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Our Mission 
We provide expert, professional-grade 
solutions and products, building the 
trust of customers by solving their  
high-value problems.

Our Purpose 
Together we create intelligent motion 
solutions that move the world forward 
and improve lives.

Our Vision
To become the global leader in safe 
and productive intelligent  
motion solutions.

Our Values 
Our six values drive everything we do.

Connect safety to everything you do.
Take personal responsibility. Care for our people.
Build products that everyone can trust.

Be easy to do business with.
Focus on the customer.
Listen. Simplify.

Deliver on your commitments.
Aim for greatness. Do your best.
Hold yourself accountable.

Think differently.
Be proactive with new ideas.
Ask questions. Be part of the solution.

Win as a team.
Embrace diversity. Respect each other.
Celebrate success.

Act with integrity.
Do the right thing. Extend trust.
Appreciate differences.



“Together our family of trusted brands, known 
for superior quality, safety, reliability and  

productivity, positions us to provide intelligent 
motion solutions for our customers’ unique 

material handling needs.” 

We are excited to welcome Kito 
Crosby’s strong portfolio to our 
family of brands upon completion 
of the acquisition. 
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Dear Fellow Shareholders, 

Fiscal 2025 marked another year 
of strategic progress for Columbus 
McKinnon, as we advanced our 
customer experience initiatives, 
executed against our operational 
improvement strategies and made 
meaningful progress towards our 
ongoing simplification plan. It was 
also a pivotal year for the future of 
the Company, as we announced the 
transformative pending acquisition 
of Kito Crosby, which we believe 
will allow us to enhance our scale, 
strengthen our competitiveness in 
the market and drive meaningful, 
long-term value for shareholders. 

Since joining Columbus McKinnon in 2020, we have demonstrated our ability to navigate 
challenges together – from a global pandemic and the ensuing supply chain disruptions, to 
historically high inflation, and now to trade policy volatility. We have tackled these challenges 
head-on through resilience, determination and an absolute focus on improving performance 
and solving our customers’ most important material handling needs. At the same time, we 
fundamentally repositioned the Company to create platforms for growth, expand our margins 
and enhance our customer value proposition. It’s through these actions and our team’s 
relentless execution that we were able to deliver record orders in fiscal 2025, despite a 
challenging macro environment. I am very proud of these efforts and, as we enter fiscal 2026, 
I have never been more excited about our future. 
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Building on 150 years as a leader in lifting solutions for material handling, we have 
expanded our platforms to include lifting, linear motion, controls and automation, 
and, most recently, precision conveyance. 

Four years ago, we defined and began implementing our Intelligent Motion Solutions 
Strategy to further differentiate our business and drive superior results. Building on our 
strong foundation, we began transforming into a more holistic solutions provider with a 
goal to scale our business, including growth in our existing platforms and expansion into 
new platforms serving attractive end markets. 

Our unique portfolio allows us to simplify intralogistics for our customers across a 
wide array of applications within a highly fragmented competitive landscape. With 
a scaled platform serving as our foundation, we will continue investing in the tools, 
technology and talent to provide a superior experience to our customers. 

Our strategy also dovetails with several important megatrends such as automation and 
AI, reshoring and infrastructure investment, each of which we expect to accelerate in 
the current policy environment and beyond. We are evolving to be the connective tissue 
that links the digital and physical worlds by precisely positioning materials to optimize 
customer productivity through fully automated intralogistics. 

As part of this strategy, we also take a disciplined approach to organic and inorganic 
growth to drive financial performance and shareholder value over time. 

Our Intelligent Motion Solution Strategy 
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We have long had great respect for Kito Crosby, its strong portfolio and its world-class 
team of industry professionals. We are excited to bring these two customer-centric and 
performance-oriented cultures together, combining a shared heritage of innovation focused 
on customer safety, productivity and uptime. 

Through this complementary combination, we will be better positioned to deliver a superior 
value proposition to our customers with an expanded depth and breadth of product offerings 
across a broader set of geographies. We will leverage the best of our collective businesses to 
lead us into the future. Our combined capabilities and global scale create an opportunity to 
provide an industry-leading customer experience powered by digital enablement. 

Underpinned by the strong performance of our portfolios and $70 million of expected annual 
run-rate, net cost synergies, we believe we are well-positioned to deliver top-tier industrial 
financial performance. Additionally, we see an opportunity to capture revenue synergies as a 
result of our complementary product portfolio and geographic footprint. 

As we enter fiscal 2026, we remain focused on achieving our strategic 
plans while we work diligently to close the proposed transaction. We 
are also advancing integration planning and readiness to bring these 
businesses together and achieve our synergies on or ahead of plan. 

Once we have completed the integration and deployed our cash 
flow to reduce debt, we will be better positioned to grow our 
business, expand margins and execute our Intelligent Motion 
Solutions Strategy. 

Powerful Combination with Kito Crosby, 
Accelerating Intelligent Motion Strategy 
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We have long had great respect for Kito Crosby, its strong portfolio and its world-class team 
of industry professionals. We are excited to bring these two customer-centric and 
performance-oriented cultures together, combining a shared heritage of innovation focused 
on customer safety, productivity and uptime. 

Through this complementary combination, we will be better positioned to deliver a superior 
value proposition to our customers with an expanded depth and breadth of product offerings 
across a broader set of geographies. We will leverage the best of our collective businesses to 
lead us into the future. Our combined capabilities and global scale create an opportunity to 
provide an industry-leading customer experience powered by digital enablement. 

Underpinned by the strong performance of our portfolios and $70 million of expected annual 
run-rate, net cost synergies, we believe we are well-positioned to deliver top-tier industrial 
financial performance. Additionally, we see an opportunity to capture revenue synergies 
as a result of our complementary product portfolio and geographic footprint.

As we enter fiscal 2026, we remain focused on achieving our strategic 
plans while we work diligently to close the proposed transaction. We 
are also advancing integration planning and readiness to bring these 
businesses together and achieve our synergies on or ahead of plan. 

Once we have completed the integration and deployed our cash 
flow to reduce debt, we will be better positioned to grow our 
business, expand margins and execute our Intelligent Motion 
Solutions Strategy.

Powerful Combination with Kito Crosby, 
Accelerating Intelligent Motion Strategy

NNeexxtt  PPhhaassee  ooff  CCMMCCOO’’ss  VVaalluuee  CCrreeaattiioonn  JJoouurrnneeyy
• Geographic expansion: CMCO to expand across APAC 

and Kito Crosby to expand across LATAM and EMEA
• Cash flow generation enables reinvestment in the 

flywheel of growth over time

SSoolliiddiiffyyiinngg  CCMMCCOO’’ss  LLeeaaddiinngg  PPoossiittiioonniinngg  iinn  LLiiffttiinngg  SSoolluuttiioonnss
• Growth in resilient hardware and consumables categories
• Increasing breadth and depth of product offering
• Invest to become a "one-stop-shop" for our customers 

GROWTH FRAMEWORKCMBS
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In fiscal 2025, we delivered record orders of $1.0 billion despite 
headwinds associated with ongoing macro uncertainty and volatility. 
Orders increased 4% versus the prior year on a constant currency 
basis. This was supported by a vertical end market selling strategy 
and continued traction on our commercial initiatives. We grew 
project-related orders by 8% and precision conveyance orders by 
19%, as we gained momentum with our end market and customer 
experience initiatives. 

Fiscal 2025 was also our second-best year for revenue and Adjusted 
EBITDA. Despite strong order performance, net sales were down 5%, 
including a 1% foreign exchange impact, given a higher mix of longer-
cycle, project-related orders. The mix of sales, as well as some large 
non-cash and unique items tied to our strategy, also impacted profit 
in the period. We exited the year with a 15% increase in our backlog, 
which positions us well as we enter fiscal 2026. 

In the year, we continued to drive operational, customer lead time 
and safety improvements. Additionally, we delivered continued 
enhancements in customer experience, where we realized a 10 point 
improvement in our EMEA Net Promoter Score. We will be leveraging 
best practices across our business to further improve customer 
experience while advancing the customer-facing initiatives  
already underway.

We remain focused on what we can control as we navigate the 
evolving macro environment, manage costs, implement trade policy-
related mitigation actions, execute our 80/20 initiatives and focus on 
delivering value for our customers. We have an exceptional team, a 
strong portfolio of assets, deep customer relationships and a proven 
ability to capitalize on attractive opportunities.

By listening closely to our customers, executing relentlessly, and 
staying focused on what differentiates Columbus McKinnon, we 
are confident we will create value for our stakeholders over time. 

FY25 Financial and Operational Performance 
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$1.0B 
Orders 

+4% 
Order Growth 
(Constant Currency) 

+15% 
Backlog 

$46M 
Net Cash Provided 

by Operating  
Activities 



Our 3,500 team members are the 
foundation of our business and their 
hard work, passion, experience and 
commitment enable our success. 

We have built an open culture where 
we encourage candid feedback, a 
broad range of opinions, innovative 
thinking and, importantly, passion 
for serving customers. We invest 
to attract, develop, engage, reward 
and retain top talent. We focus not 
only on rewarding performance, but 
also embracing our mission and 
demonstrating our core values while 
delivering results. 

I am humbled to lead such an 
exceptional team and excited 
to welcome Kito Crosby to our 
organization upon closing of the 
transaction. I believe our collective 
global organization is rich with 
industry-leading talent, diverse 
experiences and innovative ideas 
that position us well for the next 
phase of our strategy. 

Our People 
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As we enter fiscal 2026, Columbus McKinnon’s 
future is bright. Benefits from our commercial and 
operational initiatives, as well as the pending Kito 
Crosby acquisition, will enable us to better serve the 
evolving needs of our customers. With the benefits 
of scale, investments in technology enablement, 
simplicity and an improved customer experience, we 
plan to further distinguish our business. 

The Opportunity Ahead 

We believe that we are well-positioned to deliver growth in 
attractive end markets and margin expansion in a business that 
generates strong cash flow. With that cash flow, we plan to reinvest 
in profitable growth and drive enhanced shareholder value. 

We extend our deepest thanks to our loyal customers for trusting us to 
support their complex and evolving intralogistics needs. We would also 
like to thank our vendor partners for their continued support of Columbus 
McKinnon and our mutual customers. 

To our shareholders, we are committed to driving long-term value and appreciate 
your ongoing investment and support. 

Sincerely, 

David J. Wilson 

FY25 Annual Report 
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(in thousands, except per share and ratio data) Year Ended March 31,
2025 2024 2023 2022 2021

Income Statement Data
Net sales $    963,027 $ 1,013,540 $ 936,240 $ 906,555 $ 649,642
Gross profit 325,680 374,838 342,099 315,730 220,225
Gross margin 33.8% 37.0% 36.5% 34.8% 33.9%
Income from operations 54,573 107,148 97,841 73,781 42,255
Operating margin 5.7% 10.6% 10.5% 8.1% 6.5%
Net income (5,138) 46,625 48,429 29,660 9,106
Net income per diluted share $          (0.18) $           1.61 $ 1.68 $           1.04 $      0.38
Adjusted Net Income1 71,858 82,994 84,597 80,261 37,857
Adjusted EPS1 $ 2.48 $           2.86 $ 2.94 $           2.83 $      1.57
Adjusted EBITDA1 150,495 166,653 147,770 140,072 77,198
Adjusted EBITDA Margin1 15.6% 16.4% 15.8% 15.4% 11.9%
Average Diluted Shares Outstanding1 28,988 29,026 28,818 28,401 24,173

Balance Sheet Data
Total assets $ 1,738,788 $ 1,825,945 $ 1,698,455 $     1,685,707 $   1,150,432
Total liabilities 856,693 943,882 864,658 912,904 620,283
Total debt 470,975 530,236 471,592 511,226 248,954
Total debt, net of cash 417,292 416,110 338,416 395,836 46,827
Total shareholders equity $     882,095 $     882,063 $  833,797 $    772,803 $    530,149
Total debt/capitalization 34.8% 37.5% 36.1% 39.8% 32.0%
Total debt, net of cash/net total capitalization 32.1% 32.0% 28.9% 33.9% 8.1%

Other Data
Net Cash provided by operating activities $ 45,612 $ 67,198 $    83,636 $    48,881 $    98,890
Capital expenditures (21,411) (24,813) (12,632) (13,104) (12,300)
Free Cash Flow1 24,201 42,385 71,004 35,777 86,590
Depreciation and amortization 48,187 45,945 41,947 41,924 28,153
Working capital (excl. cash and debt)/sales2 21.3% 19.1% 17.3% 15.5% 9.3%
Days sales outstanding 61.0 58.7 54.3 53.0 51.5
Inventory turns 3.4 3.7 3.6 3.9 4.4
Employees 3,478 3,515 3,392 3,224 2,653

PRODUCT MIX GEOGRAPHIC MIXVERTICALS MIX

Lifting 
Solutions

62%

Specialty 
Conveying

16%

Automation
13%

Linear Motion
9% North 

America
60%
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30%
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LatAm
4%

General Industrial
22%

Material 
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Transportation
15%Energy & 

Utilities 8%
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& Consumer 
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Construction 
6%

Aerospace 
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Paper 

Processing
4%

Other3

11%

FY25 
REVENUE

Financial Summary

7
1 Non-GAAP financial measure; see definition and reconciliation in the following pages.
2 March 31, 2022, figure excludes the impact of the December 1, 2021, acquisition of Garvey.
3 Other represents Life Sciences/Pharma (3%), Elevator (2%), Metals Processing (2%), Entertainment (2%), E-Commerce (2%), and Forestry (1%) as 

of fiscal year 2025. 
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FY25 
REVENUE
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Safe Harbor 

This Annual Report contains forward-looking statements within the meaning of Section 27A of the 
Securities Act of 1933, as amended, and Section 21E of the Securities Exchange Act of 1934, as amended, 
and are subject to the safe harbor created thereby under the Private Securities Litigation Reform Act of 
1995. All statements, other than statements of historical or current fact, included in this Annual Report are 
forward-looking statements. Forward-looking statements reflect our current expectations and projections 
relating to our plans, objectives, future performance and business. These statements can be identified 
by the use of forward-looking words, such as “anticipate,” “estimate,” “expect,” “project,” “plan,” “intend,” 
“believe,” “may,” “will,” “would,” “should,” “could,” “can have,” “future,” “likely,” “target,” “possible,” “intend,” 
and other words and terms of similar meaning (including their negative counterparts or other various or 
comparable terminology). For example, all statements we make relating to our plans and objectives for 
future operations, growth results, or initiatives, including relating to the acquisition of Kito Crosby, are 
forward-looking statements. All forward-looking statements are subject to risks and uncertainties that may 
cause actual results to differ materially from those that we currently expect, including those described 
under the sections entitled “Risk Factors” and “Management’s Discussion and Analysis of Financial 
Condition and Results of Operations” in our Annual Report on Form 10-K for the fiscal year ended March 
31, 2025, filed with the Securities and Exchange Commission (the “SEC”) on May 28, 2025. 

While we believe that the forward-looking statements in this Annual Report are reasonable, we caution 
that it is very difficult to predict the effect of known factors, and it is impossible for us to anticipate all 
factors that could affect our actual results. All written and oral forward-looking statements attributable to 
us, or persons acting on our behalf, are expressly qualified in their entirety by the cautionary statements 
as well as other cautionary statements that are made from time to time in our other filings with the SEC 
and public communications. You should evaluate all forward-looking statements made in this Annual 
Report in the context of these risks and uncertainties. 

We caution you that the risks described in our filings with the SEC may not contain all of the risks that are 
important to you. In addition, we cannot assure you that we will realize the results, targets or objectives 
we expect or anticipate or, even if substantially realized, that they will result in the outcomes or affect us 
or our operations in the way we expect. The forward-looking statements included in this Annual Report are 
made only as of the date hereof and are based on our current expectations. We undertake no obligation to 
publicly update or revise any forward-looking statement as a result of new information, future events or 
otherwise except to the extent required by applicable law. 

. 
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Fiscal Year 2025 Form 10-K 
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i 

The following information provides definitions and reconciliations of the non-GAAP 
financial measures presented in this Annual Report to the most directly comparable 
financial measures calculated and presented in accordance with generally accepted 
accounting principles (GAAP). The Company has provided this non-GAAP financial 
information, which is not calculated or presented in accordance with GAAP, as 
information supplemental and in addition to the financial measures presented in 
this Annual Report that are calculated and presented in accordance with GAAP. Such 
nonGAAP financial measures should not be considered superior to, as a substitute 
for or alternative to, and should be considered in conjunction with, the GAAP financial 
measures presented in this Annual Report. The non-GAAP financial measures in this 
Annual Report may differ from similarly titled measures used by other companies. 

•	 Free Cash Flow 
•	 Adjusted Net Income and Adjusted EPS 
•	 Adjusted EBITDA and Adjusted EBITDA Margin 
•	Average Diluted Shares Outstanding 

Free Cash Flow: 
Free Cash Flow is defined as net cash provided by (used for) operating activities, less 
capital expenditures. Free Cash Flow is not measures determined in accordance with GAAP 
and may not be comparable with the measures as defined or used by other companies. 
Nevertheless, the Company believes that providing non-GAAP financial measures, such as 
Free Cash Flow, is important for investors and other readers of the Company’s financial 
statements and assists in understanding the comparison of the current periods’ Free Cash 
Flow to Free Cash Flow for historical periods. 

($ in thousands) Fiscal Year Ended March 31 
2025 2024 2023 2022 2021 

Net cash provided by operating activ-
ities $ 45,612 $ 67,198 $ 83,636 $ 48,881 $ 98,890 

Capital expenditures (21,411) (24,813) (12,632) (13,104) (12,300) 

Free Cash Flow (FCF) $ 24,201 $ 42,385 $ 71,004 $ 35,777 $ 86,590 

Non-GAAP Reconciliations 



ii
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Adjusted Net Income, Adjusted EPS and Adjusted Diluted Shares Outstanding:

Adjusted Net Income and Adjusted EPS are defined as net income and diluted EPS as reported, adjusted 
for certain items, including amortization of intangibles, and also adjusted for a normalized tax rate. 
Adjusted Net Income and Adjusted EPS are not measures determined in accordance with GAAP and may 
not be comparable with the measures used by other companies. Nevertheless, Columbus McKinnon 
believes that providing non-GAAP financial measures, such as Adjusted Net Income and Adjusted EPS, are 
important for investors and other readers of the Company’s financial statements and assists in 
understanding the comparison of the current year's net income and diluted EPS to the historical periods' 
net income and diluted EPS, as well as facilitates a more meaningful comparison of the Company’s net 
income and diluted EPS to that of other companies. The Company believes that presenting Adjusted EPS 
provides a better understanding of its earnings power inclusive of adjusting for the non-cash amortization 
of intangible assets, reflecting the Company’s strategy to grow through acquisitions as well as organically.

($ in thousands, except per share data) Fiscal Year Ended March 31
2025 2024 2023 2022 2021

Net income $           (5,138) $         46,625 $         48,429 $         29,660 $           9,106 
Add back (deduct):

Amortization of intangibles 29,946 29,396 26,001 25,283 12,623 
Acquisition, deal and integration costs 11,014 3,211 616 10,473 3,951

Business realignment costs 2,517 1,867 5,140 3,902 1,470
Product liability settlement — — — 2,850 — 
Acquisition inventory step-up expense — — — 5,042 — 
Acquisition amortization of backlog — — — 2,100 — 
Garvey contingent consideration — — 1,230 — — 
Headquarter relocation costs 373 2,059 996 — — 
Factory and warehouse consolidation 17,546 744 — — 3,778
Monterrey, MX new factory start-up costs 13,748 4,489 — — — 
Cost of debt refinancing and repricing — 1,190 — 14,803 — 
Non-cash pension settlement expense 23,634 4,984 — — 19,046 
Tax indemnification payment owed — 1,192 — — — 
Insurance recovery legal costs — — — — 229
Gain on sale of building — — — — (2,638)
Hurricane Helene cost impact 171 — — — — 
Customer bad debt1 1,299 — — — — 
Mexico customs duty assessment 1,067 — — — — 
Normalize tax rate to 25%2 (24,319) (12,763) 2,185 (13,852) (9,708) 

Adjusted Net Income $         71,858 $         82,994 $         84,597 $         80,261 $         37,857 

GAAP average shares outstanding 28,738 29,026 28,818 28,401 24,173 
Add back:
     Effect of diluted share-based awards 250 — — — — 
Average Diluted Shares Outstanding 28,988 29,026 28,818 28,401 24,173 

Diluted income per share $            (0.18) $             1.61 $             1.68 $             1.04 $             0.38 
   

Adjusted Diluted EPS $              2.48 $              2.86 $             2.94 $             2.83 $             1.57 
1   Customer bad debt represents a reserve of $1,299,000 against an accounts receivable balance for a customer who declared bankruptcy 

in January of 2025.
2 Applies a normalized tax rate of 25% in fiscal 2024 and 2025 as well as 22% in fiscal 2021, 2022 and fiscal 2023 to GAAP pre-tax income 

and non-GAAP adjustments above, which are each pre-tax. ii 
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Adjusted Net Income, Adjusted EPS and Adjusted Diluted Shares Outstanding: 

Adjusted Net Income and Adjusted EPS are defined as net income and diluted EPS as reported, adjusted for 
certain items, including amortization of intangibles, and also adjusted for a normalized tax rate. Adjusted Net 
Income and Adjusted EPS are not measures determined in accordance with GAAP and may not be comparable 
with the measures used by other companies. Nevertheless, Columbus McKinnon believes that providing 
non-GAAP financial measures, such as Adjusted Net Income and Adjusted EPS, are important for investors 
and other readers of the Company’s financial statements and assists in understanding the comparison 
of the current year's net income and diluted EPS to the historical periods' net income and diluted EPS, as 
well as facilitates a more meaningful comparison of the Company’s net income and diluted EPS to that of 
other companies. The Company believes that presenting Adjusted EPS provides a better understanding of 
its earnings power inclusive of adjusting for the non-cash amortization of intangible assets, reflecting the 
Company’s strategy to grow through acquisitions as well as organically. 
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Adjusted EBITDA and Adjusted EBITDA Margin: 

Adjusted EBITDA is defined as net income before interest expense, income taxes, depreciation, amortization 
and other adjustments. Adjusted EBITDA Margin is defined as Adjusted EBITDA divided by Adjusted Net 
Sales. Adjusted EBITDA and Adjusted EBITDA Margin are not measures determined in accordance with 
GAAP and may not be comparable with Adjusted EBITDA and Adjusted EBITDA Margin as used by other 
companies. Nevertheless, Columbus McKinnon believes that providing non-GAAP financial measures, such 
as Adjusted EBITDA and Adjusted EBITDA Margin, are important for investors and other readers of the 
Company’s financial statements. 
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iii

Adjusted EBITDA and Adjusted EBITDA Margin:

Adjusted EBITDA is defined as net income before interest expense, income taxes, depreciation, 
amortization and other adjustments. Adjusted EBITDA Margin is defined as Adjusted EBITDA divided by 
Adjusted Net Sales. Adjusted EBITDA and Adjusted EBITDA Margin are not measures determined in 
accordance with GAAP and may not be comparable with Adjusted EBITDA and Adjusted EBITDA Margin 
as used by other companies. Nevertheless, Columbus McKinnon believes that providing non-GAAP 
financial measures, such as Adjusted EBITDA and Adjusted EBITDA Margin, are important for investors 
and other readers of the Company’s financial statements.

($ in thousands)  Fiscal Year Ended March 31
2025 2024 2023 2022 2021

Net income $           (5,138) $           46,625 $           48,429 $         29,660 $             9,106 
Add back (deduct):

Income tax expense (benefit) (367) 14,902 26,046 8,786 970
Interest and debt expense 32,426 37,957 27,942 20,126 12,081
Investment (income) loss (1,302) (1,759) (315) (46) (1,693)
Foreign currency exchange (gain) loss 3,179 1,826 (2,189) 1,574 941
Other (income) expense, net 25,775 7,597 (2,072) (1,122) 20,850
Depreciation and amortization expense 48,187 45,945 41,947 41,924 28,153
Acquisition deal and integration costs 11,014 3,211 616 10,473 3,951 
Acquisition inventory step-up expense — — — 5,042 — 
Product liability settlement — — — 2,850 — 
Business realignment costs 2,517 1,867 5,140 3,902 1,470 
Factory and warehouse consolidation 17,546 744 — — 3,778 
Headquarter relocation costs 373 2,059 996 — — 
Garvey contingent consideration — — 1,230 — — 
Acquisition amortization of backlog — — — 2,100 — 

Insurance settlement — — — — 229
Gain on sale of building — — — — (2,638)
Monterrey, MX new factory start-up costs 13,748 4,489 — — — 
Hurricane Helene cost impact 171

Customer bad debt1 1,299
Mexico customs duty assessment 1,067
Cost of debt repricing and refinancing — 1,190 — 14,803 — 

Adjusted EBITDA $        150,495 $        166,653 $        147,770 $        140,072 $          77,198 

Sales $        963,027 $    1,013,540 $        936,240 $        906,555 $        649,642 
Add back:

Acquisition amortization of backlog — — — 2,100 — 
Adjusted Net Sales $        963,027 $     1,013,540 $       936,240 $        908,655 $        649,642

Net income margin (0.5)% 4.6% 5.2% 3.3% 1.4%
Adjusted EBITDA Margin 15.6% 16.4% 15.8% 15.4% 11.9%

1   Customer bad debt represents a reserve of $1,299,000 against an accounts receivable 
balance for a customer who declared bankruptcy in January of 2025.
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helpAST@equiniti.com https://equiniti.com/
us/ast-access/individuals 

Corporate Headquarters 

Columbus McKinnon Corporation 
13320 Ballantyne Corporate Place, Suite D 
Charlotte, NC 28277 
www.cmco.com 

Investor Relations 

Gregory P. Rustowicz 
Executive Vice President & Chief Financial Officer 
716-689-5442 
Greg.Rustowicz@cmco.com 

Kristine C. Moser 
VP, Investor Relations & Treasurer 
704-322-2488 
Kristy.Moser@cmco.com 

Independent Auditors 

Ernst & Young LLP 
Suite 3800 
100 North Tryon Street 
Charlotte, NC 28202 



13320 Ballantyne Corporate Place, Suite D 
Charlotte, NC 28277 

www.cmco.com 

Nasdaq: CMCO 


