
2024
ANNUAL 
REPORT

BUILD A 
BETTER WORLD



Arcosa is a provider of 
infrastructure-related 
products and solutions 
with leading brands 
serving construction, 
engineered structures, 
and transportation 
markets.

FORWARD-LOOKING STATEMENTS
This document contains forward-looking 
statements as defined by the Private Securities 
Litigation Reform Act of 1995. Forward-looking 
statements are subject to risks and uncertainties 
that could cause actual results to differ materially 
from such forward-looking statements. For more 
information on these risks and uncertainties, 
please refer to “Risk Factors” and the “Forward-
Looking Statements” section of “Management’s 
Discussion and Analysis of Financial Condition 
and Results of Operations” of the Form 10-K 
included in this Annual Report. 

NON-GAAP FINANCIAL MEASURES
This document contains financial measures that 
have not been prepared in accordance with 
U.S. generally accepted accounting principles 
(“GAAP”). Reconciliations of non-GAAP financial 
measures to the closest GAAP measure are 
provided on pages 10-13. 
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Our individual businesses have built reputations
for quality, service, and operational excellence
over decades. Arcosa serves a broad spectrum of
infrastructure-related markets and is strategically
focused on driving organic and disciplined
acquisition growth to capitalize on the 
fragmented nature of many of the industries
in which we operate. 

With Arcosa’s current platform of businesses 
and additional growth opportunities, we 
are well-aligned with key market trends 
such as the replacement and growth of 
transportation infrastructure; the continued 
shift to renewable power generation; and the 
expansion of new transmission, distribution, and 
telecommunications infrastructure.

ARCOSA BY THE NUMBERSWE MOVE 
INFRASTRUCTURE
FORWARD

$2.6B

$148M

$447M

~6,250

85+

Year Ended 12.31.2024

Revenues

Adjusted Net Income

Adjusted EBITDA

Employees

Years Operating

OUR THREE INFRASTRUCTURE-RELATED SEGMENTS
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2024 was a pivotal year for Arcosa as we successfully 
executed on our strategy of optimizing our portfolio 
by expanding our growth businesses while reducing 
our overall complexity and cyclicality. We generated 
double-digit revenue and Adjusted EBITDA growth 
with significant margin expansion, balanced between 
organic and inorganic contributions.

A TRANSFORMATIVE YEAR 
In a word, 2024 was about transformation and 
represented an inflection point. We completed two 
key strategic acquisitions in 2024 that significantly 
advanced our transformation. 

Ameron Pole Products was acquired early in the year 
and established our foothold in the attractive lighting 
poles and traffic signals markets, complementing our 
existing product offerings within Engineered Structures 
at an accretive margin.

Stavola, the largest acquisition in our history, closed 
in October and represented a game changer for our 
construction materials business. The acquisition adds a 
premier aggregates-led platform in the nation’s largest 
MSA with favorable attributes from its exposure to 
lower volatility, infrastructure-led end markets. Stavola 
is an excellent strategic fit for Arcosa, expanding 
our product offerings and geographic footprint with 
operations primarily in New Jersey. With Stavola, 
we increased our exposure to higher value-added 
construction products, driving additional Adjusted 
EBITDA margin improvement for the Construction 
Products segment and the company overall.

In 2024, we also made significant progress on key 
organic projects that we expect will drive growth and 
support further margin expansion. In our construction 
materials business, we fully ramped up a greenfield 
aggregates operation in Texas and our specialty 
plaster expansion in Oklahoma. We also started several 
recycled aggregates facilities adjacent to our current 
operational footprint. Within Engineered Structures, 
we began shipping the first wind towers from our new 
facility in Belen, New Mexico. We also made significant 
progress ramping up production in our new concrete 
utility pole plant in Florida.

Finally, we advanced the simplification of our portfolio in 
2024. During the year, we divested our steel components 
business within Transportation Products. We also pruned 
our Construction Products portfolio of underperforming 
assets with the sale of a subscale asphalt operation and 
the closure of some small aggregates operations that 
were no longer strategic. 

Today, we are better positioned to drive sustainable long-
term growth than we were when we became a stand-
alone company six years ago.

RECORD FINANCIAL RESULTS 
During 2024, we continued to demonstrate our ability to 
grow earnings and margins while generating solid cash 
flow. We achieved strong performance across nearly 
every part of our business and reported record full-year 
revenues, Adjusted EBITDA, and margin in 2024. 

Revenues increased 15% for the full year to $2.5 billion 
and Adjusted EBITDA grew 35% — resulting in margin 
expansion of 260 basis points, normalizing for one-
time events in 2023 and 2024. Equally important, the 
Adjusted EBITDA growth was split evenly between 
organic and inorganic drivers, underscoring the strength 
of our business.

We maintained a disciplined approach to capital 
allocation and our balance sheet is solid. To fund the 
Stavola acquisition, we added incremental debt in 2024, 
which increased our leverage ratio at year-end. We 
are committed to returning to our target net leverage 
ratio of 2.0 to 2.5x within 18 months of the closing of 
the acquisition. Our strong earnings and cash flow 
generation in the fourth quarter enabled us to repay all 
outstanding borrowings on our revolver and lowered 
our net leverage ratio to 2.9x from 3.4x times following 
the Stavola acquisition. In the coming year, our capital 
allocation priorities are to reduce debt and support 
growth through organic projects underway.

I am proud of delivering another record-setting year of 
financial performance. 2024 was an exceptional year and 
positions us well for 2025.
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15% 35%
Consolidated 

Revenue Growth
Consolidated Adjusted 

EBITDA growth

PORTFOLIO REALIGNMENT DRIVES 
MARGIN EXPANSION 
Our business segments benefitted from healthy market 
demand, acquisitions and divestiture of non-strategic 
assets and were supported by solid organic growth. 

Construction Products grew revenues 10%, benefitting 
from both organic and inorganic contribution. Pricing 
momentum in our aggregates business remained 
strong, helping offset volume weakness partly due to 
unfavorable weather throughout the year. Adjusted 
Segment EBITDA increased 26% and margin expanded 
over 300 basis points, adjusting for the large land sale 
gain in the prior year. 

Engineered Structures increased organic volumes 
in utility structures and wind towers and benefitted 
from the Ameron acquisition. Revenues increased 20% 
and Adjusted Segment EBITDA grew 37%, resulting in 
margin expansion of 190 basis points. At year’s end, 
the combined backlog for utility, wind, and related 
structures was $1.2 billion, providing solid production 
visibility for 2025. 

Transportation Products experienced higher tank barge 
volumes and improved efficiencies, which resulted in 
Adjusted Segment EBITDA growth of 37%, excluding 
the impact of the divested steel components business. 
This resulted in margin expansion of 240 basis points. 
We ended the year with barge backlog of $280 million, 
which extends into 2026. Overall, the industry fleet is 
aging as construction of new barges has not kept pace 
with scrapping, creating pent-up replacement demand. 

LOOKING AHEAD
Arcosa entered 2025 in a strong position. Infrastructure-
led demand fundamentals are expected to continue 
to positively impact many of our businesses. In 2025, 
we plan to continue executing on our strategic growth 
objectives, benefitting from the transformative actions 
we have taken throughout 2024. These actions have 
simplified our portfolio, reduced cyclicality, and 
provided entry into attractive new markets at an 
accretive margin. 

As a predominantly U.S.-centric company, we are 
encouraged by the pro-growth agenda of the new 
administration and its focus on reducing regulatory 
burdens to improve bottlenecks. While the potential 
impacts of both tariffs and renewable energy policy 
changes are unknown, we maintain an optimistic 
outlook that policies broadly will support the rebuilding, 
strengthening, and advancement of the country’s 
infrastructure. While possible policy changes create 
short-term uncertainty, we believe Arcosa is well 
prepared and will be monitoring the situation closely. 

We consider a strong balance sheet and cash flow 
generation to be key pillars to the success of our 
strategy, enabling us to continue to invest for the future. 
To that end, we expect to be disciplined and strategic 
with our deployment of capital in 2025 as we prioritize 
returning to our target net leverage ratio following the 
acquisition of Stavola. The foundation of our business is 
strong and, with our diversified portfolio and attractive 
growth opportunities, we believe we are well-positioned 
for further success.

IN CLOSING
I thank my colleagues for their dedication and hard 
work. And thank you to our customers, partners, and 
shareholders for trusting and supporting us. I also want 
to express our gratitude to our former director, Ronald 
J. Gafford, who retired from our Board of Directors this 
past May after 25 years of combined service to Arcosa 
and our former parent. His leadership and dedication 
was invaluable and we wish him all the best. 

As proud as I am of what we accomplished in 2024, 
I am even more excited about the opportunities 
going forward.

Very truly yours, 

pp

ANTONIO CARRILLO
President and 
Chief Executive Officer
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We activate the potential of our people

We care for our customers

We optimize operations

We integrate sustainability into our daily 
practices as well as our long-term strategy

We promote a results-driven culture that is 
aligned with long-term value creation

We are committed: innovative, focused, results-oriented

We act with integrity: principled, honest, fair

We make things happen: agile, driven, passionate

We win together: collaborative, dedicated, united

VISION

UNIFIED IN OUR
COMMITMENT TO 
BUILD A BETTER 
WORLD

PROMISE

VALUES 

At ARCOSA:

We advance principles of sustainability and a safety-focused culture

AS WE GROW OUR BUSINESS, WE EXPAND OUR POSITIVE IMPACT

GROW
in attractive 

markets where we 
can achieve sustainable 
competitive advantages

REDUCE
the complexity 

and cyclicality of 
the overall business

IMPROVE
long-term 
returns on 

invested capital

INTEGRATE
Environmental, Social, 

and Governance 
(ESG) initiatives into 

our long-term strategy

MAINTAIN
a healthy 

balance sheet 
through prudent 

deleveraging
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ENVIRONMENT
Air Quality
Waste Management
Water Management
Land Management
Energy Management & GHG Emissions
Recycled Materials

PEOPLE
Safety Culture & Performance

Recruiting, Employee 
Development, & Talent Retention

Employee Health & Wellness
Community Impact

PRODUCTS
Product Quality & Service

Supplier Management
Raw Material Availability

Circular Economy

GOVERNANCE
Business Ethics & Compliance
Cybersecurity
Human Rights
Corporate Governance

LAYING THE FOUNDATION FOR A MORE SUSTAINABLE FUTURE

SUSTAINABILITY

We have identified three impact areas within our strategy:

Inclusive social engagement 
that leads to a strong 

workforce, strong relationships, 
and strong communities

Governance excellence 
through high standards of 
ethics and compliance in 

all we do

Collaborative environmental 
action at our sites to preserve 
and protect air, water, and land 

for future generations

Our strategy is to implement business-practical initiatives in high-impact areas, with direct benefits 
for our plants and people and far-reaching benefits for our communities and the environment.

2024 MILESTONES

Published our 
fourth annual 

Sustainability Report

Invested in the communities
where we operate 

Focused on 
high-impact emissions 
reductions and energy 

efficiency projects

Conducted comprehensive 
sustainability materiality 

assessments to prioritize topics 
important to our stakeholders

Launched second Arcosa 
Leadership, Exploration, 

and Development 
(LEAD) cohort

Broadened Arcosa’s ARC 100 
Safety Culture Initiative to 

include Serious Injury and Fatality 
(SIF) Prevention Program, ALIVE

We provide more detail regarding our goals and initiatives in our most recent Sustainability Report, located on our website at 
www.arcosa.com/sustainability.
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CONSTRUCTION
PRODUCTS

$1,105M 

OUR CONSTRUCTION PRODUCTS segment provides 
products that are used in various areas of construction activity, 
including infrastructure, residential, non-residential, and specialty/
other end markets. As the United States continues to experience 
population growth and replaces its aging infrastructure, we 
believe our businesses are well-positioned to benefit from this 
activity. Additionally, our products are used in a variety of other 
markets, including certain agricultural and energy markets.

Arcosa completed the acquisition of the construction materials 
business of Stavola Holding Corporation and its affiliated 
entities (“Stavola”) for $1.2 billion on October 1, 2024. Founded 
in 1948, Stavola is an aggregates-led and vertically integrated 
construction materials company primarily serving the New York-
New Jersey Metropolitan Statistical Area through its network of 
five hard rock natural aggregates quarries, 12 asphalt plants, and 
three recycled aggregates sites.

PRIMARY PRODUCTS
> Natural and recycled aggregates
> Specialty materials, including 

lightweight aggregates and plaster
> Asphalt
> Trench shields and shoring products

PRIMARY MARKETS SERVED
> Infrastructure, including road, 

bridge, and other public projects

> Residential construction

> Non-residential construction

> Agriculture

> Specialty building products

> Underground construction

43% of consolidated revenue

2024 Revenues

NATURAL & RECYCLED
AGGREGATES 

SPECIALTY MATERIALS & ASPHALT CONSTRUCTION SITE
SUPPORT
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2024 Revenues

ENGINEERED
STRUCTURES

OUR ENGINEERED STRUCTURES segment serves 
a broad spectrum of infrastructure markets, including 
electricity transmission and distribution, wind power 
generation, highway and road construction, and wireless 
communication. We believe we are well-positioned to 
benefit from significant upgrades in the electrical grid to 
support enhanced reliability; policy changes encouraging 
more generation from renewable energy sources; 
the expansion of new transmission, distribution, and 
telecommunication infrastructure; and the replacement 
and growth of the U.S. highway and road system.

During 2024, we completed the acquisition of Ameron 
Pole Products, LLC (“Ameron”), which expanded our 
traffic structures business — including the addition of 
concrete traffic structures — and provided entry into the 
complementary steel and concrete lighting pole market.

PRIMARY PRODUCTS
> Utility structures

> Wind towers

> Traffic & lighting structures

> Telecommunication structures

PRIMARY MARKETS SERVED
> Electricity transmission and distribution

> Wind power generation

> Highway road construction

> Wireless communication

UTILITY STRUCTURES WIND TOWERS
TRAFFIC & LIGHTING & 
TELECOM STRUCTURES

$1,047M 
41% of consolidated revenue
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2024 Revenues

TRANSPORTATION
PRODUCTS

OUR TRANSPORTATION PRODUCTS segment 

consists of established companies that supply 

manufactured steel products to the transportation 

industry. These transportation products serve a wide 

variety of markets, including the transportation of 

commodities such as grain, coal, aggregates, chemicals, 

fertilizers, petrochemicals, and refined products.

In August 2024, we completed the divestiture of our 

steel components business, a leading supplier of railcar 

coupling devices, railcar axles, and circular forgings.

PRIMARY PRODUCTS
> Inland barges

> Fiberglass barge covers, winches, 
and other components

> Axles and couplers for railcars 
and locomotives1

> Industrial and military castings and 
forged products1

PRIMARY MARKETS SERVED
Transportation products serving
numerous markets, including:
> Agriculture/food products

> Refined products

> Chemicals

> Upstream oil

> Railcar manufacturers and 
maintenance operations1

BARGES MARINE COMPONENTS STEEL COMPONENTS1

$418M
16% of consolidated revenue

1 In August 2024, we completed 
the sale of our steel components 
business. We recognized $88M 
in revenues from our steel 
components business during 2024.
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JOSEPH ALVARADO
Former Chairman and Chief Executive Officer, 
Commercial Metals Company

RHYS J. BEST
Chairman (Non-Executive) of the Board of 
Directors, Arcosa, Inc.

ANTONIO CARRILLO
President and Chief Executive Officer, Arcosa, Inc. 

JEFFREY A. CRAIG
Former Executive Chairman, Meritor, Inc.

STEVEN J. DEMETRIOU
Executive Chair of Amentum Holdings, Inc.

JOHN W. LINDSAY
Chief Executive Officer, President, and Director, 
Helmerich & Payne, Inc. 

KIMBERLY S. LUBEL
Former Chairman, President, and Chief Executive 
Officer, CST Brands, Inc.

JULIE A. PIGGOTT
Retired Executive Vice President and 
Chief Financial Officer, BNSF Railway Company 

MELANIE M. TRENT
Former EVP, General Counsel, and Chief 
Administrative Officer, Rowan Companies PLC

ANTONIO CARRILLO
President and Chief Executive Officer

GAIL M. PECK
Chief Financial Officer

KERRY S. COLE
Group President

JESSE E. COLLINS, JR.
Group President

REID S. ESSL
Group President

BRYAN P. STEVENSON
Chief Legal Officer

MARY E. HENDERSON
SVP, Corporate Administration

SUZANNE M. MYERS
Chief Human Resources Officer

ROBERT ROSEN
Chief Information Officer

BOARD OF DIRECTORS SENIOR MANAGEMENT

BUILDING WHAT MATTERS MEANS SETTING HIGH STANDARDS
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GAAP does not define “Adjusted Net Income” and it should not be considered as an alternative to earnings measures defined by GAAP, 
including net income. We use this metric to assess the operating performance of our consolidated business. We adjust net income 
for certain items that are not reflective of the normal operations of our business to provide investors with what we believe is a more 
consistent comparison of earnings performance from period to period.

(1) Expenses associated with acquisitions and divestitures, including the cost impact of the fair value markup of acquired 
inventory, advisory and professional fees, integration, separation, and other transaction costs. For the twelve months ended 
December 31, 2024, includes legal fees accrued in interest expense in connection with the committed senior secured 364-day 
bridge loan facility that was available to fund the Stavola acquisition in the event permanent financing was not obtained prior 
to closing, tax expense associated with the remeasurement of deferred taxes due to state apportionment changes resulting 
from the acquisition of Stavola, and tax expense related to non-deductible goodwill resulting from the divestiture of the steel 
components business.

ADJUSTED NET INCOME

RECONCILIATION OF NON-GAAP FINANCIAL MEASURES
($ in millions)
(unaudited)

ARCOSA, INC.

Year Ended
December 31,

2024

Net income (loss) $93.7

(Gain) loss on sale of businesses, net of tax 1.6

Impact of acquisition and divestiture-related expenses, net of tax(1) 48.2

Impairment charge, net of tax 4.4

Adjusted Net Income $147.9
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(1) Includes the impact of the fair value markup of acquired long-lived assets, subject to final purchase price adjustments.
(2) Expenses associated with acquisitions and divestitures, including the cost impact of the fair value markup of acquired inventory, 

advisory and professional fees, integration, separation, and other transaction costs.

ARCOSA, INC.

“EBITDA” is defined as net income plus interest, taxes, depreciation, depletion, and amortization. “Adjusted EBITDA” is defined as 
EBITDA adjusted for certain items that are not reflective of the normal earnings of our business. GAAP does not define EBITDA or 
Adjusted EBITDA and they should not be considered as alternatives to earnings measures defined by GAAP, including net income. We 
use Adjusted EBITDA to assess the operating performance of our consolidated business, as a metric for incentive-based compensation, 
as a measure within our lending arrangements, and as a basis for strategic planning and forecasting as we believe that it closely 
correlates to long-term shareholder value. As a widely used metric by analysts, investors, and competitors in our industry, we believe 
Adjusted EBITDA also assists investors in comparing a company’s performance on a consistent basis without regard to depreciation, 
depletion, amortization, and other items which can vary significantly depending on many factors. “Adjusted EBITDA Margin” is defined 
as Adjusted EBITDA divided by Revenues.

CONSOLIDATED ADJUSTED EBITDA

Year Ended
December 31,

2024 2023
Revenues $2,569.9 $2,307.9

Net income 93.7 159.2
Add:

Interest expense, net 63.4 23.4
Provision for income taxes 36.3 36.7
Depreciation, depletion, and amortization expense(1) 195.0 159.5

EBITDA 388.4 378.8
Add (less):
(Gain) loss on sale of businesses 2.1 (6.4)
Impact of acquisition and divestiture-related expenses(2) 46.5 2.2
Impairment charge 5.8 —
Benefit from reduction in holdback obligation — (5.0)
Other, net (income) expense 4.2 (2.0)

Adjusted EBITDA $447.0 $367.6
Adjusted EBITDA Margin 17.4% 15.9%
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(1) Includes the impact of the fair value markup of acquired long-lived assets, subject to final purchase price adjustments.
(2) Expenses associated with acquisitions and divestitures, including the cost impact of the fair value markup of acquired inventory, 

advisory and professional fees, integration, separation, and other transaction costs.

ARCOSA, INC.

“Segment EBITDA” is defined as segment operating profit plus depreciation, depletion, and amortization. “Adjusted Segment EBITDA” 
is defined as Segment EBITDA adjusted for certain items that are not reflective of the normal earnings of our business. GAAP does 
not define Segment EBITDA or Adjusted Segment EBITDA and they should not be considered as alternatives to earnings measures 
defined by GAAP, including segment operating profit. We use Adjusted Segment EBITDA to assess the operating performance of our 
businesses, as a metric for incentive-based compensation, and as a basis for strategic planning and forecasting as we believe that it 
closely correlates to long-term shareholder value. As a widely used metric by analysts, investors, and competitors in our industry, we 
believe Adjusted Segment EBITDA also assists investors in comparing a company’s performance on a consistent basis without regard 
to depreciation, depletion, amortization, and other items, which can vary significantly depending on many factors. “Adjusted Segment 
EBITDA Margin” is defined as Adjusted Segment EBITDA divided by Revenues.

ADJUSTED SEGMENT EBITDA

Year Ended
December 31,

2024 2023
Construction Products
Revenues $1,105.1 $1,001.3

Operating Profit 133.9 138.6

Add: Depreciation, depletion, and amortization expense(1) 134.7 111.7

Segment EBITDA 268.6 250.3

Add: Impact of acquisition and divestiture-related expenses(2) 12.2 —

Add: Impairment charge 5.8 —

Less: Gain on sale of businesses (5.0) —

Less: Benefit from reduction in holdback obligation — (5.0)

Adjusted Segment EBITDA $281.6 $245.3

Adjusted Segment EBITDA Margin 25.5% 24.5%

Engineered Structures
Revenues $1,047.3 $873.5

Operating Profit 126.4 95.7

Add: Depreciation and amortization expense(1) 45.4 26.6

Segment EBITDA 171.8 122.3

Add: Impact of acquisition and divestiture-related expenses(2) 1.6 —

Less: Gain on sale of storage tanks business (14.5) (6.4)

Adjusted Segment EBITDA $158.9 $115.9

Adjusted Segment EBITDA Margin 15.2% 13.3%

Transportation Products
Revenues $417.6 $433.5

Operating Profit 30.2 45.8

Add: Depreciation and amortization expense 12.6 16.0

Segment EBITDA 42.8 61.8

Add: Loss on sale of businesses 21.6 —

Adjusted Segment EBITDA $64.4 $61.8

Adjusted Segment EBITDA Margin 15.4% 14.3%

Operating Loss — Corporate $(92.9) $(62.8)

Add: Impact of acquisition and divestiture-related expenses — Corporate(2) 32.7 2.2

Add: Corporate depreciation expense 2.3 5.2

Adjusted EBITDA $447.0 $367.6
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GAAP does not define “Net Debt” and it should not be considered as an alternative to cash flow or liquidity measures defined by 
GAAP. The Company uses Net Debt, which it defines as total debt minus cash and cash equivalents to determine the extent to 
which the Company’s outstanding debt obligations would be satisfied by its cash and cash equivalents on hand. The Company 
also uses “Net Debt to Adjusted EBITDA”, which it defines as Net Debt divided by Adjusted EBITDA for the trailing twelve 
months as a metric of its current leverage position. We present this metric for the convenience of investors who use such metrics 
in their analysis and for shareholders who need to understand the metrics we use to assess performance and monitor our cash 
and liquidity positions.

NET DEBT TO ADJUSTED EBITDA

ARCOSA, INC.

December 31, 
2024

Total debt excluding debt issuance costs $1,707.1
Cash and cash equivalents 187.3

Net Debt $1519.8

Adjusted EBITDA (trailing twelve months) (1) $515.2
Net Debt to Adjusted EBITDA 2.9

Year Ended
December 31,

2024 2023
Steel Components Business:
Operating Profit $(19.5) $11.0

Add: Depreciation and amortization expense 5.9 9.7
Steel Components EBITDA (13.6) 20.7

Add: (Gain) loss on sale of business 21.6 —
Steel Components Adjusted EBITDA $8.0 $20.7

STEEL COMPONENTS ADJUSTED EBITDA
($ in millions)
(unaudited)

(1) Adjusted EBITDA includes an upward pro forma adjustment for Ameron, acquired on April 9, 2024, of $5.0 million, which reflects 
an amount equal to 25% of Ameron’s historical Adjusted EBITDA for the twelve months ended December 31, 2023, of $19.8 
million, as previously disclosed, to approximate the three-month pro forma impact on our Adjusted EBITDA as if the acquisition 
had occurred on December 31, 2023. Adjusted EBITDA includes an upward pro forma adjustment for Stavola, acquired on 
October 1, 2024, of $71.2 million, which was Stavola’s Adjusted EBITDA for the nine months ended September 31, 2024, to 
reflect the nine-month pro forma impact on our Adjusted EBITDA as if the acquisition had occurred on December 31, 2023. Also 
included is a $8.0 million downward pro forma adjustment to exclude Adjusted EBITDA from the steel components business 
during the period, which was divested on August 16, 2024.
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ARCOSA TRANSFER AGENT

Broadridge Corporate Issuer 
Solutions, LLC

51 Mercedes Way
Edgewood, NY 11717

TOLL FREE
1.877.830.4936

WEBSITE
www.shareholder.broadridge.com

EMAIL
shareholder@broadridge.com

ARCOSA.COM

NYSE: ACA


