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Cautionary Statement Regarding Forward-Looking Statements

This Annual Report on Form 10-K (this “Annual Report”) includes certain statements that may be deemed to be “forward-looking
statements” within the meaning of Section 27A of the Securities Act of 1933, as amended (the “Securities Act”), and Section 21E of the
Securities Exchange Act of 1934, as amended (the “Exchange Act”). Statements contained in all parts of this Annual Report that are not
historical facts are forward-looking statements that involve risks and uncertainties that are beyond the control of Innovex International,
Inc. (the "Company", “Innovex”, “we”, "our" or "us"). You can identify our forward-looking statements by the words “anticipate”,
“estimate”, “expect’, “may”, “project”, “believe” and similar expressions, or by our discussion of strategies or trends. Although we believe
that the expectations reflected in such forward-looking statements are reasonable, no assurance can be given that these expectations
will prove to be correct. These forward-looking statements include the following types of information and statements as they relate to
the Company:

e the impact of actions taken by the Organization of Petroleum Exporting Countries and the expanded alliance (OPEC+) with
respect to their production levels and the effects thereof;

o the impact of general economic conditions, including inflationary pressures, interest rates and trade policies, a general
economic slowdown, recession or instability in financial institutions, on economic activity and on our operations;

e future operating results and cash flow;

e scheduled, budgeted and other future capital expenditures;

e planned or estimated cost savings;

e working capital requirements;

e our ability to execute our strategies, including our ability to successfully identify and consummate strategic acquisitions;

e the need for and the availability of expected sources of liquidity;

e our ability to comply with restrictions contained in our debt agreements;

e our ability to generate sufficient cash to service our indebtedness, fund our capital requirements and generate future profits;

e the market for our existing and future products;

e our ability to develop new applications for its technologies;

e introduction of new drilling or completion techniques, or services using new technologies subject to patent or other intellectual
property protections and the availability and enforceability of such intellectual property protections;

e the price and availability of alternative fuels and energy sources;

e the exploration, development and production activities of our customers;

e actions taken by our customers, competitors and third-party operators;

o effects of pending or future legal proceedings;

o the effects of existing and future laws and governmental regulations (or the interpretation thereof) on us and our customers;
e changes in customers’ future product and service requirements that may not be cost effective or within our capabilities; and
o future operations, financial results, business plans and cash needs.

These statements are based on assumptions and analysis in light of our experience and perception of historical trends, current
conditions, expected future developments and other factors we believe were appropriate in the circumstances when the statements
were made. Forward-looking statements, by their nature, involve substantial risks and uncertainties that could significantly impact
expected results, and actual future results could differ materially from those described in such statements. While it is not possible to
identify all factors, we continue to face many risks and uncertainties. Among the factors that could cause actual future results to differ
materially are (i) risks related to our merger and acquisition activities, including the ultimate outcome and results of integrating
operations; the effects of our merger and acquisition activities, including our future financial condition, results of operations, strategy
and plans; potential adverse reactions or changes to business relationships resulting from the completion of mergers and acquisitions;
expected benefits from mergers and acquisitions and our ability to realize those benefits; the significant costs required to integrate
operations; whether mergers or acquisitions related litigation will occur and, if so, the results of any litigation, settlements and
investigations; (ii) operating hazards, natural disasters, weather-related delays, casualty losses and other matters beyond our control;
(iii) acts of terrorism, war or political or civil unrest in the United States or elsewhere; (iv) loss or corruption of our information or a
cyberattack on our computer systems; and (v) other risks and uncertainties discussed under “/tem 1A. Risk Factors” in this Annual
Report and in other filings made by us from time to time with the Securities and Exchange Commission (“SEC”). Many of such factors
are beyond our ability to control or predict. Any of the factors, or a combination of these factors, could materially affect our future results
of operations and the ultimate accuracy of the forward-looking statements. Management cautions against putting undue reliance on
forward-looking statements or projecting any future results based on such statements or present or prior earnings levels. Every forward-
looking statement speaks only as of the date of the particular statement, and we undertake no obligation to publicly update or revise
any forward-looking statement except as may be required by law.



Summary of Risk Factors

Below is a summary of the principal factors that make an investment in our common stock speculative or risky. This summary does not
address all of the risks we face. Additional discussion of the risks summarized in this risk factor summary, and other risks that we face,
can be found below and should be carefully considered, together with other information included in this Annual Report.

Risks Related to Our Business

o

Our business and financial performance depends primarily upon the general level of activity in the oil and natural gas
industry, including the number of drilling rigs in operation, the number of oil and natural gas wells being drilled, the volume
of production, the number of well completions and the level of well remediation activity and the corresponding capital
expenditures by oil and natural gas companies within North America, the Middle East, Latin America and Europe, among
other global markets. A decline in prices for oil and natural gas may have an adverse effect on our revenue, cash flows,
profitability and growth.

The cyclical nature of the oil and natural gas industry may cause our operating results to fluctuate.
We are subject to risks relating to existing international operations and expansion into new geographical markets.

We must comply with export and import controls, economic sanctions and embargoes, anti-boycott, and other
international trade laws and any failure to comply with such laws could subject us to liability and have a material adverse
impact on our business, financial condition and results of operations.

Our operations outside the United States must comply with a number of U.S. and other anti-corruption laws, violations of
which could have a material adverse effect on our business, results of operations, and financial condition.

The scope of our international operations subjects us to risks from currency fluctuations that could adversely affect our
liquidity, financial position and results of operations.

Policy changes affecting international trade and investments could adversely impact our supply chain, the demand for our
products and our competitive position.

U.S. trade policy, including the implementation of duties and tariffs and other trade barriers, could adversely affect our
business and financial results.

We are subject to taxation in many jurisdictions and there are inherent uncertainties in the final determination of our tax
liabilities.

Our customers’ industries are undergoing continuing consolidation that may impact our results of operations.

We could lose customers or generate lower revenue, operating profits and cash flows if there are significant increases in
the cost of raw materials or if we are unable to obtain raw materials.

We are exposed to counterparty credit risk, including nonpayment and nonperformance by our customers, suppliers or
vendors, which could adversely impact our operations, cash flows and financial condition.

We may not be able to satisfy technical requirements, testing requirements or other specifications under contracts and
contract tenders.

Equipment failures or production curtailments or shutdowns at our manufacturing and production facilities could adversely
affect our manufacturing capability.

A negative shift in investor sentiment of the oil and natural gas industry has had and could in the future have adverse
effects on our customers’ operations, our business and on our access to investors and financing.

The growth of our business through recently completed acquisitions and potential future acquisitions may expose us to
various risks, including those relating to difficulties in identifying suitable, accretive acquisition opportunities and
integrating businesses, assets and personnel, as well as difficulties in obtaining financing for targeted acquisitions and the
potential for increased leverage or debt service requirements.

Inflation could adversely affect the global economy, which could adversely affect our operating results.

Our indebtedness and liquidity needs could restrict our operations and make us more vulnerable to adverse economic
conditions.

Restrictions in our debt agreements and any future financing agreements may limit our ability to finance future operations,
meet capital needs or capitalize on potential acquisitions and other business opportunities.

Our and our customers’ operations are subject to unforeseen interruptions and hazards inherent in the oil and natural gas
industry, for which we or our customers may not be adequately insured and which could cause us to lose customers and
substantial revenue.

We design, manufacture, sell, rent and install products that are used in oil and natural gas exploration, development and
production activities, which may subject us to liability, including claims for personal injury, property damage,
environmental contamination and other regulatory fines and penalties should such equipment fail to perform to
specifications.

Global climate change may in the future increase the frequency and severity of weather events and the losses resulting
therefrom, which could have a material adverse effect on the economies in the markets in which we operate or plan to
operate in the future and therefore on our business.

Our estimates of market opportunity and forecasts of market growth may prove to be inaccurate.
We may be required to recognize a charge against current earnings because of over time method of accounting.



Risks Related to Environmental and Regulatory Matter

0o

Our operations and the operations of our customers are subject to environmental, health and safety laws and regulations,
and future compliance, claims, and liabilities relating to such matters may have a material adverse effect on our results of
operations, financial position or cash flows.

Our operations, and those of our customers, are subject to compliance with governmental regulations related to climate
change.

Federal, state and local legislative and regulatory initiatives relating to hydraulic fracturing as well as governmental
reviews and investment practices for such activities may serve to limit future oil and natural gas exploration and
production activities and could have a material adverse effect on our results of operations and business.

Additional restrictions on drilling activities intended to protect certain species of wildlife may adversely affect our ability to
conduct completion activities.

Risks Related to Technology Advancement

0

o

To compete in our industry, we must continue to develop new technologies and products to support our operations,
secure and maintain patents related to our current and new technologies and products and protect and enforce our
intellectual property rights.

Our failure to protect our proprietary information and any successful intellectual property challenges against us could
materially and adversely affect our competitive position.

We may be adversely affected by disputes regarding intellectual property rights of third parties.

We are subject to cybersecurity risks. A cyber incident could occur and result in information theft, data corruption,
operational disruption and/or financial loss.

We have experienced Information Technology ("IT") system disruptions and cyber attacks in the past, and a failure of our
IT infrastructure and cyber attacks could adversely impact us in the future.

Artificial Intelligence presents risks and challenges that can impact our business.

Risks Related to Ownership of Our Common Stock

o

0

The market price of our common stock may be volatile.

A significant reduction by Amberjack Capital Partners, L.P.’s (“Amberjack”) of its ownership interests in us could adversely
affect us.

Amberjack and its affiliates have the ability to exercise significant influence over certain corporate actions.

We do not anticipate declaring or paying any cash dividends to holders of our common stock in the foreseeable future,
and our existing debt agreements place certain restrictions on our ability to do so.



PART I
ITEM 1. BUSINESS
General

Innovex designs, manufactures, sells and rents mission critical engineered products to the global oil and natural gas industry. Our
vision has been to create a global leader in well-centric products and technologies through organic, customer-linked innovations and
disciplined acquisitions to drive leading returns for our investors.

On September 6, 2024, the transactions contemplated in the Merger Agreement, dated as of March 18, 2024 (the "Merger
Agreement"), between Innovex Downhole Solutions, Inc. (“Legacy Innovex”) and Dril-Quip, Inc. (“Dril-Quip”) (the “Merger”) were
consummated. Following the Merger, Legacy Innovex became a wholly owned subsidiary of Dril-Quip, and the name “Dril-Quip, Inc.”
was changed to “Innovex International, Inc.”. In connection with the consummation of the Merger, the outstanding shares of common
stock, par value $0.01 per share, of Legacy Innovex (the “Legacy Innovex Common Stock”) were converted into the right to receive
32,183,966 shares of common stock, par value $0.01 per share, of the Company (the “Company Common Stock”). The number of
shares of Company Common Stock received for each share of Legacy Innovex Common Stock by the Legacy Innovex stockholders
was equal to 2.0125.

On November 29, 2024, we acquired 80% of the issued and outstanding equity securities of Downhole Well Solutions, LLC (“DWS”).
The acquisition was completed simultaneously with the signing of the Equity Purchase Agreement on November 29, 2024. The
aggregate purchase price for the acquisition consisted of $75.1 million in cash, subject to post-closing adjustments, and 1,918,558
shares of Company Common Stock. The remaining 20% of the issued and outstanding equity securities of DWS were previously owned
by Legacy Innovex, a wholly owned subsidiary of the Company.

On February 7, 2025, we acquired SCF Machining Corporation (“SCF”) in exchange for $17.7 million of cash, subject to post-closing
adjustments. SCF is a Canadian-domiciled entity and parent company to SCF Machining Corporation Vietham Company Limited, a
Vietnam-based company that was established to grow Innovex’s low-cost country supply chain by establishing an exclusive
manufacturing vendor to provide Innovex with high quality, low price machined goods.

On May 30, 2025, we acquired Citadel Casing Solutions, LLC ("Citadel") for $69.7 million in cash, subject to post-closing adjustments,
resulting in Citadel becoming a wholly owned subsidiary of Innovex. Citadel is a leading provider of differentiated downhole
technologies, which are designed to improve its customers’ economics by driving reduced cycle times through improved operational
efficiencies and production of high-quality, reliable tools that are used globally in the oil and gas sector.

Refer to Note 3. Mergers and Acquisitions of our Consolidated Financial Statements included elsewhere in this Annual Report for
additional information with respect to our recent acquisitions.

Our products are used across the lifecycle of the well (during the construction, completion, production and intervention phases) and are
typically utilized downhole and consumable in nature. Our products perform a critical well function, and we believe they are chosen due
to their reliability and capacity to save our customers time and lower costs during the well lifecycle. We believe that our products have a
significant impact on a well's performance and economic profile relative to the price we charge, creating a “Big Impact, Small Ticket’
value proposition. For the year ended December 31, 2025, we estimate that our total addressable market for our applicable products (or
"TAM") was approximately $8.0 billion, consisting of a $3.5 billion TAM for our onshore U.S. and Canadian (“NAM”) market and a $4.5
billion TAM across International and Offshore regions. Refer to “Business—Market Share Capture” for an explanation of how we
calculate our TAM. Many of our products can be used in a significant portion of our customers’ wells globally, with our most advanced
products providing mission critical solutions for some of the most challenging and complex wells in the world. We have a track record of
developing proprietary products to address our customers’ evolving needs, and we maintain an active pipeline of potential new products
across various stages of development.

The NAM market made up approximately 52% of our 2025 revenue, while the International and Offshore markets constituted 48%.
Within the NAM market, we have a strong presence in the United States and a growing presence in Canada. Revenue is based on the
location where services are provided and products are sold.

We make available, free of charge on our website, our Annual Report on Form 10-K and quarterly reports on Form 10-Q (in both HTML
and iXBRL formats), current reports on Form 8-K and amendments to those reports, including related exhibits and supplemental
schedules, filed or furnished pursuant to Section 13(a) or 15(d) of the Exchange Act as soon as reasonably practical after we
electronically file such reports with, or furnish them to, the SEC. Our website address is www.innovex-inc.com. Documents and
information on our website, or on any other website, are not incorporated by reference into this Annual Report. The SEC maintains a
website (www.sec.gov) that contains reports we have filed with the SEC.

We also make available, free of charge on our website, (https://investors.innovex-inc.com/governance/governance-
documents/default.aspx) our Code of Business Conduct and Ethical Practices, Corporate Governance Guidelines, Audit Committee
Charter, Nominating and Governance Committee Charter, and Compensation Committee Charter. Changes in or waivers to our Code
of Business Conduct and Ethical Practices involving directors and executive officers of the Company will be posted on our website.



Overview and Industry Outlook

The NAM market is core to us, and we maintain a robust sales and distribution infrastructure across the region. Our products have
broad applicability in this market, particularly for horizontal or unconventional wells that have become prevalent methods of oil and
natural gas development across the region. We are focused on significantly increasing our revenue in the International and Offshore
markets as these regions are typically subject to long-cycle investment horizons and exhibit relatively less cyclicality than the NAM
market. We operate across the Middle East, Asia, Latin America, Europe, Africa and the Gulf of America, among other regions. To
enhance our global reach, we have complemented our locations across these markets with a network of strategic distribution, sales and
manufacturing partners.

We are an innovator and have a development process and culture focused on creating proprietary products for our customers. We seek
to work with our customers to solve their operational challenges. We believe that these collaborations have been a source of growth as
they have allowed us to develop new products with anchor customers that have served as an initial revenue base from which to scale.
We have a unique culture that we view as having been critical to our success in the commercialization of new products. We define our
culture as “No Barriers.” Our goal is to remove internal barriers that slow the pace of innovation and empower our employees to be
responsive to our customers’ needs, while maintaining a focus on returns for the Company.

Our organic growth has been complemented by a disciplined acquisition strategy. We view acquisitions as a core competency and have
identified a rich opportunity set of acquisition targets that we believe are seeking to transact. We aim to execute a disciplined acquisition
strategy for high-quality opportunities that meet our stringent investment criteria, as evidenced by the Merger with Dril-Quip and our
acquisitions carried out in recent years.

We have a broad customer base, ranging from the largest international oil companies (“IOCs”), national oil companies (“NOCs”) and
exploration and production (“‘E&P”) companies to multinational and regional oilfield service companies. Once a new product has been
commercialized or acquired, our global sales and distribution infrastructure enables us to scale and drive customer adoption quickly.

We believe that we can create value for our stockholders across the industry cycle and view our through-cycle playbook as having
helped us outperform in all market environments. We prioritize protecting the long-term health of the Company through investments in
research and development (“R&D”) and sustaining engineering in our existing portfolio in all market environments. We seek to maintain
a conservative balance sheet to preserve operational and financial flexibility through the industry cycle.

We generate our revenue from three primary sources: sales of products and other associated revenues with product sales, such as
freight; rentals of tools that are used to deploy our consumable products or to provide a critical well function; and services that are
typically connected to the well-site deployment of our engineered products.

Of our 2025 revenue, approximately 70% was generated from product sales, approximately 17% was generated from rental tools and
approximately 13% was generated from services.

We believe that demand for our products is primarily activity-driven (i.e., correlated with global spending on exploration and production
of oil and natural gas and with general industry activity), and we are not exposed to the highly cyclical capital equipment build cycle for
the oil and natural gas industry. Global spending on oil and natural gas can be measured by the number of wells drilled and oil and
natural gas production volumes. According to the global energy consulting firm Rystad Energy, global upstream capital spending
(excluding Iran, Venezuela, Cuba, Russia and China) is expected to rise slightly by 0.5% in 2026 relative to 2025. We believe that our
diverse product portfolio, operating track record and global footprint position us well to continue gaining market share.

In the NAM market, Rystad Energy is forecasting a slight decline in upstream investments of approximately 8% in 2026 relative to 2025.
NAM unconventional resources have emerged as a flexible, short-cycle source of oil and natural gas production for E&P operators and
a critical component of the global hydrocarbon supply mix. This is a core market for us as our products have broad applicability, and we
maintain a robust sales presence as well as service and distribution infrastructure across the region. We view the NAM market as
relatively service intensive and believe E&P operators are prone to adopt the latest technologies.

In the International and Offshore markets, Rystad Energy is forecasting upstream investments to grow modestly by approximately 5% in
2026 relative to 2025. We are focused on continually increasing our market presence in these regions as they are typically subject to
long-cycle investment horizons and exhibit relatively less cyclicality than the NAM market. In addition, we believe that we can benefit
from higher barriers to entry that exist for product and service companies that support the primary end users in our International and
Offshore markets, IOCs and NOCs, relative to the NAM market.

We continue to monitor the current global economic environment, specifically including inflationary pressures, the ability and/or desire
of OPEC+ and other producing nations to set and maintain production levels and prices, and the macroeconomic impact of the conflicts
in Ukraine and the Middle East, and any resulting impacts on our financial position and results of operations. Refer to “ltem 1A. Risk
Factors” for additional information.

Market Share Capture
We believe that we are well positioned to capture market share across our applicable markets.

We calculate TAM by multiplying the number of applicable wells (as provided by Rystad Energy) in each geography by an illustrative
price per applicable product. In markets where well data is unavailable, we provide an estimated market size for each such geography.
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We estimate that our TAM for applicable products across the NAM market in 2025 was approximately $3.5 billion and we generated
$511.2 million in revenue, implying a market share of approximately 15%. Over time, our dedicated sales force, innovative engineering
organization and responsive service culture have enabled us to capture more of our customers’ spend on oil and natural gas well
development, defined as “wallet share,” while also attracting new customers.

Across both the United States and Canada, we believe that there are many opportunities to cross sell our products throughout our
diverse customer base and enhance our presence in select oil and natural gas basins.

Within the International and Offshore markets, we have well established sales and distribution channels across our geographic markets,
such as the Middle East, Asia, Latin America, Europe, Africa, the Gulf of America and throughout other global regions. We estimate that
our TAM for our applicable products across these regions in 2025 was approximately $4.5 billion and we generated $467.1 million in
revenue, implying a market share of approximately 10%. We estimate that we have grown our market share since inception and believe
we have the potential to grow our market share by utilizing our sales and distribution channels to capture wallet share and push further
into geographies where we were underrepresented.

Our Technology Development Process and Product Portfolio

We view our new technology development and ongoing product advancement initiatives as key to our strategy and believe that we have
a repeatable process to drive organic product innovation to meet our customers’ well design needs. We maintain an engineering team
that is focused on R&D as well as ongoing product enhancements. The engineering team is based in Houston, Texas and has
representatives that sit across our global offices. Having a presence near our customers enables us to better understand their
challenges, which helps identify and prioritize our market opportunities and maximizes the value of our engineering resources. Our
products are used across the lifecycle of our customers’ wells. We believe that we are not dependent on any single technology. We are
a single point of contact for many of our customers’ needs. Our product offerings position us to support our customers in solving a
range of well-site challenges and diversify our revenue base.

Across the NAM market, we are pursuing various initiatives related to new product development, including specialty, high-margin
products that complement our existing product families, among others. These products have applicability across various International
and Offshore markets, and we will seek to leverage our global infrastructure and customer relationships to drive sales outside of the
NAM market once full commercialization has been achieved.

Within the International and Offshore markets, we are in active conversations with IOCs and NOCs regarding several newly developed
products for the global deepwater and offshore markets. Historically, our customer collaborations have been a source of growth as they
have allowed us to develop new products to meet customer needs and have provided us with an initial revenue base from which to
scale market adoption.

We believe that we have curated a portfolio of product families and brands that in aggregate has created brand equity in Innovex.
We define the well lifecycle phases and describe how our curated portfolio of principal product families are used below:

Drilling Enhancement Our drilling enhancement tools are designed to optimize drilling performance, increase rate of penetration, and
mitigate downhole challenges (including high weight-on-bit and stick-slip) typically faced by our customers in horizontal, extended
reach, and other complex drilling applications.

Fishing & Intervention Our fishing and intervention portfolio supports workover, intervention, drilling and completion activities, including
operations to recover tools and debris from the wellbore, release stuck drill strings, and perform remedial and repair activities. We
manufacture and sell products including external catch tools, internal catch tools, and other related fishing and remedial tools.

Production Solutions  Our well production solutions portfolio consists of products and services that enable artificial lift in wells. We
provide artificial lift accessory products and services primarily focused on enabling electric submersible pump or "ESP" applications.
Our primary product families include wellhead penetrators, tubing hangers and adapters, ESP cable management, and spooling
services.

Service, Mileage & Other This category consists primarily of field and other service activities associated with the deployment and
support of our products, as well as freight, mileage, environmental, and safety-related charges billed to customers.

Subsea Solutions We provide subsea equipment and engineered systems for offshore applications, including subsea wellheads,
subsea connectors, casing connectors, deepwater centralization solutions, and diverter systems. In July 2025, we completed the
divestment of our subsea tree product line and have since focused our subsea portfolio on our core product lines.

Surface Wellheads We provide a comprehensive range of surface wellhead systems designed for drilling, production, and specialized
applications (including thermal and artificial lift), as well as related frac and surface systems.

Well Completion Our well completion portfolio consists of products used to enable a well to be stimulated and put on production. Our
primary completion product families include liner hanger systems, toe initiation products (including toe sleeves), frac plugs, completion
packers, casing flotation products, and related completion accessories.
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Well Construction Our well construction portfolio consists of products designed to ensure the structural integrity of the wellbore. We
provide products utilized to support effective cement placement between the wellbore and casing, including centralizers, float
equipment, inflatable casing packers, stage cementing tools, and related well construction products.

Intellectual Property and Trade Secrets

We rely on a combination of patents, licensing agreements, trade secrets protections, trademarks, copyrights and contractual
restrictions on disclosure to protect our intellectual property rights. We undertake a strategic intellectual property effort focused on
building a leading and defensible portfolio.

We have created a large portfolio of patent properties. As of December 31, 2025, we had approximately 769 U.S. and international
patents. Our patent properties cover our inventions related to our products and other technologies.

We complement our intellectual property portfolio with trade secrets. We are focused on solving our customers’ challenges through
direct interface and customized solutions. This process is enhanced by our team’s deep experience in the markets in which they
operate as well as their extensive knowledge base of product designs, run history and configurations.

The term of individual patents depends on the legal term for patents in the countries in which they are granted. In most countries,
including the United States, the patent term is generally 20 years from the earliest claimed filing date of a nonprovisional patent
application in the applicable country. Once a patent expires, the protection ends, and the claimed invention enters the public domain;
that is, anyone can commercially exploit the invention without infringing the patent.

We also rely upon trademarks to build and maintain the integrity of our brand. We have trademarks registered in the U.S. and foreign
jurisdictions.

We protect our proprietary rights through a variety of methods, including confidentiality and assignment agreements with suppliers,
employees, consultants and others who may have access to our proprietary information.

Marketing and Sales

We principally sell or market directly to the ultimate end user of our products, the E&P operator. As of December 31, 2025 and
December 31, 2024, we had 1,719 and 1,376, respectively, unique customers that have made at least one purchase in the preceding
12-month period, or active customers. In 2025, our top ten accounts constituted 26% of revenue. Our top ten customer list includes:
NOCs such as Saudi Aramco (our largest end-user in 2025) and Kuwait Oil Company; IOCs such as Petrobras, Chevron, BP and Shell;
leading independent E&P operators such as Occidental Petroleum and Woodside Energy; and multinational oilfield service companies
such as Schlumberger and Baker Hughes. When we sell to service companies, it is typically to fill a gap in their product portfolio or
because they have been directed by the E&P operator to utilize our products. Our goal is to develop products that exhibit clear value
creation upside for our customers, including the ultimate end user of our products, typically by saving time and costs during the well
lifecycle, while also reducing operational risks. We operate an integrated business model, whereby we design, engineer, manufacture,
sell, rent and supervise the onsite deployment of our products.

Suppliers and Raw Materials

We acquire component parts, services and raw materials from various suppliers, including machining service providers. The prices we
pay for our raw materials may be affected by, among other things, energy, steel and other commodity prices, tariffs and duties on
imported materials and foreign currency exchange rates. Most of the raw materials we use in our manufacturing operations, such as
steel in various forms, magnesium and composite materials/elastomers, are available from many sources. Although our relationships
with our existing vendors are important to us, we do not believe that we are substantially dependent on any individual vendor to supply
our required materials or services. The materials and services essential to our business are normally readily available and, where we
use one or a few vendors as a source of any particular materials or services, we believe that we can, within a reasonable period of time,
make satisfactory alternative arrangements in the event of an interruption of supply from any vendor. We believe that our materials and
services vendors have the capacity to meet additional demand, should we require it.

Manufacturing

To support our global operations, we operate a flexible manufacturing and supply chain model that balances responsiveness with cost
and efficiency. We maintain internal manufacturing and production facilities in Humble, Texas; Houston, Texas; Mineral Wells, Texas;
Amelia, Louisiana; Aberdeen, Scotland; Singapore; Macae, Brazil; Edmonton, Canada; Bac Ninh, Vietnam; and Dammam, Saudi
Arabia. These facilities are co-located with our engineering teams, where deemed appropriate, to enable rapid prototyping, testing and
designing iterations of new products and enhancing our existing products. We supplement our internal manufacturing with a responsive
network of third-party machining resources in the United States to enhance our capital efficiency. We also maintain strategic
relationships with multiple, low-cost manufacturing partners outside of the United States.
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Competition

The markets in which we operate are highly competitive. To be successful, we must provide services and products that meet the
specific needs of our customers at competitive prices. We compete in all areas of our operations with a number of companies, some of
which have financial and other resources greater than or comparable to ours. Our major competitors across our product lines include
Baker Hughes, Halliburton, Schlumberger, TechnipFMC, Weatherford International, Aker Solutions, and NOV.

We believe that the most significant factors influencing our customers’ decision to utilize our products and services are our technology,
service quality, safety track record and price. While we must remain competitive in our pricing, we believe our customers select our
products and services based on the technical attributes of our products and equipment, the level of technical and operational service
we provide before, during and after the job and the know-how derived from our extensive operational track record.

Cyclicality

We are substantially dependent on conditions in the oil and natural gas industry, including the level of exploration, development and
production activity of, and the corresponding capital spending by, E&P operators. The level of exploration, development and production
activity is directly affected by trends in oil and natural gas prices, which historically have been volatile. Declines, as well as anticipated
declines, in oil and natural gas prices could negatively affect the level of these activities and capital spending, which could adversely
affect demand for our products and services and, in certain instances, result in the cancellation, modification or rescheduling of existing
and expected orders and the ability of our customers to pay us for our products and services. These factors could have an adverse
effect on our revenue and profitability.

Human Capital Management

Our employees are a critical asset which are key to our innovative culture and overall success. We are focused on our high-
performance culture through attracting, engaging, developing, retaining and rewarding top talent. We strive to enhance the economic
and social well-being of our employees and the communities in which we operate. We are committed to providing a welcoming,
inclusive environment for our workforce. As a global company, we seek to hire locally and employ a workforce that is representative of
the end markets in which we operate. We believe that we have been successful in part due to our No Barriers culture as we believe our
culture attracts and retains top industry talent and has been a key ingredient in the success we have achieved. We promote a culture of
innovation and seek to incentivize our employees to create value for our organization. We believe that our culture is unique for the oil
and natural gas industry, and we will seek to remain an employer of choice for top talent.

As of December 31, 2025, we had a total of 2,160 employees. Substantially all of our employees are not covered by collective
bargaining agreements, and we consider our employee relations to be good. The health, safety, and well-being of our employees is of
the utmost importance.

We provide employees the option to participate in health and welfare plans, including medical, dental, life, accidental death and
dismemberment and short-term and long-term disability insurance plans.

Environmental, Health and Safety Regulation

Our operations and those of our customers are subject to domestic (including U.S. federal, state and local) and international laws and
regulations with regard to air, land and water quality and other environmental matters. Numerous federal, state and local governmental
agencies, such as the U.S. Environmental Protection Agency (“EPA”), issue laws and regulations that often require difficult and costly
compliance measures that carry substantial administrative, civil and criminal penalties and may result in injunctive obligations for non-
compliance. These laws and regulations may require the acquisition of a permit before commencing operations, restrict the types,
quantities and concentrations of various substances that can be released into the environment in connection with our operations, limit
or prohibit construction or drilling activities on certain lands lying within wilderness, wetlands, ecologically or seismically sensitive areas
and other protected areas, require action to prevent or remediate pollution from current or former operations, result in the suspension or
revocation of necessary permits, licenses and authorizations, require that additional pollution controls be installed and impose
substantial liabilities for pollution resulting from our operations or related to our owned or operated facilities. Liability under such laws
and regulations is often strict (i.e., no showing of “fault” is required) and can be joint and several. Moreover, it is not uncommon for
neighboring landowners and other third parties to file claims for personal injury and property damage allegedly caused by the release of
hazardous substances, hydrocarbons or other waste products into the environment. Changes in environmental laws and regulations
occur frequently, and any changes that result in more stringent and costly pollution control or waste handling, storage, transport,
disposal or cleanup requirements could materially adversely affect our operations and financial position, as well as those of our
customers and the oil and natural gas industry in general. We have not experienced any material adverse effects from compliance with
these requirements. This trend, however, may not continue in the future. Changes in standards of enforcement of existing laws and
regulations, as well as the enactment and enforcement of new legislation, may require us and our customers to modify, supplement or
replace equipment or facilities or to change or discontinue present methods of operation. Our environmental compliance expenditures,
our capital costs for environmental control equipment and the market for our products may change accordingly.



Employee Health and Safety—We are subject to a number of federal and state laws and regulations, including OSHA and comparable
state statutes, establishing requirements to protect the health and safety of workers. In addition, the OSHA hazard communication
standard, the EPA community right-to-know regulations under Title Il of the federal Superfund Amendment and Reauthorization Act
and comparable state statutes require that information be maintained concerning hazardous materials used or produced in our
operations and that this information be provided to employees, state and local government authorities and the public. Substantial fines
and penalties can be imposed and orders or injunctions limiting or prohibiting certain operations may be issued in connection with any
failure to comply with laws and regulations relating to worker health and safety.

Climate Change—International, national and state governments and agencies are currently evaluating and/or promulgating legislation
and regulations related to greenhouse gas (“GHG”) emissions. Some regulatory measures are focused on restricting GHG emissions
(including, among others, adoption of cap and trade regimes, carbon taxes, increased efficiency standards and incentives or mandates
for renewable energy) while other regulatory measures are focused on easing restrictions. For example, on February 12, 2026, the EPA
issued a final rule rescinding a 2009 scientific finding (the “Endangerment Finding”) that established the Agency’s jurisdiction to regulate
GHG emissions from motor vehicles and other sources. The February 2026 rule, which will become effective on April 20, 2026, also
repealed regulations based on the Endangerment Finding. Some regulatory uncertainty remains, however, as immediate judicial
challenges are expected. Additionally, opposing or conflicting measures may be taken at the international, regional, or state levels of
government. Consideration of such legislation or regulation may be impacted by the Paris Agreement, which was announced by the
parties to the United Nations Framework Convention on Climate Change in December 2015 and which calls on signatories to set
progressive GHG emission reduction goals. Although the United States has withdrawn from the Paris Agreement (effective January 27,
2026), these commitments could further reduce demand and prices for fossil fuels.

Prior federal administrations have enacted climate-related legislation and regulations, and future administrations may seek to reverse
the current deregulatory trend. In 2021 and 2022, President Biden signed the Infrastructure Investment and Jobs Act and the Inflation
Reduction Act (the “IRA”), which contain billions of dollars in incentives for the development of renewable energy, clean hydrogen,
clean fuels, electric vehicles, investments in advanced biofuels and supporting infrastructure and carbon capture and sequestration,
among other provisions. Also, in March 2024, the EPA finalized ambitious rules to reduce harmful air pollutant emissions, including
greenhouse gases, from light-, medium-, and heavy-duty vehicles beginning in model year 2027. Though both the IRA and vehicle
emissions standards have been scaled back or halted under the Trump Administration, these or similar incentives and regulations, if
implemented, could accelerate the transition of the economy away from the use of fossil fuels towards lower- or zero-carbon emissions
alternatives, which could decrease demand for, and, in turn, the prices of the oil and natural gas, which could have a material and
adverse impact on demand for our products. In addition, the IRA imposes the first ever federal fee on the emission of GHGs through a
methane emissions charge. The IRA amends the Clean Air Act to impose a fee on the emission of methane that exceeds an applicable
waste emissions threshold from sources required to report their greenhouse gas emissions to the EPA, including those sources in the
offshore and onshore petroleum and natural gas production and gathering and boosting source categories. On November 18, 2024, the
EPA published final regulations to facilitate compliance with the methane emissions charge. However, on March 14, 2025, President
Trump signed a joint congressional resolution disapproving the federal regulations pursuant to the Congressional Review Act. While the
underlying Clean Air Act requirements still exist, there is no current regulatory process to assess, calculate, or collect the methane
emissions charge. If the Clean Air Act provision is implemented in another form, a methane emissions charge could increase our
customers’ operating costs, which could adversely impact our business. While President Trump has signed multiple executive orders
seeking to reverse many of these climate rules and incentives, including pausing the disbursement of funds under the IRA and
eliminating the “electric vehicle mandate”, numerous proposals have been made and are likely to continue to be made at the
international, regional and state levels of government that are intended to limit GHG emissions by enforceable requirements and
voluntary measures.

The EPA has also finalized a series of GHG monitoring, reporting, and emissions control rules for the oil and natural gas industry, and
almost one-half of U.S. states have taken measures to reduce emissions of GHGs, primarily through the development of GHG emission
inventories and/or regional GHG cap-and-trade programs. In addition, states have imposed increasingly stringent requirements related
to the venting or flaring of gas during oil and natural gas operations.

In general, these regulatory changes do not appear to affect us in any material respect that is different, or to any materially greater or
lesser extent, than other companies that are our competitors. However, to the extent our customers are subject to these or other similar
proposed or newly enacted laws and regulations, the additional costs incurred by our customers to comply with such laws and
regulations could impact their ability or desire to continue to operate at current or anticipated levels, which would negatively impact their
demand for our products and services. Moreover, any such regulations could ultimately restrict the exploration and production of fossil
fuels, which could adversely affect demand for our products.

In addition, there have also been efforts in recent years to influence the investment community, including investment advisors and
certain sovereign wealth, pension and endowment funds promoting divestment of fossil fuel equities and pressuring lenders to limit
funding to companies engaged in the extraction of fossil fuel reserves. Such environmental activism and initiatives aimed at limiting
climate change and reducing air pollution could interfere with our business activities, operations and ability to access capital.
Furthermore, claims have been made against certain energy companies alleging that GHG emissions from oil and natural gas
operations constitute a public nuisance under federal and/or state common law. As a result, private individuals or public entities may
seek to enforce environmental laws and regulations against certain energy companies and could allege personal injury, property
damages or other liabilities. While our business is not a party to any such litigation, we could be named in actions making similar
allegations. An unfavorable ruling in any such case could significantly impact our operations and could have an adverse impact on our
financial condition.



Hydraulic Fracturing—Many of our customers utilize hydraulic fracturing in their operations. Environmental concerns have been raised
regarding the potential impact of hydraulic fracturing on underground water supplies. These concerns have led to several regulatory
and governmental initiatives in the United States to restrict the hydraulic fracturing process, which could have an adverse impact on our
customers’ completion or production activities.

State and federal regulatory agencies have also recently focused on a connection between the operation of injection wells used for oil
and natural gas wastewater disposal and seismic activity. Similar concerns have been raised that hydraulic fracturing may also
contribute to seismic activity. When caused by human activity, such events are called induced seismicity. Developing research
suggests that the link between seismic activity and wastewater disposal may vary by region.

Although we do not conduct hydraulic fracturing, increased regulation and attention given to the hydraulic fracturing process could lead
to greater opposition to oil and natural gas production activities using hydraulic fracturing techniques. In addition, the adoption of new
laws or regulations at the federal, state, local or foreign level imposing reporting obligations on, or otherwise limiting, delaying or
banning, the hydraulic fracturing process or other processes on which hydraulic fracturing relies, such as water disposal, could make it
more difficult to complete oil and natural gas wells, increase our customers’ costs of compliance and doing business, and otherwise
adversely affect the hydraulic fracturing services they perform, which could negatively impact demand for our products.

Offshore Drilling—Various new regulations intended to improve offshore safety systems and environmental protection have been
issued since 2010 that have increased the complexity of the drilling permit process and may limit the opportunity for some operators to
continue deepwater drilling in the Gulf of America, which could have an adverse impact on our customers’ activities. For example, on
August 23, 2023, the Bureau of Safety and Environmental Enforcement (“BSEE”) published a final blowout preventer system sand well
control rule that strengthens testing and performance requirements for blowout preventers and other well control equipment.
Additionally, on April 24, 2024, the Bureau of Ocean Energy Management (“BOEM”) published a final rule to modify the financial
assurance requirements for offshore leaseholders. At the time, BOEM estimated that a total of $6.9 billion in new supplemental financial
assurance would be required from lessees and grant holders under this final rule to cover potential costs of decommissioning activities.
However, on May 2, 2025, the Department of the Interior announced it will revise or replace the 2024 rule, and implementation of the
rule has been paused by executive order and pursuant to current agency policy. If implemented, these new financial assurance
requirements may increase our customers’ operating costs and impact our customers’ ability to obtain leases, thereby, reducing
demand for our products. Additionally, on January 6, 2025, President Biden issued two Presidential Memoranda to ban new offshore oll
and gas drilling in most U.S. coastal waters. Biden’s actions would have withdrawn more than 625 million acres of the U.S. ocean,
including the entirety of U.S. East Coast, the eastern Gulf of America, the Pacific off the coasts of Washington, Oregon, and California,
and additional portions of the Northern Bering Sea in Alaska, from future oil and gas leasing, though President Trump reversed the plan
with his own executive order on January 20, 2025. Third-party challenges to industry operations in the Gulf of America may also serve
to further delay or restrict activities. For example, in August 2022, the District of Columbia Circuit Court of Appeals found two oil leases
in the Gulf of America were unlawful for failure to properly analyze risk under the National Environmental Policy Act. If the new
regulations, policies, operating procedures and possibility of increased legal liability are viewed by our current or future customers as a
significant impairment to expected profitability on projects or an unjustifiable increase in risk, they could discontinue or curtail their
offshore operations, thereby adversely affecting the demand for our equipment and services, which, in turn, could adversely affect our
financial condition, results of operation, or cash flows.

Insurance and Risk Management

We provide products and systems to customers involved in oil and natural gas exploration, development and production. We also
provide parts, repair services and field services associated with installation at all of our facilities and service centers throughout North
America, Latin America, Europe, the Middle East and Asia, as well as at customer sites. Our operations are subject to hazards inherent
in the oil and natural gas industry, including accidents, blowouts, explosions, cratering, fires, oil spills and hazardous materials spills.
These conditions can cause personal injury or loss of life, damage to or destruction of property, equipment, the environment and
wildlife, and interruption or suspension of operations, among other adverse effects. In addition, claims for loss of oil and natural gas
production and damage to formations can occur. If a serious accident were to occur at a location where our equipment and services are
being used, it could result in our being named as a defendant to lawsuits asserting significant claims.

Despite our efforts to maintain safety standards, we have suffered accidents in the past, and we anticipate that we could experience
accidents in the future. In addition to the property and personal losses from these accidents, the frequency and severity of these
incidents affect our operating costs and insurability, as well as our relationships with customers, employees and regulatory agencies.
Any significant increase in the frequency or severity of these incidents, or the general level of compensation awards, could adversely
affect the cost of, or our ability to obtain, workers’ compensation and other forms of insurance and could have other adverse effects on
our financial condition and results of operations.

We rely on customer indemnifications and third-party insurance as part of our risk mitigation strategy. However, our customers may be
unable to satisfy indemnification claims against them. In addition, we indemnify our customers against certain claims and liabilities
resulting or arising from our provision of goods or services to them. Our insurance may not be sufficient to cover any particular loss or
may not cover all losses. We carry a variety of insurance coverages for our operations, and we are partially self-insured for certain
claims, in amounts that we believe to be customary and reasonable. Historically, insurance rates have been subject to various market
fluctuations that may result in less coverage, increased premium costs, or higher deductibles or self-insured retentions.
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Facilities

Our corporate headquarters are located in Humble, Texas. Refer to “ltem 2. Properties” for information with respect to our other
facilities. We believe that our facilities are adequate for our current operations.
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ITEM 1A. RISK FACTORS

Risks Related to Our Business

Our business and financial performance depends primarily upon the general level of activity in the oil and natural gas
industry, including the number of drilling rigs in operation, the number of oil and natural gas wells being drilled, the volume of
production, the number of well completions and the level of well remediation activity and the corresponding capital
expenditures by oil and natural gas companies within North America, the Middle East, Latin America and Europe, among
other global markets. A decline in prices for oil and natural gas may have an adverse effect on our revenue, cash flows,
profitability and growth.

Demand for most of our products and services depends primarily on the level of activity in the oil and natural gas industry in North
America, the Middle East, Latin America and Europe, among other global markets. As a result, our operations are dependent on the
levels of activity and capital spending in oil and natural gas exploration, development and production. A prolonged reduction in oil and
natural gas prices would generally depress the level of oil and natural gas exploration, development, production, and well completion
activity and would result in a corresponding decline in the demand for the products and services that we provide. The decline in oil and
natural gas prices that occurred in 2020 caused a reduction in our customers’ spending and associated drilling and completion
activities, which had an adverse effect on our revenue. While oil and natural gas prices have since increased, they remain volatile, and
should prices again continue to decline, similar declines in our customers’ spending would have an adverse effect on our revenue. In
addition, a worsening of these conditions may result in a material adverse impact on certain of our customers’ liquidity and financial
position resulting in further spending reductions, delays in the collection of amounts owing to us and other similar impacts.

Many factors over which we have no control affect the supply of and demand for, and our customers’ willingness to explore, develop
and produce oil and natural gas, and therefore, influence the volumes we can sell and the prices we can charge for our products and
services, including:

e the global supply of, and demand for, oil and natural gas;

o the level of prices, and expectations about future prices, of oil and natural gas;

o the level of global oil and natural gas exploration and production;

e the cost of exploring for, developing, producing and delivering oil and natural gas;

e the supply of and demand for our products and services;

e global or national health concerns, including health epidemics such as the COVID-19 pandemic;
e the expected decline rates of current production;

e inability to acquire or maintain necessary permits or mining or water rights;

e the price and quantity of foreign imports;

e political and economic conditions in oil and natural gas producing countries and regions, including the United States, the
Middle East, Africa, Europe, Latin America and Russia;

e actions by the members of OPEC+ and other oil-producing countries with respect to oil production levels and announcements
of potential changes in such levels;

e speculative trading in crude oil and natural gas derivative contracts;

e the level of consumer product demand;

o the discovery rates of new oil and natural gas reserves;

e contractions in the credit market;

e the strength or weakness of the U.S. dollar;

e available pipeline and other transportation capacity;

e the levels of oil and natural gas storage;

e the proximity and capacity of oil and natural gas pipelines and other transportation facilities;
e adverse weather conditions and other natural disasters;

e U.S. and non-U.S. tax policy;

e U.S. and non-U.S. trade policy, including the implementation of duties and tariffs and other trade barriers, and economic
sanctions and export and import controls;

e U.S. and non-U.S. governmental approvals and regulatory requirements and conditions;

e the continued threat of terrorism and the impact of military and other action, including military action in the Middle East, the
Russia-Ukraine war, and the current political situation in Venezuela;

e technical advances affecting energy consumption;

e the price and availability of alternative fuels and energy sources;

e uncertainty in commodities markets and the ability of oil and natural gas producers to raise equity capital and debt financing;
e acquisition and divestiture activity among oil and natural gas producers;



e cyclical/seasonal business and dependence upon spending of our customers;

e competition among oilfield service and equipment providers;

e changes in transportation regulations that result in increased costs or administrative burdens; and
e overall domestic and global economic conditions.

These factors and the volatility of energy markets make it extremely difficult to predict future oil and natural gas price movements with
certainty. A decline in oil and natural gas prices could have a material adverse effect on our business, results of operations and
financial condition.

The cyclical nature of the oil and natural gas industry may cause our operating results to fluctuate.

We derive our revenues from companies in the oil and natural gas exploration and production and oilfield services industry, a
historically cyclical industry with levels of activity that are significantly affected by the levels and volatility of oil and natural gas prices.
We have experienced, and may in the future experience, significant fluctuations in operating results as a result of the reactions of our
customers to changes in oil and natural gas prices. For example, prolonged low commodity prices experienced by the oil and natural
gas industry during 2015, 2016, 2020 and more recently in 2025, combined with adverse changes in the capital and credit markets,
caused many exploration and production companies to reduce their capital budgets and drilling activity. This resulted in a significant
decline in demand for oilfield services and products and adversely impacted the volume of products and services oilfield services
companies could sell, and the prices oilfield services companies could charge for their products and services. In addition, a majority of
the revenue we earn is based upon product sales at market pricing. By selling our products at market pricing, we are exposed to the
risks of a rapid reduction in prices and resulting volatility in our revenues.

We are subject to risks relating to existing international operations and expansion into new geographic markets.

We continue to focus on expanding sales globally as part of our overall growth strategy and expect sales from outside the United States
to continue to represent a significant and growing portion of our revenue. Our international operations and global expansion strategy
are subject to general risks related to such operations, including:

e political, social and economic instability and disruptions;
o terrorist threats or acts, war, anti-boycott regulations, military conflicts and civil disturbances;

e export controls, economic sanctions, embargoes, anti-boycott regulations, import controls, duties and tariffs, and other trade
restrictions;

e the imposition of duties and tariffs and other trade barriers;

e limitations on ownership and on repatriation or dividend of earnings;

e transportation delays and interruptions;

e labor unrest and current and changing regulatory environments;

e foreign taxation, including changes in laws or differing interpretations of existing laws;

o foreign and domestic monetary policies;

e increased compliance costs, including costs associated with disclosure requirements and related due diligence;
o difficulties in staffing and managing multi-national operations;

e limitations on our ability to enforce legal rights and remedies;

e access to or control of networks and confidential information due to local government controls and vulnerability of local
networks to cyber risks; and

e fluctuations in foreign currency exchange rates.

If we are unable to successfully manage the risks associated with expanding our global business or adequately manage operational
risks of our existing international operations, these risks could have a material adverse effect on our growth strategy into new
geographical markets, our reputation, our business, results of operations, financial condition and cash flows.

We often sell and rent products to IOCs and NOCs. Many I0Cs and NOCs require products to undergo extensive registration and
qualification processes before such product can be purchased or rented. This process can take several years to complete. We will seek
to undergo these registration and qualification processes for our current and future products; however, there is no guarantee that our
products will successfully complete these processes, or, if they do, that such I0OCs or NOCs will purchase or rent such products in the
future.



We must comply with export and import controls, economic sanctions and embargoes, anti-boycott, and other international
trade laws and any failure to comply with such laws could subject us to liability and have a material adverse impact on our
business, financial condition and results of operations.

We conduct business globally, and our business activities and services are subject to import and export controls, as well as economic
sanctions, embargoes, anti-boycott, and other international trade laws of the United States and other countries. We must comply with
U.S. and other applicable export and import controls, economic sanctions, embargoes, anti-boycott, and other international trade laws,
including the U.S. Commerce Department’s Export Administration Regulations, economic sanctions administered by the U.S.
Department of the Treasury’s Office of Foreign Assets Control and the U.S. Department of State, and import controls administered by
the U.S. Customs and Border Protection. In addition, the movement of goods, services and technology subjects us to complex legal
regimes governing international trade. Our import activities are governed by unique tariff and import controls in each of the countries
where we import. Further, we must comply with controls on the export or reexport of certain goods, services and technology, as well as
economic sanctions that prohibit or restrict business activities in, with or involving certain persons, entities or countries. Moreover, we
have a diverse supply chain that utilizes international vendors to provide certain services, including machining services, and source raw
materials, component parts and finished products from countries other than that of the intended sale which can give rise to additional
international trade risk. Although we have instituted policies and procedures designed to promote compliance with such controls and
laws, violations of import or export controls, economic sanctions, embargoes, anti-boycott, or other international trade laws could result
in negative consequences to us, including government investigations, sanctions, criminal or civil fines or penalties, more onerous
compliance requirements, loss of authorizations or licenses needed to conduct aspects of our business, default under debt, reputational
harm and other adverse consequences. Moreover, if any of our counterparties or jurisdictions where we do business becomes the
target of economic sanctions or other trade restrictions, we may face an array of issues, including, but not limited to, having to abandon
the related project or business, being unable to recoup prior invested time and capital or being subject to lawsuits, investigations or
regulatory proceedings that could be time consuming and expensive to respond to, and which could lead to sanctions, criminal or civil
fines or penalties, loss of authorizations or licenses needed to conduct aspects of our business, default under debt, reputational harm
and other adverse consequences. Furthermore, the laws concerning import and export controls, including record keeping and reporting,
economic sanctions, embargoes, anti-boycott, and other international trade laws are complex and constantly changing and we cannot
predict how these laws or their interpretation, administration and enforcement will change over time. Moreover, they may be adopted,
enacted, amended, enforced or interpreted in a manner that could materially impact our operations.

Our business, financial condition and results of operations may be affected by economic sanctions, embargoes, anti-boycott
regulations, export and import controls, and other trade restrictions, including those targeting Russia.

In response to Russia’s military action in Ukraine in 2022, the United States, the European Union and the United Kingdom, among
others, have imposed significant economic sanctions and export control measures on Russia and others supporting Russia’s military
and political actions in Ukraine, including, blocking or “asset freezing” sanctions on designated entities and individuals as well as
secondary sanctions; restrictions on the Russian energy and financial sectors; blocking economic activity in certain areas of Ukraine not
controlled by the Ukrainian government; prohibitions in relation to investment in Russia; prohibitions and restrictions relating to Russian
origin oil and oil products; and export controls limiting the export of a wide range of goods and technical assistance to Russia. In
response, Russia has implemented counter-sanctions, including restrictions on the divestment from Russian assets by foreign investors
and restrictions on the payments of dividends and transfers of funds out of Russia by foreign investors. Although we have minimal
operational exposure in Russia with no revenue for the year ended December 31, 2025, and we do not intend to commit further capital
towards projects in Russia, the full impact of the invasion of Ukraine, including economic sanctions and export controls or additional war
or military conflict, as well as potential responses to them by Russia, is currently unknown and they could adversely affect oil and gas
companies, including many of which are our customers, as well as the global supply chain.



Our operations outside the United States must comply with a number of U.S. and other anti-corruption laws, violations of
which could have a material adverse effect on our business, results of operations, and financial condition.

We must comply with the U.S. Foreign Corrupt Practices Act (“FCPA”) and similar laws in other countries that generally prohibit
companies and their agents and employees from providing anything of value to a foreign official or other person for the purposes of
influencing any act or decision of these individuals in their official capacity to help obtain or retain business, direct business to any
person or corporate entity, or obtain any unfair advantage. We do business and have operations in a number of developing countries
that have relatively underdeveloped legal and regulatory systems compared to more developed countries. Several of these countries
are generally perceived as presenting a higher than normal risk of corruption, or as having a culture in which requests for improper
payments are not discouraged. As a result, we may be subject to risks under the FCPA, the United Kingdom's Bribery Act of 2010 and
similar laws in other countries. Our activities create the risk of unauthorized payments or offers of payments by our employees or
agents that could be in violation of anti-corruption laws, even though some of these parties are not subject to our control. We have
internal control policies and procedures, including our Code of Business Conduct and Ethical Practices, and have implemented training
and compliance programs for our employees and agents to promote and achieve compliance with the FCPA and other similar laws.
However, we cannot assure that our compliance policies, and procedures, and programs are or will be sufficient or that our directors,
officers, employees, representatives, consultants and agents have not engaged and will not engage in conduct for which we may be
held responsible. We are also subject to the risks that our employees and agents outside of the United States may act or fail to act in
violation of such laws or our compliance policies. Violations of anti-corruption laws may result in severe criminal or civil fines, penalties
or sanctions, such as fines, imprisonment, sanctions, debarment from government contracts, seizure of shipments, loss of import and
export privileges, and we may be subject to other liabilities, more onerous compliance requirements, default under debt, reputational
harm and other adverse consequences, which could have a material adverse effect on our business, results of operations and financial
condition. In addition, actual or alleged violations of such laws could be expensive and consume significant time and attention of senior
management to investigate and resolve, as well as damage our reputation and ability to do business, including our ability to win future
business and maintain existing customer and supplier relationships, any of which could have a material adverse effect on our business
and our results of operations, financial position and cash flows.

The scope of our international operations subjects us to risks from currency fluctuations that could adversely affect our
liquidity, financial position and results of operations.

Our non-U.S. operations generate significant revenues and earnings. Fluctuations in foreign currency exchange rates may affect
product demand and may adversely affect the profitability in U.S. dollars of the products we provide in international markets where
payment for our products is made in the local currency. We have significant operations in several key International and Offshore
markets, including the Middle East, Latin America and Europe, among others, where we earned approximately 48% of our revenues in
2025. Although not all revenue is priced in local currency, our financial results are affected by currency fluctuations, and the impact of
those currency fluctuations on the underlying economies. We generally do not use financial instruments that expose us to significant
risk involving foreign currency transactions; however, the relative size of our non-U.S. activities has a significant impact on reported
operating results and our net assets. Therefore, as exchange rates change, our results can be materially affected.

In addition, our foreign subsidiaries also hold significant amounts of cash that may be subject to both U.S. income taxes (subject to
adjustment for foreign tax credits) and withholding taxes of the applicable foreign country if we repatriate that cash to the United States.

Also, we have a diverse supply chain that utilizes international vendors to provide certain services, including machining services, and
source raw materials, component parts and finished products from countries other than that of the intended sale. This practice can give
rise to foreign exchange risk.

Policy changes affecting international trade and investments could adversely impact our supply chain, the demand for our
products and our competitive position.

Changes in government policies on international trade and investment can affect the demand for our products and services, impact the
competitive position of our products and services or prevent us from being able to sell or purchase products and services in or from
certain countries. Our business benefits from free trade agreements, and efforts to withdraw from, or substantially modify such
agreements, in addition to the implementation of more restrictive trade policies, such as more detailed inspections, higher duties or
tariffs, import or export licensing requirements, economic sanctions, anti-boycott laws, exchange controls or trade barriers, could have a
material adverse effect on our results of operations, financial condition or cash flows. For example, we are experiencing and/or may
experience in the future increased duties or tariffs on certain of our products and product components from China, Mexico and Canada.
We have planned and begun to implement various efforts in conjunction with our supply chain and end market partners to mitigate the
impact of the increased duties and tariffs, but we cannot predict how the duties and tariffs and trade policies may change over time.



U.S. trade policy, including the implementation of duties and tariffs, and other trade barriers, could adversely affect our
business and financial results.

The U.S. administration has implemented numerous duties and tariffs on imported materials and products and, in response, various
countries have imposed new, or increased existing, duties and tariffs on imports. These duties and tariffs, to the extent that they
continue to be imposed, and any new or increased duties and tariffs, may increase the cost of imported materials used by our suppliers
and in our products. Duties and tariffs imposed by other countries may apply to our products sold internationally. The ultimate impact of
the announced duties and tariffs and any future duties and tariffs will depend on various factors, including the extent to which such
duties and tariffs are implemented, the timing of implementation and the amount, scope and nature of such duties and tariffs. If we are
unable to mitigate the impact of duties and tariffs, including through product pricing and supply arrangements, our business and
financial results could be adversely affected.

In addition, duties and tariffs or other trade restrictions may lead to continuing uncertainty and volatility in U.S. and global financial and
economic conditions and commodity markets, declining consumer confidence, significant inflation and diminished expectations for the
economy, and ultimately reduced demand for our products and services and the demand for crude oil and gas. Such conditions could
have a material adverse impact on our business, results of operations and cash flows.

We are subject to taxation in many jurisdictions and there are inherent uncertainties in the final determination of our tax
liabilities.

As a result of our U.S. and international operations, we are subject to taxation in many jurisdictions. Accordingly, our effective income
tax rate and other tax obligations in the future could be adversely affected by a number of factors, including changes in the mix of
earnings in countries with differing statutory tax rates, the mix of business executed in deemed profit regimes compared to book income
regimes, changes in the valuation of deferred tax assets and liabilities, disagreements with taxing authorities with respect to the
interpretation of tax laws and regulations and changes in tax laws. In particular, foreign income tax returns of foreign subsidiaries and
related entities are routinely examined by foreign tax authorities, and these tax examinations may result in assessments of additional
taxes, interest or penalties. We regularly assess all of these matters to determine the adequacy of our tax provision, which is subject to
discretion. If our assessments are incorrect, it could have an adverse effect on our business and financial condition.

Moreover, the United States Congress, the Organization for Economic Co-operation and Development (“OECD”) and other government
agencies in the other jurisdictions where we and our subsidiaries do business have had an extended focus on issues related to the
taxation of multinational corporations. One example is in the area of “base erosion and profit shifting,” where payments are made
between affiliates from a jurisdiction with high tax rates to a jurisdiction with lower tax rates. As a result, the tax laws in the United
States and other countries in which we and our subsidiaries do business could change on a prospective or retroactive basis, and such
changes could adversely affect us.

A change of control could limit our use of net operating losses.

Section 382 of the Internal Revenue Code of 1986, as amended (“Section 382”) generally imposes an annual limitation on the amount
of net operating losses (“NOLs”) that may be used to offset taxable income when a corporation has undergone an “ownership change”
(as determined under Section 382). An ownership change generally occurs if one or more stockholders (or groups of stockholders) who
are each deemed to own at least 5% of such corporation’s stock has increased their ownership by more than 50 percentage points over
their lowest ownership percentage within a rolling three-year period. In the event that an ownership change occurs, utilization of the
relevant corporation’s NOLs would be subject to an annual limitation under Section 382, generally determined, subject to certain
adjustments, by multiplying (i) the fair market value of such corporation’s stock outstanding at the time of the ownership change by (ii) a
percentage approximately equivalent to the yield on long-term tax-exempt bonds during the month in which the ownership change
occurs. Any unused annual limitation may be carried over to later years.

As of December 31, 2025, we had an NOL carryforward of $457.3 million, principally consisting of tax attributes acquired from Dril-Quip
and Rubicon OQilfield International, LLC (“Rubicon”). The Rubicon NOLs are subject to a significant limitation. However, we do not
believe the Merger resulted in an ownership change under Section 382, so the $149.5 million of NOLs acquired from Dril-Quip are not
limited.

Future changes in our stock ownership, however, could result in an additional ownership change under Section 382. Any such
ownership change may substantially limit our ability to offset taxable income arising after such an ownership change with NOLs or other
tax attributes generated prior to such an ownership change.

We face significant competition that may cause us to lose market share.

The oilfield services industry is highly competitive. The principal competitive factors impacting sales of our products are technology,
service quality, safety track record and price. The market is also fragmented and includes numerous small companies capable of
competing effectively in our markets on a local basis, as well as several large companies that possess substantially greater financial
and other resources than we do. Our larger competitors’ greater resources could allow those competitors to compete more effectively
than we can. For instance, our larger competitors may offer products at below-market prices or bundle ancillary products and services
at no additional cost to our customers. We compete with large national and multi-national companies that have longer operating
histories, greater financial, technical and other resources and greater name recognition than we do. Several of our competitors provide
a broader array of products and services and have a stronger presence in more geographic markets.



Some jobs are awarded on a bid basis, which further increases competition based on price. Pricing is one of the primary factors in
determining which qualified contractor is awarded a job. The competitive environment may be further intensified by mergers and
acquisitions among oil and natural gas companies or other events that have the effect of reducing the number of available customers. If
competition remains the same or increases as a result of future industry downturns, we may be required to lower our prices, which
would adversely affect our results of operations. In the future, we may lose market share or be unable to maintain or increase prices for
our present products or to acquire additional business opportunities, which could have a material adverse effect on our business,
financial condition, results of operations and cash flows.

Our competitors may be able to respond more quickly to new or emerging technologies and services and changes in customer
requirements. The amount of equipment available may exceed demand, which could result in active price competition. In addition,
competition among oilfield equipment providers is affected by each provider’s reputation for safety and quality. We cannot assure that
we will be able to maintain our competitive position.

We are subject to the risk of supplier concentration for certain product lines.

Certain of our product lines, including frac plugs and well intervention tools, depend on a limited number of third-party suppliers and
vendors, including for supplies of certain raw materials. As a result of this concentration in some of our supply chains, our business and
operations could be negatively affected if our key suppliers were to experience significant disruptions affecting the price, quality,
availability or timely delivery of their products. The partial or complete loss of any one of our key suppliers, or a significant adverse
change in the relationship with any of these suppliers, through consolidation or otherwise, would limit our ability to manufacture or sell
certain of our products, or require us to depend on costly alternatives, which may impact financial performance.

Our customers’ industries are undergoing continuing consolidation that may impact our results of operations.

The oil and gas industry is rapidly consolidating and, as a result, some of our largest customers have consolidated and are using their
size and purchasing power to seek economies of scale and pricing concessions. This consolidation may result in reduced capital
spending by some of our customers or the acquisition of one or more of our primary customers, which may lead to decreased demand
for our products and services. We cannot assure you that we will be able to maintain our level of sales to a customer that has
consolidated or replace that revenue with increased business activity with other customers. As a result, the acquisition of one or more
of our primary customers may have a significant negative impact on our results of operations, financial position or cash flows. We are
unable to predict what effect consolidations in the industry may have on price, capital spending by our customers, our selling strategies,
our competitive position, our ability to retain customers or our ability to negotiate favorable agreements with our customers.

We could lose customers or generate lower revenue, operating profits and cash flows if there are significant increases in the
cost of raw materials or if we are unable to obtain raw materials.

We purchase raw materials, sub-assemblies and components for use in manufacturing operations, which exposes us to volatility in
prices for certain commodities. Significant price increases for these commodities could adversely affect our operating profits. Even if we
have multiple suppliers of a particular raw material, there are occasionally shortages which lead to price increases. The prices we pay
for our raw materials may also be affected by, among other things, tariffs and duties on imported materials and foreign currency
exchange rates. Any significant disruption in supply could affect our ability to obtain raw materials or satisfactory substitutes or could
increase the cost of such raw materials or substitutes, which could have a material adverse effect on our liquidity, financial position and
results of operations. Should our current suppliers be unable or unwilling to provide the necessary parts, raw materials or equipment or
otherwise fail to deliver the products timely and in the quantities required, any resulting delays in the provision of our products could
have a material adverse effect on our business, financial condition, results of operations and cash flows.

Additionally, like others in our industry, we continue to face inflation in raw materials cost. In addition to general inflationary pressures,
adverse weather may also result in raw materials supply chain disruptions, that can lead to short-term raw material cost inflation.
International conflicts or other geopolitical events, such as the continuing Russia-Ukraine war, may also cause upward pressure on raw
materials costs due to transportation disruptions, higher manufacturing costs, disruptions in supply chains and availability of raw
materials, interruptions in manufacturing operation, and heightened inflation. While we will generally attempt to mitigate the impact of
increased raw material prices by endeavoring to make strategic purchasing decisions, broadening our supplier base and passing along
increased costs to customers, there may be a time delay between the increased raw material prices and the ability to increase the
prices of our products. For example, one of our product families depends on alloying elements such as magnesium, with China
providing the majority of the world supply. Prices for alloying elements like magnesium are subject to constant volatility and may
increase significantly from time to time. The inability to obtain necessary raw materials on acceptable terms could affect our ability to
meet customer commitments and satisfy demand for certain products. Public health threats, such as the COVID-19 pandemic, severe
influenza and other highly communicable viruses or diseases, in addition to international conflicts or other geopolitical events or
extreme weather events could limit access to vendors and their facilities, or the ability to transport raw materials from our vendors,
which would adversely affect our ability to obtain necessary raw materials for certain of our products or increase the costs of such
materials. A significant price increase in or the unavailability of raw materials may result in a loss of customers and adversely impact
our business, results of operations, financial condition and cash flows, and could result in asset impairments, including an impairment of
the carrying value of our goodwill.



We are exposed to counterparty credit risk, including nonpayment and nonperformance by our customers, suppliers or
vendors, which could adversely impact our operations, cash flows and financial condition.

Weak economic conditions, volatility in the banking sector and/or widespread financial distress could reduce the liquidity of our
customers, suppliers or vendors making it more difficult for them to meet their obligations to us. Severe financial problems encountered
by our customers, suppliers and vendors could limit our ability to collect amounts owed to us or to enforce the performance of
obligations owed to us under contractual arrangements and/or limit our ability to enter into future contractual arrangements with such
customers, suppliers or vendors. Certain of our customers finance their activities through cash flow from operations, the incurrence of
debt or the issuance of equity. In an economic downturn, commodity prices typically decline, and the credit markets and availability of
credit can be expected to be constrained. Additionally, certain of our customers’ equity values could decline. The combination of lower
cash flow due to commodity prices, a reduction in borrowing bases under reserve-based credit facilities and the lack of available debt or
equity financing may result in a significant reduction in our customers’ liquidity and ability to pay or otherwise perform on their
obligations to us. Furthermore, some of our customers may be highly leveraged and subject to their own operating and regulatory risks,
which increases the risk that they may default on their obligations to us. Any increase in the nonpayment and nonperformance by our
customers could have an adverse impact on our operating results and could adversely affect our liquidity. In the event that any of our
customers was to enter into bankruptcy, we could lose all or a portion of the amounts owed to us by such customer, and we may be
forced to cancel all or a portion of our contracts with such customer at significant expense to us.

In addition, nonperformance by suppliers or vendors who have committed to provide us with critical products or services could raise our
costs or interfere with our ability to successfully conduct our business. These factors, combined with volatile prices of oil and natural
gas, may precipitate a continued economic slowdown and/or a recession.

We may not be able to satisfy technical requirements, testing requirements or other specifications under contracts and
contract tenders.

Our products are used primarily in deepwater, harsh environment and severe service applications. Our contracts with customers and
customer requests for bids typically set forth detailed specifications or technical requirements for our products and services, which may
also include extensive testing requirements. We anticipate that such testing requirements will become more common in our contracts.
In addition, scrutiny of the drilling industry has resulted in more stringent technical specifications for our products and more
comprehensive testing requirements for our products to maintain compliance with such specifications. We cannot assure you that our
products will be able to satisfy the specifications or that we will be able to perform the full-scale testing necessary to prove that the
product specifications are satisfied in future contract bids or under existing contracts, or that the costs of modifications to our products
to satisfy the specifications and testing will not adversely affect our results of operations. If our products are unable to satisfy such
requirements, or we are unable to perform any required full-scale testing, our customers may cancel their contracts and/or seek new
suppliers, and our business, results of operations, cash flows or financial position may be adversely affected.

Growth in drilling and completion activity, and our ability to benefit from such growth, could be adversely affected by any
significant constraints in equipment, labor or takeaway capacity in the regions in which we operate.

Growth in drilling and completion activity may be impacted by, among other things, the availability and cost of oil country tubular goods,
pipeline capacity, and material and labor shortages. Should significant growth in activity occur there could be concerns over availability
of the equipment, materials and labor required to drill and complete a well, together with the ability to move the produced oil and natural
gas to market. Should significant constraints develop that materially impact the efficiency and economics of oil and natural gas
producers, growth in drilling and completion activity could be adversely affected. This would have an adverse impact on the demand for
our products, which could have a material adverse effect on our business, results of operations and cash flows.

Equipment failures or production curtailments or shutdowns at our manufacturing and production facilities could adversely
affect our manufacturing capability.

Our manufacturing capacity is subject to equipment failures and the risk of catastrophic loss due to unanticipated events, such as fires,
explosions and adverse weather conditions. Our manufacturing processes depend on critical pieces of equipment. Such equipment
may, on occasion, be out of service as a result of unanticipated failures, which could require us to close part or all of the relevant
manufacturing and production facility or cause us to reduce production on one or more of our product lines. Any interruption in
manufacturing capability may require us to make significant and unanticipated capital expenditures to effect repairs, which could have a
negative effect on our profitability and cash flows. We carry extra expense coverage; however, recoveries under insurance coverage
that we currently maintain or may obtain in the future may not be sufficient to completely offset the lost revenues or increased costs
resulting from a disruption of our operations. A sustained disruption to our business could also result in delays to or cancellations of
customer orders and contractual penalties, which may also negatively impact our reputation among our customers. Any or all of these
occurrences could have a material adverse effect on our business, results of operations, financial condition and prospects.



We rely on a few key employees whose absence or loss could adversely affect our business.

Many key responsibilities within our business have been assigned to a small number of employees. We depend on our current senior
management for the implementation of our strategy and the supervision of our day-to-day activities. However, there can be no
assurance that these individuals will continue to make their services available to us in the future. The loss of their services could
adversely affect our business. In particular, the loss of the services of one or more members of our senior management team could
disrupt our operations. The loss or diminution of the services of our senior management or an inability to attract and retain additional
senior management personnel could have a material adverse effect on our business, financial condition, results of operations and
prospects. Further, competition in our industry for personnel with relevant expertise is intense due to the relatively small number of
qualified individuals, and this competition could affect our ability to retain our existing senior management and attract additional suitably
qualified senior management personnel. As a result, the departure of key managers could have a material adverse effect on our
business, financial condition, results of operations and prospects. We do not maintain “key person” life insurance policies on any of our
employees. As a result, we are not insured against any losses resulting from the death of our key employees.

If we are unable to employ a sufficient number of skilled and qualified workers, our capacity and profitability could be
diminished and our growth potential could be impaired.

Many of our products are mechanically complex and often must perform in extremely challenging conditions. The design and delivery of
our products requires skilled and qualified technical personnel with specialized skills and experience, and our ability to be productive
and profitable will depend upon our ability to employ and retain skilled workers. In addition, our ability to expand our operations
depends in part on our ability to increase the size of our skilled labor force. The demand for skilled workers is high, and the supply is
limited. As a result, competition for experienced personnel is intense, and we face significant challenges in competing for crews and
management with large and well- established competitors. A significant increase in the wages paid by competing employers could
result in a reduction of our skilled labor force, increases in the wage rates that we must pay, or both. If either of these events were to
occur, our capacity and profitability could be diminished and our growth potential could be impaired.

A negative shift in investor sentiment of the oil and natural gas industry has had and could in the future have adverse effects
on our customers’ operations, our business and on our access to investors and financing.

Certain segments of the investor community have developed negative sentiment towards investing in our industry. Equity returns over
the last decade in the sector versus other industry sectors have led to lower oil and natural gas and related services representation in
certain key equity market indices. Investors and lenders may factor historical returns into future investment and financing decisions. In
addition, some investors, including investment advisors and certain sovereign wealth funds, pension funds, university endowments and
family foundations, have stated policies to disinvest in the oil and natural gas sector based on their social and environmental
considerations. Certain other stakeholders have also pressured commercial and investment banks and other lenders and investors to
stop financing oil and natural gas production and related infrastructure projects, which adversely affects our customers. Such
developments, including environmental activism and initiatives aimed at limiting climate change and reducing air pollution, could result
in downward pressure on the stock prices of oilfield service companies, including ours. While a substantial number of banks and
financing sources remain active in investments related to the oil and natural gas and oilfield services industries, it is possible that the
investment avoidance or limitation theme could expand in the future and restrict access to capital for our customers and for companies
like us.

In addition, organizations that provide information to investors on corporate governance and related matters have developed ratings
processes for evaluating companies on their approach to environmental, social and governance matters. Such ratings are used by
some investors to inform their investment and voting decisions. Unfavorable environmental, social and governance ratings and recent
activism directed at shifting funding away from companies with fossil fuel-related assets could lead to increased negative investor
sentiment toward our customers and us and to the diversion of investment to other industries, which could have a negative impact on
our business and both our and our customers’ access to and cost of capital. Also, institutional lenders may decide not to provide
funding for fossil fuel energy companies based on climate change-related concerns, which could affect our or our customers’ access to
capital for potential growth projects. Reputational value is based in large part on perceptions of subjective qualities, and even isolated
incidents may erode trust and confidence and have adverse effects on our business and financial results, particularly if they result in
adverse publicity or widespread reaction on social media.

Our ability to access capital and credit markets or borrow on affordable terms to obtain additional capital could be limited.

From time to time, we may need to access capital or credit markets to obtain financing. Our ability to access capital or credit markets for
financing could be limited by oil and natural gas prices, our capital structure, our credit ratings, the state of the economy, the health or
market perceptions of the oil and natural gas industry, the liquidity or instability of the capital markets, regional banks or other lending
institutions and environmental, social and governance considerations and other factors. Many of the factors that affect our ability to
access capital and credit markets are outside of our control. Among other things, our lenders may seek to increase interest rates, enact
tighter lending standards, refuse to refinance existing debt at maturity at favorable terms or at all and may reduce or cease to provide
funding to us. While we seek to diversify, and evaluate the risk exposure of, the financial institutions with which we do business, we
cannot guarantee that any such institution will not be placed into receivership or otherwise be negatively impacted by the current
volatility in the banking sector. No assurance can be given that we will be able to access capital or credit markets on terms acceptable
to us when required to do so, which could have a material adverse impact on our business, financial condition and results of operations.



The growth of our business through recently completed acquisitions and potential future acquisitions may expose us to
various risks, including those relating to difficulties in identifying suitable, accretive acquisition opportunities and integrating
businesses, assets and personnel, as well as difficulties in obtaining financing for targeted acquisitions and the potential for
increased leverage or debt service requirements.

We have pursued and intend to continue to pursue selected, accretive acquisitions of complementary assets and businesses, such as
the Merger and the acquisition of DWS, SCF, and Citadel. Acquisitions involve numerous risks, including:

e unanticipated costs and exposure to liabilities assumed in connection with the acquired business or assets, including, but not
limited to, environmental liabilities and title issues;

o (difficulties in integrating the operations and assets of the acquired business and the acquired personnel;

e complexities associated with managing a larger, more complex, integrated business;

e limitations on our ability to properly assess and maintain an effective internal control environment over an acquired business;
o potential losses of key employees, customers and business partners of the acquired business;

o performance shortfalls at one or both of the companies as a result of the diversion of management’s attention from their day-to-day
responsibilities caused by completing an acquisition and integrating an acquired business into the combined company;

e risks of entering markets in which we have limited prior experience; and
e increases in our expenses and working capital requirements.

The process of integrating an acquired business may involve unforeseen costs and delays or other operational, technical and financial
difficulties, and may require a significant amount of time and resources. We may experience difficulties in integrating a future acquired
business’s operations into our business and in realizing expected benefits and synergies from a future acquisition. The integration
process may involve unforeseen difficulties and may require a disproportionate amount of our managerial and financial resources. If we
are unable to successfully integrate the operations of future acquired businesses with our business, we may be unable to achieve
consolidation savings and may incur unanticipated costs and liabilities.

Our failure to incorporate acquired businesses and assets into our existing operations successfully or to minimize any unforeseen
operational difficulties could have a material adverse effect on our business, liquidity position, financial condition, prospects and results
of operations.

Furthermore, competition for acquisitions may increase the cost of, or cause us to refrain from, completing acquisitions.

In addition, we may not have sufficient capital resources to complete any additional acquisitions. Historically, we have financed our
acquisitions primarily with funding from our equity investors, commercial borrowings and cash generated by operations, as well as
equity consideration and debt financing arrangements. We may incur substantial indebtedness to finance future acquisitions and also
may issue equity, debt or convertible securities in connection with such acquisitions. Debt service requirements could represent a
significant burden on our results of operations and financial condition, and the issuance of additional equity or convertible securities
could be dilutive to our existing stockholders. Furthermore, we may not be able to obtain additional financing as needed or on
satisfactory terms.

Our ability to continue to grow through acquisitions and manage growth will require us to continue to invest in operational, financial and
management information systems and to attract, retain, motivate and effectively manage our employees. The inability to effectively
manage the integration of acquisitions could reduce our focus on current operations, which, in turn, could negatively impact our
earnings and growth. Our financial position and results of operations may fluctuate significantly from period to period, based on whether
or not significant acquisitions are completed in particular periods.

The failure to successfully integrate businesses acquired in our recent merger and acquisition transactions could adversely
affect our future results.

Strategic mergers and acquisitions are an important element of our growth strategy, and the success of any acquisition we make
depends, in part, on our ability to integrate the acquired business and realize anticipated synergies. Our recent mergers and
acquisitions involve the integration of companies that, prior to the respective acquisition or merger date, operated independently. The
success of these transactions will depend — in large part — on our ability to realize the anticipated benefits, including cost savings,
among others, from combining the businesses. To realize these anticipated benefits, the businesses must be successfully integrated.
This integration will be complex and time-consuming. The failure to successfully integrate and manage the challenges presented by the
integration process may result in the Company not achieving the anticipated benefits from these recent mergers and acquisitions.

Management believes that our recent mergers and acquisitions will provide operational and financial scale, increasing free cash flow
and enhancing our corporate returns on invested capital. However, achieving these goals requires, among other things, realization of
the targeted cost synergies expected from these recent transactions. The anticipated benefits of our recent mergers and acquisitions
and actual operating, technological, strategic and revenue opportunities may not be realized fully or at all, or may take longer to realize
than expected. If we are not able to achieve these objectives and realize the anticipated benefits and synergies expected from our
recent mergers and acquisitions within the anticipated timing or at all, our business, financial condition and operating results may be
adversely affected.



We have also incurred and will continue to incur significant integration-related costs and there is potential for unknown liabilities,
unforeseen expenses, delays associated with post-acquisition integration activities and performance shortfalls of the Company as a
result of the diversion of management'’s attention caused by completing the mergers and acquisitions, and integrating the companies’
operations. Many of the expenses that will be incurred, by their nature, are difficult to estimate accurately at the present time.
Additionally, there are a large number of processes, policies, procedures, operations, technologies and systems that must be
integrated, including accounting and finance, asset management, benefits, billing, international trade compliance, health, safety and
environmental, human resources, maintenance, marketing, payroll and purchasing. The expenses of integrating these systems could,
particularly in the near term, exceed the savings that we expect to achieve from the elimination of duplicative expenses and the
realization of economies of scale and cost savings.

Inflation could adversely affect the global economy, which could adversely affect our operating results.

Inflation affects the costs of goods and services that we use, including raw materials to manufacture our products, as well as
transportation and logistical costs and other external costs and services, Inflation also affects labor costs, which are a significant
element of our overall cost structure. If these costs cannot be passed on to customers, our margins could be reduced.

Inflation also leads to increased interest rates as country monetary policies combat inflation. This can result in reduced economic
growth and recessionary conditions, as well as higher borrowing costs.

Global inflation significantly increased in 2022 and 2021 related to the COVID-19 economic recovery and associated disruptions in
global demand, supply chains/logistics, and labor markets, as well as the war in Ukraine and related significant increase in energy
costs. While the global inflation rate began to ease in 2023 as a result of central bank policy tightening, core inflation has proved
persistent as a result of the preceding factors, in addition to others such as the escalating number of significant geopolitical conflicts
throughout the world.

These inflationary conditions could have a greater impact on our operating results in future years. The pace of inflationary changes can
also occur more quickly than our ability to respond with corresponding price increases and cost optimization or reduction measures. In
addition, there may be differences in inflation rates between countries where we incur the major portion of our costs and other countries
where we sell products, which may limit our ability to recover increased costs. The competitive environment in which we operate may
also limit our ability to recover higher costs through increased selling prices.

Disruptions in our supply chain for materials and components and the resulting increase in equipment and logistics costs
could adversely affect our financial performance.

We are subject to risk from fluctuating manufacturing costs of our products based on surging consumer demand. Prices of these
manufacturing costs, including the components and materials of our products, may be affected by supply restrictions or other market
factors from time to time. We cannot predict whether the countries in which the components and materials are sourced, or may be
sourced in the future, will be subject to new or additional trade restrictions, including the likelihood, type or effect of any such
restrictions. Trade restrictions, including embargoes, export and import controls, safeguards and customs restrictions against certain
components and materials, as well as labor strikes and work stoppages or boycotts, could increase the cost or reduce or delay the
supply of components and materials available to us and our vendors, which could delay or adversely affect the scope of our projects
under develop mentor construction and adversely affect our business, financial condition or results of operations.

We may identify material weaknesses in internal controls over financial reporting, which may not be remedied in a timely
manner and could affect the reliability of our financial statements and have other adverse consequences.

Effective internal controls are necessary for us to provide reliable financial reports, prevent fraud and operate successfully. As
previously disclosed, we identified material weaknesses in the past that have been remedied. We cannot assure that we will not, in the
future, have additional material weaknesses. Should new material weaknesses arise or be discovered in the future, material
misstatements could occur and go undetected in our interim or annual consolidated financial statements. If we fail to remediate any
future material weaknesses or maintain proper and effective internal control over financial reporting in the future, we may be required to
restate our financial statements, experience delays in satisfying our reporting obligations or fail to comply with SEC rules and
regulations, which could result in investigations and sanctions by regulatory authorities. Any of these results could adversely affect our
business and the value of our common stock.
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Our indebtedness and liquidity needs could restrict our operations and make us more vulnerable to adverse economic
conditions.

Our indebtedness, whether incurred in connection with acquisitions, operations or otherwise, and limited access to liquidity may
adversely affect our operations and limit our growth, and we may have difficulty making debt service payments on such indebtedness
as payments become due. Our level of indebtedness may affect our operations in several ways, including the following:

e increasing our vulnerability to general adverse economic and industry conditions;

e the covenants that are contained in the agreements governing our indebtedness could limit our ability to borrow funds, dispose of
assets, pay dividends and make certain investments;

e our debt covenants could also affect our flexibility in planning for, and reacting to, changes in the economy and in our industry;

e any failure to comply with the financial or other debt covenants, including covenants that impose requirements to maintain certain
financial ratios, could result in an event of default, which could result in some or all of our indebtedness becoming immediately due
and payable;

e our level of debt could impair our ability to obtain additional financing, or obtain additional financing on favorable terms, in the future
for working capital, capital expenditures, acquisitions or other general corporate purposes; and

e our business may not generate sufficient cash flow from operations to enable us to meet our obligations under our indebtedness.

Restrictions in our debt agreements and any future financing agreements may limit our ability to finance future operations,
meet capital needs or capitalize on potential acquisitions and other business opportunities.

The operating and financial restrictions and covenants in existing and future debt agreements could restrict our ability to finance future
operations, meet capital needs or expand or pursue our business activities. For example, our debt agreements restrict or limit our ability
to:

e grantliens;

e incur additional indebtedness;

e engage in a merger, consolidation or dissolution;

e enter into transactions with affiliates;

e sell or otherwise dispose of assets, businesses and operations;

e substantially change the nature of our business; and

e make acquisitions, capital expenditures or other investments and make dividends or repurchase our stock.

Furthermore, our debt agreements contain certain other operating and financial covenants, including the obligation to satisfy a certain
fixed charge coverage ratio, a leverage ratio and a liquidity requirement. Our ability to comply with the covenants and restrictions
contained in our debt agreements may be affected by events beyond our control, including prevailing economic, financial and industry
conditions. If market or other economic conditions deteriorate, our ability to comply with these covenants may be impaired. If we violate
any of the restrictions, covenants, ratios or tests in our debt agreements, all or a significant portion of our indebtedness may become
immediately due and payable, and our lenders’ commitment to make further loans to us may terminate. We might not have, or be able
to obtain, sufficient funds to make these accelerated payments. Our Credit Facility (as defined herein) is secured by liens on
substantially all of our assets and certain of our future subsidiaries and guarantees from certain of our future subsidiaries, and any
acceleration of our debt obligations could result in a foreclosure on the collateral securing such debt. Our debt agreements also require
us to make mandatory prepayments in certain circumstances, including a requirement to make a prepayment of the term loans with a
certain percentage of our excess cash flow each year. This excess cash flow payment, and other future required prepayments, will
reduce our cash available for investment in our business. Any subsequent replacement of our debt agreements or any new
indebtedness could have similar or greater restrictions. Refer to “Management’s Discussion and Analysis of Financial Condition and
Results of Operations—Liquidity and Capital Resources—Credit Agreement” for additional information.

An increase in interest rates would increase the cost of servicing our indebtedness and could reduce our profitability,
decrease our liquidity and impact our solvency.

A number of our existing debt agreements provide for, and our future debt agreements may provide for, debt incurred thereunder to
bear interest at variable rates. As a result, increases in interest rates could increase the cost of servicing such indebtedness and
materially reduce our profitability and cash flows.
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Our and our customers’ operations are subject to unforeseen interruptions and hazards inherent in the oil and natural gas
industry, for which we or our customers may not be adequately insured and which could cause us to lose customers and
substantial revenue.

Our and our customers’ operations are exposed to the risks inherent to our industry, such as equipment defects, vehicle accidents,
fires, explosions, blowouts, surface cratering, uncontrollable flows of gas or well fluids, pipe or pipeline failures abnormally pressured
formations and various environmental hazards, such as oil spills and releases of, and exposure to, hazardous substances. In addition,
our and our customers’ operations are exposed to potential natural disasters, including blizzards, tornadoes, storms, floods, other
adverse weather conditions and earthquakes. The occurrence of any of these events could result in substantial losses to us or our
customers due to injury or loss of life, severe damage to or destruction of property, natural resources and equipment, pollution or other
environmental damage, clean-up responsibilities, regulatory investigations and penalties or other damage resulting in curtailment or
suspension of our operations or our customers’ operations. The cost of managing such risks may be significant. The frequency and
severity of such incidents may affect operating costs, insurability and relationships with customers, employees and regulators. Our
customers may elect not to purchase our products and services if they view our environmental or safety record as unacceptable, which
could cause us to lose customers and substantial revenues.

Our insurance may not be adequate to cover all losses or liabilities we may suffer. Furthermore, we may be unable to maintain or obtain
insurance of the type and amount we desire at reasonable rates. As a result of market conditions, premiums and deductibles for certain
of our insurance policies have increased and could escalate further. In addition, sub-limits have been imposed for certain risks. In some
instances, certain insurance could become unavailable or available only for reduced amounts of coverage. If we were to incur a
significant liability for which we are not fully insured, it could have a material adverse effect on our business, results of operations and
financial condition. In addition, we may not be able to secure additional insurance or bonding that might be required by new
governmental regulations. This may cause us to restrict our operations, which might severely impact our financial position.

We attempt to further limit our liability through contractual indemnification provisions with our customers. Due to competitive market
pressures, we may not be able to successfully obtain favorable contractual provisions, and a failure to do so may increase our risks and
costs, which could materially impact our results of operations. In addition, we cannot assure you that any party that is contractually
obligated to indemnify us will be financially able to do so or that a court will enforce all such indemnities.

A terrorist attack or armed conflict could harm our business.

Terrorist activities, anti-terrorist efforts and other armed conflicts involving the United States could adversely affect the U.S. and global
economies and could prevent us from meeting financial and other obligations. We could experience loss of business, delays or defaults
in payments from payors or disruptions of fuel supplies and markets if pipelines, production facilities, processing plants, refineries or
transportation facilities are direct targets or indirect casualties of an act of terror or war. Such activities could reduce the overall demand
for oil and natural gas, which, in turn, could also reduce the demand for our products. Terrorist activities and the threat of potential
terrorist activities and any resulting economic downturn could adversely affect our results of operations, impair our ability to raise capital
or otherwise adversely impact our ability to realize certain business strategies.

We design, manufacture, sell, rent and install products that are used in oil and natural gas exploration, development and
production activities, which may subject us to liability, including claims for personal injury, property damage, environmental
contamination and other regulatory fines and penalties should such equipment fail to perform to specifications.

We provide products and systems to customers involved in oil and natural gas exploration, development and production. Some of our
equipment is designed to operate in high-temperature and/or high-pressure environments, and some equipment is designed for use in
hydraulic fracturing operations. Because of applications to which our products are exposed, particularly those involving high pressure
environments, a failure of such equipment, or a failure of our customers or their contractors to maintain or operate the equipment
properly, could cause damage to the equipment, damage to the property of customers and others, personal injury and environmental
contamination and could negatively impact customer relationships, which could subsequently have an adverse effect on our business,
results of operations and cash flows.

Our customers typically assume responsibility for, including control and removal of, all pollution or contamination which may occur
during operations, including that which may result from seepage or any other uncontrolled flow of drilling fluids. Losses due to
catastrophic events, such as blowouts, are generally the responsibility of the customer. However, we may have liability in such cases if
we are negligent or commit willful acts. In addition, we typically have mutual indemnification agreements with customers on a “knock-
for-knock” basis, which generally means that we and our customers assume liability for our respective personnel, subcontractors and
property. As a result of this allocation of risk, we may be liable for certain losses, which could be substantial. Furthermore, despite the
general allocation of risk whereby our customers have agreed to assume responsibility for or indemnify us against certain liabilities, we
might not succeed in enforcing such contractual allocation or might incur an unforeseen liability falling outside the scope of such
allocation. Litigation arising from a catastrophic occurrence at a location where our products and equipment are being used may result
in our being named as a defendant in lawsuits asserting large claims. In addition, our customers may be unable to satisfy
indemnification claims against them. As a result, we may incur substantial losses which could materially and adversely affect our
financial condition and results of operations.

12



In addition, we rely on third-party insurance as part of our risk mitigation strategy. However, our insurance may not be adequate to
cover our liabilities. Further, insurance companies may refuse to honor their policies, or insurance may not generally be available in the
future, or if available, premiums may not be commercially justifiable. We could incur substantial liabilities and damages that are either
not covered by insurance or that are in excess of policy limits, or incur liability at a time when we are not able to obtain liability
insurance. Such potential liabilities could have a material adverse effect on our business, results of operations and cash flows.

Oilfield anti-indemnity provisions enacted by many U.S. states may restrict or prohibit a party’s indemnification of us.

We typically enter into agreements with our customers governing the provision of our services, which usually include certain
indemnification provisions for losses resulting from operations. Such agreements may require each party to indemnify the other against
certain claims regardless of the negligence or other fault of the indemnified party; however, many states place limitations on contractual
indemnity agreements, particularly agreements that indemnify a party against the consequences of its own negligence. Furthermore,
certain states, including Louisiana, New Mexico, Texas and Wyoming, have enacted statutes generally referred to as “oilfield anti-
indemnity acts” expressly prohibiting certain indemnity agreements contained in or related to oilfield services agreements. Such oilfield
anti-indemnity acts may restrict or void a party’s indemnification of us, which could have a material adverse effect on our business,
results of operations and cash flows.

Seasonal weather conditions, natural disasters, public health crises, and other catastrophic events outside of our control
could severely disrupt normal operations and harm our business.

Our operations are located in different regions of the United States and around the world. Some of these areas are adversely affected
by seasonal weather conditions, primarily in the winter and spring. Weather-related hazards can exist in almost all the areas where we
operate. During periods of heavy snow, ice or rain, we may be unable to obtain adequate supplies of raw material or fuel or receive
products shipped by a third party, and our employees may be unable to travel to supervise and manage implementation of our products
and services, thereby reducing our ability to provide our products and technologies and generate revenues. The exploration activities of
our customers may also be affected during such periods of adverse weather conditions. Additionally, extended drought conditions in our
operating regions could impact our ability or our customers’ ability to source sufficient water or increase the cost for such water. As a
result, a natural disaster or inclement weather conditions could severely disrupt the normal operation of our business and adversely
impact our financial condition and results of operations. Climate change may exacerbate the likelihood or intensity of such natural
disasters or inclement weather conditions. Furthermore, if the area in which we operate or the market demand for oil and natural gas is
affected by a public health crisis, or other similar catastrophic event outside of our control, our business and results of operations could
suffer.

Global climate change may in the future increase the frequency and severity of weather events and the losses resulting
therefrom, which could have a material adverse effect on the economies in the markets in which we operate or plan to operate
in the future and therefore on our business.

Our business could be negatively affected by climate change related physical changes or changes in weather patterns. Severe weather
events affecting platforms or structures may result in a suspension of our customer’s exploration and production activities. In addition,
impacts of climate change, such as sea level rise, coastal storm surge, inland flooding from intense rainfall and hurricane-strength
winds may damage our facilities or those of our customers. An increase in severe weather patterns could result in damages to or loss of
our equipment, impact our ability to conduct our operations and/or result in a disruption of our customers’ operations which could be
material to our results of operations, financial position and cash flows.

Our estimates of market opportunity and forecasts of market growth may prove to be inaccurate.

Even if our estimates of our TAM and market growth are accurate, our business could fail to grow in line with the market or could
decline. Market estimates and growth forecasts, including those of Rystad Energy and our management, are uncertain and based on
assumptions and estimates that may be inaccurate. The size of our TAM depends on a number of factors, including changes in the
competitive landscape, technological changes, customer budgetary constraints, changes in business practices, changes in the
regulatory environment, changes in economic conditions and the price we can charge for our products and services. Even if the
markets in which we compete meet the size estimates and growth rates we estimate or forecast, our business could fail to grow at
similar rates, if at all, which could cause the trading price of our common stock to decline or be volatile.

Impairment in the carrying value of long-lived assets, inventory and intangible assets could negatively affect our operating
results.

We evaluate our property and equipment for impairment whenever changes in circumstances indicate that the carrying amount of an
asset may not be recoverable, and we could incur additional impairment charges related to the carrying value of our long-lived assets.
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Long-lived assets, including property, plant and equipment and definite-lived intangible assets are reviewed for impairment whenever
events or changes in circumstances indicate that the carrying amount of an asset may not be recoverable. We evaluate our property
and equipment and definite-lived intangible assets for impairment whenever changes in circumstances indicate that the carrying
amount of an asset group may not be recoverable. Should the review indicate that the carrying value is not fully recoverable, the
amount of the impairment loss is determined by comparing the carrying value to the estimated fair value. We assess recoverability
based on undiscounted future net cash flows. Estimating future net cash flows requires us to make judgments regarding long-term
forecasts of future revenues and costs related to the assets subject to review. These forecasts are uncertain in that they require
assumptions about our revenue growth, operating margins, capital expenditures, future market conditions and technological
developments. If changes in these assumptions occur, our expectations regarding future net cash flows may change such that a
material impairment could result. We incurred long-lived asset write-downs of $3.4 million during the year ended December 31, 2025.
These charges are reflected as Impairment of long-lived assets in our Consolidated Statements of Operations and Comprehensive
Income.

During 2025, Brent crude oil prices generally declined amid an oversupplied global oil market, falling from a monthly average high of
approximately $79 per barrel in January to a monthly low of approximately $63 per barrel in December. According to the January 2026
release of the Short-Term Energy Outlook published by the U.S. Energy Information Administration (EIA), Brent crude oil prices
averaged approximately $69 per barrel in 2025, and the price is forecasted to average approximately $56 per barrel in 2026 and $54
per barrel in 2027. Crude oil prices have fluctuated considerably in recent years due to a variety of factors, including global supply and
demand imbalances, geopolitical instability, including in Latin America, OPEC+ production decisions, and conflicts in regions such as
Eastern Europe and the Middle East. We are unable to predict the impact that future market conditions, geopolitical events, weather-
related disruptions or other external factors may have on global energy markets or on our business, financial condition, results of
operations or cash flows. Further, continued volatility in market conditions or lower commodity prices may further deteriorate the
financial performance or future prospects of our operations from current levels, which may result in an impairment of long-lived assets
or inventory and negatively impact our financial results in the period of impairment.

We may be required to recognize a charge against current earnings because of over time method of accounting.

Revenues and profits on long-term project contracts are recognized on an over time basis. We calculate the percent complete and
apply the percentage to determine revenues earned and the appropriate portion of total estimated costs. Accordingly, purchase order
price and cost estimates are reviewed periodically as the work progresses, and adjustments proportionate to the percentage complete
are reflected in the period when such estimates are revised. To the extent that these adjustments result in a reduction or elimination of
previously reported profits, we would have to recognize a charge against current earnings, which could be significant depending on the
size of the project or the adjustment.

Risks Related to Environmental and Regulatory Matters

Our operations and the operations of our customers are subject to environmental, health and safety laws and regulations, and
future compliance, claims, and liabilities relating to such matters may have a material adverse effect on our results of
operations, financial position or cash flows.

The nature of our customers’ operations, including the sourcing, handling, transporting and disposing of a variety of fluids and
substances, including hydraulic fracturing fluids, such as produced water, and other regulated substances, air emissions, and
wastewater discharges exposes our customers to some risk of environmental liability, including the release of pollutants from oil and
natural gas wells and associated equipment to the environment. Failure of our customers to properly handle, transport or dispose of
these materials or otherwise conduct their operations in accordance with environmental, health and safety laws could expose such
customers to substantial liability for administrative, civil and criminal penalties, cleanup and site restoration costs and liability associated
with the release of such materials, damages to natural resources and other damages, which could have an adverse effect on our
business, results of operations and cash flows. We are also subject to laws and regulations associated with equipment manufacturing
operations, including the processing, and the related storage, handling, transportation and disposal of raw materials, products and
wastes. The cost of compliance with these laws can be significant. We are required to invest financial and managerial resources to
comply with such laws and regulations and anticipate that we will continue to be required to do so in the future.

Additionally, environmental, health and safety laws and regulations have changed in the past, and they may change in the future and
become more stringent. Current and future claims and liabilities with respect to environmental, health and safety laws may have a
material adverse effect on both us and our customers because of potential adverse outcomes, defense costs, diversion of management
resources, unavailability of insurance coverage and other factors. If existing environmental, health and safety requirements or
enforcement policies change, we may be required to make significant unanticipated operating expenditures. Refer to
“Business—Environmental, Health and Safety Regulation” for additional information.
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Our operations, and those of our customers, are subject to compliance with governmental regulations related to climate
change.

Climate change continues to attract considerable public and scientific attention. As a result, numerous proposals have been made and
are likely to continue to be made at the international, national, regional and state levels of government to monitor and limit emissions of
carbon dioxide, methane and other GHGs. Some of these efforts have included consideration of cap-and-trade programs, carbon taxes,
GHG reporting and tracking programs and regulations that directly limit GHG emissions from certain sources. However, other regulatory
measures are increasingly focused on easing GHG emission restrictions. For example, on February 12, 2026, the EPA issued a final
rule rescinding the Endangerment Finding that established the Agency’s jurisdiction to regulate GHG emissions from motor vehicles
and other sources. The final rule, which will become effective on April 20, 2026, also repealed regulations based on the Endangerment
Finding. Some regulatory uncertainty remains, however, as immediate judicial challenges are expected. Additionally, opposing or
conflicting measures may be taken at the international, regional, or state levels of government.

Prior federal administrations have enacted climate-related legislation and regulations, and future administrations may seek to reverse
the current deregulatory trend. In 2021 and 2022, President Biden signed the Infrastructure Investment and Jobs Act and the Inflation
Reduction Act (the “IRA”), which contain billions of dollars in incentives for the development of renewable energy, clean hydrogen,
clean fuels, electric vehicles, investments in advanced biofuels and supporting infrastructure and carbon capture and sequestration,
among other provisions. Also, in March 2024, the EPA finalized ambitious rules to reduce harmful air pollutant emissions, including
greenhouse gases, from light-, medium-, and heavy-duty vehicles beginning in model year 2027. Though both the IRA and vehicle
emissions standards have been have been scaled back or halted under the Trump Administration, these or similar incentives and
regulations, if implemented, could accelerate the transition of the economy away from the use of fossil fuels towards lower- or zero-
carbon emissions alternatives, which could decrease demand for, and, in turn, the prices of, the oil and natural gas, which could have a
material and adverse impact on demand for our products. In addition, the IRA imposes the first ever federal fee on the emission of
GHGs through a methane emissions charge. The IRA amends the Clean Air Act to impose a fee on the emission of methane that
exceeds an applicable waste emissions threshold from sources required to report their greenhouse gas emissions to the EPA, including
those sources in the offshore and onshore petroleum and natural gas production and gathering and boosting source categories. On
November 18, 2024, the EPA published final regulations to facilitate compliance with the methane emissions charge However, on
March 14, 2025, President Trump signed a joint congressional resolution disapproving the federal regulations pursuant to the
Congressional Review Act. While the underlying Clean Air Act requirements still exist, there is no current regulatory process to assess,
calculate, or collect the methane emissions charge. If the Clean Air Act provision is implemented in another form, a methane emissions
charge could increase our customers’ operating costs, which could adversely impact our business. While President Trump has signed
multiple executive orders seeking to reverse many of these climate rules and incentives, including pausing the disbursement of funds
under the IRA and eliminating the “electric vehicle mandate”, numerous proposals have been made and are likely to continue to be
made at the international, regional and state levels of government that are intended to limit GHG emissions by enforceable
requirements and voluntary measures.

Separately, various states and groups of states have adopted or are considering adopting legislation, regulation or other regulatory
initiatives that are focused on such areas as GHG cap and trade programs, carbon taxes, reporting and tracking programs, and
restriction of emissions. For example, several states, including Pennsylvania and New Mexico, have adopted regulations restricting the
emission of methane from exploration and production activities. At the international level, in December 2015, the United States
participated in the 21st Conference of the Parties of the United Nations Framework Convention on Climate Change in Paris, France.
The resulting “Paris Agreement” calls for the parties to undertake “ambitious efforts” to limit the average global temperature and
requires member states to submit non-binding, individually determined reduction goals known as “Nationally Determined Contributions”
every five years after 2020. Though the United States has withdrawn from the Paris Agreement (effective January 27, 2026),
international, regional, and state actions to limit GHG emissions could reduce the demand for our products. Litigation risks are also
increasing as a number of entities have sought to bring suit against various oil and natural gas companies in state or federal court,
alleging among other things, that such companies created public nuisances by producing fuels that contributed to climate change or
alleging that the companies have been aware of the adverse effects of climate change for some time but defrauded their investors or
customers by failing to adequately disclose those impacts.

There are also increasing financial risks for fossil fuel producers as stockholders currently invested in fossil fuel energy companies may
elect in the future to shift some or all of their investments into non-fossil fuel related sectors. Institutional lenders who provide financing
to fossil fuel energy companies also have become more attentive to sustainable lending practices and some of them may elect not to
provide funding for fossil fuel energy companies. There is also a risk that financial institutions will be required to adopt policies that have
the effect of reducing the funding provided to the fossil fuel sector. Limitation of investments in and financing for fossil fuel energy
companies could result in the restriction, delay or cancellation of drilling programs or development or production activities. Additionally,
the SEC published final rules on March 28, 2024 relating to the disclosure of a range of climate-related risks. Several lawsuits have
been filed challenging the rules. In April 2024, the SEC agreed to pause the rules to facilitate an orderly judicial resolution and in March
2025, the SEC voted to end its defense of the rules. Though the SEC climate disclosure rules are subject to ongoing litigation and final
agency action remains pending, the SEC’s withdrawal confirms the federal shift away from climate and Environment Social Governance
policies. To the extent similar rules are implemented at a national or state level, enhanced climate disclosure requirements could
accelerate the trend of certain stakeholders and lenders restricting or seeking more stringent conditions with respect to their
investments in certain carbon intensive sectors.
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The adoption and implementation of new or more stringent international, federal or state legislation, regulations or other regulatory
initiatives that impose more stringent standards for GHG emissions from the oil and natural gas sector or otherwise restrict the areas in
which this sector may produce oil and natural gas or generate the GHG emissions could result in increased costs of compliance or
costs of consuming, and thereby reduce demand for oil and natural gas, which could reduce demand for our products. Additionally,
political, litigation and financial risks may result in our customers restricting or canceling production activities, incurring liability for
infrastructure damages as a result of climatic changes, or impairing their ability to continue to operate in an economic manner, which
also could reduce the demand for our products. One or more of these developments could have a material adverse effect on our
business, financial condition and results of operations.

Finally, many scientists have concluded that increasing concentrations of GHG in the atmosphere may produce climate changes that
have significant physical effects, such as increased frequency and severity of storms, droughts, floods and other climate events that
could have an adverse effect on our and our customers’ operations.

Federal, state and local legislative and regulatory initiatives relating to hydraulic fracturing as well as governmental reviews
and investment practices for such activities may serve to limit future oil and natural gas exploration and production activities
and could have a material adverse effect on our results of operations and business.

Many of our customers utilize hydraulic fracturing in their operations. Environmental concerns have been raised regarding the potential
impact of hydraulic fracturing on underground water supplies. These concerns have led to several regulatory and governmental
initiatives in the United States to restrict the hydraulic fracturing process, which could have an adverse impact on our customers’
completion or production activities.

State and federal regulatory agencies have also recently focused on a possible connection between the operation of injection wells
used for oil and natural gas wastewater disposal and seismic activity. Similar concerns have been raised that hydraulic fracturing may
also contribute to seismic activity. When caused by human activity, such events are called induced seismicity. Developing research
suggests that the link between seismic activity and wastewater disposal may vary by region.

Although we do not conduct hydraulic fracturing, increased regulation and attention given to the hydraulic fracturing process could lead
to greater opposition to oil and natural gas production activities using hydraulic fracturing techniques. In addition, the adoption of new
laws or regulations at the federal, state, local or foreign level imposing reporting obligations on, or otherwise limiting, delaying or
banning, the hydraulic fracturing process or other processes on which hydraulic fracturing relies, such as water disposal, could make it
more difficult to complete oil and natural gas wells, increase our customers’ costs of compliance and doing business, and otherwise
adversely affect the hydraulic fracturing services they perform, which could negatively impact demand for our products.

The adoption of any additional laws or regulations regarding hydraulic fracturing or further restrictions on the availability of capital for
hydraulic fracturing could potentially cause a decrease in the completion of new oil and natural gas wells, increased compliance costs
and time and an associated decrease in demand for our products. Such a decrease could have a material adverse effect on our
liquidity, consolidated results of operations, and consolidated financial condition. Moreover, the increased competitiveness of alternative
energy sources (such as wind, solar, geothermal, nuclear, tidal and biofuels) or increased focus on reducing the use of combustion
engines in transportation (such as governmental mandates that ban the sale of new gasoline-powered automobiles) could reduce
demand for hydrocarbons and therefore for our products, which would lead to a reduction in our revenues and adversely affect our
financial performance.

Conservation measures, commercial development and technological advances could reduce demand for oil and natural gas
and our products.

Fuel conservation measures, alternative fuel requirements, increasing consumer demand for alternatives to oil and natural gas,
technological advances in fuel economy and energy generation devices could reduce demand for oil and natural gas, resulting in
reduced demand for oilfield services. The impact of the changing demand for oil and natural gas services and products may have a
material adverse effect on our business, financial condition, results of operations and cash flows.

The commercial development of economically viable alternative energy sources and related products (such as electric vehicles, wind,
solar, geothermal, nuclear, tidal, fuel cells and biofuels) could have a similar effect. In addition, certain U.S. federal income tax
deductions currently available with respect to oil and natural gas exploration and development, including the allowance of percentage
depletion for oil and natural gas properties, may be eliminated as a result of proposed legislation. Any future decreases in the rate at
which oil and natural gas reserves are discovered or developed, whether due to the passage of legislation, increased governmental
regulation leading to limitations, or prohibitions on exploration and drilling activity, including hydraulic fracturing, or other factors, could
have a material adverse effect on our business and financial condition, even in a stronger oil and natural gas price environment.
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Additional restrictions on drilling activities intended to protect certain species of wildlife may adversely affect our ability to
conduct completion activities.

In the United States, the Endangered Species Act (the “ESA”) restricts activities that may affect endangered or threatened species or
their habitats. Similar protections are offered to migratory birds under the Migratory Bird Treaty Act (the “MBTA”). To the extent species
that are listed under the ESA or similar state laws, or are protected under the MBTA, inhabit the areas where our customers operate,
the operations of our customers could be adversely impacted. Moreover, drilling activities may be delayed, restricted or precluded in
protected habitat areas or during certain seasons, such as breeding and nesting seasons. The listing of new species under the ESA in
the areas where our customers operate similarly has the potential to adversely impact our operations and demand for our products as a
result of restrictions on oil and natural gas activities. The U.S. Fish and Wildlife Service and similar state agencies may also designate
critical or suitable habitat areas that they believe are necessary for the survival of threatened or endangered species. The designation
of previously unidentified endangered or threatened species or their habitat could cause the operations of our customers to become
subject to operating restrictions or bans, and limit future development activity in affected areas.

Demand for our products and services could be reduced by existing and future legislation, regulations and public sentiment
related to the transition away from fossil fuel energy sources.

Regulatory agencies and environmental advocacy groups in the European Union, the United States and other regions or countries have
been focusing considerable attention on the emissions of carbon dioxide, methane and other greenhouse gases and their role in
climate change. There is also increased focus, including by governments and our customers, investors and other stakeholders, on
these and other sustainability and energy transition matters. Existing or future legislation and regulations related to greenhouse gas
emissions and climate change, as well as initiatives by governments, nongovernmental organizations, and companies to conserve
energy or promote the use of alternative energy sources, and negative attitudes toward or perceptions of fossil fuel products and their
relationship to the environment, may significantly curtail demand for and production of oil and gas in areas of the world where our
customers operate, and thus reduce future demand for our products and services. This may, in turn, adversely affect our financial
condition, results of operations and cash flows. Our business, reputation and demand for our stock could be negatively affected if we do
not (or are perceived to not) act responsibly with respect to sustainability matters.

Risks Related to Technology Advancement

To compete in our industry, we must continue to develop new technologies and products to support our operations, secure
and maintain patents related to our current and new technologies and products and protect and enforce our intellectual
property rights.

The markets for our products are characterized by continual technological developments. We may face competition in the future from
companies using new technologies and new systems. If we cannot continue to develop and market innovative technologies to meet
customers’ requirements, our business may not expand and grow as planned. For us to keep pace with technological changes and
remain competitive, we will need to continue to make significant investments in new technologies and research and development,
including to design and launch new products and services. New technologies may also be protected by third party patents or other
intellectual property rights and therefore may not be available for our use or protection. Further, alternative products and services may
be developed which may compete with or displace our products. We may not be able to successfully differentiate our products from
those of our competitors. Our clients may not consider our proposed products to be of value to them; or if the proposed products are of
a competitive nature, our clients may not view them as superior to our competitors’ products. If we are not able to develop commercially
competitive products in a timely manner in response, our ability to service our customers’ demands may be adversely affected. Our
future ability to develop new products and technologies in order to support our operations depends on our ability to design and produce
products that allow us to meet the needs of our customers and third parties on an integrated basis and obtain and maintain patent
protection.

We may encounter resource constraints, technical barriers, or other difficulties that would delay introduction of new products in the
future. Our competitors may introduce new products or obtain patents before we do and achieve a competitive advantage. Additionally,
the time and expense invested in product development may not result in commercial applications. In addition, continuing development
or acquisition of new products inherently carries the risk of inventory obsolescence with respect to our older products.

While we believe that we are not dependent on any one patent to protect our material technology, obtaining patent protection for our
products is an important component of our overall competitive business strategy. We currently hold, as of December 31, 2025,
approximately 769 U.S. and international patent properties, which give the owner of a patent the right to exclude third parties from
making, using, selling, and offering for sale the inventions claimed in the patents in the applicable country. Patent rights do not
necessarily grant the owner of a patent the right to practice the invention claimed in a patent, but merely the right to exclude others from
practicing the invention claimed in the patent. Patent laws and their implementation vary throughout the world. Some foreign countries
do not protect intellectual property rights to the same extent as U.S. laws. Further, policing the unauthorized use of our intellectual
property in foreign jurisdictions may be difficult. Therefore, our intellectual property rights may not be as strong or as easily enforced
outside of the United States. It may also be possible for a third party to design around our patents. Furthermore, patent rights have
territorial limits. Some of our work will be conducted in international waters and would, therefore, not fall within the scope of any
country’s patent jurisdiction. We may not be able to enforce our patents against infringement occurring in international waters and other
“non-covered” territories. Also, we do not have patents in every jurisdiction in which we conduct business and our patent portfolio will
not protect all aspects of our business and may relate to obsolete or unusual methods, which would not prevent third parties from
entering the same market.
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We attempt to limit access to and distribution of our technology and trade secrets by customarily entering into confidentiality
agreements with our employees, customers and potential customers and suppliers. However, our rights in our confidential information,
trade secrets, and confidential know-how will not prevent third parties from independently developing similar information. Publicly
available information (for example, information in expired issued patents, published patent applications, and scientific literature) can
also be used by third parties to independently develop technology. We cannot provide assurance that this independently developed
technology will not be equivalent or superior to our proprietary technology.

In addition, we may become involved in legal proceedings from time to time to protect and enforce our intellectual property rights.
Further, our intellectual property rights may not have the value that management believes them to have and such value may change
over time as we and others develop new product designs and improvements.

If we are unable to obtain patents, licenses and other intellectual property rights covering our products, our operating results
may be adversely affected.

Our success depends, in part, on our ability to obtain patents, licenses and other intellectual property rights covering our products. To
that end, we have obtained certain patents and intend to continue to seek patents on some of our inventions, technologies and
products. While we have patented some of our key technologies, we do not patent all of our proprietary technology, even when
regarded as patentable. The process of seeking patent protection can be long and expensive. Further, there can be no assurance that
patents will be issued from currently pending or future applications or that, if patents are issued, they will be of sufficient scope or
strength to provide meaningful protection or any commercial advantage to us. In addition, effective copyright and trade secret protection
may be unavailable or limited in certain countries. Litigation, which could demand significant financial and management resources, may
be necessary to enforce our patents or other intellectual property rights. Also, there can be no assurance that we can obtain licenses or
other rights to necessary intellectual property on acceptable terms. Failure to secure adequate protection for our intellectual property
rights could result in our competitors offering similar services and products, potentially resulting in the loss of some of our competitive
advantage, which could adversely affect our business, prospects, financial condition and operating results.

Patent terms may be inadequate to protect our competitive position for an adequate amount of time.

Patents have a limited lifespan, and the protection patents afford is limited. In the United States, if all maintenance fees are timely paid,
the natural expiration of a patent is generally 20 years from its earliest U.S. non-provisional filing date. Even if patents covering our
product are obtained, once the patent life has expired for patents covering a product, we may be subject to competition from
competitive products and services. As a result, our patent portfolio may not provide us with sufficient rights to exclude others from
commercializing products similar or identical to ours.

Technology disputes could negatively impact our operations or increase our costs.

Our products use proprietary technology and equipment, which can involve potential infringement of a third party’s rights, or a third
party’s infringement of our rights, including patent rights. The majority of the intellectual property rights relating to our products are
owned by us. However, we have been, and may in the future be, involved in patent litigation and other proceedings involving patents
and other intellectual property. For example, DWS is currently party to a patent infringement litigation matter, as described in Note 16.
Commitments and Contingencies — Impulse Litigation of our Consolidated Financial Statements included elsewhere in this Annual
Report. In the event that we or one of our customers becomes involved in a dispute over infringement of intellectual property rights
relating to equipment or technology owned or used by us, services performed by us or products provided by us, we may lose access to
important equipment or technology or our ability to provide our products, or we could be required to cease use of some equipment or
technology or forced to modify our equipment, technology or products. We could also be required to pay license fees or royalties for the
use of equipment or technology or products. In addition, we may lose a competitive advantage in the event we are unsuccessful in
enforcing our rights against third parties. Regardless of the merits, any such claims may result in significant legal and other costs,
including reputational harm, and may strain our resources. Some of our competitors and current and potential vendors have a
substantial amount of intellectual property related to new equipment and technologies. We cannot guarantee that our equipment,
technology or products will not be determined to infringe currently issued or future issued patents or other intellectual property rights
belonging to others, including, without limitation, situations in which our equipment, technology or products may be covered by patent
applications filed by other parties. Technology disputes involving us or our customers or supplying vendors could have a material
adverse impact on our business, financial condition, cash flows and results of operations.

Our failure to protect our proprietary information and any successful intellectual property challenges against us could
materially and adversely affect our competitive position.

The protection of our intellectual property rights is essential to maintaining our competitive position and recognizing the value of our
investments in technology and intellectual property in our existing and future products. We rely on patent and trade secret protection for
certain aspects of our technology, in part through confidentiality and other written agreements with our employees, consultants and third
parties. Through these and other written agreements, we attempt to control access to and distribution of our intellectual property
documentation and other proprietary technology information. Despite our efforts to protect our proprietary rights, former employees,
consultants or third parties may, in an unauthorized manner, attempt to use, copy or otherwise obtain and market or distribute our
intellectual property rights or technology or otherwise develop a product with the same functionality as our technology. Policing
unauthorized use of our intellectual property rights is difficult, and nearly impossible on a worldwide basis. Therefore, we cannot be
certain that the steps we have taken or will take in the future will prevent misappropriation of our technology or intellectual property
rights.

18



We also actively pursue patent protection for our proprietary technology and intellectual property. The process of seeking patent
protection can be long and expensive and we cannot be certain that any currently pending or future applications will actually result in
issued patents, or that, even if patents are issued, they will be respected by third parties. In addition, our competitors may be able to
develop technology independently that is similar to ours without infringing on our patents or gaining access to our trade secrets, and
this could have a similar effect on our competitive position.

Intellectual property litigation and threats of litigation are becoming more common in the oilfield services industry. We may in the future
be involved in litigation, in the United States or abroad, to enforce our patents or other intellectual property rights or to protect our trade
secrets and know-how. These actions can require multiple years to come to resolution or settlement, and even if we ultimately prevail,
we may be unable to realize adequate protection of our competitive position. In addition, these actions commonly result in
counteractions by the affected third parties to attack the validity of our patents. While we intend to prosecute these actions vigorously,
there is no guarantee of success, and such effort takes significant financial and management resources from the Company. In the event
that one or more of our patents are challenged, a court or the United States Patent and Trademark Office ("USPTQ") may invalidate the
patent(s) or determine that the patent(s) is not enforceable, which could harm our competitive position. If our patents are invalidated, or
if the scope of the claims in any of these patents is limited by a court or USPTO decision, we could be prevented from pursuing certain
litigation matters or licensing the invalidated or limited portion of such patents. Such adverse decisions could negatively impact our
future, expected revenue. Patent litigation, if necessary or when instituted against us, could result in substantial costs and divert our
management’s attention and resources.

We may be subject to claims that our employees, consultants, or advisors have wrongfully used or disclosed alleged trade
secrets of their current or former employers or claims asserting ownership of what we regard as our own intellectual
property.

Many of our employees and consultants are currently or were previously employed at other companies in our field, including our
competitors or potential competitors. Although we try to ensure that our employees and consultants do not use the proprietary
information or know-how of others in their work for us, we may be subject to claims that we or these individuals have used or disclosed
intellectual property, including trade secrets or other proprietary information, of any such individual’s current or former employer.
Litigation may be necessary to defend against these claims. If we fail in defending any such claims, in addition to paying monetary
damages, we may lose valuable intellectual property rights or personnel. Even if we are successful in defending against such claims,
litigation could result in substantial costs and be a distraction to management.

In addition, while it is our policy to require our employees and contractors who may be involved in the conception or development of
intellectual property to execute agreements assigning such intellectual property to us, we may be unsuccessful in executing such an
agreement with each party who, in fact, conceives or develops intellectual property that we regard as our own. The assignment of
intellectual property rights may not be self-executing, or the assignment agreements may be breached, and we may be forced to bring
claims against third parties or defend claims that they may bring against us to determine the ownership of what we regard as our
intellectual property. Any of the foregoing could have a material adverse effect on our business, financial condition, results of operations
and prospects.

We may be adversely affected by disputes regarding intellectual property rights of third parties.

Third parties from time to time may initiate litigation against us by asserting that the conduct of our business infringes, misappropriates
or otherwise violates intellectual property rights. For example, DWS is currently party to a patent infringement litigation matter, as
described in Note 16. Commitments and Contingencies — Impulse Litigation of our Consolidated Financial Statements included
elsewhere in this Annual Report. We may not prevail in any such legal proceedings related to such claims, and our products and
services may be found to infringe, impair, misappropriate, dilute or otherwise violate the intellectual property rights of others. If we are
sued for infringement and lose, we could be required to pay substantial damages and/ or be enjoined from using or selling the infringing
products or technology. Any legal proceeding concerning intellectual property could be protracted and costly regardless of the merits of
any claim and is inherently unpredictable and could have a material adverse effect on our financial condition, regardless of its outcome.

If we were to discover that our technologies or products infringe valid intellectual property rights of third parties, we may need to obtain
licenses from these parties or substantially re-engineer our products in order to avoid infringement. We may not be able to obtain the
necessary licenses on acceptable terms, or at all, or be able to re-engineer our products successfully. If our inability to obtain required
licenses for our technologies or products prevents us from selling our products, that could adversely impact our financial condition and
results of operations.

Additionally, we currently license certain third-party intellectual property in connection with our business, and the loss of any such
license could adversely impact our financial condition and results of operations.

If we are not able to design, develop, and produce commercially competitive products, our business and consolidated results
of operations and the value of our intellectual property could be materially and adversely affected.

The market for our products is characterized by continual technological developments to provide better and more reliable performance
and enhanced product offerings. If we are not able to design, develop, and produce commercially competitive products in a timely
manner in response to changes in the market, customer requirements, competitive pressures, and technology trends, our business and
consolidated results of operations and the value of our intellectual property could be materially and adversely affected. Likewise, if our
proprietary technologies, equipment, facilities, or work processes become obsolete, our business may no longer be competitive, and
our consolidated results of operations could be materially and adversely affected.
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We are subject to cybersecurity risks. A cyber incident could occur and result in information theft, data corruption,
operational disruption and/or financial loss.

The oil and natural gas industry has become increasingly dependent on digital technologies to conduct certain processing activities. At
the same time, cyber incidents, including deliberate attacks or unintentional events, have increased. The U.S. government has issued
public warnings that indicate that energy assets might be specific targets of cybersecurity threats. Our technologies, systems and
networks, and those of our customers, vendors, suppliers and other business partners, may become the target of cyber attacks or
information security breaches that could result in the unauthorized release, gathering, monitoring, misuse, loss or destruction of
proprietary and other information, or other disruption of our business operations. In addition, certain cyber incidents, such as
surveillance, may remain undetected for an extended period. Our systems for protecting against cybersecurity risks may not be
sufficient. As cyber incidents continue to evolve, we may be required to expend additional resources to continue to modify or enhance
our protective measures or to investigate and remediate any vulnerability to cyber incidents.

We have experienced IT system disruptions and cyber attacks in the past, and a failure of our IT infrastructure and cyber
attacks could adversely impact us in the future.

We depend on our IT systems for the efficient operation of our business. Accordingly, we rely upon the capacity, reliability and security
of our IT hardware and software infrastructure and our ability to expand and update this infrastructure in response to our changing
needs. Despite our implementation of security measures, our systems are vulnerable to damage from computer viruses, natural
disasters, incursions by intruders or hackers, failures in hardware or software, power fluctuations, cyber terrorists and other similar
disruptions. Additionally, we rely on third parties to support the operation of our IT hardware and software infrastructure, and in certain
instances, utilize web-based applications. We routinely monitor our systems for IT disruptions and cyber attacks and have processes in
place to detect and remediate vulnerabilities. Nevertheless, we have experienced occasional IT disruptions, cyber attacks and
attempted breaches, including attacks resulting from phishing emails. We responded to and mitigated the impact of these incidents. The
failure of our IT systems or those of our vendors to perform as anticipated for any reason or any significant breach of security could
disrupt our business and result in numerous adverse consequences, including reduced effectiveness and efficiency of operations,
inappropriate disclosure of confidential and proprietary information, reputational harm, increased overhead costs, loss of important
information, theft or misappropriation of funds, violation of privacy or other laws, and exposure to litigation or indemnity claims, including
resulting from customer-imposed cybersecurity controls or other related contractual obligations, which could have a material adverse
effect on our business and results of operations. In addition, we may be required to incur significant costs to protect against damage
caused by these disruptions or security breaches in the future.

Unauthorized access to or modification of, or actions disabling our ability to obtain authorized access to, our customers’ data, other
external data, personal data, or our own data, as a result of a cyber incident, attack or exploitation of a security vulnerability, or loss of
control of our clients’ operations could result in significant damage to our reputation or disruption of the services we provide to our
customers or of our customers’ businesses. In addition, allegations, reports, or concerns regarding vulnerabilities affecting our digital
products or services could damage our reputation. This could lead to fewer customers using our digital products and services, which
could have a material adverse impact on our financial condition, results of operations, cash flows, and future prospects. In addition, if
our systems or third-party products, services, and network systems for protecting against cybersecurity risks prove to be insufficient, we
could be adversely affected by, among other things, loss of or damage to our intellectual property, proprietary or confidential
information; loss of customer, supplier, or our employee data; breach of personal data; interruption of our business operations;
disruption of our customers’ businesses; increased legal and regulatory exposure, including fines and remediation costs; and increased
costs required to prevent, respond to, or mitigate cybersecurity attacks. These risks could harm our reputation and our relationships
with our employees, our customers, our suppliers, our alliance partners and other third parties, and may result in claims against us.

Our business is subject to complex and evolving U.S. and foreign laws and regulations regarding privacy and data protection.

The regulatory environment surrounding data privacy and protection is constantly evolving and can be subject to significant change.
New laws and regulations governing data privacy and the unauthorized disclosure of confidential information, including the European
Union General Data Protection Regulation and recent California legislation, pose increasingly complex compliance challenges and
potentially elevate our costs. Any failure, or perceived failure, by us to comply with applicable data protection laws could result in
proceedings or actions against us by governmental entities or others, subject us to significant fines, penalties, judgments and negative
publicity, require us to change our business practices, increase the costs and complexity of compliance, and adversely affect our
business. As noted above, we are also subject to the possibility of cyber incidents or attacks, which themselves may result in a violation
of these laws. Additionally, if we acquire a company that has violated or is not in compliance with applicable data protection laws, we
may incur significant liabilities and penalties as a result.

Artificial Intelligence presents risks and challenges that can impact our business.

Artificial Intelligence ("Al") presents risks and challenges that could impact our business, including potential breaches of privacy or
security incidents related to the use of Al. We are in the early stages of integrating Al tools into our systems, and we expect our third-
party service providers as well as our competitors will also develop or use such tools. Over time, Al may become more important to our
operations and future growth.

We cannot provide assurance that we will realize any desired or anticipated benefits from Al, and we may face challenges in properly
implementing this technology. Additionally, we or our Al service providers may fail to meet existing or rapidly evolving regulatory or
industry standards related to privacy and data protection, compliance, and transparency, among others, which could inhibit our or our
service providers’ ability to maintain an adequate level of functionality or service.
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Al tools used by us or by our service providers could produce inaccurate or unexpected results or behaviors that could harm our
business, customers or reputation. While Al systems may enhance productivity, they could also lead to the displacement of certain jobs
or roles, which if true, could create social and organizational challenges. Our competitors or other third parties may incorporate Al in
their business operations more quickly or more successfully than we do, which may negatively impact our ability to compete effectively.

Additionally, the complex and rapidly evolving landscape around Al may expose us to claims, inquiries, demands and proceedings by
private parties and global regulatory authorities and subject us to legal liability as well as reputational harm. New laws and regulations
are being adopted in various jurisdictions globally, and existing laws and regulations may be interpreted in ways that would affect our
business operations and the way in which we use Al. Any of these outcomes could impair our ability to compete effectively, damage our
reputation, result in the loss of our or our customers’ property or information and/or materially adversely affect our financial position,
operating results or cash flows.

Risks Related to Ownership of our Common Stock

The market price of our common stock may be volatile.

The trading price of our common stock and the price at which we may sell common stock in the future are subject to large fluctuations
in response to any of the following:

e limited trading volume in our common stock;
e quarterly variations in operating results;

e general financial market conditions;

e the prices of natural gas and oil;

e announcements by us and our competitors;
e our liquidity;

e changes in government regulations;

e our ability to raise additional funds;

e ourinvolvement in litigation; and

e other events.

A significant reduction by Amberjack of its ownership interests in us could adversely affect us.

We believe that Amberjack's substantial ownership interest in us provides it with an economic incentive to assist us to be successful.
Because the lock-up restrictions on transfers or sales of our securities set forth in the stockholders’ agreement entered into in
connection with the Merger (the “Stockholders Agreement”) have expired, Amberjack and its affiliates are no longer subject to any
obligation to maintain their ownership interest in us and may elect at any time to sell all or a substantial portion of or otherwise reduce
their ownership interest in us. If Amberjack sells all or a substantial portion of its ownership interests in us, Amberjack may have less
incentive to assist in our success and directors associated with Amberjack may choose to resign from their positions as members of our
Board of Directors. Such actions could adversely affect our ability to successfully implement our business strategies which could
adversely affect our cash flows or results of operations.

Amberjack and its affiliates have the ability to exercise significant influence over certain corporate actions.

Amberjack and its affiliates currently own approximately 42% of our outstanding common stock. As a result, these stockholders could
have significant influence over the outcome of matters requiring a stockholder vote, including the election of directors, the adoption of
any amendment to our bylaws and the approval of mergers and other significant corporate transactions. Their influence over us may
have the effect of delaying or preventing a change of control or may adversely affect the voting and other rights of other stockholders. In
addition, pursuant to the Stockholders Agreement, subject to certain exceptions, Amberjack and its affiliates have the right to designate
four nominees for election to our Board of Directors. Finally, if these stockholders were in the future to sell all or a material number of
shares of common stock, the market price of our common stock could be negatively impacted.

Provisions in our certificate of incorporation and bylaws and under Delaware law could make an acquisition of the Company,
which may be beneficial to our stockholders, more difficult and may prevent attempts by our stockholders to replace or
remove our current management.

Provisions in our certificate of incorporation and our bylaws may discourage, delay or prevent a merger, acquisition or other change in
control of the Company that stockholders may consider favorable, including transactions in which you might otherwise receive a
premium for your shares. These provisions could also limit the price that investors might be willing to pay in the future for shares of our
common stock, thereby depressing the market price of our common stock. In addition, because our Board of Directors is responsible for
appointing the members of our management team, these provisions may frustrate or prevent any attempts by our stockholders to
replace or remove our current management by making it more difficult for stockholders to replace members of our Board of Directors.
Among other things, these provisions include those establishing:

e provisions relating to the classification, nomination and removal of our directors;
e provisions regulating the ability of our stockholders to bring matters for action at annual meetings of our stockholders;
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e  provisions requiring the approval of the holders of at least 80% of our voting stock for a broad range of business combination
transactions with related persons; and

e the authorization given to our Board of Directors to issue and set the terms of preferred stock.

In addition, Section 203 of the General Corporation Law of the State of Delaware (the “DGCL”) prohibits a publicly held Delaware
corporation from engaging in a business combination with an interested stockholder, unless the business combination is approved in a
prescribed manner. An interested stockholder includes a person, individually or together with any other interested stockholder, who
within the last three years has owned 15% of our voting stock.

Amberjack is not limited in its ability to compete with us. Pursuant to the terms of the Stockholders Agreement, Amberjack
and its affiliates are not required to communicate or offer corporate opportunities to us, and our directors and officers may be
permitted to offer certain corporate opportunities to Amberjack or its affiliates before us.

Amberjack may invest in other companies in the future that may compete with us. Conflicts of interest could arise in the future between
us, on the one hand, and Amberjack, on the other hand, concerning among other things, potential competitive business activities or
business opportunities.

Our Board of Directors includes persons who are also directors and/or officers of members of Amberjack or its affiliates. The
Stockholders Agreement provides that to the fullest extent permitted by the DGCL and subject to applicable legal requirements and any
express agreement, Amberjack and its affiliates and each Amberjack designee to our Board of Directors that is also a director, officer,
employee or other representative of Amberjack (collectively, the “Covered Persons”) may, and have no duty not to, (i) invest in, carry on
and conduct any business of any kind, nature or description, whether or not such business is competitive with or in the same or similar
lines of business as the Company or any of its subsidiaries, (ii) do business with any client, customer, vendor or lessor of any of the
Company or its affiliates, and/or (iii) make investments in any kind of property in which the Company or its subsidiaries may make
investments. To the fullest extent permitted by the DGCL or any other applicable law, the Company renounces any interest or
expectancy to participate in any business, business opportunity, transaction, investment or other matter of any Covered Person as
currently conducted or as may be conducted in the future, and waives any claim against a Covered Person and shall indemnify a
Covered Person against any claim that such Covered Person is liable to the Company or its stockholders for breach of any fiduciary
duty or otherwise solely by reason of such Covered Person’s participation in, or failure to offer or communicate to the Company, its
subsidiaries or any controlled affiliates any information regarding, any such business opportunity.

Our bylaws provide that the Court of Chancery of the State of Delaware and the federal district courts of the United States are
the exclusive forums for substantially all disputes between us and our stockholders, which could limit our stockholders’
ability to obtain a favorable judicial forum for disputes with us or our directors, officers or employees.

Our bylaws provide that, to the fullest extent permitted by law, the Court of Chancery of the State of Delaware (or, if the Court of
Chancery does not have, or declines to accept, jurisdiction, another state court or a federal court located within the State of Delaware)
is the exclusive forum for any claims, including claims in the right of the Company: (a) that are based upon a violation of a duty by a
current or former director, officer, employee or stockholder in such capacity, or (b) as to which the DGCL confers jurisdiction upon the
Court of Chancery. This provision would not apply to suits brought to enforce a duty or liability created by the Exchange Act or any
other claim for which the U.S. federal courts have exclusive jurisdiction. The bylaws further provide that the sole and exclusive forum for
any complaint asserting a cause of action arising under the Securities Act, to the fullest extent permitted by law, shall be the federal
district courts of the United States. The enforceability of similar exclusive federal forum provisions in other companies’ organizational
documents has been challenged in legal proceedings, and while the Delaware Supreme Court has ruled that this type of exclusive
federal forum provision is facially valid under Delaware law, there is uncertainty as to whether other courts would enforce such
provisions and that investors cannot waive compliance with the federal securities laws and the rules and regulations thereunder. These
exclusive forum provisions may limit a stockholder’s ability to bring a claim in a judicial forum that it finds favorable for disputes with us
or our directors, officers or other employees, which may discourage such lawsuits against us and our directors, officers, and other
employees. Alternatively, if a court were to find either exclusive forum provision in our bylaws to be inapplicable or unenforceable in an
action, we may incur additional costs associated with resolving such action in other jurisdictions, which could have a material adverse
effect on our business, financial condition, and results of operations.

We do not anticipate declaring or paying any cash dividends to holders of our common stock in the foreseeable future, and
our existing debt agreements place certain restrictions on our ability to do so.

We do not anticipate declaring or paying any cash dividends to holders of our common stock in the foreseeable future. We currently
intend to retain all future earnings, if any, to finance the growth and development of our business, and the payment of future dividends
will be at the discretion of our Board of Directors and will depend upon then-existing conditions, including our results of operations,
financial condition, capital requirements, investment opportunities, statutory restrictions on our ability to pay dividends and other factors
our Board of Directors may deem relevant. In addition, our existing debt agreements place, and we expect our future debt agreements
will place, certain restrictions on our ability to pay cash dividends. Consequently, unless we revise our dividend policy, your only
opportunity to achieve a return on your investment is if the price of our common stock appreciates. There is no guarantee that the price
of our common stock that will prevail in the market will ever exceed the price that you pay in this offering.
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We may issue preferred stock whose terms could adversely affect the voting power or value of our common stock.

Our amended and restated certificate of incorporation will authorize us to issue, without the approval of our stockholders, one or more
classes or series of preferred stock having such designations, preferences, limitations and relative rights, including preferences over
our common stock respecting dividends and distributions, as our Board of Directors may determine. The terms of one or more classes
or series of preferred stock could adversely impact the voting power or value of our common stock. For example, we might grant
holders of preferred stock the right to elect some number of our directors in all events or on the happening of specified events or the
right to veto specified transactions. Similarly, the repurchase or redemption rights or liquidation preferences we might assign to holders
of preferred stock could affect the residual value of the common stock.
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ITEM 1B. UNRESOLVED STAFF COMMENTS

None.

ITEM 1C. CYBERSECURITY

We maintain a cyber risk management program designed to identify, assess, manage, mitigate, and respond to cybersecurity threats.
The underlying controls of the cyber risk management program are based on recognized best practices and standards for cybersecurity
and information technology, including the National Institute of Standards and Technology (“NIST”). We have an annual assessment,
performed by a third party, of our cyber risk management program against the NIST Cybersecurity Framework. We contract a
CyberSecurity Operations Center operating in three locations to provide 24/7 monitoring of our global cybersecurity environment and to
coordinate the investigation and remediation of alerts. An annual incident response drill is in place to prepare support teams in the
event of a significant incident. Cyber partners are a key part of our cybersecurity infrastructure. We partner with leading cybersecurity
companies and organizations, leveraging third-party technology and expertise. We engage with these partners to monitor and maintain
the performance and effectiveness of products and services that are deployed in our environment.

Our VP of IT reports to our Chief Financial Officer and is the head of our cybersecurity team. The VP of IT brings over 27 years of
dedicated experience in information security and is responsible for assessing and managing our cyber risk management program,
informing senior management regarding the prevention, detection, mitigation, and remediation of cybersecurity incidents and
supervising such efforts. The cybersecurity team has decades of experience selecting, deploying, and operating cybersecurity
technologies, initiatives, and processes around the world, and relies on threat intelligence as well as other information obtained from
governmental, public or private sources, including external consultants engaged by Innovex. The Audit Committee of the Board of
Directors oversees our cybersecurity risk exposures and the steps taken by management to monitor and mitigate cybersecurity risks.
The IT department briefs the Audit Committee on the effectiveness of our cyber risk management program, typically on a semiannual
basis. In addition, cybersecurity risks are reviewed by our Board of Directors, at least annually, as part of our corporate risk mapping
exercise. We face risks from cybersecurity threats that could have a material adverse effect on our business, financial condition, results
of operations, cash flows or reputation. We have experienced, and will continue to experience, cyber incidents in the normal course of
its business. However, prior cybersecurity incidents have not had a material adverse effect on our business, financial condition, results
of operations, or cash flows. Refer to “ltem 1A. Risk Factors—Risks Related to Technology Advancement—We are subject to
cybersecurity risks. A cyber incident could occur and result in information theft, data corruption, operational disruption and/or financial
loss” and “ltem 1A. Risk Factors—Risks Related to Technology Advancement—We have experienced IT system disruptions and cyber
attacks in the past, and a failure of our IT infrastructure and cyber attacks could adversely impact us in the future" for additional
information.

ITEM 2. PROPERTIES
Below is a list of active properties which we owned or leased as of December 31, 2025. Our facilities secure our obligations under the

Credit Facility. In addition to the below properties, we also have several non-material properties which may be idle, sub-leased or
undeveloped.
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Location

Description / Use

Owned /Leased

North America

Alice, TX

Amelia, LA

Andrews, TX

Andrews, TX

Bonnyville, Alberta, Canada
Broussard, LA

Calgary, Alberta, Canada
Clairmont, Alberta, Canada
Conroe, TX

Corpus Christi, TX

Denver, CO

Dickinson, ND

Duchess, Alberta, Canada
Edmonton, Alberta, Canada
Edmonton, Alberta, Canada
Estevan, CA

Grove City, PA

Houston, TX

Houston, TX

Houston, TX

Humble, TX

Humble, TX

Johnstown, CO

Kindersley, Saskatchewan, Canada
Longview, TX

Lucerne , TX

Midland, TX

Mineral Wells , TX

Naples, UT

Odessa, TX

Oklahoma City, OK
Pleasanton, TX

Red Deer, Alberta, Canada
Red Deer, Alberta, Canada
Swift Current, Saskatchewan, Canada
Tuttle, OK

Williston, ND

International

Aberdeen, Scotland
Aberdeen, Scotland

Abu Dhabi, UAE

Bac Ninh Province, Vietnam
Bogota, Colombia
Cipolletti, Argentina
Dammam, Saudi Arabia
Dammam, Saudi Arabia
Dhahran, Saudi Arabia
Dubai, UAE

Esbjerg, Denmark
Funza, Colombia
Macaé, Rio de Janeiro, Brazil
Muscat, Oman

Neuquen, Argentina
Nuevo Paraiso, Ecuador
Perth, Australia
Porthlethen, Scotland
Quito, Ecuador

Shui Yang District, China
Stavanger, Norway
Stavanger, Norway
Villahermosa, Mexico
Villahermosa, Mexico
Welshpool, Australia

Field District

Field District / Manufacturing

Field District
Field District
Warehouse
Field District
Office Space
Warehouse
Field District
Field District
Sales Office
Field District
Warehouse
Field District
Warehouse
Field District
Field District
Field District
Manufacturing
Warehouse

Corporate HQ, Mfg

Warehouse
Field District
Warehouse
Field District
Manufacturing
Field District
Manufacturing
Field District
Field District
Field District
Field District
Office Space
Warehouse
Warehouse
Field District
Field District

Manufacturing
Regional Office
Field District
Manufacturing
Office Space
Office Space
Field District
Manufacturing
Warehouse
Regional Office
Warehouse
Warehouse

Field District / Manufacturing

Field District
Warehouse

Field District
Field District
Field District
Office Space
Field District
Field District

Field District / Manufacturing

Office Space
Warehouse
Warehouse

Leased
Leased
Leased
Owned
Leased
Leased
Leased
Leased
Leased
Leased
Leased
Leased
Leased
Leased
Leased
Owned
Leased
Leased
Leased
Leased
Leased
Leased
Leased
Leased
Leased
Owned
Leased
Owned
Leased
Leased
Leased
Leased
Leased
Leased
Leased
Leased
Leased

Owned
Leased
Leased
Leased
Leased
Leased
Leased
Owned
Leased
Leased
Leased
Leased
Owned
Leased
Leased
Leased
Leased
Owned
Leased
Leased
Owned
Owned
Leased
Leased
Leased

17,125
7,200
16,480
5,652
11,200
10,000
3,565
38,700
28,345
3,000
2,178
5,000
8,800
201,061
86,112
6,000
24,800
72,000
76,872
141,362
175,000
92,764
9,050
10,080
10,200
165,000
68,830
130,000
6,000
16,800
11,850
9,000
12,800
18,360
6,000
9,200
49,620

215,500
27,242
9,074
137,239
2,045
1,313
53,560
25,700
10,764
3,946
12,600
15,985
183,366
8,880
1,050
112,483
1,615
40,251
1,722
27,986
1,070
42,216
27,274
123,957
28,000



ITEM 3. LEGAL PROCEEDINGS

From time to time, we are a party to ongoing legal proceedings in the ordinary course of business. We do not believe the results of
currently pending proceedings, individually or in the aggregate, will have a material adverse effect on our business, financial condition,
results of operations or liquidity.

Refer to Note 16. Commitments and Contingencies of our Consolidated Financial Statements included elsewhere in this Annual Report
for additional information regarding litigation, claims and other legal proceedings.

ITEM 4. MINE SAFETY DISCLOSURES
Not applicable.

26



PART Il

ITEM 5. MARKET FOR REGISTRANT'S COMMON EQUITY, RELATED STOCKHOLDER MATTERS AND ISSUER
PURCHASES OF EQUITY SECURITIES

Market Information
The principal market for our common stock is the New York Stock Exchange (“NYSE”), where it is traded under the symbol “INVX.”

As of February 18, 2026, we had 27 stockholders of record. The actual number of stockholders is considerably greater than the number
of stockholders of record and includes stockholders who are beneficial owners but whose shares are held in street name by brokers
and other nominees.

Dividend Policy

We have not paid regular dividends in the past and do not currently anticipate paying any dividends in the foreseeable future. We intend
to reinvest any retained earnings for the future operation and development of our business, or to use for potential stock repurchases or
acquisition opportunities. The Board of Directors will review this policy on a regular basis in light of our earnings, financial position and
market opportunities.

Recent Sales of Unregistered Securities

We did not have any sales of unregistered equity securities during the year ended December 31, 2025, other than as previously
disclosed in our filings with the SEC.

Issuer Purchases of Equity Securities

On February 25, 2025, our Board of Directors approved a share repurchase program (the “New Share Repurchase Program”) that
authorizes repurchases of up to an aggregate of $100 million of shares of common stock of the Company with no specified expiration
date. There were no share repurchases during the three months ended December 31, 2025 under the New Share Repurchase
Program. The remaining maximum dollar value of shares that may yet be purchased under the New Share Repurchase Program is
approximately $90.7 million as of December 31, 2025.

Three Months Ended December 31, 2025

Maximum Dollar

Total Number of Value of Shares that
Shares Purchased as May Yet be
Part of Publicly Purchased (in

Total Number of Average Price paid Announced Plans or millions) Under the

Shares Purchased " per Share Programs @ Plans or Programs ©
October 1 - 31, 2025 — $ — — $ 90.70
November 1 - 30, 2025 — — — 90.70
December 1 - 31, 2025 23,774 22.77 — 90.70

23,774 $ 22.77 —

() Includes the following transactions during the three months ended December 31, 2025: (i) the surrender of 23,774 shares of common stock to the Company to
satisfy tax withholding obligations in connection with the vesting of restricted stock issued to employees and (ii) the repurchase of no shares of common stock
under the New Share Repurchase Program.

@ The difference between the total number of shares purchased and the total number of shares purchased as part of publicly announced plans or programs
represents shares deemed surrendered to the Company to satisfy certain employee elections under the Company's compensation and benefit programs. For
the three months ended December 31, 2025, there were 23,774 shares withheld by the Company.

®) Includes approximate dollar value of shares that were available to be purchased under the publicly announced plans or programs that were in effect as of
December 31, 2025.

Performance Graph

The following graph compares the cumulative total shareholder return on our common stock to the cumulative total shareholder return
on the Standard & Poor’s 500 Stock Index, a broad stock index, and the VanEck Oil Services ETF Index (“OIH”), an index of oil and
natural gas related companies that represents an industry composite of peers. This graph covers the period from December 31, 2020
through December 31, 2025 and assumes the investment of $100 on December 31, 2020 and the reinvestment of all dividends, if any.
The shareholder return set forth is not necessarily indicative of future performance.
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COMPARISON OF FIVE-YEAR CUMULATIVE TOTAL RETURN
Among Innovex International, Inc., the S&P 500 Index and the VanEck Oil Services ETF Index (OIH)
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The performance graph above is furnished and not filed for purposes of Section 18 of the Exchange Act and will not be incorporated by
reference into any registration statement filed under the Securities Act, unless specifically identified therein as being incorporated
therein by reference. The performance graph is not soliciting material subject to Regulation 14A.

ITEM 6. [RESERVED]
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ITEM 7. MANAGEMENT'S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF
OPERATIONS

The following is management’s discussion and analysis of certain significant factors that have affected aspects of our financial position,
results of operations, comprehensive income (loss) and cash flows during the periods included in the accompanying consolidated
financial statements. This discussion should be read in conjunction with our Consolidated Financial Statements and related notes
thereto presented elsewhere in this Annual Report.

The following discussion contains “forward-looking statements” that reflect our future plans, estimates, beliefs and expected
performance. We caution that assumptions, expectations, projections, intentions or beliefs about future events may, and often do, vary
from actual results and the differences can be material. See “Cautionary Statement Regarding Forward-Looking Statements” and “Part
I, Item 1A. Risk Factors.”

Innovex does not undertake any obligation to publicly update any forward-looking statements except as otherwise required by
applicable law. References in this section to “Innovex,” the “Company,” “‘we,” “us” and “our” are to Innovex International, Inc. (formerly
known as Dril-Quip, Inc.) and its consolidated subsidiaries after giving effect to the Merger and related transactions, unless the context
otherwise requires or as otherwise indicated. Except as otherwise indicated, references herein to “Dril-Quip” are to Dril-Quip, Inc. prior
to the completion of the Merger.

EXECUTIVE SUMMARY
Overview

Innovex designs, manufactures, sells and rents mission critical engineered products to the global oil and natural gas industry. Our
vision has been to create a global leader in well-centric products and technologies through organic, customer-linked innovations and
disciplined acquisitions to drive leading returns for our investors. Our products are used across the life cycle of the well (during the
construction, completion, production and intervention phases) and are typically utilized downhole and consumable in nature. Our
products perform a critical well function, and we believe they are chosen due to their reliability and capacity to save our customers time
and lower costs during the well lifecycle. We believe that our products have a significant impact on a well’'s performance and economic
profile relative to the price we charge, creating a “Big Impact, Small Ticket” value proposition. Many of our products can be used in a
significant portion of our customers’ wells globally, with our most advanced products providing mission critical solutions for some of the
most challenging and complex wells in the world. We have a track record of developing proprietary products to address our customers’
evolving needs, and we maintain an active pipeline of potential new products across various stages of development.

We are a global company, and for the year ended December 31, 2025, the NAM market made up approximately 52% of our revenue,
while the International and Offshore markets constituted 48%. Within the NAM market, we have a strong presence in both the United
States and Canada. The NAM market is core to us, and we maintain a robust sales and distribution infrastructure across the region.
Our products have broad applicability in this market, particularly for horizontal or unconventional wells that have become prevalent
methods of oil and natural gas development across the region. We are focused on significantly increasing our revenue from the
International and Offshore markets, as these regions are typically subject to long-cycle investment horizons and exhibit relatively less
cyclicality than the NAM market. The Middle East, and in particular Saudi Arabia, has been a key source of growth for Innovex. We also
operate across Asia, Latin America, Europe and the Gulf of America, among other regions. To enhance our global reach, we have
complemented our locations across these markets with a network of strategic distribution, sales and manufacturing partners.

We are an innovator and have a development process and culture focused on creating proprietary products for our customers. We seek
to work with our customers to solve their operational challenges. We believe that these collaborations have been a source of growth as
they have allowed us to develop new products with anchor customers that have served as an initial revenue base from which to scale.
We have a unique culture that we view as having been critical to our success in the commercialization of new products. We define our
culture as “No Barriers.” Our goal is to remove internal barriers that slow the pace of innovation and empower our employees to be
responsive to our customers’ needs, while maintaining a focus on returns for the Company. As a result of our culture and our
commitment to customer responsiveness, we believe that we are more agile and able to innovate faster than our larger competitors.

Our organic growth has been complemented by a disciplined acquisition strategy. We view acquisitions as a core competency and have
identified a rich opportunity set of acquisition targets that we believe are seeking to transact. We aim to execute a disciplined acquisition
strategy for high-quality opportunities that meet our stringent investment criteria.

We have a broad customer base, ranging from IOCs, NOCs, and E&P companies to multinational and regional oilfield service
companies. Once a new product has been commercialized or acquired, our global sales and distribution infrastructure enables us to
scale and drive customer adoption quickly.
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Our business has produced strong returns on invested capital. Refer to “Non-GAAP Financial Measures” within this section for Return
on Capital Employed, which is how we assess the effectiveness of our capital allocation over time. For the year ended December 31,
2025, our net income, income from operations and Adjusted EBITDA were equivalent to 9%, 14% and 19% of revenue, respectively.
Over the same period, capital expenditures accounted for 4% of revenue, and we earned $132.6 million in income from operations. For
the year ended December 31, 2024, our net income, income from operations, and Adjusted EBITDA were equivalent to 21%, 7% and
21% of revenue, respectively. Over the same period, capital expenditures accounted for 2% of revenue, and we earned $49.1 million in
income from operations. We believe that our global sales and distribution network, as well as our manufacturing capacity and vendor
network, position us well to drive revenue growth and margin expansion. Refer to “How We Evaluate our Results of Operations” within
this section for the definitions of Adjusted EBITDA, Adjusted EBITDA Margin, and Return on Capital Employed, and “Non-GAAP
Financial Measures” within this section for a reconciliation of Adjusted EBITDA, Adjusted EBITDA Margin, and Return on Capital
Employed to our most directly comparable financial measures calculated and presented in accordance with GAAP.

We believe that we can create value for our stockholders across the industry cycle and view our “through-cycle playbook” as providing
a plan for us to outperform in all market environments. We prioritize protecting the long-term health of the Company through
investments in R&D and sustaining engineering in our existing portfolio in all market environments. We seek to maintain a conservative
balance sheet to preserve operational and financial flexibility through the industry cycle.

Recent Developments

On February 7, 2025, we acquired SCF in exchange for $17.7 million of cash, subject to post-closing adjustments. SCF is a Canadian-
domiciled entity and parent company to SCF Machining Corporation Vietnam Company Limited, a Vietham-based company that was
established to grow Innovex’s low-cost country supply chain by establishing an exclusive manufacturing vendor to provide Innovex with
high quality, low price machined goods.

On February 27, 2025, we entered into the Third Amended and Restated Revolving Credit, Guaranty and Security Agreement among
the Company, and each party joined thereto from time to time as a guarantor, as guarantors, the financial institutions from time to time
party thereto, as lenders, and PNC Bank, National Association, as the agent for lenders (the “Credit Agreement”) to replace the
Previous Credit Agreement (as defined herein). The Credit Agreement provides for a $200 million senior secured revolving credit
facility, subject to a borrowing base. The Credit Agreement matures on February 27, 2030. The Credit Agreement, among other things,
(i) extended the maturity of the agreement from June 2026 to February 2030, (ii) increased the maximum revolving advance amount
from $110 million to $200 million, which may, subject to certain conditions, be increased to $250 million, (iii) eliminated the term loan
commitment and (iv) provided for an applicable margin for interest on the loans to be based on availability, effective as of April 1, 2025.
The applicable margin under the Credit Agreement will range from 0.50% to 1.00% for swing loans and alternate base rate revolving
loans and 1.50% to 2.00% for term SOFR revolving loans.

On May 30, 2025, we acquired Citadel for $69.7 million in cash, subject to post-closing adjustments, resulting in Citadel becoming a
wholly owned subsidiary of Innovex. Citadel is a leading provider of differentiated downhole technologies, which are designed to
improve its customers’ economics by driving reduced cycle times through improved operational efficiencies and production of high-
quality, reliable tools that are used globally in the oil and gas sector.

Refer to Note 3. Mergers and Acquisitions of our Consolidated Financial Statements included elsewhere in this Annual Report for
additional information with respect to our recent acquisitions.

On September 23, 2025, we completed the sale of our Eldridge facilities located at 6401 North Eldridge Pkwy, Houston, Texas 77041
(the "Eldridge Facility") to BIG Acquisitions LLC. The purchase price for the sale of the Eldridge Facility was $90.0 million, subject to
adjustments. We had also entered into a short-term lease of the Eldridge Facility following the closing of the sale, which extended
through the end of 2025, at a rate of $650,000 per month. The short-term lease allows for the completion of ongoing facility
consolidation initiatives, ensuring no disruption to customer deliveries.

Market Factors and Trends

Our business is driven by the number of oil and natural gas wells drilled worldwide, which is closely tied to global exploration and
production spending. As of January 23, 2026, Rystad Energy expects global upstream energy spending, excluding Iran, Venezuela,
Cuba, Russia and China, to stay relatively flat over the next few years. Approximately 32,000 wells were drilled in 2025, which number
is expected to slightly decline in 2026, and then recover to approximately 32,000 wells annually from 2027 through 2028. The pace of
development activity is driven by expected well profitability and returns, which, in turn, are influenced by several factors, including
current global oil and natural gas supply and demand balances, current and expected future prices for oil and natural gas and the
perceived stability and sustainability of these commaodity prices over time.

The oil and natural gas industry has historically been characterized by volatility in commodity prices and in the level of drilling and
production activity, which are driven by a variety of market forces, including geopolitical instability, climate related initiatives, OPEC+
actions, among others. We expect that the growing energy demands of data centers, driven by the prevalence of Artificial Intelligence,
will continue to contribute to the consumption of natural gas for power generation. The global demand for oil and natural gas has
consistently increased historically, and we believe that multiple years of under investment in oil and natural gas development has left
the industry with a limited amount of spare production capacity. Additionally, public E&P operators have adopted a more conservative
approach to capital spending in response to stockholders’ desire for increased return of capital. We believe that these factors have laid
a foundation to support oil and natural gas prices and will lead to a sustained spending cycle and stable activity levels by our customers
in the near and medium-term.
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HOW WE EVALUATE OUR RESULTS OF OPERATIONS

We use a variety of financial and operating metrics to analyze our performance. These metrics are significant factors in assessing our
results of operations and profitability and include:

e Revenues Our revenues are generated from product sales, renting tools and from providing services related to the utilization
of our products. One of our measures of financial performance is the amount of revenue generated quarterly and annually as
revenue is an indicator of overall business growth for the Company.

e Operating Income We track operating income on an absolute dollar basis and as a percentage of revenue. One of our
measures of financial performance is the amount of operating income generated quarterly and annually, as operating income
is an indicator of profit derived from our core business operations.

e Net Income We track net income on an absolute dollar basis and as a percentage of revenue. One of our measures of
financial performance is the amount of net income generated quarterly and annually as net income is an indicator of overall
profitability of the Company.

o Adjusted EBITDA We utilize Adjusted EBITDA (a non-GAAP measure) to assess the profitability of our business operations
and to compare our operating performance to our competitors without regard to the impact of financing methods and capital
structure and excluding costs that management believes do not reflect our ongoing operating performance, and for this reason
we believe this measure will provide useful information to investors.

We track Adjusted EBITDA on an absolute dollar basis and as a percentage of revenue, which we refer to as Adjusted
EBITDA Margin. We define Adjusted EBITDA as net income before interest expense, income tax expense, depreciation and
amortization, (gain) loss on sale of assets, impairment of long-lived assets, and other expense (income), net, further adjusted
to exclude certain items which we believe are not reflective of our ongoing performance or which are non-cash in nature. For a
reconciliation of Adjusted EBITDA to net income (loss), the most directly comparable GAAP measure, refer to “Non-GAAP
Financial Measures” below.

e Free Cash Flow We utilize Free Cash Flow (a non-GAAP measure) to evaluate the cash generated by our operations and
results of operations. We define Free Cash Flow as net cash provided by (or used by) operating activities less capital
expenditures, as presented in our Consolidated Statements of Cash Flows. Management believes Free Cash Flow is useful
because it demonstrates the cash that was available in the period that was in excess of our needs to fund our capital
expenditures. Free Cash Flow does not represent our residual cash flow available for discretionary expenditures, as we have
non-discretionary expenditures, including, but not limited to, principal payments required under the terms of our Credit Facility,
which are not deducted in calculating Free Cash Flow. For a reconciliation of Free Cash Flow to net cash provided by
operating activities, the most directly comparable GAAP measure, refer to “Non-GAAP Financial Measures” below.

e Return on Capital Employed We utilize Return on Capital Employed (“ROCE”) (a non-GAAP measure) to assess the
effectiveness of our capital allocation over time and to compare our capital efficiency to our competitors, and for this reason we
believe this measure will provide useful information to investors. We define ROCE as income from operations, before
acquisition and integration costs and after tax (resulting in adjusted income from operations, after tax) divided by average
capital employed. Capital employed is defined as the combined values of debt and stockholders’ equity. For a reconciliation of
ROCE to income from operations, the most directly comparable GAAP measure, refer to “Non-GAAP Financial Measures”
below.

Adjusted EBITDA, Free Cash Flow and ROCE do not represent and should not be considered alternatives to, or more meaningful than,
net income, income from operations, net cash provided by operating activities or any other measure of financial performance presented
in accordance with GAAP as measures of our financial performance. Our computation of Adjusted EBITDA, Free Cash Flow and ROCE
may differ from computations of similarly titted measures of other companies. For a reconciliation of these non-GAAP measures to the
most directly comparable GAAP measure, refer to “Non-GAAP Financial Measures” below.

FACTORS AFFECTING THE COMPARABILITY OF OUR RESULTS OF OPERATIONS

Our historical financial condition and results of operations for the periods presented may not be comparable, either from period to
period or going forward, due to recent and future acquisitions. One way in which we have grown, and will continue to grow, our
operations and financial results, is through strategic acquisitions. In May 2023, Legacy Innovex acquired 20% of DWS, a company that
manufactures and rents engineered downhole tools designed to improve the performance of directional and horizontal drilling
operations. In March 2024, Legacy Innovex entered into the Merger Agreement with Dril-Quip, and the Merger was consummated on
September 6, 2024. In November of 2024, we acquired the remaining 80% equity interest in DWS. In February 2025, we acquired SCF,
a Canadian-domiciled entity and parent company to SCF Machining Corporation Vietham Company Limited, a Vietnam-based
company. In May 2025, we acquired Citadel, a leading provider of differentiated downhole technologies. As a general matter, following
an acquisition, our results of operations are affected by the results of the newly acquired business or operations, the purchase
accounting for the acquisition, any debt incurred in connection with the acquisition and expenditures made to integrate the newly
acquired business or operations. As a result of our acquisitions and the consolidation of our operating subsidiaries’ into our financial
results, the periods presented in our historical financial statements may not be comparable to one another and our future results of
operations and financial results may differ. Additionally, as a result of the Merger, we expect to incur recurring administrative expenses
related to being a publicly traded corporation that are not reflected in the historical Legacy Innovex’s financial statements.
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RESULTS OF OPERATIONS

This section of this Annual Report generally discusses fiscal year 2025 and 2024 results and year-to-year comparisons between fiscal
year 2025 to fiscal year 2024. Discussions of fiscal 2023 results and year-to-year comparisons between fiscal 2024 and 2023 that are
not included in this Annual Report can be found in “Management’s Discussion and Analysis of Financial Condition and Results of
Operations” in Part Il, Item 7 of our Annual Report on Form 10-K for the year ended December 31, 2024.

The following table presents summary consolidated operating results for the periods presented:

Year Ended December 31,

(in thousands) 2025 2024 $ Change % Change
Revenues $ 978,251 § 660,803 $ 317,448 48%
Cost of revenues® 674,971 428,172 246,799 58%
Selling, general and administrative expenses 128,793 116,181 12,612 1%
Gain on sale of assets (39,825) (654) (39,171) 5,989%
Depreciation and amortization 60,742 31,207 29,535 95%
Impairment of long-lived assets 3,427 3,522 (95) (3)%
Acquisition and integration costs 17,518 33,300 (15,782) (47)%
Total costs and expenses $ 845,626 $ 611,728 $ 233,898 38%
Income from operations 132,625 49,075 83,550 170%
Interest expense 2,582 2,430 152 6%
Other (income) expense, net (1,828) 298 (2,126) (713)%
Equity method earnings — (2,616) 2,616 (100)%
Bargain purchase loss (gain) 3,342 (85,812) 89,154 (104)%
Gain on consolidation of equity method investment — (8,037) 8,037 (100)%
Income before income taxes 128,529 142,812 (14,283) (10)%
Income tax expense 45,231 2,487 42,744 1,719%
Net income $ 83,298 $ 140,325 $ (57,027) (41)%

(@ Cost of revenues excludes depreciation and amortization.

Revenue by Product Family

The following table presents the percentage of revenue contributed by each of our product families during fiscal year 2025 and 2024:
Year Ended December 31,

2025 2024

Drilling Enhancement 12% 5%
Fishing & Intervention 7% 1%
Production Solutions 8% 13%
Service, Mileage & Other 3% 4%
Subsea Solutions 24% 15%
Surface Wellheads 8% 3%
Well Completion 22% 28%
Well Construction 16% 21%

Total 100% 100%

Revenue by Geography

The following table presents revenues by geography for the years ended December 31, 2025 and 2024. Revenues are attributable to
geographies based on the sales destination of the products or services provided.

Year Ended December 31,

(in thousands) 2025 2024 $ Change % Change
US - Land $ 428383 § 326,292 $ 102,091 31%
US — Offshore 112,299 85,566 26,733 31%
Other — MEAP @ 102,726 61,963 40,763 66 %
Canada ® 86,987 34,767 52,220 150%
Other — ECAF @ 81,580 35,768 45,812 128%
Saudi Arabia 69,566 61,238 8,328 14%
Brazil 39,738 18,930 20,808 110%
Mexico 38,027 21,798 16,229 74%
Argentina 9,624 6,939 2,585 37%
Other — LATAM @ 9,421 7,542 1,879 25%
Total $ 978251  $ 660,803 $ 317,448 48%

(@ No single country included in these categories — Middle East and Asia Pacific (‘MEAP”), Europe, Caspian, and Africa ("ECAF"), and Latin America ("LATAM") —
generated more than 10% of revenues.

() Revenues from Canada are inclusive of $4.2 million in offshore activity for the year ended December 31, 2025.

Revenue in any one of our geographies or in any one of our product family may fluctuate from period to period based on the mix of
products and services sold in a given period and the timing of revenue recognition.
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Year Ended December 31, 2025 Compared to Year Ended December 31, 2024

Revenues Our NAM market revenue for the year ended December 31, 2025 was $511.2 million, an increase of $150.1 million from
the year ended December 31, 2024, primarily driven by an increase in market share and incremental business operations due to the
Merger and acquisitions of DWS, SCF and Citadel. This was offset by a continued reduction in drilling activity in North America due to a
decline in the North America onshore rig count during the comparative period. Our International and Offshore market revenue for the
year ended December 31, 2025 was $467.1 million, an increase of $167.4 million from the year ended December 31, 2024, primarily
driven by increased business operations due to the aforementioned acquisitions.

Cost of revenues, exclusive of depreciation and amortization Total cost of revenues for the year ended December 31, 2025 was
$675.0 million, an increase of $246.8 million from the year ended December 31, 2024. The change was primarily attributable to an
increase of $80.1 million in personnel expense, coupled with an increase to our product costs as a result of an increase in sales activity.

Selling, general and administrative expenses Selling, general and administrative expense for the year ended December 31, 2025
was $128.8 million, an increase of $12.6 million from the year ended December 31, 2024. The change was primarily attributable to an
increase of $23.4 million in wages and bonuses, driven by an increase in our headcount and business activity attributable to our
acquisitions during the period, offset by a decrease of $10.4 million in bad debt expense, due primarily to recoveries of outstanding
receivables from our prior agent in Saudi Arabia.

Gain on sale of assets Gain on sale of assets for the years ended December 31, 2025 and December 31, 2024 was $39.8 million
and $0.7 million, respectively. The change was driven by the sale of our Subsea Tree product line in June 2025 and the Eldridge
Facility assets in September 2025, both of which resulted in a gain, offset by normal variations associated with the sale of property and
equipment during the period.

Depreciation and amortization Total depreciation and amortization expense for the year ended December 31, 2025 was $60.7
million, an increase of $29.5 million from the year ended December 31, 2024. The change was primarily attributable to the additional
depreciation on assets acquired as part of our acquisitions.

Impairment of long-lived assets Long-lived asset impairment expense for the year ended December 31, 2025 was $3.4 million, a
decrease of $0.1 million from the year ended December 31, 2024. The impairment expense was primarily related to (i) land and a
building in Mexico acquired as part of the Merger that was held for sale at March 31, 2025 and marketed at an amount that was lower
than the net book value, which ultimately resulted in an impairment expense of $2.9 million and (ii) declining market conditions
associated with our anticipated sub-lease of the prior Dril-Quip corporate office. The land and building in Mexico were reclassified at
their net carrying amount from Assets held for sale to Property and equipment, net in our Consolidated Balance Sheets at December
31, 2025. Refer to Note 17. Assets Held for Sale for further information.

Acquisition and integration costs Acquisition and integration costs for the year ended December 31, 2025 were $17.5 million, a
decrease of $15.8 million from the year ended December 31, 2024. The change was due to a reduction of costs incurred attributable to
the Merger in 2024.

Interest expense Total interest expense was $2.6 million and $2.4 million for the years ended December 31, 2025 and December 31,
2024. Interest expense is comparable for both periods due to similar average total debt and finance lease obligations during the
comparative periods.

Other (income) expense, net Total other (income) expense, net for the year ended December 31, 2025 and 2024 was ($1.8) million
and $0.3 million, respectively. The change was primarily attributable to the net change in our foreign currency exchange (gains) losses.

Equity method earnings Equity method earnings for the year ended December 31, 2024 consisted of the net earnings in DWS, along
with the amortization of our proportional ownership interest in the step up of the fair value of the intangible assets acquired, during the
period that DWS was accounted for as an equity method investee. With the purchase of the remaining 80% equity interest in DWS on
November 29, 2024, we did not recognize equity method earnings in 2025.

Bargain purchase loss (gain) Bargain purchase loss (gain) for the year ended December 31, 2025 and 2024 was $3.3 million and
$(85.8) million, respectively. The bargain purchase gain recognized in 2024 was related to the Merger, while the bargain purchase loss
recognized in 2025 was related to measurement period adjustments recognized subsequent to the Merger. Refer to Note 3. Mergers
and Acquisitions of our Consolidated Financial Statements included elsewhere in this Annual Report for additional information.

Gain on consolidation of equity method investment Gain on consolidation of equity method investment for the year ended
December 31, 2024 was $8.0 million, which was entirely related to the step acquisition of DWS that occurred on November 29, 2024.
No activity was recognized in 2025.

Income tax expense Our operations are subject to U.S. federal income tax at an entity level as well as various state income and
franchise taxes. In addition, our operations located in international jurisdictions are subject to local country income taxes. Income tax
expense for the year ended December 31, 2025 was $45.2 million, an increase of $42.7 million from the year ended December 31,
2024. The change was primarily driven by changes in (i) our mix of income before income taxes by geography and tax jurisdiction, (ii)
changes in valuation allowances in foreign jurisdictions, (iii) foreign withholding taxes, and (iv) other non-deductible expenses. For the
year ended December 31, 2025, income before taxes was $128.5 million, a decrease of $14.3 million from the year ended December
31, 2024.

33



Net income Net income for the year ended December 31, 2025 was $83.3 million, a decrease of $57.0 million from the year ended
December 31, 2024, as a result of both the bargain purchase gain recognized for the year ended December 31, 2024 and the factors
discussed above.

NON-GAAP FINANCIAL MEASURES
Refer to “How We Evaluate our Results of Operations” for the definitions of our non-GAAP financial measures.
Adjusted EBITDA and Adjusted EBITDA Margin

The following table presents a reconciliation of the GAAP financial measure of net income and net income as a percentage of revenue
to Adjusted EBITDA and Adjusted EBITDA Margin, respectively, for each of the periods indicated:

Year Ended December 31,

(in thousands) 2025 2024 $ Change % Change

Net income $ 83,298 $ 140,325 $ (57,027) (41)%
Interest expense 2,582 2,430 152 6%
Income tax expense 45,231 2,487 42,744 1,719%
Depreciation and amortization 60,742 31,207 29,535 95%
EBITDA 191,853 176,449 15,404 9%
Other non-operating (income) expense, net M (1,828) 298 (2,126) (713)%
Gain on sale of assets (39,825) (654) (39,171) 5,989%
Impairment of long-lived assets 3,427 3,522 (95) (3)%
Acquisition and integration costs @ 17,518 33,300 (15,782) (47)%
Equity method investment adjustment ©) — 3,202 (3,202) (100)%
Bargain purchase loss (gain) 3,342 (85,812) 89,154 (104)%
Gain on consolidation of equity method investment — (8,037) 8,037 (100)%
Stock-based compensation 13,798 13,248 550 4%
IPO preparation expenses — 2,985 (2,985) (100)%
Adjusted EBITDA 188,285 138,501 49,784 36%
Net income as a % of revenue 9% 21% — —
Adjusted EBITDA Margin 19% 21% — —

() Primarily represents foreign currency exchange (gain) loss, (gain) loss on lease terminations, and other non-operating items.

@) For the year ended December 31, 2025, acquisition and integration costs consisted of legal, accounting, advisory fees, move, severance and other integration
costs associated with the Merger, the acquisition of the remaining equity interest in DWS, and the acquisitions of SCF and Citadel. For the year ended December
31, 2024, acquisition and integration costs consisted of legal, accounting, advisory fees, move, severance and other integration costs associated with the Merger
and the acquisition of the remaining equity interest in DWS. These acquisition and integration costs are one-time in nature and represent expenses that we do not
view as normal operating expenses necessary to operate our business.

) Reflects the elimination of our percentage of interest expense, depreciation, amortization and other non-recurring expenses included within equity method earnings
relating to our previously unconsolidated investment in DWS.

) Reflects legal, consulting and accounting fees and expenses related to the preparation of Legacy Innovex’s initial public offering.

Adjusted EBITDA for the year ended December 31, 2025 was $188.3 million, an increase of $49.8 million from the year ended
December 31, 2024.

ROCE

The following table presents a reconciliation of the GAAP financial measure of income from operations to adjusted income from
operations, after tax to ROCE for each of the periods indicated:

Year Ended December 31,

(in thousands) 2025 2024 $ Change % Change
Income from operations $ 132,625 $ 49,075 % 83,550 170%
Plus: Acquisition and integration costs 17,518 33,300 (15,782) (47)%
Less: Income tax expense (45,231) (2,487) (42,744) 1,719%
Adjusted Income from Operations, after tax $ 104,912 $ 79,888 $ 25,024 31%
Beginning debt 35,368 50,390 (15,022) (30)%
Beginning equity 958,156 328,921 629,235 191%
Ending debt 25,631 35,368 (9,737) (28)%
Ending equity 1,057,699 958,156 99,543 10%
Average capital employed $ 1,038,427 $ 686,418 $ 352,010 51%
ROCE 10% 12% — —

ROCE for the year ended December 31, 2025 was 10%, a decrease from the year ended December 31, 2024.
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Free Cash Flow

The following table presents a reconciliation of the GAAP financial measure of net cash provided by operating activities to Free Cash
Flow for each of the periods indicated:

Year Ended December 31,

(in thousands) 2025 2024 $ Change % Change

Net cash provided by operating activities $ 190,912 $ 93,439 $ 97,473 104 %
Capital expenditures (35,132) (13,594) (21,538) 158%
Free cash flow $ 155,780 $ 79,845 $ 75,935 95%

Free Cash Flow for the year ended December 31, 2025 was $155.8 million, an increase of $75.9 million from the year ended December
31, 2024.

LIQUIDITY AND CAPITAL RESOURCES

Our primary sources of liquidity are our existing cash, cash provided by operating activities, and borrowings under the Credit
Agreement. We have a share repurchase program in place and may repurchase shares from time to time based on management’s
evaluation of market conditions, share price and other factors. As of December 31, 2025, we had cash and restricted cash of $203.4
million and availability under the Credit Agreement (as defined herein) of $138.0 million. Our total indebtedness was $25.6 million as of
December 31, 2025.

Our principal liquidity needs have been, and are expected to continue to be, working capital, capital expenditures, debt service and
potential mergers and acquisitions. Historically, capital expenditures have been relatively modest, with working capital being the
predominant use of cash for the Company during periods of growth. We continuously evaluate our capital expenditures, and the amount
we ultimately spend will depend on a number of factors, including, among other things, prevailing economic conditions, market
conditions in the oil and natural gas industry, customers’ forecasts, demand volatility and company initiatives.

We have certain obligations related to debt maturities, finance leases and operating leases. As of December 31, 2025, we had $23.9
million of minimum non-cancelable lease obligations for 2026, comprised of $8.3 million of finance lease maturities and $15.6 million of
non-cancelable operating lease obligations. We have an additional $74.1 million of minimum non-cancelable lease obligations for the
periods after December 31, 2026, comprised of $24.2 million of finance lease maturities and $49.8 million of non-cancelable operating
lease obligations. As of December 31, 2025, interest rates on our lease obligations range from 2.88% to 12.00%. Refer to Note 11.
Leases of our Consolidated Financial Statements included elsewhere in this Annual Report for additional information. In addition, all
amounts borrowed under the Credit Agreement become due and payable in 2030. Our effective interest rate on the Term Loan (as
defined herein) for the year ended December 31, 2024 was 8.77%; there were no borrowings under the Term Loan as of December 31,
2025, as it was eliminated in connection with the Credit Agreement completed in February 2025. Refer to "Credit Agreement" herein for
additional information. Our effective interest rate on the Revolver for the years ended December 31, 2025 and December 31, 2024 was
8.92% and 9.34%, respectively; there were no borrowings on the Credit Agreement as of December 31, 2025. Refer to Note 9. Debt of
our Consolidated Financial Statements included elsewhere in this Annual Report for additional information.

We believe that our existing cash on hand, cash generated from operations and available capacity under the Credit Agreement will be
sufficient to meet our liquidity needs in the short and long-term. However, if work activity increases, we expect further working capital
investment will be required. Our ability to satisfy our liquidity requirements depends on our future operating performance, which is
affected by prevailing economic conditions, market conditions in the oil and natural gas industry, availability and cost of raw materials,
and other factors, many of which are beyond our control.

Cash Flows
The following table summarizes our cash flows for the periods indicated:

Year Ended December 31,

(in thousands) 2025 2024 $ Change % Change

Net cash provided by operating activities $ 190,912 $ 93439 $ 97,473 104 %
Net cash (used in) provided by investing activities (18,741) 78,444 (97,185) (124)%
Net cash used in financing activities (44,919) (103,072) 58,153 (56)%
Effect of exchange rate changes 2,877 (2,939) 5,816 (198)%
Net increase in cash and restricted cash $ 130,129 $ 65,872 64,257 98%

Statements of cash flows for entities with international operations that are local currency functional exclude the effects of the changes in
foreign currency exchange rates that occur during any given period, as these are non-cash changes. As a result, changes reflected in
certain lines in our Consolidated Statements of Cash Flows may not reflect the changes in corresponding lines in our Consolidated
Balance Sheets.
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Operating Activities Net cash provided by operating activities for the year ended December 31, 2025 was $190.9 million, an increase
of $97.5 million from the year ended December 31, 2024. The change was primarily attributable to the following:

e adecrease in net income of $57.0 million;

e changes in non-cash adjustments to net income from the comparative period, including an increase in (i) depreciation and
amortization expense of $29.5 million due to an increase in average fixed assets during the comparative periods, (ii) deferred taxes
of $38.9 million attributable to timing differences, (iii) amortization of operating lease right-of-use assets of $4.2 million due to an
increase in average operating lease balances during the comparative periods, and (iv) gains on property, equipment disposals of
$39.1 million, offset by a decrease in the gain on bargain purchase associated with the Merger of $89.2 million; and

e the movement in operating assets and liabilities, net of assets acquired as part of our acquisitions.

Investing Activities Net cash used in investing activities for the year ended December 31, 2025 was $18.7 million, a decrease of $97.2
million from the net cash provided by investing activities for the year ended December 31, 2024. The change was primarily attributable
to the cash used to fund our acquisitions in 2025, offset by the proceeds from the Eldridge Facility sale in 2025 versus the cash
acquired as part of the Merger for 2024.

Financing Activities Net cash used in financing activities for the year ended December 31, 2025 was $44.9 million, a decrease of
$58.2 million from the year ended December 31, 2024. The change was primarily attributable to (i) a decrease of $4.8 million in
Revolving Credit Facility payments, net of borrowings and (ii) a decrease of $75.0 million in dividend payments given there were no
dividends paid in 2025, offset by an increase in common stock repurchases and Term Loan payments of $14.4 million for the twelve
months ended December 31, 2025.

Credit Agreement

Legacy Innovex, Tercel Oilfield Products USA L.L.C., Top-Co Inc. and Pride Energy Services, LLC (collectively, the “Original
Borrowers”) entered into the Second Amended and Restated Revolving Credit, Term Loan, Guaranty and Security Agreement in June
2022 (as amended in November 2022, April 2023, December 2023, and June 2024, the “Previous Credit Agreement”), with PNC Bank,
National Association, as agent, and the lenders party thereto. On September 6, 2024, the Company and TIW Corporation (collectively
and together with the Original Borrowers, the “Borrowers”) joined the Credit Agreement as borrowers thereunder. The Previous Credit
Agreement provided for (i) a term loan tranche in a principal amount of the lesser of $25.0 million and a certain amount determined
based, in part, on appraised values of certain assets of Legacy Innovex and certain of its subsidiaries (the “Term Loan”) and (ii) a
revolving credit facility of up to $110.0 million with a $5.0 million sublimit for letters of credit and an $11.0 million swing loan.

The Company, as the borrower, entered into the Third Amended and Restated Revolving Credit, Guaranty and Security Agreement,
dated as of February 27, 2025, to replace the Previous Credit Agreement and provide for a revolving credit facility of up to $200.0
million (the “Credit Agreement”), subject to a borrowing base. The Credit Agreement, among other things, (a) extended the maturity of
the agreement from June 10, 2026 to February 27, 2030, (b) increased the maximum revolving advance amount from $110 million to
$200 million, which may, subject to certain conditions, be increased to $250 million, (c) eliminated the term loan commitment and (d)
provided for an applicable margin for interest on the loans to be based on availability, effective as of April 1, 2025. Refer to Note 9. Debt
of our Consolidated Financial Statements included elsewhere in this Annual Report for additional information.

Amounts borrowed under the Credit Agreement are subject to an interest rate per annum equal to, at our option, either (a) an alternate
base rate determined as the highest of (i) the base commercial lending rate of PNC Bank, National Association, (ii) the overnight federal
funds rate plus 0.5% and (iii) so long as available, Daily Simple SOFR (as defined in the Credit Agreement) plus 1% (such base rate to
be subject to a 0% floor) or (b) the forward-looking term rate based on the secured overnight financing rate (“SOFR”) for the applicable
interest period two business days before such interest period divided by a number equal to 1.00 minus any SOFR reserve percentage
(such term rate to be subject to a 0% floor), plus, in each case of clauses (a) and (b) above, an applicable margin based upon
availability of the revolving credit line, of 0.50% to 1.00% for swing loans and alternate base rate revolving loans and 1.50% to 2.00%
for term SOFR revolving loans. Interest is payable monthly for alternate base rate loans and at the end of the applicable interest period
for term SOFR loans (or quarterly if the applicable interest period is longer than three months). The Credit Agreement provides for the
issuance of letters of credit, limited to the lesser of total capacity or $10.0 million. As of December 31, 2025 and December 31, 2024,
we had no letters of credit outstanding under the Credit Agreement.

In addition to paying interest on outstanding borrowings under the Credit Agreement, we are required to pay a quarterly commitment
fee to the lenders under the Credit Agreement equal to 0.25% per annum on the amount by which $200.0 million exceeds the daily
unpaid balance of revolving loans under the Credit Agreement plus any swing loans plus any undrawn amount of outstanding letters of
credit under the Credit Agreement on any day.

We are subject to various covenants under the Credit Agreement, including limitations on the incurrence of debt, granting of liens,
investments, dividends, asset sales, and affiliate transactions. Additionally, if at any time an Event of Default (as defined in the Credit
Agreement) has occurred and is continuing or if Excess Availability (as defined in the Credit Agreement) is less than 20% of the
maximum revolving advance amount, we must maintain a fixed charge coverage ratio of not less than 1.10 to 1.00. As defined by the
Credit Agreement, the fixed charge coverage ratio represents the ratio of Adjusted EBITDA (as defined in the Credit Agreement), less
certain capital expenditures, dividends and tax payments, to all scheduled debt payments during the applicable period.
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If an event of default exists under the Credit Agreement, the lenders will be able to accelerate the maturity of the obligations
outstanding under the Credit Agreement and exercise other rights and remedies. An event of default includes, among other things, the
nonpayment of principal, interest, fees or other amounts, the failure of any representation or warranty to be correct when made or
deemed made in all material respects, the failure to perform or observe covenants in the Credit Agreement or other loan documents,
subject, in limited circumstances, to certain grace periods, a cross-default to certain other indebtedness if the effect of such default is to
cause, or permit the holders of such indebtedness to cause, the acceleration of such indebtedness, the occurrence of bankruptcy or
insolvency events, the rendering of material monetary judgments, the invalidity of any guaranty, security agreement or pledge
agreement and the occurrence of a Change of Control (as defined in the Credit Agreement).

The obligations under the Credit Agreement are secured by liens on substantially all of the assets of the Company and certain current
and future subsidiaries of the Company and guarantees from certain current and future subsidiaries of the Company (the Company
together with such subsidiaries, the “Loan Parties”). The Credit Agreement requires us to make mandatory prepayments on the
outstanding amount of advances under the Credit Agreement if any Loan Party issues debt other than certain permitted debt or
receives proceeds from certain insurance or condemnation claims.

As of December 31, 2024, we had $11.4 million and $14.0 million of borrowings outstanding under the Term Loan and applicable
revolving credit facility, respectively. As of December 31, 2025, we had no borrowings outstanding under the Credit Agreement and
borrowing capacity available under the Credit Facility was $138.0 million.

Repurchase of Equity Securities

In conjunction with the Merger, effective as of the Closing Date, we maintained the share repurchase plans authorized by the Dril-Quip
Board of Directors. Under the share repurchase plans, we were authorized to repurchase up to an aggregate $200 million of our
common stock. The repurchase plans had no set expiration date and any repurchased shares were expected to be cancelled.
Repurchases under the program were to be made through open market purchases, privately negotiated transactions or plans,
instructions or contracts established under Rule 10b5-1 under the Exchange Act. The manner, timing and amount of any purchase were
to be determined by management based on an evaluation of market conditions, stock price, liquidity and other factors. The program did
not obligate us to acquire any particular amount of common stock and may be modified or superseded at any time at our discretion.

On February 25, 2025, our Board of Directors approved a new share repurchase program (the “New Share Repurchase Program”) that
authorizes repurchases of up to an aggregate of $100 million of shares of common stock of the Company with no specified expiration
date and terminated all share repurchase plans previously authorized by the Dril-Quip Board of Directors.

For the year ended December 31, 2025, we purchased 625,000 shares under the New Share Repurchase Program for aggregate
consideration of $9.3 million. The remaining maximum dollar value of shares that may yet be purchased under the New Share
Repurchase Program is $90.7 million as of December 31, 2025. Refer to "Iltem 5. Market for Registrant’'s Common Equity, Related
Stockholder Matters and Issuer Purchases of Equity Securities" for additional information.

OFF-BALANCE SHEET ARRANGEMENTS

Currently, we do not have any off-balance sheet arrangements that have or are reasonably likely to have a material current or future
effect on our financial condition, changes in financial condition, revenues or expenses, results of operations, liquidity, cash
requirements or capital resources.

BUSINESS SEGMENTS

We operate in one reportable segment as our chief operating decision maker ("CODM") assesses performance and allocates resources
based on financial information presented at a consolidated level.

CRITICAL ACCOUNTING ESTIMATES

The discussion and analysis of our financial condition and results of operations is derived from the review of our Consolidated Financial
Statements prepared in accordance with GAAP, which includes our interpretation of accounting guidance and application through
accounting policies. The preparation of financial statements requires the use of judgments and estimates. Our critical accounting
estimates are described below to provide a better understanding of how we develop our assumptions and judgments about future
events and related estimates and how they can impact our Consolidated Financial Statements. A critical accounting estimate is one that
requires our most difficult, subjective or complex judgments and assessments and is fundamental to our results of operations.

We base our estimates on historical experience and on various other assumptions we believe to be reasonable according to the current
facts and circumstances, the results of which form the basis for making judgments about the carrying values of assets and liabilities that
are not readily apparent from other sources. We believe the following are the critical accounting estimates used in the preparation of
our Consolidated Financial Statements, as well as the significant estimates and judgments affecting the application of these policies.
This discussion and analysis should be read in conjunction with our Consolidated Financial Statements and related notes thereto
presented elsewhere in this Annual Report.
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Income Taxes

Deferred taxes are recorded using the asset and liability method, whereby tax assets and liabilities are determined based on the
differences between the carrying amount and tax basis of assets and liabilities using enacted tax laws and rates expected to apply to
taxable income in the year in which the differences are expected to reverse. We regularly evaluate the valuation allowances established
against deferred tax assets for which future realization is uncertain. In assessing the realizability of deferred tax assets, we consider
both positive and negative evidence, including scheduled reversals of deferred tax assets and liabilities, projected future taxable
income, tax planning strategies and potential for benefits from attribute carrybacks. If, based on the weight of available evidence, it is
more likely than not that the deferred tax assets will not be realized, a valuation allowance is recorded. As of December 31, 2025, the
valuation allowance for deferred tax assets was $60.6 million. We recognize a tax benefit in our financial statements for an uncertain
tax position only if management’s assessment is that the position is “more likely than not” (i.e., a likelihood greater than 50 percent) to
be allowed by the tax jurisdiction based solely on the technical merits of the position.

The term “tax position” in the accounting standards for income taxes refers to a position in a previously filed tax return or a position
expected to be taken in a future tax return that is reflected in measuring current or deferred income tax assets and liabilities for interim
or annual periods. Our financial statements could be materially affected if: (i) our actual results differ significantly from our forecast
estimates; (ii) there are future changes in enacted tax laws with retroactive application; or (iii) tax authorities do not agree with our
application of the tax law to our circumstances and the matter is not ultimately resolved in our favor.

Business Combinations and Goodwill

We recognize and measure the assets acquired and liabilities assumed in a business combination based on their estimated fair values
at the acquisition date. Goodwill represents the excess of purchase price paid by the Company over the fair market value of the net
assets acquired. A bargain purchase occurs when the fair market value of net assets acquired is higher than the purchase price paid.
Certain assumptions and estimates are employed in evaluating the fair value of assets acquired and liabilities assumed. These
estimates may be affected by factors such as changing market conditions, technological advances in the oil and natural gas industry or
changes in regulations governing that industry. The most significant assumptions requiring judgment involve identifying and estimating
the fair value of inventory, fixed assets and intangible assets. To finalize purchase accounting for significant acquisitions, we utilize the
services of independent valuation specialists to assist in the determination of the fair value of acquired assets.

Impairments

We evaluate our property and equipment and identifiable intangible assets for impairment whenever changes in circumstances indicate
that the carrying amount of an asset group may not be recoverable or if there are potential indicators of impairment. We also perform an
annual impairment analysis of goodwill as of December 31st, or whenever there is a triggering event that indicates an impairment loss
may have been incurred. Estimating future net cash flows requires us to make judgments regarding long-term forecasts of future
revenues and costs related to the assets subject to review. These forecasts are uncertain in that they require assumptions about our
revenue growth, operating margins, capital expenditures, future market conditions and technological developments. In addition, if we
are required to determine the fair value of our reporting unit to test goodwill for impairment, we must apply estimates, assumptions, and
judgment regarding revenue growth, operating margins, capital expenditures, future market conditions, weighted average costs of
capital and terminal growth rate, and we must evaluate the metrics of a deemed set of comparable companies and market earnings
multiples. Actual results may not align with these assumptions, and our expectations regarding future net cash flows may change such
that a material impairment could result.

We believe that the estimates and assumptions used in our impairment assessments are reasonable. However, if market conditions
change dramatically, the impact on our forecasts and projections may be significant which could result in future impairments for our
reportable unit with long-term assets including goodwill.

RECENT ACCOUNTING PRONOUNCEMENTS

See Note 2. Summary of Significant Accounting Policies of our Consolidated Financial Statements included elsewhere in this Annual
Report for additional information.

ITEM 7A. QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARKET RISK

Our financial position is exposed to a variety of risks, including foreign currency exchange rate risk and interest rate risk. We do not
engage in any material hedging transactions, forward contracts or currency trading which could mitigate the market risks inherent in
such transactions.

Foreign Currency Exchange Rate Risk

A portion of our revenues are derived internationally and, accordingly, our competitiveness and financial results may be impacted by
foreign currency fluctuations where revenues and costs are denominated in local currencies rather than U.S. dollars. For the year
ended December 31, 2025, we derived 29% of our revenues from entities that primarily transacted in currencies other than the U.S.
dollar. Refer to “ltem 1A. Risk Factors—Risks Related to our Business—The scope of our international operations subjects us to risks
from currency fluctuations that could adversely affect our liquidity, financial position and results of operations” in this Annual Report for
further discussion on our foreign currency exchange risk.
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Interest Rate Risk

We are primarily exposed to interest rate risk through the Credit Agreement, which bears interest at the alternate base rate plus an
applicable margin or at an adjusted SOFR rate plus an applicable margin. As of December 31, 2025, we had no debt outstanding under
the Credit Agreement.

ITEM 8. FINANCIAL STATEMENTS AND SUPPLEMENTARY DATA
The information required hereunder is included in this Annual Report beginning on page F-1.

ITEM 9. CHANGES IN AND DISAGREEMENTS WITH ACCOUNTANTS ON ACCOUNTING AND FINANCIAL
DISCLOSURE

None.
ITEM 9A. CONTROLS AND PROCEDURES
Evaluation of Disclosure Controls and Procedures

Under the supervision and with the participation of our management, including our Chief Executive Officer and Chief Financial Officer,
we conducted an evaluation of the effectiveness of our disclosure controls and procedures, as defined in Rules 13a-15(e) and 15d-
15(e) under the Exchange Act as of December 31, 2025. Disclosure controls and procedures are designed to provide reasonable
assurance that information required to be disclosed in our reports filed or submitted under the Exchange Act is recorded, processed,
summarized and reported within the time periods specified in the SEC’s rules and forms, and that such information is accumulated and
communicated to our management, including our Chief Executive Officer and Chief Financial Officer as appropriate, to allow timely
decisions regarding required disclosure.

Based on the evaluation, our Chief Executive Officer and Chief Financial Officer have concluded that our disclosure controls and
procedures were effective at the reasonable assurance level as of December 31, 2025.

Management’s Report on Internal Control Over Financial Reporting

Management is responsible for establishing and maintaining adequate internal control over financial reporting, as defined in Rule 13a-
15(f) and Rule 15d-15(f) under the Exchange Act. Our internal control over financial reporting is a process designed by or under the
supervision of our Chief Executive Officer and Chief Financial Officer to provide reasonable assurance regarding the reliability of
financial reporting and the preparation of our financial statements for external purposes in accordance with U.S. generally accepted
accounting principles.

Our management, with the participation of the Chief Executive Officer and Chief Financial Officer, assessed the effectiveness of the
Company’s internal control over financial reporting based on the criteria set forth by the Internal Control — Integrated Framework (2013)
issued by the Committee of Sponsoring Organizations of the Treadway Commission. Management concluded that the Company’s
internal control over financial reporting was effective as of December 31, 2025. Because of its inherent limitations, internal control over
financial reporting may not prevent or detect misstatements. Also, projections of any evaluation of effectiveness to future periods are
subject to the risk that controls may become inadequate because of changes in conditions or that the degree of compliance with the
policies or procedures may deteriorate.

The effectiveness of the Company's internal control over financial reporting as of December 31, 2025 has been audited by
PricewaterhouseCoopers LLP, an independent registered public accounting firm. Refer to "Report of Independent Registered Public
Accounting Firm" included in this Annual Report beginning on page F-1.

Changes in Internal Control Over Financial Reporting

There were no changes in our internal control over financial reporting identified that occurred during the quarter ended December 31,
2025 that have materially affected, or are reasonably likely to materially affect, our internal control over financial reporting.

ITEM 9B. OTHER INFORMATION
Rule 10b5-1 and Non-Rule 10b5-1 Trading Arrangements

During the three months ended December 31, 2025, no director or officer of the Company adopted or terminated a “Rule 10b5-1 trading
arrangement” or “non-Rule 10b5-1 trading arrangement,” as each term is defined in Item 408(a) of Regulation S-K.

ITEM 9C. DISCLOSURE REGARDING FOREIGN JURISDICTIONS THAT PREVENT INSPECTIONS

None.
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PART Il
ITEM 10. DIRECTORS, EXECUTIVE OFFICERS AND CORPORATE GOVERNANCE

The information required under this item is incorporated herein by reference to our definitive proxy statement pursuant to Regulation
14A, which proxy statement will be filed with the SEC not later than 120 days after the close of our fiscal year ended December 31,
2025.

ITEM 11. EXECUTIVE COMPENSATION

The information required under this item is incorporated herein by reference to our definitive proxy statement pursuant to Regulation
14A, which proxy statement will be filed with the SEC not later than 120 days after the close of our fiscal year ended December 31,
2025.

ITEM 12. SECURITY OWNERSHIP OF CERTAIN BENEFICIAL OWNERS AND MANAGEMENT AND RELATED
STOCKHOLDER MATTERS

The information required under this item is incorporated herein by reference to our definitive proxy statement pursuant to Regulation
14A, which proxy statement will be filed with the SEC not later than 120 days after the close of our fiscal year ended December 31,
2025.

ITEM 13. CERTAIN RELATIONSHIPS AND RELATED TRANSACTIONS, AND DIRECTOR INDEPENDENCE

The information required under this item is incorporated herein by reference to our definitive proxy statement pursuant to Regulation
14A, which proxy statement will be filed with the SEC not later than 120 days after the close of our fiscal year ended December 31,
2025.

ITEM 14. PRINCIPAL ACCOUNTING FEES AND SERVICES

The information required under this item is incorporated herein by reference to our definitive proxy statement pursuant to Regulation
14A, which proxy statement will be filed with the SEC not later than 120 days after the close of our fiscal year ended December 31,
2025.
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PART IV

ITEM 15. EXHIBITS AND FINANCIAL STATEMENT SCHEDULES
(1) Financial Statements

For a list of the financial statements included herein, see Index to the Consolidated Financial Statements on page F-1 of this
Annual Report on Form 10-K, incorporated into this Item by reference.

(2) Financial Statement Schedules

Financial statement schedules have been omitted because they are either not required or not applicable or the information is
included in the consolidated financial statements or the notes thereto.

(3) Exhibits

Each exhibit identified below is filed as a part of this Annual Report.

Exhibit
Number

Description

217

2.2n

23

3.1

3.2

3.3

3.4

3.5

3.6

4.1

4.2*
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10.1+

10.2+

10.3+

10.4+

10.5+

Agreement and Plan of Merger, dated as of March 18, 2024, by and among Dril-Quip, Inc., Ironman Merger Sub, Inc.,
DQ Merger Sub, LLC and Innovex Downhole Solutions, Inc. (incorporated herein by reference to Exhibit 2.1 to the
Company’s Current Report on Form 8-K filed on March 18, 2024, File No. 001-13439).

Equity Purchase Agreement, dated as of November 29, 2024, by and among Innovex International, Inc., Downhole
Well Solutions, LLC and the Sellers party thereto (incorporated herein by reference to Exhibit 2.1 to the Company’s
Current Report on Form 8-K filed on December 2, 2024, File No. 001-13439).

Purchase and Sale Agreement, dated as of April 21, 2025, by and between Innovex International, Inc. and BIG
Acquisitions LLC. (incorporated herein by reference to Exhibit 2.1 to the Company’s Current Report on Form 8-K filed
on April 25, 2025, File No. 001-13439).

Restated Certificate of Incorporation of the Company (incorporated herein by reference to Exhibit 3.1 to the
Company’s Annual Report on Form 10-K for the year ended December 31, 2017, File No. 001-13439).

Certificate of Elimination of Series A Junior Participating Preferred Stock of the Company (incorporated herein by
reference to Exhibit 3.2 to the Company’s Annual Report on Form 10-K for the year ended December 31, 2017, File
No. 001-13439).

Certificate of Amendment to the Restated Certificate of Incorporation of Innovex International, Inc., dated September
6, 2024 (incorporated herein by reference to Exhibit 3.1 to the Company’s Current Report on Form 8-K filed on
September 6, 2024, File No. 001-13439).

Certificate of Amendment to the Restated Certificate of Incorporation of Innovex International, Inc., dated May 14,
2025 (incorporated herein by reference to Exhibit 3.1 to the Company’s Current Report on Form 8-K filed on May 15,
2025, File No. 001-13439).

Amended and Restated Bylaws of the Company (incorporated herein by reference to Exhibit 3.1 to the Company’s
Current Report on Form 8-K filed on May 18, 2023, File No. 001-13439).

Amendment to the Amended and Restated Bylaws, dated September 6, 2024 (incorporated herein by reference to
Exhibit 3.2 to the Company’s Current Report on Form 8-K on September 6, 2024, File No. 001-13439).

Form of certificate representing Common Stock (incorporated herein by reference to Exhibit 4.1 to the Company’s
Quarterly Report on Form 10-Q for the quarter ended March 31, 2018, File No. 001-13439).

Description of securities.

Registration Rights Agreement, dated as of September 6, 2024, by and among Innovex International, Inc., Intervale
Capital Fund Il, L.P., Intervale Capital Fund Ill, L.P., Amberjack Capital Fund Il, L.P., Innovex Co-Invest Fund, L.P.,
Innovex Co-Invest Fund I, L.P. and Intervale Capital Fund II-A, L.P. (incorporated herein by reference to Exhibit 4.1
to the Company’s Current Report on Form 8-K filed on September 6, 2024, File No. 001-13439).

Stockholders Agreement, dated as of September 6, 2024, by and among Innovex International, Inc., Amberjack
Capital Partners, L.P., Intervale Capital Fund Il, L.P., Intervale Capital Fund Ill, L.P., Amberjack Capital Fund II, L.P.,
Innovex Co-Invest Fund, L.P., Innovex Co-Invest Fund Il, L.P. and Intervale Capital Fund II-A, L.P. (incorporated
herein by reference to Exhibit 4.2 to the Current Report on Form 8-K filed on September 6, 2024, File No. 001-
13439).

Innovex Downhole Solutions, Inc. 2016 Long-Term Incentive Plan (incorporated by reference to Exhibit 99.1 to the
Company’s Registration Statement on Form S-8, File No. 333-282180).

2017 Omnibus Incentive Plan of Dril-Quip, Inc. (incorporated herein by reference to Exhibit A to the Company’s Proxy
Statement filed on March 31, 2017, File No. 001-13439).

Amendment No. 1 to 2017 Omnibus Incentive Plan of Dril-Quip Inc. (incorporated herein by reference to Exhibit 10.10
to the Company’s Annual Report on Form 10-K for the year ended December 31, 2022, File No. 001-13439).

Form of Restricted Stock Award Agreement under 2017 Omnibus Incentive Plan of Dril-Quip, Inc. (incorporated
herein by reference to Exhibit 10.1 to the Company’s Current Report on Form 8-K/A filed on May 20, 2019, File No.
001-13439).

2017 Performance Unit Award Agreement under 2017 Omnibus Incentive Plan of Dril-Quip, Inc. (incorporated herein
by reference to Exhibit 10.16 to the Company’s Annual Report on Form 10-K for the year ended December 31, 2017,
File No. 001-13439).
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Form of Director Restricted Stock Award Agreement under 2017 Omnibus Incentive Plan of Dril-Quip, Inc.
(incorporated herein by reference to Exhibit 10.1 to the Company’s Quarterly Report on Form 10-Q for the quarter
ended September 30, 2019, File No. 001-13439).

Form of Restricted Stock Award Agreement for senior management under 2017 Omnibus Incentive Plan of Dril-Quip,
Inc. (incorporated herein by reference to Exhibit 10.17 to the Company’s Annual Report on Form 10-K for the year
ended December 31, 2022, File No. 001-13439).

2020 Performance Unit Award Agreement under 2017 Omnibus Incentive Plan of Dril-Quip, Inc. (incorporated herein
by reference to Exhibit 10.21 to the Company’s Annual Report on Form 10-K for the year ended December 31, 2021,
File No. 001-13439).

2022 Performance Unit Award Agreement under 2017 Omnibus Incentive Plan of Dril-Quip, Inc. (incorporated herein
by reference to Exhibit 10.19 to the Company’s Annual Report on Form 10-K for the year ended December 31, 2022,
File No. 001-13439).

2022 Amended and Restated Stock Compensation Program for Directors under 2017 Omnibus Incentive Plan of Dril-
Quip, Inc. (incorporated herein by reference to Exhibit 10.22 to the Company’s Annual Report on Form 10-K for the
year ended December 31, 2021, File No. 001-13439).

Second Amended and Restated Revolving Credit, Term Loan, Guaranty and Security Agreement, dated as of June
10, 2022, among Innovex Downhole Solutions, Inc., Tercel Oilfield Products USA L.L.C., Top-Co Inc. and each party
joined thereto from time to time as a borrower, as borrowers, each person joined thereto from time to time as a
guarantor, as guarantors, the financial institutions from time to time party thereto, as lenders, and PNC Bank, National
Association, as the agent for lenders (incorporated herein by reference to Exhibit 10.1 to the Company’s Registration
Statement on Form S-4 declared effective on August 6, 2024, File No. 333-279048).

First Amendment to Second Amended and Restated Revolving Credit, Term Loan, Guaranty and Security
Agreement, dated November 28, 2022, among Innovex Downhole Solutions, Inc., Tercel Oilfield Products USA
L.L.C., Top-Co Inc., Pride Energy Services, LLC and each person joined to the Credit Agreement as a borrower from
time to time, as borrowers, each person joined to the Credit Agreement as guarantors, the financial institutions party
to the Credit Agreement, as lenders, and PNC Bank, National Association, as the agent (incorporated herein by
reference to Exhibit 10.2 to the Company’s Registration Statement on Form S-4 declared effective on August 6, 2024,
File No. 333-279048).

Second Amendment to Second Amended and Restated Revolving Credit, Term Loan, Guaranty and Security
Agreement and Limited Waiver, dated as of April 3, 2023, among Innovex Downhole Solutions, Inc., Tercel Oilfield
Products USA L.L.C., Top-Co Inc., Pride Energy Services, LLC and each person joined to the Credit Agreement as a
borrower from time to time, as borrowers, each person joined to the Credit Agreement as a guarantor from time to
time, the financial institutions from time to time party to the Credit Agreement as lenders and PNC Bank, National
Association, as agent for lenders (incorporated herein by reference to Exhibit 10.3 to the Company’s Registration
Statement on Form S-4 declared effective on August 6, 2024, File No. 333-279048).

Third Amendment to Second Amended and Restated Revolving Credit, Term Loan, Guaranty and Security
Agreement and Limited Waiver, dated as of December 15, 2023, among Innovex Downhole Solutions, Inc., Tercel
QOilfield Products USA L.L.C., Top-Co Inc., Pride Energy Services, LLC and each person joined to the Credit
Agreement as a borrower from time to time, as borrowers, each person joined to the Credit Agreement as a guarantor
from time to time, the financial institutions from time to time party to the Credit Agreement as lenders and PNC Bank,
National Association, as agent for lenders (incorporated herein by reference to Exhibit 10.4 to the Company’s
Registration Statement on Form S-4 declared effective on August 6, 2024, File No. 333-279048).

Fourth Amendment to Second Amended and Restated Revolving Credit, Term Loan, Guaranty and Security
Agreement and Limited Waiver, dated as of June 28, 2024, among Innovex Downhole Solutions, Inc., Tercel Oilfield
Products USA L.L.C., Top-Co Inc., Pride Energy Services, LLC and each person joined to the Credit Agreement as a
borrower from time to time, as borrowers, each person joined to the Credit Agreement as a guarantor from time to
time, the financial institutions from time to time party to the Credit Agreement as lenders and PNC Bank, National
Association, as agent for lenders (incorporated herein by reference to Exhibit 10.5 to the Company’s Registration
Statement on Form S-4 declared effective on August 6, 2024, File No. 333-279048).

Joinder Agreement, dated as of September 6, 2024, by and among Innovex Downhole Solutions, Inc., Tercel Qilfield
Products USA L.L.C., Top-Co Inc., Pride Energy Services, LLC, Dril-Quip, Inc., TIW Corporation, Innovex Downhole
Solutions, LLC and PNC Bank, National Association (incorporated herein by reference to Exhibit 10.1 to the
Company’s Current Report on Form 8-K on September 6, 2024, File No. 001-13439).

Third Amended and Restated Revolving Credit, Guaranty and Security Agreement, dated as of February 27, 2025,
among Innovex International, Inc., and each party joined thereto from time to time as a guarantor, as guarantors, the
financial institutions from time to time party thereto, as lenders, and PNC Bank, National Association, as the agent for
lenders (incorporated by reference to Exhibit 10.17 to the Company’s Annual Report on Form 10-K on March 3, 2025
File No. 001-13439).

Form of Indemnification Agreement. (incorporated herein by reference to Exhibit 10.7 to the Company’s Current
Report on Form 8-K on September 6, 2024, File No. 001-13439).

Waiver Agreement, dated as of August 25, 2024, by and between Dril-Quip, Inc. and Innovex Downhole Solutions,
Inc. (incorporated by reference to Exhibit 10.1 to the Company’s Current Report on Form 8-K on August 26, 2024,
File No. 001-13439).

Innovex International, Inc. 2025 Long-Term Incentive Plan (incorporated by reference to Exhibit 10.1 to the
Company’s Current Report on Form 8-K filed on May 15, 2025, File No. 001-13439).
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Form of Restricted Stock Unit Award Agreement (incorporated by reference to Exhibit 10.1 to the Company’s Current
Report on Form 8-K filed on June 5, 2025, File No. 001-13439).

Form of Performance Unit Award Agreement (incorporated by reference to Exhibit 10.2 to the Company’s Current
Report on Form 8-K filed on June 5, 2025, File No. 001-13439).

Innovex International, Inc. Insider Trading Policy (incorporated by reference to Exhibit 19.1 to the Company’s Annual
Report on Form 10-K on March 3, 2025, File No. 001-13439).

Subsidiaries of the Company.

Consent of PricewaterhouseCoopers LLP.

Consent of Grant Thornton LLP

Certification of Principal Executive Officer Pursuant to Rules 13a-14(a) and 15d-14(a) under the Securities Exchange
Act of 1934, as Adopted Pursuant to Section 302 of the Sarbanes-Oxley Act of 2002.

Certification of Principal Financial Officer Pursuant to Rules 13a-14(a) and 15d-14(a) under the Securities Exchange
Act of 1934, as Adopted Pursuant to Section 302 of the Sarbanes-Oxley Act of 2002.

Certification of Principal Executive Officer Pursuant to 18 U.S.C. Section 1350, as Adopted Pursuant to Section 906
of the Sarbanes-Oxley Act of 2002.

Certification of Principal Financial Officer Pursuant to 18 U.S.C. Section 1350, as Adopted Pursuant to Section 906 of
the Sarbanes-Oxley Act of 2002.

Innovex International, Inc. Clawback Policy (incorporated by reference to Exhibit 97.1 to the Company’s Annual
Report on Form 10-K on March 3, 2025, File No. 001-13439.

Inline XBRL Instance Document — the instance document does not appear in the Interactive Data File because XBRL
tags are embedded within the Inline XBRL document.

Inline XBRL Taxonomy Extension Schema Document

Inline XBRL Taxonomy Extension Calculation Linkbase Document

Inline XBRL Taxonomy Extension Definition Linkbase Document

Inline XBRL Taxonomy Extension Label Linkbase Document

Inline XBRL Taxonomy Extension Presentation Linkbase Document

Cover Page Interactive Data File (embedded within the Inline XBRL document)

* Filed herewith.

** Furnished herewith.
+ Management contract or compensatory plan or arrangement required to be filed as an exhibit to this Annual Report.

A Certain exhibits and schedules have been omitted in accordance with Regulation S-K Item 601(a)(5). The Company agrees to furnish
supplementally a copy of any omitted schedule upon the request of the SEC.

ITEM 16. FORM 10-K SUMMARY

None.
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SIGNATURES

Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, as amended, the Registrant has duly
caused this Report to be signed on its behalf by the undersigned, thereunto duly authorized on February 24, 2026.

INNOVEX INTERNATIONAL, INC.

By: /s/ Adam Anderson
Adam Anderson
Chief Executive Officer

Pursuant to the requirements of the Securities Exchange Act of 1934, as amended, this Report has been signed below by the following
persons on behalf of the Registrant in the capacities and on the dates indicated.

Name Title Date

Chief Executive Officer and Director
/s/ Adam Anderson (Principal Executive Officer) February 24, 2026
Adam Anderson

Chief Financial Officer

/s/ Kendal Reed (Principal Financial and Accounting Officer) February 24, 2026
Kendal Reed

/s/ John Lovoi Director February 24, 2026
John Lovoi

/sl Terence Jupp Director February 24, 2026
Terence Jupp

/s/ Carri Lockhart Director February 24, 2026
Carri Lockhart

/sl Jason Turowsky Director February 24, 2026
Jason Turowsky

/s/ Angie Sedita Director February 24, 2026
Angie Sedita

/s/ Bonnie S. Black Director February 24, 2026

Bonnie S. Black

/s/ Benjamin M. Fink Director February 24, 2026
Benjamin M. Fink
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Report of Independent Registered Public Accounting Firm
To the Board of Directors and Stockholders of Innovex International, Inc.
Opinions on the Financial Statements and Internal Control over Financial Reporting

We have audited the accompanying consolidated balance sheets of Innovex International, Inc. and its subsidiaries (the "Company") as
of December 31, 2025 and 2024, and the related consolidated statements of operations and comprehensive income, of changes in
stockholders’ equity and of cash flows for the years then ended, including the related notes (collectively referred to as the "consolidated
financial statements"). We also have audited the Company's internal control over financial reporting as of December 31, 2025, based
on criteria established in Internal Control — Integrated Framework (2013) issued by the Committee of Sponsoring Organizations of the
Treadway Commission (COSO).

In our opinion, the consolidated financial statements referred to above present fairly, in all material respects, the financial position of the
Company as of December 31, 2025 and 2024, and the results of its operations and its cash flows for the years then ended in conformity
with accounting principles generally accepted in the United States of America. Also in our opinion, the Company maintained, in all
material respects, effective internal control over financial reporting as of December 31, 2025, based on criteria established in Internal
Control — Integrated Framework (2013) issued by the COSO.

Basis for Opinions

The Company's management is responsible for these consolidated financial statements, for maintaining effective internal control over
financial reporting, and for its assessment of the effectiveness of internal control over financial reporting, included in Management'’s
Report on Internal Control Over Financial Reporting appearing under Iltem 9A. Our responsibility is to express opinions on the
Company’s consolidated financial statements and on the Company's internal control over financial reporting based on our audits. We
are a public accounting firm registered with the Public Company Accounting Oversight Board (United States) (PCAOB) and are required
to be independent with respect to the Company in accordance with the U.S. federal securities laws and the applicable rules and
regulations of the Securities and Exchange Commission and the PCAOB.

We conducted our audits in accordance with the standards of the PCAOB. Those standards require that we plan and perform the audits
to obtain reasonable assurance about whether the consolidated financial statements are free of material misstatement, whether due to
error or fraud, and whether effective internal control over financial reporting was maintained in all material respects.

Our audits of the consolidated financial statements included performing procedures to assess the risks of material misstatement of the
consolidated financial statements, whether due to error or fraud, and performing procedures that respond to those risks. Such
procedures included examining, on a test basis, evidence regarding the amounts and disclosures in the consolidated financial
statements. Our audits also included evaluating the accounting principles used and significant estimates made by management, as well
as evaluating the overall presentation of the consolidated financial statements. Our audit of internal control over financial reporting
included obtaining an understanding of internal control over financial reporting, assessing the risk that a material weakness exists, and
testing and evaluating the design and operating effectiveness of internal control based on the assessed risk. Our audits also included
performing such other procedures as we considered necessary in the circumstances. We believe that our audits provide a reasonable
basis for our opinions.

Definition and Limitations of Internal Control over Financial Reporting

A company’s internal control over financial reporting is a process designed to provide reasonable assurance regarding the reliability of
financial reporting and the preparation of financial statements for external purposes in accordance with generally accepted accounting
principles. A company’s internal control over financial reporting includes those policies and procedures that (i) pertain to the
maintenance of records that, in reasonable detail, accurately and fairly reflect the transactions and dispositions of the assets of the
company; (ii) provide reasonable assurance that transactions are recorded as necessary to permit preparation of financial statements in
accordance with generally accepted accounting principles, and that receipts and expenditures of the company are being made only in
accordance with authorizations of management and directors of the company; and (iii) provide reasonable assurance regarding
prevention or timely detection of unauthorized acquisition, use, or disposition of the company’s assets that could have a material effect
on the financial statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements. Also, projections of
any evaluation of effectiveness to future periods are subject to the risk that controls may become inadequate because of changes in
conditions, or that the degree of compliance with the policies or procedures may deteriorate.

Critical Audit Matters

The critical audit matters communicated below are matters arising from the current period audit of the consolidated financial statements
that were communicated or required to be communicated to the audit committee and that (i) relate to accounts or disclosures that are
material to the consolidated financial statements and (ii) involved our especially challenging, subjective, or complex judgments. The
communication of critical audit matters does not alter in any way our opinion on the consolidated financial statements, taken as a whole,
and we are not, by communicating the critical audit matters below, providing separate opinions on the critical audit matters or on the
accounts or disclosures to which they relate.



Acquisition of Citadel Casing Solutions, LLC — Valuation of Customer Relationships

As described in Note 3 to the consolidated financial statements, on May 30, 2025, the Company acquired Citadel Casing Solutions,
LLC (“Citadel”) for $69.7 million in cash consideration. Of the acquired intangible assets, $14.1 million of customer relationships were
recorded. The fair value was estimated using an income valuation approach, which requires a forecast using the multi-period excess
earnings method. The assumptions used to derive the value include significant judgments relating to revenue growth rates, EBITDA
margins, contributory asset charges, customer attrition rate, and discount rate.

The principal considerations for our determination that performing procedures relating to the valuation of customer relationships
acquired in the acquisition of Citadel is a critical audit matter are (i) the significant judgment by management when developing the fair
value estimate of the customer relationships acquired; (ii) a high degree of auditor judgment, subjectivity, and effort in performing
procedures and evaluating management’s significant assumption related to discount rate; and (iii) the audit effort involved the use of
professionals with specialized skill and knowledge.

Addressing the matter involved performing procedures and evaluating audit evidence in connection with forming our overall opinion on
the consolidated financial statements. These procedures included testing the effectiveness of controls relating to the acquisition
accounting, including controls over management'’s valuation of the customer relationships. These procedures also included, among
others (i) reading the purchase agreement; (ii) testing management’s process for developing the fair value estimate of the customer
relationships acquired; (iii) evaluating the appropriateness of the multi-period excess earnings method used by management; (iv)
testing the completeness and accuracy of the underlying data used in the multi-period excess earnings method; and (v) evaluating the
reasonableness of the significant assumptions used by management related to discount rate. Professionals with specialized skill and
knowledge were used to assist in evaluating (i) the appropriateness of the multi-period excess earnings method and (ii) the
reasonableness of the discount rate assumption.

Revenue Recognition — Products and Services Revenue

As described in Notes 2 and 4 to the consolidated financial statements, the Company recognized product revenue and service revenue
of $685.3 million and $126.3 million, respectively, for the year ended December 31, 2025. Revenue is recognized as, or when,
performance obligations are satisfied. Revenue from product sales is recognized at the point in time when control transfers to the
customer. Revenue from services is recognized as hours are incurred. The revenue recognized is the amount of consideration
expected to be received in exchange for those goods or services. Contracts with customers generally contain only one performance
obligation for the related product or service ordered. The transaction price is determined using a fixed unit price as specified in the sales
contract times the quantity of products or services sold.

The principal consideration for our determination that performing procedures relating to revenue recognition for products and services
revenue is a critical audit matter is a high degree of auditor effort in performing procedures related to the Company’s revenue
recognition.

Addressing the matter involved performing procedures and evaluating audit evidence in connection with forming our overall opinion on
the consolidated financial statements. These procedures included testing the effectiveness of controls relating to the revenue
recognition process for products and services revenue. These procedures also included, among others (i) testing revenue recognized
for a sample of products and services revenue transactions by obtaining and inspecting source documents, such as contracts,
purchase orders, invoices, proof of shipment or services performed, and where applicable, subsequent cash receipts; (ii) testing the
cut-off of revenue recognized for a sample of products and services revenue transactions by obtaining and inspecting source
documents, such as purchase orders, invoices, and proof of shipment or services performed, and (iii) testing a sample of outstanding
accounts receivable balances as of December 31, 2025 by obtaining and inspecting source documents, such as invoices, proof of
shipment or services performed, and where applicable, subsequent cash receipts.

/sl PricewaterhouseCoopers LLP
Houston, Texas
February 24, 2026

We have served as the Company’s auditor since 2024.



Report of Independent Registered Public Accounting Firm
Board of Directors and Stockholders

Innovex International, Inc.

Opinion on the financial statements

We have audited the consolidated balance sheet of Innovex International, Inc. (formerly known as Innovex Downhole Solutions, Inc.) (a
Delaware corporation) and subsidiaries (the “Company”) as of December 31, 2023 (not presented herein), the related consolidated
statements of operations and comprehensive income, changes in stockholders’ equity, and cash flows for the year then ended, and the
related notes (collectively referred to as the “consolidated financial statements”). In our opinion, the consolidated financial statements
present fairly, in all material respects, the financial position of the Company as of December 31, 2023, and the results of its operations
and its cash flows for the year then ended, in conformity with accounting principles generally accepted in the United States of America.

Basis for opinion

These consolidated financial statements are the responsibility of the Company’s management. Our responsibility is to express an
opinion on the Company’s consolidated financial statements based on our audit. We are a public accounting firm registered with the
Public Company Accounting Oversight Board (United States) (“PCAOB”) and are required to be independent with respect to the
Company in accordance with the U.S. federal securities laws and the applicable rules and regulations of the Securities and Exchange
Commission and the PCAOB.

We conducted our audit in accordance with the standards of the PCAOB. Those standards require that we plan and perform the audit to
obtain reasonable assurance about whether the financial statements are free of material misstatement, whether due to error or fraud.
The Company is not required to have, nor were we engaged to perform, an audit of its internal control over financial reporting. As part
of our audit we are required to obtain an understanding of internal control over financial reporting but not for the purpose of expressing
an opinion on the effectiveness of the Company’s internal control over financial reporting. Accordingly, we express no such opinion.

Our audit included performing procedures to assess the risks of material misstatement of the financial statements, whether due to error
or fraud, and performing procedures that respond to those risks. Such procedures included examining, on a test basis, evidence
regarding the amounts and disclosures in the financial statements. Our audit also included evaluating the accounting principles used
and significant estimates made by management, as well as evaluating the overall presentation of the financial statements. We believe
that our audit provides a reasonable basis for our opinion.

/sl GRANT THORNTON LLP
We served as the Company’s auditor from 2022 to 2024.
Houston, Texas

April 2, 2024 (except for Note 1 as it relates to the common stock conversion and the effects thereof, and Note 2, Segment Information,
as to which the date is March 3, 2025)



Innovex International, Inc.
Consolidated Balance Sheets

(in thousands, except share and par value amounts)

Assets
Current assets

Cash and restricted cash

December 31,

December 31,

Trade receivables, net of allowance of $19,752 and $63,875 at December 31,

2025 and December 31, 2024, respectively

Contract assets
Inventories

Assets held for sale
Prepaid expenses and other current assets
Total current assets

Noncurrent assets

Property and equipment, net
Right-of-use assets — operating

Goodwill
Intangibles, net

Deferred tax asset, net
Other long-term assets
Total noncurrent assets

Total assets

Liabilities and stockholders’ equity

Current liabilities
Accounts payable

Accrued expenses
Operating lease liabilities

Contract liabilities

Current portion of long-term debt and finance lease obligations

Other current liabilities
Total current liabilities

Noncurrent liabilities

Long-term debt and finance lease obligations
Operating lease liabilities
Deferred income taxes
Other long-term liabilities
Total noncurrent liabilities
Total liabilities
Commitments and contingencies (Note 16)

Stockholders’ equity

Preferred stock: 10,000,000 shares authorized at $0.01 par value (none

issued)

Common stock: $0.01 par value, 200,000,000 and 100,000,000 shares
authorized at December 31, 2025 and December 31, 2024, respectively;
69,077,237 and 69,178,263 shares issued and outstanding at December 31,

2025 and December 31, 2024, respectively
Additional paid-in capital
Accumulated other comprehensive income (loss)
Retained earnings

Total stockholders’ equity

Total liabilities and stockholders’ equity

2025 2024

$ 203,407 73,278
237,774 239,506

2,705 5,062

248,433 271,173

— 4,749

35,728 47,623

728,047 641,391

158,874 190,786

52,204 54,873

99,720 60,176

116,230 108,363

102,375 134,540

10,857 7,354

540,260 556,092

$ 1,268,307 1,197,483
$ 60,711 65,201
49,148 60,593

12,670 10,547

11,986 13,463

6,709 10,467

6,940 2,387

148,164 162,658

18,922 24,901

40,986 45,153

500 624

2,036 5,991

62,444 76,669

$ 210,608 239,327
$ _ _
691 692

767,650 755,077
4,084 (8,863)

285,274 211,250

$ 1,057,699 958,156
$ 1,268,307 1,197,483

The accompanying notes are an integral part of these consolidated financial statements.
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Innovex International, Inc.
Consolidated Statements of Operations and Comprehensive Income

(in thousands, except share and per share amounts)
Revenues
Products
Services
Rental
Total revenues
Cost of revenues®
Products
Services
Rental
Total cost of revenues
Selling, general and administrative expenses
(Gain) loss on sale of assets
Depreciation and amortization
Impairment of long-lived assets
Acquisition and integration costs
Income from operations
Interest expense
Other (income) expense, net
Equity method earnings
Bargain purchase loss (gain)
Gain on consolidation of equity method investment
Income before income taxes
Income tax expense
Net income
Foreign currency translation adjustment
Comprehensive income

Earnings per common share
Basic
Diluted
Weighted average common shares outstanding
Basic
Diluted

(@ Cost of revenues excludes depreciation and amortization.

The accompanying notes are an integral part of these consolidated financial statements.

Year Ended December 31,
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2025 2024 2023
$ 685,293 527,394 460,802
126,263 83,127 63,391
166,695 50,282 31,346
978,251 660,803 555,539
522,880 332,372 295,293
98,919 82,109 55,730
53,172 13,691 9,079
674,971 428,172 360,102
128,793 116,181 72,797
(39,825) (654) 106
60,742 31,207 22,659
3,427 3,522 266
17,518 33,300 2,327
132,625 49,075 97,282
2,582 2,430 5,506
(1,828) 298 385
— (2,616) (2,975)
3,342 (85,812) —
— (8,037) —
128,529 142,812 94,366
45,231 2,487 20,440
83,298 140,325 73,926
12,947 (10,969) (1,753)
$ 96,245 129,356 72,173
$ 1.21 2.82 2.39
$ 1.20 2.77 2.29
69,009,209 49,727,093 30,928,647
69,381,412 50,627,004 32,338,518



Innovex International, Inc.

Consolidated Statements of Changes in Stockholders’ Equity

(in thousands, except share amounts)
Balance at December 31, 2022

Stock based compensation

Foreign currency translation adjustment
Net income

Balance at December 31, 2023

Stock-based compensation

Foreign currency translation adjustment

Net income

Dividend payment

Issuance of common stock for Merger

Issuance of common stock — DWS

Stock options exercised

Equity award vestings

Shares withheld related to net settlement of equity awards
Release of cumulative translation adjustment due to entity
closure

Balance at December 31, 2024

Stock-based compensation

Foreign currency translation adjustment

Net income

Equity award vestings

Shares withheld related to net settlement of equity awards
Repurchase and retirement of common stock

Balance at December 31, 2025

Common Stock

Accumulated

Additional Other Total
Paid-in Retained Comprehensive Stockholders’

Shares Amount Capital Earnings Income/(Loss) Equity
30,928,648 $ 309 $ 178,671 $ 71,982 §$ 318 $ 251,280
— — 1,962 — — 1,962
— — — — 1,753 1,753
— — — 73,926 — 73,926
30,928,648 $ 309 § 180,633 $ 145,908 $ 2,071 $ 328,921
— — 13,248 — — 13,248
— — — — (10,969) (10,969)
— — — 140,325 — 140,325
— — — (74,983) — (74,983)
35,134,652 351 536,922 — — 537,273
1,918,558 19 31,196 — — 31,215
1,418,531 14 3,312 — — 3,326
465,921 5 (5) — — —
(688,047) 6) (10,229) — — (10,235)
— — — — 35 35
69,178,263 § 692 $ 755,077 $ 211,250 $ (8,863) $ 958,156
— — 13,798 — — 13,798
— — — — 12,947 12,947
— — — 83,298 — 83,298
586,761 6 6) — — —
(63,256) 1) (1,219) — — (1,220)
(624,531) (6) — (9,274) — (9,280)
69,077,237 $ 691 § 767,650 § 285274 § 4,084 $ 1,057,699

The accompanying notes are an integral part of these consolidated financial statements.
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Innovex International, Inc.

Consolidated Statements of Cash Flows

(in thousands)
Cash flows from operating activities
Net income

Year Ended December 31,

Adjustments to reconcile net income to net cash provided by (used in) operating activities:

Depreciation and amortization

Deferred debt issuance cost amortization
Amortization of operating lease ROU asset
Impairment of long-lived assets

Bargain purchase loss (gain)

Gain on consolidation of equity method investment
Stock-based compensation expense

(Gain) loss on sale of property, equipment and lease terminations

Deferred tax, net
Equity method earnings, net of dividends

Changes in operating assets and liabilities, net of amounts related to acquisitions:

Trade receivables, net
Inventories
Prepaid expenses and other current assets
Other long-term assets
Accounts payable
Accrued expenses and other current liabilities
Other operating assets and liabilities, net
Net cash provided by operating activities
Cash flows from investing activities
Payments on acquisitions, net of cash acquired
Capital expenditures
Proceeds from sale of property and equipment
Equity method investment
Cash acquired in stock based business combination
Net cash (used in) provided by investing activities
Cash flows from financing activities
Deferred debt issuance cost
Revolving credit facility borrowings
Revolving credit facility payments
Term loan payments
Subordinated note payments
Payments on finance leases
Common stock repurchased and retired
Dividend payment
Proceeds from exercise of options
Taxes paid related to net share settlement of equity awards
Net cash used in financing activities
Effect of exchange rate changes
Net change in cash and restricted cash
Cash and restricted cash beginning of period
Cash and restricted cash end of period

Supplemental cash flow information:

Cash paid for interest

Non-cash investing and financing activities:
Property and equipment purchases in accounts payable
Operating lease assets obtained in exchange for lease obligations
Finance lease assets obtained in exchange for lease obligations
Stock issuance related to business acquisition

The accompanying notes are an integral part of these consolidated financial statements.

F-8

2025 2024 2023
$ 83,298 $ 140,325 $ 73,926
60,742 31,207 22,659
317 409 332
12,498 8,317 7,400
3,427 3,522 266
3,342 (85,812) —
— (8,037) —
13,798 13,248 1,962
(40,082) (939) 533
34,291 (4,595) (7,408)
— 495 (1,675)
17,631 13,221 5,271
46,625 7,872 (4,533)
10,859 (7,775) (7,752)
(3,837) (2,017) 1,330
(12,698) (22,344) (9,615)
(19,075) 651 792
(20,224) 5,691 (7,626)
190,912 93,439 75,864
(83,668) (65,521) —
(35,132) (13,594) (15,487)
100,059 3,247 1,410
— — (18,350)
— 154,312 —
(18,741) 78,444 (32,427)
(1,455) — 393
144,200 187,300 254,500
(158,200) (196,500) (278,300)
(11,429) (6,282) (5,400)
— — (11,893)
(7,535) (5,698) (3,865)
(9,280) — —
— (74,983) —
— 3,326 —
(1,220) (10,235) —
(44,919) (103,072) (44,565)
2,877 (2,939) 118
130,129 65,872 (1,010)
73,278 7,406 8,416
$ 203407 $ 73278 $ 7,406
$ 1,023 $ 1,991 $ 5,747
$ 14§ 1632 $ 243
11,441 31,563 13,138
22,913 6,373 6,369
— 568,488 —



Innovex International, Inc.
Notes to Consolidated Financial Statements

NOTE 1. SUMMARY OF BUSINESS
Description of Business

Innovex International, Inc. (“Innovex”, the “Company”, the “Combined Company”, or “we”) designs, manufactures, sells and rents a
broad suite of well-centric, engineered products to the global oil and natural gas industry. Our products are sold and rented to
international oil companies, national oil companies, independent exploration and production companies and multinational service
companies. The products we provide have applications across the well lifecycle for both onshore and offshore oil and natural gas wells,
including well construction, well completion, and well production and intervention applications. Our corporate office is located in
Humble, Texas.

On March 18, 2024, Innovex Downhole Solutions, Inc., a Delaware corporation (“Legacy Innovex”), entered into an Agreement and
Plan of Merger (the “Merger Agreement”) with Dril-Quip, Inc., a Delaware corporation (“Dril-Quip”), Ironman Merger Sub, Inc., a
Delaware corporation and wholly owned subsidiary of Dril-Quip, and DQ Merger Sub, LLC, a Delaware limited liability company and
wholly owned subsidiary of Dril-Quip. On September 6, 2024 (the “Closing Date”), the transactions contemplated in the Merger
Agreement (the “Merger”) were consummated. Following the Merger, Legacy Innovex became a wholly owned subsidiary of Dril-Quip,
and the name “Dril-Quip, Inc.” was changed to “Innovex International, Inc.”. The Company’s stock remained listed on the New York
Stock Exchange, and its symbol was changed to “INVX”. Except as otherwise indicated, references herein to “Dril-Quip” are to Dril-
Quip, Inc. prior to the completion of the Merger.

The Merger was accounted for using the acquisition method of accounting with Legacy Innovex being identified as the accounting
acquirer. The Consolidated Financial Statements of the Company reflect the financial position, results of operations and cash flows of
only Legacy Innovex for all periods prior to the Merger and of the Combined Company for all periods subsequent to the Merger.

In connection with the consummation of the Merger, the outstanding shares of common stock, par value $0.01 per share, of Legacy
Innovex (the “Legacy Innovex Common Stock”) were converted into the right to receive 32,183,966 shares of common stock, par
value $0.01 per share, of the Company (the “Company Common Stock”). The number of shares of Company Common Stock received
for each share of Legacy Innovex Common Stock by the Legacy Innovex stockholders was equal to 2.0125 (the “Exchange Ratio”).

On November 29, 2024, we acquired the remaining 80% of the issued and outstanding equity securities of Downhole Well Solutions,
LLC (“DWS”) for a mixture of cash and equity consideration, resulting in DWS becoming a wholly owned subsidiary of Innovex. Refer to
Note 3. Mergers and Acquisitions for further information.

On February 7, 2025, we acquired SCF Machining Corporation (“SCF”) for cash, resulting in SCF becoming a wholly owned subsidiary
of Innovex. Refer to Note 3. Mergers and Acquisitions for further information.

On February 25, 2025, our Board of Directors (the "Board") approved a new share repurchase program (the “New Share Repurchase
Program”) that authorizes repurchases of up to an aggregate of $100 million of outstanding Company Common Stock. In connection
with the New Share Repurchase Program, all share repurchase plans previously authorized by the Board of Directors of Dril-Quip have
been terminated. The New Share Repurchase Program does not require us to repurchase a specific number of shares or have an
expiration date. Any shares repurchased under the New Share Repurchase Program will be cancelled.

In the second quarter of 2025, our certificate of incorporation was amended to increase the number of capital stock authorized for
issuance. Prior to the amendment, the certificate of incorporation authorized us to issue 110,000,000 shares of capital stock, consisting
of (i) 100,000,000 shares of Company Common Stock, par value $0.01 per share, and (ii) 10,000,000 shares of preferred stock, par
value $0.01 per share. The amendment increased the number of authorized shares of Company Common Stock to 200,000,000 and
correspondingly increased the number of authorized shares of our capital stock to 210,000,000; the authorized number of shares of our
preferred stock remained at 10,000,000.

On May 30, 2025, we acquired Citadel Casing Solutions, LLC ("Citadel") for cash, resulting in Citadel becoming a wholly owned
subsidiary of Innovex. Refer to Note 3. Mergers and Acquisitions for further information.

On September 23, 2025, we completed the sale of the Eldridge facility and associated assets (the "Eldridge Facility"), resulting in the
recognition of a gain on the sale of these assets. Refer to Note 17. Assets Held for Sale for further information.

NOTE 2. SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES
Principles of Consolidation

The accompanying Consolidated Financial Statements have been prepared in conformity with accounting principles generally accepted
in the United States (“U.S. GAAP” or “GAAP”). The Consolidated Financial Statements include the accounts of our subsidiaries where
we have control over operating and financial policies. All intercompany accounts and transactions have been eliminated in
consolidation.

F-9



Use of Estimates and Assumptions

The preparation of our Consolidated Financial Statements in conformity with GAAP requires management to make estimates and
assumptions that affect the amount we report in our Consolidated Financial Statements and accompanying notes. Such estimates
include, but are not limited to, estimated losses on accounts receivables, estimated realizable value on excess and obsolete
inventories, estimates of the fair values of the assets and liabilities acquired through business acquisitions, estimates related to the fair
value of the reporting unit for purposes of assessing possible goodwill impairment, expected future cash flows from long lived assets to
support impairment tests, stock-based compensation, amounts of deferred taxes and income tax contingencies. Refer to individual
accounting policies of each related account below for further information. We base our estimates on historical experience and on
various other assumptions that are believed to be reasonable under the circumstances. Actual results could materially differ from those
estimates and variances could materially affect our financial condition and results of operations in future periods.

Cash and Restricted Cash

Cash consists of cash on deposit and cash on hand. We consider all highly liquid investments with an original maturity date of less than
three months to be cash equivalents. These investments are carried at cost, which approximates fair value. Throughout the year ended
December 31, 2025, we maintained cash balances that were in excess of Federal Deposit Insurance Corporation (“FDIC”) insured
limits. The majority of our international cash balances are deposited with large international, well capitalized and reputable banks. We
closely monitor our international and domestic cash accounts for any default risks, noting none as of December 31, 2025 and 2024, and
believe that we are not exposed to any significant credit risk on these amounts.

As of December 31, 2025 and 2024, we had a restricted cash balance of $4.9 million and $3.6 million, respectively. This balance at
December 31, 2025 primarily consists of a cash collateral account with JPMorgan Chase Bank, N.A,, to facilitate our existing letters of
credit. We are required to maintain a balance equal to the outstanding letters of credit, plus 5% at all times, which is considered
restricted cash and is included in Cash and restricted cash in our Consolidated Balance Sheets at December 31, 2025. Withdrawals
from this cash collateral account are only allowed when a given letter of credit has expired or has been cancelled.

Concentration of Credit Risk

Financial instruments that potentially subject us to credit risk are cash, restricted cash and trade receivables. Substantially all our sales
are to customers whose activities are directly or indirectly related to the oil and natural gas industry. This concentration of customers
may impact our overall exposure to credit risk, either positively or negatively, in that our customers may be similarly affected by
changes in economic or other conditions. We generally extend credit to these customers and, therefore, collectability of receivables is
affected by market conditions in the oil and natural gas industry. We perform ongoing credit evaluations as to the financial condition of
our customers with respect to trade receivables. Generally, no collateral is required as a condition of sale. No single customer
individually accounted for 10% or more of our consolidated revenue or trade receivables, net as of December 31, 2025 or 2024.

Trade Receivables and Allowance for Credit Losses

Trade receivables are stated at the historical carrying amount, net of allowances for credit losses. These receivables are generally
uncollateralized, and accounts outstanding longer than the payment terms are considered past due.

We evaluate our global trade receivables through a continuous process of assessing our portfolio on an individual customer and overall
basis. This process consists of a thorough review of historical collection experience, current aging status of the customer accounts and
financial condition of our customers. Based on our review of these factors, we establish or adjust allowances for specific customers.
Past due balances are written-off against allowance for credit losses when the accounts are deemed no longer to be collectible. This
process involves judgment and estimation; therefore, our results of operations could be affected by adjustments to the allowance due to
actual write-offs that differ from estimated amounts.

Trade receivables, net as of December 31, 2025 and 2024 are as follows:

December 31,

(in thousands) 2025 2024

Trade accounts receivable $ 229,674 $ 275,106
Unbilled revenue 27,852 28,275
Allowance for credit losses (19,752) (63,875)
Trade receivables, net $ 237,774  $ 239,506




The changes in allowance for credit losses during the years ended December 31, 2025, 2024 and 2023 were as follows:

December 31,

(in thousands) 2025 2024 2023
Balance at January 1 $ 63,875 $ 5,015 $ 3,136
Allowance pertaining to the receivables acquired as part of the Merger — 72,685 —
Provision for (recovery of) credit losses (15,456) (5,049) 3,611
Write-offs charged against allowance (28,667) (8,776) (1,732)
Balance at December 31 $ 19,752 $ 63,875 $ 5,015
Inventory

Inventory is stated at the lower of cost or net realizable value. We determine the costs of all raw materials, work in progress and
finished goods inventories using standard cost, which approximates a first-in first-out basis. Cost components of inventories include
direct labor, applicable production overhead, and amounts paid to suppliers for materials and products as well as freight costs and,
when applicable, duty costs to import the materials and products.

We evaluate the realizability of inventory on a product-by-product basis in consideration of historical and anticipated sales demand,
technological changes, product life cycle and component cost trends. As a result of the realizability analysis, inventories have been
reduced to the lower of cost or net realizable value. If actual circumstances are less favorable than those projected by management in
its evaluation of the net realizable value of inventories, additional write-downs may be required.

Property and Equipment

Property and equipment are stated at acquired cost and depreciated over their estimated useful life utilizing the straight-line method.
Expenditures for property and equipment and for items which substantially increase the useful lives of existing assets are capitalized,
while routine expenditures for repairs and maintenance are expensed as incurred. The assets and liabilities under finance leases are
recorded at the lower of present value of the minimum lease payments or the fair value of the assets. Leasehold improvements and
property under finance leases are amortized over the shorter of the remaining lease term or useful life of the related asset. The cost
and related accumulated depreciation of assets retired or otherwise disposed of are eliminated from the accounts, and any resulting
gains or losses are recognized in the year of disposal in (Gain)/loss on sale of assets in our Consolidated Statements of Operations and
Comprehensive Income.

The table below summarizes the estimated useful lives of assets by category:

Years
Buildings, building improvements and leasehold improvements Lease term - 30
Manufacturing machinery and equipment 3-7
Rental tools 3
Office equipment and computer software 3-7
Vehicles 3-5
Right-of-use leases — finance Lease term

Leases

At inception of a contract, we determine if the contract contains a lease. When a lease is identified, we recognize a right-of-use (“ROU”)
lease asset and a corresponding lease liability based on the present value of the lease payments over the lease term, discounted using
the incremental borrowing rate. The incremental borrowing rate is calculated using an industry-specific yield curve adjusted for our
credit rating. We elected a short-term lease accounting policy that allows us to forgo applying the balance sheet recognition
requirements to short-term leases. Accordingly, no ROU asset or lease liability is recognized for leases with an initial term of twelve
months or less, unless a renewal option is reasonably certain to be exercised, extending the lease beyond a twelve month term. Lease
payments include fixed and variable lease components derived from usage or market-based indices. Variable lease payments may
fluctuate for a variety of reasons including usage, output, insurance or taxes. These variable amounts are expensed as incurred and not
included in the lease assets or lease liabilities. Options to extend or terminate a lease are reflected in the lease payments and lease
term when it is reasonably certain that we will exercise those options. For certain leases in which we are the lessee that contain lease
and nonlease components, we have elected the practical expedient to account for each as a single lease component, as the nonlease
components are not significant to the total consideration of the contract and separating the nonlease component would have no effect
on lease classification.

Leases are classified as either finance or operating, with classification affecting the pattern of expense recognition in our Consolidated
Statements of Operations and Comprehensive Income. Finance lease assets are included in Property and equipment, net, and finance
lease liabilities are included in Current portion of long-term debt and finance lease obligations and Long-term debt and finance lease
obligations in our Consolidated Balance Sheets. Operating leases are presented as Right-of-use assets — operating and Operating
lease liabilities in our Consolidated Balance Sheets. Refer to Note 11. Leases for further information.



Impairment of Long-lived Assets

We perform reviews for impairment of long-lived assets, including property and equipment, intangible assets with definite lives and
operating lease right-of-use assets, whenever events or changes in circumstances indicate that the carrying value of an asset may not
be recoverable. Long-lived assets are grouped at the lowest level for which there are identifiable cash flows that are largely
independent of the cash flows of other groups of assets. The carrying value of an asset group is not recoverable if it exceeds the sum of
the undiscounted cash flows expected to result from the use and eventual disposition of the asset. When an impairment is identified,
the carrying amount of the asset is reduced to its estimated fair value.

In 2023, Legacy Innovex received an updated third-party quoted market price for a building abandoned in 2022, resulting in an
impairment loss of $0.3 million. In the second quarter of 2024, Legacy Innovex obtained an updated third-party quoted market price for
the abandoned building for less than the existing carrying value, resulting in an additional impairment loss of $0.5 million. The building
was subsequently sold in the third quarter of 2024.

In the second quarter of 2024, Legacy Innovex identified a significant decrease in the market price of a right-of-use asset related to a
building lease. Legacy Innovex determined the carrying value was not recoverable and exceeded the fair value. Legacy Innovex then
measured the impairment loss by comparing the book value with a current third-party quoted market price, resulting in an impairment
loss of $3.0 million.

In the first quarter of 2025, we identified a decrease in the market price of long-lived assets related to land and a building in Mexico
classified as assets held for sale at March 31, 2025. We determined the carrying values were not recoverable and exceeded their fair
values. We then measured the impairment losses by comparing the book values with current third-party quoted market prices, resulting
in a total impairment loss of $2.9 million. In the second quarter of 2025, we identified a significant decrease in the market price of a
right-of-use asset related to a building lease, and ultimately determined that the carrying value was not recoverable and exceeded the
fair value. We then measured the impairment loss by comparing the book value with a current third-party quoted market price, resulting
in an impairment loss of $0.5 million.

Impairment losses recorded are presented as Impairment of long-lived assets in our Consolidated Statements of Operations and
Comprehensive Income.

Goodwill

Goodwill is tested for impairment annually as of the year-end balance sheet date, or whenever events or circumstances change
indicating that the fair value of a reporting unit with goodwill could be below its carrying amount. We first assess qualitative factors to
determine whether it is more likely than not that the fair value of our reporting unit is less than its carrying value. If the qualitative
assessment indicates that it is more likely than not that the carrying value of a reporting unit exceeds its estimated fair value, a
quantitative test is required. If the carrying value of the reporting unit including goodwill exceeds its fair value, an impairment charge
equal to the excess would be recognized up to a maximum amount of goodwill allocated to that reporting unit. For the years ended
December 31, 2025, 2024 and 2023, we recognized no goodwill impairments.

Intangible Assets

Intangible assets, comprised of trade names, customer relationships, non-compete agreements and patents, are amortized using the
straight-line method over the assets’ estimated useful lives. The estimated useful lives of intangible assets are based on an evaluation
of the circumstances surrounding each asset. The table below summarizes the estimated useful lives of intangible assets by category:

Years
Customer relationships 3-12
Non-compete agreements 7
Trade name 3-10
Technology, patents and other 5-10

Intangible assets are reviewed for impairment whenever events or changes in circumstances indicate that the carrying value may be
impaired. The carrying values are compared to the undiscounted anticipated future cash flows related to those assets. If the carrying
value of an intangible asset exceeds the future undiscounted cash flow, an impairment charge is recorded in the period in which such
review is performed, to the extent that the carrying value exceeds fair value. We determined that no impairment indicators existed at
December 31, 2025, 2024 and 2023. We retire and remove fully amortized intangible assets from the cost and accumulated
amortization amounts disclosed.

Business Combinations

We recognize and measure the assets acquired and liabilities assumed in a business combination based on their estimated fair values
at the acquisition date. Goodwill is recorded when there is excess of purchase price paid by the Company over the fair market value of
the net assets acquired. A gain on bargain purchase is recorded when the fair market value of the net assets acquired exceeds the
purchase price paid by the Company. Certain assumptions and estimates are employed in evaluating the fair value of assets acquired
and liabilities assumed. These estimates may be affected by factors such as changing market conditions, technological advances in the
oil and natural gas industry or changes in regulations governing that industry.



The fair value of inventory is estimated using the comparative sales approach and net realizable value approach. The fair value of
property and equipment is estimated using either the market approach (vehicle assets and land) or cost approach (buildings and
personal property). Under the market approach, the value reflects the price at which comparable assets are purchased under similar
circumstances and the significant judgment and assumption used was defining our comparable sales information based on the age and
type of assets being valued. Under the cost approach, the value is based on the cost of a market participant to reconstruct a substitute
asset of comparable utility, adjusted for any obsolescence, and the key judgment and assumptions used include the replacement cost
new and physical deterioration factors including economic useful life and effective age. The fair value of customer relationships is
estimated using a multi-period excess earnings method. Under this method, used to estimate the fair value of customer relationships,
the value is derived from cash flow projections for the customer relationships acquired, which includes significant judgments and
assumptions relating to baseline revenue and revenue growth rates, EBITDA margins, contributory asset charges, customer attrition
rate, and discount rate.

The valuation of an acquired business is based on available information at the acquisition date and assumptions that are believed to be
reasonable. However, a change in facts and circumstances as of the acquisition date can result in subsequent adjustments during the
measurement period, but no later than one year from the acquisition date. To finalize purchase accounting for significant complex
acquisitions, we utilize the services of independent valuation specialists to assist in the determination of fair value. Acquisition related
costs are expensed as incurred. Refer to Note 3. Mergers and Acquisitions for additional information.

Equity Method Investment

We utilize the equity method to account for investments when we possess the ability to exercise significant influence, but not control,
over the operating and financial policies of the investee. In applying the equity method, we record the investment at cost and
subsequently increase or decrease the carrying amount of the investment by our proportionate share of the net earnings or losses of
the investee. We record dividends or other equity distributions as reductions in the carrying value of the investment. We classify
distributions received from equity method investees using the cumulative earnings approach in our Consolidated Statements of Cash
Flows. Under the cumulative earnings approach, distributions received from the unconsolidated entity are presumed to be a return on
the investment unless the distributions received exceed cumulative equity in earnings recognized. In 2024, all distributions received
before the acquisition of the remaining equity interest in DWS were deemed returns on investment and were therefore classified as
Cash flows from operating activities in our Consolidated Statements of Cash Flows. Subsequent to our acquisition of the remaining
equity interest in DWS on November 29, 2024, we no longer hold ownership in a business accounted for using the equity method. Refer
to Note 3. Mergers and Acquisitions for additional information.

Fair Value Measurements

Fair value is the price that would be received to sell an asset or paid to transfer a liability in an orderly transaction between market
participants at the measurement date. An established hierarchy for inputs is used in measuring fair value that maximizes the use of
observable inputs and minimizes the use of unobservable inputs by requiring that the most observable inputs be used, when available.
Observable inputs are developed based on market data obtained from sources independent of the Company. Unobservable inputs are
inputs that reflect our assumptions about the factors that market participants would use in valuing the asset or liability. The valuation
hierarchy contains three levels:

Level 1: Inputs are unadjusted quoted market prices for identical assets or liabilities in active markets.

Level 2: Inputs are based on quoted prices for similar instruments in active markets, quoted prices for similar or identical
instruments in inactive markets and model-based valuation techniques for which all significant assumptions are
observable in the market or can be corroborated by observable market data for substantially the full term of the
assets and liabilities.

Level 3: One or more significant inputs are generally unobservable and typically reflect management’s estimates of
assumptions that market participants would use in pricing the asset or liability. The fair values are therefore
determined using model-based techniques that include option pricing models, discounted cash flow models and
similar valuation techniques.

The carrying amounts we have reported for financial instruments, including cash and restricted cash, trade receivables, accounts
payable and accrued expenses, approximate their fair values due to the short maturity of those instruments, and are considered Level
1. Short-term and long-term debts are recorded at carrying value, which approximates the fair value due to a variable interest rate and
our ability to repay at any time, and are considered Level 2.

We account for all stock-based payments to employees, including grants of employee stock options and restricted stock units, based
upon their fair values at grant date or the date of later modification over the requisite service period, and these fair value determinations
are considered Level 3 for Legacy Innovex stock-based payment awards granted before the Merger. Fair value determinations for
stock-based payment awards after the Merger are considered Level 1, with the exception of the Performance Stock Units ("PSUs"), in
which the assumptions used in measuring the fair value of the portion of these PSUs subject to targeted levels of total shareholder
return ("TSR") are considered Level 3 inputs. Refer to Note 14. Stockholders' Equity for additional information.



Revenue Recognition

Product and Service Revenue We recognize revenue under Accounting Standards Codification Topic 606, Revenue from Contracts
with Customers (“ASC 606”) using two methods: over time method and point in time method. Revenues from the sale of standard
inventory products, not accounted for under the over time method, are recorded at the point in time when customers obtain control of
promised goods or services. The revenue recognized is the amount of consideration which we expect to receive in exchange for those
goods or services. Our contracts with customers generally contain only one performance obligation for the related product or service
ordered. The transaction price is determined using a fixed unit price as specified in the sales contract times the quantity of products or
services sold. The transaction price for service arrangements is determined based on hours incurred multiplied by contractually agreed
upon rates. In addition, to determine the transaction price at the time when revenue is recognized, we evaluate whether the price is
subject to adjustments, such as for discounts or volume rebates, which are stated in the customer contract, to determine the net
consideration to which we expect to be entitled. Taxes collected on sales to customers are excluded from the transaction price.

Revenue from product sales is recognized at the point in time when control transfers to the customer, which is dependent on the
associated terms and conditions within our contractual arrangements. Typically, the performance obligations are satisfied upon
shipment, and this is when control transfers to the customer. We have elected to treat shipping and handling costs as fulfillment costs
(i.e., not a promised good or service). As such, shipping and handling costs are expensed in the period incurred and included in Cost of
revenues in our Consolidated Statements of Operations and Comprehensive Income.

Revenue from services is recognized as hours are incurred. We recognize revenue as the services are performed over time. Our
payment terms generally range from 30 to 60 days; as such, there is no significant financing component associated with the contract.

We use the over time method on long-term project contracts that have the following characteristics:
e the contracts call for products which are designed to customer specifications;
e the structural designs are unique and require significant engineering and manufacturing efforts;
e product requirements cannot be filled directly from our standard inventory; and

e we have an enforceable right to payment for any work completed to date and the enforceable payment includes a reasonable
profit margin.

For each project in which revenue is recognized under the over time method, which is typically consistent of highly customized product
sales, such as subsea trees, we prepare a detailed analysis of estimated costs, profit margin, completion date and risk factors, which
include availability of material, production efficiencies and other factors that may impact the project. On a quarterly basis, management
reviews the progress of each project, which may result in revisions of previous estimates, including revenue recognition. We calculate
the percentage complete and apply the percentage to determine the revenues earned and the appropriate portion of total estimated
costs to be recognized. Losses, if any, are recorded in full in the period they become known.

Under the over time method, billings may not correlate directly to the revenue recognized. Based upon the terms of the specific
contract, billings may be in excess of the revenue recognized, in which case the amounts are included in Contract liabilities as a liability
in our Consolidated Balance Sheets. Likewise, revenue recognized may exceed customer billings, in which case the amounts are
reported in Contract assets in our Consolidated Balance Sheets. For the year ended December 31, 2025, there were two projects
representing approximately 0.03% of our total revenues and approximately 0.04% of our product revenues, which were accounted for
using the over time method of accounting.

Rental Revenue We supply rental equipment to customers through operating leases on a short-term basis, with most equipment on a
customer site for three months or less with no variable payment terms. Customers are required to return assets in the same condition
as received, less any reasonable wear and tear; otherwise, additional charges will be applied. Our contracts convey the right to control
the use of the identified equipment for a period of time in exchange for consideration; as such, these contracts are considered leases in
accordance with Accounting Standards Codification Topic 842, Leases (“ASC 842”). Rental revenue is accounted for under the lease
guidance in accordance with ASC 842 and recognized ratably over the term of the lease. Customers have the option to extend rental
equipment leases for short-term periods, but the options to exercise renewals are not reasonably certain. As such, no assumed lease
renewals are included in lease term assessments. Lease contracts do not contain purchase options. No other significant judgments or
assumptions were made to determine whether a contract contains a lease.

Refer to Note 4. Revenue for additional information regarding our revenue.
Contingencies

In the ordinary course of business, we are subject to various claims, lawsuits and complaints. We vigorously defend ourselves and
prosecute these matters as appropriate. We, in consultation with external legal advisors, will provide for a contingent loss in our
Consolidated Financial Statements if, at the date of our Consolidated Financial Statements, it is probable that a liability has been
incurred and the amount can be reasonably estimated. The accrual for contingent losses are adjusted periodically as assessments
change or additional information becomes available.



Legal defense costs expected to be incurred in connection with a loss contingency are accrued when probable and reasonably
estimable. Some of the significant factors considered in the review of the legal defense costs accrued are as follows: the actual costs
incurred by the Company; the development of the Company’s legal defense strategy and structure in light of the scope of its litigation;
the costs and outcomes of completed trials and the most current information regarding anticipated timing, progression, and related
costs of pre-trial activities and trials in the associated litigation. The Company will continue to monitor its legal defense costs and review
the adequacy of the associated accrual and may determine to increase the accrual at any time in the future if, based upon the factors
set forth, it believes it would be appropriate to do so. Refer to Note 16. Commitments and Contingencies for additional information.

Income Taxes

We are a corporation and are subject to U.S. federal as well as state income tax. Additionally, our operations in foreign jurisdictions are
subject to local country income taxes. Deferred taxes are recorded using the asset and liability method, whereby tax assets and
liabilities are determined based on the differences between the carrying amount and tax basis of assets and liabilities using enacted tax
laws and rates expected to apply to taxable income in the year in which the differences are expected to reverse. We regularly evaluate
the valuation allowances established against deferred tax assets for which future realization is uncertain. In assessing the realizability of
deferred tax assets, we consider both positive and negative evidence, including scheduled reversals of deferred tax assets and
liabilities, projected future taxable income, tax planning strategies and potential for benefits from attribute carrybacks. If, based on the
weight of available evidence, it is more likely than not that the deferred tax assets will not be realized, a valuation allowance is
recorded. Our policy is to recognize interest and penalties on uncertain tax positions within the provision for income taxes in income tax
expense. Refer to Note 12. Income Taxes for additional information.

We have adopted ASU 2023-09, Income Taxes (Topic 740): Improvements to Income Tax Disclosures prospectively for annual periods
beginning after December 15, 2024. Refer to "Recent Accounting Pronouncements" in this footnote for further discussion around the
requirements of this ASU and Note 12. Income Taxes for additional information.

Stock-Based Compensation

We account for stock-based compensation expense in accordance with Accounting Standards Codification Topic 718,
Compensation—Stock Compensation (“ASC 718”). Equity instruments are measured at fair value on the grant date consistent with the
terms of the award. We use an option pricing model to determine the fair value of stock options on the grant date. We have elected to
account for forfeitures as they occur. Compensation expense is recorded on a straight-line basis over the requisite service period in
Selling, general and administrative expenses in our Consolidated Statements of Operations and Comprehensive Income. For certain
awards with a performance condition, cumulative compensation expense is subsequently adjusted at the end of each reporting period
to reflect the current estimation of achieving the associated performance condition. Refer to Note 14. Stockholders' Equity for additional
information.

Foreign Currency Transactions

Transactions included in the financial information of each of our subsidiaries are measured using the currency of the primary economic
environment in which the entity operates (“the functional currency”) and then translated to the U.S. dollar (“the reporting currency”) as
follows:

e assets and liabilities for each balance sheet presented are translated at the closing rate at the date of that balance sheet;

e income and expenses for each income statement are translated at the average exchange rates occurring during the year-to-
date period;

o the effect of exchange rate changes on cash are reported in each cash flow statement presented; and

o all resulting exchange differences are recognized as a separate component within Accumulated Other Comprehensive Income
in our Consolidated Balance Sheets.

Research and Development Costs

Research and development costs, including the development costs of new products we intend to market, are expensed as incurred and
included in Selling, general and administrative expenses in our Consolidated Statements of Operations and Comprehensive Income.
Research and development costs were approximately $6.7 million, $3.7 million and $3.0 million for the years ended December 31,
2025, 2024 and 2023, respectively.

Segment Information

We operate in one reportable segment. Our chief operating decision maker (“CODM”) is our Chief Executive Officer. Our CODM
assesses performance and allocates resources based on financial information presented at a consolidated level. The types of products
and services from which we derive our revenues is disclosed under “Revenue Recognition” in this footnote. We derive revenue globally,
and our manufacturing and engineering capabilities exist in multiple locations, but these costs are managed centrally as manufactured
parts and engineering capabilities are used to support the global company. The CODM assesses performance for the single reportable
segment, which represents the consolidated global entity, based on net income which is reported in our Consolidated Statements of
Operations and Comprehensive Income. The measure of segment assets is reported in our Consolidated Balance Sheets as total
consolidated assets.



The CODM uses net income to evaluate the profitability of our business operations, evaluate our return on capital, and to compare our
operating performance to our competitors. Net income is also used in deciding whether to reinvest profits into the existing business or
to use in other ways, such as for acquisitions.

In the prior year, we adopted ASU 2023-07, “Segment Reporting (Topic 280)", effective retrospectively for the fiscal year ended
December 31, 2024.

Recent Accounting Pronouncements

Changes to U.S. GAAP are established by the Financial Accounting Standards Board (“FASB”) generally in the form of Accounting
Standards Updates (“ASUs”) to the FASB’s Accounting Standards Codification. We assessed ASUs and disclosure requirements not
listed below and determined that they either were not applicable or were not expected to have a material impact to our Consolidated
Financial Statements.

Income Taxes (Topic 740)—In December 2023, the FASB issued ASU 2023-09, Improvements to Income Tax Disclosures. The
amendment improves income tax disclosure requirements by requiring public entities, on an annual basis, to provide disclosure of
defined categories in the income tax rate reconciliation, as well as disclosure of income taxes paid, disaggregated by jurisdiction. ASU
2023-09 is effective for annual periods beginning after December 15, 2024. We adopted ASU 2023-09 on a prospective basis beginning
with the year ended December 31, 2025.

Expense Disaggregation Disclosures (Subtopic 220-40)—In November 2024, the FASB issued ASU 2024-03, Disaggregation of
Income Statement Expenses. The amendment requires additional disclosures of specific income statement expense line items in the
notes to the financial statements on both an interim and annual basis. ASU 2024-03 is effective for annual periods beginning after
December 15, 2026. We are currently assessing the impact of ASU 2024-03 on the related disclosures.

NOTE 3. MERGERS AND ACQUISITIONS

Our acquisition of business and equity method investments consisted of the following transactions during the years ended December
31, 2025, 2024 and 2023. Acquisition and integration costs in our Consolidated Statements of Operations and Comprehensive Income
represent expenditures directly associated with the closing and integration activities of our Merger and acquisitions completed, and
include (i) legal, accounting and advisory fees to complete the Merger and acquisitions and (ii) costs to integrate acquired businesses
into our existing operations, including move, severance and other integration costs (collectively, "Acquisition and integration costs").

Legacy Innovex and Dril-Quip Merger

As discussed in Note 1. Summary of Business, on the Closing Date, the Merger was consummated. Following the Merger, Legacy
Innovex became a wholly owned subsidiary of Dril-Quip, and the name “Dril-Quip, Inc.” was changed to “Innovex International, Inc.” As
provided for in the Merger Agreement, Legacy Innovex paid a cash dividend of $75.0 million, or $2.39 per share, to the holders of
Legacy Innovex Common Stock on September 6, 2024. The Merger was pursued given the enhanced global scale, footprint, and
financial flexibility of combining the two companies. The Merger is accounted for as a reverse acquisition under Accounting Standards
Codification Topic 805, Business Combinations (“ASC 805”), where Legacy Innovex, the legal acquiree, is determined to be the
accounting acquirer of Dril-Quip.

Purchase Price Consideration

The accounting acquiree Dril-Quip’s stock price was used to measure the consideration transferred in the reverse acquisition, as Dril-
Quip’s stock price was more reliably measurable than the value of the equity interest of the accounting acquirer Legacy Innovex, which
was a privately held entity. The following table summarizes the consideration for the Merger (in thousands, except stock price and
shares):

Fair value of shares transferred to Dril-Quip stockholders ) $ 530,909
Fair value of replacement Dril-Quip stock-based payment awards attributable to the purchase price 6,364
Total purchase price consideration $ 537,273

() The fair value of shares transferred to Dril-Quip stockholders is based on 34,452,230 shares of Dril-Quip common stock outstanding and the closing stock price
of Dril-Quip common stock of $15.41 on the Closing Date.

Final Purchase Price Allocation

In accordance with ASC 805, identifiable assets acquired and liabilities assumed were recorded at their estimated fair values on the
Closing Date. The Merger resulted in a gain on bargain purchase recognized in our Consolidated Statements of Operations and
Comprehensive Income due to the estimated fair value of the identifiable net assets acquired exceeding the purchase consideration
transferred. Upon completion of its assessment, we concluded that all of the assets acquired and liabilities assumed have been
identified and recognized, including any additional assets and liabilities not previously identified or recognized in the acquisition
accounting, and that recording a gain on bargain purchase was appropriate and required under U.S. GAAP. The bargain purchase gain
was due to the decrease in the share price of legacy Dril-Quip stock from the date the Merger Agreement was signed to the Closing
Date, while the agreed upon ratio of Innovex stockholder’s ownership of the Combined Company, as stipulated in the Merger
Agreement, remained the same.



During September 2025, we finalized the allocation of the purchase price and recorded the measurement period adjustments to our
preliminary estimates, as exhibited in the table below. These measurement period adjustments resulted in a final gain on bargain
purchase associated with the Merger of $82.5 million. The finalized purchase price allocation to the estimated fair value of identifiable
assets acquired and liabilities assumed resulted in a gain on bargain purchase as of the Closing Date. Measurement period
adjustments were based upon information obtained about facts and circumstances that existed at the acquisition date and that, if
known, would have affected the measurement of the amounts recognized at that date.

Preliminary Measurement Final
Purchase Price Period Purchase Price

(in thousands) Allocation Adjustments Allocation
Cash and restricted cash $ 154,312 — 154,312
Trade receivables 125,155 — 125,155
Contract assets 8,675 — 8,675
Inventories 148,958 — 148,958
Assets held for sale 1,535 — 1,535
Prepaid expenses and other current assets () 20,023 (3,342) 16,681
Property and equipment, net 133,690 — 133,690
Right-of-use assets — operating 21,358 — 21,358
Deferred tax asset, net @ 124,634 (6,847) 117,787
Other long-term assets 5,461 — 5,461

Total assets 743,801 (10,189) 733,612
Accounts payable 48,887 — 48,887
Accrued expenses 28,906 — 28,906
Contract liabilities 14,332 — 14,332
Operating lease liabilities — current 2,080 — 2,080
Current portion of long-term debt and finance lease obligations 595 — 595
Other current liabilities 213 — 213
Long-term debt and finance lease obligations 1,645 — 1,645
Operating lease liabilities — noncurrent 15,397 — 15,397
Other long-term liabilities 1,814 — 1,814

Total liabilities 113,869 — 113,869
Net assets acquired 629,932 (10,189) 619,743
Gain on bargain purchase (92,659) 10,189 (82,470)
Total purchase consideration $ 537,273 — 537,273

(1) Measurement period adjustment is related to receivables acquired due to our evaluation of the facts and circumstances that existed as of the acquisition date.

(2 Measurement period adjustment is related to deferred tax asset adjustment recognized from a refinement of our estimated deferred tax positions by
jurisdictions.

We incurred transaction costs in connection with the Merger in the amount of $32.2 million for the year ended December 31, 2024. The
costs have been expensed as incurred and recognized in Acquisition and integration costs in our Consolidated Statements of
Operations and Comprehensive Income.

Revenue and Earnings

For the period from September 7, 2024 to December 31, 2024, we have included $148.4 million of revenues contributed by the
business acquired in the Merger. Due to the integration of operations since the Closing Date, it was impracticable to present stand-
alone earnings since the date of the Merger.

Downhole Well Solutions, LLC

On May 1, 2023, Legacy Innovex acquired a 20% equity interest in DWS, via purchasing stock units of DWS, for the purchase price of
$17.6 million in cash consideration. On November 29, 2024, we acquired the remaining 80% of the issued and outstanding equity
securities of DWS, resulting in DWS becoming a wholly owned subsidiary of Innovex. DWS rents drilling equipment and related
technology which is complimentary to our existing product lines.

Prior to the acquisition of the remaining 80% ownership interest in 2024, Legacy Innovex obtained significant influence over DWS
through a 20% ownership and one board seat out of three total board seats of representation on the Board of Directors of DWS. The
acquisition was accounted for as an equity method investment under Accounting Standards Codification Topic 323,
Investments—Equity Method and Joint Ventures (“ASC 323”). The cost of the investment was $15.0 million more than the acquired
underlying equity in DWS net assets. The difference was attributable to intangible assets of $13.0 million and equity method goodwill of
$2.0 million. The difference pertaining to intangible assets was being amortized to equity method earnings over the remaining useful life
of the related asset. For the period from January 1, 2024 to November 29, 2024, we recorded our proportionate share of DWS’s net
income of $3.9 million, adjusted for $1.3 million amortization attributed to intangible assets, and DWS distributed $3.1 million of
dividends to the Company, which was recorded as a reduction of the carrying value of our equity investment. For the year ended
December 31, 2023, we recorded our proportionate share of DWS’s net income of $3.9 million, adjusted for $1.0 million amortization
attributed to intangible assets, and DWS distributed $1.3 million of dividends to the Company, which was recorded as a reduction of the
carrying value of our equity investment.



As noted above, on November 29, 2024, we acquired the remaining 80% of the issued and outstanding equity securities of DWS. The
purchase price for the acquisition consisted of $75.1 million in cash, subject to post-closing adjustments, and 1,918,558 shares of
Company Common Stock. We retained an additional $4.0 million of the purchase price (the “Impulse Litigation Holdback Amount”) for
purposes of funding any post-closing expenses and liabilities related to a patent infringement-related litigation matter to which DWS is a
party. Refer to Note 16. Commitments and Contingencies for further discussion.

Because we acquired control of DWS in the 2024 purchase, the acquisition was accounted for as a step acquisition in accordance with
ASC 805. We remeasured our previously held 20% equity interest at its acquisition-date fair value of $27.6 million, which was
determined using the implied enterprise value based on the purchase price. The resulting gain of $8.0 million was reflected within Gain
on consolidation of equity method investment in our Consolidated Statements of Operations and Comprehensive Income. The following
table summarizes the consideration for the acquisition (in thousands, except stock price and shares):

Cash consideration $ 75,051
Impulse litigation holdback 4,000
Fair value of equity consideration () 31,215
Previously held interest 27,567
Preliminary total purchase price consideration $ 137,833
Consideration adjustment @ (4,000)
Final total purchase price consideration $ 133,833

() The fair value of equity consideration is based on 1,918,558 shares transferred and the closing stock price of Company Common Stock of $16.27 on the date of
acquisition.
) The consideration adjustment is related to the original Impulse Litigation Holdback Amount, which is expected to be fully utilized.

Final Purchase Price Allocation

In accordance with ASC 805, identifiable assets acquired and liabilities assumed were recorded at their estimated fair values on the
date of acquisition, along with goodwill of $36.2 million as a result of our preliminary valuation. During 2025, we finalized the valuation
and recorded measurement period adjustments to our preliminary estimates, as exhibited in the table below, which resulted in an
increase to goodwill in the amount of $4.7 million. These measurement period adjustments were based upon information obtained
about facts and circumstances that existed at the acquisition date and that, if known, would have affected the measurement of the
amounts recognized at that date. Goodwill is primarily attributable to the anticipated synergies expected from the integration of DWS.
Based on the current tax treatment, $38.5 million of goodwill is expected to be deductible for income tax purposes over a 15-year
period, while the remaining portion is not expected to be deductible for income tax purposes.

Preliminary Measurement Final
Purchase Price Period Purchase Price

(in thousands) Allocation Adjustments Allocation
Cash and restricted cash $ 9,530 $ — 9 9,530
Trade receivables 9,864 — 9,864
Property and equipment, net 16,426 — 16,426
Right-of-use assets — operating 2,392 — 2,392
Intangibles, net 75,100 — 75,100

Total assets 113,312 — 113,312
Accounts payable 3,682 — 3,682
Accrued expenses (V) 1,656 9,547 11,203
Operating lease liabilities — current 423 — 423
Current portion of long-term debt and finance lease obligations 237 — 237
Long-term debt and finance lease obligations 588 — 588
Operating lease liabilities — noncurrent 1,969 — 1,969
Deferred income taxes 3,168 (798) 2,370

Total liabilities 11,723 8,749 20,472
Net assets acquired 101,589 (8,749) 92,840
Goodwill 36,244 4,749 40,993
Total purchase consideration $ 137,833 $ (4,000) $ 133,833

() Measurement period adjustments are related to DWS contingencies. Refer to Note 16. Commitments and Contingencies for further discussion.

The table below represents the detail of the intangible assets acquired and the respective amortization periods (amounts in thousands):

Weighted Average
Amortization
Intangible Type Period Value
Customer relationships 12.0 Years $ 67,800
Trade names 10.0 Years 7,300
Total intangibles acquired 11.8 Years $ 75,100




Refer to Note 7. Intangible Assets and Goodwill for further discussion of accounting treatment for goodwill and other intangible assets
recognized from these acquisitions.

We incurred transaction costs in connection with the acquisition in the amount of $0.6 million for the year ended December 31, 2024.
The costs have been expensed as incurred and recognized in Acquisition and integration costs in our Consolidated Statements of
Operations and Comprehensive Income.

Revenue and Earnings

For the period from November 30, 2024 to December 31, 2024, we have included $5.6 million of revenues and $2.0 million of earnings
contributed by DWS.

SCF Machining Corporation

On February 7, 2025, we acquired SCF in exchange for $17.7 million in cash consideration, subject to post-closing adjustments. SCF is
a Canadian-domiciled entity and parent company to SCF Machining Corporation Vietham Company Limited, a Vietham-based company
that was established to grow Innovex’s low-cost country supply chain by establishing an exclusive manufacturing vendor to provide
Innovex with high quality, low price machined goods. The acquisition qualifies as a business combination and will be accounted for
using the acquisition method of accounting.

Preliminary Purchase Price Allocation

In accordance with ASC 805, identifiable assets acquired and liabilities assumed were recorded at their estimated fair values on the
date of acquisition. The allocation of the purchase price included in the current period balance sheet is based on the best estimate of
management and is preliminary and subject to change. We will continue to obtain information to assist in determining the fair value of
net assets acquired during the measurement period. We expect to finalize these amounts as soon as possible but no later than one
year from the closing date of the acquisition.

The table below presents the preliminary allocation to the estimated fair value of identifiable assets acquired and liabilities assumed and
the resulting goodwill as of February 7, 2025. Goodwill is primarily attributable to the anticipated cost reductions and supply chain
flexibility expected from the integration of SCF. Based on the current tax treatment, goodwill is not expected to be deductible for income
tax purposes.

Preliminary
Purchase Price

(in thousands) Allocation
Cash and restricted cash $ 308
Inventories 758
Prepaid expenses and other current assets 722
Property and equipment 1,305
Right-of-use assets — operating 892
Other long-term assets 269
Total assets 4,254
Accounts payable 671
Accrued expenses 372
Operating lease liabilities — current 374
Operating lease liabilities — noncurrent 518
Total liabilities 1,935
Net assets acquired 2,319
Goodwill 15,402
Total purchase consideration $ 17,721

We incurred transaction costs in connection with the acquisition in the amount of $0.2 million for the year ended December 31, 2025.
The costs have been expensed as incurred and recognized in Acquisition and integration costs in our Consolidated Statements of
Operations and Comprehensive Income.

Citadel Casing Solutions, LLC

On May 30, 2025, we acquired Citadel for $69.7 million in cash consideration, subject to post-closing adjustments. We believe this
acquisition will enhance our product portfolio and allow us to leverage Citadel's industrial platform. The acquisition qualifies as a
business combination and will be accounted for using the acquisition method of accounting. The purchase price includes $3.0 million
that was retained by the Company for purposes of funding any post-closing expenses and liabilities identified after the close of the
transaction, if necessary. As of December 31, 2025, we have disbursed the entirety of the original $3.0 million retained based on post-
closing expenses identified.



Preliminary Purchase Price Allocation

In accordance with ASC 805, identifiable assets acquired and liabilities assumed were recorded at their estimated fair values on the
date of acquisition. The allocation of the purchase price included in the current period balance sheet is based on the best estimate of
management and is preliminary and subject to change. We will continue to obtain information to assist in determining the fair value of
net assets acquired during the measurement period. We expect to finalize these amounts as soon as possible but no later than one
year from May 30, 2025, the closing date of the acquisition.

The table below presents the preliminary allocation to the estimated fair value of identifiable assets acquired and liabilities assumed and
the resulting goodwill as of May 30, 2025. Goodwill represents the future economic benefits arising from other assets acquired that
cannot be individually identified and separately recognized. Based on the current tax treatment, goodwill is expected to be deductible
for income tax purposes over a 15-year period.

Prelimi Preliminary
reliminary Measurement ?
Purchase Price Period Purchase_Prlce
. Allocation Adjustments AIIoc_atlon
(in thousands) (as Adjusted)
Cash and restricted cash $ 3,408 $ — 3 3,408
Trade receivables 13,059 — 13,059
Inventories (") 13,238 (1,273) 11,965
Prepaid expenses and other current assets 483 — 483
Property and equipment 8,576 — 8,576
Right-of-use assets — operating 1,193 — 1,193
Other long-term assets 51 — 51
Intangibles 23,800 — 23,800
Total assets 63,808 (1,273) 62,535
Accounts payable 6,111 — 6,111
Accrued expenses 1,539 — 1,539
Operating lease liabilities — current 552 — 552
Other current liabilities 143 — 143
Current portion of long-term debt and finance lease obligations 762 — 762
Operating lease liabilities — noncurrent 641 — 641
Long-term debt and finance lease obligations 2,623 — 2,623
Total liabilities 12,371 — 12,371
Net assets acquired 51,437 (1,273) 50,164
Goodwill 18,226 1,273 19,499
Total purchase consideration $ 69,663 $ — 3 69,663

(1) Measurement period adjustments are related to updated estimated fair value for acquired inventories.

We incurred transaction costs in connection with the acquisition in the amount of $1.2 million for the year ended December 31, 2025.
The costs have been expensed as incurred and recognized in Acquisition and integration costs in our Consolidated Statements of
Operations and Comprehensive Income.

The table below represents the detail of the intangible assets acquired and the respective amortization periods (amounts in thousands):

Weighted Average
Amortization

Intangible Type Period Value

Customer relationships 10.0 Years $ 14,100
Trade names 5.0 Years 2,100
Technology, patents, and other 10.0 Years 7,600
Total intangibles acquired 9.6 Years $ 23,800

The fair values of identifiable intangible assets were prepared using an income valuation approach, which requires a forecast of
expected future cash flows either using the relief-from royalty method or the multi-period excess earnings method, which are discounted
to approximate their current value. The assumptions used to derive these values include significant judgments relating to baseline
revenue and revenue growth rates, EBITDA margins, contributory asset charges, customer attrition rate, and discount rate. The
estimated useful lives are based on our historical experience and expectations as to the duration of time that benefits from these assets
are expected to be realized.

Revenue and Earnings

Due to the integration of operations, it was impracticable to present stand-alone revenue and earnings from the date of the acquisition.
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Unaudited Supplemental Pro Forma Financial Information

The unaudited supplemental pro forma information presented below (in thousands) has been prepared for the Company as if we had
completed the acquisition of Citadel on January 1, 2024, and completed the Merger and acquisition of the remaining interest in DWS on
January 1, 2023. The unaudited supplemental pro forma financial information uses estimates and assumptions based on information
available at the time. We believe the estimates and assumptions to be reasonable; however, the unaudited pro forma information is not
necessarily indicative of what the Combined Company’s results would have been had the transactions been completed as of the
beginning of the periods as indicated, nor does it purport to project our future results. The unaudited pro forma information does not
reflect any synergy savings that might have been achieved from combining the operations.

Year ended
December 31, 2025
Pro forma Pro forma
As Reported Citadel Combined
Revenues $ 978,251 $ 31,634 $ 1,009,885
Net income 83,298 8,047 91,345
Year ended
December 31, 2024
Pro forma Pro forma Pro forma Pro forma
As Reported Citadel Merger DWS Combined
Revenues $ 660,803 $ 66,672 $ 317,101  § 66,042 $ 1,110,618
Net income 140,325 2,239 (66,334) 12,147 88,377
Year ended
December 31, 2023
Pro forma Pro forma Pro forma
As Reported Merger DWsS Combined
Revenues $ 555,539 $ 431,325 $ 64,565 $ 1,051,429
Net income 73,926 25,717 11,836 111,479

Pro forma information includes, among others, (i) incremental depreciation and amortization resulting from the property and equipment,
lease right-of-use assets and intangible assets acquired, (ii) accounting policy alignment, (iii) adjustments to reflect non-recurring
transaction and acquisition related costs incurred directly in connection with the transactions as if they had occurred in the earliest
period presented above, (iv) adjustments to reflect the bargain purchase gain as if the Merger occurred on January 1, 2023, (v) the
effects of the employee retention and other compensation-related arrangements associated with the Merger, (vi) elimination of the
previous equity method investment in DWS, and (vii) the tax-related effects as though the Citadel acquisition had occurred on January
1, 2024 and the Merger and acquisition of the remaining interest in DWS had occurred on January 1, 2023.

NOTE 4. REVENUE

Revenue is recognized as, or when, the performance obligations are satisfied. We generate revenue primarily from three revenue
streams: (i) product revenues, (ii) service revenues; and (iii) rental revenues. We sell or rent our products and provide services primarily
in onshore U.S. and Canadian (“NAM”) markets and in international and offshore (“International and Offshore”) markets. We attribute
rental and service revenue to the country in which the rental or service was performed, while we attribute product sales revenue to the
country to which the product was shipped. We have elected the practical expedient to expense commissions as the amortization period
associated with the asset that would have been recognized for each order that is one year or less. Rental revenue, as presented in the
table below, is accounted for under the lease guidance according to ASC 842 and recognized ratably over the term of the lease.

From time to time, we may enter into contracts that contain multiple performance obligations, such as work orders containing a
combination of product sales, equipment rentals and contract labor services. For these arrangements, we allocate the transaction price
to each performance obligation identified in the contract based on relative standalone selling prices and recognize the related revenue
as control of each individual product or service is transferred to the customer, in satisfaction of the corresponding performance
obligations.

The following table presents our revenues disaggregated by category and by geography:

Year Ended December 31, 2025 Year Ended December 31, 2024 Year Ended December 31, 2023
INTL & INTL & INTL &
(in thousands) NAM Offshore Total NAM Offshore Total NAM Offshore Total
Product revenues $ 332,986 $ 352,307 $ 685,293 $ 286,802 $ 240,592 $ 527,394 $ 297,176 $ 163,626 $ 460,802
Service revenues 65,849 60,414 126,263 54,952 28,175 83,127 58,100 5,291 63,391
Rental revenues 112,321 54,374 166,695 19,305 30,977 50,282 10,839 20,507 31,346
Total revenues $ 511,156 $ 467,095 §$ 978,251 $ 361,059 § 299,744 $ 660,803 $ 366,115 §$ 189,424 $ 555,539

F-21



Revenue by geography is determined based on the sales destination of the products or services. The table below summarizes revenue
by geography for the years ended December 31, 2025, 2024 and 2023:

Year Ended December 31,

(in thousands) 2025 2024 2023
US - Land $ 428,383 $ 326,292 $ 356,561
US - Offshore 112,299 85,566 39,124
Other — MEAP @ 102,726 61,963 39,281
Canada ® 86,987 34,767 9,554
Other — ECAF @ 81,580 35,768 21,103
Saudi Arabia 69,566 61,238 47,534
Brazil 39,738 18,930 3,894
Mexico 38,027 21,798 24,370
Argentina 9,524 6,939 8,426
Other — LATAM @ 9,421 7,542 5,692
Total $ 978,251  $ 660,803 $ 555,539

@ No single country included in these categories generated more than 10% of revenues.
() Revenues from Canada are inclusive of $4.2 million in offshore activity for the year ended December 31, 2025.

Contract Balances

Based upon the terms of the specific contract, billings may be in excess of the revenue recognized, in which case the amounts are
included in Contract liabilities as a liability in our Consolidated Balance Sheets. Likewise, revenue recognized may exceed customer
billings, in which case the amounts are reported in Contract assets as an asset in our Consolidated Balance Sheets.

Contract assets are recognized for revenue related to products accounted for using the over time method of accounting and are earned
on completion of the performance obligations, for which consideration to be received is conditional on something other than the
passage of time. The amounts recognized as contract assets are reclassified to trade receivables upon billing, as at that point,
consideration is conditional only upon the passage of time. Contract liabilities represent our obligations to transfer goods or services to
customers for which we have received consideration, in full or part, from the customer.

Balances related to contracts with customers consisted of the following (in thousands):

Contract Assets
Contract assets at December 31, 2024 $ 5,062
Additions 980
Transfers to Trade receivables, net (3,337)
Contract assets at December 31, 2025 $ 2,705
Contract Liabilities
Contract liabilities at December 31, 2024 $ 13,463
Additions 11,181
Revenue recognized (12,658)
Contract liabilities at December 31, 2025 $ 11,986

Obligations for returns and refunds were considered immaterial as of December 31, 2025 and 2024.
Remaining Performance Obligations

The aggregate amount of the transaction price allocated to remaining performance obligations from our over time product lines was
$0.5 million as of December 31, 2025. We expect to recognize revenue on 100.0% of the remaining performance obligations over the
next twelve months.

We apply the practical expedient available under ASC 606, which permits us not to disclose information about remaining performance
obligations that have original expected durations of one year or less.
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NOTE 5. INVENTORY

Inventories as of December 31, 2025 and 2024 were as follows:

December 31,

December 31,

(in thousands) 2025 2024

Raw materials $ 23252 % 53,586
Work in progress 20,224 24,080
Finished goods 204,957 193,507
Inventory, net $ 248,433 % 271,173

All amounts in the table above are reported net of obsolescence reserves of $104.0 million and $169.5 million at December 31, 2025

and December 31, 2024, respectively.

NOTE 6. PROPERTY AND EQUIPMENT

A summary of property and equipment as of December 31, 2025 and 2024 consisted of the following:

(in thousands) 2025 2024

Land $ 13,409 § 25,075
Buildings, building improvements and leasehold improvements 50,168 75,689
Manufacturing machinery and equipment 70,579 64,088
Rental tools 73,032 54,456
Office equipment and computer software 3,122 4,516
Vehicles 14,595 19,638
Right-of-use leases — finance 36,341 20,689
Total Property and equipment 261,246 264,151
Less: Accumulated depreciation and amortization (102,372) (73,365)
Net Property and equipment $ 158,874 $ 190,786

December 31,

December 31,

The amortization expense for the right-of-use finance lease assets is $7.6 million, $6.1 million, and $4.1 million for the years ended
December 31, 2025, 2024 and 2023, respectively. Refer to Note 11. Leases for further details.

Depreciation expense related to property and equipment was $37.2 million, $16.6 million, and $10.5 million for the years ended
December 31, 2025, 2024 and 2023, respectively.

The following tables present our assets by geographic region, net of investments in subsidiaries (in thousands):

December 31,

December 31,

2025 2024
North America $ 454781 $ 472,279
Latin America 24,291 24,298
Middle East & Asia Pacific 36,219 34,042
Europe & Africa 24,969 25,473
Total noncurrent assets $ 540,260 $ 556,092

2025 2024
North America $ 958,607 $ 609,900
Latin America 58,078 66,895
Middle East & Asia Pacific 160,720 21,780
Europe & Africa 102,405 504,579
Eliminations (11,503) (5,671)
Total assets $ 1,268,307 $ 1,197,483

December 31,

December 31,
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NOTE 7. INTANGIBLE ASSETS AND GOODWILL
Intangible Assets

Intangible assets include customer relationships, non-compete agreements, trade names, technology, patents, and other intangibles
associated with various business and asset acquisitions. These acquired intangible assets were recorded at fair value determined as of
the date of acquisition and are being amortized over the period we expect to benefit from the assets.

A summary of intangible assets as of December 31, 2025 and 2024 is as follows (in thousands):

December 31, 2025

Gross Carrying Accumulated Net Carrying
Amount Amortization Amount
Customer relationships $ 145,648 $ (46,488) $ 99,160
Trade names 11,700 (1,822) 9,878
Technology, patents, and other 8,100 (908) 7,192
Total $ 165,448 $ (49,218) $ 116,230

December 31, 2024

Gross Carrying Accumulated Net Carrying
Amount Amortization Amount
Customer relationships $ 145,966 $ (46,693) $ 99,273
Trade names 18,280 (9,297) 8,983
Technology, patents, and other 26,633 (26,526) 107
Total $ 190,879 $ (82,516) $ 108,363

Amortization expense on intangible assets for the years ended December 31, 2025, 2024 and 2023 was $15.9 million, $8.5 million and
$8.0 million, respectively.

See below for estimated future amortization expenses:

Year (in thousands)
2026 $ 15,522
2027 13,953
2028 13,953
2029 12,882
2030 11,137
Thereafter 48,783
Total $ 116,230
Goodwill

The following table presents changes in the carrying value of goodwill for the years ended December 31, 2025 and 2024:

Accumulated

(in thousands) Goodwill, Gross Impairment Goodwill, Net
Balance at December 31, 2023 $ 94,436 $ (70,504) $ 23,932
Additions — DWS acquisition 36,244 — 36,244
Balance at December 31, 2024 $ 130,680 $ (70,504) $ 60,176
Additions — SCF acquisition 15,402 — 15,402
Additions — Citadel acquisition 18,226 — 18,226
Measurement period adjustments () 6,022 — 6,022
Foreign currency translation adjustment (106) — (106)
Balance at December 31, 2025 $ 170,224 $ (70,504) $ 99,720

(1) Measurement period adjustments are related to (a) legal defense costs pertaining to DWS contingencies, as discussed in Note 16. Commitments and
Contingencies and (b) updated estimated fair value for acquired inventories as of the acquisition date for Citadel. Refer to Note 3. Mergers and Acquisitions for
further discussion.
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Impairment

We analyzed definite lived intangible assets for impairment as of December 31, 2025, 2024 and 2023 in accordance with Accounting
Standards Codification Topic 360, Property, Plant, and Equipment ("ASC 360"), noting no impairment indicators were present. We
analyzed goodwill for impairment as of December 31, 2025, 2024 and 2023, in accordance with Accounting Standards Codification
Topic 350 Intangibles—Goodwill and Other ("ASC 350"), noting no impairment indicators were present. For our annual goodwill
impairment test as of December 31, 2025, 2024 and 2023, we performed a qualitative assessment to determine if it was more likely
than not (that is, a likelihood of more than 50 percent) that the fair value of our reporting unit was less than its carrying value as of the
test date. We evaluated events and circumstances since the date of our last quantitative or qualitative assessment, including
macroeconomic conditions, industry and market conditions, and our overall financial performance, and it was determined that the
reporting unit fair value was, more likely than not, greater than the carrying amount. Therefore, no impairment charges were recorded
related to goodwill for the years ended December 31, 2025, 2024 and 2023. We will continue to evaluate our goodwill and definite lived
assets for potential triggering events as conditions warrant.

NOTE 8. PREPAIDS AND OTHER CURRENT ASSETS

Prepaid expenses and other current assets consist of the following as of December 31, 2025 and 2024:

December 31, December 31,
(in thousands) 2025 2024
Prepaid expenses $ 6,810 $ 8,400
Current deposits 6,025 12,316
Tax receivables 20,517 21,775
Other current assets 2,376 5,132
Total $ 35,728 $ 47,623
NOTE 9. DEBT
Current and long-term debt obligations consisted of the following as of December 31, 2025 and 2024:
December 31, December 31,
(in thousands) 2025 2024
Current portion of long-term debt and finance lease obligations:
Term loan $ — 3 5,000
Finance lease obligations 6,709 5,467
Total current portion of long-term debt and finance lease obligations 6,709 10,467
Long-term debt and finance lease obligations:
Term loan — 6,429
Revolving credit facility — 14,000
Finance lease obligations 18,922 4,878
Total long-term debt and finance lease obligations 18,922 25,307
Less: Debt issuance costs, net — (406)
Total long-term portion of debt and finance lease obligations, net 18,922 24,901
Total debt and finance lease obligations, net $ 25631 $ 35,368

Term Loan and Revolving Credit Facility

The Company’s Second Amended and Restated Revolving Credit, Term Loan, Guaranty and Security Agreement (as amended, the
“Second A&R Credit Agreement”) dated June 10, 2022, governed separate debt facilities referred to as the Term Loan and the
Revolving Credit Facility. The Second A&R Credit Agreement also included additional borrowing capacities, including swing loans and
letters of credit. The Second A&R Credit Agreement defined the Company as the borrower and PNC Bank, National Association
(“PNC”) as the agent. The Term Loan and the Revolving Credit Facility were secured by substantially all of the assets of the Company
and certain of its subsidiaries, subject to certain customary exclusions.

Debt Modifications—In June 2024, the Second A&R Credit Agreement was amended to permit the change in control event, the
payment of the cash dividend contemplated by the Merger Agreement and the acquisition of the 80% issued and outstanding equity
securities of DWS not then owned by the Company. Refer to Note 3. Mergers and Acquisitions for discussion of the Merger.
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On February 27, 2025, we entered into the Third Amended and Restated Revolving Credit, Guaranty and Security Agreement, dated as
of February 27, 2025 (the "Third A&R Credit Agreement" or the "Credit Agreement"), to replace the Second A&R Credit Agreement,
which provided for a revolving credit facility of up to $200.0 million, subject to a borrowing base (the “Revolver” and, together with the
Term Loan, the “Credit Facility”). The Credit Agreement, among other things, (a) extended the maturity of the agreement from June 10,
2026 to February 27, 2030, (b) increased the maximum revolving advance amount from $110 million to $200 million, which may,
subject to certain conditions, be increased to $250 million, (c) eliminated the term loan commitment and (d) provided for an applicable
margin for interest on the loans to be based on availability, effective as of April 1, 2025. As of December 31, 2025, we had no
outstanding borrowings under the Credit Agreement, and borrowing capacity available under the Credit Facility was $138.0 million.

We performed a debt modification analysis in accordance with Accounting Standards Codification Topic 470, Debt ("ASC 470"), and
concluded that the elimination of the term loan represented a debt extinguishment. We recognized a loss in February 2025 due to the
write-down of the remaining debt issuance costs pertaining to the term loan of $0.4 million. The debt issuance cost attributable to the
Credit Agreement as of December 31, 2025 was $1.2 million and is classified as Other long-term assets in our Consolidated Balance
Sheets at December 31, 2025. We were in compliance with our debt covenants at December 31, 2025 and 2024.

Interest Expense

Interest expense for the Second A&R Credit Agreement and Third A&R Credit Agreement is calculated based on fixed and floating rate
components, displayed below:

Second A&R Credit Third A&R Credit
Agreement Version: Agreement Agreement
Credit Facility Term SOFR* + 1.75% Term SOFR* + 1.50-2.00%
Term Loan Term SOFR* + 2.00% n/a

Note: *Forward-looking rate based on the Secured Overnight Financing Rate.

For the years ended December 31, 2024 and 2023, our effective interest rate on the Term Loan was approximately 8.77% and 7.61%,
respectively. As of December 31, 2025, there were no borrowings under the Term Loan. For the years ended December 31, 2025,
2024, and 2023, our effective interest rate on the revolving line of credit was approximately 8.92%, 9.34%, and 9.56%, respectively. As
of December 31, 2025, there were no borrowings under the Credit Agreement. We have no capitalized interest for the years ended
December 31, 2025, 2024 and 2023.

Maturities of Debt
There were no future contractual maturities of long-term debt, excluding finance leases, for the period ended December 31, 2025.
NOTE 10. ACCRUED EXPENSES

A summary of accrued expenses as of December 31, 2025 and 2024 is as follows:

December 31, December 31,

(in thousands) 2025 2024

Payroll and other compensation expenses $ 28,555 $ 31,670
Property, sales and other non-income related taxes 9,316 11,393
Accrued commission 1,153 1,137
Income taxes 669 2,340
Other accrued liabilities 9,455 14,053
Total $ 49,148 $ 60,593

NOTE 11. LEASES

We lease vehicles, office space, warehouse space, and manufacturing equipment under operating and finance leases expiring in
various years. In addition, we have generated sublease income for when we act as a lessor. Total lease expense was $32.1 million,
$18.1 million and $14.9 million for the years ended December 31, 2025, 2024 and 2023 respectively.

Our components of net lease cost for the years ended December 31, 2025, 2024 and 2023 is as follows:

Year Ended December 31,

(in thousands) 2025 2024 2023
Finance lease — amortization of right-of-use assets $ 7584 % 6,072 $ 4,116
Finance lease — interest on lease liabilities 1,115 678 453
Operating lease cost 15,811 10,464 9,003
Variable lease cost 2,657 806 1,781
Short-term lease cost 5,024 120 100
Sublease income (78) — (529)
Total $ 32,113 § 18,140 $ 14,924
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Supplemental balance sheet information related to leases as of December 31, 2025 and 2024 is as follows:

December 31, 2025 December 31, 2024
Weighted average remaining lease term:
Operating leases 5.66 years 6.50 years
Finance leases 6.57 years 2.12 years
Weighted average discount rate:
Operating leases 6.64% 6.59%
Finance leases 7.07% 7.23%

Supplemental cash flow information related to leases for the years ended December 31, 2025, 2024 and 2023 is as follows:

Year Ended December 31,

(in thousands) 2025 2024 2023
Cash payments on leases

Operating cash flows from operating leases $ 16,344  $ 10,615 $ 8,251
Operating cash flows from finance leases 721 489 413
Financing cash flows from finance leases 7,535 5,698 3,865

Future minimum non-cancelable operating and finance leases mature as follows:

Leases

(in thousands) Finance Operating Total

2026 $ 8,254 § 15,596 $ 23,850
2027 4,985 12,748 17,733
2028 3,346 10,104 13,450
2029 2,643 8,053 10,696
2030 2,336 5,611 7,947
Thereafter 10,911 13,326 24,237
Subtotal 32,475 65,438 97,913
Less: amounts representing interest (V) (6,844) (11,782) (18,626)
Present value of payments $ 25631 $ 53,656 $ 79,287

() Interest rates range from 2.88% — 12.00%.

We act as a lessor where we lease rental tools to customers on a short-term basis. Rental tools are included within Property and
equipment, net in our Consolidated Balance Sheets. Refer to Note 6. Property and Equipment for more information. We recognize
revenue from rental payments. Refer to Note 2. Summary of Significant Accounting Policies and Note 4. Revenue for more information.

NOTE 12. INCOME TAXES
The components of income before income taxes are as follows:

Year Ended December 31,

(in thousands) 2025 2024 2023

U.S. Federal & State $ 118,066 $ (563,863) $ 93,357

Foreign 10,463 706,675 1,009
Income before income taxes $ 128,529 $ 142,812  $ 94,366
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The components of income tax expense, presented in accordance with ASU 2023-09 for the year ended December 31, 2025, are as
follows:

Year Ended December 31,

(in thousands) 2025

Current

U.S. Federal $ 4,383

U.S. State and local (178)

Foreign 6,735
Total current income tax expense 10,940

Deferred

U.S. Federal 24,425

U.S. State and local 1,230

Foreign 8,636
Total deferred income tax expense 34,291

Total income tax expense

U.S. Federal 28,808

U.S. State and local 1,052

Foreign 15,371
Total income tax expense $ 45,231

The components of income tax expense for the years ended December 31, 2024 and 2023 in accordance with guidance prior to the
adoption of ASU 2023-09 were as follows:

Year Ended December 31,

(in thousands) 2024 2023

Current

U.S. Federal & State $ 1,551 $ 25,975

Foreign 5 581 1,871
Total current income tax expense 7,082 27,846

Deferred

U.S. Federal & State $ 9,724  $ (7,941)

Foreign (14,319) 535
Total deferred income tax benefit (4,595) (7,406)
Total income tax expense $ 2487 $ 20,440

Upon adoption of ASU 2023-09, the reconciliation of income tax expense computed using the US statutory income tax rate of 21% to
the actual income tax expense and resulting effective tax rate for the year ended December 31, 2025 is as follows:

Year Ended December 31, 2025

(in thousands) Amount Percent
U.S. federal statutory tax rate $ 26,991 21.0%
Effect of cross-border tax laws 226 0.2%
Tax credits 1,672 1.3%
Nontaxable or nondeductible items 1,910 1.5%
Valuation allowance (1,267) (1.0)%
Other 416 0.3%
State and local income taxes, net of federal income tax effect @ 1,085 0.8%
Foreign tax effects 12,289 9.6%
Brazil 6,336 4.9%
Valuation allowance 6,796 5.3%
Other (460) (0.4)%
Ecuador 1,953 1.5%
Valuation allowance 2,453 1.9%
Other (500) (0.4)%
Saudi Arabia 2,872 2.2%
Foreign withholding tax 3,194 2.5%
Other (322) (0.3)%
Other foreign jurisdictions 1,128 0.9%
Worldwide changes in unrecognized tax benefits 1,909 1.5%
Effective income tax $ 45,231 35.2%

(@) The states that contribute to the majority (greater than 50%) of the tax effect in this category include North Dakota and New Mexico for 2025.
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The reconciliation of income tax expense computed using the US statutory income tax rate of 21% to the actual income tax expense
and resulting effective tax rate for the years ended December 31, 2024 and 2023 in accordance with guidance prior to the adoption of
ASU 2023-09 was as follows:

Year Ended December 31,

(in thousands) 2024 2023

U.S. statutory income tax rate $ 29,991 $ 19,817

Increase (decrease) in income taxes resulting from:
Nondeductible expenses (547) 258
Global intangible low-taxed income and foreign derived intangible income (1,093) (1,420)
Dividends received deduction (6,413) (1,570)
Bargain purchase gain (18,021) —
Equity method investment gain (1,688) —
Transaction costs 3,552 —
Research & development credit (283) (407)
Valuation allowance (11,298) (1,495)
State taxes 1,589 2,650
Prior year true up (213) 853
Foreign rate differential 5,296 1,990
Foreign withholding tax 1,647 (236)
Uncertain tax positions (33) —
Other 1 —

Effective income tax expense $ 2,487 $ 20,440

Effective income tax rate 1.7% 21.7%

We recorded tax expense of $45.2 million, $2.5 million and $20.4 million for the years ended December 31, 2025, 2024 and 2023,
respectively. For the years ended December 31, 2025, 2024 and 2023, our effective tax rate was 35.2%, 1.7% and 21.7%, respectively.

Upon adoption of ASU 2023-09, cash paid for income taxes, net of refunds, for the year ended December 31, 2025 is as follows:

Year Ended December 31,

(in thousands) 2025
U.S. Federal $ (46)
U.S. State
TX 970
Other 48
Foreign
Brazil 1,124
Ecuador 550
Mexico 634
Saudi Arabia 3,194
UK 1,182
Other 2,391
Total cash paid for income taxes @) $ 10,047

(@ Cash taxes paid includes withholding taxes withheld by vendors and submitted to the foreign government on our behalf in lieu of income taxes.

Cash paid for income taxes, net of refunds, during the years ended December 31, 2024 and 2023 was $5.6 million and $28.4 million,
respectively.

As of December 31, 2025, we had federal net operating losses of $343.2 million, of which $149.3 million are limited under Section 382
of the Internal Revenue Code. Of the federal net operating losses, $76.9 million are set to begin expiring in 2030 if unused, and $266.3
million are available to be carried forward indefinitely. We also had $86.8 million of foreign net operating losses, generally expiring
within 5, 10, or 20 years from the year of generation and state net operating loss carryforwards of $27.3 million beginning to expire in
2036, of which $17.2 million are limited by Section 382 of the Internal Revenue Code.
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Year Ended December 31,

(in thousands) 2025 2024
Deferred tax assets:
Intangible assets $ 7353 §$ 9,657
Uniform capitalization of inventory 2,577 3,113
Inventory reserves 21,278 32,678
Net operating loss carryforward 94,525 79,500
Lease liability 17,884 13,851
Allowance for doubtful accounts 4,736 13,876
Capitalized R&D costs — 7,310
Income tax credit carryforward 26,421 29,677
Property and Equipment 5,000 4,590
Other 3,124 4,122
Gross deferred tax assets $ 182,898 $ 198,374
Valuation allowance (60,615) (53,268)
Total deferred tax assets $ 122,283  § 145,106
Deferred tax liabilities:
Deferred revenue (752) 7,103
Withholding tax (2,253) (3,192)
GAAP to STAT deferred (557) (1,601)
Right-of-use asset (16,846) (13,500)
Total deferred tax liabilities $ (20,408) $ (11,190)
Net deferred tax assets $ 101,875 $ 133,916

As of each reporting date, we consider new evidence, both positive and negative, that could affect our view of the future realization of
deferred tax assets. As of December 31, 2025, it was determined that there is sufficient positive evidence to conclude that it is more
likely than not that $101.9 million of deferred taxes are realizable. The valuation allowance was $60.6 million and $53.3 million at
December 31, 2025 and December 31, 2024, respectively. The change in valuation allowance of $7.3 million was primarily driven by an
$8.3 million valuation allowance established in foreign jurisdictions where we do not believe we will be able to realize the deferred tax
assets, offset by releases in jurisdictions where we believe we can realize our deferred tax assets.

The changes in valuation allowance during the years ended December 31, 2025, 2024 and 2023 were as follows:

Year Ended December 31,

(in thousands) 2025 2024 2023

Balance at January 1 $ 53,268 $ 46,886 % 46,466
Adjustments pertaining to deferred tax assets acquired as part of the Merger (" — 18,084 —
Charges to costs and expenses @ 8,300 1,398 2,359
Reversals @ (884) (13,192) (1,179)
Adjustments (69) 92 (760)

Balance at December 31 $ 60,615 § 53,268 $ 46,886

() We have adjusted certain valuation allowances as a result of the Merger and purchase price accounting.

(2 We have recorded valuation allowances on deferred tax assets attributable to net operating losses in certain jurisdictions due to uncertainty of our ability to
utilize these assets in future periods. During 2025, we recorded valuation allowances of $1.4 million and $9.5 million related to domestic deferred tax assets and
foreign deferred tax assets, respectively.

() We reverse valuation allowances on deferred tax assets in the period in which, based on the weight of available evidence, it is more-likely-than-not that the
deferred tax asset will be realized. In 2025, reversals were primarily driven by release in foreign jurisdictions where we now believe we will utilize deferred tax
assets or restructuring changes.

) We have adjusted certain valuation allowances as a result of changes in tax rates in certain jurisdictions, the expiration of carryforward periods for net operating
loss carryforwards, and foreign exchange rate movements.

As of December 31, 2025, federal income tax returns for 2022 through 2024 remain open for examination. The foreign and state statute
of limitations vary by jurisdiction but are generally open for examination after 2019.

We have $19.3 million of excess foreign tax credits, of which $16.6 million will expire in years ending 2029 to 2035, while $2.7 million
are carried forward indefinitely. We have $8.7 million of general business credits which expire in years ending 2037 to 2045.

We have recorded $2.1 million in uncertain tax positions in 2025, primarily related to uncertainty around federal tax credits. Uncertain
tax positions of $0.2 million, if recognized, would affect our effective tax rate. A tabular reconciliation of the total amounts of uncertain
tax positions at the beginning and end of the period were as follows:
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Year Ended December 31,

(in thousands) 2025 2024 2023

Balance at beginning of year $ 240 $ — 3 —
Additions for tax positions related to current year 2,058 273 —
Reduction for tax positions related to the prior year — (33) —

Balance at end of year $ 2298 $ 240 $ —

The amounts above exclude accrued interest and penalties of $0.1 million at December 31, 2025. We classify interest and penalties
relating to uncertain tax positions within Income tax expense, net in our Consolidated Statements of Operations and Comprehensive
Income.

Except in Brazil, we no longer assert permanent reinvestment. We maintain a deferred foreign tax liability, which had a balance of $2.2
million as of December 31, 2025 and is primarily related to estimated foreign withholding tax associated with repatriating non-U.S.
earnings back to the United States. For the earnings we intend to indefinitely reinvest, no deferred tax liabilities for foreign withholding
or other taxes have been recorded.

The OECD recently enacted model rules for a new global minimum tax framework, also known as "Pillar Two", and certain
governments globally have enacted, or are in the process of enacting, legislation considering these model rules. We have considered
the possible implication of the legislation passed or in consideration of being passed, and we do not believe these rules will have a
material impact on our taxes in the near future.

On July 4, 2025, the One Big Beautiful Bill Act (“OBBBA”) was enacted in the U.S. The OBBBA includes significant provisions, such as
the permanent extension of certain expiring provisions of the Tax Cuts and Jobs Act, modifications to the international tax framework
and the restoration of favorable tax treatment for certain business provisions. The legislation has multiple effective dates, with certain
provisions effective in 2025 and others implemented through 2027. We have included provisions effective in 2025 in our calculations
and will continue to monitor future administrative guidance and regulations that clarify the legislative text of the OBBBA and the bill's
potential effect on our income taxes.

NOTE 13. EARNINGS PER SHARE

Basic earnings per share of Company Common Stock is calculated by dividing the net income attributable to the Company during the
period by the weighted average number of shares of Company Common Stock outstanding during the same period. Diluted earnings
per share, if dilutive, includes the incremental effect of issuable shares from stock awards, as determined using the treasury stock
method. Potentially dilutive shares are excluded from the computation of diluted income per share if they have an anti-dilutive effect in
the period.

As a result of the Merger, as discussed in Note 1. Summary of Business, all historical per share data, number of shares and number of
issuable shares from stock awards were retroactively adjusted by applying the Exchange Ratio to the Legacy Innovex basic and diluted
weighted average number of shares. The following table summarizes the basic and diluted earnings per share calculations:

Year Ended December 31,

(in thousands, except per share data) 2025 2024 2023
Numerator:
Net income (in thousands) $ 83,298 $ 140,325 $ 73,926
Denominator:
Basic weighted average number of shares outstanding 69,009,209 49,727,093 30,928,647
Dilutive effect of equity awards 372,203 899,911 1,409,871
Diluted weighted average number of shares 69,381,412 50,627,004 32,338,518
Income per share:
Basic $ 121 $ 282 § 2.39
Diluted $ 120 $ 277 % 2.29
Potentially dilutive shares excluded as anti-dilutive 12,703 64,147 1,441,068

NOTE 14. STOCKHOLDERS' EQUITY
Equity Incentive Plans

In conjunction with the Merger, effective as of the Closing Date, the 2017 Omnibus Incentive Plan of Dril-Quip, Inc. (the “2017 Plan”), as
amended, was maintained as our continuing equity incentive plan for the benefit of employees of the Company or any of its subsidiaries
and members of the Board of Directors. The 2017 Plan provides for awards of stock options, stock appreciation rights, stock awards,
restricted stock, restricted stock units, cash awards and performance awards. The 2017 Plan is administered by the Compensation
Committee, which is composed entirely of independent directors, for all employee awards and by the Board of Directors for all director
awards.
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As described below, certain amounts of restricted stock awards (“RSAs”), restricted stock units (“Dril-Quip RSUs”), performance unit
awards (“Performance Units”) and director stock compensation awards (“DSAs”) awarded by Dril-Quip under the 2017 Plan in the pre-
combination period vested upon the Merger, and certain amounts of the RSAs, Dril-Quip RSUs, and Performance Units awarded under
the 2017 Plan remained outstanding. All such stock-based payments awards are considered modified upon occurrence of the Merger.
Compensation expense associated with those awards that have a requisite service period remaining as of the Closing Date will be
recognized on a straight-line basis over the remaining requisite service period based on the Closing Date fair value.

On May 14, 2025, at the 2025 annual meeting of our stockholders, upon the recommendation of the Board of Directors, our
stockholders approved the Innovex 2025 Long-Term Incentive Plan (the “2025 LTIP”). From and after May 14, 2025, no new grants
were made under the 2017 Plan after the effective date. The 2025 LTIP provides for awards of stock options, restricted stock, restricted
stock units, stock appreciation rights, stock awards, cash awards and performance awards. Up to 5,000,000 shares of common stock
may be issued, either made available from authorized and unissued shares, treasury shares, or previously issued shares that have
been reacquired by us. The total number of shares available for future issuance under the 2025 LTIP is 4,320,716 shares as of
December 31, 2025.

Stock-based compensation expense recorded was $13.8 million, $13.2 million, and $2.0 million for the years ended December 31,
2025, 2024 and 2023, respectively. Total stock-based compensation expense by award type is as follows:

Year Ended December 31,

(in thousands) 2025 2024 2023

Restricted stock awards $ 1,741  $ 2944 $ —
Restricted stock units 9,954 7,132 1,205
Performance unit awards 428 2,155 —
Director stock compensation awards 1,209 46 —
Stock options — 971 757
Performance stock units 466 — —
Total stock-based compensation expense $ 13,798 $ 13,248 $ 1,962

For the years ended December 31, 2025 and 2024, the income tax benefit recognized in net income for stock-based payment awards
was $1.7 million and $8.1 million, respectively. No income tax benefit was recognized in net income for stock-based payment awards
for the year ended December 31, 2023.

Restricted Stock Awards

Under the 2017 Plan, Dril-Quip awarded officers, directors, and key employees RSAs, which is an award of common stock subject to
time vesting. These RSAs provide immediate ownership rights but are restricted as to transference, sale, and other disposition. The
RSAs vest ratably over a three-year period.

As per the grant agreement, RSAs granted in 2021 become fully vested upon a change-in-control event, and the Merger qualified as a
change-in-control event. As such, all 60,717 RSAs granted in 2021 outstanding at the Closing Date became fully vested as of the date
of the Merger and were included in the purchase price consideration based on the fair value on the Closing Date.

RSAs granted in 2022 and 2023 remained outstanding and, to the extent earned, will be settled in shares of Company Common Stock,
subject to appropriate adjustments to the number of shares related to each award. As of September 6, 2024, 493,048 shares of
Company Common Stock subject to RSAs were outstanding under the 2017 Plan; $4.9 million of their fair value is attributable to post-
Merger services and is recognized as equity-based compensation expense in the post-combination period to the extent earned. The fair
value of RSAs settled in shares during the year ended December 31, 2025 was $1.8 million. Activity related to RSAs is as follows:

Weighted-Average
Grant Date Fair

Number of Restricted Value
Stock Awards per Stock Unit
Unvested, December 31, 2024 139,742 $ 23.02
Granted — —
Vested (97,720) 22.64
Forfeited (8,501) 20.34
Unvested, December 31, 2025 33,521 22.84

As of December 31, 2025, we expect $0.4 million of unrecognized compensation cost related to RSA grants to be recognized over the
weighted—average period of 0.8 years.

Restricted Stock Units

Dril-Quip RSUs—Under the 2017 Plan, Dril-Quip awarded certain employees with key roles related to a prior acquisition Dril-Quip
RSUs, which is an unfunded and unsecured promise to deliver common stock subject to time vesting. Dril-Quip RSUs do not provide
ownership rights until settlement occurs (i.e., delivery of the underlying shares of common stock). These Dril-Quip RSUs are restricted
as to transference, sale, and other disposition, and vest ratably over a two-year period.
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Dril-Quip RSUs granted in 2023 and 2024 remained outstanding at the Closing Date of the Merger and, to the extent earned, will be
settled in shares of Company Common Stock, subject to appropriate adjustments to the number of shares related to each award. No
additional RSUs from the 2017 Plan were granted in 2025.

Legacy Innovex RSUs—Under the 2016 Legacy Innovex Plan, Legacy Innovex previously granted RSUs subject to vesting and
forfeiture conditions during applicable restriction periods, as set forth in an applicable Award Agreements.

When RSUs are originally granted to employees or non-employee directors, they are valued at fair value on the date of grant. We
recognize stock-based compensation expense on a straight-line basis over the requisite service period for awards expected to
ultimately vest. The RSUs granted in 2024 have two different vesting schedules. Immediately upon close of the Merger, 224,541 RSUs
vested; as a result, we recorded $3.9 million of compensation expense related to these RSUs on the Closing Date. The remaining
RSUs granted in 2024 will vest over two years beginning from the date of the Merger. RSUs granted in 2023 vest ratably over a three or
four year period. No additional RSUs from the 2016 Legacy Innovex Plan were granted in 2025.

2025 LTIP RSUs—Under the 2025 Long-Term Incentive Plan, we granted RSUs subject to vesting and forfeiture conditions during
applicable restriction periods, as set forth in an applicable award agreements. These RSUs are valued at fair value on the grant date,
and we recognize stock-based compensation expense on a straight-line basis over the requisite service period for awards expected to
ultimately vest.

The fair value of RSUs settled in shares during the year ended December 31, 2025 was $8.4 million. Activity related to RSUs is as
follows:

Weighted-Average
Grant Date Fair

Number of Restricted Value
Stock Units per Stock Unit
Unvested, December 31, 2024 706,394 $ 16.51
Granted 941,199 15.12
Vested (471,363) 17.95
Forfeited (31,551) 14.79
Unvested, December 31, 2025 1,144,679 14.82

As of December 31, 2025, we expect $12.2 million of unrecognized compensation cost related to RSU grants to be recognized over the
weighted—average period of 1.9 years.

Performance Unit Awards

Under the 2017 Plan, Dril-Quip awarded Performance Units to officers and key employees. Under the terms of the Performance Units,
participants may earn from 0% to 200% of their target award based upon the Company’s relative TSR in comparison to the 15
component companies of the Philadelphia Oil Service Index and the S&P 500 Index. Starting with the 2022 grants, the Philadelphia Oil
Service Index was replaced by the VanEck Oil Services ETF Index.

As per the grant agreement, Performance Units granted in 2021 become fully vested upon a change-in-control event, and the Merger
qualified as a change-in-control event. As such, all 74,871 Performance Units granted in 2021 outstanding at the Closing Date became
fully vested as of the date of the Merger and were included in the purchase price consideration based on the fair value on the Closing
Date.

Performance Units granted in 2022 and 2023 remained outstanding and, to the extent earned, will be settled in shares of Company
Common Stock, subject to appropriate adjustments to the number of shares related to each award. The fair value of Performance Units
settled in shares during the year ended December 31, 2025 was $0.3 million. Activity related to Performance Units is as follows:

Weighted-Average
Grant Date Fair

Number of Value
Performance Units per Stock Unit
Unvested, December 31, 2024 26,054 $ 23.03
Granted 28,468 14.49
Vested (19,470) 23.11
Forfeited (4,313) 14.49
Unvested, December 31, 2025 30,739 16.27

As of December 31, 2025, we expect $0.4 million of unrecognized compensation cost related to Performance Unit awards to be
recognized over the weighted—average period of 2.2 years.
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Director Stock Compensation Awards

Under the 2017 Plan, a stock compensation program for the directors is authorized whereby the directors may elect to receive all or a
portion of their fees in the form of restricted stock awards ("DSAs") in an amount equal to 125% of the fees in lieu of cash. The awards
are made quarterly on the first business day after the end of each calendar quarter and vest on January 1 of the second year after the
grant date. Effective January 1, 2025, directors may no longer elect to receive restricted stock awards in excess of 100% of their fees in
lieu of cash.

As per the grant agreement, DSAs become fully vested upon a change-in-control event, and the Merger qualified as a change-in-control
event. As such, all 75,537 DSAs outstanding at the Closing Date became fully vested as of the date of the Merger and were included in
the purchase price consideration. Activity related to DSAs is as follows:

Weighted-Average

Number of Director Grant Date Fair
Stock Compensation Value

Awards per Stock Unit
Unvested, December 31, 2024 15604 $ 14.68
Granted 70,584 18.36
Vested — —
Forfeited — —
Unvested, December 31, 2025 86,188 17.69

As of December 31, 2025, we expect $0.3 million of unrecognized compensation cost related to DSA grants to be recognized over the
weighted—average period of 0.2 years.

Stock Options

Under the 2016 Legacy Innovex Plan, Legacy Innovex previously granted stock options which generally vested in equal increments
over four years and had a ten-year term. Pursuant to the Merger Agreement, each stock option became fully vested and settled
immediately prior to the effective time of the Merger. Due to the accelerated vesting, we recognized all remaining unamortized
compensation expense of $0.6 million upon close of the Merger.

During the year ended December 31, 2023, after adjustment for the Exchange Ratio, a total of 835,175 options were granted with a
total grant date fair value of $5.0 million. The intrinsic value of options exercised in the year ended December 31, 2024 was $19.8
million. No options were exercised in 2025 or 2023. As of December 31, 2025, we had no unrecognized stock-based compensation
expense attributable to stock options.

Performance Stock Units

Under the 2025 LTIP, certain members of senior management were awarded PSUs that are subject to the achievement of certain levels
of specified market and performance goals, in addition to time-based vesting requirements. The market goal for PSUs granted is
targeted levels of TSR relative to the TSR of the companies in the VanEck Oil Services ETF Index. The performance goal for the PSUs
granted is one of our non-GAAP measures, based on the achievement of a targeted Return on Capital Employed (“ROCE”).

Both the performance and market goals are weighted 50% and measured over a three-year period. The number of PSUs that may vest
in full after three years ranges from 0% to 200% of the target amount. The awards become eligible to vest only if the goals are achieved
and will vest only if the grantee remains employed by us through each applicable vesting date.

The fair value of the portion of the PSUs subject to targeted levels of relative TSR is estimated on the date of grant using a Monte Carlo
simulation model. The Monte Carlo methodology that we use to estimate the fair value at the date of grant incorporates into the
valuation the possibility that the market condition may not be satisfied. Provided that the requisite service is rendered, the total fair
value of the portion of the PSUs subject to targeted levels of relative TSR at the date of grant must be recognized as compensation
expense even if the market condition is not achieved, and is reflected over the service period and reduced for forfeitures as they occur.
The weighted average of assumptions used in the valuation model for the year ended December 31, 2025 were as follows:

Risk-free interest rate 3.91%
Expected stock price volatility 45.70%
Expected life (in years) 2.57

The risk-free interest rate is obtained as of the grant date with terms matching the performance period. The expected stock price
volatility is based on our trading history and the trading history of our peers. The expected life in years is based on the remaining
performance measurement period. The expected dividend yield used is 0.0%, as management does not currently intend on paying out
dividends in the future.
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The fair value of the portion of the PSUs subject to targeted levels of non-GAAP ROCE is estimated on the grant date based on the
closing price of our common stock. If the performance goals are not met as of the end of the performance period, no compensation
expense is recognized and any previously recognized compensation expense is reversed. The expected cost is based on the portion of
the awards that is probable to vest and is reflected over the service period. We recognize the effect of award forfeitures as an
adjustment to compensation expense in the period the forfeiture occurs. Activity related to PSUs was as follows:

Weighted-Average

Number of Grant Date Fair
Performance Stock Value

Units per Stock Unit
Unvested, December 31, 2024 — 3 —
Granted 119,127 18.84
Vested — —
Forfeited — —
Unvested, December 31, 2025 119,127 18.84

As of December 31, 2025, we expect $1.8 million of unrecognized compensation cost related to PSU grants to be recognized over the
weighted—average period of 2.3 years.

Share Repurchase Plan

On February 25, 2025, the Board approved the New Share Repurchase Program that authorizes repurchases of up to an aggregate of
$100 million of outstanding Company Common Stock. In connection with the New Share Repurchase Program, all share repurchase
plans previously authorized by the Board of Directors of Dril-Quip have been terminated. The New Share Repurchase Program does
not require us to repurchase a specific number of shares or have an expiration date. Any shares repurchased under the New Share
Repurchase Program will be cancelled.

During the twelve months ended December 31, 2025, we repurchased 625,000 shares at an average price of $14.89 under the New
Share Repurchase Program for approximately $9.3 million and have retired such shares. As of December 31, 2025, we had remaining
authorization to repurchase up to approximately $90.7 million of our shares.

NOTE 15. RELATED PARTY TRANSACTIONS

Related parties include key management personnel and their close family members having authority and responsibility for planning,
directing, and monitoring the activities of the Company directly or indirectly. In the normal course of business from time to time, we
receive services and products from, or sell products, services and rentals to, related parties, in transactions that are either not material
or approved in accordance with our Related Party Transaction Approval Policy. Such transactions are considered related party
purchases or related party revenue only during the period of time in which the customer or vendor had a related party relationship with
the Company.

The total of purchases from vendors that were related parties were $0.3 million, $2.2 million and $1.7 million for the years ended
December 31, 2025, 2024 and 2023, respectively.

Total revenue earned from customers that were related parties were $1.0 million, $9.3 million and $3.8 million for the years ended
December 31, 2025, 2024 and 2023, respectively. In October 2023, we added a new member to Legacy Innovex’s Board of Directors
who was an executive of Pioneer Natural Resources, Inc. (“Pioneer”), an established customer of Legacy Innovex. Effective June 2024,
this director no longer works for Pioneer and therefore is no longer considered a related party. Of the $9.3 million of revenue earned
from related parties for the year ended December 31, 2024, $5.7 million related to Pioneer. At December 31, 2025 we had no
outstanding net trade receivables due from customers that are related parties and at December 31, 2024 we had $0.2 million of
outstanding net trade receivables due from customers that are related parties.

NOTE 16. COMMITMENTS AND CONTINGENCIES
Litigation

We are sometimes involved in legal proceedings and certain regulatory matters. We record a liability for those legal proceedings and
regulatory matters when we determine it is probable that a loss has been incurred and the amount of the loss can be reasonably
estimated. We also disclose when it is reasonably possible that a material loss may be incurred. From time to time, we may enter into
discussions regarding settlement of these matters, and may enter into settlement agreements, if we believe settlement is in the best
interest of the Company and our stockholders. Legal defense costs expected to be incurred in connection with a loss contingency are
accrued when probable and reasonably estimable.
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Impulse Litigation

In conjunction with the DWS acquisition, $4.0 million of the purchase price (the “Impulse Litigation Holdback Amount”) was retained by
the Company for purposes of funding any post-closing expenses and liabilities related to a patent infringement litigation matter to which
DWS is a party, captioned Impulse Downhole Solutions Ltd., and Impulse Downhole Tools USA Ltd (collectively hereto referred to as
“Impulse”), v. Downhole Well Solutions, LLC, Civil Action No. 4:23-cv-02954, in the United States District Court for the Southern District
of Texas Houston Division (the “Impulse Litigation”). This lawsuit was filed in 2023 by Impulse Downhole Solutions, Ltd and Impulse
Downhole Tools USA Ltd. against DWS alleging infringement of several of Impulse Downhole Solutions Ltd. U.S. patents related to
friction reduction tools used in directional oil drilling.

We cannot predict with any degree of certainty the outcome of the Impulse Litigation or determine the extent of any potential liability or
damages. As of December 31, 2025, we estimate that the remaining Impulse Litigation Holdback Amount will be fully utilized given the
amount of legal defense costs incurred on the case. In connection with this litigation matter, as of December 31, 2025, we have an
accrual of $5.0 million, consisting of estimated future legal defense costs. It is reasonably possible that the estimate will change in the
near term and the effect of the change could be material and therefore we can provide no assurance as to the scope and outcome of
these matters. Accordingly, we can provide no assurance that our business, financial position, results of operations or cash flows will
not be materially adversely affected. We believe that the case is without merit and we intend to vigorously defend this matter.

NOTE 17. ASSETS HELD FOR SALE
At December 31, 2025, we had no assets identified as held for sale in accordance with ASC 360 in our Consolidated Balance Sheets.

In the first quarter of 2025, we identified a decrease in the market price of long-lived assets related to land and a building in Mexico
classified as assets held for sale at March 31, 2025. We determined the carrying values were not recoverable and exceeded their fair
values. We then measured the impairment losses by comparing the book values with current third-party quoted market prices, resulting
in a total impairment of $2.9 million. The impairment losses recorded are presented as Impairment of long-lived assets in our
Consolidated Statements of Operations and Comprehensive Income for twelve months ended December 31, 2025. In the fourth quarter
of 2025, after further review by management, we made the decision to retain the land and building in Mexico for use. Thus, the land and
building were thereby reclassified at their net carrying amount from Assets held for sale to Property and equipment, net in our
Consolidated Balance Sheets at December 31, 2025.

In April 2025, we entered into a purchase and sale agreement to sell our Eldridge Facility for a total sum of $90.0 million, after
subsequent contract amendments. In connection with the sale, and in accordance with ASC 360, we identified $40.1 million of land and
buildings and $0.7 million of machinery as held for sale at June 30, 2025. In September 2025, we completed the sale of the Eldridge
Facility and disposed of the aforementioned assets, resulting in the derecognition of these assets held for sale. The proceeds in excess
of book value from the sale are presented in Gain on sale of assets in our Consolidated Statements of Operations and Comprehensive
Income for the twelve months ended December 31, 2025.
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