exemption from registration as an
investment company could materially and adversely affect the value of our common stock. In addition, we could be subject to
legal actions by regulatory authorities and others and could be forced to dissolve.

In complying with Section 3(c)(5)(A), one of our subsidiaries, SWK Funding LLC (“SWK Funding™), relies on an
interpretation that royalty interests that entitle an issuer to collect royalty receivables that are directly based on the sales price
of specific biopharmaceutical products that use intellectual property covered by specific license agreements are ICA
Exception Qualifying Assets under Section 3(c)(5)(A). This interpretation was promulgated by the SEC staff in a no-action
letter issued to the predecessor of Royalty Pharma plc on August 13, 2010.

Our failure to deal appropriately with conflicts of interest could damage our reputation and adversely affect our businesses.

We increasingly confront potential conflicts of interest relating to our business, our investment or financing
activities and our partner companies. Conflicts of interest may arise from the fact that (i) we provide investment management
services to more than one partner company, (ii) the partner companies we work with often have one or more overlapping
investment or financing strategies, and (iii) we could choose to allocate an investment to more than one partner company or
to ourselves. Also, the investment or financing strategies employed by us for current and future partner companies, or on our
own behalf, could conflict with each other, and may adversely affect the prices and availability of other securities or
instruments held by, or potentially considered for, one or more partner companies.

We currently operate without information barriers in our Finance Receivables segment that some other investment
management firms implement to separate business units and/or to separate persons who make investment decisions from
others who might possess material non-public information that could influence such decisions. Our executive officers,
investment professionals or other employees may acquire confidential or material non-public information and, as a result, we
may be restricted from initiating transactions in certain securities. Notwithstanding the maintenance of restricted securities
lists and other internal controls, it is possible that the internal controls relating to the management of material non-public
information could fail and result in us buying or selling a security while, at least constructively, in possession of material
non-public information. Inadvertent trading on material non-public information could have adverse effects on our reputation,
result in the imposition of regulatory or financial sanctions and, as a consequence, negatively impact our ability to provide
our investment management services to our partner companies.
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Appropriately dealing with conflicts of interest is complex and difficult and our reputation could be damaged if we
fail, or appear to fail, to deal appropriately with one or more potential or actual conflicts of interest. Regulatory scrutiny of, or
litigation in connection with, conflicts of interest could have a material adverse effect on our reputation which would
materially adversely affect our business and results of operations.

Risks Associated with Investments in the Health Care and Life Sciences Industries

Public health epidemics, pandemics or outbreaks, including COVID-19, could adversely affect our and our partner
companies’ businesses.

Public health epidemics, pandemics or outbreaks, and the resulting business or economic disruptions resulting
therefrom, could adversely impact our and our partner companies’ businesses as well as our ability to raise capital. The
impact of COVID-19 has been and will likely continue to be extensive in many aspects of society, which has resulted in and
will likely continue to result in significant disruptions to the global economy, as well as businesses and capital markets
around the world.

The extent to which COVID-19 impacts our business will depend on future developments, which are highly
uncertain and cannot be predicted with confidence, including the duration of the pandemic, new information that may emerge
concerning the severity of COVID-19 and public and private actions to contain COVID-19 or treat its impact. COVID-19 has
and will likely continue to result in social, economic and labor instability in the countries in which we or our partner
companies operate.

COVID-19 has impacted, and may continue to impact, the ability of our borrowers and the marketers of products
upon which we derive our royalty income to raise capital in order to fund and conduct their operations during the pandemic.
In certain situations, disruptions to our partner companies, including as a result of global supply chain disruptions, has
impaired their ability to fulfill their obligations to us and resulted in defaults in obligations to us. As a result, we have entered
into amendments with certain of our borrowers in order to cure defaults. Continuing impacts of the pandemic and supply
chain disruptions could continue to increase the risk of delinquencies, defaults, declining collateral values associated with our
existing loans, and impairments or losses on our loans. Any such impairment could increase our credit risk and adversely
affect the assets and results of operations of our Finance Receivables segment.

Any abrupt and substantial change in economic conditions also may decrease the value of collateral securing some
of our loans and the value of our equity investments. Any sustained disruption in the capital markets from the COVID-19
pandemic could negatively impact our and our partner companies’ ability to raise capital.

Economic recessions or downturns could impair the ability of our partner companies to repay loans, which, in turn, could
increase our non- performing assets, decrease the value of our assets, reduce our volume of new loans and have a
material adverse effect on our results of operations.

General economic conditions may affect our activities and the operation and value of the assets of our Finance
Receivables segment. Economic slowdowns or recessions may result in a decrease of institutional equity investment, which
would limit our lending opportunities. Furthermore, many of our partner companies are susceptible to economic or industry
centric slowdowns or recessions and may be unable to repay our debt investments during these periods. Therefore, our non-
performing assets are likely to increase, and the value of our portfolio is likely to decrease, during these periods. Adverse
economic conditions may also decrease the value of collateral securing some of our debt investments and the value of our
equity investments. Economic slowdowns or recessions could lead to financial losses in our portfolio and a material decrease
in revenues, net income and assets. Unfavorable economic conditions could also increase our funding costs, limit our access
to the capital markets or result in a decision by lenders not to extend credit to us.

A partner company’s failure to satisfy financial or operating covenants imposed by us or other lenders could lead to
defaults and, potentially, termination of its loans and foreclosure on its secured assets, which could trigger cross-defaults
under other agreements and jeopardize the partner company’s ability to meet its obligations under the loans that we hold. We
may incur expenses to the extent necessary to recover our investment upon default or to negotiate new terms with a
defaulting partner company. These events could harm our financial condition and operating results.

A period of market disruption may have a material adverse effect on our business, financial condition, results of
operations and cash flows. In addition, unfavorable economic conditions, including rising interest rates, may also increase our
funding costs, limit our access to capital markets or negatively impact our ability to obtain financing, particularly from the
debt markets.

17



Some of our partner companies may be unable to protect their proprietary rights and may infringe on the proprietary
rights of others.

Our partner companies assert various forms of intellectual property protection. Intellectual property may constitute
an important part of partner company assets and competitive strengths, particularly for royalty monetization transactions.
Federal law, most typically copyright, patent, trademark and trade secret laws, generally protects intellectual property rights.
Although we expect that our partner companies will take reasonable efforts to protect the rights to their intellectual property,
third parties may develop similar intellectual property independently or attempt to abandon intellectual property licenses if it
is determined such intellectual property from a partner company is no longer needed. Moreover, the complexity of
international trade secret, copyright, trademark and patent law, coupled with the limited resources of our partner companies
and the demands of quick delivery of products and services to market, create a risk that partner company efforts to prevent
misappropriation of their technology will prove inadequate.

Some of our partner companies also license intellectual property from third parties and it is possible that they could
become subject to infringement actions based upon their use of the intellectual property licensed from those third parties. Our
partner companies generally obtain representations as to the origin and ownership of such licensed intellectual property.
However, this may not adequately protect them. Any claims against our partner companies’ proprietary rights, with or
without merit, could subject the companies to costly litigation and divert their technical and management personnel from
other business concerns. If our partner companies incur costly litigation and their personnel are not effectively deployed, the
expenses and losses incurred by our partner companies will increase and their profits, if any, will decrease.

Third parties have and may assert infringement or other intellectual property claims against our partner companies
based on their patents or other intellectual property rights. Although we are not aware that any of our partner companies’
products might infringe any third party’s patents, they may have to pay substantial damages, possibly including treble
damages, if it is ultimately determined that they do. They may have to obtain a license to sell their products if it is determined
that their products infringe on another person’s intellectual property. Our partner companies might be prohibited from selling
their products before they obtain a license, which, if available at all, may require them to pay substantial royalties. Even if
infringement claims against our partner companies are without merit, defending these types of lawsuits takes significant time,
is expensive and may divert management attention from other business concerns.

Future legislation, and/or regulations and policies adopted by the FDA or other U.S. or foreign regulatory authorities
may increase the time and cost required by some of our partner companies to conduct and complete clinical trials for the
product candidates that they develop, and there is no assurance that these companies will obtain regulatory approval to
market and commercialize their products in the U.S. and in foreign countries.

The FDA and other foreign and U.S. regulatory authorities have established regulations, guidelines and policies to
govern the drug development and approval process which affect some of our partner companies. Any change in regulatory
requirements due to the adoption by the FDA and/or foreign or other U.S. regulatory authorities of new legislation,
regulations, or policies may require some of our partner companies to amend existing clinical trial protocols or add new
clinical trials to comply with these changes. Such amendments to existing protocols and/or clinical trial applications or the
need for new ones, may significantly impact the cost, timing and completion of the clinical trials.

In addition, increased scrutiny by the U.S. Congress of the FDA’s and other authorities approval processes may
significantly delay or prevent regulatory approval, as well as impose more stringent product labeling and post-marketing
testing and other requirements. Foreign regulatory authorities may also increase their scrutiny of approval processes resulting
in similar delays. Increased scrutiny and approval processes may limit the ability of our partner companies to market and
commercialize their products in the U.S. and in foreign countries.

The development of products by life science companies requires significant research and development, clinical trials and
regulatory approvals.

The development of products by life science companies requires significant research and development, clinical trials
and regulatory approvals. In addition, similar activities and costs may be required to support products that have already been
commercialized. The results of product development efforts may be affected by a number of factors, including the ability to
innovate, develop and manufacture new products, complete clinical trials, obtain regulatory approvals and reimbursement in
the U.S. and abroad, or gain and maintain market approval of products. In addition, regulatory review processes by U.S. and
foreign agencies may extend longer than anticipated as a result of decreased funding and tighter fiscal budgets. Further,
patents attained by others can preclude or delay the commercialization of a product. There can be no assurance that any
products now in development will achieve technological feasibility, obtain regulatory approval, or gain market acceptance.
Failure can occur at any point in the development process, including after significant funds have been invested. Products may
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fail to reach the market or may have only limited commercial success because of efficacy or safety concerns, failure to
achieve positive clinical outcomes, inability to obtain necessary regulatory approvals, failure to achieve market adoption,
limited scope of approved uses, excessive costs to manufacture, the failure to establish or maintain intellectual property
rights, or the infringement of intellectual property rights of others. Failure by our partner companies to successfully
commercialize pipeline products in which we have an economic interest could have a material adverse effect on our business,
financial condition and results of operations.

Changes in healthcare laws and other regulations applicable to some of our partner companies’ businesses may constrain
their ability to offer their products and services.

Changes in healthcare or other laws and regulations applicable to the businesses of some of our partner companies
may occur that could increase their compliance and other costs of doing business, require significant systems enhancements,
or render their products or services less profitable or obsolete, any of which could have a material adverse effect on their
results of operations. There has also been an increased political and regulatory focus on healthcare laws in recent years, and
new legislation could have a material effect on the business and operations of some of our partner companies.

We also anticipate that Congress, state legislatures, and third-party payors may continue to review and assess
alternative healthcare delivery and payment systems and may in the future propose and adopt legislation or policy changes or
implementations effecting additional fundamental changes in the healthcare delivery system. We cannot assure you as to the
ultimate content, timing, or effect of changes, nor is it possible at this time to estimate the impact of any such potential
legislation on certain of our partner companies, our business model, prospects, financial condition or results of operations.

The potential inability of our partner companies’ and counterparties to charge desired prices with respect to prescription
drugs could impact their revenues and in turn their ability to repay us or the magnitude of their royalty payments to us.

Our partner companies, as well as the value of our pharmaceutical royalties, are subject to risks associated with the
pricing for prescription drugs. It is uncertain whether pharmaceutical products will continue to utilize established prescription
drug pricing methods, or whether other pricing benchmarks will be adopted for establishing prices within the industry.
Legislation may lead to changes in the pricing for Medicare and Medicaid programs. Regulators have conducted
investigations into the use of prescription drug pricing methods for federal program payment, and whether such methods have
inflated drug expenditures by the Medicare and Medicaid programs. Federal and state proposals have sought to change the
basis for calculating payment of certain drugs by the Medicare and Medicaid programs. We cannot predict the ultimate
content, timing or effect of any such legislation or executive action or the impact of potential legislation or executive action
on us. Any changes to the method for calculating prescription drug costs may reduce the revenues of our partner companies
operating in the pharmaceutical industry, which could in turn impair their ability to timely make any principal and interest
payments owed to us. Additionally, any such changes to pharmaceutical product reimbursement similarly could reduce the
revenues of the pharmaceutical products from which we receive royalties.

ITEM 1B. UNRESOLVED STAFF COMMENTS

None.

ITEM 2. PROPERTIES

Our corporate headquarters and the location of our Finance Receivables segment are in Dallas, Texas, where we
lease approximately 2,400 square feet of space. The Pharmaceutical Development segment’s headquarters is located in
Boonton, New Jersey, where Enteris leases approximately 32,000 square feet of space. We believe these facilities are
adequate for our business requirements.

ITEM 3. LEGAL PROCEEDINGS

We are involved in, or have been involved in, arbitrations or various other legal proceedings that arise from the
normal course of our business. We cannot predict the timing or outcome of these claims and other proceedings. The ultimate
outcome of any litigation is uncertain, and either unfavorable or favorable outcomes could have a material negative impact on
our results of operations, balance sheets and cash flows due to defense costs, and divert management resources. Currently, we
are not involved in any arbitration and/or other legal proceeding that we expect to have a material effect on our business,
financial condition, results of operations and cash flows.

ITEM 4. MINE SAFETY DISCLOSURES

Not applicable.
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PART Il

ITEM 5. MARKET FOR REGISTRANT’S COMMON EQUITY, RELATED STOCKHOLDER MATTERS AND
ISSUER PURCHASES OF EQUITY SECURITIES.

Market Information

Since January 22, 2020, our common stock has been listed on the Nasdaq Capital Market, under the symbol
“SWKH.”

Holders of Record

There were approximately 90 stockholders of record of our common stock as of February 27, 2023. The actual
number of stockholders is greater than this number of record holders and includes stockholders who are beneficial owners but
whose shares are held in street name by brokers and other nominees. This number of holders of record also does not include
stockholders whose shares may be held in trust by other entities.

Dividend Policy

To date, we have not paid any cash dividends on our capital stock. We intend to retain our cash and do not anticipate
paying any cash dividends in the foreseeable future.

Recent Sales of Unregistered Equity Securities
None.
Issuer Purchases of Equity Securities

On May 31, 2022, the board of directors of the Company (the “Board”) authorized a share repurchase program
under which the Company was authorized to repurchase up to $10.0 million of the Company’s outstanding shares of common
stock from time to time until May 15, 2023, through a Rule 10b5-1 trading plan in compliance with all applicable laws and
regulations, including Rule 10b-18 of the Securities Exchange Act. The actual timing, number and value of shares
repurchased under the program will depend on several factors, including the constraints specified in the Rule 10b5-1 trading
plan, price, and general market conditions. There is no guarantee as to the exact number of shares that will be repurchased
under the trading plan. Our Board may also suspend or discontinue the repurchase program at any time, in its sole discretion.
The purchase period is July 1, 2022 through May 15, 2023.

The table below summarizes information about our purchases of common stock during the three months ending
December 31, 2022:

Total Number of Maximum Number of
Total Number  Average Shares Purchased  Shares That May Yet Be
of Shares Price Paid  as Part of Publicly Purchased Under the

Period Purchased per Share Announced Plan Plan

October 1, 2022 - October 31, 2022................ 14902 $ 1764 14,902 664,921

November 1, 2022 - November 30, 2022........ 7,968 19.02 7,968 656,953

December 1, 2022 - December 31, 2022 ........ 6,568 18.74 6,568 650,385
29438 $  18.26 29,438

As of December 31, 2022, the Company has repurchased 63,901 shares under the share repurchase program at a
total cost of $1.1 million, or $17.78 per share. As of December 31, 2022, the maximum number of shares that may yet be
purchased under the plan was approximately $8.9 million, or 650,385 shares of common stock.

ITEM 6. RESERVED

Not Applicable.
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ITEM 7. MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF
OPERATIONS

The following discussion and analysis should be read in conjunction with our financial statements and the related
notes included elsewhere in this Annual Report. Statements below regarding future events or performance are “forward-
looking statements” within the meaning of the Private Securities Litigation Reform Act of 1995. Our actual results could be
quite different from those expressed or implied by the forward-looking statements. Factors that could affect results are
discussed more fully under the sections entitled ““Risk Factors,”” and ““Special Note Regarding Forward-Looking Statements™
as revised and supplemented by those risks described from time to time in other reports which we file with the SEC. Although
forward-looking statements help to provide complete information about us, readers should keep in mind that forward-looking
statements may not be reliable. Readers are cautioned not to place undue reliance on the forward-looking statements. We
undertake no duty to update any forward-looking statements made herein after the date of this Annual Report.

Environmental, Social and Governance

As overseers of risk and stewards of long-term enterprise value, our management and Board play a vital role in
assessing, identifying and understanding the potential impact and related risks of environmental, social and governance
(“ESG”) issues on the organization’s operating model. Our management and Board are committed to identifying those ESG
issues most likely to impact business operations and growth by focusing our investment strategy around supporting
innovative, growth-oriented companies in the life sciences industry that maximize both social and investment value.

Among the ESG issues we support within our company, we are committed to recruiting, motivating and developing
a diversity of talent. We promote and foster a company culture where every voice is welcome, heard and respected,
regardless of age, gender, race, religion, sexual orientation, physical conditions, cultural background or country of origin.

The nature of our business supports environmental sustainability by being mindful of products we and our business
partners use in our businesses. We promote recycling to reduce landfill, and we offer our employees a hybrid work model,
which allows employees the flexibility to work remotely, thereby reducing the carbon output from commuting in cars or buses.

Overview

We have organized our operations into two segments: Finance Receivables and Pharmaceutical Development. These
segments reflect the way we evaluate our business performance and manage our operations. Please refer to Part I, Item 1,
Business and Part 11, Item 8, Financial Statements, Notes 1 and 11 of the notes to the consolidated financial statements for
further information regarding segment information.

Finance Receivables Portfolio Overview

The table below provides an overview of our outstanding transactions as of, and for the year ended, December 31,
2022 (in thousands, except rate, share and per share data):

Active
Revenue Investment
Licensed Funded GAAP (Loss) as of
Royalty Purchases Technology Footnote ~ Amount Balance  Recognized 12/31/22
Beleodag®.................. Oncology treatment (1) $ 7,600 3 —  $ 799 No
Besivance®................. Ophthalmic antibiotic (2) 6,000 — 24 Yes
Best ABT, Inc............. Oncology diagnosis 3), @) 5,784 2,947 — Yes
Coflex®/Kybella®...... Spinal stenosis/submental
fullness 4,350 3,902 503 Yes
Cambia®...........c.ceeee NSAID migraine treatment 3) 8,500 598 (264) Yes
Forfivo XL®............... Depressive disorder
treatment 6,000 1,401 1,074 Yes
Ideal Implant, Inc........ Aesthetics (@) 3,000 3,789 402 Yes
Huvien®.......ccccoeeveee, Diabetic macular edema 16,501 15,543 2,211 Yes
Narcan®.............ccce... Opioid overdose treatment 1) 17,500 — 3,921 No
Duo Royalty................ Japanese women’s
health/cystic fibrosis 15,488 16,028 — Yes
Ostomy Products
Royalty......cccovvenene Ostomy products 1) 3,900 — 1,927 No
Veru, InC. ...ccoovvncnns Women’s health 10,000 3,511 687 Yes

21



Active

Revenue Investment
Maturity GAAP (Loss) as of
Term Loans Type Footnote Date Principal Balance Rate Recognized 12/31/22
AWeD, INC. oo, First lien 12/31/24 $ 31,022 $ 31,495 16.0% $ 4,542 Yes
AOTL, InC. oo First lien 03/21/27 12,000 12,022 11.0% 1,318 Yes
Acer Therapeutics, InC.................. First lien 03/04/24 6,942 7,322 12.0% 1,476 Yes
Acerus Pharmaceuticals

Corporation .......c.ceeveevrerervaenn First lien Q) 10/11/23 — — 12.0% 538 No
Aziyo Biologics, Inc....... First lien 08/10/27 25,000 24,566 11.5% 1,219 Yes
B&D Dental Corporation............... First lien (1) 12/10/18 — — 14.0% 2,401 No
BIOLASE, Inc................ First lien 05/31/25 13,300 13,836 10.5% 1,931 Yes
Biotricity, Inc. ............. First lien 12/21/26 12,364 12,291 11.5% 1,639 Yes
Epica International, Inc.................. First lien 07/23/24 12,000 12,452 9.5% 1,506 Yes
eTon Pharmaceuticals, Inc............. First lien 11/13/24 6,615 6,707 10.0% 915 Yes
Exeevo, INC......coeeevevernnnnn. First lien 07/01/27 5,000 4,975 12.0% 402 Yes
Flowonix Medical, Inc................... First lien 4), (5) 12/23/25 11,942 11,304 14.0% — Yes
Keystone Dental Group ................. First lien (€] 08/01/23 — — 11.5% 888 No
MedMinder Systems, Inc.... First lien 08/18/27 20,000 19,902 10.3% 954 Yes
MolecuLight, INC.....cccovocvrevienne. First lien 12/29/26 10,000 10,059 12.5% 1,482 Yes
Sincerus Pharmaceuticals, Inc. ...... First lien 05/15/27 13,497 13,516 10.4% 1,914 Yes
Trio Healthcare Ltd. ........cccocoeveee. First lien 07/01/26 8,428 8,389 12.5% 1,052 Yes

Revenue Active
Cost Method Licensed Maturity GAAP (Loss) Investment as
Investment Technology Footnote Date Principal Balance Rate Recognized of 12/31/22
Tissue Regeneration Umbilical
Therapeutics, Inc. cord banking
CTRT™) e (6) N/A  $ —  $ — N/A — Yes
Active
Number of Funded GAAP Change in Investment as
Marketable Investments Shares Footnote Amount Balance Fair Value of 12/31/22
Secured Royalty Financing (Marketable

INVESIMENT) ... N/A 4) $ 3000 $ 7% 3 — Yes
Bioventus, Inc. (“Bioventus”) Common

SEOCK. ...ttt — ) N/A — (534) No
Harrow Health, Inc. (“Harrow”)

Common StoCK......c.covvvreiviiieieii, — ()] N/A — 6 No
Epica International, Inc 25,000 N/A — — Yes
Sincerus Pharmaceuticals, Inc. ................ 26,575 N/A — — Yes

Exercise Active

Number of Price per GAAP Change in Investment as

Warrants to Purchase Stock Shares Footnote Share Balance Fair Value of 12/31/22
AWED, INC. e TBD $ — — — Yes
AOTIL INC. v 92,490 — — — Yes
Acer Therapeutics, Inc.... 150,000 2.46 297 70 Yes
Acer Therapeutics, INC........ccccccvveriennne 100,000 151 210 118 Yes
Acerus Pharmaceuticals Corporation........... 7,764,004 1) 0.053 CAD 5 97) Yes
AZiyo BiologiCS......ccovveiiieieiieecceine 157,895 6.65 517 (263) Yes
Aziyo Biologics.... 30,075 6.65 99 16 Yes
BIOLASE, INC. ..ot 22,039 0.39 5 (178) Yes
BiotriCity, INC. oo 57,536 6.26 9 (165) Yes
CeloNova BioSciences, Inc. .. TBD (8) — — — Yes
DxTerity Diagnostics, INC..........cccovvrvrvinnns 2,019,231 8) — — — Yes
Epica International, INC........ccccoceiviincnnae TBD — — — Yes
eTon Pharmaceuticals, Inc 51,238 5.86 41 (54) Yes
eTon Pharmaceuticals, Inc 18,141 6.62 15 (29) Yes
EXEVO, INC...cocviiiiiiiiiiiiie 930 — — — Yes
EyePoint Pharmaceuticals, Inc. .... 40,910 11.00 20 (257) Yes
EyePoint Pharmaceuticals, Inc. .... 7,773 19.30 2 (39) Yes
Flowonix Medical, Inc..... 155,561 4), (5 — — — Yes
Harrow Health, Inc............. — (@) — — 1,285 No
MedMinder Systems, Inc.... 72,324 — — — Yes
MolecuLight, INC....ccccovvvveriiieiceece TBD — — — Yes
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Revenue

Assets Recognized

Total finance receivables.............. $236,555 $ 35461
Total marketable investments 76 —
Cost method investment .............. — —
Fair value of warrant assets ......... 1,220 —
TOtal ASSELS/TEVENUES........ecveiveieeiee e $237851 $ 35461

(1) Finance receivable was paid off during 2022.

(2) US royalty was paid off during the year ended December 31, 2021. SWK continues to receive insignificant royalties on international sales.

(3) Investment considered impaired.

(4) Investment on nonaccrual.

(5) Flowonix is evaluating strategic alternatives for the business.

(6) A provision for credit losses was recognized during the fourth quarter of 2022.

(7) Marketable investment was sold during the fourth quarter of 2022. Please see part II, item 8, footnote 5 of the notes to the consolidated
financial statements for further information.

(8) Finance receivable was paid off during the year ended December 31, 2021.

Unless otherwise specified, our senior secured debt assets generally are repaid by a revenue interest that is charged
on a company’s quarterly net sales and royalties.

Critical Accounting Policies and Estimates

The discussion and analysis of our financial condition and results of operations are based upon our consolidated
financial statements, which have been prepared in accordance with U.S. generally accepted accounting principles (“GAAP”).
The preparation of financial statements requires us to make estimates and judgments that affect the reported amounts of
assets, liabilities, revenues and expenses, and related disclosure of contingent assets and liabilities. On an on-going basis, we
evaluate our estimates, including those related to revenue recognition, stock-based compensation, impairment of finance
receivables and long-lived assets, impairment of goodwill and identifiable intangible assets, valuation of warrants and
investments, contingent consideration, income taxes and contingencies and litigation, among others. We base our estimates
on historical experience and on various other assumptions that we believe to be reasonable under the circumstances, the
results of which form the basis for making judgments about the carrying values of assets and liabilities that are not readily
apparent from other sources. Actual results may differ from these estimates under different assumptions or conditions. The
accounting estimates and assumptions discussed in this section are those that we consider to be the most critical to an
understanding of our consolidated financial statements because they inherently involve significant judgments and
uncertainties. For a discussion of our significant accounting policies, refer to Note 1 of the notes to the consolidated financial
statements in Part 11, Item 8, Financial Statements and Supplementary Data.

Allowance for Loan Losses

The allowance for loan losses is reviewed for adequacy based on portfolio collateral values and credit quality
indicators, including non-performing assets, evaluation of portfolio diversification and concentration as well as economic
conditions to determine the need for a qualitative adjustment. We review our finance receivables periodically to determine
the probability of loss, and record charge-offs after considering such factors as delinquencies, the financial condition of
obligors, the value of underlying collateral, as well as third party credit enhancements such as guarantees.

The process of determining the level of the allowance for loan losses requires a high degree of judgment. Others
given the same information could reach different reasonable conclusions.

Finance Receivables

Finance receivables are measured based upon the difference between the recorded investment in each receivable and
either the present value of the expected future cash flows discounted at each receivable’s effective interest rate (the
receivable’s contractual interest rate adjusted for any deferred fees, costs, discount or premium at the date of origination or
acquisition) or if a receivable is collateral dependent, the collateral’s fair value. When impairment is determined to be
probable, the measurement will be based on the fair value of the collateral. The determination of impairment involves
management’s judgment and the use of market and third party estimates regarding collateral values. Valuations of impaired
receivables and corresponding impairment affect the level of the reserve for credit losses.
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Revenue Recognition
Finance Receivables Segment

Our Finance Receivables segment records interest income on an accrual basis based on the effective interest rate
method to the extent that we expect to collect such amounts. Incentive fees, if any, are recognized when earned at the end of
the relevant performance period, pursuant to the underlying contract. Other administrative service revenues are recognized
when contractual obligations are fulfilled or as services are provided.

Pharmaceutical Development Segment

Our Pharmaceutical Development segment enters into collaboration and licensing agreements with strategic
partners, under which it may exclusively license rights to research, develop, manufacture and commercialize its product
candidates to third parties. The terms of these arrangements typically include payment to us of one or more of the following:
non-refundable, upfront license fees; reimbursement of certain costs; customer option exercise fees; development, regulatory
and commercial milestone payments; and royalties on net sales of licensed products.

In determining the appropriate amount of revenue to be recognized as it fulfills its obligations under each of its
agreements, we perform the following steps: (i) identification of the promised goods or services in the contract; (ii)
determination of whether the promised goods or services are performance obligations including whether they are distinct in
the context of the contract; (iii) measurement of the transaction price, including the constraint on variable consideration; (iv)
allocation of the transaction price to the performance obligations; and (v) recognition of revenue when (or as) the Company
satisfies each performance obligation. As part of the accounting for these arrangements, the Company must use its judgment
to determine: (a) the number of performance obligations based on the determination under step (ii) above; (b) the transaction
price under step (iii) above; (c) the stand-alone selling price for each performance obligation identified in the contract for the
allocation of transaction price in step (iv) above; and d) the contract term and pattern of satisfaction of the performance
obligations under step (v) above. Management uses judgment to determine whether milestones or other variable
consideration, except for royalties, should be included in the transaction price as described further below. The transaction
price is allocated to each performance obligation on a relative stand-alone selling price basis, for which the Company
recognizes revenue as or when the performance obligations under the contract are satisfied.

Amounts received prior to satisfying the revenue recognition criteria are recorded as deferred revenue in our
consolidated balance sheets. Amounts expected to be recognized as revenue within the 12 months following the balance sheet
date are classified as current deferred revenue. Amounts not expected to be recognized as revenue within the 12 months
following the balance sheet date are classified as deferred revenue, net of current portion.

Fair Value of Financial Instruments

The fair value of our financial instruments reflects the amounts that would be received to sell an asset or paid to
transfer a liability in an orderly transaction between market participants at the measurement date (exit price).

Our financial instruments not required to be adjusted to fair value on a recurring basis consist principally of cash and
restricted cash, accounts and finance receivables, accounts payable, and accrued expenses. We believe the carrying amount of
cash and cash equivalents, accounts and finance receivable, accounts payable and accrued expenses approximate fair value
due to their relatively short maturities.

Income Taxes

The recognition of certain net deferred tax assets of our reporting entities are dependent upon, but not limited to, the
future profitability of the reporting entity, when the underlying temporary differences will reverse, and tax planning
strategies. Further, management’s judgment regarding the use of estimates and projections is required in assessing our ability
to realize the deferred tax assets relating to NOL carryforwards, as most of these assets are subject to limited carryforward
periods.

We will continue to assess the need for a valuation allowance on the deferred tax assets by evaluating both positive
and negative evidence that may exist at each reporting date. Any adjustments to the deferred tax asset valuation allowance is
recorded in the statement of operations in the period it is determined an adjustment is required.

Please refer to Note 12 of the notes to the consolidated financial statements in Part 11, Item 8, Financial Statements
and Supplementary Data.
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Recent Accounting Pronouncements

For a discussion of recent accounting pronouncements, refer to Note 1 of the notes to the consolidated financial
statements in Part 11, Item 8, Financial Statements and Supplementary Data.

Results of Operations

This section of this Annual Report generally discusses 2022 and 2021 items and year-to-year comparisons between
2022 and 2021. Discussion of 2020 items and year-to-year comparisons between 2021 and 2020 that are not included in this
Annual Report can be found in “Management’s Discussion and Analysis of Financial Condition and Results of Operations”
in Part 11, Item 7 of the Company’s Annual Report on Form 10-K for the year ended December 31, 2021.

Comparison of the Years Ended December 31, 2022 and 2021
The following table summarizes the results of our operations for the years ended December 31, 2022 and 2021:

For the Year Ended

(in millions) December 31,
2022 2021 Change

REVENUES.......cviviiiiiiiiie ettt ettt bbbt b ettt b et bbbt r e s et st b bbbttt berens $ 415 $ 562 $ (14.7)
Provision fOr Credit I0SSES........ciiiiiiiieice e e 35 — 35
INEEIEST BXPEINSE ©..vevriteeeresieiteteste st e te s et e e e et e st e st e st e e beese e st e s et et e st e stesbeabeebeensesee e etees 0.3 0.4 (0.1)
Pharmaceutical manufacturing, research and development eXpense ............ccccccevevenen. 7.0 7.3 (0.3)
Change in fair value of acquisition-related contingent consideration............c..cc.cocv.... 5.2 (0.3) 5.5
Depreciation and amortization EXPENSE .......ccvvvveieereeieerierieriesesese e e seeeeaeseeseeseeseens 2.6 4.1 (1.5)
General and adminiStrativVe BXPENSE ......evueiuererreeeieiesiese e sresre e ereeeeeesee e e sresrennes 13.0 13.6 (0.6)
Other (EXPENSE) INCOME, NEL.........civiiiiiiirieet e (0.3) 2.0 (2.3)
Income tax (DENEFit) EXPENSE ......ooiiiiie e (4.0) 7.1 (11.2)
NET TNCOIMIE. ...ttt bbbttt bbbttt 13.5 25.9 (12.4)
Revenues

We generated revenues of $41.5 million and $56.2 million for the years ended December 31, 2022 and 2021,
respectively. The $14.7 million decrease in revenue for the year ended December 31, 2022, consisted of a $10.9 million
decrease in Pharmaceutical Development segment revenue and a $3.8 million decrease in Finance Receivables segment
revenue. The decrease in Pharmaceutical Development segment revenue included $5.0 million of milestone revenue related
to Enteris’ non-exclusive commercial license agreement (the “ License Agreement”) with Cara Therapeutics, Inc. (“Cara™)
received during the year ended December 31, 2022, compared to $15.0 million of milestone revenue for the same period of
2021. The $3.8 million decrease in Finance Receivables segment revenue was primarily due to a $5.6 million net decrease in
royalty revenue which was the result of the achievement of return premiums that caused a step down in royalty rates, which
was partially offset by a net increase of $1.8 million in interest and fees earned on finance receivables.

Provision for Credit Losses and Impairment Expense

We recognized provision for credit loss expense of $3.5 million on our cost method investment during the year
ended December 31, 2022 (please refer to Part 11, Item 8, Financial Statements and Supplementary Data, Note 3 of the notes
to the consolidated financial statements for further information on provision for credit losses). We did not recognize any
credit loss provision or impairment expense for the year ended December 31, 2021.

Interest Expense

Interest expense consists of interest accrued on our revolving line of credit, unused line of credit and maintenance
fees, as well as amortization of debt issuance costs. Interest expense decreased to $0.3 million for the year ended December
31, 2022 from $0.4 million for the year ended December 31, 2021. This slight decrease in interest expense was due to a lower
average outstanding balance on our credit facility during the year ended December 31, 2022 when compared to the year
ended December 31, 2021.
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Pharmaceutical Manufacturing, Research and Development Expense

Pharmaceutical manufacturing, research and development expense decreased from $7.3 million for the year ended
December 31, 2021 to $7.0 million for the year ended December 31, 2022. The $0.3 million decrease was primarily due to a
decrease in expenses related to internal pipeline programs.

Change in Fair Value of Contingent Consideration

We recognized a $5.2 million loss in change in fair value of acquisition-related contingent consideration during the
year ended December 31, 2022 and recognized a $0.3 million gain in 2021. The contingent consideration is the earnout
related to the 2019 acquisition of Enteris and sharing of certain milestone and royalties due to Enteris pursuant to the License
Agreement with Cara for oral formulation rights to Enteris’ Peptelligence® technology to develop and commercialize Oral
KORSUVA™ in any indication worldwide, excluding South Korea and Japan (please refer to Part Il, Item 8, Financial
Statements and Supplementary Data, Note 7 of the notes to the consolidated financial statements for further information on
contingent consideration). The carrying amount of the liability may fluctuate significantly, and actual amounts paid may be
materially different from the estimated value of the liability.

Depreciation and Amortization

The $1.5 million decrease in depreciation and amortization expense for the year ended December 31, 2022 primarily
consists of a decrease in amortization expense related to the intangible assets of Enteris. Amortization expense is aligned with
the expected future cash flows of the intangible assets.

General and Administrative

General and administrative expenses consist primarily of compensation, including stock-based compensation and
related costs for management, staff and Board; legal and audit expenses; and corporate governance expenses. General and
administrative expenses decreased to $13.0 million for the year ended December 31, 2022 from $13.6 million for the year
ended December 31, 2021. The $0.6 million decrease was primarily due to a $1.4 million decrease in corporate strategic
planning and related special committee board fees, as well as a $0.7 million decrease in stock-based compensation expense
related to the forfeiture of stock-options held by former employees and board members upon their departure in 2022. The
decrease was partially offset by a $1.3 million increase in audit and legal fees related to amending the Company’s Articles of
Incorporation and Bylaws and other corporate governance, financing and strategic matters.

Other (Expense) Income, Net

Other expense, net for the year ended December 31, 2022 reflected a net fair market value gain of $0.4 million on
the change in fair value of our warrant assets and a net fair market value loss $0.5 million on the change in fair value of our
Bioventus and Harrow common stock. During the year ended December 31, 2022, we exercised our right to purchase Harrow
common stock. Upon exercise, we received 306,347 shares of Harrow common stock with a fair value of $3.7 million, or
$11.97 per share. During the year ended December 31, 2022, we sold our shares of Harrow and Bioventus common stock and
received proceeds of $3.7 million and $0.5 million, respectively. Other expense, net for the year ended December 31, 2022
reflected a realized loss of $0.2 million on the sale of our Bioventus and Harrow common stock. Other (expense) income, net
for the year ended December 31, 2022 also includes a $0.2 million loss from the remeasurement of foreign currency
transactions into our functional currency, net of changes in fair value of the foreign currency forward contract.

Other income, net for the year ended December 31, 2021 reflected a net fair market value gain of $0.3 million on the
change in fair value of our warrant assets and a net fair market value gain of $1.8 million on the change in fair value of our
Misonix and Bioventus common stock. During the year ended December 31, 2021, we tendered our Misonix common stock
and received $1.9 million in cash and 71,361 shares of Bioventus common stock and recognized a $0.1 million loss on the
tender of the Misonix common stock.

Income Tax (Benefit) Expense

During the year ended December 31, 2022 and 2021, we recognized income tax benefit of $4.0 million and income
tax expense of $7.1 million, respectively. The $11.1 million decrease in income tax expense is a result of lower taxable
income for the year ended December 31, 2022 when compared to the same period of the prior year.

As of December 31, 2022 and 2021, our cumulative gross deferred tax assets were $33.1 million and $38.9 million,
respectively. Based on historical and expected future operating performance, we concluded that it was more likely than not
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that we will not be able to realize the full benefit of the U.S. federal and state deferred tax assets in the future. The valuation
allowance against deferred tax assets was $6.7 million and $16.3 million as of December 31, 2022 and 2021, respectively. As
of December 31, 2022, we believe it is more likely than not that we will realize approximately $24.5 million of benefit from
the U.S. federal and state deferred tax assets in the future.

As of December 31, 2022, we had NOLs for federal income tax purposes of $124.5 million. The federal NOL
carryforwards, if not offset against future income, will expire by 2037. Approximately $4.0 million of the $124.5 million can
be carried forward indefinitely. We also had federal research credit carryforwards of $2.9 million. The federal research
credits begin to expire in 2023 and will fully expire by 2042.

Liquidity and Capital Resources

As of December 31, 2022, we had $6.2 million in cash and cash equivalents, compared to $42.9 million in cash and
cash equivalents as of December 31, 2021. The primary driver of the $36.7 million decrease in our cash balance was $95.1
million of investment funding, net of deferred fees and origination expenses and including $2.8 million of collateral on
forward currency exchange contract; $21.7 million for payments of accounts payable, payroll and benefits expense, including
$2.8 million for Enteris’ internal pipeline projects and capital expenditures; $6.0 million of repayments our credit facility;
and $1.1 million to repurchase shares of our common stock on the open market. The decrease was partially offset by $75.9
million of interest, fees, principal and royalty payments received on our finance receivables and a net $3.4 million of
payments generated by our Pharmaceutical Development segment (the net $3.4 million includes $5.0 million of payments
related to the completion of milestones under the License Agreement less $2.5 million paid to the seller of Enteris, pursuant
to the provisions of the merger agreement related to such sale).

We entered into a $20.0 million revolving credit facility in June 2018. The credit facility was amended on
November 16, 2022 to extend the termination date to September 30, 2025 and increase the borrowing size under the credit
facility to $35.0 million. As of December 31, 2022, approximately $32.6 million was available for borrowing under the credit
facility. We are continuing to explore other options with respect to a new credit facility.

Primary Driver of Cash Flow

Our ability to generate cash in the future depends primarily upon our success in implementing our Finance
Receivable segment business model of generating income by providing capital to a broad range of life science companies,
institutions and inventors, as well as the success of our Pharmaceutical Development segment. We generate income primarily
from four sources:

1. Primarily owning or financing through debt investments, royalties generated by the sales of life science products and
related intellectual property;

2. Receiving interest and other income by advancing capital in the form of secured debt to companies in the life
science sector;

3. Pharmaceutical development, manufacturing, and licensing activities utilizing the Peptelligence® platform; and
4. To alesser extent, realizing capital appreciation from equity-related investments in the life science sector.

As of December 31, 2022, our finance receivables portfolio contains $236.6 million of finance receivables and $0.1
million of marketable investments. We expect these assets to generate positive cash flows in 2023. However, we
continuously monitor the short and long-term financial position of our finance receivables portfolio. In addition, the majority
of our finance receivables portfolio are debt instruments that carry floating interest rates with a LIBOR-based interest rate
floor. Changes in interest rates, including the levels of LIBOR rates or the replacement of LIBOR with another reference rate,
such as SOFR, the Secured Overnight Financing Rate, may affect the interest income for debt instruments with floating rates.
We believe we are well positioned to benefit should market interest rates rise in the future.

We continue to evaluate multiple attractive opportunities that, if consummated, we believe would similarly generate
additional income. Since the timing of any investment is difficult to predict, our Finance Receivables segment may not be
able to generate positive cash flow above what our existing assets are expected to produce in 2022. We do not assume any
near-term repayments from borrowers, and as a result, no assurances can be given that actual results would not differ
materially from the statement above.
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Off-Balance Sheet Arrangements

In the normal course of operations, we engage in a variety of financial transactions that, in accordance with GAAP,
are not recorded in our consolidated financial statements. These transactions involve, to varying degrees, elements of credit,
interest rate, and liquidity risk. Such transactions are used primarily to manage partner companies’ requests for funding and
take the form of loan commitments and lines of credit.

The contractual amounts of commitments to extend credit represent the amounts of potential accounting loss should
the contract be fully drawn upon, the partner company defaults, and the value of any existing collateral becomes worthless.
We use the same credit policies in making commitments and conditional obligations as we do for on-balance sheet
instruments.

As of December 31, 2022, we had $11.9 million of unfunded commitments. Please refer to Part Il, Item 8, Financial
Statements, Note 7 of the notes to the consolidated financial statements for further information regarding the Company’s
commitments and contingencies.

ITEM 7A. QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARKET RISK

During the year ended December 31, 2022, our cash and cash equivalents were deposited in accounts at well
capitalized financial institutions. The fair value of our cash and cash equivalents at December 31, 2022, approximated its
carrying value. On March 10, 2023, Silicon Valley Bank (“SVB”) was closed by the California Department of Financial
Protection and Innovation, and the Federal Deposit Insurance Corporation (“FDIC”) was appointed as receiver. The standard
deposit insurance amount is up to $250,000 per depositor, per insured bank, for each account ownership category. In
addition, on March 10, 2023, the Bank of England (the “BOE”) announced that it intended to seek the placement of Silicon
Valley Bank UK Limited (“SVBUK?"), an affiliate of SVB, into a Bank Insolvency Procedure, and on March 13, 2023, HSBC
announced the acquisition of SVBUK. We maintain no deposit or other accounts with SVB or SVBUK.

Investment and Interest Rate Risk

We are subject to financial market risks, including changes in interest rates. Interest rate risk is defined as the
sensitivity of our current and future earnings to interest rate volatility, variability of spread relationships, the difference in re-
pricing intervals between our assets and liabilities and the effect that interest rates may have on our cash flow.

As we seek to provide capital to a broad range of life science companies, institutions and investors with the majority
of our finance receivables portfolio paying interest based on floating interest rates with a LIBOR floor, our net investment
income is dependent, in part, upon the difference between the rate at which we earn on our cash and cash equivalents and the
rate at which we lend those funds to third parties. As a result, we are subject to risks relating to changes in market interest
rates. We may use interest rate risk management techniques in an effort to limit our exposure to interest rate fluctuations by
providing capital at variable interest rates. We do not currently engage in any interest rate hedging activities. We constantly
monitor our portfolio and position our portfolio to respond appropriately to a reduction in credit rating of any of our
investments.

We entered into a revolving credit facility. As we borrow funds to make additional investments, our income will
depend, in part, upon the difference between the rate at which we borrow funds and the rate at which we invest those funds.
As a result, we are subject to risks relating to changes in market interest rates. In periods of rising interest rates when we have
debt outstanding, our cost of funds would increase, which could reduce our income, especially to the extent we continue to
hold fixed rate investments. We generally seek to mitigate this risk by pricing our debt investments with floating interest rates
to maintain the spread of our portfolio over the cost of leverage. If deemed prudent, we may use interest rate risk
management techniques in an effort to minimize our exposure to interest rate fluctuations, which we have not done. Adverse
developments resulting from changes in interest rates or hedging transactions could have a materially adverse effect on our
business, financial condition and results of operations. Accordingly, there can be no assurance that a significant change in
market interest rates will not have a material adverse effect on our investment income, net of borrowing expenses.

Inflation

Certain of our partner companies may be impacted by inflation. If such partner companies are unable to pass any
increases in their costs along to their customers, it could adversely affect their results and impact their ability to pay interest
and principal on our loans. In addition, any projected future decreases in our partner companies’ operating results due to
inflation could adversely impact the fair value of those investments. Any decreases in the fair value of our investments could
result in future unrealized losses and therefore reduce carrying value of our net assets.
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Report Of Independent Registered Public Accounting Firm

To the Stockholders and Board of Directors of
SWK Holdings Corporation

Opinion on the Consolidated Financial Statements

We have audited the accompanying consolidated balance sheets of SWK Holdings Corporation and its subsidiaries (the
“Company™) as of December 31, 2022 and 2021, the related consolidated statements of income, stockholders’ equity, and
cash flows, for each of the two years in the period ended December 31, 2022, and the related notes (collectively referred to as
the “consolidated financial statements™). In our opinion, the consolidated financial statements present fairly, in all material
respects, the consolidated financial position of the Company as of December 31, 2022 and 2021, and the consolidated results
of its operations and its cash flows for each of the two years in the period ended December 31, 2022, in conformity with
accounting principles generally accepted in the United States of America.

Basis for Opinion

These consolidated financial statements are the responsibility of the Company’s management. Our responsibility is to express
an opinion on the Company’s consolidated financial statements based on our audits. We are a public accounting firm
registered with the Public Company Accounting Oversight Board (United States) (PCAOB) and are required to be
independent with respect to the Company in accordance with the U.S. federal securities laws and the applicable rules and
regulations of the Securities and Exchange Commission and the PCAOB.

We conducted our audits in accordance with the standards of the PCAOB. Those standards require that we plan and perform
the audit to obtain reasonable assurance about whether the consolidated financial statements are free of material
misstatement, whether due to error or fraud. The Company is not required to have, nor were we engaged to perform, an audit
of its internal control over financial reporting. As part of our audits, we are required to obtain an understanding of internal
control over financial reporting but not for the purpose of expressing an opinion on the effectiveness of the Company’s
internal control over financial reporting. Accordingly, we express no such opinion.

Our audits included performing procedures to assess the risks of material misstatement of the consolidated financial
statements, whether due to error or fraud, and performing procedures that respond to those risks. Such procedures included
examining, on a test basis, evidence regarding the amounts and disclosures in the consolidated financial statements. Our
audits also included evaluating the accounting principles used and significant estimates made by management, as well as
evaluating the overall presentation of the consolidated financial statements. We believe that our audits provide a reasonable
basis for our opinion.

Critical Audit Matter

The critical audit matter communicated below is a matter arising from the current period audit of the consolidated financial
statements that was communicated or required to be communicated to the audit committee and that: (1) relates to accounts or
disclosures that are material to the consolidated financial statements and (2) involved our especially challenging, subjective,
or complex judgments. The communication of the critical audit matter does not alter in any way our opinion on the
consolidated financial statements, taken as a whole, and we are not, by communicating the critical audit matter below,
providing separate opinions on the critical audit matter or on the accounts or disclosures to which it relates.

Valuation of Finance Receivables

As described in Note 3 to the consolidated financial statements, the Company’s consolidated finance receivables balance was
$236.6 million as of December 31, 2022, which is net of the allowance for credit losses of $11.8 million. The Company
generated $35.5 million of finance receivable interest income, including fees during the year ended December 31, 2022. The
Company’s finance receivables are stated at amortized cost, net of unamortized origination fees, if any. Interest income on
the finance receivables is recorded on an accrual basis based on the effective interest rate method to the extent that the
Company expects to collect such amounts. The Company evaluates the collectability of both interest and principal for each
finance receivable to determine whether it is impaired. A finance receivable is considered to be impaired when, based on
current information and events, the Company determines it is probable that it will be unable to collect amounts due according
to existing contractual terms. When a loan is considered to be impaired, the amount of loss is calculated by comparing the
carrying value of the finance receivable to the value determined by discounting the expected future cash flows. If actual cash
flows were to be substantially lower than estimated, there could be a significant adverse impact on the carrying value of the
finance receivables and results of operations.
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The principal considerations for our determination that performing procedures relating to valuation of the finance receivables
is a critical audit matter are its overall impact on the consolidated financial statements, including the realization of the
Company’s deferred tax assets, and the significant amount of judgement by management in developing the assumptions of
the expected future cash flows, which in turn led to significant auditor judgement, subjectivity, and effort in performing audit
procedures and evaluating audit evidence relating to the expected future cash flows. Additionally, for certain finance
receivables, there may be limited historical data with which to evaluate the expected future cash flows.

Addressing the matter involved performing procedures and evaluating audit evidence in connection with forming our overall
opinion on the consolidated financial statements. These procedures included, among others, evaluating management’s
process and valuation method for developing the estimate of expected cash flows of its finance receivables and potential
credit losses, testing the completeness and accuracy of the underlying data used in the estimate, and evaluating management’s
assumptions used to estimate future cash flows. Evaluating management’s assumptions used to estimate future cash flows for
reasonableness involved considering historical cash flows from the Company’s finance receivable portfolio, comparing prior
period estimates to actual results of the same period, publicly available information which supports or is to the contrary of the
estimated future cash flows and determining whether the estimated cash flows used were consistent with evidence obtained in
other areas of the audit.

/s BPM LLP
PCAOB Number: 207
We have served as the Company’s auditor since 2006.

San Francisco, California
March 31, 2023
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SWK HOLDINGS CORPORATION
CONSOLIDATED BALANCE SHEETS
(In thousands, except share data)

Year Ended
December 31,
2022 2021

Assets
Current assets:
Cash and Cash BQUIVAIENTS ...........cccuiueriiiiiieie e $ 6,156 $ 42,863
Interest and accouNts reCeivable, NEL .........coci i e 3,094 1,803
Marketable INVESIMENES ..........oiiiiicc e enes — 1,034
OLNET CUITENT BSSELS.. . eviiteieieite ettt sttt sttt sttt sttt sttt re et b e re bt r et et e e 1,114 1,727

TOLAl CUITENE @SSELS....viveiietiiieeete ettt ettt sttt se et e sbe e resne e 10,364 47,427
FINANCe reCeIVADIES, NEL........iiiiiiice e 236,555 181,553
Collateral on foreign currency forward CONIaCt.........cccocvvereiieiesrieie e 2,750 —
Marketable INVESIMENES ..o 76 119
COoSt MELhOT INVESTMENT ......eeiiiiie ettt st e st e e stbe e srre e srbeesnreesares — 3,491
DETEITEA tAX ASSELS, NMEL....iiiviiiiiiictie ittt ettt e et e st e e s beesbe s s ebeesbesasbeesrbessereeenbesans 24,480 20,539
WV AETANT ASSEES ... viieeitie e ettt ettt ettt e e e e et e e ettt e e e bt e e e s ebbeeeeaabeeeeeabaeeessbteeeesseeessreeeaereeeeanns 1,220 3,419
INtANGIDIE ASSELS, NMEL......iieiiiiiieie et bbb sae e 8,190 9,964
(€010 T 11T/ || SO S ST SP 8,404 8,404
Property and eqQUIPMENT, NEL........ooiiiiiii it bbb 5,840 5,779
OLNEr NON=CUITENT BSSELS ... eveiveiereiteieie sttt sttt sttt sttt b et e ne st et neens 1,742 1,970

TOMAI ASSEES 1.vuvivevirisisisit ittt ettt b bbbt bbbt e e e e s bbbttt b s e e e e e s sn ettt rererens $ 299,621 $ 282,665
LIABILITIES AND STOCKHOLDERS’ EQUITY
Current liabilities:
Accounts payable and accrued HabilitieS..........cccceiviiiiciice s $ 3902 % 5,087
Revolving Credit faCility ......oviv i 2,445 8
Total current HabIITIES........oviiiecce e 6,347 5,095
Contingent consideration Payable...........cccvviiiiiiiiiee e 11,200 8,530
Other NON-CUITENT HADIIITIES ........eicveiiieie e 2,145 1,804

BLI0] = I L= o 11 L T O 19,692 15,429
Commitments and contingencies (Note 7)
Stockholders’ equity:
Preferred Stock, $0.001 par value; 5,000,000 shares authorized; no shares issued and

(o U1y 2= Lo 1o o OSSOSO RSP RR — —
Common stock, $0.001 par value; 250,000,000 shares authorized; 12,843,157 and

12,836,133 shares issued and outstanding at December 31, 2022 and 2021, respectively... 12 13
Additional paid-in CAPITAL ........c.cviiiieiie e 4,430,922 4,431,719
ACCUMUIALEA AETICIT. .. viviieer e srenrs (4,151,005) (4,164,496)
Total StOCKNOIAErS™ EQUILY .vvovverieieie ettt e e 279,929 267,236

Total liabilities and Stockholders” QUILY..........c.coviveviiiee e $ 299621 $ 282,665

See accompanying notes to the consolidated financial statements.
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SWK HOLDINGS CORPORATION
CONSOLIDATED STATEMENTS OF INCOME
(In thousands, except per share data)

Year Ended December 31,

2022 2021

Revenues

Finance receivable interest income, inCluding fEeS ........ccovveiiiiriiiici i $ 35461 $ 39,310

Pharmaceutical deVEIOPMENT..........cciiiiieieece e 5,485 16,122

L@ 131 OSSOSO 538 723

TOLAI FEVENUES ...ttt bbbttt bbbttt b et e e bbb e 41,484 56,155

Costs and expenses:

Provision fOr Credit IOSSES ........uiiiiiieiee et 3,491 —

INEEIEST EXPBINSE L.cvviii ittt ettt ettt ettt e b e et e et e e b e e et e et e e teenbe e e 340 374

Pharmaceutical manufacturing, research and development eXpense............cccceeevveeereesnnane. 6,952 7,347

General and adMINISIFALIVE. .......ciiiiiieiee et 12,964 13,620

Change in fair value of acquisition-related contingent consideration ............ccccocoeeevvrnrnenn 5,170 (287)

Depreciation and amortization XPENSE........c.viueiereieeeeeerieriesese e e e sreeraeeeae e sae e sreenes 2,599 4,061

INCOME TrOM OPEIALIONS ......eveivicieeieiece ettt e aenne e 9,968 31,040

Other income (expense), net

Unrealized net gain On WaITANTS .........oceiieieieieeeeeee et aneens 417 272

Unrealized net (10SS) gain 0N equity SECUMTIES .......civeviiieiiirieiee e (528) 1,839

Realized 10sS 0N sale Of INVESIMENTS .......cviiiiiiie e (151) (140)

Foreign currency tranSaction [0SS..........uiveiiiriiiiiiiiiee e (215) —
Income before income tax (DeNefit) EXPENSE ......ooviiiiiiiiiiee e 9,491 33,011
Income tax (DENETIT) BXPENSE ......i it e (4,000) 7,082
INBE INCOMIEB. .. ecvitiiiie ettt bbb bbb e e st bbbt ettt eb b e s s e s $ 13491 $§ 25929
Net income per share

BaASIC ...ttt bbb et b bbb bbb b bt bbbt bbb ber e 3 1.05 §$ 2.03

] U] T TSROSO $ 105 §$ 2.02
Weighted average shares outstanding

BASIC vttt ettt et 1ottt r et b et bRttt e et et a ettt et ne s 12,835 12,796

D] U T SRR 12,880 12,834

See accompanying notes to the consolidated financial statements.
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SWK HOLDINGS CORPORATION

CONSOLIDATED STATEMENTS OF STOCKHOLDERS’ EQUITY

Balances at December 31, 2020.............
Stock-based compensation.......................
Issuance of common stock upon vesting
of restricted StocK ........ccoceveiiiiiiiiinenns
Net settlement for employee taxes on
restricted stock and options..................
Stock options exercised, net.........c..........
NEt INCOME....c.oiiiiiriieree e
Balances at December 31, 2021.............
Stock-based compensation...........c..c........
Issuance of common stock upon vesting
of restricted StocK ........ccocvvevviviiiiiinenns
Forfeiture of unvested restricted stock.....
Net settlement for employee taxes on
restricted stock and options..................
Stock options exercised, net............c........
Repurchases of common stock in open
MAFKEL ...
NEL INCOME....coviviiiiiiiieieeee e
Balances at December 31, 2022.............

(In thousands, except share data)

Additional Total
Common Stock Paid-In Accumulated Stockholders’
Shares Amount Capital Deficit Equity

12,792,586 $ 13 $4,430,924 $ (4,190,425) $ 240,512
— — 1,163 — 1,163

18,978 — — — —
— — (368) — (368)

24,569 — — — —

— — — 25,929 25,929
12,836,133 13 4,431,719 (4,164,496) 267,236
— — 500 — 500

54,666 — — — —
(6,815) — — — —
— — (160) — (160)

23,074 — — — —
(63,901) (1) (1,137) — (1,138)

— — — 13,491 13,491
12,843,157 $ 12 $4,430,922 $ (4,151,005 $ 279,929

See accompanying notes to the consolidated financial statements.
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SWK HOLDINGS CORPORATION
CONSOLIDATED STATEMENTS OF CASH FLOWS
(In thousands)

Cash flows from operating activities:

Net income.............

Adjustments to reconcile net income to net cash provided by operating activities
Provision fOr Credit IOSSES ......c.uiiiiiieiee et
Amortization of debt ISSUANCE COSES .....cviiuiiiiieiieieie et
Right-0f-use asset amMOrtiZatiON..........cccceiieiiiiie e e

Deferred income taxes

Change in fair value 0f WarTants ..........ccoiieiiiiiiiiii e
Change in fair value of equity SECUMTIES ....vcvervireie e
Foreign currenCy tranSaction 10SS.......ccueieierierieieseeeeeee et srenne e
Loss on sale of marketable SECUTIES ........ooiviiieiriiee e
Change in fair value of acquisition-related contingent consideration .............ccocceveverennne
Loan discount and fE8 aCCTELION ........cceiuiiiiiiieieee et

Interest paid-in-kind

Stock-based COMPENSALION ........couiiuiiiiiiii et

Depreciation and amOortiZatiON ...........cocooiiiiiiiiiee e
Changes in operating assets and liabilities:

Interest and aCCOUNLS FECEIVADIE .........cvci i s

Derivative assets and Habilities, NEL ........ccooeiviiiiiiiiiiec e

Collateral on forward currency exchange CONtraCt...........ovcvveviererieiesise e

Other assets

Accounts payable and other liabilities..........ccccoiviviiiiiice e
Net cash provided by operating aCtiVItieS ........cccovvieriiie s

Cash flows from investing activities:

Proceeds from sale of marketable INVESTMENES ..........cccooviiiiiiiiiec
Cash received from settlement of warrants and equity SECUMLIES ........ccoevvvvriiiineiiiiee
Investment in fiNANCe reCeiVabIES..........coii i
Repayment of finance receivables ...
Corporate debt securities prinCipal PAYMENTS ........couiiiieirieie e
Purchases of property and eQUIPMENT..........coieiiiiieie e
Net cash (used in) provided by iNVesting aCtiVIties ..........ccovvevieieiiic i

Cash flows from financing activities:

Net settlement for employee taxes on restricted stock and Options ...........cccccvvevveireieicieinn,
Repurchases of common stock, including fees and eXpenses ........c..cvcvvvevereerierenereseseneens
Net proceeds from (payments on) credit facility ..........ccooeverereriiiini e
Payment of acquisition-related contingent consSideration ..........ccooeccevienerieniesinsieeieerescre s
Net cash used in fiNANCING ACHIVITIES.......ccvcieriiere e

Net (decrease) increase in cash and cash equivaleNnts ...
Cash and cash equivalents at beginning of Period ..o
Cash and cash equivalents at end of PEriod ..........cccocuiiiiiiiiiiiiii e

Supplemental noncash flow activity:
Warrants received in connection with finance receivables ...........cocovvveivieie e,

Cash paid for interest

Fair value of common stock received in connection with payoff of term loan.......................
Fair value of common stock received upon exercise of warrant.............ccoccecvvvevieiinieeeeeenan,

See accompanying notes to the consolidated financial statements.
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Year Ended December 31,

2022 2021
$ 13491 $ 25929
3,491 —
69 49

229 250
(3,941) 6,952
(417) (272)
528 (1,839)
754 —
151 140
5,170 (287)
(2,204) (1,130)
(5,995) (950)
500 1,163
2,599 4,061
(1,291) 108
(539) —
(2,750) —
(44) (1,788)
(1,599) 2,159
8,202 34,295
4,151 —
— 1,875
(93,118) (42,350)
45,673 67,192
43 122
(297) (1,078)
(43,548) 25,761
(160) (368)
(1,138) —
2,437 (11,750)
(2,500) (8,083)
(1,361) (20,201)
(36,707) 39,855
42,863 3,008
$ 6156 $ 423863
$ 1180 $ 175
$ 268 $ 110
$ — % 887
$ 3667 $ —




SWK HOLDINGS CORPORATION
NOTES TO THE CONSOLIDATED FINANCIAL STATEMENTS
Note 1. SWK Holdings Corporation and Summary of Significant Accounting Policies
Nature of Operations

SWK Holdings Corporation (the “Company”) was incorporated in July 1996 in California and reincorporated in
Delaware in September 1999. In July 2012, the Company commenced its strategy of building a specialty finance and asset
management business. In August 2019, the Company commenced a complementary strategy of building a pharmaceutical
development, manufacturing and intellectual property licensing business. The Company’s operations comprise two reportable
segments: “Finance Receivables” and “Pharmaceutical Development.” The Company allocates capital to each segment in
order to generate income through the sales of life science products by third parties. The Company is headquartered in Dallas,
Texas.

The Company has net operating loss carryforwards (“NOLs™) and believes that the ability to utilize these NOLS is
an important and substantial asset. However, at this time, under current law, the Company does not anticipate that the
Finance Receivables and/or Pharmaceutical Development segments will generate sufficient income to permit the Company to
utilize all of its NOLs prior to their respective expiration dates. As such, it is possible that the Company might pursue
additional strategies that it believes might result in the ability to utilize more of the NOLSs.

As of March 17, 2023, the Company and its partners have executed transactions with 50 different parties under its
specialty finance strategy, funding an aggregate $725.2 million in various financial products across the life science sector.
The Company’s portfolio includes senior and subordinated debt backed by royalties and synthetic royalties paid by
companies in the life science sector, and purchased royalties generated by sales of life science products and related
intellectual property.

During 2019, the Company commenced its Pharmaceutical Development segment with the acquisition of Enteris
BioPharma, Inc. (“Enteris™). Enteris is a clinical stage biopharmaceutical company offering innovative formulation solutions
built around its proprietary oral drug delivery technologies, the Peptelligence® platform.

Basis of Presentation and Principles of Consolidation

The Company’s consolidated financial statements are prepared in accordance with accounting principles generally
accepted in the United States. The consolidated financial statements include the accounts of all subsidiaries and affiliates in
which the Company holds a controlling financial interest as of the financial statement date. Normally a controlling financial
interest reflects ownership of a majority of the voting interests. The Company consolidates a variable interest entity (“VIE”)
when it possesses both the power to direct the activities of the VIE that most significantly impact its economic performance
and the Company is either obligated to absorb the losses that could potentially be significant to the VIE or the Company
holds the right to receive benefits from the VIE that could potentially be significant to the VIE, after elimination of
intercompany accounts and transactions.

The Company owns interests in various partnerships and limited liability companies, or LLCs. The Company
consolidates its investments in these partnerships or LLCs, where the Company, as the general partner or managing member,
exercises effective control, even though the Company’s ownership may be less than 50 percent, the related governing
agreements provide the Company with broad powers, and the other parties do not participate in the management of the
entities and do not effectively have the ability to remove the Company. The Company has reviewed each of the underlying
agreements to determine if it has effective control. If circumstances change and it is determined this control does not exist,
any such investment would be recorded using the equity method of accounting. Although this would change individual line
items within the Company’s consolidated financial statements, it would have no effect on its operations and/or total
stockholders’ equity attributable to the Company.

Use of Estimates

The preparation of the Company’s consolidated financial statements in conformity with GAAP requires the
Company to make estimates and assumptions that affect the reported amounts of assets and liabilities at the date of the
consolidated financial statements and the reported amounts of revenues and expenses during the reporting period. Significant
estimates and assumptions are required in the determination of revenue recognition; stock-based compensation; valuation of
accounts receivable; impairment of finance receivables; long-lived assets; property and equipment; intangible assets;
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goodwill; valuation of warrants and other investments; contingent consideration; income taxes; and contingencies and
litigation, among others. Some of these judgments can be subjective and complex, and consequently, actual results may differ
from these estimates. The Company’s estimates often are based on complex judgments, probabilities and assumptions that it
believes to be reasonable but that are inherently uncertain and unpredictable. For any given individual estimate or assumption
made by the Company, there may also be other estimates or assumptions that are reasonable.

The Company regularly evaluates its estimates and assumptions using historical experience and other factors,
including the economic environment. As future events and their effects cannot be determined with precision, the Company’s
estimates and assumptions may prove to be incomplete or inaccurate, or unanticipated events and circumstances may occur
that might cause changes to those estimates and assumptions. Market conditions, such as illiquid credit markets, health crises
such as the COVID-19 global pandemic, volatile equity markets, and economic downturns, can increase the uncertainty
already inherent in the Company’s estimates and assumptions. The Company adjusts its estimates and assumptions when
facts and circumstances indicate the need for change. Those changes generally will be reflected in our consolidated financial
statements on a prospective basis unless they are required to be treated retrospectively under the relevant accounting
standard. It is possible that other professionals, applying reasonable judgment to the same facts and circumstances, could
develop and support a range of alternative estimated amounts.

Segment Information

The Company earns revenues from its two U.S.-based business segments: its specialty finance and asset
management business offering customized financing solutions to a broad range of life-sciences companies, and its business
offering oral therapeutic formulation solutions built around Enteris’ pharmaceutical Peptelligence® platform, which enables
the oral delivery of molecules that are typically injected, including peptides and BCS Class I, I11, and 1V small molecules in
an enteric-coated tablet formulation.

Goodwill and Intangible Assets

The Company’s methodology for allocating the purchase price of an acquisition is based on established valuation
techniques that reflect the consideration of a number of factors, including a valuation performed by a third-party appraiser.
Goodwill is measured as the excess of the cost of an acquired business over the fair value assigned to identifiable assets
acquired and liabilities assumed. Goodwill is considered impaired when the estimated fair value of the reporting unit that was
allocated the goodwill is less than its carrying value. If the estimated fair value of such reporting unit is less than its carrying
value, goodwill impairment is recognized based on that difference, not to exceed the carrying amount of goodwill. A
reporting unit is an operating segment or a component of an operating segment provided that the component constitutes a
business for which discrete financial information is available and management regularly reviews the operating results of that
component. Goodwill arising from the Enteris acquisition has been allocated to the Pharmaceutical Development segment.

Finite-lived intangible assets are amortized over their estimated useful life, which is the period over which the assets
are expected to contribute directly or indirectly to the future cash flows of the Company. Goodwill and indefinite-lived
intangible assets are not amortized, but instead, are subject to annual impairment testing. We review goodwill and indefinite-
lived intangible assets for impairment annually during the fourth quarter and continually assess whether a triggering event
has occurred to determine whether the carrying value exceeds the implied fair value. For the years ended December 31,
2022, and 2021, the Company determined there were no indicators of impairment relating to identifiable finite-lived
intangible assets.

The identification and measurement of goodwill impairment involves the estimation of the fair value of the reporting
unit. We have the option to assess impairment through a qualitative assessment, which includes factors such as general
economic conditions, negative developments in equity and credit markets, adverse changes in the markets in which a
reporting unit operates, increases in input costs that have a negative effect on earnings and cash flows, or a trend of negative
or declining cash flows over multiple periods, among others. When a potential impairment is indicated, we perform
quantitative testing by comparing the estimated fair value of the reporting unit to the carrying value of the reported net assets.
Under our quantitative testing, fair value is generally based on the income approach using a calculation of discounted cash
flows, based on the most recent financial projections for the reporting unit. The revenue growth rates included in the financial
projections are our best estimates based on current and forecasted market conditions, and the profit margin assumptions are
projected by the reporting unit based on current cost structure and, when applicable, anticipated net cost reductions.

Based on the Company’s 2022 goodwill impairment testing, no goodwill impairment was indicated as of
December 31, 2022.
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Inventory

Inventories are stated at the lower of cost or net realizable value, valued at specifically identified cost which
approximates the first-in, first-out method. The components of inventory include raw materials of $0.6 million as of both
December 31, 2022 and 2021 and are reflected in current assets in the consolidated balance sheets.

Property and Equipment, Net

Property and equipment are recorded at cost less accumulated depreciation and amortization. Expenditures for major
additions and improvements are capitalized, while minor replacements, maintenance, and repairs are charged to expense as
incurred. In addition, we capitalize interest on borrowings during the active construction period of capital projects.
Capitalized interest is added to the cost of the assets and depreciated over the estimated useful lives of the assets. Leased
property meeting certain criteria is capitalized and the present value of the related lease payments is recorded as a liability
and included in current liabilities.

Depreciation is recorded over the estimated useful lives of the assets involved using the straight-line method.
Leasehold improvements and capitalized lease assets are amortized to depreciation expense over the estimated useful life of
the asset or the respective lease term used in determining lease classification, whichever is shorter. The range of estimated
useful lives is as follows:

Asset Estimated Useful Life
Leasehold improvements Lesser of lease term or useful life
Furniture, fixtures and equipment 3to 15 years

Deferred Revenue and Deferred Costs

Deferred revenue includes amounts that have been billed per the contractual terms but have not been recognized as
revenue. The Company classifies as current the portion of deferred revenue that is expected to be recognized within one year
from the balance sheet date. Deferred revenue was $33,000 and $0.2 million as of December 31, 2022 and 2021, respectively,
and is included in accounts payable and accrued liabilities in the consolidated balance sheets.

Research and Development

Research and development expenses include the costs associated with internal research and development and
research and development conducted for the Company by third parties. These costs primarily consist of salaries, pre-clinical
and clinical trials, outside consultants, and supplies. All research and development costs discussed above are expensed as
incurred. Third-party expenses reimbursed under research and development contracts, which are not refundable, are recorded
as a reduction to pharmaceutical manufacturing research and development expense in the consolidated statements of income.

Finance Receivables

The Company extends credit to customers through a variety of financing arrangements, including revenue interest
term loans. The amounts outstanding on loans are referred to as finance receivables and are included in finance receivables in
the consolidated balance sheets. It is the Company’s expectation that the loans originated will be held for the foreseeable
future or until maturity. In certain situations, for example to manage concentrations and/or credit risk, some or all of certain
exposures may be sold. Loans for which the Company has the intent and ability to hold for the foreseeable future or until
maturity are classified as held for investment (“HFI”). If the Company no longer has the intent or ability to hold loans for the
foreseeable future, then the loans are transferred to held for sale (“HFS”). Loans entered into with the intent to resell are
classified as HFS.

If it is determined that a loan should be transferred from HFI to HFS, then the balance is transferred at the lower of cost
or fair value. At the time of transfer, a write-down of the loan is recorded as an impairment when the carrying amount exceeds
fair value and the difference relates to credit quality. Otherwise the write-down is recorded as a reduction in finance receivable
interest income, and any loan loss reserve is reversed. Once classified as HFS, the amount by which the carrying value exceeds
fair value is recorded as a valuation allowance and is reflected as a reduction to finance receivable interest income.

If it is determined that a loan should be transferred from HFS to HFI, the loan is transferred at the lower of cost or
fair value on the transfer date, which coincides with the date of change in management’s intent. The difference between the
carrying value of the loan and the fair value, if lower, is reflected as a loan discount at the transfer date, which reduces its
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carrying value. Subsequent to the transfer, the discount is accreted into earnings as an increase to finance revenue interest
income over the life of the loan using the effective interest method.

The Company accounts for its finance receivables at amortized cost, net of unamortized origination fees, if any.
Related fees and costs are recorded net of any amounts reimbursed, and interest is accreted or accrued to interest revenue
using the effective interest method. When and if supplemental payments are received from these long-term receivables, an
adjustment to the estimated effective interest rate is affected prospectively.

The Company evaluates the collectibility of both interest and principal for each loan to determine whether it is
impaired. A loan is considered to be impaired when, based on current information and events, the Company determines it is
probable that it will be unable to collect amounts due according to the existing contractual terms. When a loan is considered
to be impaired, the amount of loss is calculated by comparing the carrying value of the financial asset to the value determined
by discounting the expected future cash flows at the loan’s effective interest rate or to the estimated fair value of the
underlying collateral, less costs to sell, if the loan is collateralized and the Company expects repayment to be provided solely
by the collateral. Impairment assessments require significant judgments and are based on significant assumptions related to
the borrower’s credit risk, financial performance, expected sales, and estimated fair value of the collateral.

Allowance for Credit Losses on Finance Receivables

The allowance for credit losses is intended to provide for credit losses inherent in the finance receivables portfolio
and is periodically reviewed for adequacy considering credit quality indicators, including expected and historical losses and
levels of and trends in past due loans, non-performing assets and impaired loans, collateral values and economic conditions.
The allowance for credit losses is determined based on specific allowances for loans that are impaired, based upon the value
of underlying collateral or projected cash flows. Changes to the allowance for credit losses are recorded in the provision for
loan credit losses in the consolidated statements of income.

Marketable Investments

The Company’s marketable investment portfolio includes debt securities as of December 31, 2022. The debt security
is classified as an available-for-sale security, which is reported at fair value with unrealized gains or losses recorded in
statements of other comprehensive income, net of applicable income taxes. In any case where fair value might fall below
amortized cost, the Company would consider whether that security is other-than temporarily impaired using all available
information about the collectibility of the security. The Company would not consider that an other-than temporary
impairment for a debt security has occurred if (1) the Company does not intend to sell the debt security, (2) it is not more
likely than not that the Company will be required to sell the debt security before recovery of its amortized cost basis and (3)
the present value of estimated cash flows will fully cover the amortized cost of the security. The Company would consider
that an other-than-temporary impairment has occurred if any of the above mentioned three conditions are not met.

For a debt security for which an other-than-temporary impairment is considered to have occurred, the Company
would recognize the entire difference between the amortized cost and the fair value in earnings if the Company intends to sell
the debt security or it is more likely than not that the Company will be able to sell the debt security before recovery of its
amortized cost basis. If the Company does not intend to sell the debt security and it is not more likely than not that the
Company will be required to sell the debt security before recovery of its amortized cost basis, the Company would separate
the difference between the amortized cost and the fair value of the debt security into the credit loss component and the non-
credit loss component. The credit loss component would be recognized in earnings and the non-credit loss component would
be recognized in other comprehensive income, net of applicable income taxes.

Foreign Currency Transactions

The Company uses the U.S. dollar as its functional currency. Monetary assets and liabilities and transactions
denominated in currencies other than an entity’s functional currency are remeasured into its functional currency using current
exchange rates, whereas nonmonetary assets and liabilities are remeasured using historical exchange rates. The Company
recognizes gains and losses from such remeasurements within other income (expense), net in the consolidated statements of
income in the period of occurrence.

Other Receivables

As of December 31, 2022, the Company had collateral receivable of $2.8 million with the counterparties on its
foreign currency exchange contract and is recorded as collateral on foreign currency forward contract in the consolidated
balance sheets.
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Derivatives

All derivatives held by the Company are recognized in the consolidated balance sheets at fair value. Changes in fair
value for derivatives that do not meet the criteria for hedge accounting, or for which the Company has not elected hedge
accounting are recorded in the consolidated statements of income. If a derivative is recorded using hedge accounting, then
depending on its nature, changes in its fair value will be either offset against change in the fair value of hedged assets or
liabilities through the consolidated statements of income or recorded in other comprehensive income.

The Company had no derivatives designated as hedges as of December 31, 2022 and 2021. The Company holds
warrants issued to the Company in conjunction with term loan investments discussed in Note 3. These warrants meet the
definition of a derivative and are included in warrant assets in the consolidated balance sheets. The Company also uses a
foreign currency forward contract to manage the impact of fluctuations in foreign currency denominated cash flows expected
to be received from one of its royalty finance receivables denominated in a foreign currency. The foreign currency forward
contract discussed in Note 9 is not designated as a hedging instrument, and changes in fair value are recognized in earnings.

Revenue Recognition
Finance Receivables Segment

The Company’s Finance Receivables segment records interest income on an accrual basis based on the effective
interest rate method to the extent that it expects to collect such amounts. The Company recognizes investment management
fees when clients invest in our recommended transactions as earned over the period the services are rendered. In general, the
majority of investment management fees earned are charged either monthly or quarterly. Incentive fees, if any, are
recognized when earned at the end of the relevant performance period, pursuant to the underlying contract. The Company did
not recognize any management or incentive fees in 2022 or 2021. Other service revenues are recognized when contractual
obligations are fulfilled or as services are provided.

Pharmaceutical Development Segment

The Company’s Pharmaceutical Development segment enters into collaboration and licensing agreements with
strategic partners, under which it may exclusively license rights to research, develop, manufacture and commercialize its
product candidates to third parties. The terms of these arrangements typically include payment to the Company of one or
more of the following: non-refundable, upfront license fees; reimbursement of certain costs; customer option exercise fees;
development, regulatory and commercial milestone payments; and royalties on net sales of licensed products.

In determining the appropriate amount of revenue to be recognized as it fulfills its obligations under each of its
agreements, the Company performs the following steps: (i) identification of the promised goods or services in the contract;
(ii) determination of whether the promised goods or services are performance obligations including whether they are distinct
in the context of the contract; (iii) measurement of the transaction price, including the constraint on variable consideration;
(iv) allocation of the transaction price to the performance obligations; and (v) recognition of revenue when (or as) the
Company satisfies each performance obligation. As part of the accounting for these arrangements, the Company must use its
judgment to determine: (a) the number of performance obligations based on the determination under step (ii) above; (b) the
transaction price under step (iii) above; (c) the stand-alone selling price for each performance obligation identified in the
contract for the allocation of transaction price in step (iv) above; and (d) the contract term and pattern of satisfaction of the
performance obligations under step (v) above. The Company uses judgment to determine whether milestones or other
variable consideration, except for royalties, should be included in the transaction price as described further below. The
transaction price is allocated to each performance obligation on a relative stand-alone selling price basis, for which the
Company recognizes revenue as or when the performance obligations under the contract are satisfied.

Amounts received prior to satisfying the revenue recognition criteria are recorded as deferred revenue in the
Company’s consolidated balance sheets. Amounts expected to be recognized as revenue within the 12 months following the
balance sheet date are classified as current deferred revenue. Amounts not expected to be recognized as revenue within the 12
months following the balance sheet date are classified as deferred revenue, net of current portion. Deferred revenue as of
December 31, 2022 and 2021 was $33,000 and $0.2 million, respectively, and is classified as current deferred revenue and is
included in accounts payable and accrued liabilities in the consolidated balance sheets.

The Company evaluates collaboration agreements with respect to FASB ASC Topic 808, Collaborative
Arrangements, considering the nature and contractual terms of the arrangement and the nature of its business operations to
determine the classification of the transactions. When the Company is an active participant in the activity and exposed to
significant risks and rewards dependent on the commercial success of the collaboration, it will record its transactions on a
gross basis in the consolidated financial statements and describe the rights and obligations under the collaborative
arrangement in the notes to the consolidated financial statements.
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Exclusive Licenses

If the license to the Company’s intellectual property is determined to be distinct from the other promises or
performance obligations identified in the arrangement, the Company recognizes revenue from non-refundable, upfront fees
allocated to the license when the license is transferred to the customer and the customer is able to use and benefit from the
license. In assessing whether a promise or performance obligation is distinct from the other promises, the Company considers
factors such as the research, manufacturing and commercialization capabilities of the collaboration partner; the retention of
any key rights by the Company; and the availability of the associated expertise in the general marketplace. In addition, the
Company considers whether the collaboration partner can benefit from a promise for its intended purpose without the receipt
of the remaining promises, whether the value of the promise is dependent on the unsatisfied promise, whether there are other
vendors that could provide the remaining promise, and whether it is separately identifiable from the remaining promise. For
licenses that are combined with other promises, the Company exercises judgment to assess the nature of the combined
performance obligation to determine whether the combined performance obligation is satisfied over time or at a point in time
and, if over time, the appropriate method of measuring progress for purposes of recognizing revenue. The Company evaluates
the measure of progress each reporting period and, if necessary, adjusts the measure of performance and related revenue
recognition. The measure of progress, and thereby periods over which revenue should be recognized, are subject to estimates
by management and may change over the course of the research and development and licensing agreement. Such a change
could have a material impact on the amount of revenue the Company records in future periods.

Customer Options

If an arrangement is determined to contain customer options that allow the customer to acquire additional goods or
services, the goods and services underlying the customer options are not considered to be performance obligations at the
outset of the arrangement, as they are contingent upon option exercise. The Company evaluates the customer options for
material rights, or options to acquire additional goods or services for free or at a discount. If the customer options are
determined to represent a material right, the material right is recognized as a separate performance obligation at the outset of
the arrangement. The Company allocates the transaction price to material rights based on the relative standalone selling price,
which is determined based on the identified discount and the probability that the customer will exercise the option. Amounts
allocated to a material right are not recognized as revenue until, at the earliest, the option is exercised.

Research and Development Services

The promises under the Company’s collaboration agreements may include research and development services to be
performed by the Company on behalf of the partner. Payments or reimbursements resulting from the Company’s research and
development efforts are recognized as the services are performed and presented on a gross basis because the Company is the
principal for such efforts. Reimbursements from and payments to the partner that are the result of a collaborative relationship
with the partner, instead of a customer relationship, such as co-development activities, are recorded as a reduction to research
and development expense.

Milestone Payments

At the inception of each arrangement that includes development milestone payments, the Company evaluates
whether the milestones are considered probable of being achieved and estimates the amount to be included in the transaction
price using the most likely amount method. If it is probable that a significant revenue reversal would not occur, the associated
milestone value is included in the transaction price. Milestone payments that are not within the control of the Company or the
licensee, such as regulatory approvals, are not considered probable of being achieved until those approvals are received. The
Company evaluates factors such as the scientific, clinical, regulatory, commercial, and other risks that must be overcome to
achieve the particular milestone in making this assessment. There is considerable judgment involved in determining whether
it is probable that a significant revenue reversal would not occur. At the end of each subsequent reporting period, the
Company reevaluates the probability of achievement of all milestones subject to constraint and, if necessary, adjusts its
estimate of the overall transaction price. Any such adjustments are recorded on a cumulative catch-up basis, which would
affect revenues and earnings in the period of adjustment.

Royalties

For arrangements that include sales-based royalties, including milestone payments based on a level of sales, and the
license is deemed to be the predominant item to which the royalties relate, the Company recognizes revenue at the later of (i)
when the related sales occur, or (ii) when the performance obligation to which some or all of the royalty has been allocated
has been satisfied (or partially satisfied). To date, the Company has not recognized any royalty revenue resulting from any of
its licensing arrangements.
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Cash and Cash Equivalents

The Company considers all highly liquid investments with an original maturity date of three months or less at the
date of purchase to be cash equivalents. There were no such investments at December 31, 2022 or 2021, as all of our cash
was held in checking, savings and brokerage accounts. As of December 31, 2022, cash was deposited in financial institutions
and consisted of immediately available fund balances. The Company maintains its cash deposits with well-known and stable
financial institutions but balances may exceed stated federally insured limits.

Interest and Accounts Receivable

The Company records interest receivable on an accrual basis and recognizes it as earned in accordance with the
contractual terms of the loan agreement, to the extent that such amounts are expected to be collected. When management
does not expect that principal, interest, and other obligations due will be collected in full, the Company will generally place
the loan on nonaccrual status and cease recognizing interest income on that loan until all principal and interest due has been
paid or the Company believes the partner company has demonstrated the ability to repay the Company’s current and future
contractual obligations. Any uncollected interest related to prior periods is reversed from income in the period that collection
of the interest receivable is determined to be doubtful. However, the Company may make exceptions to this policy if the
investment has sufficient collateral value and is in the process of collection. The Company did not recognize any provision
for interest receivable credit losses in 2022 and 2021.

Accounts receivable for management fees are recorded at the aggregate unpaid amount less any allowance for
doubtful accounts. The Company determines an account receivable’s delinquency status based on its contractual terms.
Interest is not charged on outstanding balances. Accounts are written-off only when all methods of recovery have been
exhausted. As of December 31, 2022 and 2021, the allowance for doubtful accounts was zero.

Certain Risks and Concentrations

Financial instruments that potentially subject the Company to significant concentrations of credit risk consist
primarily of cash and cash equivalents, interest and accounts receivable, finance receivables and marketable investments. The
Company invests its excess cash with major U.S. banks and financial institutions. The Company has not experienced any
losses on its cash and cash equivalents.

Finance Receivables Segment

The Company performs ongoing credit evaluations of its partner companies and generally requires collateral. For the
year ended December 31, 2022, two of our business partners accounted for 31 percent of our interest and accounts receivable.
For the year ended December 31, 2021, five of our business partners accounted for 63 percent of our interest and accounts
receivable.

Pharmaceutical Development Segment

For the years ended December 31, 2022 and 2021, Cara accounted for approximately 87 percent and 98 percent,
respectively, of Pharmaceutical Development segment revenues.

The Company does not expect its current or future credit risk exposures to have a significant impact on its
operations. However, there can be no assurance that its business will not experience any adverse impact from credit risk in
the future.

Stock-based Compensation

All employee and director stock-based compensation is measured at the grant date, based on the estimated fair value
of the award, and is recognized as an expense over the requisite service period. Stock-based compensation expense is reduced
for estimated future forfeitures. These estimates are revised in future periods if actual forfeitures differ from the estimates.
Changes in forfeiture estimates impact compensation expense in the period in which the change in estimate occurs.

For restricted stock, the Company recognizes compensation expense in accordance with the fair value of the
Company’s stock as determined on the grant date, amortized over the applicable service period. When vesting of awards is
based wholly or in part upon the future performance of the stock price, such terms result in adjustments to the grant date fair
value of the award and the derivation of a service period. If service is provided over the derived service period, the adjusted
fair value of the awards will be recognized as compensation expense, regardless of whether or not the awards vest.
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Fair Value of Financial Instruments

The recorded values of cash and restricted cash, accounts and finance receivables, accounts payable, and accrued
expenses approximate the fair values due to the short-term nature of the instruments. The recorded values of our foreign
currency forwards are fair value based on observable inputs other than quoted prices.

Income Taxes

Deferred tax assets and liabilities are recognized for the estimated future tax consequences attributable to differences
between the financial statement carrying amounts of existing assets and liabilities and their respective tax bases. A valuation
allowance is recorded to reduce deferred tax assets to an amount where realization is more likely than not.

If the Company ultimately determines that the payment of such a liability is not necessary, then the Company
reverses the liability and recognizes a tax benefit during the period in which the determination is made that the liability is no
longer necessary. The Company recognizes accrued interest and penalties related to unrecognized tax benefits as a
component of income tax benefit in the statements of income.

Comprehensive Income

The consolidated statements of comprehensive income have been omitted, as net income equals comprehensive
income for the years ended December 31, 2022 and 2021.

Net Income per Share

Basic net income per share is computed using the weighted-average number of outstanding shares of common stock.
Diluted net income per share is computed using the weighted-average number of outstanding shares of common stock, and when
dilutive, shares of common stock issuable upon exercise of options and warrants deemed outstanding using the treasury stock method.

The following table shows the computation of basic and diluted earnings per share for the following (in thousands,
except per share amounts):

Year Ended December 31,

2022 2021

Numerator:

AN T=T T g ol 13T $ 13491 % 25,929
Denominator:

Weighted-average shares OULStANTING ........ccviviveeeiereiere e 12,835 12,796

Effect OF dilULIVE SECUNITIES.....cviiiie ettt rs 45 38

Weighted-average diluted SNAreS..........covieiiiiiieiiiee e 12,880 12,834
BasiC NEt INCOME PEI SNATE .....cuvviiieiiiieieieisiste ettt $ 105 $ 2.03
Diluted Nt INCOME PEI SNATE .......vcviiviiiciecie ettt sa et $ 105 $ 2.02

As of December 31, 2022 and 2021, outstanding options to purchase shares of common stock and outstanding shares
of restricted stock in an aggregate of approximately 248,000 and 368,000, respectively, have been excluded from the
calculation of diluted net income per share, as such securities were anti-dilutive.

Recent Accounting Pronouncements

In March 2020, the FASB issued ASU 2020-04, “Reference Rate Reform (Topic 848),” which provides optional
guidance for a limited period of time to ease the potential burden in accounting for (or recognizing the effects of) reference
rate reform on financial reporting. ASU 2020-04 provides optional expedients and exceptions for applying generally accepted
accounting principles (“GAAP™) to transactions affected by reference rate reform if certain criteria are met. These
transactions include: (i) contract modifications, (ii) hedging relationships, and (iii) sales or transfers of debt securities
classified as held-to-maturity. ASU 2020-04 was effective upon issuance, and the provisions generally can be applied
prospectively as of January 1, 2020 through December 31, 2024. The Company has identified existing loans that reference
LIBOR and is in the process of evaluating alternatives in each situation. The Company expects that it will elect to apply some
of the expedients and exceptions provided in ASU 2020-04 and does not believe the adoption of this standard will have a
material impact on the Company’s consolidated financial statements.
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In March 2022, the Financial Accounting Standards Board (“FASB”) issued Accounting Standards Update (“ASU”)
2022-02, “Financial Instruments - Credit Losses (Topic 326): Troubled Debt Restructurings and Vintage Disclosures,” which
updates the requirements for accounting for credit losses under Accounting Standards Codification 326, eliminates the
accounting guidance on troubled debt restructurings for creditors, and enhances creditors’ disclosure requirements related to
loan refinancings and restructurings for borrowers experiencing financial difficulty. The ASU also amends the guidance on
vintage disclosures to require disclosure of gross write-offs by year of origination. The amendments are effective in periods
beginning after December 15, 2022 using either a prospective or modified retrospective transition. Early adoption of certain
or all of the amendments is permitted. In June 2016, the FASB issued ASU 2016-13, “Financial Instruments - Credit Losses
(Topic 326).” This ASU adds an impairment model, known as the current expected credit loss (“CECL”) model, that is based
on expected losses rather than incurred losses. Under this guidance, an entity recognizes as an allowance its estimate of
expected credit losses, which the FASB believes will result in more timely recognition of losses. This ASU describes the
impairment allowance as a valuation account that is deducted from the amortized cost basis of the financial asset(s) to present
the net carrying value at the amount expected to be collected on the financial asset. Credit losses relating to available-for-sale
debt securities should be measured in a manner similar to current GAAP; however, the amendments in this update require
that credit losses be presented as an allowance rather than as a write-down, which will allow an entity the ability to record
reversals of credit losses in current period net income. On November 15, 2019, the FASB issued ASU 2019-10, “Financial
Instruments - Credit Losses (Topic 326), Derivatives and Hedging (Topic 815), and Leases (Topic 842): Effective Dates,”
which finalized various effective date delays for private companies, not-for-profit organizations, and certain smaller reporting
companies. Under ASU 2019-10, the effective date for implementation of CECL for smaller reporting companies was
extended to fiscal years, and interim periods within those years, beginning after December 15, 2022.

The Company will adopt the new CECL model effective January 1, 2023, using the modified retrospective approach
for all financial assets measured at amortized cost, as well as off-balance sheet credit exposures such a unfunded
commitments. The Company has developed a methodology and model to be used upon adoption. As of December 31, 2022,
the Company’s Finance Receivables totaled $236.6 million with a corresponding allowance for loan losses of $11.8 million
under current GAAP. Management evaluated the calculation of its allowance under ASU 2016-13 parallel to its current
modeling, and the Company estimates the adoption of the new guidance will result in an increase to the allowance for credit
losses, including the reserve for off-balance sheet credit exposure (please see Note 7 for further details on the Company’s off-
balance sheet credit exposure), between $1.0 million and $2.0 million.

For other assets within the scope of Topic 326, such as accounts and other receivables, management expects the
adoption of this standard to have an immaterial impact on the Company’s consolidated financial statements. As the Company
finalizes its implementation of ASU 2016-13, final decisions by management may result in a different impact than that stated
above for financial statement and disclosure purposes.

Note 2. Goodwill and Intangible Assets
Goodwill

There was no change in the carrying amount of goodwill from December 31, 2021 to December 31, 2022, and net
book value remains at $8.4 million. The net book value of goodwill is solely related to the Enteris acquisition in 2019. The
Company reviews goodwill for impairment on an annual basis or whenever events or changes in circumstances indicate the
carrying value of an asset may not be recoverable. The Company first assesses qualitative factors to determine whether it is
more-likely-than-not that the fair value of the reporting unit is less than the carrying amount as a basis for determining
whether it is necessary to perform an impairment test. If the qualitative assessment warrants further analysis, the Company
compares the fair value of the reporting unit to its carrying value. If the fair value of the reporting unit exceeds the carrying
value of net assets of the reporting unit, goodwill is not impaired. If the carrying value of the reporting unit’s goodwill
exceeds its fair value, then the Company must record an impairment charge equal to the difference. As of December 31,
2022, the Company concluded that it is more likely than not that the fair value of the reporting unit is greater than its carrying
value, and goodwill is not considered to be impaired.
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Intangible Assets

As of December 31, 2022 and 2021, the gross book value, accumulated amortization, net book value and estimated
useful life of acquired intangible assets were as follows (in thousands, except estimated useful life data):

As of December 31, 2022
Gross Book Accumulated Net Book Estimated

Value Amortization Value Useful Life

License Agreement® ... .........ccccoeeveieriiiecereee s $ 29,400 $ 21509 $ 7,891 10

Trade names and trademarks ...........ccoceevvveienniieseeieseannas 210 71 139 10

Customer relationships ........cccccceveiieiicieciciecee e 240 80 160 10
Total intangible assets .........ccovvvveeeericeieeeeeceee e, $ 29,850 3 21660 $ 8,190

As of December 31, 2021
Gross Book Accumulated Net Book Estimated

Value Amortization Value Useful Life

License Agreement® ... .........ccccoeeveieririecceee e $ 29,400 $ 19,780 $ 9,620 10

Trade names and trademarks ..........cccceeveeveeieiinesec e 210 50 160 10

Customer relationships .........ccccovevveieviic i 240 56 184 10
Total intangible assets ..........ccovvvveeeeviieececeeeeeee $ 29,850 % 19886 $ 9,964

@ Prior to our acquisition of Enteris, Enteris entered into the License Agreement with Cara, for oral formulation rights to
Enteris’ Peptelligence® technology to develop and commercialize Oral KORSUVA™ in any indication worldwide,
excluding South Korea and Japan. Cara is obligated to pay Enteris certain development, regulatory and tiered commercial
milestone payments, as well as low single-digit royalties based on net sales in the licensed territory.

Amortization expense was $1.8 million and $3.5 million for the years ended December 31, 2022 and 2021,
respectively, and was recorded in the consolidated statements of net income. Based on amounts recorded at December 31,
2022, the Company will recognize acquired intangible asset amortization as follows (in thousands):

2023 $1,703
2024 ..o 1,546
2025 1,076
2026 ... 1,076
2027 oo 1,076
THEIAFEN ... $1,713

10171 T $8,190

Note 3. Finance Receivables

Finance receivables are reported at their determined principal balances net of any unearned income, cumulative
charge-offs and unamortized deferred fees and costs. Unearned income and deferred fees and costs are amortized to interest
income based on all cash flows expected using the effective interest method.

As of December 31, 2022, the Company had credit loss allowance of $11.8 million. Of the total $11.8 million, $1.2
million is associated with the Company’s Cambia® royalty, $0.6 million is associated with the Company’s Besivance®
royalty, and $3.5 million is associated with the Company’s TRT cost-method investment. During the year ended December 31,
2022, the Company recognized a full reserve against its cost method investment due to weaker than anticipated operational
results. The remaining $6.6 million is related to the Best ABT, Inc. (“Best”), second lien term loan that was recognized in order
to reflect the Best royalty at its estimated fair value. Approximately $23,906 of cash receipts received from the Company’s
Besivance® royalty during the year ended December 31, 2022 were applied toward the allowance for credit losses.

The carrying values of finance receivables are as follows (in thousands):

December 31,

2022 2021
TEIM JOANS ...ttt $ 188836 $ 136,312
ROYaItY PUICNASES. ... ..vivieieciccie s 59,565 53,629
Total before allowance for credit 10SSES........coververiereiererie e 248,401 189,941
Allowance for Credit I0SSES ......vivviviiieeieieeie s (11,846) (8,388)
Total Carrying VAIUE .......c.cviiiiiiiecicce e $ 236,555 $ 181,553




Credit Quality of Finance Receivables

The Company originates finance receivables to companies primarily in the life sciences sector. This concentration of
credit exposes the Company to a higher degree of risk associated with this sector.

On a quarterly basis, the Company evaluates the carrying value of each finance receivable for impairment. A term
loan is considered to be impaired when, based on current information and events, it is determined that the Company will not
be able to collect the amounts due according to the loan contract, including scheduled interest payments. This evaluation is
generally based on delinquency information, an assessment of the borrower’s financial condition and the adequacy of
collateral, if any. The Company would generally place term loans on nonaccrual status when the full and timely collection of
interest or principal becomes uncertain and they are 90 days past due for interest or principal, unless the term loan is both
well-secured and in the process of collection. When placed on nonaccrual, the Company would reverse any accrued unpaid
interest receivable against interest income and amortization of any net deferred fees is suspended. Generally, the Company
would return a term loan to accrual status when all delinquent interest and principal become current under the terms of the
credit agreement and collectibility of remaining principal and interest is no longer doubtful. In certain circumstances, the
Company may place a finance receivable on nonaccrual status but conclude it is not impaired. The Company may retain
independent third-party valuations on such nonaccrual positions to support impairment decisions.

Receivables associated with royalty stream purchases would be considered to be impaired when it is probable that
the Company will be unable to collect the book value of the remaining investment based upon adverse changes in the
estimated underlying royalty stream.

When the Company identifies a finance receivable as impaired, it measures the impairment based on the present
value of expected future cash flows, discounted at the receivable’s effective interest rate, or the estimated fair value of the
collateral, less estimated costs to sell. If it is determined that the value of an impaired receivable is less than the recorded
investment, the Company would recognize impairment with a charge to the allowance for credit losses. When the value of the
impaired receivable is calculated by discounting expected cash flows, interest income would be recognized using the
receivable’s effective interest rate over the remaining life of the receivable.

The Company individually develops the allowance for credit losses for any identified impaired loans. In developing
the allowance for credit losses, the Company considers, among other things, the following credit quality indicators:

e business characteristics and financial conditions of obligors;
e current economic conditions and trends;

e actual charge-off experience;

e current delinquency levels;

» value of underlying collateral and guarantees;

e regulatory environment; and

e any other relevant factors predicting investment recovery.

The following table presents nonaccrual and performing loans by portfolio financing structure: (in thousands):

December 31, 2022 December 31, 2021
Nonaccrual Performing Total Nonaccrual Performing Total
Term 10ans ........cccceeevrncennnn. $ 11304 $ 177532 $188836 $ 18288 $ 118,024 $136,312
Royalty purchases................. 6,736 40,983 47,719 3,362 41,879 45,241
Total carrying value .......... $ 18040 $ 218515 $236555 $ 21650 $ 159,903 $ 181,553

As of December 31, 2022, the Company had three finance receivables in nonaccrual status: (1) the term loan to
Flowonix Medical, Inc. (“Flowonix”), with a net carrying value of $11.3 million; (2) the Best royalty, with a net carrying value
of $2.9 million; and (3) the Ideal Implant, Inc. (“Ideal”) royalty, with a net carrying value of $3.8 million. As of December 31,
2021, the Company had three finance receivables in nonaccrual status: (1) the term loan to Flowonix Medical, Inc., with a net
carrying value of $10.0 million; (2) the term loan with B&D Dental Corporation (“B&D”), with a carrying amount of $8.3
million; and (3) the Best royalty, with a carrying amount of $3.4 million. Although in nonaccrual status, none of the finance
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receivables were considered impaired as of December 31, 2022 and 2021. The Company collected $0.8 million and $1.2
million on its nonaccrual finance receivables during the year ended December 31, 2022 and December 31, 2021, respectively.

Note 4. Property and Equipment, Net
Property and equipment, net consisted of the following as of December 31, 2022 and 2021 (in thousands):

December 31, December 31,

2022 2021
Production equipment and Other.............ccooeieiieiece i $ 38% $ 3,042
Furniture and fIXEUIES ......coveviiieiie e 59 38
Leasehold IMProVEMENTS. .......coeiviiieiieieeee e 3,656 3,648
Capitalized SOFTWATE ........c.cviviiiiiice e 87 84
TOAL et 7,697 6,812
Less accumulated depreciation and amortization ...........c.cccceeereieiene. (1,857) (1,033)
Property and eqUIPMENT, NEL .........cvovivevereciieeieee e $ 5840 $ 5,779

Depreciation and amortization expense on property and equipment was $0.8 million and $0.6 million for the years
ended December 31, 2022 and 2021, respectively.

Note 5. Marketable Investments

Investments in corporate debt securities and equity securities as of December 31, 2022 and 2021 consist of the
following (in thousands):

Year Ended
December 31,
2022 2021
(000 o To] L o (=] o] Y=ot U] L T= SRS $ 76 $ 119
B QUITY SBCUIIEIES. . uvetiteeteeteet e ettt sttt e ettt re e s e e s et e st e be e Reereeseesa et e aetessenteeneaneereeneeneeeens — 1,034
Total Marketable INVESIMENTS.........c.oiiiiiiice et sbe e be e ae e sbeenees $ 76  $1,153

The amortized cost basis amounts, gross unrealized holding gains, gross unrealized holding losses and fair values of
available-for-sale debt securities as of December 31, 2022 and 2021, are as follows (in thousands):

Gross Unrealized Gross Unrealized

Amortized Cost Gains Losses Fair Value
December 31, 2022 ......ccooooveeeeeeeennn $ 76 % — 3 — 3 76
December 31, 2021 .....oooovecieeeieieennn $ 119 $ — 3 — 3 119

The following table presents realized and unrealized gains and losses on equity securities as prescribed by ASC 321,
Investments - Equity Securities during the year ended December 31, 2022 and 2021.

December 31,

2022 2021
Unrealized net (loss) gain on equity securities reflected in the Consolidated Statements of Income....... $ (528) $1,839
Fair value of common stock received upon exercise of warrant to purchase Stock ............ccccevererennnne. 3,667 —
Proceeds received on sale/tender 0f COMMON SEOCK...........cociiiiiiiiiiiiiie e — 1,875
Realized net loss on sale/tender of equity securities reflected in the Consolidated Statements of
1 ToTo] 1 OSSOSO (152) (140)

Equity Securities

During the year ended December 31, 2022, the Company exercised its right to purchase Harrow Health, Inc.
(“Harrow”) common stock. Upon exercise, the Company received 306,347 shares of Harrow common stock with a fair value
of $3.7 million, or $11.97 per share. During the year ended December 31, 2022, the Company sold its shares of Harrow and
Bioventus common stock and received proceeds of $3.7 million and $0.5 million, respectively.
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Note 6. Revolving Credit Facility

On November 16, 2022, the Company entered into the Fifth Amendment to Loan and Security Agreement (the
“Fifth Amendment”) with Cadence Bank, N.A. as a lender and the administrative agent. Pursuant to the Fifth Amendment,
the Loan and Security Agreement dated as of June 29, 2018 (“Loan Agreement”) was amended to extend the Loan
Agreement Termination Date to September 30, 2025 and increase the Loan Agreement Commitment to $35.0 million. The
Loan Agreement requires the payment of an unused line fee of 0.50 percent and also provides for quarterly minimum fee
income of $60,000 less the aggregate interest and unused line fees paid during the immediately preceding quarter. Unused
line fees and minimum fee income are recorded as interest expense.

The Loan Agreement accrues interest at the monthly SOFR Rate, with a floor of 1.00 percent, plus a 2.65 percent
margin and principal is repayable in full at maturity. Interest is generally required to be paid monthly in arrears. In connection
with the Fifth Amendment, the Company paid approximately $173,000 in amendment and other fees, which were capitalized
as deferred financing costs and are being amortized on a straight-line basis over the remaining term of the Loan Agreement.

The Loan Agreement has an advance rate against the Company’s finance receivables portfolio, including 85 percent
against senior first lien loans, 70 percent against second lien loans and 50 percent against royalty receivables, subject to
certain eligibility requirements as defined in the Loan Agreement. The Loan Agreement contains certain affirmative and
negative covenants including minimum asset coverage and minimum interest coverage ratios.

As of December 31, 2022, approximately $2.4 million was outstanding under the credit facility, and $32.6 million
was available for borrowing. During the year ended December 31, 2022 and 2021, the Company recognized $0.3 million and
$0.4 million, respectively, of interest expense.

Note 7. Commitments and Contingencies
Lease Obligations

ASC 842 establishes a right-of-use (“ROU”) model that requires a lessee to recognize a ROU asset and lease
liability on the balance sheet for all leases with a term longer than twelve months. Leases are classified as finance or
operating, with classification affecting the pattern and classification of expense recognition in the income statement. The
Company’s leases consist of operating leases for office space. The Company determines if an arrangement is a lease at
inception. ROU assets represent the Company’s right to use an underlying asset for the lease term and lease liabilities
represent the Company’s obligation to make lease payments arising from the lease. Operating lease right-of-use assets are
recognized at commencement date based on the present value of lease payments over the lease term. As the Company’s
leases do not provide an implicit rate, the Company uses its incremental borrowing rate based on the information available at
commencement date in determining the present value of lease payments.

The Company’s corporate headquarters is in Dallas, Texas, where it leases approximately 2,400 square feet. Total
rent expense recognized under the lease was $68,800 for both the years ended December 31, 2022 and 2021. The office lease
expires in May 2025.

The Enteris headquarters is located in Boonton, New Jersey, where Enteris leases approximately 32,000 square feet
of space. Total rent expense recognized under the lease was $0.3 million for both the years ended December 31, 2022 and
2021. The office lease expires in December 2024 with an option to renew for an additional five years.

Consolidated future minimum rent is as follows (in thousands):

2023 ettt o1 L1 a4t h et et R e bR e R et et et e b b e R et et oA e b oL e R et b e R e b et e b e e b et et et et e s et et e s et et tenerers $ 335
2024 ...t h bttt A 1oL oAb bR Lo b et R oA e bR e s bR e bR e e bt s et et e et et eRe e bt e et et ee 336
2025 ettt R bRt R e Rt R e Rt e R e R e R R e et R R bR e e AR e R e R R e et e R e R e bR e et R R et et e et ne e 325
2026 ...ttt R ettt R Rt R e et e R oA e R R et et R R e bR e et e R e R e bR e et R Rt bR e et et R e et et e et et ne e 277
2027 ettt ettt Rt Rt R Rt R et e R e R e R R e et R R e bR et AR e R e bR e et R R e bR e et Re R e et et e et et ne e 277
L] (U (=] SO OO SOP PSP PRPPRRPIN 549

TOtal FULUIE 18ASE PAYMEBNTS. .. ecuieriiieie ettt e et e st e be e se e s e e se e s e seebesteeneere e st erae e e nteneeneenre e $ 2,099

48



Contingent Consideration

The Company recorded contingent consideration related to the 2019 acquisition of Enteris and sharing of certain
milestone and royalties due to Enteris pursuant to the License Agreement. Contingent consideration is remeasured to fair
value at each reporting date until the contingency is resolved, with changes in the estimated fair value recognized in earnings.
The estimated fair value of contingent consideration as of December 31, 2022 and 2021 was $11.2 million and $8.5 million,
respectively. The company recognized $5.2 million of remeasurement expense on the change in the estimated fair value of its
contingent consideration during year ended December 31, 2022.

Unfunded Commitments

As of December 31, 2022, the Company’s unfunded commitments were as follows (in millions):

D CST=AY/o R [ oA $ 25
MEAMINAEE SYSEEMS, INC...rcvietiieieieites ettt ettt e e e e et et e et e e teesees e e e et eee st e s teeseaseereeneeseestenreeneeneaneens 5.0
[ LU0 T (0 )7 || 2SS 2.4
SINCErUS PharmaCBULICAIS, INC. c.viiviiiiiic ittt ettt et e et et e st e e sbe e sbe e etesaeesnsesbeesbsesbeeraens 2.0

Total UNfUNDEA COMMITMENTS. .. ..ottt et et e et e et e st e e sbe e beebeesaesteesbeesbeesbeeabeentesnseareeans $ 119

Per the terms of the royalty purchase or credit agreements, unfunded commitments are contingent upon reaching an
established revenue threshold or other performance metrics on or before a specified date or period of time, and in the case of
loan transactions, are subject to being advanced as long as an event of default does not exist.

Litigation

The Company is involved in, or has been involved in, arbitrations or various other legal proceedings that arise from
the normal course of its business. The ultimate outcome of any litigation is uncertain, and either unfavorable or favorable
outcomes could have a material impact on the Company’s results of operations, balance sheets and cash flows due to defense
costs, and divert management resources. The Company cannot predict the timing or outcome of these claims and other
proceedings. As of December 31, 2022, the Company is not involved in any arbitration and/or other legal proceeding that it
expects to have a material effect on its business, financial condition, results of operations and cash flows.

Indemnification

As permitted by Delaware law, the Company has agreements whereby it indemnifies its officers and directors for
certain events or occurrences while the officer or director is, or was, serving in such capacity, or in other capacities at the
Company’s request. The term of the indemnification period is for the officer’s or director’s lifetime. The maximum potential
amount of future payments the Company could be required to make under these indemnification agreements is unlimited,
however, the Company has a director and officer insurance policy that limits its exposure and enables the Company to
recover a portion of any such amounts. As a result of the Company’s insurance policy coverage, the Company believes the
estimated fair value of these indemnification agreements is insignificant. Accordingly, the Company had no liabilities
recorded for these agreements as of December 31, 2022 and 2021.

Note 8. Stockholders’ Equity
Common Stock

The total number of shares of common stock, $0.001 par value, that the Company is authorized to issue is 250,000,000.
Issuer Purchases of Equity Securities

On May 31, 2022, the Board authorized a share repurchase program under which the Company was authorized to
repurchase up to $10.0 million of the Company’s outstanding shares of common stock, from time to time until May 15, 2023,
through a Rule 10b5-1 trading plan in compliance with all applicable laws and regulations, including Rule 10b-18 of the Securities
Exchange Act. The actual timing, number and value of shares repurchased under the program will depend on several factors,
including the constraints specified in the Rule 10b5-1 trading plan, price, and general market conditions. There is no guarantee as
to the exact number of shares that will be repurchased under the trading plan. Our Board may also suspend or discontinue the
repurchase program at any time, in its sole discretion. The purchase period is July 1, 2022 through May 15, 2023.
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As of December 31, 2022, the Company has repurchased 63,901 shares under the share repurchase program at a
total cost of $1.1 million, or $17.78 per share. As of December 31, 2022, the maximum number of shares that may yet be
purchased under the plan was approximately $8.9 million, or 650,385 shares of common stock.

Preferred Stock

The Company’s Board may, without further action by the stockholders, issue one or more series of preferred stock
and fix the rights and preferences of those shares, including the dividend rights, dividend rates, conversion rights, exchange
rights, voting rights, terms of redemption, redemption price or prices, liquidation preferences, the number of shares constituting
any series and the designation of such series. As of December 31, 2022, no shares of preferred stock have been issued.

Stock Compensation Plans

The Company’s 2010 Stock Incentive Plan (the “2010 Stock Incentive Plan”) provides for options, restricted stock,
and other customary forms of equity to be granted to the Company’s directors, officers, employees, and independent
contractors. All forms of equity incentive compensation are granted at the discretion of the Board and have a term not greater
than 10 years from the date of grant.

The calculation of the fair values of our stock-based compensation plans requires estimates that require
management’s judgments. Under ASC 718, the fair value of each stock option is estimated on the grant date using the Black-
Scholes option-pricing model. The valuation models require assumptions and estimates to determine expected volatility,
expected life and expected risk-free interest rates. The expected volatility was determined using historical volatility of our
stock based on the contractual life of the award. The risk-free interest rate assumption was based on the yield on zero-coupon
U.S. Treasury strips at the award grant date. There were no options granted in the fiscal years ended December 31, 2022
and 2021.

The following table summarizes activities under the 2010 Stock Incentive Plan for the indicated periods:

Options Outstanding
Weighted-Average

Weighted- Remaining Aggregate
Number of  Average Exercise Contractual Term Intrinsic Value
Shares Price (in years) (in thousands)

Balances, December 31, 2020................ 362,500 $ 12.47 56 $ 810.1

Options canceled and retired .............. — —

Options exercised ........cccvvvverrenenn. (75,000) 8.30

Options granted .........ccceevevrervirennn. — —
Balances, December 31, 2021................ 287,500 10.75 5.7 1745.8

Options canceled and retired............... (72,500) 14.50

Options exercised...........ccocererenrnnnn (125,000) 12.98

Options granted ..........cccoevevevenciennnns — —
Balances, December 31, 2022................ 90,000 10.88 6.3 363.8
Options vested and exercisable and

expected to be vested and exercisable

at December 31, 2022........c.ccccvevennnnen. 90,000 $ 10.88 63 $ 363.8
Options vested and exercisable at

December 31, 2022 .......ccccoovvvrnnnnne 82500 $ 13.35 63 $ 353.7

At December 31, 2022, there were approximately 770,334 shares reserved for issuance under the 2010 Stock
Incentive Plan, and the Company had $47,000 of total unrecognized stock option expense for time-based awards, net of
estimated forfeitures, which will be recognized over the weighted-average remaining period of 4.1 years.

50



The following table summarizes significant ranges of outstanding and exercisable options as of December 31, 2022:

Weighted-Average Weighted-
Remaining Average Weighted-

Number Contractual Life Exercise Number Average Exercise

Exercise Prices Outstanding (in years) Price per Share Exercisable Price per Share
$ 9.61 15,000 35 % 9.61 15,000 $ 9.61
12.50 18,750 6.4 12.50 18,750 12.50
12.50 18,750 6.4 12.50 18,750 12.50
16.29 15,000 7.3 16.29 15,000 16.29
16.29 15,000 7.4 16.29 7,500 16.29
16.29 7,500 7.5 16.29 7,500 16.29
Total.....ccooevnenee 90,000 63 $ 10.88 82,500 $ 13.35

Employee stock-based compensation expense recognized for time-vesting options for the years ended December 31,
2022 and 2021, uses the Black-Scholes option pricing model for estimating the fair value of options granted under the
Company’s equity incentive plans. Risk-free interest rates for the options were taken from the Daily Federal Yield Curve
Rates on the grant dates for the expected life of the options as published by the Federal Reserve. The expected volatility was
based upon historical data and other relevant factors such as the Company’s changes in historical volatility and its capital
structure, in addition to mean reversion. Employee stock-based compensation expense recognized for market performance-
vesting options uses a binomial lattice model for estimating the fair value of options granted under the Company’s equity
incentive plan.

In calculating the expected life of stock options, the Company determines the amount of time from grant date to
exercise date for exercised options and adjusts this number for the expected time to exercise for unexercised options. The
expected time to exercise for unexercised options is calculated from grant as the midpoint between the expiration date of the
option and the later of the measurement date or the vesting date. In developing the expected life assumption, all amounts of
time are weighted by the number of underlying options.

During the year ended December 31, 2022, the Company’s Board approved the modification of the previous CEO’s
stock options with respect to 100,000 Shares with an exercise price of $13.70 per share pursuant to an award agreement dated
August 18, 2014. The Company and the previous CEO agreed that (i) 50 percent of the 2014 award has already vested due to
the satisfaction of time-based vesting conditions set forth in the 2014 award agreement, and a cashless exercise of the 2012
award was facilitated by net settlement of exercise price and taxes. The remaining 50 percent of the 2014 award that had not
vested as of December 31, 2021 was forfeited as of the date on which the previous CEO separated from the Company, or
September 30, 2022.

During the year ended December 31, 2022, 41,427 restricted shares were granted and 4,696 restricted shares vested.
During the year ended December 31, 2021, 8,761 restricted shares were granted and 24,727 restricted shares vested. As of
December 31, 2022 and 2021, there were 71,339 and 74,221 shares of restricted stock outstanding, respectively.

In September 2022, the Board approved a change in the compensation plan for non-employee directors such that
each non-employee director shall receive a cash retainer of $55,000, payable quarterly in arrears. The Board will also receive
an annual equity retainer of $55,000 in restricted shares of the Company’s common stock, subject to a one-year cliff vesting
period. In addition, each member of (i) the Audit Committee shall receive an additional quarterly fee of $10,000, with the
Audit Committee Chair receiving $15,000; (ii) the Compensation Committee shall receive an additional quarterly fee of
$6,000, with the Compensation Committee Chair receiving $8,000; and (iii) the Governance Committee shall receive an
additional quarterly fee of $6,000, with the Governance Committee Chair receiving $8,000. Each non-employee director has
the option to elect to receive up to 100 percent of the annual cash retainer in shares of the Company’s common stock.

During the years ended December 31, 2022 and 2021, the Board approved compensation for Board services by
granting 13,168 and 18,978 shares, respectively, of common stock as compensation for the non-employee directors. The
Board also received 9,151 restricted shares as compensation for the non-employee directors during the year ended December
31, 2022. The Company recorded $0.3 million in Board stock-based compensation expense during both the years ended
December 31, 2022 and 2021. The Company recorded aggregate stock-based compensation expense, including the quarterly
and annual Board grants, of $0.5 million and $1.2 million during the years ended December 31, 2022 and 2021, respectively.
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Note 9. Fair Value Measurements

The Company measures and reports certain financial and non-financial assets and liabilities on a fair value basis.
Fair value is the price that would be received to sell an asset or paid to transfer a liability in an orderly transaction between
market participants at the measurement date (exit price). GAAP specifies a three-level hierarchy that is used when measuring
and disclosing fair value. The fair value hierarchy gives the highest priority to quoted prices available in active markets (i.e.,
observable inputs) and the lowest priority to data lacking transparency (i.e., unobservable inputs). An instrument’s
categorization within the fair value hierarchy is based on the lowest level of significant input to its valuation. The following
is a description of the three hierarchy levels.

Level 1: Unadjusted quoted prices in active markets that are accessible at the measurement date for identical, unrestricted
assets or liabilities. Active markets are considered to be those in which transactions for the assets or liabilities occur in
sufficient frequency and volume to provide pricing information on an ongoing basis.

Level 2: Quoted prices in markets that are not active, or inputs which are observable, either directly or indirectly, for
substantially the full term of the asset or liability. This category includes quoted prices for similar assets or liabilities in active
markets and quoted prices for identical or similar assets or liabilities in inactive markets.

Level 3: Unobservable inputs are not corroborated by market data. This category is comprised of financial and non-financial
assets and liabilities whose fair value is estimated based on internally developed models or methodologies using significant
inputs that are generally less readily observable from objective sources.

Transfers into or out of any hierarchy level are recognized at the end of the reporting period in which the transfers
occurred. There were no transfers between any levels during the years ended December 31, 2022 and 2021.

The following information is provided to help readers gain an understanding of the relationship between amounts
reported in the accompanying consolidated financial statements and the related market or fair value. The disclosures include
financial instruments and derivative financial instruments, other than investment in affiliates.

Following are descriptions of the valuation methodologies used to measure material assets and liabilities at fair
value and details of the valuation models, key inputs to those models and significant assumptions utilized.

Cash and cash equivalents

The carrying amounts reported in the balance sheet for cash and cash equivalents approximate those assets’ fair values.
Securities available for sale

Certain common equity securities are reported at fair value utilizing Level 1 inputs (exchange quoted prices).
Finance Receivables

The fair values of finance receivables are estimated using discounted cash flow analyses, using market rates at the
balance sheet date that reflect the credit and interest rate-risk inherent in the finance receivables. Projected future cash flows
are calculated based upon contractual maturity or call dates, projected repayments and prepayments of principal. These
receivables are classified as Level 3. Finance receivables are not measured at fair value on a recurring basis, but estimates of
fair value are reflected below.

Contingent Consideration

The Company recorded contingent consideration related to the August 2019 acquisition of Enteris and sharing of
certain milestone and royalties due to Enteris pursuant to the License Agreement.

The fair value measurements of the contingent consideration obligations and the related intangible assets arising
from business combinations are classified as Level 3 estimates under the fair value hierarchy, as these items have been valued
using unobservable inputs. These inputs include: (a) the estimated amount and timing of projected cash flows; (b) the
probability of the achievement of the factors on which the contingency is based; and (c) the risk-adjusted discount rate used
to present value the probability-weighted cash flows. Changes in fair value of this obligation are recorded as income or
expense within operating income in our consolidated statements of income. Significant increases or decreases in any of those
inputs in isolation could result in a significantly lower or higher fair value measurement.
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As of December 31, 2022 and 2021, the acquisition-related contingent consideration was $11.2 million and $8.5
million, respectively. During the year ended December 31, 2022 and 2021, the Company recorded $5.2 million of expense
and $0.3 million of income, respectively, for the change in the estimated fair value of contingent consideration. The
Company made payments of $2.5 million and $8.1 million against the contingent consideration liability during the years
ended December 31, 2022 and 2021, respectively.

Marketable Investments

If active market prices are available, fair value measurement is based on quoted active market prices and, accordingly,
these securities would be classified as Level 1. If active market prices are not available, fair value measurement is based on
observable inputs other than quoted prices included within Level 1, such as prices for similar assets or broker quotes utilizing
observable inputs, and accordingly these securities would be classified as Level 2. If market prices are not available and there
are no observable inputs, then fair value would be estimated by using valuation models including discounted cash flow
methodologies, commonly used option-pricing models and broker quotes. Such securities would be classified as Level 3, if the
valuation models and broker quotes are based on inputs that are unobservable in the market. If fair value is based on broker
quotes, the Company checks the validity of received prices based on comparison to prices of other similar assets and market
data such as relevant bench mark indices. Available-for-sale securities are measured at fair value on a recurring basis, while
securities with no readily available fair market value are not, but estimates of fair value are reflected below.

Derivative Instruments

For exchange-traded derivatives, fair value is based on quoted market prices, and accordingly, would be classified as
Level 1. For non-exchange traded derivatives, fair value is based on option pricing models and are classified as Level 3.

During the year ended December 31, 2022, the Company entered into a foreign currency forward contract to manage
the impact of fluctuations in foreign currency denominated cash flows expected to be received from one of its royalty finance
receivables denominated in a foreign currency. The foreign currency forward contract is not designated as a hedging
instrument, and changes in fair value are recognized in earnings. The liability related to the derivative instrument was
recorded in other non-current liabilities in the consolidated balance sheets.

The following table presents financial assets and liabilities measured at fair value on a recurring basis as of
December 31, 2022 (in thousands):

Quoted Prices

Total in Active Significant
Carrying Markets for Other Significant
Value in Identical Assets Observable Unobservable
Consolidated or Liabilities Inputs Inputs
Balance Sheets (Level 1) (Level 2) (Level 3)
Financial assets:
WAITANT SSELS.....cueeiveeeiisieieie e $ 1,220 % — 3 — 3 1,220
Marketable investments ..........cccovvveerveieveere e 76 — — 76
Financial liabilities:
Contingent consideration payable............cc.ccccvevnnnen. $ 11,200 $ — 3 — 3 11,200
Derivative liability - foreign currency forward......... 754 — — 754

The following table presents financial assets and liabilities measured at fair value on a recurring basis as of
December 31, 2021 (in thousands):

Quoted Prices

Total in Active Significant
Carrying Markets for Other Significant
Value in Identical Assets Observable Unobservable
Consolidated or Liabilities Inputs Inputs
Balance Sheets (Level 1) (Level 2) (Level 3)
Financial assets:
WWAITANE ASSELS ...eeiveeee et e et e eee e ee e e e e e eeaeeeans $ 3,419 $ — 3 — % 3,419
Marketable iNnVesStments........cccocovvvvveneneneienennn 1,153 1,034 — 119
Financial liabilities:
Contingent consideration payable..........c..c.ccceu..... $ 8530 $ — % — 3 8,530
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The changes on the value of the warrant assets during the years ended December 31, 2022 and 2021 were as follows
(in thousands):

Fair Value - DEcemDBEr 31, 2020 .....c..civeiieiiie ettt ettt ettt et et sbe e ete e re e abe e ebe et e sreenreenes $ 2,972
SSUBINCE ...ttt ettt et e e ettt e e e ettt e e st e e e e etbe e e e eateeeeabaeeeaetbee e e aabeeeeabaeeeaatbeeeaabbeeeeatbeeeeatraeeaanes 175
(08T (o1 LT TR —
Change IN TAIE VAIUB. ...t ettt 272
Fair Value - DeCEMDBEr 31, 2021 .....ooeciieiieie ettt ettt ettt e e eba e et e e e nae e e sbeesnteeente s 3,419
ISSUBINCE ... ettt ettt e e ettt e e et e e e e e bbb e e e eateeeeaataee e e abbeeeeasbeeeesnbeeeeaabbeeeaateeeeaabeeeeantaeeeanes 1,180
T o OSSR (3,796)
Change N FAIE VAIUB.......coueeeeee e bttt b bbbt e e b e abe b e 417
Fair Value - DECEMDET 31, 2022 ......ooviieiieeiee ettt ettt sttt s teebe e s e st esaestesbeseestets $ 1,220

The Company holds warrants issued to the Company in conjunction with certain term loan investments. These
warrants meet the definition of a derivative and are included in the consolidated balance sheets. The fair values for warrants
outstanding, for companies that have a readily determinable value, are measured using the Black-Scholes option pricing
model. The following range of assumptions were used in the models to determine fair value:

December 31,

2022 2021
DTNV [0 [<TaTo I = (RO — —
g G =TI - (O 4.0% to 4.3% 0.97% to 1.44%
EXpected ife (YEars) . ..oc it 2.0t06.9 26t07.0
Expected VOIAtIlItY .......ccovoiiiiceiecee e 54.8% to 139.4% 60.2% to 142.0%

The Company had two royalties, Best and Cambia®, that were deemed to be impaired based on reductions in
carrying values in prior periods. The following table presents these royalties measured at fair value on a nonrecurring basis as
of December 31, 2022 and 2021 (in thousands):

Quoted Prices

Total in Active Significant
Carrying Markets for Other Significant
Value in Identical Assets Observable Unobservable
Consolidated or Liabilities Inputs Inputs
Balance Sheets (Level 1) (Level 2) (Level 3)
December 31, 2022.......ccccovveeivrreenrianennn, $ 3545 $ — 3 — 3 3,545
December 31, 2021 ....coovovvvvvvviinieieeieinienenes $ 5612 $ — 3 —  $ 5,612

There were no liabilities measured at fair value on a nonrecurring basis as of December 31, 2022 or 2021.

The following information is provided to help readers gain an understanding of the relationship between amounts
reported in the accompanying consolidated financial statements and the related market or fair value. The disclosures include
financial instruments and derivative financial instruments.

For the year ended December 31, 2022 (in thousands):

Carrying Fair
Value Value Level 1 Level 2 Level 3

Financial assets:

Finance receivables..............oceevvveiieceeeeceeee e $ 236,555 $236555 $ —  $ — $ 236,555
Marketable INVESIMENES .......c..covevvviiiiiieiiecece e 76 76 — — 76
WarTant @SSELS.......ccccivieeeiiiee e e e e e 1,220 1,220 — — 1,220
Financial liabilities

Contingent consideration payable.............cccccevevervennanen, $ 11,200 $ 11,200 $ —  $ — $ 11,200
Derivative liability - foreign currency forward............. 754 754 — — 754

54



For the year ended December 31, 2021 (in thousands):

Carrying Fair
Value Value Level 1 Level 2 Level 3

Financial assets:

Finance receivables..........ccooovvviiie i $ 181,553 $181553 $ — 3 — $ 181,553
Marketable INVESTMENTS ........ccvvviiviiicieieece e 1,153 1,153 1,034 — 119
WaAITANT @SSETS......veeeiciieeecciiee et 3,419 3,419 — — 3,419
Financial liabilities

Contingent consideration payable...........cccccceeevrvrinanan, $ 8530 $ 8530 § — $ — $ 8530

Note 10. Revenue Recognition

The Company’s Pharmaceutical Development segment recognizes revenues received from contracts with its
customers by revenue source, as we believe it best depicts the nature, amount, timing and uncertainty of our revenue and cash
flow. The Company’s Finance Receivables segment does not have any revenues received from contracts with customers.

The following table provides the contract revenue recognized by revenue source for the years ended December 31,
2022 and 2021 (in thousands):

December 31,

2022 2021
Pharmaceutical Development Segment
LiCENSE AQIEEIMENT .....viviviviriririiiiietete ettt ss sttt bbb s e se s s bbb bebererenas $ 5255 $15871
Pharmaceutical development and Other ... 753 974
Total CONLIACE TEVENUE ......c.vvvvieietcece ettt $ 6,008 $ 16,845

The Company’s contract liabilities represent advance consideration received from customers and are recognized as
revenue when the related performance obligation is satisfied.

The Company’s contract liabilities are presented as deferred revenues and are included in accounts payable and
accrued liabilities in the consolidated balance sheets (in thousands):

December 31,

2022 2021
Pharmaceutical Development Segment
DEFEITEU TEBVENUE ......cveeeeee ettt sttt s st s st saans $ 33 $ 18
Total contract HabilItIES. ........cceveviieeece e $ 33 $ 18

During the year ended December 31, 2022, the Company recognized $0.1 million of 2021 deferred revenue from
satisfaction of performance obligations. Please refer to Notes 1 and 2 for further details on the Company’s deferred revenue
and License Agreement, respectively. The Company did not have any contract assets nor did it have any contract liabilities
related to the License Agreement as of December 31, 2022 or 2021.

Note 11. Segment Information

Selected financial and descriptive information is required to be provided about reportable operating segments,
considering a “management approach” concept as the basis for identifying reportable segments. The management approach is
based on the way that management organizes the segments within the Company for making operating decisions, allocating
resources, and assessing performance. Consequently, the segments are evident from the structure of the Company’s internal
organization, focusing on financial information that the Company’s CEO uses to make decisions about the Company’s
operating matters.

As described in Note 1, SWK Holdings Corporation and Summary of Significant Accounting Policies, the Company
has determined it has two reportable segments: Finance Receivables and Pharmaceutical Development, and each are
individually managed and provide separate services. Revenues by segment represent revenues earned on the services offered
within each segment. The Company does not report assets by reportable segment, nor does the Company report results by
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geographic region, as these metrics are not used by the Company’s chief executive officer in assessing performance or
allocating resources to the segments.

Segment performance is evaluated based on several factors, including income (loss) from continuing operations
before income taxes. Management uses this measure of profit (loss) to evaluate segment performance because the Company
believes this measure is indicative of performance trends and the overall earnings potential of each segment. The Company
does not report assets by reportable segment, as this metric is not used by the Company’s CEO in assessing performance or
allocating resources to the segments.

The following tables present financial information for the Company’s reportable segments for the periods indicated
(in thousands):

Pharmaceutical Holding
Finance Development Company and

Year Ended December 31, 2022 Receivables and Other Other Consolidated
REVENUE ..ot $ 35461 % 5485 $ — 3 40,946
OtNEr FEVENUE ..ot 10 523 5 538
Provision for credit losses and impairment

EXPEINSE ..ttt ettt 3,491 — — 3,491
INTEreSt EXPENSE ...ocvvveieceeeeee e 340 — — 340
Manufacturing, research and development............ — 6,952 — 6,952
Change in fair value of contingent consideration .. — 5,170 — 5,170
Depreciation and amortization expense................. — 2,593 6 2,599
General and administrative ...........ccocoecvveveicciennns 333 3,617 9,014 12,964
Other eXpense, NEt ........ccevreriiririireeeee 477) — — 477)
Income tax benefit ..., — — (4,000) (4,000)
Consolidated net income (10SS) .......cccceevrererarennnnn 30,829 (12,324) (5,014) 13,491

Pharmaceutical Holding
Finance Development Company and

Year Ended December 31, 2021 Receivables and Other Other Consolidated
REVENUE ..o $ 39,310 $ 16,122 % — 3 55,432
OthEr FEVENUE ..o — 723 — 723
INTEreSt EXPENSE ...ocvvveeiecieeee e 374 — — 374
Manufacturing, research and development............. — 7,347 — 7,347
Depreciation and amortization expense................. — 4,055 6 4,061
Change in fair value of acquisition-related

contingent consideration............c.ccoeevvienennnnenn — (287) — (287)
General and administrative ..........cc.ccooveoeienciennne 1,813 3,983 7,824 13,620
Other iINCOMe, NeL........ccveiereie e 1,971 — — 1,971
INCOME taX EXPENSE...ccvvviirieiiie et — — 7,082 7,082
Consolidated net income (10SS)........cccvevvrvrirereennnn, 39,094 1,747 (14,912) 25,929

Included in Holdings Company and Other are the expenses of the parent holding company and certain other
enterprise-wide overhead costs, which have been included for purposes of reconciling to the consolidated amounts.

Note 12. Income Taxes
The components of income before income tax (benefit) expense are as follows (in thousands):

December 31,
2022 2021
U LS e e — e e e — et et e e et e e et e e $ 9,491 $ 33,011
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During the years ended December 31, 2022 or 2021, the Company’s provision for (benefit from) income taxes was
as follows (in thousands):

December 31,

2022 2021
Current (benefit) expense
] (=SSR $ (59 $ 185
Deferred (benefit) expense
[T (=1 - | PR (3,922) 6,944
K] LSRR PRSPPSO (19) (47)
Total income tax (Denefit) EXPENSE......ccoviiivririiiircrcieeeee e $ (4,0000 $ 7,082

The components of the income tax provision (benefit) are as follows (in thousands):

December 31,

2022 2021

Federal tax provision at StatUtory rate..........ccceveeveiecierieieie e $ 203 $ 6,945
Change in valuation alloWaNCE ..........cccverierieiise s (9,587) (21,208)
State taxes, net of federal income tax benefit ...........cccoovvivviviiiicicr (97) 95
Mark-to-market adjUSTMENTS. ........coiveiiieeercse e (88) (58)
TAX CPBATES .ttt b bbbttt (403) —
Contingent consideration revaluation .............cccoeieiiieniiiens e, 1,044 (60)
(@ 131 S SSRSP SRS 191 (125)
Write off of deferred taX @SSeLS.......cooviiiiiiieieiie e 2,905 21,493

Total income tax (Denefit) EXPENSE ........cvcvcvevevereiiieieieee e $(4000) $ 7,082

The Company records deferred tax assets if the realization of such assets is more likely than not to occur in
accordance with accounting standards that address income taxes. Significant management judgment is required in
determining whether a valuation allowance against the Company’s deferred tax assets is required. The Company has
considered all available evidence, both positive and negative, such as historical levels of income and predictability of future
forecasts of taxable income from existing investments, in determining whether a valuation allowance is required. The
Company is also required to forecast future taxable income in accordance with accounting standards that address income
taxes to assess the appropriateness of a valuation allowance, which further requires the exercise of significant management
judgment. The Company focuses on forecasting future taxable income for the investment portfolio that exists as of the
balance sheet date. Specifically, the Company evaluated the following criteria when considering a valuation allowance:

» the history of tax net operating losses in recent years;
e predictability of operating results;

»  profitability for a sustained period of time; and

e level of profitability on a quarterly basis.

As of December 31, 2022, the Company had cumulative net income before tax for the three years then ended. Based
on its historical operating performance, the Company has concluded that it was more likely than not that the Company would
not be able to realize the full benefit of the U.S. federal and state deferred tax assets in the future. However, at December 31,
2022 the Company has concluded that it is more likely than not that the Company will be able to realize approximately $24.5
million benefit of the U.S. federal and state deferred tax assets in the future.

The Company will continue to assess the need for a valuation allowance on the deferred tax assets by evaluating
both positive and negative evidence that may exist on a quarterly basis. Any adjustment to the deferred tax asset valuation
allowance would be recorded in the consolidated statements of income for the period that the adjustment is determined to be
required. The valuation allowance against deferred tax assets was $6.7 million and $16.3 million as of December 31, 2022
and 2021, respectively.
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Deferred tax assets consist of the following (in thousands):

December 31,

2022 2021

Deferred tax assets:

Credit CarryfOrWard ..........cccvcviiiice et $ 2947 $ 3,077

Stock-based COMPENSALION ........cooiiiiiiieiie e 143 138

(@13 T=] TSR 3,846 3,334

NEt OPErating IOSSES .....evveieieiieiiiee e 26,158 32,362
GroSS AEfEITEA TAX ASSEIS.....cvieiriieceieitie e cie et eree et etee et e e s re e e be e s aeesree e 33,094 38,911
Deferred tax liabilities:

Intangible assets other than goodwill ...t (1,288) (1,609)

(@] 13- RSP TRTOPRPRPI (629) (479)
Valuation aHHOWEANCE .......cuvviiiiiiicies e e (6,697) (16,284)

NEt deferred taX ASSELS.......civiiiiei ettt $24480 $ 20,539

The Tax Reform Act of 1986 limits the use of NOLs and tax credit carryforwards in certain situations where stock
ownership changes occur. In the event the Company has had a change in ownership, the future utilization of the Company’s
net operating loss and tax credit carryforwards could be limited.

As of December 31, 2022, the Company had NOL carryforwards for federal income tax purposes of approximately
$124.5 million. The federal NOL carryforwards, if not offset against future income, will expire by 2037. Approximately $4.0
million can be carried forward indefinitely.

The Company also had federal research carryforwards of $2.9 million. The federal research credits begin to expire in
2023 and will fully expire by 2042,

The Company records liabilities, where appropriate, for all uncertain income tax positions and recognizes potential
accrued interest and penalties related to unrecognized tax benefits within income tax expense. As of December 31, 2022 and
2021, the Company had approximately $0.6 million and $0.3 million, respectively, of unrecognized tax benefit, none of
which would impact the effective tax rate if recognized. The Company does not expect the unrecognized tax benefits to
change materially over the next twelve months. There are no tax positions for which it is reasonably possible that the total
amount of unrecognized tax benefits will significantly increase or decrease within twelve months of December 31, 2022.

The Company is subject to taxation in the U.S. and various state jurisdictions. The Company is currently open to
audit under the statute of limitations by the Internal Revenue Service for the years ending December 31, 1999 through
December 31, 2022 due to carryforward of unutilized net operating losses and research and development credits. The
Company does not anticipate significant changes to its uncertain tax positions through December 31, 2022.

58



ITEM 9. CHANGES IN AND DISAGREEMENTS WITH ACCOUNTANTS ON ACCOUNTING AND FINANCIAL
DISCLOSURE

None.
ITEM 9A. CONTROLS AND PROCEDURES
Evaluation of Disclosure Controls and Procedures

Disclosure controls and procedures (as defined in Rules 13a-15(e) and 15d-15(e) under the Exchange Act) are
designed to ensure that information required to be disclosed in reports filed or submitted under the Exchange Act is recorded,
processed, summarized and reported within the time periods specified in SEC rules and forms and that such information is
accumulated and communicated to the Chief Executive Officer and the Chief Financial Officer, to allow timely decisions
regarding required disclosures.

In connection with the preparation of this report, our management, under the supervision and with the participation
of the Chief Executive Officer and Chief Financial Officer, conducted an evaluation of the effectiveness of the design and
operation of our disclosure controls and procedures as of the end of the period covered by this report. Based on that
evaluation, our Chief Executive Officer and Chief Financial Officer have concluded that our disclosure controls and
procedures were effective as of the end of the period covered by this report.

Management’s Report on Internal Control over Financial Reporting

Our management, under the supervision of the Chief Executive Officer and the Chief Financial Officer, is
responsible for establishing and maintaining adequate internal control over financial reporting. Internal control over financial
reporting (as defined in Rules 13a-15(f) and 15d-15(f) under the Exchange Act) is a process designed to provide reasonable
assurance regarding the reliability of financial reporting and the preparation of financial statements for external purposes in
accordance with accounting principles generally accepted in the United States of America. Internal control over financial
reporting includes those policies and procedures which (i) pertain to the maintenance of records that, in reasonable detail,
accurately and fairly reflect the transactions and dispositions of assets, (ii) provide reasonable assurance that transactions are
recorded as necessary to permit preparation of financial statements in accordance with GAAP, (iii) provide reasonable
assurance that receipts and expenditures are being made only in accordance with appropriate authorization of management
and the board of directors, and (iv) provide reasonable assurance regarding prevention or timely detection of unauthorized
acquisition, use or disposition of assets that could have a material effect on the financial statements.

In connection with the preparation of this report, our management, under the supervision and with the participation
of the Chief Executive Officer and Chief Financial Officer, conducted an evaluation of the effectiveness of our internal
control over financial reporting as of the end of the period covered by this report based on the criteria established in Internal
Control—Integrated Framework issued in 2013, issued by the Committee of Sponsoring Organizations of the Treadway
Commission (“COSQ”). As a result of that evaluation, management concluded that as of December 31, 2022, our internal
control over financial reporting was effective based on the criteria set forth in the COSO framework.

This Annual Report does not include an attestation report of our independent registered public accounting firm
regarding internal control over financial reporting. Management’s report was not subject to attestation by our registered
public accounting firm pursuant to rules of the Securities and Exchange Commission that permit us to provide only
management’s report in this Annual Report.

Inherent Limitations over Internal Controls

Our system of controls is designed to provide reasonable, not absolute, assurance regarding the reliability and
integrity of accounting and financial reporting. Our management does not expect that our disclosure controls and procedures
or our internal control over financial reporting will prevent or detect all errors and fraud. A control system, no matter how
well-designed and operated, can provide only reasonable, not absolute, assurance that the objectives of the control system
will be met. These inherent limitations include the following:

e Judgments in decision-making can be faulty, and control and process breakdowns can occur because of simple errors
or mistakes;

e Controls can be circumvented by individuals, acting alone or in collusion with each other, or by management
override;
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»  The design of any system of controls is based in part on certain assumptions about the likelihood of future events,
and there can be no assurance that any design will succeed in achieving its stated goals under all potential future
conditions;

e Over time, controls may become inadequate because of changes in conditions or deterioration in the degree of
compliance with associated policies or procedures; and

e The design of a control system must reflect the fact that resources are constrained, and the benefits of controls must
be considered relative to their costs.

Because of the inherent limitations in all control systems, no evaluation of controls can provide absolute assurance
that all control issues and instances of fraud, if any, have been detected.

Changes in Internal Control over Financial Reporting

There have been no changes during the Company’s fiscal year ended December 31, 2022 in our internal control over
financial reporting that have materially affected, or are reasonably likely to materially affect, our internal control over
financial reporting.
ITEM 9B. OTHER INFORMATION

Not Applicable.
ITEM 9C. DISCLOSURE REGARDING FOREIGN JURISDICTIONS THAT PREVENT INSPECTIONS

Not Applicable.
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PART 111

We have omitted from Part Il the information that will appear in our Definitive Proxy Statement for our 2023
Annual Meeting of Stockholders (the “2023 Proxy Statement™), which we intend to file within 120 days after the end of our
fiscal year pursuant to Regulation 14A.

ITEM 10. DIRECTORS, EXECUTIVE OFFICERS AND CORPORATE GOVERNANCE

Our Board has adopted a Code of Ethics and Conduct that applies to our principal executive officer, principal
financial officer and principal accounting officer, as well as to the members of our Board and our other officers and
employees. This Code of Ethics and Conduct is available on our website at www.swkhold.com. We intend to satisfy the
amendment and waiver disclosure requirements under applicable securities regulations by posting any amendments of, or
waivers to, the Code of Ethics and Conduct on our website.

The information under the principal headings “ELECTION OF DIRECTORS,” “SECTION 16(a) BENEFICIAL
OWNERSHIP REPORTING COMPLIANCE,” and “CODE OF ETHICS AND CONDUCT,” the information regarding
executive officers of the Company under the subheading “Executive Officers”, and the information regarding the Audit
Committee under the subheading “Board Meetings and Committees” under the principal heading “CORPORATE
GOVERNANCE,” in the Company’s 2023 Proxy Statement is incorporated herein by reference.

ITEM 11. EXECUTIVE COMPENSATION

The information under the principal headings “DIRECTOR COMPENSATION,” “COMPENSATION
COMMITTEE INTERLOCKS AND INSIDER PARTICIPATION,” “EXECUTIVE COMPENSATION,” and “RELATED
INFORMATION” in the Company’s 2023 Proxy Statement is incorporated herein by reference.

ITEM 12. SECURITY OWNERSHIP OF CERTAIN BENEFICIAL OWNERS AND MANAGEMENT AND
RELATED STOCKHOLDER MATTERS

The information under the principal headings “EQUITY COMPENSATION PLAN INFORMATION” and
“OWNERSHIP OF EQUITY SECURITIES OF THE COMPANY™ in the Company’s 2023 Proxy Statement is incorporated
herein by reference.

ITEM 13. CERTAIN RELATIONSHIPS AND RELATED TRANSACTIONS, AND DIRECTOR INDEPENDENCE

The information under the principal heading “TRANSACTION WITH RELATED PERSONS” in the Company’s
2023 Proxy Statement is incorporated herein by reference.

ITEM 14. PRINCIPAL ACCOUNTING FEES AND SERVICES
The information under the subheadings “Audit Fees and All Other Fees” and “Audit Committee Pre-Approval of

Audit and Permissible Non-Audit Services of Independent Auditors” below the principal heading “AUDIT FEES” in the
Company’s 2023 Proxy Statement is incorporated herein by reference.
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PART IV
ITEM 15. EXHIBITS AND FINANCIAL STATEMENT SCHEDULES
(@) The following documents are filed as part of this Report:

1. Financial Statements:

Page
Report of Independent Registered Public Accounting Firm (PCAOB ID #207) ........ccooiiieiiiiiiineiet s 30
Consolidated Balance Sheets as of December 31, 2022 and 2021........cc.eoouiiiiiiiciieeiie ettt ereeeree s 32
Consolidated Statements of Income for the years ended December 31, 2022 and 2021 .........cccooeieiiieiinieneninieie s 33
Consolidated Statements of Stockholders’ Equity for the years ended December 31, 2022 and 2021............cccoeeverennne 34
Consolidated Statements of Cash Flows for the years ended December 31, 2022 and 2021..........cccooeieiiieninennniennenn 35
Notes to the Consolidated FINANCIal STAIEMENTS..........c.iiiiiiiiicee e s 36

2. Exhibits: See attached Exhibit Index.
ITEM 16. FORM 10-K SUMMARY

None.
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SIGNATURES

Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, the Registrant has duly
caused this report to be signed on its behalf by the undersigned, thereunto duly authorized, on March 31, 2023.

SWK Holdings Corporation

By: /s/ Joe D. Staggs
Joe D. Staggs
Chief Executive Officer
(Principal Executive Officer)

POWER OF ATTORNEY

KNOW ALL PERSONS BY THESE PRESENTS that each individual whose signature appears below constitutes
and appoints Joe D. Staggs and Yvette M. Heinrichson and each of them, his or her true and lawful attorneys-in-fact and
agents, with full power of substitution, for him or her and in his or her name, place and stead, in any and all capacities, to sign
any and all amendments to this Annual Report on Form 10-K and to file the same, with all exhibits thereto and all documents
in connection therewith, with the Securities and Exchange Commission, granting unto said attorneys-in-fact and agents, and
each of them, full power and authority to do and perform each and every act and thing requisite and necessary to be done in
and about the premises, as fully to all intents and purposes as he might or could do in person, hereby ratifying and confirming
all that said attorneys-in-fact and agents or any of them, or his or their substitute or substitutes, may lawfully do or cause to
be done by virtue hereof.

Pursuant to the requirements of the Securities Exchange Act of 1934, as amended, this report has been signed below
by the following persons on behalf of the registrant and in the capacities indicated below as of March 31, 2023.

By: /s/ Joe D. Staggs
Joe D. Staggs
Chief Executive Officer
(Principal Executive Officer)

By: /s/ Yvette M. Heinrichson
Yvette M. Heinrichson
Chief Financial Officer
(Principal Financial and Accounting Officer)

By: /s/ Jerry Albright
Jerry Albright
Director

By: /s/ Laurie M. Dotter
Laurie M. Dotter
Director

By: /s/ Robert K. Hatcher
Robert K. Hatcher
Director

By: /s/ Marcus E. Pennington
Marcus E. Pennington
Director
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EXHIBIT INDEX

Exhibit Filing Filed
Number  Exhibit Description Form Exhibit Date  Herewith
3.01 Third Amended and Restated Certificate of Incorporation, 8-K 3.1 08/15/22
dated as of August 12, 2022.
3.02 Amended and Restated Bylaws, dated as of August 12, 2022. 8-K 3.02 08/15/22
4.01 Form of Specimen Common Stock Certificate S-1/A 4.01 09/21/99
4.02 Description of Securities Registered Under Section 12 of the X
Exchange Act
10.01 2010 Equity Incentive Plan, as amended.* DEF 14A  Appendix A 10/25/19
10.02 SWK Holdings Corporation 2010 Equity Incentive Plan Form 10-Q 10.2 11/09/10
of Restricted Stock Award Agreement.*
10.03 Registration Rights Agreement, dated as of September 6, 8-K 10.4 09/09/13
2013, among Double Black Diamond, L.P., Double Black
Diamond Offshore Ltd., Black Diamond Offshore, Ltd. and
the Company
10.04 Employment Agreement, dated January 28, 2019, between the 8-K 10.1 01/30/19
Company and Winston L. Black I11.*
10.05 Royalty Agreement, dated April 2, 2013, among SWK S-1/A 10.1 04/01/14
Funding LLC, Bess Royalty, L.P. and InSite Vision
Incorporated.**#
10.06 Stockholders” Agreement, dated August 18, 2014, among 8-K 10.2 08/19/14
Double Black Diamond Offshore Ltd., Black Diamond
Offshore Ltd. and SWK Holdings Corporation
10.07 Amendment No. 1 to the Stockholders’ Agreement dated 8-K 10.1 06/29/22
June 28, 2022
10.08 Amendment No. 2 to the Stockholders’ Agreement dated X
February 27, 2023
10.09 Purchase and Sale Agreement, dated December 13, 2016, 10-K 10.16 03/29/18
between SWK Funding LLC and Opiant Pharmaceuticals, Inc.
10.10 Loan and Security Agreement between SWK Holdings 8-K 10.1 07/02/18
Corporation and SWK Funding LLC as Borrowers and
Certain Financial Institutions as Lenders and State Bank and
Trust Company as Agent dated June 29, 2018
10.11 First Amendment to Loan and Security Agreement dated X

August 26, 2019 by and among SWK Holdings Corporation
and Cadence Bank, N.A.
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Exhibit Filing Filed
Number  Exhibit Description Form Exhibit Date  Herewith

10.12 Second Amendment to Loan and Security Agreement dated 8-K 10.1 06/29/21
June 29, 2021 by and among SWK Holdings Corporation and
Cadence Bank, N.A.

10.13 Third Amendment to Loan and Security Agreement dated 8-K 10.1 10/01/21
September 27, 2021 by and among SWK Holdings
Corporation and Cadence Bank, N.A.

10.14 Fourth Amendment to Loan and Security Agreement, dated 8-K 10.1 09/28/22
September 26, 2022, by and among SWK Holdings
Corporation, SWK Funding LLC and Cadence Bank, N.A.

10.15 Fifth Amendment to Loan and Security Agreement between 8-K 10.1 11/22/22
SWK Holdings Corporation and SWK Funding LLC as
Borrowers, and Cadence Bank, a Mississippi bank and
successor by merger to Cadence Bank, N.A., a

10.16 Letter Agreement, dated June 30, 2022, by and between the 8-K 10.1 07/08/22
Company and Winston L. Black 11

10.17 Separation and Release Agreement, dated August 31, 2022, by 10-Q 10.2 11/09/22
and between the Company and Winston L. Black I1I.

10.18 Employment Agreement, dated January 2, 2023 between 8-K 10.1 01/03/23
SWK Holdings Corporation and Jody Staggs

21.01 List of Subsidiaries X

23.01 Consent of Independent Registered Public Accounting Firm - X
BPM LLP

24.01 Power of Attorney (included on signature page of this Annual X

Report on Form 10-K).

31.01 Certification of Chief Executive Officer pursuant to Section X
302 of the Sarbanes-Oxley Act of 2002.

31.02 Certification of Chief Financial Officer pursuant to Section X
302 of the Sarbanes-Oxley Act of 2002.

32.01 Certification of Chief Executive Officer pursuant to 18 U.S.C. X
Section 1350, adopted pursuant to Section 906 of the
Sarbanes-Oxley Act of 2002.**

32.02 Certification of Chief Financial Officer pursuant to 18 U.S.C. X
Section 1350, adopted pursuant to Section 906 of the
Sarbanes-Oxley Act of 2002.**

101.INS+ XBRL Instance Document

101.SCH+ XBRL Taxonomy Extension Schema Document

101.CAL+ XBRL Taxonomy Extension Calculation Linkbase
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Exhibit Filing Filed
Number  Exhibit Description Form Exhibit Date  Herewith
101.DEF+ XBRL Taxonomy Extension Definition Linkbase

101.LAB+ XBRL Taxonomy Extension Labels Linkbase

101.PRE+ XBRL Taxonomy Extension Presentation Linkbase

Cover Page Interactive Data File (formatted as Inline XBRL

104 and contained in Exhibit 101)

* Management contracts and compensatory plans and arrangements required to be filed as exhibits pursuant to Item
15(b) of this report.

** These certifications accompany SWK’s Annual Report on Form 10-K; they are not deemed “filed” with the SEC
and are not to be incorporated by reference in any filing of SWK under the Securities Act or the Exchange Act,
whether made before or after the date hereof and irrespective of any general incorporation language in any filings,
except to the extent that SWK specifically incorporates it by reference.

# Confidential treatment is requested for certain confidential portions of these exhibit pursuant to Rule 24b-2 under
the Exchange Act. In accordance with Rule 24b-2, these confidential portions have been omitted from these
exhibits and filed separately with the Securities and Exchange Commission

+ XBRL information is furnished and not filed or a part of a registration statement or prospectus for purposes of

Sections 11 or 12 of the Securities Act is deemed not filed for purposes of Section 18 of the Exchange Act and
otherwise is not subject to liability under these sections.
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