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Note Regarding Forward-Looking Statements

All statements in this Annual Report to Shareholders concerning our operating and financial
results, business strategy, capital investment, liquidity, access to capital, demand for our
products, growth opportunities, our returns on equity, earnings growth, revenues, assets, auto-
finance segment, consumer management of credit and other statements of our plans, beliefs, or
expectations, are forward-looking statements. In some cases these statements are identifiable
through the use of words such as “believe,” “can,” “could,” “expect,” “hope,” “intend,” “may,”
“might,” “plan,” “seek,” “should,” “think,” “will,” “would” and similar expressions. These
forward-looking statements are not guarantees of future performance and are subject to various
assumptions, risks and other factors that could cause our actual results to differ materially from
those suggested by these forward-looking statements. These factors include, among others, the
risks and others set forth under Item 1A, “Risk Factors” in our Annual Report on Form 10-K for
the year ended December 31, 2025.

We expressly disclaim any obligation to update or revise any forward-looking statements,
whether as a result of new information, future events or otherwise, except as required by law.



Dear Fellow Shareholders:

2025 was a truly transformative year for Atlanticus.

We delivered sustained above-market growth across our core businesses while completing the
acquisition of Mercury Financial—an event that meaningfully enhanced the scale, capabilities,
and long-term earnings power of our company. With this transaction, we effectively doubled the
size of our balance sheet to approximately $7 billion, added more than 1.3 million customers
served, and enhanced our product offerings within the near-prime credit market.

More importantly, we strengthened the foundation of our platform - deepening our product
capabilities, leveraging scale to enhance operational efficiencies and lower costs, and adding
significant talent to our organization with the addition of over 140 experienced team members.

Our financial performance reflects the strength of this transformation. For the year, operating
revenue increased by 50.3% to $1.97 billion; managed receivables' increased 155.2% to $7.0
billion; accounts served? increased by 59.9% to 5.9 million; and net income increased by 28.0%
to $111.8 million. And once again, we exceeded our return on capital goal with a return on
average equity’ of 20.5%.

These results are not only strong, but they are also consistent with the long-term earnings model
we have been building. Our focus on unit-level profitability, disciplined underwriting, and
leveraging scale and technology to create a low cost, reliable servicing capability continues to
translate into attractive returns and durable growth.

Growth remains central to our strategy, but it is growth with purpose — Empowering Better
Financial Outcomes for Everyday Americans. The customers we serve rely on the products we
facilitate. These customers do not typically use the products we offer to aggregate points or chase
lucrative reward programs. Instead, the products we offer are used as fundamental financial tools
in managing everyday life. We take great pride in being a partner to these consumers and
endeavor to bring them robust, low-cost financial services solutions. In return, consumers place
high value on the services we provide, typically using these products responsibly and rewarding
us with a Net Promoter Score of 71. The Consumer Financial Protection Bureau’s 2025
Consumer Credit Card Market report showed that inflation adjusted, per cardholder balances are
largely flat over the last 10 years and a higher percentage of accounts are paying off their
balances in full. A separate study shows that credit card interest makes up only about 1% of
household budgets. Based on our internal data, our customers, on average, spend less than $1 per
day to have ready access to life changing credit products. For the Everyday Americans we serve,
income and expenses are not perfectly matched. According to the Pew Research Center, nearly
60% of households experience at least one significant expense shock each year, often driven by
necessities such as healthcare, housing, food, or transportation. In these moments, access to
credit is not a luxury, it is a necessity. The services we offer provide an affordable bridge
between paychecks and cushion for these expense shocks. Our services are a low-cost access
point to financial independence, providing flexibility, transparency, and reliability that are
difficult to replicate through alternative financial products.



As we write this letter, there is a great deal of discussion regarding the state of the consumer. The
perception is that the consumers we serve are struggling on the bottom half of the “K-shaped
economy”’. However, our data indicates that the consumers we serve remain stable. Much of the
“K-shaped” commentary is the result of changing purchasing habits. This is prudent financial
behavior as consumers manage a slowing economy. We continue to see consistent payment
performance, steady purchase activity, and stable delinquency trends. This is rational consumer
behavior — purchasing decisions may be shifting, but consumers are maintaining their credit.
Having served this customer base for 30 years through multiple economic cycles, it is consistent
with our thesis regarding the value our services play in the daily lives of Everyday Americans-
the service provided by our offerings is one of the most valuable financial tools in a consumer’s
wallet. We see nothing today that suggests our consumers are not managing their finances
prudently. This behavior reflects resilience and highlights the essential role that credit cards play
in everyday financial life.

Business Update

2025 was defined by more than the Mercury acquisition. In fact, excluding the acquisition, we
had an extraordinary year. We achieved meaningful growth in both our general-purpose and
private label product categories and, as a result, ended the year, excluding Mercury, with a
37.2% increase in managed receivables, a 73.4% increase in new accounts originated on behalf
of our bank partners, a 32.7% increase in purchase volume, and a 26.7% increase in revenue.
This was the result of record new account originations on behalf of our bank partners and record
purchase volume in both product categories. The acquisition of Mercury, and of a smaller retail
credit portfolio in the fourth quarter, made for an exceptional year for our credit-as-a-service
business line.

Our Auto-Finance segment experienced a successful year as well. Although the challenging
environment for independent dealers that we support continued in 2025, our highly seasoned
team focused on managing risk, supporting strategic partnerships, and continued discipline in
achieving targeted returns. The result was lower managed receivables, but also lower
delinquencies and bad debt, and improved earnings for our business. We believe this market has
stabilized and used car price increases have moderated. Additionally, capital availability for
independent dealers remains restricted. This should result in improved conditions for this line of
business going forward.

Looking Ahead

As we look ahead, we remain focused on executing a clear set of priorities: integrating and
optimizing the Mercury portfolio, maintaining disciplined underwriting to achieve targeted asset
level performance, continuing to grow the number of customers served, and delivering consistent
returns on capital.

While we expect the pace of asset and revenue growth to moderate beyond 2026, our long-term
expectations remain unchanged. We believe we can continue to generate returns on equity of
20% or greater and deliver long-term annual earnings growth in excess of 20%.



Closing

We exist to expand access to credit in a responsible way - serving consumers who are often
overlooked by traditional providers while delivering strong risk-adjusted returns for our
shareholders. Our performance in 2025 reinforces that these objectives can be mutually
reinforcing.

We have an extraordinarily talented and experienced team, scalable technology, a proven
platform, and ample capital. We have diversified product offerings and marketing capabilities
which allow us to meet consumers where they are in their financial journey. We operate, at scale,
in an underserved market where we offer highly valued services to consumers on fair terms.
Atlanticus is stronger and more capable than ever before. We believe we are well positioned to
continue delivering long-term growth while playing an important role in the financial lives of
millions of consumers.

Thank you for your continued trust and support.

Sincerely,
David G. Hanna Jeffrey A. Howard
Executive Chairman of the Board of Directors President and Chief Executive Officer

(1) Managed receivables is a non-GAAP financial measure. For a reconciliation of managed receivables,
see Part II, I[tem 7. Management’s Discussion and Analysis of Financial Condition and Results of
Operations—Consolidated Results of Operations—Non-GAAP Financial Measures, beginning on
page 38 of the attached Annual Report on Form 10-K.

(2) In our calculation of accounts served, we include all accounts with account activity and accounts that
have open lines of credit at December 31, 2025.

(3) Return on average equity is calculated using Net income attributable to common shareholders as the
numerator and the average of Total equity as of December 31, 2025 and December 31, 2024 as the
denominator, annualized.
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In this Report, except as the context suggests otherwise, the words "Company," "Atlanticus Holdings Corporation,"
"Atlanticus," "we," "our," "ours" and "us" refer to Atlanticus Holdings Corporation and its subsidiaries and predecessors.
Atlanticus owns Aspire®, Emerge®, Fortiva®, Imagine®, Mercury®, Salute®, Tribute®, Fixt™ and other trademarks and
service marks in the United States ("U.S.").
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Cautionary Notice Regarding Forward-Looking Statements

We make forward-looking statements in this Report and in other materials we file with the Securities and
Exchange Commission ("SEC") or otherwise make public. In addition, our senior management might make forward-
looking statements to analysts, investors, the media and others. Statements with respect to the macroeconomic environment;
monetary policy by the Federal Reserve; expected revenue; income; receivables; income ratios; net interest margins; long-
term shareholder returns; acquisitions of financial assets and other growth opportunities; divestitures and discontinuations
of businesses; loss exposure and loss provisions; delinquency and charge-off rates; inflation; energy prices; the developing
metaverse; the use of large language models; changes in the credit quality and fair value of our credit card receivables,
interest and fees receivable and the fair value of their underlying structured financing facilities; the impact of actions by the
Federal Deposit Insurance Corporation ("FDIC"), Federal Reserve Board, Federal Trade Commission ("FTC"), Consumer
Financial Protection Bureau ("CFPB") and other regulators on both us, banks that issue credit cards and other credit
products on our behalf, and merchants that participate in our retail and healthcare private label credit operations; account
growth; the performance of investments that we have made, including in technology; operating expenses; marketing plans
and expenses; the performance of our Auto Finance segment; expansion by our Auto Finance segment within its current
service area and into new markets; the impact of our credit card receivables on our financial performance; the sufficiency of
available capital; future interest costs; sources of funding operations and acquisitions; growth and profitability of our
private label credit operations; our ability to raise funds or renew financing facilities; share repurchases, share issuances or
dividends; debt retirement; our servicing income levels; gains and losses from investments in securities; experimentation
with new products; and other statements of our plans, beliefs or expectations are forward-looking statements. These and
other statements using words such as "anticipate," "believe," "estimate," "expect," "intend," "plan," "project," "target,"
"can," "could," "may," "should," "will," "would" and similar expressions also are forward-looking statements. Each
forward-looking statement speaks only as of the date of the particular statement. The forward-looking statements we make
are not guarantees of future performance, and we have based these statements on our assumptions and analyses in light of
our experience and perception of historical trends, current conditions, expected future developments and other factors we
believe are appropriate in the circumstances. Forward-looking statements by their nature involve substantial risks and
uncertainties that could significantly affect expected results, and actual future results could differ materially from those
described in such statements. Management cautions against putting undue reliance on forward-looking statements or
projecting any future results based on such statements or present or historical earnings levels.



Although it is not possible to identify all factors, we continue to face many risks and uncertainties. Among the
factors that could cause actual future results to differ materially from our expectations are the risks and uncertainties
described under "Risk Factors" set forth in Part I, Item 1A, and the risk factors and other cautionary statements in other
documents we file with the SEC, including the following:

e general economic and business conditions, including conditions affecting interest rates, trade policies (tariffs
and other trade measures), consumer income, creditworthiness, consumer confidence, spending and savings
levels, employment levels, our revenue, and our defaults and charge-offs;

e an increase or decrease in credit losses, or increased delinquencies, including increases due to a worsening of
general economic conditions in the credit environment;

our reliance on proprietary and third-party technology;

security breaches involving our files and infrastructure could lead to unauthorized disclosure of confidential
information or result in a temporary or permanent shutdown of our services;

the availability of adequate financing to support growth;

the extent to which federal, state, local and foreign governmental laws and regulations, or interpretations
thereof, applicable to our various business lines and the products we service for others limit or prohibit the
operation of our businesses;

current and future litigation and regulatory proceedings against us;
hallucinations in our models;
competition from various sources providing similar financial products, or other alternative sources of credit,
to consumers;

e the adequacy of our allowance for credit losses and estimates of loan losses used within our risk management
and analyses;
the possible impairment of assets;
our ability to manage costs in line with the expansion or contraction of our various business lines;
our relationship with (i) the merchants that participate in private label credit operations and (ii) the banks that
issue credit cards and provide certain other credit products utilizing our technology platform and related
services;

e merchants’ increasing focus on the fees charged by credit and debit card networks and by legislation and
regulation impacting such fees;

e any decline in the use of cards as a payment mechanism or other adverse developments with respect to the
credit card industry in general;
increases or decreases in interest rates and uncertainty with respect to the interest rate environment;
theft and employee errors; and
integration risk associated with our recent acquisition of Mercury Financial LLC (“Mercury”).

Most of these factors are beyond our ability to predict or control. Any of these factors, or a combination of these
factors, could materially affect our future financial condition or results of operations and the ultimate accuracy of our
forward-looking statements. There also are other factors that we may not describe (because we currently do not perceive
them to be material) that could cause actual results to differ materially from our expectations.

We expressly disclaim any obligation to update or revise any forward-looking statements, whether as a result of
new information, future events or otherwise, except as required by law.



PART I
ITEM 1. BUSINESS

This Report contains information that we obtained from industry and general publications and research, surveys and
studies conducted by third parties. This information involves many assumptions and limitations, and you are cautioned not
to give undue weight to any of this data. We have obtained this information from sources that we believe are
reliable. However, we have not independently verified market or industry data from third party sources.

General

A general discussion of our business follows. For additional information about our business, please visit our
website at www.Atlanticus.com. Information contained on or available through our website is not incorporated by reference
in this Report.

Atlanticus is a financial technology company powering more inclusive financial solutions for Everyday
Americans. We leverage data, analytics, and innovative technology to unlock access to financial solutions for the millions
of Americans who would otherwise be underserved. We provide technology and other support services to lenders who offer
an array of financial products and services to consumers. Both private label and general purpose card products are
originated by The Bank of Missouri, WebBank and First Bank and Trust (collectively, our “bank partners”). Our bank
partners originate these accounts through multiple channels, including retail and healthcare point-of-sale locations, direct
mail solicitation, digital marketing and partnerships with third parties. The services of our bank partners are often extended
to consumers who may not have access to financing options with larger financial institutions. Our flexible technology
solutions allow our bank partners to integrate our paperless process and instant decisioning platform with the existing
infrastructure of participating retailers, healthcare providers and other service providers. Using our technology and
proprietary predictive analytics, lenders can make instant credit decisions utilizing hundreds of inputs from multiple sources
and thereby offer credit to consumers overlooked by many providers of financing which focus exclusively on consumers
with higher FICO scores. Atlanticus’ decisioning platform is enhanced by machine learning, enabling lenders to make fast,
sound decisions when it matters most.

We are principally engaged as a program manager, providing a technology platform and corresponding products
and services to lenders in the U.S. to assist those lenders with offering products to consumers. These lenders pay us a fee
and in most circumstances, the lenders are then obligated to sell us the receivables they generate from these products and
services. We acquire these receivables for the principal amount of the loan. For certain of our receivables, we also receive
merchant fees from our retail partners that are used to enhance our returns for those receivables. We compensate our bank
partners monthly for the regulatory oversight they provide associated with our acquired receivables, the underlying
accounts of which they continue to own and service. This compensation is based on both a fixed and variable component
dependent on the underlying performance of the acquired receivables (collectively, "Bank partner fees"). As we are
obligated to compensate our bank partners for the duration of the underlying account, we recognize the fair value of these
Bank partner fees within Card and loan servicing on the accompanying Consolidated Statements of Income on the date we
acquire the underlying receivable.

From time to time, we also purchase receivables portfolios from third parties other than our bank partners. In this
Report, "receivables" or "loans" typically refer to receivables we have purchased from our bank partners or from other third
parties.

We service the underlying receivables on behalf of our bank partners by providing and/or managing the ongoing
customer service activities in the form of processing payments, providing regular notices of statement activity, and
resolving customer complaints, billing disputes, and fraud claims. Our bank partners continue to own the underlying
consumer accounts that they originate and provide regulatory oversight in the form of reviewing and approving the
development of consumer finance programs and approving all related marketing materials, establishing the policies and
procedures that govern the operation of the consumer finance programs, reviewing and approving customer complaint
correspondence, performing ongoing compliance monitoring and testing and audits of the consumer finance programs, and
providing settlement services between us and our retail partners.

These products and services are reported through two reportable segments, Credit as a Service ("CaaS") and Auto
Finance.



On September 11, 2025, we closed the acquisition of all outstanding equity interests of Mercury, a leading data-
and tech-centric credit card platform utilized by bank partners to provide credit cards to near-prime consumers in the U.S.
The acquisition aligns with Atlanticus’ strategic objective to expand its consumer credit offerings and increase scale within
its credit card operations. At the closing, Mercury became a wholly owned subsidiary of Atlanticus. The acquisition of
Mercury adds an established top 25 credit card program to the suite of programs that Atlanticus manages on behalf of its
bank partners. Mercury’s credit card offerings, including Mercury-branded and co-branded programs, complement
Atlanticus’ general purpose credit card, retail credit, patient financing, and dealer solutions products. The total purchase
consideration was approximately $166.5 million in cash with an opportunity, for the seller, under the purchase agreement to
receive earn out payments based on the performance of the acquired receivables over a limited period of time. As a result of
the acquisition, we added approximately $3.2 billion in gross credit card receivables and increased the number of customers
served on behalf of our bank partners by 1.3 million. These receivables have been included with our existing general
purpose credit card receivables in our reported results of operations and other discussions below.

Market Overview

According to data published by Experian, 40% of Americans had FICO® scores of less than 700. We believe this
equates to a population of over 100 million Everyday Americans in need of access to credit. These consumers often have
financial needs that are not effectively met by larger financial institutions. By facilitating appropriately priced consumer
credit and financial service alternatives with value-added features and benefits curated for the unique needs of these
consumers, we endeavor to empower better financial outcomes for Everyday Americans.

Company History

We are a Georgia corporation formed in 2009, as successor to an entity that commenced operations in 1996.
Atlanticus is a financial technology company powering more inclusive financial solutions for Everyday Americans. We
leverage data, analytics, and innovative technology to unlock access to financial solutions for the millions of Americans
who would otherwise be underserved.

Credit as a Service Segment

Currently, within our CaaS segment, we apply our technology solutions, in combination with the experiences
gained, and infrastructure built from servicing $50 billion in consumer loans over more than 30 years of operating history,
to support lenders in offering more inclusive financial services. These products include private label credit cards using the
Fortiva and Curae brand names as well as merchant associated brands. Private label credit products associated with the
healthcare space are generally issued under the Curae brand while all other retail partnerships, including those in consumer
electronics, furniture, elective medical procedures, and home-improvement use the Fortiva brand or use our retail partners’
brands. General purpose credit cards use the Aspire, Imagine, Mercury and Fortiva brand names. Our flexible technology
solutions allow our bank partners to integrate our paperless process and instant decisioning platform with the existing
infrastructure of participating retailers, healthcare providers and other service providers.

Using our infrastructure and technology, we also provide loan servicing, including risk management and customer
service outsourcing, for third parties. We further engage in testing and limited investment in consumer technology
platforms as we seek to capitalize on our expertise and infrastructure. Additionally, we report within our CaaS segment: 1)
servicing income; and 2) gains or losses associated with notes receivable and equity investments previously made in
consumer technology platforms. These include investments in companies engaged in mobile technologies, marketplace
lending and other financial technologies. None of these companies are publicly-traded and the carrying value of our
investment in these companies is not material. One of these companies, Fintiv Inc., has sued Apple, Inc. and, Walmart, Inc.
for patent infringement. Fintiv Inc. has approximately 150 patents related to secure money transfer on computer and mobile
devices. The transaction volume in these areas has increased dramatically over the last five years. If Fintiv Inc. is successful
in the patent litigation, there could be large exposure, including treble damages for these companies. The claimed losses
sustained by this patent infringement are substantial and could be measured in the billions of dollars. We believe on a
diluted basis that we will own over 10% of the company. Apple has vigorously contested the claims, and we expect it to
continue doing so. In light of the uncertainty around these lawsuits, we will continue to carry these investments on our
books at cost minus impairment, if any, plus or minus changes resulting from observable price changes.

All finance charges, fees and merchant fees are recognized into earnings through our Consumer loans, including
past due fees (consisting of interest income, including finance charges, late payment fees on loans and merchant fees), Fees
and related income on earning assets (consisting of annual or monthly maintenance fees, cash advance fees, and other fees
directly associated with the extension of credit) and Other revenue (consisting of servicing income, service charges and
other customer related fees), on our consolidated statements of income when they are billed to consumers or, in the case of
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merchant fees, upon completion of our services, which coincides with the funding of the loan by our bank partners. We
value these loans and fee receivables within Changes in fair value of loans on our consolidated statements of income to
reflect our best estimate of ongoing economics and cash flows associated with existing consumer accounts including future
estimates of finance and fee billings and consumer payment rates typical of the assumptions a market participant would use
to calculate fair value.

Our credit and other operations are heavily regulated, potentially causing us to change how we conduct our
operations either in response to regulation or in keeping with our goal of leading the industry in adherence to consumer-
friendly practices. We have made meaningful changes to our practices over the past several years, and because our account
management practices are evolutionary and dynamic, it is possible that we may make further changes to these practices,
some of which may produce positive, and others of which may produce adverse, effects on our operating results and
financial position. Customers at the lower end of the credit score range intrinsically have higher loss rates than customers at
the higher end of the credit score range. As a result, the products we support are priced to reflect expected loss rates for our
various risk categories. See "Consumer and Debtor Protection Laws and Regulations—CaaS Segment" below and "We
operate in a heavily regulated industry" in Part I, Item 1A, "Risk Factors" contained in this Report.

Subject to possible disruptions caused by the uncertain economic environment, we believe that our private label
credit and general purpose credit card receivables are generating, and will continue to generate, attractive returns on assets,
thereby facilitating debt financing under terms and conditions (including advance rates and pricing) that will support
attractive returns on equity, and we continue to pursue growth in this area.

The recurring cash flows we receive within our CaaS segment principally include those associated with (1) private
label credit and general purpose credit card receivables, (2) servicing compensation and (3) credit card receivables
portfolios that are unencumbered or where we own a portion of the underlying structured financing facility.

Private Label Credit

Our bank partners work with both us and with our retail partners to provide financing options to retail
consumers. These financing options vary by retail partner and consist of a range in APRs of 0% - 36% and a range in
merchant fees of 0% - 65%. Merchant fees, which vary by retail partner, offset the purchase price our bank partners remit to
the retail partner on a consumer transaction. These merchant fees are used to enhance the return on products when
contractual APRs or other terms are insufficient due to promotional or other below market pricing retail merchants may
offer to consumers (such as 0% APR offers). Financing arrangements may include fees to enhance yields on a product
including annual and/or monthly maintenance fees. Additionally, terms of these products offered by our bank partners to
consumers may include deferred interest options whereby consumers pay no interest on their purchases over periods
ranging from 6-12 months. Terms of these products can range from 12 months to 84 months based on the retail merchant
partner. Each offer is customized for retail clients based on the expected performance of the underlying receivables,
receivable purchase volumes and overall return requirements. Our flexible technology allows retail partners to present
financing offers to their customers through a variety of delivery options including retail point of sale locations, online
transactions, or through in home sales. These financing arrangements are based on underwriting standards tailored to each
retail partner and are the result of a close collaboration between our bank partners and us to ensure all products are
compliant with regulatory requirements and to ensure they provide attractive terms to consumers.

Under agreements with our bank partners, we are required to purchase these receivables for amounts that may be in
excess of fair value. In these instances, a fair value assessment that is less than the purchase price of the receivable can
occur on the date we initially acquire the receivable, resulting in a loss on acquisition of the receivable. This negative fair
value assessment is included in Changes in fair value of loans on our Consolidated Statements of Income.

In cases where we acquire receivables below market rates, we charge merchant fees to our retail partners to
facilitate the transaction and ensure we earn adequate returns. These merchant fees are based on the value of the goods
purchased from our retail partners, the consumer’s credit risk and the terms of our bank partners' related product
offering. These fees are recognized upon completion of our services, which coincides with the funding of the loan by our
bank partners, in Consumer loans, including past due fees on our Consolidated Statements of Income. These merchant fees
often offset the negative impact of the initial acquisition of the underlying receivable. As such, it is not always necessary for
us to collect the aggregate unpaid gross balance of the underlying receivable to achieve desired returns.



General Purpose Credit Cards

We work closely with our bank partners to assist them in creating general purpose credit card offers. These offers
have varying lines of credit ranging from $350 to $5,500, annual percentage rates (“APRs”) ranging from 19.99% to 36%,
annual fees ranging from $0 to $175 and monthly maintenance fees ranging from $0 to $15. Working collaboratively with
our bank partners, each offer our bank partners extend to a consumer is tailored based on the consumer’s individual risk
profile. These offers include finance and fee structures designed to provide us with an adequate return on invested capital
upon acquisition of any associated receivable. As a result, at the time an offer is extended to a consumer, the offer reflects
market value and, when combined with other pooled receivables that have similar characteristics, would result in earnings
associated with any upfront fees (such as annual or monthly maintenance fees) on the date of acquisition, net of any fair
value assessment that may value the receivables at less than the gross amount of the receivable.

Our agreements with our bank partners obligate them to sell and for us to acquire the receivables associated with
underlying purchases and subsequent fee and finance billings. We acquire these receivables for the principal amount of any
related purchase which best reflects the receivables fair value at the time of acquisition with no gain or loss recognized
beyond those described above. As discussed above, our bank partners continue to provide ongoing account management and
oversight for both our private label credit and general purpose credit card receivables, for which we compensate the bank
partners monthly.

Auto Finance Segment

Within our Auto Finance segment, our CAR subsidiary operations principally purchase and/or service loans
secured by automobiles from or for, and also provide floor-plan financing for, a pre-qualified network of independent
automotive dealers and automotive finance companies in the buy-here, pay-here used car business. We generate revenues
on purchased loans through interest earned on the face value of the installment agreements combined with the accretion of
discounts on loans purchased. We generally earn discount income over the life of the applicable loan. Additionally, we
generate revenues from servicing loans on behalf of dealers for a portion of actual collections and by providing back-up
servicing for similar quality assets owned by unrelated third parties. We offer a number of other products to our network of
buy-here, pay-here dealers (including our floor-plan financing offering), but the majority of our activities are represented by
our purchases of auto loans at discounts and our servicing of auto loans for a fee. As of December 31, 2025, our CAR
operations served over 700 dealers in 33 states and two U.S. territories. The core operations continue to achieve
profitability and generate positive cash flows.

Fair Value Option

We account for loans receivable associated with our private label credit and general purpose credit card platform
using fair value accounting. We believe the use of fair value for these receivables closely approximates the true economics
of these receivables, better matching the yields and associated charge-offs. We believe the fair value option also enables us
to report generally accepted accounting principles in the U.S. ("GAAP") net income that provides increased transparency
into our profitability and asset quality. We estimate the Fair Value Receivables using a discounted cash flow model, which
considers various factors such as expected yields on consumer receivables, the timing of expected payments, customer
default rates, estimated costs to service the portfolio, and valuations of comparable portfolios. As a result of this fair value
adoption, our loans, interest and fees receivable are carried at fair value with changes in fair value recognized directly in
earnings, and certain fee billings (such as annual membership fees and merchant fees) and origination costs associated with
these receivables no longer being deferred. Additionally, we recognize the fair value of Bank partner fees based
on internally-developed estimates of payment rates and discount rates. We reevaluate the fair value of our Fair Value
Receivables and Bank partner fees at the end of each quarter.

Receivables Management and Risk Mitigation

CaaS Segment. We manage our investments in receivables using credit scoring, credit file data, non-credit-bureau
attributes, and our proprietary risk evaluation systems developed and refined over more than 30 years of operating history.
These strategies include assisting our issuing bank partners with the management of transaction authorizations, account
renewals, credit line modifications and collection programs. We use an adaptive control system to translate our strategies
into account management processes. The system enables us to develop and test multiple strategies simultaneously, allowing
us to continually refine account management activities. We have incorporated our proprietary risk scores into this control
system, in addition to standard credit behavior scores used widely in the industry, in order to segment, evaluate and manage
the receivables. We believe that by combining external credit file data along with historical and current customer activity,
we are better able to predict the true risk associated with current and delinquent receivables.
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For our private label credit and general purpose credit card finance activities as well as the accounts that are open
to purchases, we generally assist our issuing bank partners with managing credit lines to reward customers who are
performing well and to mitigate losses from delinquent customer segments. We also assist our issuing bank partners with
employing strategies to reduce otherwise open credit lines for customers demonstrating indicators of increased credit or
bankruptcy risk. Data relating to account performance are captured and loaded into our proprietary databases for ongoing
analysis. Account management strategies are adjusted as necessary, based on the results of such analyses. Additionally, we
use industry-standard fraud detection software to manage the portfolio. We route accounts to manual work queues and
suspend charging privileges if the transaction-based fraud models indicate a probability of fraudulent use.

Auto Finance Segment. Our CAR operations manage credit quality and loss mitigation at the dealer portfolio
level through the implementation of dealer-specific loss reserve accounts. In most instances, the reserve accounts are cross-
collateralized across all accounts presented by any single dealer. CAR monitors performance at the dealer portfolio level
(by product type) to adjust pricing, the reserve account, and to determine the size and scope of future account purchases
from such dealer.

CAR provides dealers with specific purchase guidelines based upon each product offering and delegates approval
authority to assist in the monitoring of transactions during the loan acquisition process. Dealers are subject to specific
approval criteria, and individual accounts typically are verified for accuracy before, during and after the acquisition process.
Dealer portfolios across the business segment are monitored and compared against expected collections and peer dealer
performance. Monitoring of dealer pool vintages, delinquencies and loss ratios helps determine past performance and
expected future results, which are used to adjust pricing and reserve requirements. Our CAR operations also manage risk
through diversifying their receivables among multiple dealers.

Collection Strategy

CaaS Segment. The goal of the collections process is to collect as much of the account balance that is owed to our
bank partners in the most customer-friendly and cost-effective manner possible. This collection process has continued to
evolve over the course of more than 30 years of operating history, with the utilization of digital and mobile processes
helping to both facilitate better communication with the consumer and aid in collections throughout the collection process.

On behalf of our bank partners and in accordance with their policies and procedures, we oversee and manage third-
party collectors, who employ these digital and mobile processes along with the traditional cross-section of letters, emails
and telephone calls to encourage payment. Collectors also sometimes offer flexibility with respect to the application of
payments in order to encourage larger or prompter payments. For instance, in certain cases collectors may vary the general
payment application priority (i.e., of applying payments first to finance charges, then to fees, and then to principal) by
agreeing to apply payments first to principal and then to finance charges and fees or by agreeing to provide payments or
credits of finance charges and principal to induce or in exchange for an appropriate payment. Application of payments in
this manner also permits collectors to assess real time the degree to which payments over the life of an account have
covered the principal credit extensions on that account. This allows collectors to readily identify the potential economic loss
associated with the charge off of a particular receivable (i.e., the excess of principal purchases and cash advances funded
over payments received throughout the life of the account). The selection of collection techniques, including, for example,
the order in which payments are applied or the provision of payments or credits to induce or in exchange for a payment,
impacts the statistical performance of the portfolios that we present under "Consolidated Results of Operations—CaaS
Segment" within Item 7, "Management’s Discussion and Analysis of Financial Condition and Results of Operations."

Collectors employ various and evolving tools when collecting on the receivables, and they routinely test and
evaluate new tools in their effort toward improving collections with a greater degree of service and efficiency. These tools
include programs under which the contractual interest associated with a receivable may be reduced or eliminated, or a
certain amount of accrued fees is waived, provided a minimum number or amount of payments have been made. In some
instances, collectors may agree to match the payment on a receivable, for example, with commensurate payments or
reductions of finance charges or waivers of fees. In other situations, collectors may actually settle and adjust finance
charges and fees on a receivable, for example, based on a commitment and follow through on a commitment to pay certain
portions of the balances owed. Collectors may also decrease minimum payments owed under certain collection programs.
Additionally, collectors employ re-aging techniques in compliance with Federal Financial Institutions Examination
Council ("FFIEC") guidelines, as discussed below. Moreover, collections are managed in accordance with the
voluntary Consumer Credit Counseling Service ("CCCS") program by waiving a certain percentage of a receivable under
certain circumstances. All of these programs are utilized based on the degree of economic success and customer service
they achieve.



Collectors regularly monitor and adapt collection strategies, techniques, technology and training to optimize
efforts to reduce delinquencies and charge offs. The output from these collection strategies and techniques is analyzed to
identify the strategies and techniques that are most likely to result in curing a delinquent receivable in the most cost-
effective manner, rather than treating all delinquent receivables the same based on the mere passage of time.

As in all aspects of risk management, the results of each of the above strategies is compared with other collection
strategies and resources are devoted to those strategies that yield the best results. Results are measured based on, among
other things, customer satisfaction, delinquency rates, expected losses and costs to collect. Existing strategies are then
adjusted based on these results. We believe that routinely testing, measuring and adjusting collection strategies results in a
better collection experience, lower bad debt losses and operating expenses.

We discontinue the recognition of interest and fees for most credit products when loans, interest and fees
receivable become contractually 90 or more days past due and typically place the account on a non-accrual status. Loans,
interest and fees receivable are charged off when they become contractually more than 180 days past due or 120 days past
due if they are enrolled in an installment loan product. For all products, receivables are charged off within 30 days of
notification and confirmation of bankruptcy or death of the obligor. However, in some cases of death, receivables are not
charged off if there is a surviving, contractually liable individual or an estate large enough to pay the debt in full.

The determination of whether an account is contractually past due is relevant to the delinquency and charge-off
data provided under the "Consolidated Results of Operations—CaaS Segment" caption within Item 7, "Management’s
Discussion and Analysis of Financial Condition and Results of Operations." Various factors are relevant in analyzing
whether an account is contractually past due which is the trigger for moving receivables through various delinquency stages
and ultimately to charge-off status. These can include whether an account has not satisfied its minimum payment due
requirement, is part of a collection program or if the account qualifies for other assistance programs that may preclude or
defer a payment in a given period, such as a state or national emergency declaration due to weather, public health
emergencies or other natural disasters. For private label credit and general purpose credit card accounts, a cardholder's
account is considered delinquent if the cardholder is not party to one of the aforementioned scenarios and has not made the
required payment as of the payment due date.

Additionally, collectors may re-age accounts that meet qualifications for re-aging consistent with FFIEC
guidelines. Re-aging involves changing the delinquency status of an account. Collectors work cooperatively with customers
demonstrating a willingness and ability to repay their indebtedness and who satisfy other criteria but are unable to pay the
entire past due amount. Generally, to qualify for re-aging, an account must have been opened for at least nine months and
may not be re-aged more than once in a twelve-month period or twice in a five-year period. In addition, an account on a
workout program may qualify for one additional re-age in a five-year period. The customer also must have made three
consecutive minimum monthly payments or the equivalent cumulative amount in the last three billing cycles. If a re-aged
account subsequently experiences payment defaults, it will again become contractually delinquent and will be charged off
according to the regular charge-off policy. The practice of re-aging an account may affect delinquencies and charge offs,
potentially delaying or reducing such delinquencies and charge offs; however, this impact generally changes such
delinquencies and charge offs by less than 10% and 5%, respectively.

We continually assess our collection strategies as new technologies and practices evolve and anticipate that further
investments in large language models will enable us to refine our customer-centric approach to customer service and
collections.

As discussed above, typically, once an account is 90 days or more past due, the account is placed on a non-accrual
status. Placement on a non-accrual status results in the use of programs under which the contractual interest associated with
a receivable may be reduced or eliminated, or a certain amount of accrued fees is waived, provided a minimum number or
amount of payments have been made. Following this adjustment, if a customer demonstrates a willingness and ability to
resume making monthly payments and meets the additional criteria discussed above, collectors will re-age the customer’s
account. When an account is re-aged, collectors adjust the status of the account to bring a delinquent account current, but
generally do not make any further modifications to the payment terms or amount owed. Once an account is placed on a
non-accrual status, it is closed for further purchases. We believe that re-ages help customers to manage difficult repayment
periods, return to good standing and avoid further deterioration to their credit scores.

Auto Finance Segment. Accounts that CAR purchases from approved dealers initially are collected by the
originating branch or service center location using a combination of traditional collection practices. The collection process
includes contacting the customer by phone or mail, skip tracing and using starter interrupt devices to minimize
delinquencies. Uncollectible accounts in our CAR operation generally are returned to the dealer under an agreement with
the dealer to charge the balance on the account against reserve accounts established for each dealer. Autos are generally not
repossessed in our CAR operation as a result of the agreements that we have with the dealers unless there are insufficient
dealer reserves to offset the loss or if a dealer requests repossession.
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Consumer and Debtor Protection Laws and Regulations

CaaS Segment. Our U.S. business is regulated directly and indirectly under various federal and state consumer
protection, collection and other laws, rules and regulations, including the federal Credit Card Accountability Responsibility
and Disclosure Act of 2009 (the "CARD Act"), the federal Dodd-Frank Wall Street Reform and Consumer Protection Act
("Dodd-Frank"), the federal Truth In Lending Act ("TILA"), the federal Equal Credit Opportunity Act, the federal Fair
Credit Reporting Act, the federal Fair Debt Collection Practices Act, the Federal Trade Commission ("FTC") Act, the
federal Gramm-Leach-Bliley Act and the federal Telemarketing and Consumer Fraud and Abuse Prevention Act. These
laws, rules and regulations, among other things, impose disclosure requirements when consumer products are advertised,
when an account is opened, when monthly billing statements are sent and when consumer obligations are collected. In
addition, various statutes limit the liability of consumers for unauthorized use, prohibit discriminatory practices in
consumer transactions, impose limitations on the types of charges that may be assessed, impose certain restrictions on how
accounts are serviced and collected, and restrict the use of consumer credit reports and other account-related information.
Many of our issuing bank partners' products are designed for customers at the lower end of the credit score range.

These products are priced to reflect the higher credit risk of these customers. Because of the inherently greater credit risks
of these customers and the resulting higher interest and fees, we and our issuing bank partners may be subject to greater
regulatory scrutiny. If regulators, including the FDIC (which regulates bank lenders), the CFPB and the FTC, object to the
terms of these products, or to the marketing or collection practices used, we and our issuing bank partners could be required
to modify or discontinue certain products or practices. Many of the states in which this segment operates have various
licensing requirements and impose certain financial or other conditions in connection with these licensing requirements that
may apply directly or indirectly.

Auto Finance Segment. This segment is regulated directly and indirectly under various federal and state consumer
protection and other laws, rules and regulations, including the federal TILA, the federal Equal Credit Opportunity Act, the
federal Fair Credit Reporting Act, the federal Fair Debt Collection Practices Act, Dodd-Frank, the federal Gramm-Leach-
Bliley Act and the federal Telemarketing and Consumer Fraud and Abuse Prevention Act. In addition, various state statutes
limit the interest rates and fees that may be charged, limit the types of interest computations (e.g., interest bearing or pre-
computed) and refunding processes, prohibit discriminatory practices in extending credit, impose limitations on fees and
other customer related charges, impose certain restrictions on how accounts are serviced and collected, and restrict the use
of consumer credit reports and other account-related information. Many of the states in which this segment operates have
various licensing requirements and impose certain financial or other conditions in connection with these licensing
requirements.

Privacy and Data Security Laws and Regulations. We are required to manage, use, and store large amounts of
personally identifiable information, principally the confidential personal and financial data of our issuing bank partners’
customers, in the ordinary course of our business. We depend on our IT networks and systems, and those of third parties, to
process, store, and transmit that information. In the past, financial service companies have been targeted for sophisticated
cyber-attacks. A security breach involving our files and infrastructure could lead to unauthorized disclosure of confidential
information. We take numerous measures to ensure the security of our hardware and software systems as well as customer
information.

We are subject to various U.S. federal and state laws and regulations designed to protect confidential personal and
financial data. For example, we must comply with guidelines under the Gramm-Leach-Bliley Act that require each financial
institution to develop, implement and maintain a written, comprehensive information security program containing
safeguards that are appropriate to the financial institution’s size and complexity, the nature and scope of the financial
institution’s activities and the sensitivity of any customer information at issue. Additionally, various federal banking
regulatory agencies, and all 50 states, the District of Columbia, Puerto Rico and the Virgin Islands, have enacted data
security regulations and laws requiring customer notification in the event of a security breach.

We are subject to various laws related to the privacy of consumer information, including federal laws that require
periodic disclosures of our policies and practices with respect to the sharing of nonpublic customer information with our
affiliates and others and the confidentiality and security of that information. We also are subject to certain state laws,
including for example the California Consumer Privacy Act, that gives individuals expanded rights to access and delete
personal information, opt out of certain information sharing, and receive detailed information about how their information is
used and shared. We expect that additional state-level privacy requirements will continue to be implemented in
jurisdictions where our customers are located.



Competition

CaaS Segment. We face substantial competition from both financial service and financial technology companies,
the intensity of which varies depending upon economic and liquidity cycles. Our financial performance is, in part, a
function of the performance of our investments in receivables and the aggregate outstanding amount of such receivables.
The private label credit and general purpose credit card finance activities of our issuing bank partners compete with
facilitators and providers of legacy payment and consumer loan methods, such as credit and debit cards, including those
provided by card issuing banks; technology solutions, including those provided by financial technology or payment
companies; mobile wallets, such as Apple and PayPal; and pay-over-time solutions providers, including Block and Klarna.
Many of these competitors are substantially larger than we are, have significantly greater financial resources than we do and
have significantly lower costs of funds than we have.

Auto Finance Segment. Competition within the auto finance sector is widespread and fragmented. Our auto
finance operations target automobile dealers that oftentimes are not able to access indirect lending from major financial
institutions or captive finance companies. We compete mainly with a handful of national and regional companies focused
on this credit segment and a large number of smaller, regional private companies with a narrow geographic focus.
Individual dealers with access to capital may also compete in this segment through the purchase of receivables from peer
dealers in their markets.

Human Capital

As of December 31, 2025, we had 576 employees, all of whom are employed within the U.S. We also engage
temporary employees and consultants as needed to support our operations. None of our employees are represented by a
labor union, and we consider our relationships with our employees to be good. Our management team members, on
average, have over 16 years of tenure with the Company. This experience through macro-economic cycles guides our
customer centric decision making.

We believe that our success and future growth depends greatly on our ability to attract, develop and retain top
talent. To succeed in a competitive labor market, we seek to provide our employees with opportunities to grow and develop
in their careers, supported by fair compensation, benefits and health and wellness programs.

Trademarks, Trade Names and Service Marks

We have registered and continue to register, when appropriate, various trademarks, trade names and service marks
used in connection with our businesses. We consider these trademarks, trade names and service marks to be readily
identifiable with, and valuable to, our business. This Annual Report on Form 10-K also contains trade names and
trademarks of other companies that are the property of their respective owners.

Corporate Headquarters and Where to Access Additional Information

We are headquartered in Atlanta, Georgia, and our principal executive offices are located at Five Concourse
Parkway, Suite 300, Atlanta, Georgia 30328. Our headquarters telephone number is (770) 828-2000, and our website is
www.Atlanticus.com. We make available free of charge on our website certain of our recent SEC filings, including our
annual reports on Form 10-K, quarterly reports on Form 10-Q, current reports on Form 8-K, proxy statements and
amendments to those filings as soon as reasonably practicable after we electronically file such material with, or furnish it to,
the SEC. These reports are also available on the SEC's website at http://www.sec.gov.

Certain corporate governance materials, including our Board of Directors committee charters and our Code of
Business Conduct and Ethics, are posted on our website under the heading "Investors" and then "Corporate Information—
Governance Documents." From time to time, the corporate governance materials on our website may be updated as
necessary to comply with rules issued by the SEC or the NASDAQ Stock Market, or as desirable to further the continued
effective and efficient governance of our company.



ITEM 1A. RISK FACTORS

An investment in our common stock, preferred stock or other securities involves a number of risks. You should
carefully consider each of the risks described below, among others, before deciding to invest in our securities. If any of the
following risks develops into actual events, our business, financial condition or results of operations could be negatively
affected, the market prices of our securities could decline and you may lose all or part of your investment.

Our Cash Flows and Net Income Are Dependent Upon Payments from Our Investments in Receivables

The collectability of our investments in receivables is a function of many factors including the criteria used to
select who is issued credit, the pricing of the credit products, the lengths of the relationships, general economic conditions,
the rate at which consumers repay their accounts or become delinquent, and the rate at which consumers borrow funds.
Deterioration in these factors would adversely impact our business. In addition, to the extent we have over-estimated
collectability, in all likelihood we have over-estimated our financial performance. Some of these concerns are discussed
more fully below.

Our portfolio of receivables has limited diversification and primarily originates from consumers whose
creditworthiness is considered less than prime. Historically, we have invested in receivables in one of two ways—we have
either (i) invested in receivables originated by lenders who utilize our services or (ii) invested in or purchased pools of
receivables from other issuers. In either case, the majority of our receivables are from borrowers represented by credit risks
that regulators classify as less than prime. Our reliance on these receivables may in the future negatively impact our
performance.

Economic slowdowns increase our credit losses. During periods of economic slowdown, recession or rapidly
rising inflation rates, we generally experience an increase in rates of delinquencies and frequency and severity of credit
losses. Our actual rates of delinquencies and frequency and severity of credit losses may be comparatively higher during
periods of economic slowdown or recession or rapidly rising inflation rates.

Because a significant portion of our reported income is based on management’s estimates of the future
performance of receivables, differences between actual and expected performance of the receivables may cause
fluctuations in net income. Significant portions of our reported income (or losses) are based on management’s estimates of
cash flows we expect to receive on receivables, particularly for such assets that we report based on fair value. The expected
cash flows are based on management’s estimates of credit losses, payment rates, servicing costs, discount rates and yields
earned on credit card receivables. These estimates are based on a variety of factors, many of which are not within our
control. Substantial differences between actual and expected performance of the receivables will occur and cause
fluctuations in our net income. For instance, higher than expected rates of delinquencies and losses could cause our net
income to be lower than expected. Similarly, levels of loss and delinquency can result in our being required to repay lenders
earlier than expected, thereby reducing funds available to us for future growth.

We Are Substantially Dependent Upon Borrowed Funds to Fund Receivables We Purchase

We finance receivables that we acquire in large part through financing facilities. All of our financing facilities are
of finite duration (and ultimately will need to be extended or replaced) and contain financial covenants and other conditions
that must be fulfilled in order for funding to be available. The cost and availability of equity and borrowed funds is
dependent upon our financial performance, the performance of our industry overall and general economic and market
conditions, and at times equity and borrowed funds have been both expensive and difficult to obtain.

If additional financing facilities are not available in the future on terms we consider acceptable, we will not be able
to purchase additional receivables and those receivables may contract in size.

Capital markets may experience periods of disruption and instability, potentially limiting our ability to grow our
receivables. From time-to-time, capital markets may experience periods of disruption and instability. For example, from
2008 to 2009, the global capital markets were unstable as evidenced by the lack of liquidity in the debt capital markets,
significant write-offs in the financial services sector, the re-pricing of credit risk in the broadly syndicated credit market and
the failure of major financial institutions. These events contributed to worsening general economic conditions that
materially and adversely impacted the broader financial and credit markets and reduced the availability of debt and equity
capital for the market as a whole and financial services firms in particular. If similar adverse and volatile market conditions
repeat in the future, we and other companies in the financial services sector may have to access, if available, alternative
markets for debt and equity capital in order to grow our receivables.



Moreover, the re-appearance of market conditions similar to those experienced from 2008 through 2009 for any
substantial length of time or worsened market conditions could make it difficult for us to borrow money or to extend the
maturity of or refinance any indebtedness we may have under similar terms and any failure to do so could have a material
adverse effect on our business. Unfavorable economic and political conditions, including future recessions, political
instability, geopolitical turmoil and foreign hostilities, energy disruptions, inflation, disease, pandemics and other serious
health events, also could increase our funding costs, limit our access to the capital markets or result in a decision by lenders
not to extend credit to us.

We may in the future have difficulty accessing debt and equity capital on attractive terms, or at all, and a severe
disruption and instability in the global financial markets or deteriorations in credit and financing conditions may cause us to
reduce the volume of receivables we purchase or otherwise have a material adverse effect on our business, financial
condition, results of operations and cash flows.

Our Financial Performance Is, in Part, a Function of the Aggregate Amount of Receivables That Are Outstanding

The aggregate amount of outstanding receivables is a function of many factors including purchase rates, payment
rates, interest rates, seasonality, general economic conditions, competition from credit card issuers and other sources of
consumer financing, access to funding, and the timing and extent of our receivable purchases.

The recent growth of our investments in private label credit and general purpose credit card receivables may
not be indicative of our ability to grow such receivables in the future. Our period-end managed receivables balance for
private label credit and general purpose credit card receivables grew to $6,953.4 million at December 31, 2025, from
$2,724.8 million at December 31, 2024. The amount of such receivables has fluctuated significantly over the course of our
operating history. Furthermore, even if such receivables continue to increase, the rate of such growth could decline. If we
cannot manage the growth in receivables effectively, it could have a material adverse effect on our business, prospects,
results of operations, financial condition or cash flows.

Reliance upon relationships with a few large retailers in the private label credit operations may adversely affect
our revenues and operating results from these operations. Our five largest retail partners accounted for 85% of our
outstanding private label credit receivables as of December 31, 2025. Although we are adding new retail partners on a
regular basis, it is likely that we will continue to derive a significant portion of this operations’ receivables base and
corresponding revenue from a relatively small number of partners in the future. If a significant partner reduces or terminates
its relationship with us, these operations’ revenue could decline significantly and our operating results and financial
condition could be harmed.

We Operate in a Heavily Regulated Industry

Changes in bankruptcy, privacy or other federal or state consumer protection laws, or to the prevailing
interpretation thereof, may expose us to litigation, adversely affect our ability to collect receivables, or otherwise adversely
affect our operations. Similarly, regulatory changes could adversely affect the ability or willingness of lenders who utilize
our technology platform and related services to market credit products and services to consumers. Also, the accounting
rules that apply to our business are exceedingly complex, difficult to apply and in a state of flux. As a result, how we value
our receivables and otherwise account for our business is subject to change depending upon the changes in, and
interpretation of, those rules. Some of these issues are discussed more fully below.

Reviews and enforcement actions by regulatory authorities under banking and consumer protection laws and
regulations may result in changes to our business practices, may make collection of receivables more difficult or may
expose us to the risk of fines, restitution and litigation. Our operations and the operations of the issuing banks through
which the credit products we service are originated are subject to the jurisdiction of federal, state and local government
authorities, including the SEC, the FDIC, the Office of the Comptroller of the Currency, the FTC, state regulators having
jurisdiction over financial institutions and debt origination and collection and state attorneys general. Our business practices
and the practices of issuing banks, including the terms of products, servicing and collection practices, are subject to both
periodic and special reviews by these regulatory and enforcement authorities. These reviews can range from investigations
of specific consumer complaints or concerns to broader inquiries. If as part of these reviews the regulatory authorities
conclude that we or issuing banks are not complying with applicable law, they could request or impose a wide range of
remedies including requiring changes in advertising and collection practices, changes in the terms of products (such as
decreases in interest rates or fees), the imposition of fines or penalties, or the paying of restitution or the taking of other
remedial action with respect to affected consumers. They also could require us or issuing banks to stop offering some credit
products or obtain licenses to do so, either nationally or in select states. To the extent that these remedies are imposed on
the issuing banks that originate credit products using our platform, under certain circumstances we are responsible for the
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remedies as a result of our indemnification obligations with those banks. We or our issuing banks also may elect to change
practices that we believe are compliant with law in order to respond to regulatory concerns. Furthermore, negative publicity
relating to any specific inquiry or investigation could hurt our ability to conduct business with various industry participants
or to generate new receivables and could negatively affect our stock price, which would adversely affect our ability to raise
additional capital and would raise our costs of doing business.

If any deficiencies or violations of law or regulations are identified by us or asserted by any regulator or require us
or issuing banks to change any practices, the correction of such deficiencies or violations, or the making of such changes,
could have a material adverse effect on our financial condition, results of operations or business. In addition, whether or not
these practices are modified when a regulatory or enforcement authority requests or requires, there is a risk that we or other
industry participants may be named as defendants in litigation involving alleged violations of federal and state laws and
regulations, including consumer protection laws. Any failure to comply with legal requirements by us or the banks that
originate credit products utilizing our platform in connection with the issuance of those products, or by us or our agents as
the servicer of our accounts, could significantly impair our ability to collect the full amount of the account balances. The
institution of any litigation of this nature, or any judgment against us or any other industry participant in any litigation of
this nature, could adversely affect our business and financial condition in a variety of ways.

The regulatory landscape in which we operate is continually changing due to new rules, regulations and
interpretations, as well as various legal actions that have been brought against others that have sought to re-characterize
certain loans made by federally insured banks as loans made by third parties. If litigation on similar theories were
brought against us when we work with a federally insured bank that makes loans and were such an action successful,
we could be subject to state usury limits and/or state licensing requirements, loans in such states could be deemed void
and unenforceable, and we could be subject to substantial penalties in connection with such loans.

The case law involving whether an originating lender, on the one hand, or a third party, on the other hand, is the
"true lender" of a loan is still developing and courts have come to different conclusions and applied different analyses. The
determination of whether a third-party service provider is the "true lender" is significant because third parties risk having
the loans they service becoming subject to a consumer’s state usury limits. A number of federal courts that have opined on
the "true lender" issue have looked to who is the lender identified on the borrower’s loan documents. A number of state
courts and at least one federal district court have considered a number of other factors when analyzing whether the
originating lender or a third party is the "true lender," including looking at the economics of the transaction to determine,
among other things, who has the predominant economic interest in the loan being made. If we were re-characterized as a
"true lender" with respect to the receivables originated by the banks that utilize our technology platform and other services,
such receivables could be deemed to be void and unenforceable in some states, the right to collect finance charges could be
affected, and we could be subject to fines and penalties from state and federal regulatory agencies as well as claims by
borrowers, including class actions by private plaintiffs. Even if we were not required to change our business practices to
comply with applicable state laws and regulations or cease doing business in some states, we could be required to register
or obtain lending licenses or other regulatory approvals that could impose a substantial cost on us. If the banks that
originate loans utilizing our technology platform were subject to such a lawsuit, they may elect to terminate their
relationships with us voluntarily or at the direction of their regulators, and if they lost the lawsuit, they could be forced to
modify or terminate such relationships.

We support banks that market general purpose credit cards and certain other credit products directly to
consumers. We acquire interests in and service the receivables originated by these banks. The banks could determine not to
continue the relationship for various business reasons, or their regulators could limit their ability to issue credit cards
utilizing our technology platform or to originate some or all of the other products that we service or require the banks to
modify those products significantly and could do either with little or no notice. Any significant interruption or change of
our bank relationships would result in our being unable to acquire new receivables or develop certain other credit products.
Unless we were able to timely replace our bank relationships, such an interruption would prevent us from acquiring newly-
originated credit card receivables and growing our investments in private label credit and general purpose credit card
receivables. In turn, it would materially adversely impact our business.

The FDIC has issued guidance affecting the banks that utilize our technology platform to market general
purpose credit cards and certain other credit products and these or subsequent new rules and regulations could have a
significant impact on such credit products. The banks that utilize our technology platform and other services to market
general purpose credit cards and certain other credit products are supervised and examined by both the state that charters
them and the FDIC. If the FDIC or a state supervisory body considers any aspect of the products originated utilizing our
technology platform to be inconsistent with its guidance, the banks may be required to alter or terminate some or all of
these products.
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Changes to consumer protection laws or changes in their interpretation may impede collection efforts or
otherwise adversely impact our business practices. Federal and state consumer protection laws regulate the creation and
enforcement of consumer credit card receivables and other loans. Many of these laws (and the related regulations) are
focused on non-prime lenders and are intended to prohibit or curtail industry-standard practices as well as non-standard
practices. For instance, Congress enacted legislation that regulates loans to military personnel through imposing interest
rate and other limitations and requiring new disclosures, all as regulated by the Department of Defense. Similarly, in 2009
Congress enacted legislation that required changes to a variety of marketing, billing and collection practices, and the
Federal Reserve adopted significant changes to a number of practices through its issuance of regulations. While our
practices are in compliance with these changes, some of the changes (e.g., limitations on the ability to assess up-front fees)
have significantly affected the viability of certain credit products within the U.S.

In addition, the current regulatory environment could be impacted by future legislative developments that
significantly impact financial services companies like ours. For example, in February and March 2025, bipartisan legislation
was introduced in both the United States Senate and House, respectively, seeking to amend the Truth in Lending Act
(“TILA”) to cap credit card interest rates at 10% effective January 1, 2031. Thereafter, in January 2026, the current
presidential administration proposed a 10% cap on credit card interest rates for one year. Additional bills have been
introduced in Congress in 2026 that seek to cap interest rates in other ways, such as US S3721, which would amend TILA
to cap interest rates on all consumer credit products at the maximum amount permitted in the state where the customer
resides, and US S3793, which would extend the Military Lending Act’s 36% military annual percentage rate cap and related
protections to all consumers in connection with all consumer credit products subject to only limited exceptions for
residential mortgages, certain secured auto loans, and federal credit unions. Any temporary or permanent implementation of
a specific interest rate cap on consumer credit cards or more broadly across all consumer credit products could have a
material adverse effect on our business and operations. New laws and regulations such as these could significantly lower or
eliminate the profitability of operations going forward by, among other things, reducing the amount of interest and fees we
charge in connection with any financial products that are offered or otherwise available to consumers.

Changes in the consumer protection laws could result in the following:

e receivables not originated in compliance with law (or revised interpretations) could become unenforceable
and uncollectible under their terms against the obligors;

e we may be required to credit or refund previously collected amounts;

e certain fees and finance charges could be limited, prohibited or restricted, reducing the profitability of certain
investments in receivables;

e certain collection methods could be prohibited, forcing us to revise our practices or adopt more costly or less
effective practices;

e limitations on our ability to recover on charged-off receivables regardless of any act or omission on our part;

e some credit products and services could be banned in certain states or at the federal level;

e federal or state bankruptcy or debtor relief laws could offer additional protections to consumers seeking
bankruptcy protection, providing a court greater leeway to reduce or discharge amounts owed to us; and

e areduction in our ability or willingness to invest in receivables arising under loans to certain consumers, such
as military personnel.

Material regulatory developments may adversely impact our business and results from operations.
Our Automobile Lending Activities Involve Risks in Addition to Others Described Herein

Automobile lending exposes us not only to most of the risks described above but also to additional risks, including
the regulatory scheme that governs installment loans and those attendant to relying upon automobiles and their repossession
and liquidation value as collateral. In addition, our Auto Finance segment operation acquires loans on a wholesale basis
from used car dealers, for which we rely upon the legal compliance and credit determinations by those dealers.

Funding for automobile lending may become difficult to obtain and expensive. In the event we are unable to
renew or replace any Auto Finance segment credit facilities that bear refunding or refinancing risks when they become due,
our Auto Finance segment could experience significant constraints and diminution in reported asset values as lenders retain
significant cash flows within underlying structured financings or otherwise under security arrangements for repayment of
their loans. If we cannot renew or replace future facilities or otherwise are unduly constrained from a liquidity perspective,
we may choose to sell part or all of our auto loan portfolios, possibly at less than favorable prices.
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Our automobile lending business is dependent upon referrals from dealers. Currently we provide substantially
all of our automobile loans only to or through used car dealers. Providers of automobile financing have traditionally
competed based on the interest rate charged, the quality of credit accepted and the flexibility of loan terms offered. In order
to be successful, we not only need to be competitive in these areas, but also need to establish and maintain good relations
with dealers and provide them with a level of service greater than what they can obtain from our competitors.

The financial performance of our automobile loan portfolio is in part dependent upon the liquidation of
repossessed automobiles. In the event of certain defaults, we may repossess automobiles and sell repossessed automobiles
at wholesale auction markets located throughout the U.S. Auction proceeds from these types of sales and other recoveries
generally are not sufficient to cover the outstanding balances of the contracts; where we experience these shortfalls, we will
experience credit losses.

Repossession of automobiles entails the risk of litigation and other claims. Although we have contracted with
reputable repossession firms to repossess automobiles on defaulted loans, it is not uncommon for consumers to assert that
we were not entitled to repossess an automobile or that the repossession was not conducted in accordance with applicable
law. These claims increase the cost of our collection efforts and, if successful, can result in awards against us.

We Routinely Explore Various Opportunities to Grow Our Business, to Make Investments and to Purchase and Sell
Assets

We routinely consider acquisitions of, or investments in, portfolios and other assets as well as the sale of portfolios
and portions of our business. There are a number of risks attendant to any acquisition, including the possibility that we will
overvalue the assets to be purchased and that we will not be able to produce the expected level of profitability from the
acquired business or assets. Similarly, there are a number of risks attendant to sales, including the possibility that we will
undervalue the assets to be sold. As a result, the impact of any acquisition or sale on our future performance may not be as
favorable as expected and actually may be adverse.

Portfolio purchases may cause fluctuations in our reported CaaS segment’s managed receivables data, possibly
reducing the usefulness of this data in evaluating our business. Our reported CaaS segment managed receivables data may
fluctuate substantially from quarter to quarter as a result of recent and future credit card portfolio acquisitions.

Receivables included in purchased portfolios are likely to have been originated using credit criteria different from
the criteria of issuing bank partners that have originated accounts utilizing our technology platform. Receivables included in
any particular purchased portfolio may have significantly different delinquency rates and charge-off rates than the
receivables previously originated and purchased by us. These receivables also may earn different interest rates and fees as
compared to other similar receivables in our receivables portfolio. These variables could cause our reported managed
receivables data to fluctuate substantially in future periods making the evaluation of our business more difficult.

Any acquisition or investment that we make will involve risks different from and in addition to the risks to which
our business is currently exposed. These include the risks that we will not be able to integrate and operate successfully new
businesses, that we will have to incur substantial indebtedness and increase our leverage in order to pay for the acquisitions,
that we will be exposed to, and have to comply with, different regulatory regimes and that we will not be able to apply our
traditional analytical framework (which is what we expect to be able to do) in a successful and value-enhancing manner.

Failure to realize the expected benefits of our acquisition of Mercury could adversely affect our business and
the value of our securities.

Although we expect significant benefits to result from the acquisition of Mercury, we may not actually realize any
of them or realize them within the anticipated timeframe. Achieving these benefits will depend, in part, on our ability to
integrate Mercury's business successfully and efficiently. The challenges involved in this integration, which will be
complex and time consuming, include the following:

e preserving customer and other important relationships of Mercury and attracting new business and operational
relationships;

e integrating financial forecasting and controls, procedures and reporting cycles;

e consolidating and integrating corporate, information technology, finance, compliance and administrative
infrastructures;

e coordinating marketing efforts to effectively position our capabilities;

e coordinating and integrating operations; and

e integrating employees and related human resource systems and benefits, maintaining employee morale and
retaining key employees.
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If we do not successfully manage these risks and the other challenges inherent in integrating an acquired business,
then we may not achieve the anticipated benefits of the acquisition of Mercury on our anticipated timeframe or at all and
our revenue, expenses, operating results, financial condition and the prices of our securities could be materially adversely
affected. The successful integration of the Mercury business will require significant management attention and may divert it
from our business and operational issues.

Risks Related to Our Financial Reporting and Accounting

We recently remediated a material weakness in our internal control over financial reporting. If we experience
additional material weaknesses in the future, our business may be harmed. Our management is responsible for
establishing and maintaining adequate internal control over financial reporting and for evaluating and reporting on the
effectiveness of our system of internal control. Our internal control over financial reporting is a process designed to provide
reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for external
reporting purposes in accordance with generally accepted accounting principles in the United States (“GAAP”). As a public
company, we are required to comply with the Sarbanes-Oxley Act and other rules that govern public companies. In
particular, we are required to certify our compliance with Section 404 of the Sarbanes-Oxley Act, which requires us to
furnish annually a report by management on the effectiveness of our internal control over financial reporting.

Management assessed the effectiveness of our internal control over financial reporting as of December 31, 2024
and concluded that our internal control over financial reporting was not effective as of December 31, 2024 due to a material
weakness described under Part II, Item 9A “Controls and Procedures” on our Form 10-K for the fiscal year ended
December 31, 2024. Based on the successful monitoring of these remediation efforts, the Company concluded that the
material weakness identified above was remediated, as disclosed in the September 30, 2025 Form 10-Q.

Remediation efforts place a significant burden on management and add increased pressure on our financial
resources and processes. If we identify material weaknesses in our internal control over financial reporting in the future, our
business may be harmed. Such harm may include: (i) failure to accurately report our financial results, to prevent fraud or to
meet our SEC reporting obligations in a timely basis or at all; (ii) material misstatements in our consolidated financial
statements and harm to our operating results and investor confidence; and (iii) a material adverse effect on the trading
prices of our securities. In addition, the foregoing could subject us to sanctions or investigations by the NASDAQ, the SEC
or other regulatory authorities, and result in the breach of covenants in our debt agreements, any of which could have a
material adverse impact on our operations, financial condition, results of operations, liquidity and our securities’ trading
prices.

Further, there are inherent limitations in the effectiveness of any control system, including the potential for human
error and the possible circumvention or overriding of controls and procedures. Additionally, judgments in decision-making
can be faulty and breakdowns can occur because of a simple error or mistake. An effective control system can provide only
reasonable, not absolute, assurance that the control objectives of the system are adequately met. Finally, projections of any
evaluation or assessment of effectiveness of a control system to future periods are subject to the risks that, over time,
controls may become inadequate because of changes in an entity’s operating environment or deterioration in the degree of
compliance with policies or procedures.

Other Risks of Our Business

We operate in a highly competitive industry, and our inability to compete successfully would materially and
adversely affect our business, results of operations, financial condition, and future prospects.

We operate in a highly competitive and dynamic industry. We face competition from a variety of players,
including those who enable transactions and commerce via digital payments and consumer loans. Our primary competition
consists of facilitators and providers of legacy payment and consumer loan methods, such as credit and debit cards,
including those provided by card issuing banks; technology solutions, including those provided by financial technology or
payment companies; mobile wallets, such as Apple and PayPal; and pay-over-time solutions providers, including Block and
Klarna. Consumer lending is a broad and competitive market, and we compete to varying degrees with various platform
providers or sources of consumer credit. This can include banks, non-bank lenders, including retail-based lenders, and other
financial technology companies.

Some of our competitors, particularly credit issuing banks, are substantially larger than we are and have longer
operating histories than we do, which gives those competitors advantages we do not have, such as more diversified
products, a broader consumer and merchant base, greater brand recognition and brand loyalty, the ability to reach more
consumers, the ability to cross sell their products, operational efficiencies, the ability to cross-subsidize their offerings
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through their other business lines, more versatile technology platforms, broad-based local distribution capabilities, and
lower-cost funding. In addition, because many of our competitors are large financial institutions that fund themselves
through low-cost insured deposits and continue to own the loans that they originate, they have certain revenue and funding
opportunities not available to us. Furthermore, our current or potential competitors may be better at developing new
products due to their large and experienced data science and engineering teams, who are able to respond more quickly to
new technologies.

Additionally, merchants are increasingly offering other credit and payment options to customers. We expect
competition to intensify in the future, both as emerging technologies continue to enter the marketplace and as large
financial incumbents increasingly seek to innovate the services that they offer to compete with us. Technological advances
and the continued growth of e-commerce activities have increased consumers’ accessibility to products and services and led
to the expansion of competition in digital payment and consumer loan options such as pay-over-time solutions.

We face competition in areas such as compliance capabilities, commercial financing terms and costs of capital,
interest rates and fees (and other financing terms) available to consumers from our bank partners, approval rates, model
efficiency, speed and simplicity of loan origination, ease-of-use, marketing expertise, service levels, products and services,
technological capabilities and integration, borrower experience, brand and reputation. Furthermore, our existing and
potential competitors may decide to modify their pricing and business models to compete more directly with us. Our ability
to compete will also be affected by our ability to provide our bank partners with a commensurate or more extensive suite of
products than those offered by our competitors. In addition, current or potential competitors, including financial technology
lending platforms and existing or potential bank partners, may also acquire or form strategic alliances with one another,
which could result in our competitors being able to offer more competitive loan terms due to their access to lower-cost
capital. Such acquisitions or strategic alliances among our competitors or potential competitors could also make our
competitors more adaptable to a rapidly evolving regulatory environment. To stay competitive, we may need to increase our
regulatory compliance expenditures or our ability to compete may be adversely affected.

Our industry is driven by constant innovation. We utilize machine learning, which is characterized by extensive
research efforts and rapid technological progress. If we fail to anticipate or respond adequately to technological
developments, our ability to operate profitably could suffer.

Research, data accumulation and development by other companies may result in AI models that are superior to our
Al models or result in products superior to those we develop. Further, technologies, products or services we develop may
not be preferred to any existing or newly-developed technologies, products or services. If we are unable to compete with
such companies or fail to meet the need for innovation in our industry, the use of our platform could stagnate or
substantially decline, or our products could fail to maintain or achieve more widespread market acceptance, which would
materially and adversely affect our business, results of operations, financial condition, and future prospects.

Our existing and future levels of indebtedness could adversely affect our financial health, our ability to obtain
financing in the future, our ability to react to changes in our business and our ability to fulfill our obligations under the
existing indebtedness. As of December 31, 2025, we had $934.9 million of recourse indebtedness outstanding and $5,629.6
million of indebtedness outstanding under warehouse facilities and asset backed securities, all of which is non-recourse
indebtedness.

Our level of indebtedness could:

e make it more difficult for us to satisfy our obligations with respect to our indebtedness, resulting in possible
defaults on and acceleration of such indebtedness;

e require us to dedicate a substantial portion of our cash flow from operations to the payment of principal and
interest on our indebtedness, thereby reducing the availability of such cash flows to fund working capital,
acquisitions, capital expenditures and other general corporate purposes;

e limit our ability to obtain additional financing for working capital, acquisitions, capital expenditures, debt
service requirements and other general corporate purposes;

e limit our ability to refinance indebtedness or cause the associated costs of such refinancing to increase;

e restrict the ability of our subsidiaries to pay dividends or otherwise transfer assets to us, which could limit our
ability to, among other things, make required payments on our debt;

e increase our vulnerability to general adverse economic and industry conditions; and

e place us at a competitive disadvantage compared to other companies with proportionately less debt or
comparable debt at more favorable interest rates who, as a result, may be better positioned to withstand
economic downturns.
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Any of the foregoing impacts of our level of indebtedness could have a material adverse effect on our business,
financial condition and results of operations.

Our business and operations may be negatively affected by rising prices and interest rates. Our financial
performance and consumers’ ability to repay indebtedness may be affected by uncertain economic conditions, including
inflation, government shutdowns and changing interest rates. Higher inflation increases the costs of goods and services,
reduces consumer spending power and may negatively affect our ability to purchase receivables. In 2022, inflation reached
a four-decade high and continues to adversely impact the economy.

The Federal Reserve has raised interest rates to combat inflation. Increased interest rates adversely impact the
spending levels of consumers and their ability and willingness to borrow money. Higher interest rates often lead to higher
payment obligations, which may reduce the ability of consumers to remain current on their obligations and, therefore, lead
to increased delinquencies, defaults, customer bankruptcies and charge-offs, and decreased recoveries, all of which could
have an adverse effect on our business.

We are a holding company with no operations of our own. As a result, our cash flow and ability to service our
debt is dependent upon distributions from our subsidiaries. The distribution of subsidiary earnings, or advances or other
distributions of funds by subsidiaries to us, all of which are subject to statutory and could be subject to contractual
restrictions, are contingent upon the subsidiaries’ cash flows and earnings and are subject to various business and debt
covenant considerations.

We are party to litigation. We are party to certain legal proceedings which include litigation customary for a
business of our nature. In each case we believe that we have meritorious defenses or that the positions we are asserting
otherwise are correct. However, adverse outcomes are possible in these matters, and we could decide to settle one or more
of our litigation matters in order to avoid the ongoing cost of litigation or to obtain certainty of outcome. Adverse outcomes
or settlements of these matters could require us to pay damages, make restitution, change our business practices or take
other actions at a level, or in a manner, that would adversely impact our business.

The failure of financial institutions or transactional counterparties could adversely affect our current and
projected business operations and our financial condition and results of operations. During 2023, multiple financial
institutions were closed and placed in receivership. Although we did not have any funds deposited with the affected banks,
we regularly maintain cash balances with other financial institutions in excess of the FDIC insurance limit. A failure of a
depository institution to return deposits could impact access to our invested cash or cash equivalents and could adversely
impact our operating liquidity and financial performance.

Because we outsource account-processing functions that are integral to our business, any disruption or
termination of these outsourcing relationships could harm our business. We generally outsource account and payment
processing. If these outsourcing relationships were not renewed or were terminated or the services provided to us were
otherwise disrupted, we would have to obtain these services from alternate providers. There is a risk that we would not be
able to enter into similar outsourcing arrangements with alternate providers on terms that we consider favorable or in a
timely manner without disruption of our business.

Failure to keep up with the rapid technological changes in financial services and e-commerce could harm our
business. The financial services industry is undergoing rapid technological changes, with frequent introductions of new
technology-driven products and services. The effective use of technology increases efficiency and enables financial and
lending institutions to better serve customers and reduce costs. Our future success will depend, in part, upon our ability to
address the needs of consumers by using technology to support products and services that will satisfy consumer demands
for convenience, as well as to create additional efficiencies in our operations. We may not be able to effectively implement
new technology-driven products and services as quickly as some of our competitors. Failure to successfully keep pace with
technological change affecting the financial services industry could harm our ability to compete with our competitors. Any
such failure to adapt to changes could have a material adverse effect on our business, prospects, results of operations,
financial condition or cash flows.

Recently, the financial services industry has experienced rapid developments in artificial intelligence, including
agentic artificial intelligence. The use of artificial intelligence models developed by third parties introduces risks related to
how those models are developed, trained, and deployed, including unauthorized material in training data and limited
visibility into risk mitigation steps. The legal and regulatory environment for artificial intelligence is uncertain and rapidly
evolving, potentially increasing compliance costs and risks of noncompliance. We may be exposed to the risk that
generative artificial intelligence models may produce incorrect outputs, release confidential information, reflect biases, or
otherwise cause harm. Their complexity may make it challenging to understand all outputs and comply with documentation
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or explanation requirements. Any of these risks could adversely affect our business, expose us to liability or other adverse
legal or regulatory consequences, or otherwise adversely affect our financial results.

If we are unable to protect our information systems against service interruption, our operations could be
disrupted and our reputation may be damaged. We rely heavily on networks and information systems and other
technology, that are largely hosted by third parties to support our business processes and activities, including processes
integral to the origination and collection of loans and other financial products, and information systems to process financial
information and results of operations for internal reporting purposes and to comply with regulatory, financial reporting,
legal and tax requirements. Because information systems are critical to many of our operating activities, our business may
be impacted by hosted system shutdowns, service disruptions or security breaches. These incidents may be caused by
failures during routine operations such as system upgrades or user errors, as well as network or hardware failures, malicious
or disruptive software, computer hackers, rogue employees or contractors, cyber-attacks by criminal groups, geopolitical
events, natural disasters, pandemics, failures or impairments of telecommunications networks, or other catastrophic events.
If our information systems suffer severe damage, disruption or shutdown and our business continuity plans do not
effectively resolve the issues in a timely manner, we could experience delays in reporting our financial results, and we may
lose revenue and profits as a result of our inability to collect payments in a timely manner. We also could be required to
spend significant financial and other resources to repair or replace networks and information systems.

Unauthorized or unintentional disclosure of sensitive or confidential customer data could expose us to
protracted and costly litigation, and civil and criminal penalties. To conduct our business, we are required to manage, use,
and store large amounts of personally identifiable information, consisting primarily of confidential personal and financial
data regarding consumers across all operations areas. We also depend on our IT networks and systems, and those of third
parties, to process, store, and transmit this information. As a result, we are subject to numerous U.S. federal and state laws
designed to protect this information. Security breaches involving our files and infrastructure could lead to unauthorized
disclosure of confidential information.

We take a number of measures to ensure the security of our hardware and software systems and customer
information. Advances in computer capabilities, new discoveries in the field of cryptography or other developments may
result in the technology used by us to protect data being breached or compromised. In the past, banks and other financial
service providers have been the subject of sophisticated and highly targeted attacks on their information technology. An
increasing number of websites have reported breaches of their security.

If any person, including our employees or those of third-party vendors, negligently disregards or intentionally
breaches our established controls with respect to such data or otherwise mismanages or misappropriates that data, we could
be subject to costly litigation, monetary damages, fines, and/or criminal prosecution. Any unauthorized disclosure of
personally identifiable information could subject us to liability under data privacy laws. Further, under credit card rules and
our contracts with our card processors, if there is a breach of credit card information that we store, we could be liable to the
credit card issuing banks for their cost of issuing new cards and related expenses. In addition, if we fail to follow credit card
industry security standards, even if there is no compromise of customer information, we could incur significant fines.
Security breaches also could harm our reputation, which could potentially cause decreased revenues, the loss of existing
merchant credit partners, or difficulty in adding new merchant credit partners.

Internet and data security breaches also could impede our bank partners from originating loans over the
Internet, cause us to lose consumers or otherwise damage our reputation or business. Consumers generally are concerned
with security and privacy, particularly on the Internet. As part of our growth strategy, we have enabled lenders to originate
loans over the Internet. The secure transmission of confidential information over the Internet is essential to maintaining
customer confidence in such products and services offered online.

Advances in computer capabilities, new discoveries or other developments could result in a compromise or breach
of the technology used by us to protect our client or consumer application and transaction data transmitted over the Internet.
In addition to the potential for litigation and civil penalties described above, security breaches could damage our reputation
and cause consumers to become unwilling to do business with our clients or us, particularly over the Internet. Any
publicized security problems could inhibit the growth of the Internet as a means of conducting commercial transactions.
Our ability to service our clients’ needs over the Internet would be severely impeded if consumers become unwilling to
transmit confidential information online.

Also, a party that is able to circumvent our security measures could misappropriate proprietary information, cause

interruption in our operations, damage our computers or those of our users, or otherwise damage our reputation and
business.
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We use models in our business, and we could be adversely affected if our design, implementation, or use of
models is flawed. The use of statistical and quantitative models and other quantitatively based analyses is central to our
operations. We use quantitative models to price products and services, measure risk, calculate the quantitative portion of our
allowance for loan losses, assess liquidity, create financial forecasts, and otherwise conduct our business and operations.
We anticipate that model-derived insights will penetrate further into our decision-making processes, and particularly our
risk management efforts. While these quantitative techniques and approaches improve our decision-making, they also create
the possibility that faulty data or flawed quantitative approaches could yield adverse outcomes or regulatory scrutiny.
Additionally, because of the complexity inherent in these approaches, misunderstanding or misuse of their outputs could
similarly result in suboptimal decision-making. Some models we use employ methodologies based on artificial intelligence
or machine learning. These models may have unique complexities when compared to more traditional models, such as the
need for large and representative datasets for training, the increased potential for bias, and the difficulty in interpreting
model decisions and implementing model adjustments. We also rely on model inputs that are provided by third parties. To
the extent that any flawed models or inaccurate model outputs are used in reports to regulatory agencies or the public, we
could be subjected to supervisory actions, private litigation, and other proceedings that may adversely affect our business,
financial condition, and results of operations. If our models fail to produce reliable results on an ongoing basis, we may not
make appropriate risk management, capital planning or other business or financial decisions.

Regulation in the areas of privacy and data security could increase our costs. We are subject to various
regulations related to privacy and data security/breach, and we could be negatively impacted by these regulations. For
example, we are subject to the Safeguards guidelines under the Gramm-Leach-Bliley Act. The Safeguards guidelines
require that each financial institution develop, implement and maintain a written, comprehensive information security
program containing safeguards that are appropriate to the financial institution’s size and complexity, the nature and scope
of the financial institution’s activities and the sensitivity of any customer information at issue. Broad-ranging data security
laws that affect our business also have been adopted by several states.

The California Consumer Privacy Act (the "CCPA") became effective on January 1, 2020. The CCPA requires,
among other things, covered companies to provide new disclosures to California consumers and afford such consumers
with expanded protections and control over the collection, maintenance, use and sharing of personal information. The
CCPA continues to be subject to new regulations and legislative amendments. Although we have implemented a
compliance program designed to address obligations under the CCPA, it remains unclear what future modifications will be
made or how the CCPA will be interpreted in the future. The CCPA provides for civil penalties for violations and a private
right of action for data breaches.

In addition, in November 2020, California voters approved the California Privacy Rights Act of 2020 (the
"CPRA") ballot initiative, which became effective on January 1, 2023. The CPRA established the California Privacy
Protection Agency to implement and enforce the CCPA and CPRA. We anticipate that the CPRA and certain regulations
promulgated by the California Privacy Protection Agency will apply to our business and we will work to ensure compliance
with such laws and regulations by their effective dates. Other states, including but not limited to Texas, Colorado,
Connecticut, Oregon, Montana, Utah and Virginia, have adopted privacy laws with similarities to the CCPA, all of which
are expected to be implemented by the end of 2026.

There is an increasing focus by legislators, courts and regulators regarding the collection, use and sharing of data
by websites, including the CCPA. Recent and evolving interpretations of existing state laws, including existing wiretapping
laws such as the California Invasion of Privacy Act, have expanded to include the use of cookies, pixels and third-party ad-
tracking technologies, and which may carry statutory penalties. This may result in potential exposure relating to our use of
technology and our implementation of related safeguards.

Compliance with these laws regarding the protection of consumer and employee data could result in higher
compliance and technology costs for us, as well as potentially significant fines and penalties for noncompliance. Further,
there are various other statutes and regulations relevant to the direct email marketing, debt collection and text-messaging
industries including the Telephone Consumer Protection Act. The interpretation of many of these statutes and regulations is
evolving in the courts and administrative agencies and an inability to comply with them may have an adverse impact on our
business.

In addition to the foregoing enhanced privacy and data security requirements, various federal banking regulatory
agencies, and all 50 states, the District of Columbia, Puerto Rico and the Virgin Islands, have enacted privacy and data
security regulations and laws requiring varying levels of consumer notification in the event of a security breach. Also,
federal legislators and regulators are increasingly pursuing new guidelines, laws and regulations that, if adopted, could
further restrict how we collect, use, share and secure consumer information, possibly impacting some of our current or
planned business initiatives.
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Unplanned system interruptions or system failures could harm our business and reputation. Any interruption in
the availability of our transactional processing services due to hardware, operating system failures, or system conversion
will reduce our revenues and profits. Any unscheduled interruption in our services results in an immediate, and possibly
substantial, reduction in our ability to serve our customers, thereby resulting in a loss of revenues. Frequent or persistent
interruptions in our services could cause current or potential consumers to believe that our systems are unreliable, leading
them to switch to our competitors or to avoid our websites or services, and could permanently harm our reputation.

Although our systems have been designed around industry-standard architectures to reduce downtime in the event
of outages or catastrophic occurrences, they remain vulnerable to damage or interruption from earthquakes, floods, fires,
power loss, telecommunication failures, computer viruses, computer denial-of-service attacks, and similar events or
disruptions. Some of our systems are not fully redundant, and our disaster recovery planning may not be sufficient for all
eventualities. Our systems also are subject to break-ins, sabotage, and intentional acts of vandalism. Despite any
precautions we may take, the occurrence of a natural disaster, pandemic, a decision by any of our third-party hosting
providers to close a facility we use without adequate notice for financial or other reasons or other unanticipated problems at
our hosting facilities could cause system interruptions, delays, and loss of critical data, and result in lengthy interruptions in
our services. Our business interruption insurance may not be sufficient to compensate us for losses that may result from
interruptions in our service as a result of system failures.

Climate change and related regulatory responses may impact our business. Climate change as a result of
emissions of greenhouse gases is a significant topic of discussion and has generated and may continue to generate federal
and other regulatory responses. We are uncertain of the ultimate impact, either directionally or quantitatively, of climate
change and related regulatory responses on our business. The most direct impact is likely to be an increase in energy costs,
adversely impacting consumers and their ability to incur and repay indebtedness.

We use estimates in determining the fair value of our loans. If our estimates prove incorrect, we may be
required to write down the value of these assets, adversely affecting our results of operations. Our ability to measure and
report our financial position and results of operations is influenced by the need to estimate the impact or outcome of future
events on the basis of information available at the time of the issuance of the financial statements. Further, most of these
estimates are determined using Level 3 inputs for which changes could significantly impact our fair value measurements. A
variety of factors including, but not limited to, estimated yields on consumer receivables, customer default rates, the timing
of expected payments, estimated costs to service the portfolio, interest rates, and valuations of comparable portfolios may
ultimately affect the fair values of our loans and finance receivables. If actual results differ from our judgments and
assumptions, then it may have an adverse impact on the results of operations and cash flows. Management has processes in
place to monitor these judgments and assumptions, but these processes may not ensure that our judgments and assumptions
are accurate.

Our allowance for credit losses are determined based upon both objective and subjective factors and may not be
adequate to absorb credit losses. We face the risk that customers will fail to repay their loans in full. Through our analysis
of loan performance, delinquency data, charge-off data, economic trends and the potential effects of those economic trends
on consumers, we establish allowance for credit losses as an estimate of the expected credit losses inherent within those
loans, interest and fees receivable that we do not report at fair value. We determine the necessary allowance for credit
losses by analyzing some or all of the following attributes unique to each type of receivable pool: historical loss rates;
current delinquency and roll-rate trends; the effects of changes in the economy on consumers; changes in underwriting
criteria; and estimated recoveries. These inputs are considered in conjunction with (and potentially reduced by) any
unearned fees and discounts that may be applicable for an outstanding loan receivable. Actual losses are difficult to
forecast, especially if such losses are due to factors beyond our historical experience or control. As a result, our allowance
for credit losses may not be adequate to absorb all credit losses or prevent a material adverse effect on our business,
financial condition and results of operations. Losses are the largest cost as a percentage of revenues across all of our
products. Fraud and customers not being able to repay their loans are both significant drivers of loss rates. If we
experienced rising credit or fraud losses this would significantly reduce our earnings and profit margins and could have a
material adverse effect on our business, prospects, results of operations, financial condition or cash flows.
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Risks Relating to an Investment in Our Securities

The prices of our securities may fluctuate significantly, and this may make it difficult for you to resell our
securities when you want or at prices you find attractive. The prices of our securities on the NASDAQ Global Select
Market constantly change. We expect that the market prices of our securities will continue to fluctuate. The market prices
of our securities may fluctuate in response to numerous factors, many of which are beyond our control. These factors
include the following:

e actual or anticipated fluctuations in our operating results;

e changes in expectations as to our future financial performance, including financial estimates and projections

by Atlanticus, securities analysts and investors;

the overall financing environment, which is critical to our value;

changes in interest rates;

inflation and supply chain disruptions;

the operating and stock performance of our competitors;

announcements by us or our competitors of new products or services or significant contracts, acquisitions,

strategic partnerships, joint ventures or capital commitments;

e the announcement of enforcement actions or investigations against us or our competitors or other negative
publicity relating to us or our industry;

e changes in generally accepted accounting principles in the U.S. ("GAAP"), laws, regulations or the
interpretations thereof that affect our various business activities and segments;
general domestic or international economic, market and political conditions;

changes in ownership by executive officers, directors and parties related to them who control a majority of
our common stock;

additions or departures of key personnel;

the annual yield from distributions on the Series B preferred stock or interest on the 2026 Senior Notes and
the 2029 Senior Notes as compared to yields on other financial instruments; and

e government reactions to epidemics and global pandemics (such as the COVID-19 pandemic).

In addition, the stock markets from time to time experience extreme price and volume fluctuations that may be
unrelated or disproportionate to the operating performance of companies. These broad fluctuations may adversely affect the
trading prices of our securities, regardless of our actual operating performance.

Future sales of our common stock or equity-related securities in the public market could adversely affect the
trading price of our common stock and our ability to raise funds in new stock offerings. Sales of significant amounts of
our common stock or equity-related securities in the public market or the perception that such sales will occur, could
adversely affect prevailing trading prices of our common stock and could impair our ability to raise capital through future
offerings of equity or equity-related securities. Future sales of shares of common stock or the availability of shares of
common stock for future sale, including sales of our common stock in short sale transactions, may have a material adverse
effect on the trading price of our common stock.

The shares of Series A preferred stock and Series B preferred stock are senior obligations, rank prior to our
common stock with respect to dividends, distributions and payments upon liquidation and have other terms, such as a
redemption right, that could negatively impact the value of shares of our common stock. In December 2019, we issued
400,000 shares of Series A preferred stock. The rights of the holders of our Series A preferred stock with respect to
dividends, distributions and payments upon liquidation rank senior to similar obligations to our holders of common stock.
Holders of the Series A preferred stock are entitled to receive dividends on each share of such stock equal to 6% per annum
on the liquidation preference of $100. The dividends on the Series A preferred stock are cumulative and non-compounding
and must be paid before we pay any dividends on the common stock.

Further, the holders of the Series A preferred stock have the right to require us to purchase outstanding shares of
Series A preferred stock for an amount equal to $100 per share plus any accrued but unpaid dividends. This redemption
right could expose us to a liquidity risk if we do not have sufficient cash resources at hand or are not able to find financing
on sufficiently attractive terms to comply with our obligations to repurchase the Series A preferred stock upon exercise of
such redemption right.
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In June and July 2021, we issued 3,188,533 shares of Series B preferred stock, for net proceeds of approximately
$76.5 million after deducting underwriting discounts and commissions, but before deducting expenses and the structuring
fee. Additionally, the Company has in the past, and may in the future, issue additional shares of Series B preferred stock
pursuant to our "at-the-market" offering program. The rights of the holders of our Series B preferred stock with respect to
dividends, distributions and payments upon liquidation rank junior to similar obligations to our holders of Series A
preferred stock and senior to similar obligations to our holders of common stock. Holders of the Series B preferred stock
are entitled to receive dividends on each share of such stock equal to 7.625% per annum on the liquidation preference of
$25.00 per share. The dividends on the Series B preferred stock are cumulative and non-compounding and must be paid
before we pay any dividends on the common stock.

In the event of our liquidation, dissolution or the winding up of our affairs, the holders of our Series A preferred
stock and Series B preferred stock have the right to receive a liquidation preference entitling them to be paid out of our
assets generally available for distribution to our equity holders and before any payment may be made to holders of our
common stock.

Our obligations to the holders of Series A preferred stock and Series B preferred stock also could limit our ability
to obtain additional financing or increase our borrowing costs, which could have an adverse effect on our financial
condition and the value of our common stock.

Our outstanding Series A preferred stock has anti-dilution protection that, if triggered, could cause substantial
dilution to our then-existing holders of common stock, which could adversely affect our stock price. The document
governing the terms of our outstanding Series A preferred stock contains anti-dilution provisions to benefit the holders of
such stock. As a result, if we, in the future, issue common stock or other derivative securities, subject to specified
exceptions, for a per share price less than the then existing conversion price of the Series A preferred stock, an adjustment
to the then current conversion price would occur. This reduction in the conversion price could result in substantial dilution
to our then-existing holders of common stock, adversely affecting the price of our common stock.

In the past, we have not paid cash dividends on our common stock on a regular basis, and an increase in the
market price of our common stock, if any, may be the sole source of gain on an investment in our common stock. With
the exception of dividends payable on our Series A preferred stock and Series B preferred stock, we currently plan to retain
any future earnings for use in the operation and expansion of our business and may not pay any dividends on our common
stock in the foreseeable future. The declaration and payment of all future dividends on our common stock, if any, will be at
the sole discretion of our board of directors, which retains the right to change our dividend policy at any time. Any decision
by our board of directors to declare and pay dividends in the future will depend on, among other things, our results of
operations, financial condition, cash requirements, contractual restrictions, restrictions on dividends imposed by the
documents governing the terms of the Series A preferred stock and Series B preferred stock and other factors that our board
of directors may deem relevant. Consequently, appreciation in the market price of our common stock, if any, may be the
sole source of gain on an investment in our common stock for the foreseeable future. Holders of the Series A preferred
stock and Series B preferred stock are entitled to receive dividends on such stock that are cumulative and non-compounding
and must be paid before we pay any dividends on the common stock.

We have the ability to issue additional preferred stock, warrants, convertible debt and other securities without
shareholder approval. Our common stock may be subordinate to additional classes of preferred stock issued in the future in
the payment of dividends and other distributions made with respect to common stock, including distributions upon
liquidation or dissolution. Our Amended and Restated Articles of Incorporation (the "Articles of Incorporation") permit our
board of directors to issue preferred stock without first obtaining shareholder approval, which we did in December 2019
when we issued the Series A preferred stock and in June and July 2021 when we issued the Series B preferred stock.
Additionally, the Company has in the past, and may in the future, issue additional shares of Series B preferred stock
pursuant to our "at-the-market" offering program. If we issue additional classes of preferred stock, these additional
securities may have dividend or liquidation preferences senior to the common stock. If we issue additional classes of
convertible preferred stock, a subsequent conversion may dilute the current common shareholders’ interests. We have
similar abilities to issue convertible debt, warrants and other equity securities.

Our executive officers, directors and parties related to them, in the aggregate, control a majority of our
common stock and may have the ability to control matters requiring shareholder approval. Our executive officers,
directors and parties related to them own a large enough share of our common stock to have an influence on, if not control
of, the matters presented to shareholders. As a result, these shareholders may have the ability to control matters requiring
shareholder approval, including the election and removal of directors, the approval of significant corporate transactions,
such as any reclassification, reorganization, merger, consolidation or sale of all or substantially all of our assets and the
control of our management and affairs. Accordingly, this concentration of ownership may have the effect of delaying,
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deferring or preventing a change of control of us, impede a merger, consolidation, takeover or other business combination
involving us or discourage a potential acquirer from making a tender offer or otherwise attempting to obtain control of us,
adversely affecting the market price of our common stock.

The Series B preferred stock rank junior to our Series A preferred stock and all of our indebtedness and other
liabilities and are effectively junior to all indebtedness and other liabilities of our subsidiaries. In the event of our
bankruptcy, liquidation, dissolution or winding-up of our affairs, our assets will be available to pay obligations on the
Series B preferred stock only after all of our indebtedness and other liabilities have been paid and the liquidation preference
of the Series A preferred stock has been satisfied. The rights of holders of the Series B preferred stock to participate in the
distribution of our assets will rank junior to the prior claims of our current and future creditors, the Series A preferred stock
and any future series or class of preferred stock we may issue that ranks senior to the Series B preferred stock. Our Articles
of Incorporation authorize us to issue up to 10,000,000 shares of preferred stock in one or more series on terms determined
by our board of directors, and as of December 31, 2025, we had outstanding 400,000 shares of Series A preferred stock and
3,584,131 shares of Series B preferred stock. As of December 31, 2025, we could issue up to 6,015,869 additional shares of
preferred stock.

In addition, the Series B preferred stock effectively ranks junior to all existing and future indebtedness and other
liabilities of (as well as any preferred equity interests held by others in) our existing subsidiaries and any future
subsidiaries. Our existing subsidiaries are, and any future subsidiaries would be, separate legal entities and have no legal
obligation to pay any amounts to us in respect of dividends due on the Series B preferred stock. If we are forced to liquidate
our assets to pay our creditors and holders of our Series A preferred stock, we may not have sufficient assets to pay
amounts due on any or all of the Series B preferred stock then outstanding. We and our subsidiaries have incurred and may
in the future incur substantial amounts of debt and other obligations that will rank senior to the Series B preferred stock. We
may incur additional indebtedness and become more highly leveraged in the future, harming our financial position and
potentially limiting our cash available to pay dividends. As a result, we may not have sufficient funds remaining to satisfy
our dividend obligations relating to our Series B preferred stock if we incur additional indebtedness or issue additional
preferred stock that ranks senior to the Series B preferred stock.

Future offerings of debt or senior equity securities may adversely affect the market price of the Series B preferred
stock. If we decide to issue debt or senior equity securities in the future, it is possible that these securities will be governed
by an indenture or other instrument containing covenants restricting our operating flexibility. Additionally, any convertible
or exchangeable securities that we issue in the future may have rights, preferences and privileges more favorable than those
of the Series B preferred stock and may result in dilution to holders of the Series B preferred stock. We and, indirectly, our
shareholders will bear the cost of issuing and servicing such securities. Because our decision to issue debt or equity
securities in any future offering will depend on market conditions and other factors beyond our control, we do not know the
amount, timing or nature of any future offerings. Thus, holders of the Series B preferred stock bear the risk of our future
offerings reducing the market price of the Series B preferred stock and diluting the value of their holdings in us.

We may issue additional shares of the Series B preferred stock and additional series of preferred stock that rank
on a parity with the Series B preferred stock as to dividend rights, rights upon liquidation or voting rights. We are
allowed to issue additional shares of Series B preferred stock and additional series of preferred stock that would rank on a
parity with the Series B preferred stock as to dividend payments and rights upon our liquidation, dissolution or winding up
of our affairs pursuant to our Articles of Incorporation and the Amended and Restated Articles of Amendment Establishing
the Series B preferred stock without any vote of the holders of the Series B preferred stock. Our Articles of Incorporation
authorize us to issue up to 10,000,000 shares of preferred stock in one or more series on terms determined by our board of
directors, and as of December 31, 2025, we had outstanding 400,000 shares of Series A preferred stock and 3,584,131
shares of Series B preferred stock. As of December 31, 2025, we could issue up to 6,015,869 additional shares of preferred
stock. The issuance of additional shares of Series B preferred stock and additional series of parity preferred stock could
have the effect of reducing the amounts available to the holders of Series B preferred stock upon our liquidation or
dissolution or the winding up of our affairs. It also may reduce dividend payments on the Series B preferred stock if we do
not have sufficient funds to pay dividends on all Series B preferred stock outstanding and other classes of stock with equal
priority with respect to dividends.

In addition, although holders of the Series B preferred stock are entitled to limited voting rights with respect to
such matters, the holders of the Series B preferred stock will vote separately as a class along with all other outstanding
series of our preferred stock that we may issue upon which like voting rights have been conferred and are exercisable. As a
result, the voting rights of holders of the Series B preferred stock may be significantly diluted, and the holders of such other
series of preferred stock that we may issue may be able to control or significantly influence the outcome of any vote.
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Future issuances and sales of parity preferred stock, or the perception that such issuances and sales could occur,
may cause prevailing market prices for the Series B preferred stock and our common stock to decline and may adversely
affect our ability to raise additional capital in the financial markets at times and prices favorable to us. Such issuances may
also reduce or eliminate our ability to pay dividends on our common stock.

Holders of Series B preferred stock have extremely limited voting rights. Holders of Series B preferred stock
have limited voting rights. Our common stock is the only class of our securities that carries full voting rights. Voting rights
for holders of Series B preferred stock exist primarily with respect to the ability to elect (together with the holders of other
outstanding series of our preferred stock, or additional series of preferred stock we may issue in the future and upon which
similar voting rights have been or are in the future conferred and are exercisable) two additional directors to our board of
directors in the event that six quarterly dividends (whether or not declared or consecutive) payable on the Series B preferred
stock are in arrears, and with respect to voting on amendments to our Articles of Incorporation or Amended and Restated
Articles of Amendment Establishing the Series B preferred stock (in some cases voting together with the holders of other
outstanding series of our preferred stock as a single class) that materially and adversely affect the rights of the holders of
Series B preferred stock (and other series of preferred stock, as applicable) or create additional classes or series of our stock
that are senior to the Series B preferred stock, provided that in any event adequate provision for redemption has not been
made. Other than in limited circumstances, holders of Series B preferred stock do not have any voting rights.

The conversion feature of the Series B preferred stock may not adequately compensate holders of such stock,
and the conversion and redemption features of the Series B preferred stock may make it more difficult for a party to take
over our company and may discourage a party from taking over the Company. Upon the occurrence of a Delisting Event
or Change of Control (as defined in the document governing the terms of the Series B preferred stock), holders of the Series
B preferred stock will have the right (unless, prior to the Delisting Event Conversion Date or Change of Control Conversion
Date, as applicable, we have provided or provide notice of our election to redeem the Series B preferred stock) to convert
some or all of the Series B preferred stock into our common stock (or equivalent value of alternative consideration), and
under these circumstances we will also have a special optional redemption right to redeem the Series B preferred stock.
Upon such a conversion, the holders will be limited to a maximum number of shares of our common stock equal to the
Share Cap (as defined in the document governing the terms of the Series B preferred stock) multiplied by the number of
shares of Series B preferred stock converted. If the common stock price is less than $19.275, subject to adjustment, the
holders will receive a maximum of 1.29702 shares of our common stock per share of Series B preferred stock, which may
result in a holder receiving value that is less than the liquidation preference of the Series B preferred stock. In addition,
those features of the Series B preferred stock may have the effect of inhibiting a third party from making an acquisition
proposal for our Company or of delaying, deferring or preventing a change of control of the Company under circumstances
that otherwise could provide the holders of our common stock and Series B preferred stock with the opportunity to realize a
premium over the then-current market price or that sharecholders may otherwise believe is in their best interests.

Holders of Series B preferred stock may be unable to use the dividends-received deduction and may not be
eligible for the preferential tax rates applicable to "qualified dividend income."" Distributions paid to corporate U.S.
holders on the Series B preferred stock may be eligible for the dividends-received deduction, and distributions paid to non-
corporate U.S. holders on the Series B preferred stock may be subject to tax at the preferential tax rates applicable to
"qualified dividend income," if we have current or accumulated earnings and profits, as determined for U.S. federal income
tax purposes. Although we presently have accumulated earnings and profits, we may not have sufficient current or
accumulated earnings and profits during future fiscal years for the distributions on the Series B preferred stock to qualify as
dividends for U.S. federal income tax purposes. If any distributions on the Series B preferred stock with respect to any
fiscal year fail to be treated as dividends for U.S. federal income tax purposes, corporate U.S. holders would be unable to
use the dividends-received deduction and non-corporate U.S. holders may not be eligible for the preferential tax rates
applicable to "qualified dividend income" and generally would be required to reduce their tax basis in the Series B preferred
stock by the extent to which the distribution is not treated as a dividend.

Holders of Series B preferred stock may be subject to tax if we make or fail to make certain adjustments to the
conversion rate of the Series B preferred stock even though such holders do not receive a corresponding cash dividend.
The conversion rate for the Series B preferred stock is subject to adjustment in certain circumstances. A failure to adjust (or
to adjust adequately) the conversion rate after an event that increases the proportionate interest of the Series B preferred
stockholders in us could be treated as a deemed taxable dividend to you. If a holder is a non-U.S. holder, any deemed
dividend may be subject to U.S. federal withholding tax at a 30% rate, or such lower rate as may be specified by an
applicable treaty, which may be set off against subsequent payments on the Series B preferred stock. In April 2016, the
U.S. Treasury issued proposed income tax regulations in regard to the taxability of changes in conversion rights that will
apply to the Series B preferred stock when published in final form and may be applied to us before final publication in
certain instances.
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The indentures governing our indebtedness do not prohibit us from incurring additional indebtedness, subject
to certain limitations. If we incur any additional indebtedness that ranks equally with our exiting senior notes, the holders
of that new debt will be entitled to share ratably with holders of our existing senior notes in any proceeds distributed in
connection with any insolvency, liquidation, reorganization or dissolution. This may have the effect of reducing the amount
of proceeds paid to holders of existing senior notes. Incurrence of additional debt would also further reduce the cash
available to invest in operations, as a result of increased debt service obligations. If new debt is added to our current debt
levels, the related risks that we now face could intensify.

Our operations may not generate sufficient cash to enable us to service our debt. If we fail to make a payment on
our existing senior notes, we could be in default on such senior notes, and this default could cause us to be in default on
other indebtedness, to the extent outstanding. Conversely, a default under any other indebtedness, if not waived, could
result in acceleration of the debt outstanding under the related agreement and entitle the holders thereof to bring suit for the
enforcement thereof or exercise other remedies provided thereunder. In addition, such default or acceleration may result in
an event of default and acceleration of other indebtedness, entitling the holders thereof to bring suit for the enforcement
thereof or exercise other remedies provided thereunder. If a judgment is obtained by any such holders, such holders could
seek to collect on such judgment from the assets of Atlanticus. If that should occur, we may not be able to pay all such debt
or to borrow sufficient funds to refinance it. Even if new financing were then available, it may not be on terms that are
acceptable to us.

Our senior notes are unsecured and therefore are effectively subordinated to any secured indebtedness that we
currently have or that we may incur in the future. Our senior notes are not secured by any of our assets or any of the
assets of our subsidiaries. As a result, the senior notes are effectively subordinated to any secured indebtedness that we or
our subsidiaries have currently outstanding or may incur in the future to the extent of the value of the assets securing such
indebtedness. Under the indentures governing the terms of the senior notes, we and our subsidiaries can incur additional
secured (or unsecured) indebtedness in the future, subject to certain limitations. In any liquidation, dissolution, bankruptcy
or other similar proceeding, the holders of any of our existing or future secured indebtedness and the secured indebtedness
of our subsidiaries may assert rights against the assets pledged to secure that indebtedness and may consequently receive
payment from these assets before they may be used to pay other creditors, including the holders of our senior notes.

The 2026 Senior Notes and 2029 Senior Notes are structurally subordinated to the indebtedness and other
liabilities of our subsidiaries. The 2026 Senior Notes and 2029 Senior Notes are obligations exclusively of Atlanticus and
not of any of our subsidiaries. None of our subsidiaries is a guarantor of the 2026 Senior Notes and 2029 Senior Notes, and
the 2026 Senior Notes and 2029 Senior Notes are not required to be guaranteed by any subsidiaries we may acquire or
create in the future. Therefore, in any bankruptcy, liquidation or similar proceeding, all claims of creditors (including trade
creditors) of our subsidiaries will have priority over our equity interests in such subsidiaries (and therefore the claims of our
creditors, including holders of the 2026 Senior Notes and 2029 Senior Notes) with respect to the assets of such subsidiaries.
Even if we are recognized as a creditor of one or more of our subsidiaries, our claims would still be effectively
subordinated to any security interests in the assets of any such subsidiary and to any indebtedness or other liabilities of any
such subsidiary senior to our claims. Consequently, the 2026 Senior Notes and 2029 Senior Notes are structurally
subordinated to all indebtedness and other liabilities (including trade payables) of any of our subsidiaries and any
subsidiaries that we may in the future acquire or establish as financing vehicles or otherwise. The indentures governing the
terms of our senior notes do not prohibit us or our subsidiaries from incurring additional indebtedness in the future or
granting liens on our assets or the assets of our subsidiaries to secure any such additional indebtedness, subject to certain
limitations. In addition, future debt and security agreements entered into by our subsidiaries may contain various
restrictions, including restrictions on payments by our subsidiaries to us and the transfer by our subsidiaries of assets
pledged as collateral.

We may not be able to generate sufficient cash to service all of our debt, and may be forced to take other actions
to satisfy our obligations under such indebtedness, which may not be successful. Our ability to make scheduled payments
on, or to refinance our obligations under, our debt will depend on our financial and operating performance and that of our
subsidiaries, which, in turn, will be subject to prevailing economic and competitive conditions and to financial and business
factors, many of which may be beyond our control.

We may not maintain a level of cash flow from operating activities sufficient to permit us to pay the principal,
premium, if any, and interest on our indebtedness. If our cash flow and capital resources are insufficient to fund our debt
service obligations, we may be forced to reduce or delay capital expenditures, sell assets, seek to obtain additional equity
capital or restructure our debt. In the future, our cash flow and capital resources may not be sufficient for payments of
interest on, and principal of, our debt, and such alternative measures may not be successful and may not permit us to meet
our scheduled debt service obligations. We may not be able to refinance any of our indebtedness or obtain additional
financing. In the absence of such operating results and resources, we could face substantial liquidity problems and might be
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required to dispose of material assets or operations to meet our debt service and other obligations. We may not be able to
consummate those sales, or if we do, at an opportune time, the proceeds that we realize may not be adequate to meet debt
service obligations when due. Repayment of our indebtedness, to a certain degree, is also dependent on the generation of
cash flows by our subsidiaries and their ability to make such cash available to us, by dividend, loan, debt repayment, or
otherwise. Our subsidiaries may not be able to, or be permitted to, make distributions or other payments to enable us to
make payments in respect of our indebtedness. Each of our subsidiaries is a distinct legal entity and, under certain
circumstances, applicable U.S. and foreign legal and contractual restrictions may limit our ability to obtain cash from our
subsidiaries. In the event that we do not receive distributions or other payments from our subsidiaries, we may be unable to
make required payments on our indebtedness.

An increase in market interest rates could result in a decrease in the value of the senior notes. In general, as
market interest rates rise, notes bearing interest at a fixed rate decline in value. Consequently, if market interest rates
increase, the market value of the senior notes may decline.

The ratings for the senior notes could at any time be revised downward or withdrawn entirely at the discretion
of the issuing rating agency. Ratings only reflect the views of the issuing rating agency or agencies and such ratings could
at any time be revised downward or withdrawn entirely at the discretion of the issuing rating agency. A rating is not a
recommendation to purchase, sell or hold the senior notes. Ratings do not reflect market prices or suitability of a security
for a particular investor and the ratings of the senior notes may not reflect all risks related to us and our business, or the
structure or market value of the senior notes. We may elect to issue other securities for which we may seek to obtain a
rating in the future. If we issue other securities with a rating, such ratings, if they are lower than market expectations or are
subsequently lowered or withdrawn, could adversely affect the market for or the market value of the existing senior notes.

The agreements and instruments governing our debt contain restrictions and limitations that could significantly
impact our ability to operate our business. The indenture that governs the 2030 Senior Notes contains restrictive covenants
that, among other things, limit our ability and the ability of our restricted subsidiaries to:

incur more debt;

issue preferred stock;

pay dividends or make distributions in respect of capital stock, or purchase or redeem capital stock;
make certain investments;

create liens;

transfer or sell assets;

merge or consolidate; and

enter into transactions with our affiliates.

The restrictions in this indenture may prevent us from taking actions that we believe would be in the best interest
of our business and may make it difficult for us to successfully execute our business strategy or effectively compete with
companies that are not similarly restricted. In addition, the restrictions in the indenture are subject to certain important
exceptions and may not protect the lenders or the holders of the 2030 Senior Notes from certain significant transactions. We
may also incur future debt obligations that might subject us to additional restrictive covenants that could affect our financial
and operational flexibility.

Note Regarding Risk Factors

The risk factors presented above are all of the ones that we currently consider material. However, they are not the
only ones facing our company. Additional risks not presently known to us, or which we currently consider immaterial, also
may adversely affect us. There may be risks that a particular investor views differently from us, and our analysis might be
wrong. If any of the risks that we face actually occurs, our business, financial condition and operating results could be
materially adversely affected and could differ materially from any possible results suggested by any forward-looking
statements that we have made or might make. In such case, the trading price of our common stock or other securities could
decline, and you could lose part or all of your investment. We expressly disclaim any obligation to update or revise any
forward-looking statements, whether as a result of new information, future events or otherwise, except as required
by law.
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ITEM 1B. UNRESOLVED STAFF COMMENTS
None.

ITEM 1C. CYBERSECURITY
Risk Management Strategy

We have developed and implemented cybersecurity risk management processes intended to protect the
confidentiality, integrity and availability of our critical systems and information.

While everyone at our company plays a part in managing cybersecurity risks, primary cybersecurity oversight
responsibility is shared by our Board of Directors, the audit committee of the Board of Directors ("Audit Committee") and
senior management. Our cybersecurity risk management program is integrated into our overall enterprise risk management
program.

Our cybersecurity risk management program includes:

e physical, technological and administrative controls intended to support our cybersecurity and data governance
framework, including controls designed to protect the confidentiality, integrity and availability of our key
information systems and customer, employee, bank partner and other third-party information stored on those
systems, such as access controls, encryption, data handling requirements and other cybersecurity safeguards,
and internal policies that govern our cybersecurity risk management and data protection practices;

e adefined procedure for timely incident detection, containment, response and remediation, including a written
security incident response plan that includes procedures for responding to cybersecurity incidents;

e cybersecurity risk assessment processes designed to help identify material cybersecurity risks to our critical
systems, information, products, services and broader enterprise Information Technology ("IT") environment;

e a security team responsible for managing our cybersecurity risk assessment processes and security controls;

e the use of external consultants or other third-party experts and service providers, where considered
appropriate, to assess, test or otherwise assist with aspects of our cybersecurity controls;

e annual cybersecurity and privacy training of employees, including incident response personnel and senior
management, and specialized training for certain teams depending on their role and/or access to certain types
of information, such as consumer information; and

e  a third-party risk management process that includes internal vetting of certain third-party vendors and service
providers with whom we may share data and processes designed to oversee, identify, and reduce the potential
impact of a cybersecurity incident at a third-party vendor or service provider or otherwise implicating the
third-party technology and systems used.

We have not identified risks from known cybersecurity threats, including as a result of any previous cybersecurity
incidents, that have materially affected or are reasonably likely to materially affect us, including our business strategy,
results of operations or financial condition. We will continue to monitor and assess our cybersecurity risk management
program as well as invest in and seek to improve such systems and processes as appropriate. If we were to experience a
material cybersecurity incident in the future, such incident may have a material effect, including on our business strategy,
results of operations or financial condition. For more information regarding cybersecurity risks that we face and potential
impacts on our business related thereto, refer to Part I, Item 1A "Risk Factors."

Cybersecurity Governance

With oversight from our Board of Directors, the Audit Committee is primarily responsible for assisting our Board
of Directors in fulfilling its ultimate oversight responsibilities relating to risk assessment and management, including
relating to cybersecurity and other information technology risks. The Audit Committee oversees management’s
implementation of our cybersecurity risk management program, including processes and policies for determining risk
tolerance, and reviews management’s strategies for adequately mitigating and managing identified risks, including risks
relating to cybersecurity threats.

The Audit Committee receives updates from our Chief Information Officer on our cybersecurity risks on a
periodic basis or more frequently if needed, and reviews metrics about cyber threat response preparedness, program
maturity milestones, risk mitigation status, third party service providers and the current and emerging threat landscape. In
addition, management updates the Audit Committee, as necessary, regarding any material cybersecurity threats or incidents,
as well as any incidents with lesser impact potential.
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The Audit Committee reports to our Board of Directors regarding its activities, including those related to key
cybersecurity risks, mitigation strategies and ongoing developments, on a periodic basis or more frequently as needed. The
Board of Directors also receives updates from our Chief Information Officer on our cyber risk management program and
other matters relating to our data privacy and cybersecurity approach, including risk mitigations to bolster and enhance our
data protection and data governance framework. Members of our Board of Directors receive presentations that include
cybersecurity topics and the management of key cybersecurity risks from our Chief Information Officer as part of the
continuing education of our Board of Directors on topics that impact public companies.

Our management team, including our Chief Information Officer, is responsible for assessing and managing our
material risks from cybersecurity threats and for our overall cybersecurity risk management program on a day-to-day basis,
and supervises both our internal cybersecurity personnel and the relationship with our retained external cybersecurity
consultants. Our Chief Information Officer’s experience includes over 10 years of working in the cybersecurity field in
various industries, including the financial services industry.

Our management team supervises efforts to prevent, detect, mitigate, and remediate cybersecurity risks and
incidents through various means, including briefings from internal security personnel; threat intelligence and other
information obtained from governmental, public or private sources, including external consultants engaged by us; and alerts
and reports produced by security tools deployed in the IT environment.

ITEM 2. PROPERTIES

We currently lease 99,257 square feet of office space in Atlanta, Georgia for our executive offices and the primary
operations of our CaaS segment. We have sub-leased 3,100 square feet of this office space. Our Auto Finance segment
principally operates from 2,670 square feet of leased office space in Lake Mary, Florida, with additional offices and branch
locations in various states and territories. As part of our recent acquisition of Mercury, we assumed two separate operating
leases for offices in Wilmington, Delaware and Austin, Texas. The leases cover approximately 30,000 square feet. We
believe that our facilities are suitable to our business and that we will be able to lease or purchase additional facilities as our
needs, if any, require.

ITEM 3. LEGAL PROCEEDINGS

We are involved in various legal proceedings that are incidental to the conduct of our business. There are
currently no pending legal proceedings that are expected to be material to us.

ITEM 4. MINE SAFETY DISCLOSURES

Not applicable.
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PART II

ITEM 5. MARKET FOR REGISTRANT’S COMMON EQUITY, RELATED STOCKHOLDER
MATTERS AND ISSUER PURCHASES OF EQUITY SECURITIES

Our common stock is traded on the NASDAQ Global Select Market under the symbol "TATLC." As of
February 20, 2026, there were 250 record holders of our common stock, which does not include persons whose stock is
held in nominee or "street name" accounts through brokers, banks and intermediaries.

ISSUER PURCHASES OF EQUITY SECURITIES

The following table sets forth information with respect to our repurchases of common stock during the three
months ended December 31, 2025.

Total Number
of Shares Maximum
Purchased as Number of
Part of Shares that
Publicly May Yet Be
Announced Purchased
Total Number Average Price Plans or under the
of Shares Paid per Programs (1) Plans or
Purchased Share 2) Programs (3)
October 1 - October 31 .....ocovvviiviiiiiiiiiiieeeeeeeen. 220,404 $ 54.49 220,220 1,680,957
November 1 - November 30 .........ccoovveveieneinnnnn. 541  §$ 51.70 — 1,680,957
December 1 - December 31 ......ccocvvvvviiiiviineiinnee. 73,375 $ 59.21 73,337 1,607,620
TOtal oo 294,320 $ 55.66 293,557 1,607,620

(1) Because withholding tax-related stock repurchases are permitted outside the scope of our 5,000,000 share Board-
authorized repurchase plan, these amounts exclude shares of stock returned to us by employees in satisfaction of
withholding tax requirements on exercised stock options and vested stock grants. There were 465 such shares
returned to us during the three months ended December 31, 2025.

(2) Because withholding stock repurchases related to stock option exercise prices are permitted outside the scope of
our 5,000,000 share Board-authorized repurchase plan, these amounts exclude shares of stock returned to us by
employees in satisfaction of stock option exercise prices on exercised grants. There were 298 such shares returned
to us during the three months ended December 31, 2025.

(3) Pursuant to a share repurchase plan authorized by our Board of Directors on May 7, 2024, we are authorized to
repurchase 2,000,000 shares of our common stock through June 30, 2026.

The following table sets forth information with respect to our repurchases of Series B Preferred Stock during the
three months ended December 31, 2025.

Total Number Maximum
of Shares Number of
Purchased as Shares that
Part of May Yet Be
Publicly Purchased
Total Number Average Price Announced under the
of Shares Paid per Plans or Plans or
Purchased Share Programs Programs (1)
October 1 - October 31 .......ccovvevviiiiiecieeeeeeeeee. — 3 — — 500,000
November 1 - November 30 ........ccceevvevievveeeen. — 3 — — 500,000
December 1 - December 31.....cccoovvivveveeeeieennne. — 3 — — 500,000
TOtal e — 3 — — 500,000

(1) On May 7, 2024, our Board of Directors authorized the Company to repurchase up to 500,000 shares of our Series
B preferred stock through June 30, 2026.

We will continue to evaluate our common stock price and Series B preferred stock price relative to other
investment opportunities and, to the extent we believe that the repurchase of our common stock or Series B preferred stock
represents an appropriate return of capital, we will repurchase shares of our common stock or Series B preferred stock.
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Dividends

We have no current plans to pay dividends to holders of our common stock. As we continue to pursue our growth
strategy, we will assess our cash flow, the long-term capital needs of our business and other uses of cash. Payment of any
cash dividends in the future will depend upon, among other things, our results of operations, financial condition, cash
requirements and contractual restrictions. Furthermore, dividends on our Series A preferred stock and Series B preferred
stock are payable in preference to any common stock dividends. We pay cumulative cash dividends on the Series A
preferred stock, when and as declared by our Board of Directors, in the amount of 6% of the $100.00 liquidation preference
per share annually. We pay cumulative cash dividends on the Series B preferred stock, when and as declared by our Board
of Directors, in the amount of $1.90625 per share each year, which is equivalent to 7.625% of the $25.00 liquidation
preference per share. For additional information, see Part II, Item 7 "Management’s Discussion and Analysis of Financial
Condition and Results of Operations—Liquidity, Funding and Capital Resources."

ITEM 6. [RESERVED]
ITEM 7. MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND
RESULTS OF OPERATIONS

The following discussion should be read in conjunction with our consolidated financial statements and the related notes
included therein, where certain terms have been defined.

This Management’s Discussion and Analysis of Financial Condition and Results of Operations includes forward-
looking statements. We base these forward-looking statements on our current plans, expectations and beliefs about future
events. There are risks, including the factors discussed in "Risk Factors" in Item 1A and elsewhere in this Report, that our
actual experience will differ materially from these expectations. For more information, see "Cautionary Notice Regarding
Forward-Looking Statements" at the beginning of this Report.

In this Report, except as the context suggests otherwise, the words "Company," "Atlanticus Holdings
Corporation," "Atlanticus," "we," "our," "ours," and "us" refer to Atlanticus Holdings Corporation and its subsidiaries and

predecessors.
OVERVIEW

Atlanticus is a financial technology company powering more inclusive financial solutions for Everyday
Americans. We leverage data, analytics, and innovative technology to unlock access to financial solutions for the millions
of Americans who would otherwise be underserved. By facilitating appropriately priced consumer credit and financial
service alternatives with value-added features and benefits curated for the unique needs of these consumers, we endeavor to
empower better financial outcomes for Everyday Americans. We provide technology and other support services to lenders
who offer an array of financial products and services to consumers. Both private label and general purpose card products
are originated by The Bank of Missouri, WebBank and First Bank and Trust (collectively, our “bank partners”). Our bank
partners originate these accounts through multiple channels, including retail and healthcare point-of-sale locations, direct
mail solicitation, digital marketing and partnerships with third parties. The services of our bank partners are often extended
to consumers who may not have access to financing options with larger financial institutions. Our flexible technology
solutions allow our bank partners to integrate our paperless process and instant decisioning platform with the existing
infrastructure of participating retailers, healthcare providers and other service providers. Using our technology and
proprietary predictive analytics, lenders can make instant credit decisions utilizing hundreds of inputs from multiple sources
and thereby offer credit to consumers overlooked by many providers of financing which focus exclusively on consumers
with higher FICO scores. Atlanticus’ decisioning platform is enhanced by machine learning, enabling lenders to make fast,
sound decisions when it matters most.

We are principally engaged in providing products and services to lenders in the U.S. for which these lenders pay
us a fee and in most circumstances, the lenders are then obligated to sell us the receivables they generate from these
products and services. We acquire these receivables for the principal amount of the loan. We compensate our bank partners
monthly for the regulatory oversight they provide associated with our acquired receivables, the underlying accounts of
which they continue to own and service, and also based on variable levels of the underlying performance of the acquired
receivables (collectively, "Bank partner fees"). From time to time, we also purchase receivables portfolios from third parties
other than our bank partners. In this Report, "receivables" or "loans" typically refer to receivables we have purchased from
our bank partners or from other third parties.
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On September 11, 2025, the Company closed the acquisition of all outstanding equity interests of Mercury, a
leading data- and tech-centric credit card platform utilized by bank partners to provide credit cards to near-prime consumers
in the U.S. The acquisition aligns with Atlanticus’ strategic objective to expand its consumer credit offerings and increase
scale within its credit card operations. At the closing, Mercury became a wholly owned subsidiary of Atlanticus. The
acquisition of Mercury adds an established top 25 credit card program to the suite of programs that Atlanticus manages on
behalf of bank partners. Mercury’s credit card offerings, including Mercury-branded and co-branded programs,
complement Atlanticus’ general purpose credit card, retail credit, patient financing, and dealer solutions products.

The total purchase consideration was approximately $166.5 million in cash. In addition to the purchase
consideration, the seller has the opportunity under the purchase agreement to receive earn out payments for up to three
years following the closing of the acquisition in an amount equal to 75% of the amount by which the charge-offs of
Mercury’s acquired receivables are less than agreed-upon charge-off levels over a limited period of time. We have
determined the contingent consideration meets the definition of a derivative instrument under Accounting Standards
Codification ("ASC") 815. We have recorded the derivative at fair value calculated using internally-developed estimates.
These estimates on performance of the acquired portfolio include expected credit losses, payment rates, servicing costs,
discount rates and yields earned on our general purpose credit card receivables. See Note 7, "Fair Values of Assets and
Liabilities" for more information. As a result of the acquisition, the Company added approximately $3.2 billion in gross
credit card receivables and increased the number of customers served on behalf of our bank partners by 1.3 million. These
receivables have been included with our existing general purpose credit card receivables in our reported results of
operations and other discussions below.

Credit as a Service Segment

Currently, within our CaaS segment, we apply our technology solutions, in combination with the experiences
gained, and infrastructure built from servicing $50 billion in consumer loans over more than 30 years of operating history,
to support lenders in offering more inclusive financial services. These products include private label credit cards using the
Fortiva and Curae brand names as well as merchant associated brands. Private label credit products associated with the
healthcare space are generally issued under the Curae brand while all other retail partnerships, including those in consumer
electronics, furniture, elective medical procedures, and home-improvement use the Fortiva brand or use our retail partners’
brands. General purpose credit cards use the Aspire, Imagine, Mercury and Fortiva brand names. Our flexible technology
solutions allow our bank partners to integrate our paperless process and instant decisioning platform with the existing
infrastructure of participating retailers, healthcare providers and other service providers.

Using our infrastructure and technology, we also provide loan servicing, including risk management and customer
service outsourcing, for third parties. Also, through our CaaS segment, we engage in testing and limited investment in
consumer technology platforms as we seek to capitalize on our expertise and infrastructure. Additionally, we report within
our CaaS segment: 1) servicing income; and 2) gains or losses associated with notes receivable and equity investments
previously made in consumer technology platforms. These include investments in companies engaged in mobile
technologies, marketplace lending and other financial technologies. None of these companies are publicly-traded and the
carrying value of our investment in these companies is not material. One of these companies, Fintiv Inc., has sued Apple,
Inc., and Walmart, Inc. for patent infringement. Fintiv Inc. has approximately 150 patents related to secure money transfer
on computer and mobile devices. The transaction volume in these areas has increased dramatically over the last five years.
If Fintiv Inc. is successful in the patent litigation, there could be large exposure, including treble damages for these
companies. The claimed losses sustained by this patent infringement are substantial and could be measured in the billions
of dollars. We believe on a diluted basis that we will own over 10% of the company. Apple has vigorously contested the
claims, and we expect it to continue doing so. In light of the uncertainty around these lawsuits, we will continue to carry
these investments on our books at cost minus impairment, if any, plus or minus changes resulting from observable price
changes.

All finance charges, fees and merchant fees are recognized into earnings through our Consumer loans, including
past due fees (consisting of interest income, including finance charges, late payment fees on loans and merchant fees), Fees
and related income on earning assets (consisting of annual or monthly maintenance fees, cash advance fees, and other fees
directly associated with the extension of credit) and Other revenue (consisting of servicing income, service charges and
other customer related fees), on our consolidated statements of income when they are billed to consumers or, in the case of
merchant fees, upon completion of our services, which coincides with the funding of the loan by our bank partners. We
value these loans and fee receivables within Changes in fair value of loans on our consolidated statements of income to
reflect our best estimate of ongoing economics and cash flows associated with existing consumer accounts including future
estimates of finance and fee billings and consumer payment rates typical of the assumptions a market participant would use
to calculate fair value.

30



Our credit and other operations are heavily regulated, potentially causing us to change how we conduct our
operations either in response to regulation or in keeping with our goal of leading the industry in adherence to consumer-
friendly practices. We have made meaningful changes to our practices over the past several years, and because our account
management practices are evolutionary and dynamic, it is possible that we may make further changes to these practices,
some of which may produce positive, and others of which may produce adverse, effects on our operating results and
financial position. Customers at the lower end of the credit score range intrinsically have higher loss rates than customers at
the higher end of the credit score range. As a result, the products we support are priced to reflect expected loss rates for our
various risk categories. See "Consumer and Debtor Protection Laws and Regulations—CaaS Segment" above and "We
operate in a heavily regulated industry" in Part I, Item 1A, "Risk Factors" contained in this Report.

Subject to possible disruptions caused by the uncertain economic environment, we believe that our private label
credit and general purpose credit card receivables are generating, and will continue to generate, attractive returns on assets,
thereby facilitating debt financing under terms and conditions (including advance rates and pricing) that will support
attractive returns on equity, and we continue to pursue growth in this area.

The recurring cash flows we receive within our CaaS segment principally include those associated with (1) private
label credit and general purpose credit card receivables, (2) servicing compensation and (3) credit card receivables
portfolios that are unencumbered or where we own a portion of the underlying structured financing facility.

Private Label Credit

Our bank partners work with both us and with our retail partners to provide financing options to retail consumers.
These financing options vary by retail partner and consists of a range in APRs of 0% - 36% and a range in merchant fees of
0% - 65%. Merchant fees are paid to us by our retail partners to facilitate transactions between our retail partners and its
consumers by connecting our bank partners with the retail partners’ consumers. The merchant fees vary by retail partner,
and are based on the value of the goods purchased from our retail partners and consider factors such as the consumer’s
credit risk and the terms of our bank partners' related product offering. Merchant fees are paid to us by our retail partners at
the time our bank partners remit funds to the retail partner for a consumer transaction. These merchant fees are used to
enhance the overall return on receivables we acquire when contractual APRs or other terms are insufficient due to
promotional or other below market pricing retail merchants may offer to consumers (such as 0% APR offers). These fees
are recognized upon completion of our services, which coincides with the funding of the loan by our bank partners, in
Consumer loans, including past due fees on our consolidated statements of income. These merchant fees often offset the
loss associated with the initial acquisition of the underlying receivable. As such, it is not always necessary for us to collect
the aggregate unpaid gross balance of the underlying receivable to achieve desired returns.

Financing arrangements may include fees to enhance yields on a product including annual and/or monthly
maintenance fees. Additionally, terms of these products offered by our bank partners to consumers may include deferred
interest options whereby consumers pay no interest on their purchases over periods ranging from 6-12 months. Terms of
these products can range from 12 months to 84 months based on the retail merchant partner. Each offer is customized for
retail clients based on the expected performance of the underlying receivables, receivable purchase volumes and overall
return requirements. Our flexible technology allows retail partners to present financing offers to their customers through a
variety of delivery options including retail point of sale locations, online transactions, or through in home sales. These
financing arrangements are based on underwriting standards tailored to each retail partner and are the result of a close
collaboration between our bank partners and us to ensure all products are compliant with regulatory requirements and to
ensure they provide attractive terms to consumers. When a consumer accepts the terms of a financing arrangement for the
purchase of a good or service and completes the underlying transaction, our bank partners forward the net purchase price
(net of merchant or other fees remitted to us) to the retail partner. Our bank partners are then obligated to sell, and we are
obligated to purchase, the receivable (along with rights to all future finance and fee billings associated with the receivable)
from our bank partners under similar terms.

General Purpose Credit Cards

We work closely with our bank partners to assist them in creating general purpose credit card offers. These offers
have varying lines of credit ranging from $750 to $5,500, annual percentage rates (“APRs”) ranging from 19.99% to 36%,
annual fees ranging from $0 to $175 and monthly maintenance fees ranging from $0 to $15. Working collaboratively with
our bank partners, each offer our bank partners extend to a consumer is tailored based on the consumer’s individual risk
profile. These offers include finance and fee structures designed to provide us with an adequate return on invested capital
upon acquisition of any associated receivable. As a result, at the time an offer is extended to a consumer, the offer reflects
market value and, when combined with other pooled receivables that have similar characteristics, would result in earnings
associated with any upfront fees (such as annual or monthly maintenance fees) on the date of acquisition, net of any fair
value assessment that may value the receivables at less than the gross amount of the receivable.
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Our agreements with our bank partners obligate them to sell and for us to acquire the receivables associated with
underlying purchases and subsequent fee and finance billings. We acquire these receivables for the principal amount of any
related purchase which best reflects the receivables fair value at the time of acquisition with no gain or loss recognized
beyond those described above. As discussed above, our bank partners continue to provide ongoing account management
and oversight for both our private label credit and general purpose credit card receivables, for which we compensate the
bank partners monthly.

Auto Finance Segment

Within our Auto Finance segment, our CAR subsidiary operations principally purchase and/or service loans
secured by automobiles from or for, and also provide floor-plan financing for, a pre-qualified network of independent
automotive dealers and automotive finance companies in the buy-here, pay-here used car business. We generate revenues
on purchased loans through interest earned on the face value of the installment agreements combined with the accretion of
discounts on loans purchased. We generally earn discount income over the life of the applicable loan. Additionally, we
generate revenues from servicing loans on behalf of dealers for a portion of actual collections and by providing back-up
servicing for similar quality assets owned by unrelated third parties. We offer a number of other products to our network of
buy-here, pay-here dealers (including our floor-plan financing offering), but the majority of our activities are represented by
our purchases of auto loans at discounts and our servicing of auto loans for a fee. As of December 31, 2025, our CAR
operations served over 700 dealers in 33 states and two U.S. territories. The core operations continue to achieve
profitability and generate positive cash flows.

CONSOLIDATED RESULTS OF OPERATIONS

Increases
(Decreases)
For the Year Ended December 31, from 2024 to
(In Thousands) 2025 2024 2025
Total operating revenue and other income......................... $ 1,968,360 $ 1,309,955 §$ 658,405
Other non-operating iNCOME..........cceeruerruerieriereerieeeeenee. 39 1,489 (1,450)
INEETESt EXPEINSE ...vvieviiieiieiienieieie ettt eeeeeeeseeee e seesee e eeeas (301,903) (160,173) 141,730
Provision for credit 10SSES .......c.covvevirviiiieiieiiciecieieeeens (6,235) (16,368) (10,133)
Changes in fair value of loans at fair value....................... (1,103,055) (733,471) 369,584
Net margin 557,206 401,432 155,774
Operating expenses:
Salaries and benefits..........ccocveevivienierieecieiieeenen. (69,572) (50,143) 19,429
Card and loan Servicing..........cccceeevevvereerreevernnene. (160,846) (118,400) 42,446
Marketing and solicitation.............ccccceevververueennenne. (113,265) (56,186) 57,079
Depreciation and amortization..............ccceeeveeveennenn. (5,808) (2,715) 3,093
Oher..ceiiiiiei e (48,002) (35,411) 12,591
Total operating expenses: (397,493) (262,855) 134,638
NEt INCOME ...t $ 120,609 $ 110,106 $ 10,503
Net loss attributable to noncontrolling interests................ 1,595 1,190 405
Net income attributable to controlling interests ................ $ 122,204 $ 111,296  $ 10,908
Net income attributable to common shareholders............. $ 111,796 $ 87,368 $ 24,428
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Year Ended December 31, 2025 Compared to Year Ended December 31, 2024

Total operating revenue and other income. Total operating revenue and other income consists of: 1) interest
income, finance charges and late fees on consumer loans, 2) other fees on credit products including annual and merchant
fees and 3) interchange and servicing income on loan portfolios and other customer related fees.

Period-over-period results primarily relate to growth in private label credit and general purpose credit card
products, the receivables of which increased to $6,953.4 million as of December 31, 2025, from $2,724.8 million as of
December 31, 2024. Growth in these receivables includes general purpose credit card receivables associated with our
acquisition, and subsequent growth of Mercury, which added $3,214.0 million in receivables as of December 31, 2025 and
contributed $309.0 million to Total operating revenue and other income for the period ending December 31, 2025.
Excluding the receivables acquired pursuant to this acquisition, receivables were $3,739.4 million as of December 31, 2025.
We experienced growth in total operating revenues and other income for both our general purpose credit card and our
private label credit receivables for the year ended December 31, 2025, when compared to the same period in 2024. These
increases were primarily due to quarterly growth in both new credit card and private label customers serviced, the total
active accounts of which increased by over 1.0 million as of December 31, 2025 when compared to December 31, 2024
(excluding those serviced accounts added as part of our acquisition of Mercury) and also due to the recognition of merchant
fees associated with new private label receivable acquisitions, which increased $52.8 million for the year ended December
31, 2025, from the same period in 2024. For our general purpose credit card receivables, we experienced strong growth in
finance and fee income (increasing $558.2 million for the year ended December 31, 2025 compared to the same period in
2024) resulting from the above noted growth in the acquisition of receivables and our acquisition of Mercury.

The relative mix of receivable acquisitions can lead to some variation in our corresponding revenue as general
purpose credit card receivables typically generate higher gross yields than private label credit receivables do. We
experienced period-over-period increases in private label credit and general purpose credit card receivables. During 2024
and 2025, we experienced higher growth rates for our private label credit receivables than for our general purpose credit
card receivables. While the products are designed to provide for similar net returns, private label credit receivables typically
generate lower gross yields and lower gross losses than our general purpose credit card receivables. As our private label
credit receivables growth is typically strongest during the second and third quarters of each year, we expect seasonal
contraction in receivable acquisitions for that portfolio in other quarters. Growth in our general purpose credit card
receivables is expected to continue throughout 2026 and to outpace growth in our private label credit receivables as we
continue to expand our marketing efforts. We currently expect our private label credit receivable balance to increase
modestly in 2026 as volumes of receivables acquisitions, for which we have limited loss exposure due to agreements with
retail partners, are expected to slow. Additionally, as part of our acquisition of Mercury, we are currently enacting a number
of product, policy and pricing changes on the newly acquired portfolio of general purpose credit card receivables. We
expect these changes to result in increased yield for this portfolio and result in additions to our Total operating revenue and
other income in 2026 and beyond. Certain of the product, policy and pricing changes, and their impact on the acquisition of
new receivables, will take several quarters to be fully realized.

Future periods’ growth is dependent on the addition of new retail partners to expand the reach of private label
credit operations as well as growth within existing partnerships and the level of marketing investment for the general
purpose credit card operations. Other revenue on our consolidated statements of income consists of servicing income,
service charges and other customer related fees. Growth in customer related fees was largely due to the use of new
marketing channels which increased customer engagement with these products. When coupled with increases in
interchange revenues, which are largely impacted by growth in our receivables, this resulted in an increase in this category
of revenues for the year ended December 31, 2025, when compared to the same period in 2024. See Note 3, "Significant
Accounting Policies and Consolidated Financial Statement Components" to our consolidated financial statements for
additional information related to this revenue from contracts with customers. Interchange fees are earned when customers
we serve use their cards over established card networks. We earn a portion of the interchange fee the card networks charge
merchants for the transaction. Additionally, we receive network incentives for credit card transactions, associated with
accounts we service, processed through interchange networks. We earn servicing income by servicing loan portfolios for
third parties. Unless and/or until we grow the number of contractual servicing relationships we have with third parties or
our current relationships grow their loan portfolios, we will not experience significant growth and income within this
category. The above discussions on expectations for finance, fee and other income are based on our current expectations.

Other non-operating revenue. Included within our Other non-operating income category is income (or loss)
associated with investments in non-core businesses or other items not directly associated with our ongoing operations.
None of these companies are publicly-traded and there are no material pending liquidity events. We will continue to carry
the investments on our books at cost minus impairment, if any, plus or minus changes resulting from observable price
changes.
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Interest expense. Variations in interest expense are due to new borrowings and increased costs of capital
associated with growth in private label credit, general purpose credit card receivables, and CAR operations as evidenced
within Note 11, "Notes Payable," to our consolidated financial statements, as well as the addition of Mercury and its
associated collateralized borrowings. This growth was offset by our debt facilities being repaid commensurate with net
liquidations of the underlying credit card, auto finance and installment loan receivables that serve as collateral for the
facilities. Outstanding notes payable, net of unamortized debt issuance costs and discounts, associated with our private label
credit and general purpose credit card platform (including those associated with the Mercury acquisition) increased to
$5,788.6 million as of December 31, 2025, from $2,157.8 million as of December 31, 2024. This growth, period over
period, included notes payable associated with our Mercury acquisition of $2,847.9 million as of December 31, 2025.
Interest expense increased $141.7 million for the year ended December 31, 2025, when compared to the year ended
December 31, 2024. The majority of this increase in interest expense relates to the addition of multiple credit facilities in
2024 and 2025 associated with growth in our card and loan receivables, coupled with the issuances of 9.25% Senior Notes
due 2029 (the "2029 Senior Notes") and our issuance of $400.0 million aggregate principal amount of 9.750% Senior Notes
due 2030 (the "2030 Senior Notes"). Recent increases in the effective interest rates on debt have increased our interest
expense as we have raised additional capital (or replaced existing facilities) over the last two years. We anticipate additional
debt financing over the next few quarters as we continue to grow our receivables. As such, and when coupled with the
interest expense associated with the acquired Mercury debt facilities, we expect our quarterly interest expense to increase
compared to prior periods throughout 2026.

Provision for credit losses. Our provision for credit losses covers, with respect to such receivables, changes in
estimates regarding our aggregate loss exposures on (1) principal receivable balances, (2) finance charges and late fees
receivable underlying income amounts included within our total interest income category, and (3) other fees and notes
receivable. Recoveries of charged off receivables, consist of amounts received from the efforts of third-party collectors and
through the sale of charged-off accounts to unrelated third parties. All proceeds received associated with charged-off
accounts, are credited to the allowance for credit losses.

We have experienced a period-over-period decrease of $10.1 million in our provision for credit losses (when
comparing the year ended December 31, 2025 to the same period in 2024) as losses decreased between periods while
estimates for our receivables future losses have remained consistent with no significant changes in receivable balances.
Most risk of loss in our Auto Finance segment is widely diversified with consumer auto loans across the U.S. Floorplan
loans offered to dealers to finance auto inventory increase our exposure to loss not only for the amount of a floorplan loan
but also for specific dealer related consumer loans. We take several steps to mitigate this risk including holding title to the
underlying collateral, ongoing reassessments of collateral value and regular audits at participating dealer locations.
Nevertheless, the timing of losses is difficult to predict. Stress, first noted at some dealer locations was incorporated into
our loss estimates for floorplan and consumer loans and resulted in increased provisions for credit losses during 2024. With
those increased loss rates already incorporated in our current allowance for credit losses, we do not expect to see increases
in year over year amounts absent significant growth in the associated receivables. See Note 3, "Significant Accounting
Policies and Consolidated Financial Statement Components," to our consolidated financial statements for further credit
quality statistics and analysis.

Changes in fair value of loans. We experienced losses in our total Changes in fair value of loans of $1,103.0
million for the year ended December 31, 2025. This compares to losses of $733.5 million for the year ended December 31,
2024. Changes in fair value of loans includes 1) current period principal and finance charge-offs of fair value receivables,
2) the normal accretion (or amortization) of fair value related to prior period finance charges and fees less than (or in excess
of) the contractual amounts billed, which is recognized in revenue during the period, and offset by gains typically
recognized in current period earnings as the fair value of finance charges and fees is greater than the contractual amounts
billed during a period, 3) losses on acquisitions of our private label credit receivables and 4) the impact of changes in the
fair value assumptions underlying receivables at the end of the measurement period. The increase in losses in Changes in
fair value of loans for the year ended December 31, 2025 when compared to the year ended December 31, 2024, was
largely due to a decrease in the net positive impacts of Changes in fair value of loans at fair value, included in earnings,
which offset charge-offs incurred during the period. These impacts totaled $(48.0) million for the year ended December 31,
2025, compared to $129.8 million for the year ended December 31, 2024. Results impacting the $(48.0) million and $129.8
million in Changes in fair value of loans at fair value, included in earnings for the years ended December 31, 2025 and
2024, respectively, are as follows: 1) net gains of $136.6 million for the year ended December 31, 2025, associated with the
normal (net) accretion of fair value related to finance charges and fees, which is recognized in revenue during the period,
and gains typically recognized in earnings as the fair value of certain finance charges and fees is greater than the contractual
amounts billed during a period (compared to $114.5 million of such gains for the year ended December 31, 2024,
respectively), 2) net losses of $176.0 million for the year ended December 31, 2025, respectively, on the acquisition of
private label credit receivables, which often have below market pricing and for which we often receive merchant fees which
ensure we earn adequate returns (compared to $161.6 million of such losses for the year ended December 31, 2024,
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respectively) and 3) net losses of $8.6 million (compared to $176.9 million of such increase for the year ended December
31, 2024) related to unfavorable changes for the year ended December 31, 2025 but favorable changes for the year ended
December 31, 2024, in fair value assumptions. These unfavorable assumption changes year-over-year were largely due to a
marginal decline in the fair value associated with our general purpose credit card receivables, largely due to significant
increases in new customers served added in the third and fourth quarters of 2025, which tend to have lower initial fair
values until the associated receivables have seasoned through peak charge off periods. Additionally, during 2025 we
continued to have significant increases in retail and general purpose credit card receivables acquired, which tend to have a
lower fair values on the date of acquisition than those that have matured past peak charge off periods. This unfavorable
change was offset by improvements in the underlying performance in the form of generally lower delinquencies and higher
net returns. Adding to this decline in Changes in fair value of loans were slight increases in principal and finance charge-
offs (net of recoveries), which totaled $1,055.0 million for the year ended December 31, 2025 compared to $863.3 million
for the year ended December 31, 2024. These charge-offs increased period over period primarily due to increases in our
period end managed receivables although the increase was offset due to the improved performance in both our private label
credit and general purpose credit card delinquencies rates over the past several quarters as well as changes to our relative
mix of receivables that include significant increases in the acquisition of private label credit receivables for which we have
limited loss exposure due to agreements with retail partners (see additional discussion related to delinquencies and charge-
offs below).

For all periods presented, we included asset performance degradation in our forecasts to reflect both changes in
assumed asset level economics and the possibility of delinquency rates increasing in the near term (and the corresponding
increase in charge-offs and decrease in payments) above the level that current trends would suggest. In recent periods we
have removed some of this expected degradation based on observed asset stabilization and an improved inflation
environment. See Note 7 "Fair Values of Assets and Liabilities" to our consolidated financial statements included herein for
further discussion of our fair value calculation. We may, however, adjust our forecasts to reflect observed macroeconomic
events. Thus, the fair values are subject to potentially high levels of volatility if we experience changes in the quality of our
credit card receivables or if there are significant changes in market valuation factors (e.g., interest rates and spreads) in the
future. We expect to see overall improvements in the measured fair value of our portfolios of acquired receivables although
growth rates of our portfolios may impact the timing of these improvements as receivables associated with newer serviced
customers tend to have lower associated fair values until they have seasoned through peak charge off periods. As part of our
analysis to determine the fair value of our receivables, we look at several key factors that influence the overall fair value.
Additionally, receivables acquired as part of our acquisition of Mercury were initially valued at a lower fair value than our
existing portfolio of credit card receivables. We are currently enacting a number of product, policy and pricing changes on
the Mercury portfolio of general purpose credit card receivables. Once implemented, we would expect to see continued
improvement in the fair value of these receivables. Qualitative discussion of these factors is as follows:

Gross yield, net of finance charge charge-offs — We utilize gross yield, net of finance charge charge-offs in our fair
value assessments to best reflect the expected net collected yield on fee billings on our receivables. As the size and
composition of our portfolio fluctuates, or as we experience periods of growth or decline in our acquisition of new
receivables, this rate can fluctuate. We have experienced marginal declines in our weighted-average, Gross yield, net of
finance charge charge-offs rate used in our fair value calculations of our private label credit receivables as of December 31,
2025, when compared to rates used as of December 31, 2024 largely due to a shift in the overall portfolio mix towards
private label credit receivables acquired that tend to have lower effective yields but also for which we have limited loss
exposure due to agreements with retail partners. Largely offsetting this decline, our general purpose credit card receivables
experienced an increase in this same rate for the noted periods due to changes in the mix of receivables acquired towards
higher yielding assets which partially offset the net $(48.0) million of net loss noted above for the year ended December 31,
2025. This shift in our mix of acquired receivables will continue to positively impact both newly acquired and existing
private label credit receivables and general purpose credit card receivables throughout 2026. We expect our gross yield, net
of finance charge charge-offs rate to increase over time although the pace and timing of purchases for new general purpose
credit card receivables, relative to those of private label credit receivables, could result in near term declines in this rate.
The acquisition of private label credit receivables, particularly those noted above, is largely seasonal in nature, peaking in
the second and third quarters of each year. As a result, we would expect this weighted average rate to decrease in those
periods (as was noted during the second and third quarter of 2025) absent the offset of our higher yielding general purpose
credit card receivables acquired during the same period. While our bank partners have enacted some product, policy, and
pricing changes on our portfolio of receivables associated with our acquisition of Mercury, some of these changes have not
yet been fully implemented and will take several quarters to be fully realized.
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Payment Rate — Our total portfolio payment rate has declined marginally over time largely due to the increased
relative weight of acquisitions of private label credit receivables to our overall pool of receivables and did not contribute
meaningfully to shifts in the fair value of receivables noted above. While the addition of receivables associated with the
Mercury acquisition muted this decline in 2025, private label credit receivables tend to include less finance and fee billings
that factor into monthly payment amounts (due to associated merchant fee billings that provide us adequate returns on the
receivables) and have payment terms that extend over longer periods. As a result, payment rates on private label credit
receivables are naturally lower than those associated with our general purpose credit card receivables. This was particularly
influenced by strong growth in the aforementioned private label credit receivables acquired during the second and third
quarters of 2024 and 2025 that have limited loss exposure and tend to have longer associated terms and lower effective
payment rates. This decline in payment rates is not evident in our credit card portfolio, which has maintained relatively
stable payment rates for all periods in 2025 and 2024.

Servicing Rate — Our servicing rate has fluctuated marginally over time as we continue to implement processes and
strategies to more efficiently and effectively service the accounts underlying our outstanding receivables portfolios. As
delinquent accounts tend to have a higher cost of servicing, recent trending declines in our receivables that are 90 or more
days past due also has resulted in lower expected future costs. We expect our servicing rate will remain relatively consistent
over the next several quarters and as such, do not expect changes in our Servicing Rate to create a meaningful impact in our
fair value calculations.

Expected Net Principal Credit Loss Rate — Our Expected net principal credit loss rate is chiefly impacted by the
relative makeup of receivables within our pools rather than changes in expected performance of those underlying pools. As
we have acquired a higher number of receivables associated with our private label credit accounts for which we have
limited loss exposure due to agreements with retail partners, particularly in the second and third quarters of 2024 and 2025,
our Expected net principal credit loss rate has decreased. Offsetting this, while expected net principal credit loss rates
associated with our general purpose credit card receivables have shown continued overall improvements as evidenced by
delinquency rates period-over-period, recent strong growth in this portfolio of receivables associated with newer serviced
accounts has resulted in an overall increase to our Expected Net Principal Credit Loss Rate as these receivables associated
with newer accounts have not seasoned and continue to make up a larger percentage of the overall receivables portfolio.
With growth in the acquisition of our general purpose credit receivables with slightly higher loss rates expected to exceed
those associated with private label credit, particularly those noted above with limited loss exposure, we expect this
weighted average rate to increase marginally over the next several quarters. This decline in the Expected Net Principal
Credit Loss Rate is included as a component of the net $(48.0) million loss in Changes in fair value of loans at fair value
noted above.

Discount Rate — Our weighted average discount rate has remained relatively consistent over the past several
quarters. Primarily impacting modest changes in our weighted average discount rate are mix shifts in the type of receivables
acquired, as different receivable types (general purpose credit card receivables versus private label credit receivables) have
different expected return requirements used by third-party market participants. As we have acquired a higher number of
receivables associated with our private label credit accounts for which we have limited loss exposure due to agreements
with retail partners that reimburse us for credit losses, we would expect our weighted average discount rate to
decrease marginally as these receivables have appropriately lower expected return requirements. Offsetting this expected
decline is continued growth in our general purpose credit receivables which tend to have slightly higher return
requirements. While changes in this mix do impact the weighted average discount rate, they do not have a direct impact on
the calculation of fair value for our individual pools. We consider asset specific financing costs associated with our
receivables (coupled with our internal cost of equity capital in agreements that require credit enhancements) as the best
indicator of return requirements used by third-party market participants. If the Federal Reserve continues to decrease
interest rates or we observe a corresponding consistent decrease in return requirements used by third-party market
participants, we may further reduce our weighted average discount rate.
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Total operating expenses. Total operating expenses variances for the year ended December 31, 2025, relative to

the year ended December 31, 2024, reflect the following:

e increases in salaries and benefit costs related to both the growth in the number of employees, including those
added as part of our acquisition of Mercury, and increases in related compensation. Subsequent to our
acquisition of Mercury, we eliminated certain redundant positions, which resulted in termination costs of
approximately $4.3 million for the year ended December 31, 2025. We expect continued increase in salaries
and benefits for 2026 compared to comparable periods in 2025 due to this acquired workforce;

e increases in card and loan servicing expenses for the year ended December 31, 2025, when compared to the
same period in 2024 due to growth in receivables associated with our investments in private label credit and
general purpose credit card receivables, which grew to $6,953.4 million outstanding from $2,724.8 million
outstanding at December 31, 2025 and December 31, 2024, respectively, and costs associated with the
implementation of product, policy, and pricing changes discussed above. As many of the expenses associated
with our card and loan servicing efforts are now variable based on the amount of underlying receivables, we
would expect this number to continue to grow in 2026 commensurate with growth in our receivables;

e increases in marketing and solicitation costs for the year ended December 31, 2025, when compared to the
same period in 2024, primarily due to quarterly growth in both new credit card and private label customers
serviced, the total accounts of which increased over 2.3 million as of December 31, 2025 when compared to
December 31, 2024 (including approximately 1.3 million serviced accounts added as part of the Mercury
acquisition). These increases in marketing and solicitation costs are a direct result of the increased costs
associated with assisting our bank partners to acquire new consumers. As we continue to adjust our
underwriting standards to reflect changes in fee and finance assumptions on new receivables, continue to
expand under our newly acquired Mercury brand and allow for overall increases in the cost to successfully
market to consumers, we expect period over period marketing costs for 2025 to increase relative to those
experienced in 2024, although the frequency and timing of increased marketing efforts could vary and are
dependent on macroeconomic factors such as national unemployment rates and federal funds rates; and

e increases in other expenses for the year ended December 31, 2025, when compared to the same period in
2024, primarily related to costs associated with occupancy or other third party expenses that are largely fixed
in nature. Some costs including occupancy, legal and travel expenses can be variable based on growth and
have grown as we expand our marketing and growth efforts. Increases in this category for the year ended
December 31, 2025, when compared to the same period in 2024 primarily relate to ongoing increased costs
associated with accounting and legal expenses as well as certain transaction costs associated with our Mercury
acquisition. These increased costs are offset by certain nonrecurring costs in these categories experienced in
the first quarter of 2024. While we expect some continued increase in these associated costs as we continue to
grow our receivable portfolios, we do not anticipate the increase to be meaningful.

Certain operating costs are variable based on the levels of accounts and receivables we service (both for our own
receivables and for others) and the pace and breadth of our growth in receivables. However, a number of our operating
costs are fixed. As we have significantly grown our managed receivables levels over the past two years with minimal
increase in the fixed portion of our card and loan servicing expenses as well as our salaries and benefits costs, we have
realized greater operating efficiency.

As many expenses associated with our card and loan servicing efforts are now variable based on the amount of
underlying receivables, we would expect certain expenses to continue to grow in 2026 commensurate with growth in our
receivables balances. These expenses will primarily relate to the variable costs of marketing efforts and card and loan
servicing expenses associated with new receivable acquisitions. Unknown ongoing potential impacts related to potential
inflation and other global disruptions could result in more variability in these expenses and could impair our ability to
acquire new receivables, resulting in increased costs despite our efforts to manage costs effectively.

Noncontrolling interests. We reflect the ownership interests of noncontrolling holders of equity in our majority-
owned subsidiaries as noncontrolling interests in our consolidated statements of income. In November 2019, a wholly
owned subsidiary issued 50.5 million Class B preferred units at a purchase price of $1.00 per unit to an unrelated third
party. The units carried a 16% preferred return paid quarterly. In March 2020, the subsidiary issued an additional 50.0
million Class B preferred units under the same terms. During the year ended December 31, 2024, we redeemed 50.5 million
of the Class B preferred units at $1.00 per unit plus accrued but unpaid interest thereon. In March 2025, we redeemed the
remaining 50.0 million of Class B preferred units at $1.00 per unit plus accrued but unpaid interest thereon. In periods
where present, we include the Class B preferred units as temporary noncontrolling interests on the consolidated balance
sheets and the associated dividends are included as a reduction of our net income attributable to common shareholders on
the consolidated statements of income.
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Income Taxes. We experienced effective income tax rates of 24.2% and 20.4% for the years ended December 31,
2025, and December 31, 2024, respectively. Our effective income tax rate for the year ended December 31, 2025, is above
the statutory rate principally due to our expenses for (1) state income taxes, including the effects of law changes enacted in
the year ended December 31, 2025, in certain states in which we operate and (2) taxes on global intangible low-taxed
income. Offsetting the foregoing items were the tax effects of deductions associated with (1) exercises of stock options and
vestings of restricted stock at the times when the fair value of our stock exceeded such share-based awards’ grant date
values and (2) amounts characterized in our condensed consolidated financial statements as dividends on preferred stock
(which was outstanding until its redemption in the first quarter of 2025), such amounts which constituted deductible interest
expense on debt for tax purposes. Our effective income tax rate for the year ended December 31, 2024, is below the
statutory rate principally due to the tax effects of deductions associated with (1) amounts characterized in our consolidated
financial statements as dividends on a preferred stock issuance, such amounts constituted which deductible interest expense
on debt for tax purposes and (2) a loss related to our unrecovered investment in a foreign subsidiary which ceased
operations during the year and with respect to which we had used “permanently reinvested earnings” accounting in our
consolidated financial statements.

We report income tax-related interest and penalties (including those associated with both our accrued liabilities for
uncertain tax positions and unpaid tax liabilities) within our income tax line item on our consolidated statements of
income. We likewise report the reversal of income tax-related interest and penalties within such line item to the extent we
resolve our liabilities for uncertain tax positions or unpaid tax liabilities in a manner favorable to our accruals therefor. We
recognized $0.2 million and $0.6 million in potential interest associated with uncertain tax positions during the years ended
December 31, 2025, and December 31, 2024, respectively.

Recent Tax Law Changes and Accounting Pronouncements

On July 4, 2025, the One Big Beautiful Bill Act ("OBBBA") was enacted into law. OBBBA includes significant
changes to existing U.S. federal and international tax provisions, none of which, however, resulted in material changes to
our reported effective income tax rates for 2025 and 2024.

In December 2023, the FASB issued ASU 2023-09, "Income Taxes (Topic 740): Improvements to Income Tax
Disclosures" ("Topic 740"). Topic 740 modifies the rules on income tax disclosures to require entities to disclose (i)
specific categories in their rate reconciliations, (ii) income or loss from continuing operations before income tax expense or
benefit (separated between domestic and foreign), and (iii) income tax expense or benefit from continuing operations
(separately by federal, state and local, and foreign jurisdictions). Among other changes, Topic 740 also requires entities to
disclose their income tax payments to federal, state and local, and foreign jurisdictions. The guidance is effective for annual
periods beginning after December 15, 2024. We adopted ASU 2023-09 for the year ended December 31, 2025, and elected
to apply the standard retrospectively to all periods presented. Adoption of this standard did not have a material effect on our
consolidated financial statements, but it did result in additional income tax disclosures within Note 13 "Income Taxes" to
our consolidated financial statements.

Non-GAAP Financial Measures

In addition to financial measures presented in accordance with GAAP, we present managed receivables, total
managed yield, total managed yield ratio, combined principal net charge-off ratio, percent of managed receivables 30-59
days past due, percent of managed receivables 60-89 days past due and percent of managed receivables 90 or more days
past due, all of which are non-GAAP financial measures. These non-GAAP financial measures aid in the evaluation of the
performance of our credit portfolios, including our risk management, servicing and collection activities and our valuation of
purchased receivables. The credit performance of our managed receivables provides information concerning the quality of
loan originations and the related credit risks inherent with the portfolios. Management relies heavily upon financial data and
results prepared on the "managed basis" in order to manage our business, make planning decisions, evaluate our
performance and allocate resources.

These non-GAAP financial measures are presented for supplemental informational purposes only. These non-
GAAP financial measures have limitations as analytical tools and should not be considered in isolation from, or as a
substitute for, GAAP financial measures. These non-GAAP financial measures may differ from the non-GAAP financial
measures used by other companies. A reconciliation of non-GAAP financial measures to the most directly comparable
GAAP financial measures or the calculation of the non-GAAP financial measures are provided below for each of the fiscal
periods indicated.
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These non-GAAP financial measures include only the performance of those receivables underlying consolidated
subsidiaries (for receivables carried at amortized cost basis and fair value). Additionally, we calculate average managed
receivables based on the quarter-end balances.

The comparison of non-GAAP managed receivables to our GAAP financial statements requires an understanding
that managed receivables reflect the face value of loans, interest and fees receivable without any adjustment for potential
credit losses to reflect fair value.

Caa$ Segment

Our CaaS segment includes our activities related to our servicing of and our investments in the private label credit
and general purpose credit card operations, our various credit card receivables portfolios, as well as other product testing
and investments that generally utilize much of the same infrastructure. The types of revenues we earn from our investments
in receivables portfolios and services primarily include fees and finance charges, merchant fees or annual fees associated
with the private label credit and general purpose credit card receivables.

We record (i) the finance charges, merchant fees and late fees assessed on our CaaS segment receivables in the
Revenue - Consumer loans, including past due fees category on our consolidated statements of income, (ii) the annual,
monthly maintenance, returned-check, cash advance and other fees in the Revenue - Fees and related income on earning
assets category on our consolidated statements of income, and (iii) the charge-offs (and recoveries thereof) as a component
within our Changes in fair value of loans on our consolidated statements of income. Additionally, we show the effects of
fair value changes for those credit card receivables for which we have elected the fair value option as a component of
Changes in fair value of loans in our consolidated statements of income.

We historically have invested in receivables portfolios through subsidiary entities. If we control through direct
ownership or exert a controlling interest in the entity, we consolidate it and reflect its operations as noted above.

The following discussion of our managed receivables includes the aforementioned acquisition of Mercury and its
portfolio of approximately $3,214.0 million (as of December 31, 2025) in general purpose credit card receivables. As we
acquired the receivables on September 11, 2025, the financial impact of the acquisition on the quarter is limited to fees,
billings and expenses subsequent to that date, however the receivables acquired are included in the denominator of the
ratios calculated below.

Below is the reconciliation of Loans at fair value to Total managed receivables:

At or for the Three Months Ended
2025 2024
(in Millions) Dec. 31 Sep. 30 Jun.30  Mar. 31 Dec. 31 Sep. 30 Jun. 30 Mar. 31
Loans at fair value........ $6,6479 $6,350.0 $3,004.7 §$2,6685 §$2,6303 $2,511.6 §$2,2774 §2,150.6
Fair value mark against

receivable (1) ............ 305.5 250.1 41.8 37.8 94.5 142.5 137.7 167.5
Total managed
receivables (2)........... $6,953.4 §6,0600.1 $3,046.5 $2,7706.3 $2,7248 $2,654.1 $24151 $2318.1

Fair value to Total
managed receivables
ratio (3) coevveereereennne, 95.6% 96.2% 98.6% 98.6% 96.5% 94.6% 94.3% 92.8%

(1) The fair value mark against receivables reflects the difference between the face value of a receivable and the net
present value of the expected cash flows associated with that receivable. See Note 7, "Fair Values of Assets and
Liabilities" to our consolidated financial statements included herein for further discussion of assumptions
underlying this calculation.

(2) Total managed receivables are equal to the Aggregate unpaid gross balance of loans carried at fair value. See Note
7, "Fair Value of Assets and Liabilities" to our consolidated financial statements included herein for further
discussion of the Aggregate unpaid gross balance of loans carried at fair value.

(3) The Fair value to Total managed receivables ratio is calculated using Loans at fair value as the numerator, and
Total managed receivables as the denominator.
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As discussed above, our managed receivables data differ in certain aspects from our GAAP data. First, managed
receivables data include the undiscounted contractual amounts due on the underlying consumer receivable plus fee billings
(including fees and finance charges), less actual charge-offs. Second, managed receivables data is also based on actual
charge-offs as they occur and without regard to any merchant fees or changes in fair value of loans. Third, for managed
receivables data, we amortize certain fees (such as annual and merchant fees) and expenses (such as marketing expenses)
associated with our Fair Value Receivables over the expected life of the corresponding receivable and recognize other costs,
such as claims made under credit deferral programs, when paid. Under fair value accounting, these fees are recognized
when billed or in the case of merchant fees, are recognized when the merchant confirms the transaction with us, which
fulfills the terms of the associated merchant and marketing expenses are recognized when incurred.

A reconciliation of our operating revenues and other income, net of finance and fee charge-offs, to comparable
amounts used in our calculation of Total managed yield ratios is as follows:

At or for the Three Months Ended

2025 2024

(in Millions) Dec. 31 Sep. 30 Jun.30 Mar.31  Dec.31 Sep. 30 Jun.30  Mar. 31
Consumer loans,

including past due

€S e $§ 5287 $ 3317 $ 20672 $§ 2385 § 2421 $§ 2453 § 2321 § 2200
Fees and related income

on earning assets........ 155.8 122.5 943 78.3 83.8 78.5 59.5 47.9
Other revenue................ 39.5 30.4 23.0 18.7 17.5 16.8 13.6 11.7

Total operating revenue

and other income -

CaaS Segment............ 724.0 484.6 384.5 335.5 343.4 340.6 305.2 279.6
Adjustments due to

acceleration of

merchant fee discount

amortization under

fair value accounting.. (6.1) (16.0) (26.6) 0.1 0.7 (15.1) (12.6) 4.0
Adjustments due to

acceleration of annual

fees recognition under

fair value accounting.. (8.3) (24.4) (8.8) 4.2) (10.5) (8.0) 1.1 10.1
Removal of finance
charge-offs................. (114.1) (78.8) (68.2) (70.0) (64.9) (60.6) (62.9) (63.7)

Total managed yield...... § 5955 $ 3654 $ 2809 $§ 2614 § 2687 § 2569 $§ 2308 $ 230.0

The calculation of Combined principal net charge-offs used in our Combined principal net charge-off ratio,
annualized is as follows:

At or for the Three Months Ended

2025 2024
(in Millions) Dec. 31 Sep. 30 Jun.30  Mar. 31 Dec. 31 Sep. 30 Jun.30  Mar. 31
Charge-offs on loans at
fair value.......cceoeeneee $ 3779 $ 2318 $§ 2118 $ 2335 $ 2131 § 2015 $ 217.0 $§ 2317

Finance charge-offs (1) .. (114.1) (78.8) (68.2) (70.0) (64.9) (60.6) (62.9) (63.7)
Combined principal net
charge-offs.................. $§ 2638 § 1530 § 1436 $ 1635 § 1482 $§ 1409 § 1541 $§ 168.0

(1) Finance charge-offs are included as a component of our Changes in fair value of loans in the accompanying
consolidated statements of income.
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Our delinquency and charge-off data at any point in time reflect the credit performance of our managed
receivables. The average age of the accounts underlying our receivables, the timing and size of receivable purchases, the
success of our collection and recovery efforts and general economic conditions all affect our delinquency and charge-off
rates. The average age of the accounts underlying our portfolios of receivables also affects the stability of our delinquency
and loss rates. Our strategy for managing delinquency and receivables losses consists of account management throughout
the life of the receivable. This strategy includes credit line management and pricing based on the risks. See also our
discussion of collection strategy under "Collection Strategy" in Item 1, "Business".

The following table presents the delinquency trends of the receivables we manage within our CaaS segment, as
well as charge-off data and other non-GAAP managed receivables statistics (in thousands; percentages of total):

At or for the Three Months Ended
2025
Dec. 31 Sep. 30 Jun. 30 Mar. 31
% of % of % of % of
Period-end Period-end Period-end Period-end
Managed managed Managed managed Managed managed Managed managed
Receivables receivables Receivables receivables Receivables receivables Receivables receivables

Period-end

managed

receivables... § 6,953,445 $ 6,600,135 $ 3,046,477 $ 2,706,264
30-59 days

past due ....... $ 206,249 3.0% 8 179,339 27%$ 100,472 33%$ 89,132 3.3%
60-89 days

pastdue....... $ 188321 2.7%$ 158,201 24%$ 85,611 2.8% $ 84,559 3.1%
90 or more

days pastdue § 445,475 6.4%8$ 374,650 57%8$ 210,925 6.9%8$ 233,205 8.6%
Average

managed

receivables... $ 6,776,790 $ 4,823,306 $ 2,876,371 $ 2,715,523
Total managed

yield ratio,

annualized

(1) 35.1% 30.3% 39.1% 38.5%
Combined

principal net

charge-off

ratio,

annualized

(2) e 15.6% 12.7% 20.0% 24.1%
Interest

expense

ratio,

annualized

() [ 7.4% 6.2% 7.4% 6.9%
Net interest

margin ratio,

annualized

(4) e 12.1% 11.4% 11.7% 7.5%
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At or for the Three Months Ended

2024

Dec. 31

Sep. 30

Jun. 30

Mar. 31

Managed
Receivables

% of
Period-end
managed
receivables

Managed
Receivables

% of
Period-end
managed
receivables

% of
Period-end
managed
receivables

Managed
Receivables

Managed
Receivables

% of
Period-end
managed
receivables

Period-end

managed

receivables... $ 2,724,782
30-59 days

past due
60-89 days

past due
90 or more

days past

104,022

97,953

253,511
Average

managed

receivables... $ 2,689,447
Total managed

yield ratio,

annualized
40.0%
Combined

principal net

charge-off

ratio,

annualized
22.0%
Interest

expense

ratio,

annualized

6.5%

Net interest

margin ratio,

annualized
11.5%

$ 2,654,112

3.8%8$ 106,303

3.6% $ 96,673

93%$ 227418

$ 2,534,602

40.5%

22.2%

6.6%

11.7%

§ 2,415,092 $ 2,318,104

4.0% $ 99,620 41% 8 94,389

3.6%$ 88,544 3.7% $ 87,761

8.6%8% 218215 9.0%$ 243,830

$ 2,366,598 $ 2,364,680

39.0% 38.9%

26.0% 28.4%

6.3% 5.8%

6.7% 4.7%

4.1%

3.8%

10.5%

(1) The Total managed yield ratio, annualized is calculated using the annualized total managed yield as the
numerator and period-end average managed receivables as the denominator.
(2) The Combined principal net charge-off ratio, annualized is calculated using the annualized combined
principal net charge-offs as the numerator and period-end average managed receivables as the denominator.
(3) Interest expense ratio, annualized is calculated using the annualized interest expense associated with the
CaaS segment (See Note 4, "Segment Reporting" to our consolidated financial statements) as the numerator
and period-end average managed receivables as the denominator.
(4) Net interest margin ratio, annualized is calculated using the Total managed yield ratio, annualized less the
Combined principal net charge-off ratio, annualized less the Interest expense ratio, annualized.
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The following table presents additional trends and data with respect to our private label credit and general purpose
credit card receivables (dollars in thousands). Results of our legacy credit card receivables portfolios are excluded:

Period-end
managed
receivables...

30-59 days
past due.......

60-89 days
past due........

90 or more
days past

Receivables
purchased
during
period ..........

Period-end
managed
receivables...

30-59 days
pastdue.......

60-89 days
past due........

90 or more
days past

Receivables
purchased
during
period...........

Private Label Credit - At or for the Three Months Ended

2025
Dec. 31 Sep. 30 Jun. 30 Mar. 31
% of % of % of % of
Period-end Period-end Period-end Period-end
Managed managed Managed managed Managed managed Managed managed

Receivables receivables Receivables receivables Receivables receivables Receivables receivables

$ 1,856,811 $ 1,725,708 $ 1,524,399 $ 1,253,215
$ 37,727 2.0% $ 30,336 1.8% $ 29,981 2.0% $ 27,166 2.2%
$ 33,588 1.8% $ 25,988 1.5%$ 23,745 1.6% $ 23,938 1.9%
$ 74,940 4.0% $ 62,066 3.6% $ 58,146 38% $ 67,414 5.4%

9.6% 9.4% 10.3% 11.9%
$ 413,988 $ 436,711 $ 506,738 $ 265,360

Private Label Credit - At or for the Three Months Ended
2024
Dec. 31 Sep. 30 Jun. 30 Mar. 31
% of % of % of % of
Period-end Period-end Period-end Period-end
Managed managed Managed managed Managed managed Managed managed

Receivables receivables Receivables receivables Receivables receivables Receivables receivables

$ 1,231,750 $ 1,205,714 $ 1,013,529 $ 907,367

$ 33,664 27%$ 34,658 29%$ 36477 3.6%$ 32,209 3.5%

$ 29,297 24%$ 30216 25%$ 29,766 29%$ 27,094 3.0%

$ 75,294 6.1%$ 70,190 58%$ 67,368 6.6%$ 74,414 8.2%
12.9% 13.3% 15.8% 17.1%

$ 241,442 $ 396,900 $ 316,304 $ 191,106
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General Purpose Credit Card - At or for the Three Months Ended

2025
Dec. 31 Sep. 30 Jun. 30 Mar. 31
% of % of % of % of
Period-end Period-end Period-end Period-end
Managed managed Managed managed Managed managed Managed managed
Receivables receivables Receivables receivables Receivables receivables Receivables receivables
Period-end
managed
receivables... $§ 5,096,634 $ 4,874,427 $ 1,522,078 $ 1,453,049
30-59 days
past due....... $ 168,522 33%9$ 149,003 3.1%$ 70,490 4.6% $ 61,966 4.3%
60-89 days
past due........ $ 154,733 3.0%$ 132214 2.7% $ 61,866 4.1% $ 60,621 4.2%
90 or more
days past
due.....cunen. $ 370,535 73%$ 312,584 64% 9% 152,779 10.0% $ 165,791 11.4%
Average
APR............ 28.2% 28.7% 29.4% 28.7%
Receivables
purchased
during
period.......... $ 1,347,982 $ 701,557 $ 442957 $ 347,550
General Purpose Credit Card - At or for the Three Months Ended
2024
Dec. 31 Sep. 30 Jun. 30 Mar. 31
% of % of % of % of
Period-end Period-end Period-end Period-end
Managed managed Managed managed Managed managed Managed managed
Receivables receivables Receivables receivables Receivables receivables Receivables receivables
Period-end
managed
receivables... $ 1,493,032 $ 1,448,060 $ 1,401,168 $ 1,410,281
30-59 days
past due........ $ 70,358 4.7% $ 71,645 4.9% $ 63,141 4.5% $ 62,173 4.4%
60-89 days
past due....... $ 68,656 4.6% $ 66,454 4.6% $ 58,777 4.2% $ 60,664 4.3%
90 or more
days past
due.....cuo... $ 178216 11.9% 8 157,222 10.9% $ 150,839 10.8% $ 169,402 12.0%
Average
APR............ 28.6% 28.9% 27.4% 27.1%
Receivables
purchased
during
period .......... $ 370,269 $ 373,231 $ 360,425 $ 342,834

The following discussion relates to the tables above.

Managed receivables levels. We continue to experience overall period-over-period quarterly receivables growth
with over $4,228.7 million in net receivables growth associated with the private label credit and general purpose credit card
products offered by our bank partners between December 31, 2025 and December 31, 2024. The increased purchases of
receivables arising in accounts issued by our bank partners to customers of our existing retail partners helped grow our
private label credit receivables by $625.1 million in the twelve months ended December 31, 2025 primarily related to
seasonal expansion with one of our retail partners. The seasonal expansion with this retail partner tends to peak in the
second and third quarters of each year. Our general purpose credit card receivables grew by $3,603.6 million during the
twelve months ended December 31, 2025. This increase included receivables added as part of the Mercury acquisition
which totaled $3,214.0 million as of December 31, 2025. Some of our larger merchant partners have expanded their
relationships with us and our bank partner, which resulted in an increased flow of acquired receivables. While we currently
expect continued period-over-period quarterly growth in our general purpose credit card receivables, we expect purchases
associated with the above mentioned retail partner to moderate, resulting in modest increases in expected period over period
retail receivables. Growth in future periods receivables is dependent on the addition of new retail partners to the private
label credit origination platform, the timing and size of solicitations within the general purpose credit card platform by our
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bank partners, as well as purchase activity of consumers. Similarly, the loss of existing retail partner relationships could
adversely affect new loan acquisition levels. Our top five retail partnerships accounted for 85% of our private label credit
receivables outstanding as of December 31, 2025. The volume of receivables purchased each period varies based on a
number of factors, including seasonal consumer purchase patterns and growth (or contraction) within merchant retail
locations. Further impacting receivable purchase amounts in a period are consumer application volumes that retail partners
may direct to our bank partners versus competitors who offer similar financing products to those retail merchant partners.
See Note 12, "Commitments and Contingencies," to our consolidated financial statements included herein for further
discussion of these concentrations.

Delinquencies and charge-offs. Delinquent loans reflect the principal, fee and interest components of loans we
did not collect on or prior to the contractual due date and are considered "past due". Delinquencies have the potential to
impact net income in the form of net credit losses. Delinquencies also are costly in terms of the personnel and resources
dedicated to resolving them. We intend for the receivables management strategies we use on our portfolios to manage and,
to the extent possible, reduce the higher delinquency rates that can be expected with the younger average age of the newer
receivables in our managed portfolio. These management strategies include conservative credit line management and
collection strategies intended to optimize the effective account-to-collector ratio across delinquency categories. We
measure the success of these efforts by reviewing delinquency rates. These rates exclude receivables that have been charged
off.

Increases in delinquencies in the first and second quarters of 2024 in our private label credit receivables were
largely due to a mix shift in receivables acquired to certain receivables that have higher observed delinquencies and higher
associated yields. Late in the second quarter of 2024 and early in the third quarter of 2024, we additionally acquired
receivables that have higher observed delinquencies, but for which we have limited loss exposure due to agreements with
retail partners. As a result of these limited loss exposures, these receivables are not included in our delinquency rates for
private label credit receivables. Delinquency rates for our general purpose credit card receivables were higher in the first
quarter of 2024 due to both a reduction in the growth of our managed receivables and accounts that were enrolled in short-
term payment deferrals, due to hardship claims resulting from COVID-19. Receivables enrolled in these short-term
payment deferrals continued to accrue interest and their delinquency status did not change through their respective
deferment periods. The remainder of these accounts were removed from hardship status with the end of the COVID-19
national and public health emergencies in May 2023. While these accounts resulted in higher than normal reported
delinquency rates for the first quarter of 2024 (and correspondingly higher charge-offs in the first and second quarters of
2024), the charge-offs did not result in a further economic impact to us as the majority of these accounts were already
considered in our changes in fair value in prior periods. As these accounts were largely charged off by the end of the first
quarter of 2024, we saw some modest improvement in our second quarter 2024 delinquencies offset by slower net
receivables growth during this period. Delinquency rates in the third and fourth quarter of 2024 remained largely consistent
with those noted in the same period of prior year. For 2025 we have observed lower overall delinquency rates in both our
general purpose credit card receivables and our private label credit receivables. Receivables added as part of the Mercury
acquisition in the third quarter of 2025 have lower overall delinquency rates (and lower associated yields) than those of our
existing portfolios. The addition of these receivables resulted in a lower combined delinquency rate as of December 31,
2025.

As we continue to acquire newer private label credit and general purpose credit card receivables, we expect our
delinquency rates to marginally increase when compared to the same periods in prior years due to a planned shift in our
general purpose and private label credit receivables originated as our bank partners continue to expand product offerings to
a broader range of consumers. This expected increase in delinquencies will be accompanied by higher yielding assets,
which we believe will result in a more profitable asset overall. Additionally, as the receivables added from the Mercury
acquisition tend to have lower delinquency and charge off rates than our existing portfolios of receivables and when
coupled with expected growth in our general purpose credit card receivables, we expect the increase in delinquency rates
noted above to be muted. We also expect continued seasonal payment patterns on these receivables that impact our
delinquencies in line with prior periods. For example, delinquency rates historically are lower in the second quarter of each
year due to the benefits of seasonally strong payment patterns associated with tax refunds for many consumers. Our beliefs
for future delinquency rates are predicated on the assumption that the slowing rate of inflation will continue and prove
effective at reducing account delinquencies.
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Total managed yield ratio, annualized. As discussed above, growth in higher yielding assets has resulted in
higher charge-off and delinquency rates in some periods. General purpose credit card receivables tend to have higher total
yields than private label credit receivables (and higher associated charge-off rates). As a result, in periods where we have
slower rates of growth of general purpose credit card receivables, as was noted in 2024 (relative to growth in private label
credit receivables), we expect to have slightly lower total managed yield ratios. Additionally, receivables added as part of
the Mercury acquisition tend to have lower yields (and lower associated delinquency and charge off rates). The addition of
these receivables (and without a full quarter of associated yield) contributed to the decline in our Total managed yield ratio,
annualized, for the third quarter of 2025 and will serve to offset some of our expected growth in Total managed yield ratios
going forward. As previously discussed, these receivables are expected to have lower overall yields (thus negatively
impacting our Total managed yield ratio), but also lower principal and finance charge-offs resulting in a similarly profitable
asset. We currently expect increases in the rates of acquisition of our general purpose credit card receivables relative to
private label credit receivables and higher associated period-over-period operating revenue and other income for 2026
although the timing of these acquisitions and impact of the Mercury acquisition could result in some fluctuations of our
Total managed yield ratio, annualized when comparing quarterly rates in 2026 to corresponding quarterly periods in 2025.
Our managed yield ratios, however, may be marginally lower due to an expected seasonal shift in our mix of acquired
private label credit receivables to higher FICO receivables that have lower gross yields (and lower associated charge-off
expectations) in the third quarter of each year.

Combined principal net charge-off ratio, annualized. We charge off our CaaS segment receivables when they
become contractually more than 180 days past due or 120 days past due if they are enrolled in an installment loan product.
For all of our products, we charge off receivables within 30 days of notification and confirmation of a customer’s
bankruptcy or death. However, in some cases of death, we do not charge off receivables if there is a surviving, contractually
liable individual or an estate large enough to pay the debt in full. When the principal of an outstanding loan is charged off,
the related finance charges and fees are simultaneously charged off, resulting in a reduction to our Total managed yield.

Growth within our general purpose credit card receivables (as a percent of outstanding receivables) has resulted in
increases in our charge-offs over time. The increase in the combined principal net charge-off ratio, annualized in the first
two quarters of 2024 is a reflection of increased delinquencies noted as consumer behavior reverted to historical norms
(similar to those experienced in periods prior to COVID-19) and decreases in the acquisition of new general purpose credit
card receivables. Additionally, inflation, particularly as it relates to higher gas prices, negatively impacted some consumers'
ability to make payments on outstanding loans and fees receivable. We noted improvements in this rate in the fourth quarter
of 2024 and in the first and second quarters of 2025 as delinquencies continued to improve, consumer payment behavior
improved and we experienced strong growth in our receivables base. The significant improvement noted in the third quarter
of 2025 was largely due to the addition of receivables associated with the Mercury acquisition which have lower
delinquencies and principal charge-offs than our existing portfolios of receivables. This improvement continued in the
fourth quarter of 2025 and we expect this trend to continue in 2026 offset somewhat by higher expected growth in our
general purpose credit cards.

Despite expected marginal increases in delinquency rates as discussed above, we expect our recent overall
combined principal net charge-off ratios to remain consistent into 2026. These charge-off rates are expected to return to
historically normalized levels, adjusted for the mix shift discussed above, and will benefit from planned growth in the
underlying receivables which we expect will further reduce our combined principal net charge-off ratio. Our charge-off
ratio has also been impacted due to (and will continue to be impacted by): (1) higher expected charge-off rates on the
private label credit and general purpose credit card receivables associated with higher yields on these receivables, (2)
continued testing of receivables with higher risk profiles, leading to periodic increases in combined principal net charge-
offs, (3) the aforementioned tightened underwriting standards that slowed the pace of growth in our receivables base, and
(4) negative impacts on some consumers' ability to make payments on outstanding loans and fees receivable as a result of
inflation pressures. While charge-offs associated with previously mentioned accounts enrolled in short-term payment
deferrals had a negative impact on our Combined principal net charge-off ratio, annualized through the second quarter of
2024, they did not have a material impact on our consolidated statements of income as the majority of these accounts were
already considered in our changes in fair value. Further impacting our charge-off rates are the timing and size of
solicitations that serve to minimize charge-off rates in periods of high receivable acquisitions but also exacerbate charge-off
rates in periods of lower receivable acquisitions.
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Interest expense ratio, annualized. Our interest expense ratio, annualized reflects interest costs associated with
our CaaS segment. This includes both direct receivables funding costs as well as general unsecured lending. Recent impacts
to this ratio primarily relate to the timing and size of outstanding debt as well as the addition of new funding facilities.
Historically, we obtained lower cost financing with fixed interest rates, resulting in lower interest expense ratios. Increases
in the federal funds borrowing rate in 2022 and 2023 have led to an increase in interest rates for newly-originated debt and
for that portion of debt which does not have fixed rates. As such, we have seen our Interest expense ratio, annualized
increase throughout 2024 and 2025 and we expect the Interest expense ratio to marginally increase as we replace existing
financing arrangements with new ones at a higher cost of capital. The addition of debt assumed as part of the Mercury
acquisition will also contribute to our Interest expense ratio although the cost of this debt is largely in-line with our existing
facilities and, as such, should not result in a meaningful impact to the Interest expense ratio, annualized.

Net interest margin ratio, annualized. Our Net interest margin ratio, annualized represents the difference
between our Total managed yield ratio, annualized, our Combined principal net charge-off ratio, annualized and our Interest
expense ratio, annualized. Declines in this ratio in 2024 relate primarily to increases in our principal net charge-offs in those
periods, as noted above. This trend reversed in 2025 as we realized improvements in delinquencies and subsequent charge-
offs. We currently expect minimal improvements for 2026 in our Combined principal net charge-off ratio, annualized,
relative to corresponding periods in 2025 which should continue to result in a consistent net interest margin ratio year-over-
year. Changes in the mix shift of acquired receivables, noted above, will lead to improvements in the Net interest margin,
annualized as the higher yielding receivables become a larger component of our total portfolio, however the lower yielding
but also lower delinquent accounts associated with the Mercury acquisition will continue to offset some of the expected
improvement until such time that product, policy and pricing changes associated with this portfolio have taken effect.

Average APR. The average annual percentage rate ("APR") charged to customers varies by receivable type, credit
history and other factors. The APRs for receivables originated through our private label credit platform range from 0% to
36.0%. For general purpose credit card receivables, APRs range from 19.99% to 36.0%. We have experienced minor
fluctuations in our average APR based on the relative product mix of receivables purchased during a period. Our average
APRs for general purpose credit card receivables remained largely consistent throughout 2025 with some modest increases
noted resulting from the aforementioned mix shift in yield characteristics of acquired receivables. We expect some
continued improvements in our general purpose credit card receivable average APRs as newly acquired receivables with
higher APRs become a larger part of our overall portfolio of receivables. Our average APRs for private label credit fell
throughout 2024 and in 2025 due to a shift in the overall portfolio mix towards private label credit receivables acquired that
tend to have lower effective yields but also for which we have limited loss exposure due to agreements with retail partners.
This trend continued in the second and third quarters of 2025 with increased acquisitions of these receivables. We expect
this declining trend in Average APR to abate in 2026 with planned higher growth rates in our general purpose credit card
receivables, however, the timing and relative mix of receivables acquired could cause some minor fluctuations. We do not
acquire or service receivables that have an APR above 36.0%.

Receivables purchased during period. Receivables purchased during period reflect the gross amount of
investments we have made in a given period, net of any credits issued to consumers during that same period. For 2025 we
noted increases in the amount of receivables purchased associated with our general purpose credit card receivables and also
a larger increase in receivables purchased associated with our private label credit receivables. This growth in Private Label
Credit Receivables purchased primarily relates to growth in purchases associated with our largest retail partner. For most
periods presented in 2024, our private label credit receivable purchases experienced overall growth, when compared to the
same periods in 2023, largely based on the addition of new private label credit retail partners as well as growth within
existing retail partnerships, as previously discussed. We may experience periodic declines in these acquisitions due to: the
loss of one or more retail partners; seasonal purchase activity by consumers; labor shortages and supply chain disruptions;
or the timing of new customer originations by our issuing bank partners. We currently expect private label credit receivable
acquisitions in the first quarter of 2026 to be consistent with those in the same period of 2025, although the timing of the
receivable acquisitions may vary based on seasonal spending patterns by consumers and our retail partners overall sales
cycles. As discussed above, we also expect some retail partner programs to moderate in the second and third quarters of
2026 which will result in slower receivable acquisitions during those periods, when compared to the same periods in 2025.
Our general purpose credit card receivable acquisitions tend to have more volatility based on the issuance of new credit
card accounts by our issuing bank partners. As a result, the timing of new receivable acquisitions, particularly as it relates to
general purpose credit cards, could be impacted in the short term. Nonetheless, we expect continued growth in the
acquisition of these general purpose credit card receivables throughout 2025. The acquisition of Mercury and its portfolio
of general purpose credit card receivables is also expected to result in additional receivable acquisitions in future quarters as
our bank partner continues to market to new consumers.
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Auto Finance Segment

CAR, our auto finance platform acquired in April 2005, principally purchases and/or services loans secured by
automobiles from or for, and also provides floorplan financing for, a prequalified network of independent automotive
dealers and automotive finance companies in the buy-here, pay-here used car business. We have expanded these operations
to also include certain installment lending products in addition to our traditional loans secured by automobiles both in the
U.S. and U.S. territories.

Non-GAAP Financial Measures

For reasons set forth above within our CaaS segment discussion, we also provide managed receivables-based
financial, operating and statistical data for our Auto Finance segment. Reconciliation of the auto finance managed
receivables data to GAAP data requires an understanding that our managed receivables data are based on billings and actual
charge-offs as they occur, without regard to any changes in our allowance for credit losses. Similar to the managed
calculation above, the average managed receivables used in the ratios below is calculated based on the quarter ending
balances of consolidated receivables.

A reconciliation of our operating revenues and other income to comparable amounts used in our calculation of
Total managed yield ratios follows (in millions):

At or for the Three Months Ended
2025 2024
Dec. 31 Sep. 30 Jun. 30 Mar. 31 Dec. 31 Sep. 30 Jun. 30 Mar. 31

Consumer loans,
including past due

feeS. e $ 98 $ 94 $ 91 $ 92§ 9.6 § 100 $ 104 $ 10.3
Fees and related income

on earning assets........ 0.3 1.1 — — — 0.1 — —
Other income................. 0.3 0.1 0.2 0.2 0.2 0.2 0.2 0.2
Total operating revenue

and other income........ 10.4 10.6 9.3 9.4 9.8 10.3 10.6 10.5
Finance charge-offs........ 0.1 — — — — — — —

Total managed yield....... § 105 $ 106 § 93 § 94 § 98 § 103 § 106 § 105

The calculation of Combined principal net charge-offs used in our Combined principal net charge-off ratio,
annualized follows (in millions):

At or for the Three Months Ended

2025 2024
Dec. 31 Sep. 30 Jun.30 Mar.31  Dec. 31 Sep. 30 Jun.30  Mar. 31
Gross charge-offs .......... $ 21 $ 19 § 1.7 $ 1.8 $ 1.5 $ 3.1 8 35 8 1.8
Finance charge-offs (1) . 0.1 — — — — — — —
Recoveries ..o 0.7) 0.7) (0.6) (0.6) (0.6) 0.7) 0.7) (0.5)
Combined principal net
charge-offs................. $ 1.5 $ 12§ 1.1 §$ 12§ 09 § 24§ 28 § 1.3

(1) Finance charge-offs are included as a component of our Provision for credit losses in the accompanying consolidated
statements of income.
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Financial, operating and statistical metrics for our Auto Finance segment are detailed (in thousands; percentages of

total) in the following tables:

At or for the Three Months Ended

2025
% of % of % of % of
Period-end Period-end Period-end Period-end
managed managed managed managed
Dec. 31 receivables Sep. 30 receivables Jun. 30 receivables Mar. 31 receivables
Period-end
managed
receivables (1)..... $ 107,093 $ 111,068 $ 106,632 $ 106,099
30-59 days past
due....oeovicinnn. $ 9,056 85% $ 8,430 7.6% S 6,576 62%$ 6,344 6.0%
60-89 days past
due....coeovvcinnne. $ 3,198 3.0% 8 2,545 23%$ 2,391 22% 8% 2,061 1.9%
90 or more days
pastdue ............... $ 3,040 28% $ 3,214 29% $ 3,741 3.5% § 4,221 4.0%
Average managed
receivables........... $ 109,081 $ 108,850 $ 106,366 $ 107,541
Total managed
yield ratio,
annualized (2)...... 38.5% 39.0% 35.0% 35.0%
Combined
principal net
charge-off ratio,
annualized (3)...... 5.5% 4.4% 4.1% 4.5%
Recovery ratio,
annualized (4)...... 2.6% 2.6% 2.3% 2.2%
At or for the Three Months Ended
2024
% of % of % of % of
Period-end Period-end Period-end Period-end
managed managed managed managed
Dec. 31 receivables Sep. 30 receivables Jun. 30 receivables Mar. 31 receivables
Period-end
managed
receivables (1)..... $ 108,982 $ 110,638 $ 117,951 $ 122,321
30-59 days past
due....ccoooenencinnns $ 7,590 7.0% $ 8,873 8.0% $ 9,200 78% $ 7,796 6.4%
60-89 days past
due....ooovvcinn. $ 3217 3.0% $ 3,801 34%$ 3,834 33% $ 3,031 2.5%
90 or more days
pastdue ............... § 4,723 43% 8% 5305 48% $ 4,944 42% % 3,220 2.6%
Average managed
receivables........... $ 109,810 $ 114,295 $ 120,136 $ 120,183
Total managed
yield ratio,
annualized (2)...... 35.7% 36.0% 35.3% 34.9%
Combined
principal net
charge-off ratio,
annualized (3)...... 3.3% 8.4% 9.3% 4.3%
Recovery ratio,
annualized (4)...... 2.2% 2.4% 2.3% 1.7%

(1) Period-end managed receivables equal the corresponding amount of loans at amortized cost included in Note 3 "Significant
Accounting Policies and Consolidated Financial Statement Components" in our consolidated financial statements.

(2) The total managed yield ratio, annualized is calculated using the annualized Total managed yield as the numerator and Period-end
average managed receivables as the denominator.

(3) The Combined principal net charge-off ratio, annualized is calculated using the annualized Combined principal net charge-offs as
the numerator and Period-end average managed receivables as the denominator.

“4)

receivables as the denominator.
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Managed receivables. Stress noted at some dealer locations resulted in higher than anticipated credit losses
associated with floorplan loans during 2024. When coupled with increased delinquencies associated with the underlying
consumers loans, we have experienced period over period declines in our managed receivables for the third and fourth
quarter of 2024 and the first and second quarters of 2025. For the third and fourth quarters of 2025, we continued to grow
the portfolio as we continued to recover from the floorplan loan losses experienced in 2024. We expect modest growth in
the level of our managed receivables for 2026 as CAR continues to rebuild its receivables base, expands within its current
geographic footprint and continues plans for service area expansion. Although we continue to expand our CAR operations,
the Auto Finance segment faces strong competition from other specialty finance lenders, as well as the indirect effects on us
of our buy-here, pay-here dealership partners’ competition with other franchise dealerships for consumers interested in
purchasing automobiles. We continually evaluate bulk purchases of receivables, however, the timing and size of such
purchases are difficult to predict.

Delinquencies and charge-offs. Delinquent loans reflect the principal, fee and interest components of loans we
did not collect on or prior to the contractual due date and are considered "past due". While we have experienced some
recent increases in our delinquency rates (and related charge-offs), we do not believe they will have a significantly adverse
impact on our results of operations in 2026 as we have established appropriate reserves for these losses. Even at slightly
elevated rates, we earn significant yields on CAR’s receivables and have significant dealer reserves (i.e., retainages or
holdbacks on the amount of funding CAR provides to its dealer customers) and other collateral to protect against
meaningful credit losses. Delinquency rates also tend to fluctuate based on inflationary pressures and seasonal trends and
historically are lower in the second quarter of each year as seen above due to the benefits of strong payment patterns
associated with tax refunds for many consumers.

Total managed yield ratio, annualized. We have experienced modest fluctuations in our total managed yield ratio
largely impacted by the relative mix of receivables in various products offered by CAR as some shorter-term product
offerings tend to have higher yields. Yields on our CAR products over the last few quarters are consistent with our
expectations over the coming quarters. Further, we expect our total managed yield ratio to remain in line with current
experience, with moderate fluctuations based on relative growth or declines in average managed receivables for a given
quarter. These variations depend on the relative mix of receivables in our various product offerings.

Combined principal net charge-off ratio, annualized and recovery ratio, annualized. We charge off auto finance
receivables when they are between 120 and 180 days past due, unless the collateral is repossessed and sold before that
point, in which case we will record a charge-off when the proceeds are received. Combined principal net charge-off ratios
in the above table reflect the lower delinquency rates we have recently experienced. While we anticipate our charge-offs to
be incurred ratably across our portfolio of dealers, specific dealer-related losses are difficult to predict and can negatively
influence our combined principal net charge-off ratio as was evidenced throughout 2024. We continually re-assess our
dealers and will take appropriate action if we believe a particular dealer’s risk characteristics adversely change. While we
have appropriate dealer reserves to mitigate losses across the majority of our pool of receivables, the timing of recognition
of these reserves as an offset to charge-offs is largely dependent on various factors specific to each of our dealer partners
including ongoing purchase volumes, outstanding balances of receivables and current performance of outstanding loans. As
such, the timing of charge-off offsets is difficult to predict; however, we believe that these reserves are adequate to offset
any loss exposure we may incur. Additionally, the products we issue in the U.S. territories do not have dealer reserves with
which we can offset losses. We also expect our recovery rate to fluctuate modestly from quarter to quarter due to the timing
of the sale of repossessed autos.

Definitions of Certain Non-GAAP Financial Measures

Total managed yield ratio, annualized. Represents an annualized fraction, the numerator of which includes (as
appropriate for each applicable disclosed segment) the: 1) finance charge and late fee income billed on all consolidated
outstanding receivables and the amortization of merchant fees, collectively included in the consumer loans, including past
due fees category on our consolidated statements of income; plus 2) credit card fees (including over-limit fees, cash
advance fees, returned check fees and interchange income), earned, amortized amounts of annual membership fees with
respect to certain credit card receivables, collectively included in our fees and related income on earning assets category on
our consolidated statements of income; plus 3) servicing, other income and other activities collectively included in our
other revenue category on our consolidated statements of income; minus 4) finance charge and fee losses from consumers
unwilling or unable to pay their receivables balances, as well as from bankrupt and deceased consumers. The denominator
is our average managed receivables.
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Combined principal net charge-off ratio, annualized. Represents an annualized fraction, the numerator of which
is the aggregate consolidated amounts of principal losses from consumers unwilling or unable to pay their receivables
balances, as well as from bankrupt and deceased consumers, less current-period recoveries (including recoveries from
dealer reserve offsets for our CAR operations), as reflected in Note 3 "Significant Accounting Policies and Consolidated
Financial Statement Components" and Note 7 "Fair Values of Assets and Liabilities" and the denominator of which is
average managed receivables. Recoveries on managed receivables represent all amounts received related to managed
receivables that previously have been charged off, including payments received directly from consumers, proceeds received
from the sale of those charged-off receivables, and proceeds from receivables for which we have limited loss exposure due
to agreements with retail partners. Recoveries typically have represented less than 5% of average managed receivables.

Interest expense ratio, annualized. Represents an annualized fraction, the numerator of which is the annualized
interest expense associated with the CaaS segment (See Note 4, "Segment Reporting" to our consolidated financial
statements) and the denominator of which is average managed receivables.

Net interest margin ratio, annualized. Represents the Total managed yield ratio, annualized less the Combined
principal net charge-off ratio, annualized less the Interest expense ratio, annualized.

LIQUIDITY, FUNDING AND CAPITAL RESOURCES

Our primary focus is expanding the reach of our financial technology in order to grow our private label credit and
general purpose credit card receivables and generate revenues from these investments that will allow us to maintain
consistent profitability. Increases in new and existing retail partnerships and the expansion of our investments in general
purpose credit card finance products have resulted in year-over-year growth of total managed receivables levels, and we
expect growth to continue in the coming quarters.

Accordingly, we will continue to focus on (i) obtaining the funding necessary to meet capital needs required by the
growth of our receivables, (ii) adding new retail partners to our platform to continue growth of the private label credit
receivables, (iii) growing general purpose credit card receivables, (iv) effectively managing costs, and (v) repurchasing
outstanding shares of our common and preferred stock. We believe our unrestricted cash, future cash provided by operating
activities, availability under our debt facilities, and access to the capital markets will provide adequate resources to fund our
operating and financing needs.

All of our CaaS segment’s structured financing facilities are expected to amortize down with collections on the
receivables within their underlying trusts and should not represent significant refunding or refinancing risks to our
consolidated balance sheets. Facilities that could represent near-term and longer-term refunding or refinancing needs as of
December 31, 2025 are those associated with the following notes payable and senior notes in the amounts indicated (in
millions):

ORET QDL ...ttt et ettt e et et e e te e be e beesbeeaeeeteeeaeebeesbeesbeetseetb e teebeesbeeraeeaeeaaeeaeenneenes $ 53
Revolving credit facility (expiring July 20, 2026) that is secured by certain receivables and restricted cash.......... 74.6
2020 SENIOT TIOTES ...eeuteeuteeieeetiete et et et e ette st e et e e et sseeseeesbee bt ea et esteea e e et e et e enbeemseemteeseesbeesbeemeeemeesseesaee bt enteenteeneeaneenseans 135.7
Total short term refinancing needs (Within 12 MONtHS).........cciiiiiiiiiiiiieiieieeeee et § 2156
Revolving credit facility (expiring March 31, 2028) that is secured by certain receivables and restricted cash...... 51.1
Revolving credit facility (expiring April 7, 2028) that is secured by certain receivables and restricted cash.......... 12.2
Revolving credit facility (expiring July 18, 2028) that is secured by certain assets..........c.ccevvevreecreeeeneereerreenens 50.0
Revolving credit facility (expiring December 1, 2028) that is secured by certain assets ...........ccevveevverviereerieenenns 24.9
2029 SEIIOT TIOES .. .veetettententete sttt ettt et ett et es e s e st e beseeebees e es e e st en s e b e st e eb e ebeeb e es e entessensen s e s enbe bt ebeebeeseenseneentenbeneenes 181.0
Total long term refinancing needs (in excess 0f 12 MONtIS) ......c.cccviviiiiiiiiiiieiieiece et $ 3192
Total TEfINANCING NMEEAS .....vieviieeiieiietieie ettt ettt e et e et eete e be e s e esbeesseeseessaesseesseesseessesseesssesseesseensensseaseensanns $ 5349

Based on the state of the debt capital markets, the performance of our assets that serve as security for the above
facilities, and our relationships with lenders, we view imminent refunding or refinancing risks with respect to the above
facilities as moderate in the current environment. We believe that the quality of our new receivables should allow us to raise
more capital through increasing the size of our facilities with our existing lenders and attracting new lending relationships.
Further details concerning the above debt facilities and other debt facilities we use to fund the acquisition of receivables are
provided in Note 11, "Notes Payable," to our consolidated financial statements included herein.
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In November 2021, we issued $150.0 million aggregate principal amount of 6.125% Senior Notes due 2026 (the
"2026 Senior Notes"). The 2026 Senior Notes are general unsecured obligations of the Company and rank equally in right
of payment with all of the Company’s existing and future senior unsecured and unsubordinated indebtedness, and will rank
senior in right of payment to the Company’s future subordinated indebtedness, if any. The 2026 Senior Notes are effectively
subordinated to all of the Company’s existing and future secured indebtedness, to the extent of the value of the assets
securing such indebtedness, and the 2026 Senior Notes are structurally subordinated to all existing and future indebtedness
and other liabilities (including trade payables) of the Company’s subsidiaries (excluding any amounts owed by such
subsidiaries to the Company). The 2026 Senior Notes bear interest at the rate of 6.125% per annum. Interest on the 2026
Senior Notes is payable quarterly in arrears on February 1, May 1, August 1 and November 1 of each year. The 2026 Senior
Notes will mature on November 30, 2026. We are amortizing fees associated with the issuance of the 2026 Senior Notes
into interest expense over the expected life of such notes. Amortization of these fees for the years ended December 31, 2025
and 2024 totaled $1.4 million and $1.4 million, respectively. We repurchased $12.5 million and $0.4 million of the
outstanding principal amount of these 2026 Senior Notes in the years ended December 31, 2025 and 2024, respectively.

In January and February 2024, we issued an aggregate of $57.2 million aggregate principal amount of 2029 Senior
Notes. In July 2024, we issued an additional $60.0 million aggregate principal amount of the 2029 Senior Notes. The 2029
Senior Notes are general unsecured obligations of the Company and rank equally in right of payment with all of the
Company’s existing and future senior unsecured and unsubordinated indebtedness, and will rank senior in right of payment
to the Company’s future subordinated indebtedness, if any. The 2029 Senior Notes are effectively subordinated to all of the
Company’s existing and future secured indebtedness, to the extent of the value of the assets securing such indebtedness, and
the 2029 Senior Notes are structurally subordinated to all existing and future indebtedness and other liabilities (including
trade payables) of the Company’s subsidiaries (excluding any amounts owed by such subsidiaries to the Company). The
2029 Senior Notes bear interest at the rate of 9.25% per annum. Interest on the 2029 Senior Notes is payable quarterly in
arrears on January 15, April 15, July 15 and October 15 of each year. The 2029 Senior Notes will mature on January 31,
2029. We are amortizing fees associated with the issuance of the 2029 Senior Notes into interest expense over the expected
life of such notes. Amortization of these fees for the years ended December 31, 2025 and 2024 totaled $0.9 million and
$0.8 million, respectively.

In August 2025, we issued an aggregate of $400.0 million aggregate principal amount of 9.750% Senior Notes due
2030 (the "2030 Senior Notes"). The 2030 Senior Notes bear interest at the rate of 9.75% per annum. Interest on the 2030
Senior Notes is payable semi-annually in arrears on March 1 and September 1 of each year. The 2030 Senior Notes will
mature on September 1, 2030. We are amortizing fees associated with the issuance of the 2030 Senior Notes into interest
expense over the expected life of such notes. Amortization of these fees for the year ended December 31, 2025 totaled $0.3
million.

In June and July 2021, we issued an aggregate of 3,188,533 shares of 7.625% Series B Cumulative Perpetual
Preferred Stock, liquidation preference of $25.00 per share (the "Series B preferred stock"), for net proceeds of
approximately $76.5 million after deducting underwriting discounts and commissions, but before deducting expenses and
the structuring fee. We pay cumulative cash dividends on the Series B preferred stock, when and as declared by our Board
of Directors, in the amount of $1.90625 per share each year, which is equivalent to 7.625% of the $25.00 liquidation
preference per share.

On August 10, 2022, the Company entered into an At Market Issuance Sales Agreement (the "Preferred Stock
Sales Agreement") providing for the sale by the Company of up to an aggregate offering price of $100.0 million of our (i)
Series B preferred stock and (ii) 2026 Senior Notes, from time to time through a sales agent, in connection with the
Company's "at-the-market" offering program (the "Preferred Stock ATM Program"). On August 26, 2024, we amended and
restated the Preferred Stock Sales Agreement to remove our 2026 Senior Notes and to include our 2029 Senior Notes under
the Preferred Stock ATM Program. Further, on December 29, 2023, the Company entered into an At-The-Market Sales
Agreement (the "Common Stock Sales Agreement") providing for the sale by the Company of its common stock, no par
value per share (the "common stock"), up to an aggregate offering price of $50.0 million, from time to time to or through a
sales agent, in connection with the Company’s Common Stock "at-the-market" offering program (the "Common Stock
ATM Program"). Sales pursuant to both the Preferred Stock Sales Agreement and Common Stock Sales Agreement, if any,
may be made in transactions that are deemed to be "at-the-market offerings" as defined in Rule 415 under the Securities Act
of 1933, as amended, including sales made directly on or through the NASDAQ Global Select Market. The sales agents will
make all sales using commercially reasonable efforts consistent with their normal trading and sales practices up to the
amount specified in, and otherwise in accordance with the terms of, the placement notices.
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During the years ended December 31, 2025 and 2024, we sold 282,952 shares and 44,618 shares, respectively, of
our Series B preferred stock under our Preferred Stock ATM Program for net proceeds of $6.3 million and $1.1 million,
respectively. During the years ended December 31, 2025 and 2024, no 2026 Senior Notes were sold under the Company's
Preferred Stock ATM Program. During the years ended December 31, 2025 and 2024, we sold $38.9 million and $24.9
million, respectively, principal amount of our 2029 Senior Notes under our Preferred Stock ATM Program for net proceeds
of $38.2 million and $24.6 million, respectively.

During the years ended December 31, 2025 and 2024, we sold 200,000 common shares and 125,000 common
shares, respectively, under the Company’s Common Stock ATM Program for net proceeds of $11.6 and $7.1 million,
respectively.

On November 14, 2019, a wholly owned subsidiary issued 50.5 million Class B preferred units at a purchase price
of $1.00 per unit to an unrelated third party. The units carried a 16% preferred return to be paid quarterly. In March 2020,
the subsidiary issued an additional 50.0 million Class B preferred units under the same terms. The proceeds from the
transaction were used for general corporate purposes. During the year ended December 31, 2024, we redeemed 50.5 million
of the Class B preferred units at $1.00 per unit plus accrued but unpaid interest thereon. In March 2025, we redeemed the
remaining 50.0 million of Class B preferred units at $1.00 per unit plus accrued but unpaid interest thereon. In periods
where present, we have included the issuance of these Class B preferred units as temporary noncontrolling interest on the
consolidated balance sheets. Dividends paid on the Class B preferred units were deducted from Net income attributable to
controlling interests to derive Net income attributable to common shareholders. See Note 13, "Net Income Attributable to
Controlling Interests Per Common Share" for more information.

On November 26, 2014, we and certain of our subsidiaries entered into a Loan and Security Agreement with Dove
Ventures, LLC, a Nevada limited liability company ("Dove"). The agreement provided for a senior secured term loan
facility in an amount of up to $40.0 million at any time outstanding. On December 27, 2019, the Company issued 400,000
shares of its Series A Preferred Stock with an aggregate initial liquidation preference of $40.0 million, in exchange for full
satisfaction of the $40.0 million that the Company owed Dove under the Loan and Security Agreement. Dividends on the
preferred stock are 6% per annum (cumulative, non-compounding) and are payable as declared, and in preference to any
common stock dividends, in cash. The Series A preferred stock is perpetual and has no maturity date. The Company may, at
its option, redeem the shares of Series A preferred stock on or after January 1, 2025 at a redemption price equal to $100 per
share, plus any accumulated and unpaid dividends. At the request of the holders of a majority of the shares of the Series A
preferred stock, the Company is required to offer to redeem all of the Series A preferred stock at a redemption price equal
to $100 per share, plus any accumulated and unpaid dividends, at the option of the holders thereof, on or after January 1,
2024. Upon the election by the holders of a majority of the shares of Series A preferred stock, each share of the Series A
preferred stock is convertible into the number of shares of the Company’s common stock as is determined by dividing (i)
the sum of (a) $100 and (b) any accumulated and unpaid dividends on such share by (ii) an initial conversion price equal to
$10 per share, subject to adjustment in certain circumstances to prevent dilution.

At December 31, 2025, we had $621.1 million in unrestricted cash held by our various business subsidiaries.
Because the characteristics of our assets and liabilities change, liquidity management is a dynamic process for us, driven by
the pricing and maturity of our assets and liabilities. We historically have financed our business through cash flows from
operations, asset-backed structured financings and the issuance of debt and equity. Details concerning our cash flows for
the years ended December 31, 2025 and 2024 are as follows:

e During the year ended December 31, 2025, we generated $638.0 million of cash flows from operations
compared to our generation of $469.4 million of cash flows from operations during the year ended December
31, 2024. While payment rates for our consumers stayed consistent period over period, we experienced an
increase in cash provided by operating activities principally related to finance and fee collections associated
with growing private label credit and general purpose credit card receivables and increased recoveries on
charged-off receivables. Most of this change was due to growth in the underlying receivables (and collections
thereon) along with higher yielding receivables effectively increasing the minimum payment amounts
required by consumers. Offsetting a portion of this increase in cash provided by operations were one-time
expenses associated with our acquisition of Mercury (and related severance costs) which totaled $6.8 million
for the year ended December 31, 2025.
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e During the year ended December 31, 2025, we used $1,511.9 million of cash from our investing activities,
compared to the use of $747.0 million of cash from investing activities during the year ended December 31,
2024. This increase in cash used is primarily due to marginal increases in the level of net investments in
private label credit and general purpose credit card receivables relative to the same period in 2024. For the
year ended December 31, 2025, we purchased $4,436.2 million in private label and general purpose credit
card receivables compared to $2,628.9 million for the year ended December 31, 2024. Adding to this use of
cash was the acquisition of Mercury which used net, $72.9 million ($166.5 million cash purchase price less
$93.6 million of cash acquired as part of the acquisition). Slightly offsetting this increase in cash used in
operations were increased recoveries associated with the sale of charged off receivables due to increases in
the contractual purchase rates we receive from third parties. As we continue to grow our receivables base, we
would expect for purchases of new receivables to outpace payments thereon throughout 2026.

e During the year ended December 31, 2025, we generated $1,141.7 million of cash from financing activities,
compared to our generating $393.6 million of cash from financing activities during the year ended December
31, 2024. The increase in cash provided by financing activities is primarily due to the issuance $400.0 million
aggregate principal amount of 9.750% Senior Notes due 2030 as well as an increase in net borrowings
(proceeds from borrowings less repayment of borrowings) of $450.8 million. Additionally, we received
proceeds from the issuance of 200,000 shares of common stock for net proceeds of $11.6 million in 2025.
This increase was offset by the redemption of the remaining 50.0 million of Class B preferred units at $1.00
per unit plus accrued but unpaid interest thereon during the year ended December 31, 2025 coupled with the
sale of $142.2 million of 2029 Senior Notes during the year ended December 31, 2024 (compared to sales of
$38.9 million for the year ended December 31, 2025). In both periods, the data reflect borrowings associated
with private label credit and general purpose credit card receivables offset by net repayments of amortizing
debt facilities as payments are made on the underlying receivables that serve as collateral. As discussed
above, we expect to have continued growth in our receivables base and as a result, expect to continue raising
additional capital to fund these acquisitions.

Beyond our immediate financing efforts discussed throughout this Report, we will continue to evaluate debt and
equity issuances as a means to fund our investment opportunities. We expect to take advantage of any opportunities to raise
additional capital if terms and pricing are attractive to us. Any proceeds raised under these efforts or additional liquidity
available to us could be used to fund (1) additional investments in private label credit and general purpose credit card
finance receivables as well as the acquisition of credit card receivables portfolios and (2) further repurchases or redemptions
of preferred and common stock. Pursuant to share repurchase plans authorized by our Board of Directors, we are authorized
to repurchase up to 2,000,000 shares of our common stock and 500,000 shares of our Series B preferred stock through June
30, 2026.

CONTRACTUAL OBLIGATIONS, COMMITMENTS AND OFF-BALANCE-SHEET ARRANGEMENTS
Commitments and Contingencies

We do not currently have any off-balance-sheet arrangements; however, we do have certain contractual
arrangements that would require us to make payments or provide funding if certain circumstances occur; we refer to these
arrangements as contingent commitments. We do not currently expect that these contingent commitments will result in any
material amounts being paid by us. See Note 12, "Commitments and Contingencies," to our consolidated financial
statements included herein for further discussion of these matters.

RECENT ACCOUNTING PRONOUNCEMENTS

See Note 3, "Significant Accounting Policies and Consolidated Financial Statement Components," to our
consolidated financial statements included herein for a discussion of recent accounting pronouncements.
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CRITICAL ACCOUNTING ESTIMATES

We have prepared our consolidated financial statements in accordance with GAAP. In connection with the
preparation of our financial statements, we are required to make estimates and assumptions about future events and apply
judgments that affect the reported amounts of certain assets and liabilities, and in some instances, the reported amounts of
revenues and expenses during the period. We base our assumptions, estimates, and judgments on historical experience,
current events, and other factors that management believes to be relevant at the time our consolidated financial statements
are prepared. However, because future events are inherently uncertain and their effects cannot be determined with certainty,
actual results could differ from our assumptions and estimates, and such differences could be material.

On a quarterly basis, we review our significant accounting policies and the related assumptions, in particular, those
mentioned below, with the audit committee of the Board of Directors.

Acquisition of Receivable Portfolios (Asset Acquisitions)

The Company periodically acquires portfolios of receivables in transactions that are accounted for as asset
acquisitions. In these transactions, the total purchase price, including any contingent consideration, is allocated to the
individual assets acquired and liabilities assumed based on their relative fair values at the acquisition date. These
transactions do not meet the definition of a business under ASC 805 and goodwill is not recognized. Instead, the purchase
price is allocated to the acquired receivables and any other identifiable assets and liabilities.

Significant judgment is required to estimate the fair value of acquired receivable portfolios. The Company
determines the purchase price allocation based on discounted cash flow models that incorporate assumptions regarding
gross yield billed by our bank partner, payment rates by consumers, expected credit loss rates due to nonpayment on the
receivables, expected servicing costs to collect cash flows, and discount rates which estimate required returns by a
purchaser of expected cash flows. These estimates are highly sensitive to changes in projected credit performance and
macroeconomic conditions. Changes in these assumptions could materially affect the carrying value of the acquired
receivables and the related yield recognized over time.

When asset acquisitions include contingent consideration arrangements, the Company includes the estimated fair
value of the contingent consideration as part of the initial cost of the acquired assets. The fair value of contingent
consideration is generally estimated using probability-weighted cash flow models that incorporate assumptions regarding
future performance metrics. Subsequent changes in the estimated fair value of contingent consideration are recognized in
earnings, which may result in volatility in the Company’s results of operations.

The estimates used for the above mentioned assumptions significantly affect the valuation of acquired receivables
and contingent consideration. Actual results may differ materially from those estimates which could materially impact the
carrying value of the acquired assets and future earnings.

Measurements for Loans at Fair Value

Our valuation of loans at fair value is based on the present value of future cash flows using a valuation model of
expected cash flows and the estimated cost to service and collect those cash flows. Our valuation model uses inputs that are
not observable but reflect our best estimates of the assumptions a market participant would use to calculate fair value and
are primarily based on historical performance of similar receivables. These internally-developed estimates of assumptions
third-party market participants would use in determining fair value include estimates of gross yield billed by our bank
partner, payment rates by consumers, expected credit loss rates due to nonpayment on the receivables, expected servicing
costs to collect cash flows, and discount rates which estimate required returns by a purchaser of expected cash flows. We
forecast our cash flows based on the individual offer type (for both general purpose credit cards and private label credit) or
if two or more offer types share similar performance criteria we may further aggregate those receivables into a single pool
for evaluation. While product return requirements among different offers is similar, the individual product offerings (APR,
merchant fees, annual fees, etc.) necessary to achieve those returns is often unique to each offer and retailer based on
several factors including acceptance rates of the offers by consumers and consumer performance data which often varies by
offer type. For each of these identified pools, valuation models are then used to calculate a stream of expected cash flows
which are then discounted to derive a net present value.
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The estimates for the above mentioned assumptions significantly affect the reported amount (and changes thereon)
of our loans at fair value on our consolidated balance sheets and consolidated statements of income. For a qualitative
summary of how certain key inputs (derived from the above assumptions) to our valuation model have changed since
December 31, 2024, refer to Item 7, Management's Discussion and Analysis of Financial Condition and Results of
Operations, both included in this report. For more information regarding the potential impact that changes in these key
inputs might have on our Income before income taxes on our Consolidated Statements of Operations, refer to Item 7A.,
"Quantitative and Qualitative Disclosures About Market Risk" included elsewhere in this report.

Allowance for credit losses

Through our analysis of loan performance, delinquency data, charge-off data, economic trends and the potential
effects of those economic trends on consumers, we establish allowance for credit losses as an estimate of the expected
credit losses inherent with those loans, interest and fees receivable that we do not report at fair value. Our loans at
amortized cost consist of smaller-balance, homogeneous loans in our Auto Finance segment. These loans are further
divided into pools based on common characteristics such as contract or acquisition channel. For each pool, we determine
the necessary allowance for credit losses using reasonable and supportable forecasts that analyze some or all of the
following attributes unique to each type of receivable pool: historical loss rates on similar loans; current delinquency and
roll-rate trends which may indicate consumer loss rates in excess or less than those which historical trends might
suggest; the effects of changes in the economy on consumers such as inflation or other macroeconomic changes; changes
in underwriting criteria; unfunded commitments (to the extent they are unconditional), and estimated recoveries. The
aforementioned inputs are calculated using historical trends over the most recent two year period, and adjusted as needed
for current trends and reasonable and supportable forecasts. These inputs are considered in conjunction with (and
potentially reduced by) any unearned fees and discounts that may be applicable for an outstanding loan receivable. To the
extent that actual results differ from our estimates of credit losses on loans at amortized cost, our results of operations and
liquidity could be materially affected.

ITEM 7A. QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARKET RISK
Interest Rate Sensitivity and Market Risk

In the ordinary course of business, we are exposed to various risks, particularly related to our private label credit
and general purpose credit cards as well as our Auto Finance segment. These risks primarily relate to interest rate risk,
credit risk, market return risk, payment risk and counterparty risk, each of which is described below.

Interest Rate Risk

Interest rate risk reflects the risk that, as interest rates rise on secured debt, we are unable to reprice the underlying
assets that serve as collateral for that debt. Certain of our financing facilities are priced at spreads over floating interest rates
(such as SOFR or the Prime Rate) and, as such, increases in those rates could have a negative impact on our results of
operations. We mitigate this risk by minimizing the amount of debt subject to interest rate fluctuations with the significant
majority of our debt facilities bearing fixed interest rates. To the extent interest rates on our non-fixed interest rate facilities
increase, our margin (between a floating cost of funds and a fixed rate interest income stream on the underlying collateral)
may become compressed to the extent we are unable to reprice those assets.

All of our Auto Finance segment’s loans receivable are fixed rate amortizing loans and typically are not eligible to
be repriced. As such, we incur interest rate risks within our Auto Finance segment because funding under our structured
financing facilities is priced at a spread over a floating rate benchmark. In a rising rate environment, our net interest margin
between a floating cost of funds and a fixed rate interest income stream may become compressed. We believe we are able to
effectively mitigate this risk due to the short term nature of many of our CAR receivables and the ability to adjust pricing on
new receivable purchases.
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The following table summarizes the potential effect on pre-tax earnings over the next 12 months from interest
expense, assuming we are unable to reprice the underlying assets that serve as collateral, on that portion of notes payable
subject to interest rate volatility. The sensitivity analysis performed by management assumes an immediate hypothetical
increase and decrease in market interest rates of 100 basis points (dollars in millions). Actual results could differ materially
from these estimates:

Impact on Pre-Tax earnings
if Interest Rates:

As of
December 31, Increase 100 Decrease 100
2025 Basis Points Basis Points
Notes payable subject to interest rate risk ...........coevvevivreiereeeienennan. $ 1,7424  $ (17.4) $ 17.4

Credit Risk

Credit risk is the risk of default that results from a consumer who is unwilling or unable to pay his or her
receivable balance. Most receivables associated with our private label credit and general purpose credit cards serve as
collateral on debt for which creditors do not have recourse against the general assets of the Company. As such, for these
assets, our credit risk is limited to repurchase obligations due to fraud or origination defects. For those assets that do not
serve as collateral for debt or for which creditors on collateralized debt have recourse against the general assets of the
Company, we are subject to credit risk to the extent we are not able to fully recover the principal balance of the receivable.
We minimize this risk through a robust underwriting and fraud detection process designed to minimize losses and comply
with applicable laws and our standards. In addition, we believe this risk is mitigated by our deep experience in customer
service and collections from more than 30 years of operations.

The following table summarizes (in millions) the potential effect on pre-tax earnings and the potential effect on the
fair values of loans on our consolidated balance sheet as of December 31, 2025, based on a sensitivity analysis performed
by management assuming an immediate hypothetical change in credit loss rates by 10% for the next 12 months. The
sensitivity does not factor in other associative impacts that could occur in such a scenario. This could include both active
and passive account actions including limiting purchases, assessments of additional fees or increases in interest rates. The
fair value and earnings sensitivities are applied only to financial assets that existed at the balance sheet date, which included
our loans, interest and fees receivable, at fair value and our loans, interest and fees receivable, gross. Actual results could
differ materially from these estimates:

Impact if Credit Loss Rates:

As of
December 31, Increase 10 Decrease 10
2025 Percent Percent
Loans at fair VaIUC ........c.oecvieiieiieiieieeeseee e $ 6,647.9 $ 6,481.9 $ 6,813.8
Loans at amortized COSt, NET.......cc.eevivriiirieeeieie e $ 829 § 827 §$ 83.0
Income (10ss) before iNCOME tAXES ....vovevieveeeeiireieiiieeeereeee e $ (166.2) $ 166.0

Market Return Risk

We are exposed to the risk of loss that may result from changes in required market rates of return. We are exposed
to such market return risk directly through our loans, interest and fees receivable, at fair value which are measured on a
recurring basis. Loans, interest and fees receivable, at fair value rely upon unobservable inputs. These are measured at fair
value using a discounted cash flow methodology in which the discount rate represents estimates third-party market
participants could use in determining fair value. The discount rates for our Loans, interest and fees receivable, at fair value
may change due to changes in expected loan performance or changes in the expected returns of similar financial instruments
available in the market.
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The following table summarizes (in millions) the potential effect on pre-tax earnings and the potential effect on the
fair values of loans on our consolidated balance sheet as of December 31, 2025, based on a sensitivity analysis performed
by management assuming an immediate hypothetical change in required market rates of return by 10%. The fair value and
earnings sensitivities are applied only to financial assets that existed at the balance sheet date, which included all of our
loans, interest and fees receivable, at fair value and our loans, interest and fees receivable, gross. Actual results could differ
materially from these estimates:

Impact if Discount Rates:

As of
December 31, Increase 10 Decrease 10
2025 Percent Percent
L0ans at FAIT VAIUE ......oooviiie et $ 6,6479 $ 6,575.1 $ 6,722.7
Income (10ss) before iNCOME tAXES .....ovevreveieriireieiiieeeeieeee e $ (72.8) $ 74.8

Payment Risk

Payment risk reflects the risk that changes in the economy could result in reduced payment rates on our
receivables, impacting the timing of expected payments from consumers. In a strong economy, consumers' incomes may
increase, potentially resulting in increased payment rates. In a weak economy, consumers' incomes may decrease,
potentially resulting in decreased payment rates. Reductions in the payment rates mean it will take us longer to collect the
underlying cash flows, potentially reducing the fair value of the receivable. Conversely, increases in the payment rate
shorten the time period to collect the underlying cash flows, potentially increasing the fair value of the receivable. Similar
to our credit risk, we believe this risk is mitigated by our deep experience in customer service and collections from over 30
years of operations. We may also take active and passive account actions including limiting purchases, assessments of
additional fees or increases in interest rates if results indicate a possible exposure.

The following table summarizes (in millions) the potential effect on pre-tax earnings and the potential effect on the
fair values of loans on our consolidated balance sheet as of December 31, 2025, based on a sensitivity analysis performed
by management assuming an immediate hypothetical change in payment rates by 10% for the next 12 months. The
sensitivity does not factor in other associative impacts that could occur in such a scenario. This could include both active
and passive account actions including limiting purchases, assessments of additional fees or increases in interest rates. The
fair value and earnings sensitivities are applied only to financial assets that existed at the balance sheet date, which included
only our loans, interest and fees receivable, at fair value. Actual results could differ materially from these estimates:

Impact if Payment Rates:

As of
December 31, Increase 10 Decrease 10
2025 Percent Percent
Loans at fair VaIUC ........c.oecvieiieiieiieieeeseee e $ 6,647.9 $ 7,050.1 $ 6,245.7
Income (10ss) before iNCOME tAXES .....ovevreveieriireieiiieeeereeee e $ 4022 $ (402.2)

Counterparty Risk

We are subject to risk if a counterparty chooses not to renew a borrowing agreement and we are unable to obtain
financing to acquire loans. We seek to mitigate this risk by ensuring that we have sufficient borrowing capacity with a
variety of well-established counterparties to meet our funding needs. As of December 31, 2025, we had total borrowings
associated with our loans at fair value and our loans at amortized cost of $5.8 billion. Refer to Part II, Item 7,
"Management's Discussion and Analysis of Financial Condition and Results of Operations — Liquidity, Funding and Capital
Resources" and Note 11 "Notes Payable" to our consolidated financial statements included herein for further information on
our outstanding Notes Payable.

ITEM 8. FINANCIAL STATEMENTS AND SUPPLEMENTARY DATA
See the Index to Financial Statements in Item 15, "Exhibits and Financial Statement Schedules."

ITEM 9. CHANGES IN AND DISAGREEMENTS WITH ACCOUNTANTS ON ACCOUNTING AND
FINANCIAL DISCLOSURE

None
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ITEM 9A. CONTROLS AND PROCEDURES
Evaluation of Disclosure Controls and Procedures

Management, with the participation and supervision of our Chief Executive Officer (principal executive officer)
and our Chief Financial Officer (principal financial officer), have evaluated the effectiveness of the Company’s disclosure
controls and procedures (as defined in Rules 13a-15(e) and 15d-15(e) under the Act) as of December 31, 2025, the end of
the period covered by this Form 10-K. The Company’s disclosure controls and procedures are designed to ensure that
information the Company is required to disclose in reports that it files or submits under the Act is recorded, processed,
summarized, and reported within the time periods specified in the SEC rules and forms, and that such information is
accumulated and communicated to our management, including our principal executive officer and principal financial
officer, as appropriate, to allow timely decisions regarding required disclosure. Based on such evaluation, our principal
executive officer and principal financial officer have concluded that the Company’s disclosure controls and procedures
were effective as of December 31, 2025.

Management’s Report on Internal Control over Financial Reporting

Management of Atlanticus Holdings Corporation is responsible for establishing and maintaining adequate internal
control over financial reporting (as such term is defined in Rule 13a-15(f) under the Act) for Atlanticus Holdings
Corporation and our subsidiaries. Our management conducted an evaluation of the effectiveness of internal control over
financial reporting as of December 31, 2025, based on the framework in Internal Control-Integrated Framework issued by
the Committee of Sponsoring Organizations of the Treadway Commission (“COSO”) Internal Control-Integrated
Framework (2013 framework).

Our management assessed the effectiveness of the Company’s internal control over financial reporting as of
December 31, 2025 using the criteria set forth by the Committee of Sponsoring Organizations of the Treadway Commission
in Internal Control—Integrated Framework (2013). Our assessment of, and conclusion on, the effectiveness of internal
control over financial reporting did not include the internal controls of Mercury Financial LLC., acquired on September 11,
2025, which is included in our consolidated financial statements since the date of acquisition and represented 41.9% of the
Company’s consolidated total assets as of December 31, 2025, and 15.7% of the Company’s consolidated revenue for the
year ended December 31, 2025. SEC guidance permits management to omit an assessment of an acquired business’ internal
control over financial reporting from its assessment of internal control over financial reporting for a period not to exceed
one year from the date of acquisition. We are in the process of integrating Mercury Financial LLC, operations within our
internal control structure. Accordingly, management has excluded controls relating to Mercury Financial LLC in its
assessment.

Based on our evaluation under the COSO 2013 framework, management has concluded that internal control over
financial reporting was effective as of December 31, 2025.

The effectiveness of our internal control over financial reporting as of December 31, 2025 has been audited by
Deloitte & Touche LLP, an independent registered public accounting firm, as stated in their report which appears in this
Form 10-K.

Remediation of Material Weakness

As of December 31, 2024, the Company’s management, including the principal executive officer and principal
financial officer concluded that our disclosure controls and procedures were not effective as of December 31, 2024 because
a material weakness in our internal control over financial reporting existed related to management’s failure to adequately
design and implement internal controls to determine whether or not each of the inputs into the Company’s valuation model
for its Loans at fair value were consistent with U.S. GAAP.

The material weakness described above did not result in a material misstatement to the Company’s annual or
interim consolidated financial statements.

The Company’s management is committed to maintaining a strong internal control environment. In response to the
material weakness identified above, management, with the oversight of the Audit Committee of the Board of Directors,
evaluated the material weakness described above and designed a remediation plan to enhance the Company’s internal
control environment. To remediate the material weakness, the Company’s management implemented a new control
designed to evaluate the appropriateness in accordance with U.S. GAAP of all inputs used in the Company’s valuation
model for its Loans at fair value. These enhanced procedures were implemented as of March 31, 2025, and have been
monitored for effectiveness. Based on the successful monitoring of these enhanced procedures, the Company concluded that
the material weakness identified above has been remediated as of December 31, 2025.
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Changes in Internal Control Over Financial Reporting

During the quarter ended December 31, 2025, no change in our internal control over financial reporting (as defined
in Rule 13a-15(f) under the Act) occurred that has materially affected, or is reasonably likely to materially affect, our
internal control over financial reporting.

Limitations on Controls

The Company’s management, including its principal executive officer and principal financial officer, do not expect
that the Company’s disclosure controls and procedures or the Company’s internal control over financial reporting will
prevent all errors and all fraud. A control system, no matter how well designed and operated, can provide only reasonable,
not absolute, assurance that the objectives of the control system are met. Further, benefits of controls must be considered
relative to their costs. Because of the inherent limitations in all control systems, no evaluation of controls can provide
absolute assurance that all control issues and instances of fraud, if any, have been detected. These inherent limitations
include the realities that judgments in decision-making can be faulty, and that breakdowns can occur because of a simple
error or mistake. Additionally, controls can be circumvented by the individual acts of some persons, by collusion of two or
more people or by management override of the controls. The design of any system of controls also is based in part upon
certain assumptions about the likelihood of future events, and there can be no assurance that any design will succeed in
achieving its stated goals under all potential future conditions; over time, controls may become inadequate because of
changes in conditions, or the degree of compliance with policies or procedures may deteriorate. Due to inherent limitations
in a cost-effective control system, misstatements due to error or fraud may occur and not be detected.
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

To the shareholders and the Board of Directors of Atlanticus Holdings Corporation

Opinion on Internal Control over Financial Reporting

We have audited the internal control over financial reporting of Atlanticus Holdings Corporation and subsidiaries (the
"Company") as of December 31, 2025, based on criteria established in Internal Control — Integrated Framework

(2013) issued by the Committee of Sponsoring Organizations of the Treadway Commission (COSO). In our opinion, the
Company maintained, in all material respects, effective internal control over financial reporting as of December 31, 2025,
based on criteria established in Internal Control — Integrated Framework (2013) issued by COSO.

We have also audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States)
(PCAOB), the consolidated financial statements as of and for the year ended December 31, 2025, of the Company and our
report dated March 12, 2026, expressed an unqualified opinion on those financial statements.

Basis for Opinion

The Company's management is responsible for maintaining effective internal control over financial reporting and for its
assessment of the effectiveness of internal control over financial reporting, included in the accompanying the Management's
Report on Internal Control over Financial Reporting. Our responsibility is to express an opinion on the Company's internal
control over financial reporting based on our audit. We are a public accounting firm registered with the PCAOB and are
required to be independent with respect to the Company in accordance with the U.S. federal securities laws and the
applicable rules and regulations of the Securities and Exchange Commission and the PCAOB.

We conducted our audit in accordance with the standards of the PCAOB. Those standards require that we plan and perform
the audit to obtain reasonable assurance about whether effective internal control over financial reporting was maintained in
all material respects. Our audit included obtaining an understanding of internal control over financial reporting, assessing
the risk that a material weakness exists, testing and evaluating the design and operating effectiveness of internal control
based on the assessed risk, and performing such other procedures as we considered necessary in the circumstances. We
believe that our audit provides a reasonable basis for our opinion.

As described in Management’s Report on Internal Control over Financial Reporting, management excluded from its
assessment the internal control over financial reporting at Mercury Financial LLC, which was acquired on September 11,
2025, and is included in the consolidated financial statements and represented 41.9% of total assets and 15.7%

of revenues of the Company's consolidated financial statement amounts as of and for the year ended December 31, 2025.
Accordingly, our audit did not include the internal control over financial reporting at Mercury Financial LLC.

Definition and Limitations of Internal Control over Financial Reporting

A company's internal control over financial reporting is a process designed to provide reasonable assurance regarding the
reliability of financial reporting and the preparation of financial statements for external purposes in accordance with
generally accepted accounting principles. A company's internal control over financial reporting includes those policies and
procedures that (1) pertain to the maintenance of records that, in reasonable detail, accurately and fairly reflect the
transactions and dispositions of the assets of the company; (2) provide reasonable assurance that transactions are recorded
as necessary to permit preparation of financial statements in accordance with generally accepted accounting principles, and
that receipts and expenditures of the company are being made only in accordance with authorizations of management and
directors of the company; and (3) provide reasonable assurance regarding prevention or timely detection of unauthorized
acquisition, use, or disposition of the company's assets that could have a material effect on the financial statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements. Also,
projections of any evaluation of effectiveness to future periods are subject to the risk that controls may become inadequate

because of changes in conditions, or that the degree of compliance with the policies or procedures may deteriorate.

/s/ Deloitte & Touche LLP

Atlanta, Georgia
March 12, 2026
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ITEM 9B. OTHER INFORMATION

During the three months ended December 31, 2025, none of our directors or officers (as defined in Rule 16a-1(f)
of the Act) adopted or terminated a Rule 10b5-1 trading arrangement or non-Rule 10b5-1 trading arrangement (as such
terms are defined in Item 408 of Regulation S-K of the Securities Act of 1933, as amended).
ITEM 9C. DISCLOSURE REGARDING FOREIGN JURISDICTIONS THAT PREVENT INSPECTIONS

Not Applicable.

PART III

ITEM 10. DIRECTORS, EXECUTIVE OFFICERS AND CORPORATE GOVERNANCE

The information required by this Item will be set forth in our Proxy Statement for the 2026 Annual Meeting of
Shareholders in the sections entitled "Proposal One: Election of Directors," "Executive Officers of Atlanticus," "Delinquent
Section 16(a) Reports" and "Corporate Governance" and is incorporated by reference.

ITEM 11. EXECUTIVE COMPENSATION

The information required by this Item will be set forth in our Proxy Statement for the 2026 Annual Meeting of
Shareholders in the section entitled "Executive and Director Compensation" and is incorporated by reference.

ITEM 12. SECURITY OWNERSHIP OF CERTAIN BENEFICIAL OWNERS AND MANAGEMENT AND
RELATED STOCKHOLDER MATTERS

The information required by this Item will be set forth in our Proxy Statement for the 2026 Annual Meeting of
Shareholders in the sections entitled "Security Ownership of Certain Beneficial Owners and Management" and "Equity
Compensation Plan Information" and is incorporated by reference.

ITEM 13. CERTAIN RELATIONSHIPS AND RELATED TRANSACTIONS, AND DIRECTOR
INDEPENDENCE

The information required by this Item will be set forth in our Proxy Statement for the 2026 Annual Meeting of
Shareholders in the sections entitled "Related Party Transactions" and "Corporate Governance" and is incorporated by
reference.

ITEM 14. PRINCIPAL ACCOUNTANT FEES AND SERVICES

The information required by this Item will be set forth in our Proxy Statement for the 2026 Annual Meeting of
Shareholders in the section entitled "Auditor Fees" and is incorporated by reference.
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ITEM 15.

PART IV

EXHIBITS AND FINANCIAL STATEMENT SCHEDULES

The following documents are filed as part of this Report:

1. Financial Statements

INDEX TO FINANCIAL STATEMENTS

Page

Report of Independent Registered Public Accounting Firm (Deloitte & Touche LLP; Atlanta, GA; PCAOB

IDHBA).c ettt ae b ettt te e he e be et e st e et b e tt e beeabeerbeenbeerteereeeae e beenbeenbeetsennaeaes F-1
Consolidated Balance SHEELS ..........coouiiiiuiiiiieii ettt ettt e et e et e et e e et e e et e e e e e ereeereeeareeeneeennes F-3
Consolidated Statements O INCOME........c...oouiiiiiiiiiie ettt e et e eae e e e e ereeeareeereeennes F-4
Consolidated Statements of Shareholders’ Equity and Temporary EQUIty .........cccocieoiiiieniiiieniee e F-5
Consolidated Statements 0f Cash FIOWS ........cccuiiiiiiiiiiiii ittt ebe e eebeeeana e e F-6
Notes to Consolidated Financial StatemeENtS............cveeviiiiiiiiiiiii ettt et eveeereeeaeeeareeesveeenreeas F-7

2. Financial Statement Schedules

None.

3. Exhibits

Incorporated by Reference from

Exhibit Atlanticus’ SEC Filings
Number Description of Exhibit Unless Otherwise Indicated(1)
2.1% Membership Interest Purchase Agreement, dated September 11, September 17, 2025 Form 8-K, exhibit 2.1

2025, by and among Mercury Financial Intermediate LLC, a
Delaware limited liability company, Mercury Finance Acquisitions,
LLC, a Georgia limited liability company, Mercury Financial LLC,
a Delaware limited liability company, and solely for purposes of
Section 7.7, Atlanticus Holdings Corporation, a Georgia
corporation.
3.1 Amended and Restated Articles of Incorporation November 8, 2022, Form 10-Q, exhibit 3.1
3.1(a) Articles of Amendment Establishing Cumulative Convertible November 8, 2022, Form 10-Q, exhibit 3.1
Preferred Stock, Series A (included as Exhibit B to Exhibit 3.1
hereto)
3.1(b) Amended and Restated Articles of Amendment Establishing the November 8, 2022, Form 10-Q, exhibit 3.1
7.625% Series B Cumulative Perpetual Preferred Stock (included as
Exhibit C to Exhibit 3.1 hereto)
3.2 Amended and Restated Bylaws (as amended through May 12, May 16, 2017, Form 8-K, exhibit 3.2
2017)
4.1 Description of Atlanticus Holdings Corporation's Securities March 4, 2024, Form 10-K, exhibit 4.1
Registered Pursuant to Section 12 of the Securities Exchange Act of
1934
4.2 Form of common stock certificate March 30, 2016, Form 10-K, exhibit 4.1
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Incorporated by Reference from

Exhibit Atlanticus’ SEC Filings
Number Description of Exhibit Unless Otherwise Indicated(1)
43 Indenture, dated as of November 22, 2021, by and between November 22, 2021, Form 8-K, exhibit 4.1

4.3(a)

4.3(b)
4.3(c)
4.3(d)

43(e)

43(f)

4.3(g)

4.3(h)

43(1)

4.3(j)
43(k)

4.3(1)
10. 1%
10.2+

10.2(a)t
10.2(b)t
10.2(c)t
10.2(d)t
10.2(e)t

10.2(f)t
10.3+

10.4%

10.5¢

Atlanticus Holdings Corporation and U.S. Bank Trust Company,
National Association (as successor to U.S. Bank National
Association), as trustee

First Supplemental Indenture, dated as of November 22, 2021, by
and between Atlanticus Holdings Corporation and U.S. Bank Trust
Company, National Association (as successor to U.S. Bank
National Association), as trustee

Form of 6.125% Senior Notes due 2026 (included in Exhibit 4.3(a)
Second Supplemental Indenture, dated as of January 30, 2024, by
and between Atlanticus Holdings Corporation and U.S. Bank Trust
Company, National Association, as trustee

Form of Additional 6.125% Senior Notes due 2026 (included in
Exhibit 4.3(c))

Third Supplemental Indenture, dated as of January 30, 2024, by and

between Atlanticus Holdings Corporation and U.S. Bank Trust
Company, National Association, as trustee

Form of 9.25% Senior Notes due 2029 — Initial Offering (included
in Exhibit 4.3(e))

Fourth Supplemental Indenture, dated as of July 26, 2024, by and
between Atlanticus Holdings Corporation and U.S. Bank Trust
Company, National Association, as trustee

Form of 9.25% Senior Notes due 2029 — Add-On Offering
(included in Exhibit 4.3(g))

Fifth Supplemental Indenture, dated as of August 26, 2024, by and
between Atlanticus Holdings Corporation and U.S. Bank Trust
Company, National Association, as trustee

Form of 9.25% Senior Notes due 2029 — ATM Offering (included
in Exhibit 4.3(i))

Indenture, dated August 20, 2025, by and among Atlanticus
Holdings Corporation, as issuer, the guarantors party thereto and
U.S. Bank Trust Company, National Association, as trustee

Form of 9.750% Senior Note due 2030 (included in Exhibit 4.3(k))
Stockholders Agreement dated as of April 28, 1999

Fourth Amended and Restated 2014 Equity Incentive Plan

Form of Restricted Stock Agreement—Directors

Form of Restricted Stock Agreement—Employees

Form of Stock Option Agreement—Directors

Form of Stock Option Agreement—Employees

Form of Restricted Stock Unit Agreement—Directors

Form of Restricted Stock Unit Agreement—Employees

Second Amended and Restated Employee Stock Purchase Plan

Amended and Restated Employment Agreement, dated March 18,
2021, between Atlanticus Holdings Corporation and David G.
Hanna

Amended and Restated Employment Agreement, dated March 18,
2021, between Atlanticus Holdings Corporation and Jeffrey A.
Howard

64

November 22, 2021, Form 8-K, exhibit 4.2

November 22, 2021, Form 8-K, exhibit 4.3
February 2, 2024, Form 8-K, exhibit 4.1

February 2, 2024, Form 8-K, exhibit 4.2

January 30, 2024, Form 8-K, exhibit 4.1

January 30, 2024, Form 8-K, exhibit 4.2

July 30, 2024, Form 8-K, exhibit 4.1

July 30, 2024, Form 8-K, exhibit 4.2

August 26, 2024, Form 8-K, exhibit 4.1

August 26, 2024, Form 8-K, exhibit 4.2

August 20, 2025, Form 8-K, exhibit 4.1

August 20, 2025, Form 8-K, exhibit 4.1
January 18, 2000, Form S-1, exhibit 10.1
April 11, 2019, Definitive Proxy Statement
on Schedule 14A, Appendix A

August 14, 2019, Form 10-Q, exhibit 10.2
August 14, 2019, Form 10-Q, exhibit 10.3
August 14, 2019, Form 10-Q, exhibit 10.4
August 14, 2019, Form 10-Q, exhibit 10.5
August 14, 2019, Form 10-Q, exhibit 10.6
August 14, 2019, Form 10-Q, exhibit 10.7
April 10, 2018, Definitive Proxy Statement
on Schedule 14A, Appendix A

May 14, 2021, Form 10-Q, exhibit 10.1

May 14, 2021, Form 10-Q, exhibit 10.2



Incorporated by Reference from

Exhibit Atlanticus’ SEC Filings
Number Description of Exhibit Unless Otherwise Indicated(1)
10.67 Employment Agreement for William R. McCamey March 28, 2014, Form 10-K, exhibit 10.8
10.7% Amended and Restated Consultant Agreement, dated May 1, 2020, May 14, 2021, Form 10-Q, exhibit 10.4
between Atlanticus Services Corporation and Denise M. Harrod
10.87 Outside Director Compensation Package Filed herewith
10.9 Assumption Agreement dated June 30, 2009 between Atlanticus July 7, 2009, Form 8-K, exhibit 10.1
Holdings Corporation (formerly CompuCredit Holdings
Corporation) and Atlanticus Services Corporation (formerly
CompuCredit Corporation)
10.10 Master Indenture for Perimeter Master Note Business Trust, dated May 15, 2017, Form 10-Q, exhibit 10.1
February 8, 2017, among Perimeter Master Note Business Trust,
U.S. Bank National Association and Atlanticus Services
Corporation
10.11**  Purchase Agreement, dated February 8, 2017, among TSO-Fortiva March 15, 2022, Form 10-K, exhibit
Notes Holdco LP, TSO-Fortiva Certificate Holdco LP, Perimeter ~ 10.11(k)
Funding Corporation, Atlanticus Services Corporation and
Perimeter Master Note Business Trust
10.11(a)** First Amendment to Purchase Agreement, dated June 11, 2018, March 30, 2020, Form 10-K, exhibit
among TSO-Fortiva Notes Holdco LP, TSO-Fortiva Certificate 10.11(k)
Holdco LP, Perimeter Funding Corporation, Access Financing,
LLC and Perimeter Master Note Business Trust
10.11(b)** Second Amendment to Purchase Agreement, dated November 16, March 30, 2020, Form 10-K, exhibit
2018, among TSO-Fortiva Notes Holdco LP, TSO-Fortiva 10.11(1)
Certificate Holdco LP, Perimeter Funding Corporation, Access
Financing, LLC and Perimeter Master Note Business Trust
10.11(c)  Third Amendment to Purchase Agreement, dated November 13, March 30, 2020, Form 10-K, exhibit
2019, among TSO-Fortiva Notes Holdco LP, TSO-Fortiva 10.11(m)
Certificate Holdco LP, Perimeter Funding Corporation, Access
Financing, LLC and Perimeter Master Note Business Trust
10.11(d)** Fourth Amendment to Purchase Agreement, dated January 23, March 30, 2020, Form 10-K, exhibit
2020, among TSO-Fortiva Notes Holdco LP, TSO-Fortiva 10.11(n)
Certificate Holdco LP, Perimeter Funding Corporation, Access
Financing, LLC and Perimeter Master Note Business Trust
10.11(e)** Purchase Agreement, dated November 16, 2018, among TSO- March 30, 2020, Form 10-K, exhibit
Fortiva Notes Holdco LP, Perimeter Funding Corporation, Access 10.11(0)
Financing, LLC and Perimeter Master Note Business Trust
10.11(f)  First Amendment to Purchase Agreement, dated November 13, March 30, 2020, Form 10-K, exhibit
2019, among TSO-Fortiva Notes Holdco LP, Perimeter Funding 10.11(p)
Corporation, Access Financing, LLC and Perimeter Master Note
Business Trust
10.11(g)** Second Amendment to Purchase Agreement, dated January 23, March 30, 2020, Form 10-K, exhibit
2020, among TSO-Fortiva Notes Holdco LP, Perimeter Funding 10.11(q)
Corporation, Access Financing, LLC and Perimeter Master Note
Business Trust
10.11(h)  Trust Agreement, dated February 8, 2017, between Perimeter May 15, 2017, Form 10-Q, exhibit 10.1(c)
Funding Corporation and Wilmington Trust, National Association
10.11(i))  First Amendment to Trust Agreement, dated June 11, 2018, March 30, 2020, Form 10-K, exhibit
between Perimeter Funding Corporation and Wilmington Trust, 10.11(u)
National Association
10.12 Master Indenture for Fortiva Retail Credit Master Note Business March 27,2019, Form 10-K, exhibit 10.12
Trust, dated November 9, 2018, among Fortiva Retail Credit
Master Note Business Trust, U.S. Bank National Association and
Access Financing, LLC
10.12(a)** Series 2018-One Indenture Supplement for Fortiva Retail Credit March 4, 2024, Form 10-K, exhibit
Master Note Business Trust, dated November 9, 2018 10.12(a)
10.12(b) Amended and Restated Trust Agreement, dated November 9, 2018, March 27, 2019, Form 10-K, exhibit

between FRC Funding Corporation and Wilmington Trust,
National Association
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Incorporated by Reference from

Exhibit Atlanticus’ SEC Filings Unless
Number Description of Exhibit Otherwise Indicated(1)

10.13**  Amended and Restated Program Management Agreement, dated ~ May 8§, 2025, Form 10-Q, exhibit 10.1
January 1, 2025, between The Bank of Missouri and Atlanticus
Services Corporation

10.13(a)** Amended and Restated Receivable Sales Agreement, dated January May 8, 2025, Form 10-Q, exhibit 10.1(a)
1, 2025, between The Bank of Missouri and Fortiva Funding, LLC

10.13(b)** First Amendment to Amended and Restated Receivable Sales May 8, 2025, Form 10-Q, exhibit 10.1(b)
Agreement, dated January 1,2025, between The Bank of Missouri
and Fortiva Funding, LLC

10.13(c)  Assignment and Assumption Agreement, dated March 24, 2018, May 14, 2019, Form 10-Q, exhibit 10.2(b)
among Mid America Bank & Trust Company, Atlanticus Services
Corporation and The Bank of Missouri

10.13(d)  Assignment and Assumption Agreement, dated March 24, 2018, May 14, 2019, Form 10-Q, exhibit 10.2(c)
among Mid America Bank & Trust Company, Fortiva Funding,
LLC and The Bank of Missouri

10.14**  Amended and Restated Operating Agreement of Access Financial =~ March 30, 2020, Form 10-K, exhibit 10.15
Holdings, LLC, dated November 14, 2019

10.15 Amended and Restated At Market Issuance Sales Agreement, dated August 26, 2024, Form 8-K, exhibit 1.1
August 26, 2024, between Atlanticus Holdings Corporation and B.
Riley Securities, Inc.

10.16 At-The-Market Sales Agreement, dated December 29, 2023, January 2, 2024, Form 8-K, exhibit 1.1
between Atlanticus Holdings Corporation and BTIG, LLC

16.1 Letter of BDO USA, P.C. to the SEC dated April 4, 2024 April 5, 2024, Form 8-K, exhibit 16.1

19.1 Atlanticus Holdings Corporation Policy Statement Regarding March 4, 2024, Form 10-K, exhibit 19.1
Securities Trading

21.1 Subsidiaries of the Registrant Filed herewith

23.1 Consent of Deloitte & Touche LLP Filed herewith

31.1 Certification of Principal Executive Officer pursuant to Rule 13a-  Filed herewith
14(a)

31.2 Certification of Principal Financial Officer pursuant to Rule 13a-  Filed herewith
14(a)

32.1 Certification of Principal Executive Officer and Principal Financial Filed herewith
Officer pursuant to 18 U.S.C. Section 1350

97.1 Atlanticus Holdings Corporation Clawback Policy March 4, 2024, Form 10-K, exhibit 97.1

101.INS  Inline XBRL Instance Document - the instance document does not  Filed herewith
appear in the Interactive Data File because its XBRL tags are
embedded within the Inline XBRL document.

101.SCH Inline XBRL Taxonomy Extension Schema Document Filed herewith

101.CAL Inline XBRL Taxonomy Extension Calculation Linkbase Filed herewith
Document

101.LAB Inline XBRL Taxonomy Extension Label Linkbase Document Filed herewith

101.PRE Inline XBRL Taxonomy Presentation Linkbase Document Filed herewith

101.DEF Inline XBRL Taxonomy Extension Definition Linkbase Document Filed herewith

104 Cover Page Interactive Data File (formatted as Inline XBRL and
contained in Exhibit 101)

i Management contract, compensatory plan or arrangement.

* The exhibits and schedules have been omitted pursuant to Item 601(a)(5) of Regulation S-K. A copy of any omitted
schedule or exhibit will be furnished to the Securities and Exchange Commission upon request. Certain portions of
this document have been omitted because they are both not material and are the type that the Company treats as
private or confidential.

**  Certain portions of this document have been omitted because they are both not material and are the type that the
Company treats as private or confidential.

**%  Filed under CompuCredit Corporation (now Atlanticus Services Corporation) (File No. 000-25751), our predecessor
issuer.

ITEM 16.

FORM 10-K SUMMARY

None.
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By: /s/ Jeffrey A. Howard
Jeffrey A. Howard
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Pursuant to the requirements of the Securities Exchange Act of 1934, as amended, this Report has been signed
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Mack F. Mattingly  Director March 12,2026
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

Opinion on the Financial Statements

We have audited the accompanying consolidated balance sheets of Atlanticus Holdings Corporation and subsidiaries (the
"Company") as of December 31, 2025 and 2024, the related consolidated statements of income, shareholders' and
temporary equity, and cash flows, for years ended December 31, 2025 and 2024, and the related notes (collectively referred
to as the "financial statements"). In our opinion, the financial statements present fairly, in all material respects, the financial
position of the Company as of December 31, 2025 and 2024, and the results of its operations and its cash flows for the years
ended December 31, 2025 and 2024, in conformity with accounting principles generally accepted in the United States of
America.

We have also audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States)
(PCAOB), the Company's internal control over financial reporting as of December 31, 2025, based on criteria established

in Internal Control — Integrated Framework (2013) issued by the Committee of Sponsoring Organizations of the
Treadway Commission and our report dated March 12, 2026, expressed an unqualified opinion on the Company's internal
control over financial reporting.

Basis for Opinion

These financial statements are the responsibility of the Company's management. Our responsibility is to express an opinion
on the Company's financial statements based on our audits. We are a public accounting firm registered with the PCAOB and
are required to be independent with respect to the Company in accordance with the U.S. federal securities laws and the
applicable rules and regulations of the Securities and Exchange Commission and the PCAOB.

We conducted our audits in accordance with the standards of the PCAOB. Those standards require that we plan and perform
the audit to obtain reasonable assurance about whether the financial statements are free of material misstatement, whether
due to error or fraud. Our audits included performing procedures to assess the risks of material misstatement of the financial
statements, whether due to error or fraud, and performing procedures that respond to those risks. Such procedures included
examining, on a test basis, evidence regarding the amounts and disclosures in the financial statements. Our audits also
included evaluating the accounting principles used and significant estimates made by management, as well as evaluating the
overall presentation of the financial statements. We believe that our audits provide a reasonable basis for our opinion.

Critical Audit Matters

The critical audit matters communicated below are matters arising from the current-period audit of the financial statements
that were communicated or required to be communicated to the audit committee and that (1) relate to accounts or
disclosures that are material to the financial statements and (2) involved our especially challenging, subjective, or complex
judgments. The communication of critical audit matters does not alter in any way our opinion on the financial statements,
taken as a whole, and we are not, by communicating the critical audit matters below, providing separate opinions on the
critical audit matters or on the accounts or disclosures to which they relate.

Loans at Fair Value — Refer to Notes 3 and 7 to the Consolidated Financial Statements
Critical Audit Matter Description

The Company has elected the fair value option for Loans at fair value within its Credit as a Service (CaaS) segment, which
are valued at $6,647.9 million at December 31, 2025. The estimation of Loans at fair value uses internally developed
discounted cash flow models that use inputs that are unobservable and are inherently judgmental and reflect management’s
best estimates of the assumptions a market participant would use to calculate fair value. Significant unobservable inputs
used in the valuation methodology include estimates of future charge-off rates and recovery rates (collectively, “credit
losses™), payment rates, yields earned on credit card receivables (“fees assumption”), and servicing cost, as well as the
discount rate.

Given management uses complex internally developed models and unobservable inputs to estimate Loans at fair value,
performing audit procedures to evaluate management’s estimate of the Loans at fair value within the CaaS segment required
a high degree of auditor judgment and subjectivity and increased extent of effort, including the need to involve fair value
specialists.



How the Critical Audit Matter Was Addressed in the Audit
Our audit procedures related to the Loans at fair value within the CaaS segment included the following, among others:

e We tested the effectiveness of internal controls related to the determination of Loans at fair value, including those
controls related to management’s review of the models and the significant inputs used to estimate fair value.

e With the assistance of fair value specialists, we evaluated the reasonableness of the discount rate, including
developing a range of independent estimates, and comparing those to the discount rate selected by management.

e For the significant unobservable inputs used in the valuation model including credit losses, payment rates, fees
assumption, and servicing cost, we performed a quarterly retrospective review of the prior period forecast to actual
value.

e With the assistance of fair value specialists, we developed a range of independent estimates of loan fair value and
compared the Company’s recorded fair value of loans to this range.

Allocation of Purchase Price for the Mercury Financial LLC Acquisition — Refer to Notes 2, 3, and 7 to the
Consolidated Financial Statements

Critical Audit Matter Description

The Company completed the acquisition of Mercury Financial LLC (“Mercury”) on September 11, 2025, which was
accounted for as an asset acquisition. Accordingly, the total purchase consideration paid for assets acquired and liabilities
assumed was allocated based on their respective fair values. This involved management making significant estimates which
were primarily related to the fair value of the loans receivable and contingent consideration.

We identified the allocation of purchase price for the Mercury acquisition as a critical audit matter because of the
significant estimates management made to determine the fair value of the loans at fair value of $3,018.2 million and the
contingent consideration of $40 million. This required a high degree of auditor judgment and an increased extent of effort,
including the need to involve fair value specialists, when performing audit procedures to evaluate the reasonableness of
management’s assumptions.

How the Critical Audit Matter Was Addressed in the Audit

Our audit procedures related to the allocation of purchase price for the Mercury acquisition included the following, among
others:

e We tested the effectiveness of internal controls related to the purchase price allocation, including those controls
related to management’s review of the models and the significant inputs used to estimate fair value of the loans at fair
value and contingent consideration.

e We obtained and evaluated the purchase price allocation report prepared by third-party specialists, along with
relevant supporting documentation, such as the executed purchase and sale agreement, in order to corroborate our
understanding of the substance of the acquisition, as well as assessed the completeness of the assets acquired and
liabilities assumed as part of the acquisition.

e With the assistance of fair value specialists, we evaluated the reasonableness of the discount rates, including
developing a range of independent estimates, and comparing those to the discount rates selected by management.

e With the assistance of fair value specialists, we evaluated the reasonableness of the valuation methodologies and
significant assumptions used in the valuation models, including credit losses, payment rates, fees assumption, and
servicing cost. We compared the key inputs used in the projections to external market sources.

/s/ Deloitte & Touche LLP

Atlanta, GA
March 12, 2026
We have served as the Company's auditor since 2024.



Atlanticus Holdings Corporation and Subsidiaries
Consolidated Balance Sheets
(Dollars in thousands)

December 31, December 31,
2025 2024

Assets
Unrestricted cash and cash equivalents (including $209.6 million and $140.2 million

associated with variable interest entities at December 31, 2025 and December 31,

2024, TESPECHIVELY ) .vrevvieiiieiieeiieitiesie ettt et ettt ettt e e st esseesseenseenaesseesneenseenes $ 621,093 $ 375,416
Restricted cash and cash equivalents (including $117.6 million and $98.8 million

associated with variable interest entities at December 31, 2025 and December 31,

2024, TESPECLIVELY ) .ottt ettt ettt ettt ettt ettt et e et e e beebeebeeneeneens 146,314 124,220
Loans at fair value (including $6,522.9 million and $2,542.9 million associated with

variable interest entities at December 31, 2025 and December 31, 2024,

TESPECHIVELY )ittt ettt ettt ettt e st esta e baesbeerseeraeeneeeseenbeenreens 6,647,882 2,630,274
Loans at amortized cost, net (including $4.1 million and $4.9 million of allowance for

credit losses at December 31, 2025 and December 31, 2024, respectively; and $20.1

million and $19.8 million of deferred revenue at December 31, 2025 and

December 31, 2024, 1ESPECLIVELY) uvevieiieieeiieeiieieeeeie e 82,884 84,332
Property at cost, net 0f depreciation ..........ccvevviereeiieriereee et 12,589 10,519
Intangible assets, Net (INOLE 3) ....eoiiiieiieie et 30,268 —
Operating lease right-0f-USe aSSELS........eeriiiiiieriei et 15,104 13,878
Prepaid expenses and Other @SSELS .......cveiiiiiiieiieii e 66,954 32,068
TOLAL @SSEES ...veevveeteee ettt ettt ettt et et e et e e e e et e e e e e eaeeeenaeeetaeeeaeeeeteeeeraeeareeeeraeanns $ 7,623,088 $ 3,270,707
Liabilities
Accounts payable and accrued EXPENSES .........evvieverierieriieieeiesteseeee et nae e eeee e enes $ 284,514 % 72,088
Operating 1€ase HabIlities .......ooueruieriieiieieieee e 25,283 24,188

Notes payable, net (including $5,739.1 million and $2,128.0 million associated with
variable interest entities at December 31, 2025 and December 31, 2024,

TESPECEIVELY ).ttt ettt et st nee e 5,818,761 2,199,448
SENIOT NOTES, NET ..eiiiiiiiiiiiie ettt e e et e e e e e e e e e e e e s eesaareeeeeessesaaaeeeeeeseennes 698,562 281,552
INCOME taX HHADIIILY .....ieiiieieciiecieeie ettt saee e 152,138 114,068
TOtAl THADIIITIES .....cevvieeee ettt ettt e e e e et e e et e e eaeeeeaaeeeaeeeeaeeeans 6,979,258 2,691,344

Commitments and contingencies (Note 12)

Preferred stock, no par value, 10,000,000 shares authorized:
Series A preferred stock, 400,000 shares issued and outstanding (liquidation

preference - $40.0 million) at December 31, 2025 and December 31, 2024 (Note 6)

() ettt b et b et st b et b bt n et et be b ne e 40,000 40,000
Class B preferred units issued to noncontrolling interests (NOte 6) .......c.ccceeveveeereeennnnne. — 50,000

Shareholders' Equity
Series B preferred stock, no par value, 3,584,131 shares issued and outstanding at

December 31, 2025 (liquidation preference - $89.6 million); 3,301,179 shares issued

and outstanding at December 31, 2024 (liquidation preference - $82.5 million) (1)... — —
Common stock, no par value, 150,000,000 shares authorized: 14,922,462 and

14,904,192 shares issued and outstanding at December 31, 2025 and

December 31, 2024, 1eSPECLIVELY ...vvevieiieiieieeiieeieee ettt — —
Paid-in CaAPILAL......ecciiiiiieiee e et ens 102,276 98,278
REtaINed CAIMINES ...ecuveeiieiiieiiieii ettt ettt et et e st e et eenaeeseesneennes 506,424 394,628
Total shareholders’ equity attributable to Atlanticus Holdings Corporation................... 608,700 492,906
NONCONLIOIING INEEIESS ....vieiieiiieie ettt sttt e ee e e e e e e (4,870) (3,543)
TOtAL QUILY +nveeeieit ettt ettt et sttt ettt et e s e s et e e nee e enes 603,830 489,363
Total liabilities, shareholders' equity and temporary equity........cccoeceeveererieneeneeneenen. $ 7,623,088 $ 3,270,707

(1) Both the Series A preferred stock and the Series B preferred stock have no par value and are part of the same aggregate
10,000,000 shares authorized.

See accompanying notes.
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Atlanticus Holdings Corporation and Subsidiaries

Consolidated Statements of Income
(Dollars in thousands, except per share data)

Revenue and other income:

Consumer loans, including past due fees.........cccoevevieviieviieiieieeeeeeeeeeen
Fees and related income on €arning assets ..........cocvevveevveeveeeesreesreesveeeeseennnns
OhET TEVEIUE ...ttt ettt
Total operating revenue and other iNCOME ..........c..cceevieriieriieciieieeieie e
Other NON-0PErating INCOMEC. ... ...c.verrieirereeieeierteeteeaeeaeereesseeseeseessesseesseesens
Total revenue and Other INCOME .........cceevuieriieiiiieceeeeeie e

TNEETEST EXPEIISE ..enveeneiieiteeiit ettt ettt ettt ettt et et e st et e sabeesaeee e
Provision for Credit 10SSES ......uevvieiiirieiieieeie e
Changes in fair value of 10ans ..........cocveiiriiiiieiieee e
B[S 43 1 1 BTSSP

Operating expenses:

Salaries and DENETIS.......c.eecuiriirieiiee et
Card and 10an SEIVICING .......cvevviervieiierieeieesteeie ettt ee e e sreeereereeseeeeeereens
Marketing and SOIICItAtION .......cc.eecvieiiiieiie ettt

Total OPETAting EXPEINSES ...vievvieeriirierieerieteeteereesreereeseeeeeseesseesseessesseesseassesseens
Income before INCOME tAXES....c.ueererieriierieiieie e
INCOME tAX EXPEIISE ettt ettt e et e
INEE ITICOMIC ...ttt ettt ettt et et et b et e bt et e eeee
Net loss attributable to noncontrolling interests ............occeevveeveerierreecieeeeneennns
Net income attributable to controlling interests ............ccceevveevveriereerieecresiennn
Preferred stock and preferred unit dividends and discount accretion................
Net income attributable to common shareholders ...........c.ccocevoiriniiiiiieneenen,
Net income attributable to common shareholders per common share—basic...

Net income attributable to common shareholders per common share—diluted

See accompanying notes.

F-4

For the Year Ended
December 31,
2025 2024
1,403,646 $ 979,814
452,304 269,771
112,410 60,370
1,968,360 1,309,955
39 1,489
1,968,399 1,311,444
(301,903) (160,173)
(6,235) (16,368)
(1,103,055) (733,471)
557,206 401,432
(69,572) (50,143)
(160,846) (118,400)
(113,265) (56,186)
(5,808) (2,715)
(48,002) (35,411)
(397,493) (262,855)
159,713 138,577
(39,104) (28,471)
120,609 110,106
1,595 1,190
122,204 111,296
(10,408) (23,928)
111,796 $ 87,368
740 $ 5.92
596 § 4.77



Atlanticus Holdings Corporation and Subsidiaries
Consolidated Statements of Shareholders’ Equity and Temporary Equity
For the Years Ended December 31, 2025 and 2024
(Dollars in thousands)

Series B Preferred

Stock Common Stock Temporary Equity
Retained Series A Class B
Shares Shares Paid-In Earnings Noncontrolling Total Preferred Preferred
Issued Amount Issued Amount  Capital (Deficit) Interests Equity Stock Units

Balance at January 1, 2024........... 3,256,561 $ — 14,603,563 § — § 87,415 $307,260 $ (2,258) $392,417 [ $ 40,000 $100,250
Accretion of discount associated

with issuance of subsidiary

CUILY v — — — — — (250) — (250) — 250
Series A preferred stock

dividends ($1.50 dividend per

share per quarter)..........c.coeeuenene — — — — — (2,400) — (2,400) — —
Series B preferred stock

dividends ($0.48 dividend per

share per quarter)..........c.coceeueuene — — — — — (6,274) — (6,274) — —
Class B preferred units dividends

($0.04 dividend per share per

QUATLET) o — — — — —  (15,004) —  (15,004) — —
Stock option exercises and

proceeds related thereto.............. — — 49,682 — 984 — — 984 — —
Compensatory stock issuances,

net of forfeitures........c.coveeneen.. — — 205,301 — — — — — — —
Issuance of common stock ........... — — 125,000 — 7,074 — — 7,074 — —
Issuance of series B preferred

StOCK, Net...c.veiieiriccccne 44,618 — — — 1,082 — — 1,082 — —
Distributions to owners of

noncontrolling interests.............. — — — — — — (148) (148) — —
Contributions by owners of

noncontrolling interests.............. — — — — — — 53 53 — —
Stock-based compensation costs .. — — — — 3,897 — — 3,897 — —
Redemption and retirement of

preferred shares and preferred

UNIES o — — — — — — — — —  (50,500)
Redemption and retirement of

common shares...........ccceeueueune — — (79,354) — (2,174) — — (2,174) — —
Net income (108S)....ccovverirreeerennnns — — — — — 111,296 (1,190) 110,106 —
Balance at December 31, 2024..... 3,301,179 §  — 14,904,192 § — §$ 98,278 $394,628 $ (3,543) $489,363 [ $ 40,000 $ 50,000
Series A preferred stock

dividends ($1.50 dividend per

share per quarter)...........coeeeen.. — — — — — (2,400) — (2,400) — —
Series B preferred stock

dividends ($0.48 dividend per

share per quarter)...........coeenen.. — — — — — (6,608) — (6,608) — —
Class B preferred units dividends

($0.04 dividend per share).......... — — — — — (1,400) — (1,400) — —
Stock option exercises and

proceeds related thereto.............. — — 72,541 — 1,435 — — 1,435 — —
Compensatory stock issuances,

net of forfeitures............... — — 109,109 — — — — — — —
Issuance of common stock — — 200,000 — 11,589 — — 11,589 — —
Issuance of series B preferred

StOCK, NEt..viviieiieicrieeeeieieeeies 282,952 — — — 6,246 — — 6,246 — —
Contributions by owners of

noncontrolling interests.............. — — — — — — 268 268 — —
Stock-based compensation costs .. — — — — 4,295 — — 4,295 — —
Redemption and retirement of

preferred shares and preferred

UNIES ot — — — — — — — — —  (50,000)
Redemption and retirement of

common shares..........c.coccoeeeeee. — — (363,380) — (19,567 — —  (19,567), — —
Net income (108S).....ocvrveirreierennnns — — — — — 122,204 (1,595) 120,609 — —
Balance at December 31, 2025..... 3,584,131 §  — 14922462 § — $102,276 $506,424 $ (4,870) $603,830 | $ 40,000 § —

See accompanying notes.
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Atlanticus Holdings Corporation and Subsidiaries
Consolidated Statements of Cash Flows

(Dollars in thousands)

For the Year Ended December 31,

2025 2024

Operating activities
DA AR 1ot} s TP $ 120,609 $ 110,106
Adjustments to reconcile net income to net cash provided by operating activities:
Depreciation, amortization and accretion, net 9,896 5,187
Provision for credit l0Sses ..........ccceveennenee. 6,235 16,368
Deferred income tax expense 38,654 30,493
Income from accretion of discount associated with Loans at amortized cost, net.................. (27,234) (25,344)
Income from merchant fees associated with Loans at fair value............ccooceeveiieniniencenne. (197,166) (144,344)
Changes in fair value 0f 10ANS .....c..ciouiiiiiiiiiii e e e 1,103,055 733,471
Change in bank partner fees carried at fair value ............occooieviiieniiienieee e 5,830 1,448
Amortization Of debt ISSUANCE COSTS ....ccvuriiiiiiiiiiiiiiiieiireeecereeeeeree et e e eireeeeetreeeeereeeeeereeeeans 18,461 11,828
Stock-based COMPENSALION COSES ....uvveuririiereiiieiieieeie it eee et et et et esee et e et eseeeseeseeneesseenseeneas 4,295 3,897
Changes in assets and liabilities:

Decrease in 16aSe HADILILY .....covieieiieiieiecieie ettt eee e (3,497) (3,014)

Increase in uncollected fees On €arning aSSELS ........cvevueeruerieriierierierieeee e (446,934) (269,914)

Increase (decrease) in income tax lHability.......ccoccveeieiieiieiieieseeeeeee e (584) (2,251)

Increase in accounts payable and accrued EXPENSES .........ecverveeierieerierieneeie e 29,507 2,535

(0111 PP URURVRPRTRIR (23,164) (1,061)
Net cash provided by operating actiVities..........eoveruirierierieriieie et 637,963 469,405
Investing activities
Proceeds from recoveries on charged off receivables ............ccocveviiiiiiiniieiieeieeeeeee e 71,524 44,109
INVeStMENts IN CAINING ASSELS .....evvieiieiiereieieetierteeeeeteerte e st eteeete et eneeseeebesneesseeseesseenseeneennes (4,436,183) (2,628,894)
Proceeds from @arning @SSELS .........c..eeuieruieeriieriieeieeeiieeieeeteeeteesieeebeesreesaaeeseeeseesnseenaeenns 2,930,682 1,839,543
Acquisition of Mercury (net of cash acquired)..........coeveverieiiiieniee e (72,863) —
Purchases and development of Property .......c.ccooeeririereinienieieeiereeeeeee e (5,024) (1,789)
Net cash used in INVEStING ACHIVITIES ....vvervieiiriieiieeiertieie et et eee et esae et e sbe e saeesseeesesseeneeeeeenes (1,511,864) (747,031)
Financing activities
Noncontrolling interests CONIIDULIONS ........ceirueeriirierieeierieeiesie ettt 268 53
Noncontrolling interests diStriDULIONS ..........cevieieriieiieiieieeieie ettt ees — (148)
Proceeds from issuance of COMMON StOCK........cceeeiiiviiiiiiiiiiiieic e 11,589 7,074
Proceeds from issuance of Series B preferred stock, net of issuance costs ..........ccccverveenenee. 6,246 1,082
Preferred stock and preferred unit dividends...........cocoeoeiieriiienieniieeeee e (12,433) (25,741)
Proceeds from exercise of StOCK OPLIONS ......cceeriiiiiriirieiieeeietee e 1,435 984
Purchase and retirement of outstanding stock and preferred units ...........cccoeveverieceneennne. (69,567) (52,674)
Proceeds from issuance of Senior notes, net 0f ISSUANCE COSES......covuvrrriieiiiiiiiiiieeeeeeiiieeeeenn. 425,606 135,252
Proceeds from DOITOWINES. .....coviiiieiieie ettt ettt eae s e eneenes 3,509,593 893,971
Repayment 0f DOTTOWIINES .....covuiiiiiieiiieie ittt ettt st (2,731,065) (566,244)
Net cash provided by financing acCtivities.........cecvereeriieririieniieee et 1,141,672 393,609
Net increase in cash and cash equivalents and restricted cash and cash equivalents.............. 267,771 115,983
Cash and cash equivalents and restricted cash equivalents at beginning of period ................ 499,636 383,653
Cash and cash equivalents and restricted cash equivalents at end of period ............ccccueneeeee. $ 767,407 S 499,636
Cash and cash equivalents, and restricted cash and cash equivalents at end of period
Unrestricted cash and cash eqUiVAIENTS ..........cocceeviriiriirierieierieeciee e $ 621,093 $ 375,416
Restricted cash and cash equIVAIENTS..........cciiiiiiiiiiiii e 146,314 124,220
Cash and cash equivalents, and restricted cash and cash equivalents at end of period........... $ 767,407 S 499,636
Supplemental cash flow information
Cash Paid fOr INTETESE........cceiiiiiiiii e $ 268,390 $ 145,669
Cash paid for income taxes, net Of refunds ...........ccoeveriereriririceeeceeee e $ 1,034 $ 229
Accretion of discount associated with issuance of subsidiary equity .........ccecverveenerrieneenienne $ — $ 250
Decrease in accrued and unpaid preferred stock and preferred unit dividends....................... $ (2,025) $ (2,063)
Noncash investing and financing
Cash assumed upon acquisition Of MEICUIY ........cccuiiiiiieriieieieeie e $ 93,664 $ —

See accompanying notes.
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Atlanticus Holdings Corporation and Subsidiaries
Notes to Consolidated Financial Statements
December 31, 2025 and 2024

1. Description of Our Business

Our accompanying consolidated financial statements include the accounts of Atlanticus Holdings Corporation (the
"Company") and those entities we control.

We are a purpose driven financial technology company. We are primarily focused on facilitating consumer credit
through the use of our financial technology and related services. We provide technology and other support services to
lenders who offer an array of financial products and services, including private label and general purpose card products, to
consumers who may have been declined by other providers of credit. Private label and general purpose card products are
originated by The Bank of Missouri, WebBank and First Bank and Trust (collectively, our “bank partners”). Our bank
partners originate these accounts through multiple channels, including retail and healthcare point-of-sale locations, direct
mail solicitation, digital marketing and partnerships with third parties.

In these Notes to Consolidated Financial Statements, "receivables" or "loans" typically refer to receivables we
have purchased from our bank partners or from other third parties.

We are principally engaged as a program manager, providing a technology platform and corresponding services to
lenders in the U.S. to assist those lenders with offering products to consumers. These lenders pay us a fee and, in most
circumstances, the lenders are then obligated to sell us the receivables they generate from these products. We acquire these
receivables for the principal amount of the loan. For certain of our receivables, we also receive merchant fees from our
retail partners that are used to enhance our returns for those receivables.

We compensate our bank partners monthly for the regulatory oversight they provide associated with our acquired
receivables, the underlying accounts of which they continue to own and service. This compensation is based on both fixed
and variable components dependent on the underlying performance of the acquired receivables (collectively, "Bank partner
fees"). As we are obligated to compensate our bank partners for the duration of the underlying account, we recognize the
fair value of these Bank partner fees within Card and loan servicing on the accompanying consolidated statements of
income on the date we acquire the underlying receivable.

We service the underlying receivables on behalf of our bank partners by providing and/or managing the ongoing
customer service activities in the form of processing payments, providing regular notices of statement activity, and
resolving customer complaints, billing disputes, and fraud claims. Our bank partners continue to own the underlying
consumer accounts that they originate and provide regulatory oversight in the form of reviewing, approving the
development of consumer finance programs and approving all related marketing materials, establishing the policies and
procedures that govern the operation of the consumer finance programs, reviewing and approving customer complaint
correspondence, performing ongoing compliance monitoring and testing and audits of the consumer finance programs, and
providing settlement services between us and our retail partners. From time to time, we also purchase receivables portfolios
from third parties other than our bank partners. These products and services are reported through two reportable segments,
Credit as a Service ("CaaS") and Auto Finance.

Within our CaaS segment, we apply our technology solutions, in combination with the experiences gained, and
infrastructure built from servicing $50 billion in consumer loans over more than 30 years of operating history, to support
lenders in offering more inclusive financial services. These products include private label credit cards using the Fortiva and
Curae brand names as well as merchant associated brands. Private label credit products associated with the healthcare space
are generally issued under the Curae brand while all other retail partnerships, including those in consumer electronics,
furniture, elective medical procedures, and home-improvement use the Fortiva brand or use our retail partners’ brands.
General purpose credit cards use the Aspire, Imagine, Mercury and Fortiva brand names. Our flexible technology solutions
allow our bank partners to integrate our paperless process and instant decisioning platform with the existing infrastructure
of participating retailers, healthcare providers and other service providers. Using our technology and proprietary predictive
analytics, lenders can make instant credit decisions utilizing hundreds of inputs from multiple sources and thereby offer
credit to consumers overlooked by many providers of financing that focus exclusively on consumers with higher FICO
scores. Atlanticus’ decisioning platform is enhanced by artificial intelligence and machine learning, enabling fast, sound
decision-making when it matters most.



We also report within our CaaS segment: 1) servicing income; and 2) gains or losses associated with notes
receivable and equity investments previously made in consumer technology platforms. These include investments in
companies engaged in mobile technologies, marketplace lending and other financial technologies. None of these companies
are publicly-traded, and the carrying values of our investments in these companies are not material.

Within our Auto Finance segment, our CAR subsidiary operations principally purchase and/or service loans
secured by automobiles from or for, and also provide floor plan financing for, a pre-qualified network of independent
automotive dealers and automotive finance companies in the buy-here, pay-here, used car business. We purchase auto loans
at a discount and with dealer retentions or holdbacks that provide risk protection. Also within our Auto Finance segment,
we are providing certain installment lending products in addition to our traditional loans secured by automobiles.

Rules enacted by the Consumer Financial Protection Bureau ("CFPB") which could limit the late fees charged to
consumers were vacated in April 2025. The Courts determined that the CFPB violated the Credit Card Accountability and
Disclosure Act's and the Administrative Procedure Act requirement that penalty fees be "reasonable and proportional" to
the violation. In order to mitigate these impacts and continue to serve consumers, our bank partners took a number of steps,
from modifying products and policies (such as further tightening the criteria used to evaluate new loans) to changing prices
(including increasing interest rates and fees charged to consumers) which are included in our fair value calculations. See
Note 7 "Fair Values of Assets and Liabilities" for more information on our fair value measurements.

2. Acquisition of Mercury Financial LLC

On September 11, 2025, the Company closed the acquisition of all outstanding equity interests of Mercury
Financial LLC (“Mercury”), a leading data- and tech-centric credit card platform utilized by bank partners to provide credit
cards to near-prime consumers in the U.S. The acquisition aligns with Atlanticus’ strategic objective to expand its
consumer credit offerings and increase scale within its credit card operations. At the closing, Mercury became a wholly
owned subsidiary of the Company.

The total purchase consideration was approximately $166.5 million in cash. In addition to the purchase
consideration, the seller has the opportunity under the purchase agreement to receive earn out payments for up to three
years following the closing of the acquisition in an amount equal to 75% of the amount by which the charge-offs of
Mercury’s acquired receivables are less than agreed-upon charge-off levels over a limited period of time. We have
determined the contingent consideration meets the definition of a derivative instrument under Accounting Standards
Codification ("ASC") 815, "Derivatives and Hedging". We have recorded a fair value liability of $40.0 million, associated
with the derivative, within Accounts payable and accrued expenses on the accompanying consolidated balance sheets,
calculated using internally-developed estimates. These estimates on performance of the acquired portfolio include expected
credit losses, payment rates, servicing costs, discount rates and yields earned on our general purpose credit card receivables.
See Note 7, "Fair Values of Assets and Liabilities" for more information.

As a result of the acquisition, the Company added approximately $3.2 billion in gross credit card
receivables, assumed $2.8 billion in collateralized debt and increased the number of customers served on behalf of our bank
partners by 1.3 million. Additionally, the Company acquired certain identifiable finite-lived intangible assets primarily
associated with internally developed software. The Company expensed approximately $2.5 million of acquisition costs and
approximately $4.3 million of one-time severance costs within Other expense and Salaries and benefits, respectively, within
the CaaS segment, during the year ended December 31, 2025. The consolidated statement of operations includes, for the
year ended December 31, 2025, Mercury’s operating results from September 11, 2025 through December 31, 2025. For that
period, Mercury contributed approximately $309.0 million of revenue and $6.2 million of net income. See Note 7 "Fair
Values of Assets and Liabilities" and Note 11 "Notes Payable" for more information on the acquired credit card receivables
and assumed debt obligations and see Note 3 "Significant Accounting Policies and Consolidated Financial Statement
Components" for more information on our finite-lived intangible assets.

The acquisition was accounted for as an asset acquisition under ASC 805, "Business Combinations" as
substantially all of the fair value of the assets acquired were concentrated in a group of similar assets. Fair values of assets
acquired and liabilities assumed were determined using management estimates and third-party valuations (e.g., replacement
cost method).



3. Significant Accounting Policies and Consolidated Financial Statement Components

The following is a summary of significant accounting policies we follow in preparing our consolidated financial
statements, as well as a description of significant components of our consolidated financial statements. The consolidated
financial statements furnished have been prepared in accordance with accounting principles generally accepted in the
United States of America (“GAAP”) and reflect all normal and recurring adjustments that are, in the opinion of
management, necessary for a fair presentation of the results for the periods presented. The preparation of financial
statements in accordance with GAAP requires us to make estimates and assumptions that affect the reported amounts of
assets and liabilities and disclosure of contingent assets and liabilities as of the date of our consolidated financial
statements, as well as the reported amounts of revenues and expenses during each reporting period. We base these estimates
on information available to us as of the date of the financial statements. Actual results could differ materially from these
estimates. Certain estimates, such as credit losses, payment rates, servicing costs, discount rates and yields earned on credit
card receivables, significantly affect the reported amount (and changes thereon) of our Loans at fair value and certain
Accounts payable and accrued expenses (carried at fair value), on our consolidated balance sheets and consolidated
statements of income.

Consolidation

The consolidated financial statements include the accounts of the Company and its wholly owned subsidiaries. The
Company’s policy is to consolidate the financial statements of entities in which it has a controlling financial interest. The
Company determines whether it has a controlling financial interest in an entity by evaluating whether the entity is a voting
interest entity or variable interest entity ("VIE") and if the accounting guidance requires consolidation. For more
information on the Company's VIEs, see Note 9 "Variable Interest Entities".

Unrestricted Cash and Cash Equivalents

Unrestricted cash and cash equivalents consist of cash, money market investments and overnight deposits. We
consider all highly liquid cash investments with low interest rate risk and original maturities of three months or less to be
cash equivalents. Cash equivalents are carried at cost, which approximates fair value. We maintain unrestricted cash and
cash equivalents for general operating purposes. We maintain our cash and cash equivalents in accounts at regulated
domestic financial institutions in amounts that exceed FDIC insured amounts. All cash balances are maintained at well
capitalized institutions.

Restricted Cash and Cash Equivalents

Restricted cash includes certain collections on loans, interest and fees receivable, the cash balances of which are
required to be distributed to noteholders under our debt facilities. Our restricted cash balances also include minimum cash
balances held in accounts at the request of certain of our business partners.

Loans, Interest and Fees Receivable

We maintain two categories of Loans on our consolidated balance sheets: those that are carried at fair value (Loans
at fair value) and those that are carried at net amortized cost (Loans at amortized cost). For our Loans at fair value (within
our CaaS segment), we discontinue the recognition of interest and fees when the receivable becomes contractually 90 or
more days past due. For our Loans at amortized cost (within our Auto Finance segment), we continue interest and fee
billings until the time of charge-off if there is adequate value associated with the underlying asset serving as collateral for
the receivable. Once a loan discontinues accruing interest and fees it is ineligible to return to accrual status. We charge off
receivables underlying our Loans at fair value, against our Changes in fair value of loans, when they become contractually
more than 180 days past due, or 120 days past due if they are enrolled in an installment loan product. We charge off our
Loans at amortized cost receivables, against our Allowance for credit losses, when they become contractually between 120
and 180 days past due. For all of our receivables portfolios, we charge off receivables within 30 days of notification and
confirmation of a customer’s bankruptcy or death. However, in some cases of death, we do not charge off receivables if
there is a surviving, contractually liable individual or estate large enough to pay the debt in full.

Loans at fair value. Loans at fair value represent receivables for which we have elected the fair value option (the
"Fair Value Receivables"). The Fair Value Receivables are held by entities that qualify as VIEs, and are consolidated onto
our consolidated balance sheets, some portfolios of which are unencumbered and some of which are still encumbered under
structured or other financing facilities. Loans and finance receivables include accrued and unpaid interest and fees. All
receivables associated with private label credit and general purpose credit cards are included within this category of
receivables.
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Under the fair value option, fees such as annual fees are taken into income when billed to the consumer or upon
loan acquisition and any cost associated with the loan acquisition are expensed in the period incurred. The Company
estimates the fair value of the loans using a discounted cash flow model, which considers various unobservable inputs such
as credit losses, payment rates, servicing costs, discount rates and yields earned on credit card receivables. The Company
reevaluates the fair value of loans receivable at the close of each measurement period. Changes in the fair value of loans are
recorded as a component of "Changes in fair value of loans" in the consolidated statements of income in the period of the
fair value changes. Changes in the fair value of loans include the impact of current period charge-offs associated with these
receivables.

Further details concerning our loans at fair value are presented within Note 7, "Fair Values of Assets and
Liabilities."

Loans at amortized cost, net. Our loans at amortized cost, net, currently consist of receivables associated with our
Auto Finance segment’s operations and are presented in the consolidated balance sheets net of the related allowance for
credit losses and deferred revenue. We purchased auto loans with outstanding principal of $196.7 million and $209.6
million for the years ended December 31, 2025 and 2024, respectively, through our prequalified network of independent
automotive dealers and automotive finance companies.

We show an allowance for credit losses for our loans at amortized cost. A considerable amount of judgment is
required to assess the ultimate amount of expected losses on loans at amortized cost, and we regularly evaluate and update
our methodologies to determine the most appropriate allowance necessary. Our loans at amortized cost consist of smaller-
balance, homogencous loans in our Auto Finance segment. These loans are further divided into pools based on common
characteristics such as contract or acquisition channel. For each pool, we determine the necessary allowance for credit
losses using reasonable and supportable forecasts that analyze some or all of the following attributes unique to each type of
receivable pool: historical loss rates on similar loans; current delinquency and roll-rate trends which may indicate consumer
loss rates in excess or less than those which historical trends might suggest; the effects of changes in the economy on
consumers such as inflation or other macroeconomic changes; changes in underwriting criteria; unfunded commitments (to
the extent they are unconditional), and estimated recoveries. The aforementioned inputs are calculated using historical
trends over the most recent two year period, and adjusted as needed for current trends and reasonable and supportable
forecasts. We may individually evaluate a receivable or pool of receivables for credit losses if circumstances indicate that
the receivable or pool of receivables may be at higher risk for non-performance than other receivables (e.g., if a particular
retail or auto-finance partner has indications of nonperformance (such as a bankruptcy) that could impact the underlying
pool of receivables we purchased from the partner).

Certain of our loans at amortized cost also contain components of deferred revenue related to loan discounts on the
purchase of our auto finance receivables. As of December 31, 2025 and December 31, 2024, the weighted average
remaining accretion period for the $20.1 million and $19.8 million of deferred revenue reflected in the consolidated balance
sheets was 22 and 24 months, respectively.

A roll-forward (in millions) of our allowance for credit losses by class of receivable is as follows:

For the Year Ended December 31, 2025 2024
Notes Auto Notes Auto

Receivable Finance Total Receivable Finance Total
Allowance for credit losses:
Balance at beginning of period......... $ 5.9) $ 4.9 $ (10.8) $ — 8 (1.8) § (1.8)
Provision for credit losses(1)............ 2.1 4.1 (6.2) (5.9 (10.5) (16.4)
Charge-offS.......cccovvvevienieieeeeee, — 7.5 7.5 — 9.9 9.9
RECOVEIICS ...oovveeieiieieeeeee — (2.6) (2.6) — (2.5) (2.5)
Balance at end of period.................. $ 8.0) § 4.1) § (12.1) $ (59 § 49 $ (10.8)

1) For the years ended December 31, 2024 and 2025, we recorded a provision for credit losses associated with our
notes receivable from consumer technology platforms that are included in Prepaid expenses and other assets on our
consolidated balance sheets.
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December 31, December 31,

As of 2025 2024
Allowance for credit losses:

Balance of Notes Receivable at end of period individually evaluated for impairment ... $ 8.0) $ 5.9
Balance of Auto Finance at end of period individually evaluated for impairment.......... $ 0.6) $ (1.2)
Balance of Auto Finance at end of period collectively evaluated for impairment........... $ 35§ 3.7
Loans at amortized cost:

L0ans at aMOTTZEA COSE.....viiieriiiiririieteeieeeteiee ettt ettt s et b s ese s esesees $ 107.1 $ 109.0
Loans at amortized cost individually evaluated for impairment.............c.ccceeveeveevernnenne. $ 1.1 3 1.5
Loans at amortized cost collectively evaluated for impairment .............ccccoeevervverneennenen. $ 106.0 $ 107.5

Recoveries, noted above, consist of amounts received from the efforts of third-party collectors. All proceeds
received, associated with charged-off accounts, are credited to the allowance for credit losses.

Delinquent loans at amortized cost reflect the principal, fee and interest components of loans we did not collect on
or prior to the contractual due date and are considered "past due". Amounts we believe we will not ultimately collect are
included as a component in our overall allowance for credit losses.

We consider loan delinquencies a key indicator of credit quality because this measure provides the best ongoing
estimate of how a particular class of receivables is performing. An aging of our delinquent loans at amortized cost (in
millions) as of December 31, 2025 and December 31, 2024 is as follows:

December 31, December 31,

As of 2025 2024

30-59 daySs PASE QUE .....ocvivieieeiiciecteee ettt ettt e $ 9.1 $ 7.6
60-89 days PASt AUEC ....c.veeieeiiieiieieeie ettt et et naeneas 3.2 32
90 Or MOTE dAYS PASE AUE ....ueeieieeiieiieie ettt e eseesseenseeneeas 3.0 4.7
Delinquent loans at amortiZed COSt........ovviiiriiriieiieriereeee et 15.3 15.5
Current [0ans at aMOTTIZEA COSt.....eouiiiiiiiiieiiee et 91.8 93.5
Total 10ans at AMOTtIZEd COSt......evruruiirieteirieiiirieieie ettt sens $ 107.1 § 109.0
Balance of loans greater than 90-days delinquent still accruing interest and fees........... $ 26 $ 3.7

Loan Modifications and Restructurings

We review our Loans at amortized cost, net, associated with our Auto Finance segment’s operations to determine
if any modifications for borrowers experiencing financial difficulty were made that would qualify the receivable as a
Financial Difficulty Modification ("FDM"). This could include a restructuring of the loan terms to alleviate the burden of
the borrower's near-term cash requirements, such as a modification of terms to reduce or defer cash payments to help the
borrower attempt to improve its financial condition. For the years ended December 31, 2025 and 2024, no Loans at
amortized cost qualified as a FDM.

Property at Cost, Net of Depreciation

We record our property at cost less accumulated depreciation or amortization. We compute depreciation expense
using the straight-line method over the estimated useful lives of our assets, which are approximately 3 years for computers
and software and 5 years for furniture, fixtures and equipment. We amortize leasehold improvements over the shorter of
their estimated useful lives or the terms of their respective underlying leases.

We periodically review our property to determine if it is impaired. We incurred no impairment costs in the years
ended December 31, 2025 and 2024.



Intangible Assets and Amortization

As part of the acquisition of Mercury, we acquired $32.4 million of identifiable finite-lived intangible assets
primarily associated with internally developed software. These intangible assets are carried at the fair value at acquisition
less accumulated amortization. Amortization is computed on a straight-line basis over the useful lives of the related assets
which is estimated to be 5 years from the date of acquisition. Details of our finite-lived intangible assets were as follows (in
thousands):

December 31,

As of 2025
Intangible assets - ross Carrying AMOUNL..........ccverveerieerierieieerteesteeteeeeeseesseesseessessseaseesseesesssesseesseessesseesses $ 32,430
Accumulated AMOTTIZATION .......couieeieiieetieieeie ettt ee e e e sae s e st e st eseeeateesea st eenseesseensesseesseeseensesnsesseesseenseensenns (2,162)
NEt CAITYING AIMOUNL ......vevveviiteitietieteettetietetesteeteeteestessestessesessesseeseeseessessassessensesseessessassessessessessessessensseseaseas $ 30,268

Amortization expense related to these finite-lived intangible assets was $2.2 million for the year ended December
31, 2025, and is included within depreciation and amortization in the consolidated statements of income. Aggregate
amortization expense of our intangible assets for the next five years is as follows (in thousands):

Amortization

For the Year Ending December 31, Expense
$ 6,486
6,486

6,486

6,486

4,324

30,268

Leases

We determine if an arrangement contains a lease at inception, and leases are classified as either operating or
finance leases at the lease commencement date. An arrangement contains a lease if it implicitly or explicitly identifies an
asset to be used and conveys the right to control the use of the identified asset in exchange for consideration. Right-of-use
("ROU") assets represent our right to use an underlying asset for the lease term and lease liabilities represent our obligation
to make lease payments arising from the lease. ROU assets and lease liabilities are recognized upon commencement of the
lease based on the present value of the lease payments over the lease term. When readily determinable, we use the implicit
rate within the lease. As most of our leases do not provide an implicit interest rate, we generally use our incremental
borrowing rate. The incremental borrowing rate is based on the estimated rate of interest for fully collateralized and fully
amortizing borrowings over a similar term as the lease payments at commencement date. The incremental borrowing rate is
used to determine the present value of lease payments. Our expected lease terms may include options to extend or terminate
the lease when it is reasonably certain that we will exercise that option. Lease expense for operating leases and short-term
leases is recognized on a straight-line basis over the lease term. Expenses associated with operating leases are recorded in
Other expenses on our Consolidated Statements of Income. Short-term leases with a term of 12 months or less are not
capitalized.

Prepaid Expenses and Other Assets

Prepaid expenses and other assets include amounts paid to third parties for marketing and other services as well as
amounts owed to us by third parties. Prepaid amounts are expensed as the underlying related services are performed. Also
included are (1) ongoing deferred costs associated with service contracts and (2) notes receivable and equity investments in
consumer technology platforms carried at cost minus impairment, if any, plus or minus changes resulting from observable
price changes.

Accounts Payable and Accrued Expenses

Accounts payable and accrued expenses reflect both the billed and unbilled amounts owed at the end of a period
for services rendered as well as the fair value of our Bank partner fees associated with purchased receivables.



Rewards Liability

Certain of our credit card accounts are associated with customer reward programs, which allow the customer to
earn rewards that can be redeemed for statement credits, gift cards, cash back or applied against purchases on certain online
platforms. The amount of reward that a customer earns varies based on the terms and conditions of the reward program and
product. When rewards are earned by a customer, rewards expense is recorded as an offset to interchange income, as a
component of Other revenue (on our Consolidated Statements of Income), with a corresponding increase to the customer
rewards liability within Accounts payable and accrued expenses (on our Consolidated Balance Sheets). The customer
rewards liability is computed based on the estimated redemption cost of rewards earned and is reduced as rewards are
redeemed. In estimating the customer rewards liability, the Company considers historical redemption and spending
behavior, as well as the terms and conditions of the reward programs, among other factors. The Company expects that the
majority of rewards earned by customers will eventually be redeemed.

Revenue Recognition and Revenue from Contracts with Customers
Consumer Loans, Including Past Due Fees

Consumer loans, including past due fees reflect interest income, including finance charges, and late fees on loans
in accordance with the terms of the related customer agreements. These fees are recognized when assessed based upon the
contractual terms of the loans. Discounts received associated with auto loans that are not included as part of our Fair Value
Receivables are deferred and amortized over the average life of the related loans using the effective interest method.
Finance charges and fees, net of amounts that we consider uncollectible, are included in loans, interest and fees receivable
and revenue when the fees are earned based upon the contractual terms of the loans. Retail partner incentives such as fee
reductions or rebates are recorded as a reduction to revenue over the period the incentives are earned.

Merchant fees paid or received associated with the acquisition of Fair Value Receivables are recognized when the
merchant confirms the transaction with us, which fulfills the terms of the associated merchant agreement. Our merchant
agreements are defined at the transaction level and do not extend beyond the service already provided (i.e., each transaction
is separate). We independently negotiate each agreement with separate counterparties and consider ourselves the principal
in each agreement with our bank partners and retail partners. As such, we view the economic substance of our relationship
with our retail partners as a service contract. The merchant fee is derived based on the value of the goods purchased from
our retail partners and considers factors such as the consumer’s credit risk and the terms of our bank partners' related
product offering.

Our service comprises a single performance obligation to facilitate the transaction between the retail partner and
its consumer and the merchant fee is recognized into income when the retail partner successfully confirms the transaction,
as no remaining obligations exist under the contract.

Fees and Related Income on Earning Assets

Fees and related income on earning assets primarily include fees associated with credit products such as annual
fees, cash advance fees, and other fees. These fees are assessed based upon the contractual terms of the loans.

We recognize these fees as income when they are billed to the customers’ accounts. Fees and related income on
earning assets, net of amounts that we consider uncollectible, are included in loans, interest and fees receivable and revenue
when the fees are earned based upon the contractual terms of the loans.

Other revenue

Other revenue includes revenue from contracts with customers, which includes interchange revenues, servicing
income, service charges and other customer related fees. We recognize these fees as income in the period earned.

Other non-operating income
Other non-operating income includes income (or loss) associated with investments in non-core businesses or other
items not directly associated with our ongoing operations. None of these companies are publicly-traded and there are no

material pending liquidity events. We will continue to carry the investments on our books at cost minus impairment, if any,
plus or minus changes resulting from observable price changes.
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Revenue from Contracts with Customers

The majority of our revenue is earned from financial instruments and is not included within the scope of ASC 606,
"Revenue from Contracts with Customers". We have determined that revenue from contracts with customers would
primarily consist of merchant fees and interchange revenues in our CaaS segment and servicing revenue and other
customer-related fees in both our CaaS segment and our Auto Finance segment. Interchange fees are earned when our
customers’ cards are used over established card networks. We earn a portion of the interchange fee the card networks
charge merchants for the transaction and these fees are settled daily. Additionally, within interchange revenues are network
incentives which are earned when credit card transactions, associated with accounts we service, are processed through
interchange networks. Servicing revenue is generated by meeting contractual performance obligations related to the
collection of amounts due on receivables, and is settled with the customer net of our fee, which can be settled daily or
monthly. Service charges and other customer related fees are earned from customers based on the occurrence of specific
services and are paid by customers per the terms of their credit agreement. Merchant fees paid or received associated with
the acquisition of Fair Value Receivables are recognized when the merchant confirms the transaction with us, which fulfills
the terms of the associated merchant agreement. None of these revenue streams result in an ongoing obligation beyond what
has already been rendered. Revenue from these contracts with customers is included in Consumer loans, including past due
fees and Other revenue on our consolidated statements of income. Components (in thousands) of our revenue from
contracts with customers is as follows:

For the Year Ended December 31, 2025 CaaS Auto Finance Total
Interchange revenues, Net (1) .....ococovveiiieieieeieeceeeeeee e $ 32,354 § — 8 32,354
SEIVICING INCOME .....veevieniieniieieeeieeiieteeteeeteseeesseesseeseenaeseeesseeseeneeenes 23,241 729 23,970
Service charges and other customer related fees...........ccooveviveiennnnne. 56,053 33 56,086
Total Other TEVENUE.........ccuveeeeeeeee e 111,648 762 112,410
Merchant f8€S (2) ....oovviierieiiieeieceie ettt e 197,166 — 197,166
Total revenue from contracts with customers ..............ccoeveune..e. $ 308,814 § 762 $ 309,576
For the Year Ended December 31, 2024 CaaS Auto Finance Total
Interchange revenues, Net (1) .....ococovveieieieiieeeeeceeeeeeee e $ 19,317 $ — 8 19,317
SEIVICING INCOME .....vvevieniieniieeteeiierieeteeteeeteseeesteesseeseenaeseeesseenseeneeens 9,363 752 10,115
Service charges and other customer related fees...........ccooveviveiennnnne. 30,881 57 30,938
Total Other TEVENUE.........ccuveieeeeeee e 59,561 809 60,370
Merchant f8€S (2) ...oeocviieceiieiieeieeeeeee et 144,344 — 144,344
Total revenue from contracts with customers ..............ccoevenne..e. $ 203,905 $ 809 $ 204,714

(1) Interchange revenue is presented net of customer reward expense and includes network incentives for credit
card transactions processed through interchange networks.
(2) Merchant fees are included Consumer loans, including past due fees on our consolidated statements of income.

Card and Loan Servicing Expenses

Card and loan servicing costs primarily include collections and customer service expenses and our Bank partner
fees. Within this category of expenses are personnel, service bureau, cardholder correspondence and other direct costs
associated with our collections and customer service efforts. Card and loan servicing costs also include outsourced
collections and customer service expenses. We expense card and loan servicing costs as we incur them, with the exception
of prepaid costs, which we expense over respective service periods. As we are obligated to compensate our bank partners
for the duration of the underlying account, we also included changes in the fair value of the Bank partner fees in this
category associated with purchased receivables.

Marketing and Solicitation Expenses

We expense broker fees and product solicitation costs, including printing, credit bureaus, list processing,
telemarketing, postage, and internet marketing fees, as we incur these costs or expend resources.



Acquisitions

The Company follows the guidance in ASC 805, "Business Combinations", for determining the appropriate
accounting treatment for acquisitions. Accounting Standards Update ("ASU") 2017-01, "Clarifying the Definition of a
Business", provides an initial fair value screen to determine if substantially all of the fair value of the assets acquired is
concentrated in a single asset or group of similar assets. If the initial screening test is not met, the set is considered a
business based on whether there are inputs and substantive processes in place. Based on the results of this analysis and
conclusion on an acquisition’s classification of a business combination or an asset acquisition, the accounting treatment is
derived.

If the acquisition is deemed to be a business, the purchase method of accounting is applied. Identifiable assets
acquired and liabilities assumed at the acquisition date are recorded at fair value. If the transaction is deemed to be an asset
acquisition, the cost accumulation and allocation model is used whereby the assets and liabilities are recorded based on the
purchase price and allocated to the individual assets and liabilities based on relative fair values. See Note 2 "Acquisition of
Mercury Financial LLC" for further discussion on our recent acquisition.

Recent Accounting Pronouncements

In December 2025, the Financial Accounting Standards Board (“FASB”) issued Accounting Standards Update
(“ASU”) 2025-11, Interim Reporting (Topic 270): Narrow-Scope Improvements. The ASU clarifies existing interim
disclosure requirements and establishes a principle requiring entities to disclose events that occur after the end of the most
recent annual reporting period that have a material impact on the entity. The new guidance is effective for annual reporting
periods beginning after December 15, 2027, and interim periods within those annual reporting periods. Early adoption is
permitted. The amendments are applied prospectively. We are currently evaluating the potential impact of adopting this new
guidance on our financial statements and disclosures but the new guidance is not expected to have a significant impact to
the Company’s consolidated financial statements when adopted.

In November 2025, the FASB issued ASU 2025-08, Financial Instruments—Credit Losses (Topic 326):
Purchased Loans. The ASU requires purchased seasoned loans to be accounted for using a gross-up approach, which is
intended to enhance comparability in accounting for acquired financial assets. The guidance is effective for public business
entities for annual reporting periods beginning after December 15, 2026, including interim periods within those annual
reporting periods. Early adoption is permitted. We are currently evaluating the potential impact of adopting this new
guidance on our financial statements and disclosures but the new guidance is not expected to have a significant impact to
the Company’s consolidated financial statements when adopted.

In July 2025, the FASB issued ASU 2025-05, "Financial Instruments — Credit Losses (Topic 326): Measurement
of Credit Losses for Accounts Receivable and Contract Assets", which improves transparency to provide all entities with a
practical expedient when estimating expected credit losses for current accounts receivable and current contract assets
arising from transactions accounted for under Topic 606. All entities may elect a practical expedient that assumes that
current conditions as of the balance sheet date do not change for the remaining life of the asset. The new guidance is
effective for fiscal years beginning after December 15, 2025, and interim reporting periods within those annual periods.
Early adoption is permitted. We are currently evaluating the potential impact of adopting this new guidance on our financial
statements and disclosures but the new guidance is not expected to have a significant impact to the Company’s consolidated
financial statements when adopted.

In November 2024, the FASB issued ASU 2024-03, "Income Statement—Reporting Comprehensive Income—
Expense Disaggregation Disclosures" which requires disaggregated disclosure of income statement expenses for public
business entities. The ASU does not change the expense captions an entity presents on the face of the income statement.
Instead, it requires disaggregation of certain expense captions into specified categories in disclosures within the footnotes to
the financial statements. The amendments in this Update are effective for annual reporting periods beginning after
December 15, 2026, and interim reporting periods beginning after December 15, 2027 and early adoption of the
amendments is permitted. We are currently evaluating the potential impact of adopting this new guidance on our financial
statements and disclosures but the new guidance is not expected to have a significant impact to the Company’s consolidated
financial statements when adopted.



In December 2023, the FASB issued ASU 2023-09, "Income Taxes (Topic 740): Improvements to Income Tax
Disclosures" ("Topic 740"). Topic 740 modifies the rules on income tax disclosures to require entities to disclose (i)
specific categories in the rate reconciliations, (ii) the income (loss) from continuing operations before income tax expense
or benefit (separated between domestic and foreign) and (iii) income tax expense or benefit from continuing operations
(separated by federal, state and local, and foreign jurisdictions). Among other changes, Topic 740 also requires entities to
disclose their income tax payments to federal, state and local, and foreign jurisdictions, among other changes. The guidance
was effective for annual periods beginning after December 15, 2024. We adopted ASU 2023-09 for the year ended
December 31, 2025, and elected to apply the standard retrospectively to all periods presented. Adoption of this standard did
not have a material effect on our consolidated financial statements, but it did result in additional income tax disclosures
within Note 13 "Income Taxes" to our consolidated financial statements.

4. Segment Reporting

We operate primarily within one industry consisting of two reportable segments by which we manage our
business. Our two reportable segments are: CaaS and Auto Finance. The Company defines operating segments to be
components of the Company for which discrete financial information is evaluated regularly by the Company’s Chief
Executive Officer (our chief operating decision maker, "CODM") to allocate resources and evaluate financial performance.
The CODM uses GAAP Income before income taxes to evaluate segment profitability as it provides the best insight into
the segments overall economic performance. Income before income taxes is used regularly in the forecasting and budgeting
process when assessing performance on a quarterly basis and making decisions about capital and personnel allocations.

Our CaaS segment includes the operations of three operating segments aggregated into one reportable segment
which includes our private label credit, our general purpose credit card receivables and those general purpose credit card
receivables acquired as part of our acquisition of Mercury, all of which, through our bank partners, provide financing
solutions to consumers. Our Auto Finance reportable segment purchases and/or service loans secured by automobiles and
provides other financing options to independent automotive dealers and automotive finance companies. These two
reportable segments were determined by management based on the characteristics of the underlying products, management
structures and expected returns.

We have no material amounts of long lived assets located outside of the U.S. and all revenue is generated within
the U.S.

We measure the profitability of our reportable segments based on their income after allocation of specific costs
and corporate overhead (Income before income taxes); however, our segment results do not reflect any charges for internal
capital allocations among our segments. Company revenues, expenses and profitability are aggregated into these segments
and presented to the CODM as detailed below. Overhead costs are allocated based on headcounts and other applicable
measures to better align costs with the associated revenues. Income taxes are allocated to the individual segments whereby
each operating segment determines income tax expense or benefit as if it filed a separate tax return.



Reportable segment information (in thousands) is as follows:

Year Ended December 31, 2025 CaaS Auto Finance Total
Revenue and other income:
Consumer loans, including past due fees............ccocooveveirieiiriereeane. $ 1,366,121 $ 37,525 $ 1,403,646
Fees and related income on earning assets ............oceevveeveerveeveevenneens 450,929 1,375 452,304
Other TEVENUE .....cviieiiieiie ettt sbeesneeeneas 111,648 762 112,410
Total operating revenue and other income ............ccevevereienenennne 1,928,698 39,662 1,968,360
Other NoN-operating INCOME.........cc.veevueerieerieenieeeieesreeneeeneeeeneeeenes 39 — 39
Total revenue and other INCOME .........ccveviviiiieiiieeeeeee e, 1,928,737 39,662 1,968,399
TNEETEST EXPEIISE ..evvveeneiieeieeiieerireeteeesiteeteeeaeeebeeeteeeteeeseesnseeenseennns (299,936) (1,967) (301,903)
Provision for credit 10SSES ......ovverieriieieiieiieiecie e (2,052) (4,183) (6,235)
Changes in fair value of 10ans ...........cccceevvevieriicieiiecccc e (1,103,055) — (1,103,055)
INEE MATZIN . ..eviiiieiieieeie ettt re et eteeeteesteebe e s e esaesseesseesseessensaens 523,694 33,512 557,206
Operating expenses:
Salaries and DEnefits..........ccveeeerierieiiieieciee e (64,628) (4,944) (69,572)
Card and 10an SEIVICING........ccccvveveeeeriieriieieeie e seesie e eee e saeenees (147,693) (13,153) (160,846)
Marketing and SOIICItAtioN.........c.ccverveeierierierie et (113,148) (117) (113,265)
DEPIECIALION ...ttt ettt e et e eseeeneeneeens (5,733) (75) (5,808)
(35 TS SRRt (43,613) (4,389) (48,002)
Total OpPerating EXPENSES ......c.eeverrierrierreeeeriereiereeereeeeesseenseeseeeenseens (374,815) (22,678) (397,493)
Income before iNCOME tAXES........cvievieeeiieeieeeieeeeee e $ 148,879 $ 10,834 $ 159,713
TOEAL ASSEES ..ttt ettt $ 7,535,800 $ 87,288 §$ 7,623,088

Year Ended December 31, 2024 CaaS Auto Finance Total
Revenue and other income:
Consumer loans, including past due fees..........ccocoovevveieeeeecereeenenne. $ 939,514 $ 40,300 $ 979,814
Fees and related income on earning assets ............oceevveeeerveeveneennnnns 269,688 83 269,771
OFNET TEVENUEC ...t 59,561 809 60,370
Total operating revenue and other inCOMe ............ccceevveeeerrerreenennnnns 1,268,763 41,192 1,309,955
Other NON-0Perating INCOME.......cc.eevveeeerrerreerieeieseeseenseereeeesseesseens 334 1,155 1,489
Total revenue and other INCOME .........cceeevvveiiieiiiiieeee e 1,269,097 42,347 1,311,444
INEEIESt EXPEIISE ...evvevieiieniieite et etie sttt e ettt et eeneeeeeeseeenseenneas (157,178) (2,995) (160,173)
Provision for credit 10SSES ......ooverieriieieiiereee et (5,832) (10,536) (16,368)
Changes in fair value of 10ans ..........cceccevverieiiiiieiieec e (733,471) — (733,471)
NEE MNATZIN ..ottt ettt enseeseenseenseensenseens 372,616 28,816 401,432
Operating expenses:
Salaries and DENefits..........ecveeeerieriieiieieeeeeee e (45,283) (4,860) (50,143)
Card and 10an SEIVICING ......ccveruieiieieeiieriieie et (105,149) (13,251) (118,400)
Marketing and SOIiCItation..........cceerueeierieriee et (56,062) (124) (56,186)
DEPIECIATION ...ttt ettt e e eens (2,641) (74) (2,715)
ONET ..ottt et e e e aeebe et eaeereens (31,082) (4,329) (35,411)
Total OPEerating EXPENSES ......c.eeeeeeierierieniereeeteeieeieeeee e e see e (240,217) (22,638) (262,855)
Income before INCOME tAXES .......eeeeeeeeee e $ 132,399 $ 6,178 $ 138,577
TOLAL @SSELS ...vveeviieeietiiete ettt ettt ettt ettt ea s $ 3,181,428 § 89,279 § 3,270,707
5. Shareholders’ Equity and Preferred Stock

During the years ended December 31, 2025 and 2024, we repurchased and contemporaneously retired 363,380
shares and 79,354 shares of our common stock at an aggregate cost of $19.6 million and $2.2 million, respectively,
pursuant to both open market and private purchases and the return of stock by holders of equity incentive awards to pay tax
withholding obligations.
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Preferred Stock

Our preferred stock consists of 7.625% Series B Cumulative Perpetual Preferred Stock (the "Series B preferred
stock™), liquidation preference of $25.00 per share. We pay cumulative cash dividends on the Series B Preferred Stock,
when and as declared by our Board of Directors, in the amount of $1.90625 per share each year, which is equivalent to
7.625% of the $25.00 liquidation preference per share.

No shares of Series B Preferred Stock were repurchased in the years ended December 31, 2025 and 2024.
ATM Programs

On August 10, 2022, we entered into an At Market Issuance Sales Agreement (the "Preferred Stock Sales
Agreement") providing for the sale by the Company of up to an aggregate offering price of $100.0 million of our (i) Series
B preferred stock and (ii) 6.125% Senior Notes due 2026 (the "2026 Senior Notes") from time to time through a sales agent,
in connection with the Company's Series B preferred stock and 2026 Senior Notes "at-the-market" offering program (the
"Preferred Stock ATM Program"). On August 26, 2024, we amended and restated the Preferred Stock Sales Agreement to
remove our 2026 Senior Notes and to include our 9.25% Senior Notes due 2029 (the "2029 Senior Notes") in the Preferred
Stock ATM Program. On December 29, 2023, the Company entered into an At-The-Market Sales Agreement (the
"Common Stock Sales Agreement") providing for the sale by the Company of its common stock, no par value per share, up
to an aggregate offering price of $50.0 million, from time to time to or through a sales agent, in connection with the
Company’s common stock ATM Program ("Common Stock ATM Program"). Sales pursuant to both the Preferred Stock
Sales Agreement and Common Stock Sales Agreement, if any, may be made in transactions that are deemed to be "at-the-
market offerings" as defined in Rule 415 under the Securities Act of 1933, as amended (the "Securities Act"), including
sales made directly on or through the NASDAQ Global Select Market. The sales agents will make all sales using
commercially reasonable efforts consistent with their normal trading and sales practices up to the amount specified in, and
otherwise in accordance with the terms of, the placement notices.

During the years ended December 31, 2025 and 2024, we sold 282,952 shares and 44,618 shares, respectively, of
our Series B preferred stock under our Preferred Stock ATM Program for net proceeds of $6.3 million and $1.1 million,
respectively. During the years ended December 31, 2025 and 2024, no 2026 Senior Notes were sold under the Company's
Preferred Stock ATM Program. During the years ended December 31, 2025 and 2024, we sold $38.9 million and $24.9
million, respectively, principal amount of our 2029 Senior Notes under our Preferred Stock ATM Program for net proceeds
of $38.2 million and $24.6 million, respectively.

During the years ended December 31, 2025 and 2024, we sold 200,000 common shares and 125,000 common
shares, respectively, under the Company’s Common Stock ATM Program for net proceeds of $11.6 and $7.1 million,
respectively.

6. Redeemable Preferred Stock

On November 26, 2014, we and certain of our subsidiaries entered into a Loan and Security Agreement with Dove
Ventures, LLC, a Nevada limited liability company ("Dove"). The agreement provided for a senior secured term loan
facility in an amount of up to $40.0 million at any time outstanding. On December 27, 2019, the Company issued 400,000
shares of'its Series A Preferred Stock with an aggregate initial liquidation preference of $40.0 million, in exchange for full
satisfaction of the $40.0 million that the Company owed Dove under the Loan and Security Agreement. Dividends on the
preferred stock are 6% per annum (cumulative, non-compounding) and are payable as declared, and in preference to any
dividends on common stock and Series B preferred stock, in cash. The Series A Preferred Stock is perpetual and has no
maturity date. The Company may, at its option, redeem the shares of Series A Preferred Stock at a redemption price equal
to $100 per share, plus any accumulated and unpaid dividends. At the request of holders of a majority of the shares of
Series A Preferred Stock, the Company shall offer to redeem all of the Series A Preferred Stock at a redemption price equal
to $100 per share, plus any accumulated and unpaid dividends, at the option of the holders thereof. Upon the election by the
holders of a majority of the shares of Series A Preferred Stock, each share of the Series A Preferred Stock is convertible
into the number of shares of the Company’s common stock as is determined by dividing (i) the sum of (a) $100 and (b) any
accumulated and unpaid dividends on such share by (ii) an initial conversion price equal to $10 per share, subject to certain
adjustment in certain circumstances to prevent dilution. Given the redemption rights contained within the Series A
Preferred Stock, we account for the outstanding preferred stock as temporary equity in the consolidated balance sheets.
Dividends paid on the Series A Preferred Stock are deducted from Net income attributable to controlling interests to derive
Net income attributable to common shareholders. The common stock issuable upon conversion of Series A Preferred Stock
is included in our calculation of Net income attributable to common shareholders per share—diluted. See Note 14, "Net
Income Attributable to Controlling Interests Per Common Share" for more information.
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Dove is a limited liability company owned by three trusts. David G. Hanna is the sole shareholder and the
President of the corporation that serves as the sole trustee of one of the trusts, and David G. Hanna and members of his
immediate family are the beneficiaries of this trust. Frank J. Hanna, III is the sole shareholder and the President of the
corporation that serves as the sole trustee of the other two trusts, and Frank J. Hanna, IIT and members of his immediate
family are the beneficiaries of these other two trusts.

On November 14, 2019, a wholly owned subsidiary issued 50.5 million Class B preferred units at a purchase price
of $1.00 per unit to an unrelated third party. The units carried a 16% preferred return to be paid quarterly. In March 2020,
the subsidiary issued an additional 50.0 million Class B preferred units under the same terms. The proceeds from the
transaction were used for general corporate purposes. During the year ended December 31, 2024, we redeemed 50.5 million
of the Class B preferred units at $1.00 per unit plus accrued but unpaid interest thereon. In March 2025, we redeemed the
remaining 50.0 million of Class B preferred units at $1.00 per unit plus accrued but unpaid interest thereon. In periods
where present, we have included the issuance of these Class B preferred units as temporary noncontrolling interest on the
consolidated balance sheets. Dividends paid on the Class B preferred units were deducted from Net income attributable to
controlling interests to derive Net income attributable to common shareholders. See Note 14, "Net Income Attributable to
Controlling Interests Per Common Share" for more information.

7. Fair Values of Assets and Liabilities

Fair value is defined as the price that would be received for an asset or paid to transfer a liability (an exit price) in
the principal or most advantageous market for the asset or liability in an orderly transaction between market participants on
the measurement date.

We update our fair value analysis each quarter, with changes since the prior reporting period reflected as a
component of "Changes in fair value of loans" in the consolidated statements of income. Changes in yields, purchase and
payment rates, servicing rates, realized and projected credit loss rates and discount rates will lead to changes in the fair
value of loans and therefore impact earnings. Further, our retail asset typically has seasonal growth during the summer
months, impacting the fair value of assets.

Fair value differs from amortized cost accounting in the following ways:

e  Receivables are recorded at their fair value, not their principal and fee balance or cost basis;

e  The fair value of the loans takes into consideration net charge-offs for the remaining life of the loans with
no separate allowance for credit loss calculation;

e  Certain fee billings (such as non-refundable annual fees) and expenses of loans are no longer deferred but
recognized (when billed or incurred) in income or expense, respectively;

e  The net present value of cash flows associated with future fee billings on existing receivables are included
in fair value;

e  Changes in the fair value of loans impact net margins; and

e  Net charge-offs are recognized as they occur rather than through the establishment of an allowance and
provision for credit losses for those loans, interest and fees receivable carried at amortized cost.

For receivables that are carried at net amortized cost, we include disclosures of the fair value of such receivables to
the extent practicable within the disclosures below.

Where applicable, we account for our financial assets and liabilities at fair value based upon a three-tiered
valuation system. In general, fair values determined by Level 1 inputs use quoted prices (unadjusted) in active markets for
identical assets or liabilities that we have the ability to access. Fair values determined by Level 2 inputs use inputs other
than quoted prices included in Level 1 that are observable for the asset or liability, either directly or indirectly. Level 2
inputs include quoted prices for similar assets and liabilities in active markets, and inputs other than quoted prices that are
observable for the asset or liability, such as interest rates and yield curves that are observable at commonly quoted intervals.
Level 3 inputs are unobservable inputs for the asset or liability, and include situations where there is little, if any, market
activity for the asset or liability. Where inputs used to measure fair value may fall into different levels of the fair value
hierarchy, the level in the fair value hierarchy within which the fair value measurement in its entirety has been determined
is based on the lowest level input that is significant to the fair value measurement in its entirety.



Valuations and Techniques for Assets

Our assessment of the significance of a particular input to the fair value measurement in its entirety requires
judgment and considers factors specific to the asset or liability. The table below summarizes (in thousands) by fair value
hierarchy the December 31, 2025 and December 31, 2024 fair values and carrying amounts of (1) our assets that are carried
at fair value in our consolidated financial statements and (2) our assets not carried at fair value, but for which fair value
disclosures are required:

Quoted
Prices in
Active Significant
Markets for Other Significant
Identical Observable Unobservable  Carrying
Assets Inputs Inputs Amount of
Assets — As of December 31, 2025 (1) (Level 1) (Level 2) (Level 3) Assets

Loans at amortized cost, net for which it is practicable to
estimate fair value and which are carried at net
AMOTTIZEA COS.vviiiiiiiiiiiie e $

97,539 § 82,884

$
§ 6,047,882 § 6,647,882

&L &P

Loans at fair Value .........oooviiieee oo $ —

(1) For cash, deposits and investments in equity securities, the carrying amount is a reasonable estimate of fair value.

Quoted
Prices in
Active Significant
Markets for Other Significant
Identical Observable Unobservable  Carrying
Assets Inputs Inputs Amount of
Assets — As of December 31, 2024 (1) (Level 1) (Level 2) (Level 3) Assets

Loans at amortized cost, net for which it is practicable to
estimate fair value and which are carried at net
AMOTTIZEA COS.vviiniiiiieiie e $ —

95,871 § 84,332
2,630,274 § 2,630,274

&L A

$
Loans at fair value $

(1) For cash, deposits and investments in equity securities, the carrying amount is a reasonable estimate of fair value.

For those asset classes above that are carried at fair value in our consolidated financial statements, gains and losses
associated with fair value changes are detailed on our consolidated statements of income as a component of Changes in fair
value of loans. Variations in the three month U.S. Treasury bill rate over the measurement period are used to determine the
portion of change in fair value considered to be attributable to changes in instrument-specific credit risk. These variations
are applied to the period end discount rate we use to determine fair value. For our loans included in the above table, we
assess the fair value of these assets based on our estimate of future cash flows net of servicing costs. For the years ended
December 31, 2025 and 2024, we estimate the portion of fair value changes considered to be attributable to changes in
instrument-specific credit risk to be $8.6 million and $14.3 million, respectively.
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For Level 3 assets carried at fair value measured on a recurring basis using significant unobservable inputs, the
following table presents (in thousands) a reconciliation of the beginning and ending balances for the years ended December
31, 2025 and 2024:

Loans at Fair Value

2025 2024

Balance at JanUAry 1,........cccoeveeivieriiieieeeieeeeeee e $ 2,630,274 $ 2,173,759
Acquisition of Mercury receivables at fair value .............cc.c...... 3,018,211 -
Changes in fair value of loans at fair value, included in

CATTHIIIZS .. v evveeereeeureeeeteeeiteenareessaeensseesseeeseeeseeenseeenseesnseeenseesnnes (48,041) 129,832
Changes in fair value due to current period principal charge-

offs, net of recoveries (1) ...coviiviriirierieecie e (723,875) (611,319)
Changes in fair value due to current period finance and fee

Charge-offs (1) .oovieieeieeiee e (331,139) (251,984)
Total Changes in fair value of oans (2) .......cccocvevveevienieneeeiennnnn, (1,103,055) (733,471)
PUICRASES ... 4,463,665 2,580,684
Finance and fees, added to the account balance............c.............. 1,657,215 1,080,950
Y188 (30013 111U (4,018,428) (2,471,648)
Balance at December 31,(3) ..vooverierieiieeieeee e $ 6,647,882 $ 2,630,274
Aggregate unpaid gross balance of loans carried at fair value...... $ 6,940,489 $ 2,724,782
Change in unrealized losses for the period included in earnings

(or changes in net assets) for assets held at the end of the

PETIO .ttt $  (48,041) $ 129,832

(1) Reflects the current period charge-offs (net of recoveries) of loans at fair value.

(2) Total Changes in fair value of loans is included in our consolidated statements of income.

(3) As of December 31, 2025 and December 31, 2024, the aggregate unpaid principal balance included within loans at fair
value was $6,473 million and $2,473 million, respectively.

The unrealized gains and losses for assets within the Level 3 category presented in the tables above include
changes in fair value that are attributable to both observable and unobservable inputs.

Loans at Fair Value. The fair value of Loans at fair value is based on the present value of future cash flows using
a valuation model of expected cash flows and the estimated cost to service and collect those cash flows. We estimate the
present value of these future cash flows using internally-developed estimates of assumptions third-party market participants
would use in determining fair value, including estimates of credit losses, payment rates, servicing costs, discount rates and
yields earned on private label credit and general purpose credit card receivables. We forecast the cash flows underlying our
fair value assessment based on the individual offer type (in the case of general purpose credit cards) or by specific offers at
our retail partners (for private label credit). While overall product return requirements among the offer types may be
similar, the individual product offerings necessary to achieve those returns is often unique to each offer and retailer based
on several factors, including acceptance rates of the offers by consumers and underlying consumer performance data which
varies by offer type.

Our fair value models include market degradation to reflect the possibility of delinquency rates increasing in the
near term (and the corresponding increase in charge-offs and decrease in payments) above the level that current trends
would suggest.

The fair value of loans we acquire associated with our retail partners are typically lower than the aggregate unpaid
gross balance of the underlying loans due to loan originations by our bank partners that contain below market interest rates
or fees charged to consumers. Under agreements with our bank partners, we are required to purchase these receivables for
amounts that may be in excess of fair value. In these instances, a fair value assessment that is less than the purchase price of
the receivable can occur on the date we initially acquire the receivable, resulting in a loss on acquisition of the receivable.
This negative fair value assessment is included in Changes in fair value of loans on our consolidated statements of income.

In cases where we acquire receivables below market rates, we charge merchant fees to our retail partners to
facilitate the transaction and ensure we earn adequate returns. These merchant fees are based on the value of the goods
purchased from our retail partners, the consumer’s credit risk and the terms of our bank partners' related product offering.
These fees are recognized upon completion of our services, which coincides with the funding of the loan by our bank
partners, in Consumer loans, including past due fees on our consolidated statements of income. These merchant fees often
offset the negative impact of the initial acquisition of the underlying receivable. As such, it is not always necessary for us to
collect the aggregate unpaid gross balance of the underlying receivable to achieve desired returns.
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Valuations and Techniques for Liabilities

Our assessment of the significance of a particular input to the fair value measurement in its entirety requires
judgment and considers factors specific to the liability. The table below summarizes (in thousands) by fair value hierarchy
the December 31, 2025 and 2024 fair values and carrying amounts of our liabilities not carried at fair value, but for which
fair value disclosures are required:

Quoted
Prices in
Active Significant
Markets for Other Significant
Identical Observable Unobservable  Carrying
Assets Inputs Inputs Amount of
Liabilities — As of December 31, 2025 (Level 1) (Level 2) (Level 3) Liabilities
Bank partner fe€s. ..........covvveverieieieeieeeeeieeeeeeee e $ — 3 — 3 28,668 $ 28,668
Contingent consideration...............ccccveveveveeervereerereeeieneenes $ — 3 — 3 40,000 $ 40,000
Liabilities not carried at fair value
Revolving credit facilities ...........cevvevvevvevieiiicieieeeeeee. $ — 3 — $ 5972,582 $ 5,813.474
Amortizing debt facilities..........cooveevveeeiieeeeeeeeeeeeeee $ — — 5287 $ 5,287
SENIOT NOTES, TEL ...ttt $ 317364 $ — 392,000 $ 698,562
Quoted
Prices in
Active Significant
Markets for Other Significant
Identical Observable Unobservable  Carrying
Assets Inputs Inputs Amount of
Liabilities — As of December 31, 2024 (Level 1) (Level 2) (Level 3) Liabilities
Bank partner fe€s. ..........ceovvveverieieieeieeeceeeeeee e $ — 3 — 3 13,644 $ 13,644
Loan purchase commitment .............ccccceveveveieeereeererenranann. $ — 3 — 3 285 $ 285
Liabilities not carried at fair value
Revolving credit facilities ...........cevvevvevveiieieicieieieiee, $ — 3 — $ 2,149,933 $§ 2,193,993
Amortizing debt facilities..........ccooveveriereveiieieeieeceeeen $ — 3 — 3 5455 $ 5,455
SENIOT NOTES, NET ..veveveieiaiecececieeeiririres ettt eeeeeeeaes $ 281,703 $ — 3 — $ 281,552

Bank partner fees. Bank partner fees carried at fair value in accordance with ASC 815, reflect the estimated fair
value of future compensation we owe our bank partners associated with the regulatory oversight and other services they
provide on our acquired receivables, the underlying accounts of which they continue to own and service. This compensation
is based on both a fixed and variable component, dependent on the underlying performance of the acquired receivables. We
estimate the present value of this compensation using internally-developed estimates of payment rates and discount rates.
We recognize the fair value of these Bank partner fees within Card and loan servicing on the accompanying consolidated
statements of income on the date we acquire the underlying receivable with the corresponding liability recorded within
Accounts payable and accrued expenses on the accompanying consolidated balance sheets.

Contingent consideration. As part of our acquisition of Mercury, the seller has the opportunity under the purchase
agreement to receive earn out payments for up to three years following the closing of the acquisition in an amount equal to
75% of the amount by which the charge-offs of Mercury’s acquired receivables are less than agreed-upon charge-off levels
over a limited period of time. We have determined the contingent consideration meets the definition of a derivative
instrument not designated as a hedge under ASC 815. We have recorded the derivative at fair value within Accounts
payable and accrued expenses on the accompanying consolidated balance sheets, calculated using internally-developed
estimates in a Monte Carlo simulation. For each simulation path, the contingent consideration payments are calculated
based on the contractual terms, and then discounted at the term-matched risk free rate plus a credit spread. The value of the
contingent consideration is calculated as the average present value over all simulated paths. Key assumptions used in the
projection included the expected charge off rates and estimated volatility of these charge off rates. We recognize changes in
the fair value of this contingent consideration within Other operating expense on the accompanying consolidated statements
of income with the corresponding liability recorded within Accounts payable and accrued expenses on the accompanying
consolidated balance sheets.
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For our credit and debt facilities where market prices are not available, we assess the fair value of these liabilities
based on our estimate of future cash flows generated from their underlying credit card receivables collateral, net of
servicing compensation required under the note facilities. We have evaluated the fair value of our third party debt by
analyzing repayment terms and credit spreads included in our recent financing arrangements to those of our existing
facilities. See Note 11, "Notes Payable," for further discussion on our other notes payable.

For Level 3 liabilities carried at fair value measured on a recurring basis using significant unobservable inputs, the
following table presents (in thousands) a reconciliation of the beginning and ending balances for the years ended December
31, 2025:

Fair Value at Fair Value at
Changes in
fair value of
liabilities,
January 1, Acquisition of included in December 31,
2025 Mercury earnings 2025
Bank partner fees ........ccoveveivveiiivieieeeeeeen $ 13,644 § 9,194 §$ 5,830 $ 28,668
Contingent consideration .............cccoeveveveeenenean. $ -3 40,000 $ -9 40,000

The following key unobservable assumptions were used in the fair value measurement of our liabilities carried at
fair value:

December 31, 2025
Weighted

Range Average
Bank partner fees
Customer Payment Rate .........oooiiiiiiiiiiiiiiie e 5.7% -10.1% 8.4%
DISCOUNT RALE ...ttt ettt s e e s b e e s ebeessaeesebeesaaeessseensneenes 8.5% - 12.5% 9.7%
Contingent consideration
Char@e-0 T TALE ......eetieiiee ettt ettt 16.2%-24.0% 19.8%
Charge-0ff VOIAtIIIEY ..co.eeieiiiiieeiiee e 15.0% 15.0%

Other Relevant Data

Other relevant data (in thousands) as of December 31, 2025 and December 31, 2024 concerning certain assets and
liabilities we carry at fair value are as follows:

Loans at Fair Value Pledged as
Collateral under Structured

Financings
As of As of
December 31, December 31,
2025 2024
Aggregate unpaid gross balance of loans carried at fair value............ccocceviiiennnnn. $ 6,940,489 $ 2,724,782
Aggregate unpaid principal balance included within loans at fair value....................... $ 6,472,891 $ 2,472,999
Aggregate fair value of loans at fair value ............occoeiiiiiiiii i $ 6,647,882 $ 2,630,274
Aggregate fair value of loans at fair value that are 90 days or more past due (which
also coincides with finance charge and fee non-accrual policies)........cc.ccevveerrnnenee. $ 57,624 $ 32,781
Unpaid principal balance of loans at fair value and are 90 days or more past due
(which also coincides with finance charge and fee non-accrual policies) over the
fair value of such loans, interest and fees receivable ............ccooovviiviiiiiiiiiieciineene. $ 330,032 $ 145,099
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8. Property

Details (in thousands) of our property on our consolidated balance sheets are as follows:

As of December 31,
2025 2024
Data processing and telephone equiPMENt ..........c.c.eeveverieieirieieiieeeeiee e $ 1,484 § 871
SOTEWATE . et e e e e et e e e e e e et e e e e e e e eeaaaareeeeeeans 1,848 1,848
FUurniture and fIXTUIES ......ooovueiiiieiee ettt et e e et e e e eaaeeeeaaeas 4,060 3,468
Leasehold IMProVEMENTS. ........ciuiiieieieierie ettt sttt seesee e eneeneens 8,725 6,106
OTNET .ttt ettt ettt ettt et at ettt b b e reeteereets et s e 9,236 7,576
TOLAL COST ..ttt ettt e e e et e e e e e et e e s e e e e eaaaeeeenreeesenaneeeenees 25,353 19,869
Less accumulated depreCiation.........c.civerierieiieiierieeie ettt ree e ese e seee e (12,764) (9,350)
PLOPETLY, NMEL ..viviitiitieietieteeieee ettt ettt ettt et ete et e s et e et essete st esseaeesesseve st easesessesserens $ 12,589 §$ 10,519

Depreciation expense totaled $3.6 million and $2.7 million for the years ended December 31, 2025 and 2024,
respectively.

9. Variable Interest Entities

The Company contributes the vast majority of receivables to VIEs. These entities are sometimes established to
facilitate third party financing. When assets are contributed to a VIE, they serve as collateral for the debt securities issued
by that VIE. The evaluation of whether the entity qualifies as a VIE is based upon the sufficiency of the equity at risk in the
legal entity. This evaluation is generally a function of the level of excess collateral in the legal entity. We consolidate VIEs
when we hold a variable interest and we have exposure to loss that has the potential to be significant and therefore, are the
primary beneficiary. Through our role as servicer, we have the responsibility to service the receivables (in accordance with
defined servicing procedures on behalf of our bank partner), and as such, have the ability to significantly impact the
economic performance of those VIEs. In certain circumstances we guarantee the performance of the underlying debt or
agree to contribute additional collateral when necessary, which results in retention of exposure to loss that has the potential
to be significant. As a result, the Company is the primary beneficiary and consolidates the VIEs. When collateral is
pledged, it is not available for the general use of the Company and can only be used to satisfy the related debt obligation.
The results of operations and financial position of consolidated VIEs are included in our consolidated financial statements.
The Company consolidates all VIEs.

The following table presents a summary of VIEs in which we had continuing involvement and held a variable
interest (in millions):

As of
December 31, December 31,
2025 2024
Unrestricted cash and cash equivalents .............c.ccooiouiiiieieieieeeeeeeeecee e $ 209.6 $ 140.2
Restricted cash and cash equivalents...........cc.ooieiiviiiieiiiiicceeeee e 117.6 98.8
L0anS At FAIT VAIUEC .....ooiiiiiiiice et 6,522.9 2,542.9
Total ASSetS Neld By VIES .......ccvouiiiiieeiieieeeeceeee ettt $ 6,850.1 $ 2,781.9
Notes Payable, net held by VIES ........coovoviiiiiiieiieieeccciceceece e $ 5,739.1  $ 2,128.0
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10. Leases

We have operating leases primarily associated with our corporate offices, ancillary office locations associated with
our recent acquisition of Mercury and regional service centers. Additionally, we have operating leases for certain
equipment. Our leases have remaining lease terms of 1 to 10 years, some of which include options, at our discretion, to
extend the leases for additional periods generally on one-year revolving periods. Other leases allow for us to terminate the
lease based on appropriate notification periods. For certain of our leased offices, we sublease a portion of the unoccupied
space. The components of lease expense associated with our lease liabilities and supplemental cash flow information related
to those leases were as follows (dollar amounts in thousands):

For the Year Ended December 31,

2025 2024
Operating 1€aSe COSt, SIOSS ...uviruiirieriieiieiieieeieeee st et este e e eeeseesseenseeseeneesseenseanseens $ 3,555 % 2,541
SUDICASE INCOMEC ......eeieieiieiieiiieite ettt ete et et e et e et e e e sseesaee st enseenseesseesaessaenseennes (99) (98)
Net Operating [eaSE COSt......ivuuiriiirierieeiteeieeieetestt et eteeee st e et ete e eeeesseeseesseenaenseens $ 3456 § 2,443
Cash paid under operating 1€ases, SrOSS ......c.cecvirieriereerieeieiieeeeseesreere e eeesreereens $ 3497 § 3,014
Weighted average remaining lease term - months...........ccooceevvieiieiinieiienieeieeieiens 95 112
Weighted average diSCOUNT FALC.......cc.ccvieriieiiieiieiieitieie e eee et ee et eee e seeesseesseees 6.8% 7.1%

As of December 31, 2025, scheduled payments of lease liabilities were as follows (in thousands):

Payments
Gross Lease received from Net Lease
Payment Sublease Payment

2020ttt ettt $ 5112 § 42) $ 5,070
2027 ettt 4,377 — 4,377
2028 ettt 3,751 — 3,751
2029 e et 3,555 — 3,555
2030ttt e 3,567 — 3,567
TRETEATIET ... e 13,187 — 13,187
Total [€aSe PAYMENTS .....ooviieiieieiieiieieieeie et 33,549 (42) 33,507
Less IMPuted INTETESt......oc.veruieiieiieieeiieetierie et 8,266)
Operating lease Habilities .......c..ecveerieiririeirieieeee e $ 25,283

As part of our recent acquisition of Mercury, we assumed two separate operating leases for offices in Wilmington,
Delaware and Austin, Texas. The leases cover approximately 30,000 square feet combined and have remaining terms of
approximately 2 and 1 years, respectively. Obligations under these leases are included in the tables above. A right-of-use
asset and liability was recorded associated with these leases.

F-25



In August 2021, we entered into an operating lease agreement for our corporate headquarters in Atlanta, Georgia
(the "Headquarters lease") with an unaffiliated third party. This Headquarters lease initially covered approximately 73,000
square feet and commenced in June 2022 for a 146 month term. In connection with the commencement of this lease, we
discontinued most of the subleasing arrangements with third parties for space at our corporate headquarters. A right-of-use
asset and liability was recorded at the commencement date of this lease.

We exercised an expansion right under the Headquarters lease to add an additional 26,133 square feet (the
"Expansion space") at our corporate headquarters. The Expansion space term commenced on December 23, 2024. The
Expansion space co-terminates with the Headquarters lease. The other lease terms for the Expansion space are the same as
those for the initial space leased under the Headquarters lease. The total remaining commitment under the Headquarters
lease and Expansion space lease is approximately $30.1 million and is included in the table above.

In addition, we occasionally lease certain equipment under cancelable and non-cancelable leases, which are
accounted for as capital leases in our consolidated financial statements. As of December 31, 2025, we had no material non-
cancelable capital leases with initial or remaining terms of more than one year.

11. Notes Payable

Maturities and paydown requirements on notes payable, senior notes and other debt are as follows (in millions):

Senior Notes

Revolving and Other
credit facilities debt Total
2026 ettt aaeeres $ 688.1 $ 141.0 $ 829.1
2027 e e b e e b et e e eaaeeteas $ 2,0104 § -3 2,010.4
2028 ettt eae s $ 1,4119 $ - $ 1,411.9
2029 et enes $ 1,2389 $ 181.0 $ 1,419.9
2030 ettt et e e eneas $ 4931 § 400.0 $ 893.1
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Notes Payable, at Face Value

Notes payable outstanding (as amended) as of December 31, 2025 and December 31, 2024 that are secured by the
financial and operating assets of either the borrower, another of our subsidiaries or both, include the following, scheduled
(in millions); except as otherwise noted, the assets of our holding company (Atlanticus Holdings Corporation) are subject to

creditor claims under these scheduled facilities:

Outstanding as of
Revolving credit facilities at a weighted December 31, December 31,
average interest rate equal to 7.1% as of 2025 2024
December 31, 2025 (7.0% as of
December 31, 2024) secured by the
financial and operating assets of CAR
and/or certain receivables and restricted
cash with a combined aggregate

carrying amount of $7,340.6 million as Amortization
of December 31, 2025 ($2,723.5 million period Committed
as of December 31, 2024) Maturity date Interest rate (6) (months) (7) capacity
Revolving credit facility (1) (2) .ccooevvveennene. December 2028 SOFR plus 2.25%-2.60% — $ 650 $ 249 § 36.1
Revolving credit facility (2) (3) ... .January 2028 SOFR plus 3.00% — 50.0 — 49.8
Revolving credit facility (2) (3) July 2026 Term SOFR plus 3.60% — 75.0 74.6 74.6
Revolving credit facility (2) (3) .ccooevvrvenene. April 2028 Term SOFR plus 2.85% — 40.0 12.2 14.5
Revolving credit facility (2) (3) .... .March 2028 Prime Rate 12 75.0 51.1 50.0
Revolving credit facility (2) (3) (4)...cccveeee May 2030 Fixed 6.33% 18 325.0 325.0 325.0
Term SOFR plus 1.80%-
Revolving credit facility (2) (3) (4)............ August 2027 6.85% 12 158.3 31.7 —
Revolving credit facility (2) (3) ... . August 2027 Term SOFR plus 3.50% — 25.0 — 12.5
Revolving credit facility (3) (4) ... . September 2029 Fixed 9.51% 18 300.0 300.0 300.0
Revolving credit facility (3) (4) ... .November 2029 Fixed 8.86% 18 250.0 250.0 250.0
Revolving credit facility (3) (4) ... July 2030 Fixed 7.78% 18 100.0 100.0 100.0
Revolving credit facility (3) (4) September 2029 Fixed 6.60% 18 200.0 200.0 —
Commercial paper rate
Revolving credit facility (3) (4) September 2027  (3.99%) plus 2.00% 18 200.0 100.0 —
Revolving credit facility (3) (4) ... .December 2030 Fixed 6.76% 18 350.0 350.0 —
Revolving credit facility (3) (4) ... .January 2031 Fixed 6.74% 18 125.0 125.0 —
Revolving credit facility (3) (4) February 2030  Fixed 5.82% 18 200.0 200.0 —
Term SOFR plus 2.40%-
Revolving credit facility (3) (4) (5)...c.co..... April 2029 7.80% 12 361.9 361.9 —
Commercial paper rate
(3.99% as of December
31, 2025) plus 2.25%
OR Term SOFR plus
8.15% based on class
Revolving credit facility (3) (4) (5)..ccevene.. July 2029 of notes 18 379.1 223.0 —
Revolving credit facility (3) (4) (5)..cccceveuee July 2029 Fixed 7.46% 18 700.0 700.0 —
Commercial paper rate
(4.09% as of December
31, 2025) plus 2.15%
OR Term SOFR plus
8.50% dependent on
Revolving credit facility (3) (4) (5)..cccccvveee April 2029 class of notes 18 374.0 313.0 —
Term SOFR plus 2.00%-
Revolving credit facility (3) (4) (5)............. June 2027 7.50% 12 500.0 500.0 —
Revolving credit facility (3) (4) ... .May 2031 Fixed 7.02% 18 300.0 300.0 —
Revolving credit facility (3) (4) ... .September 2031 Fixed 6.90% 18 500.0 500.0 —
Revolving credit facility (3) (4) .December 2031 Fixed 6.00% 18 750.0 750.0 —
Revolving credit facility ............ JJuly 2028 Term SOFR plus 3.00% — 50.0 50.0 —
Revolving credit facility (2) (3) .November 2026 Term SOFR plus 3.75% 8 100.0 —
Revolving credit facility (2) (3) March 2029 Term SOFR plus 2.50% 18 125.0 — —
Other facilities
OBRET AEDE ...t 5.3 5.5
Total notes payable before unamortized debt issuance costs and discounts .. . 5,847.7 1,218.0
Unamortized debt issuance costs and diSCOUNES ..........ccveveieuiirierieiieirieiieeee et seene s (28.9) (21.9)
Total notes payable OUtStANAING, NEL.........oviviuiueieieieiiieeiee ettt enees $ 58188 $ 1,196.1

(1) Loan is subject to certain affirmative covenants, including a coverage ratio, a leverage ratio and a collateral performance test, the failure of which could result
in required early repayment of all or a portion of the outstanding balance by our CAR Auto Finance operations.

(2) These notes reflect modifications to either extend the maturity date, increase the loan amount or both, and are treated as accounting modifications.

(3) Loans are associated with VIEs. See Note 9, "Variable Interest Entities" for more information.

(4) Creditors do not have recourse against the general assets of the Company but only to the collateral within the VIEs.

(5) Notes payable assumed as part of acquisition of Mercury.

(6) For fixed rate debt instruments, interest rate is shown as a weighted average. Rates shown do not include the impact of the amortization of debt issuance costs
or debt discounts.

(7)  Amortization period (months) reflects the scheduled paydown period prior to the stated Maturity date.
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As of December 31, 2025, the Prime Rate was 6.75%, the Term Secured Overnight Financing Rate ("Term
SOFR") was 3.69% and the Secured Overnight Financing Rate ("SOFR") was 3.87%.

Revolving loans in the table above may be drawn upon to the extent of outstanding eligible receivables. Revolving
loans are also subject to some or all of the following affirmative covenants (among others): coverage ratios, leverage ratios,
liquidity, eligibility, payment, delinquency, charge off or collateral performance tests, the failure of which could result in
required early repayment of all or a portion of the outstanding balance. As of December 31, 2025, we were in compliance
with the covenants underlying our various notes payable and credit facilities.

The following facilities were repaid during the period:

In June 2021, we (through a wholly owned subsidiary) sold $300.0 million of ABS. The facility was repaid in
November 2025 ($300.0 million outstanding at December 31, 2024).

In November 2021, we (through a wholly owned subsidiary) sold $300.0 million of ABS. The facility was repaid
in May 2025 ($283.3 million outstanding at December 31, 2024).

In September 2022, we (through a wholly owned subsidiary) sold $100.0 million of ABS. The facility was repaid
in July 2025 ($100.0 million outstanding at December 31, 2024).

In November 2023, we (through a wholly owned subsidiary) sold $150.0 million of ABS. The facility was repaid
in November 2025 ($150.0 million outstanding at December 31, 2024).

In July 2024, we (through a wholly owned subsidiary) sold $150.0 million of ABS secured by certain private label
credit receivables. In conjunction with this financing, we (through a wholly owned subsidiary) also entered a revolving
credit facility with a $32.8 million revolving limit. The facilities were repaid April 2025 ($140.0 million and $30.0 million
outstanding, respectively, at December 31, 2024).

Senior Notes, net

In November 2021, we issued $150.0 million aggregate principal amount of 2026 Senior Notes. The 2026 Senior
Notes are general unsecured obligations of the Company and rank equally in right of payment with all of the Company’s
existing and future senior unsecured and unsubordinated indebtedness, and will rank senior in right of payment to the
Company’s future subordinated indebtedness, if any. The 2026 Senior Notes are effectively subordinated to all of the
Company’s existing and future secured indebtedness, to the extent of the value of the assets securing such indebtedness,
and the 2026 Senior Notes are structurally subordinated to all existing and future indebtedness and other liabilities
(including trade payables) of the Company’s subsidiaries (excluding any amounts owed by such subsidiaries to the
Company). The 2026 Senior Notes bear interest at the rate of 6.125% per annum. Interest on the 2026 Senior Notes is
payable quarterly in arrears on February 1, May 1, August 1 and November 1 of each year. The 2026 Senior Notes will
mature on November 30, 2026. We are amortizing fees associated with the issuance of the 2026 Senior Notes into interest
expense over the expected life of such notes. Amortization of these fees for the years ended December 31, 2025 and 2024
totaled $1.4 million and $1.4 million, respectively. We repurchased $12.5 million and $0.4 million of the outstanding
principal amount of these 2026 Senior Notes in the years ended December 31, 2025 and 2024, respectively.

In January and February 2024, we issued an aggregate of $57.2 million aggregate principal amount of 2029 Senior
Notes. In July 2024, we issued an additional $60.0 million aggregate principal amount of the 2029 Senior Notes. The 2029
Senior Notes are general unsecured obligations of the Company and rank equally in right of payment with all of the
Company’s existing and future senior unsecured and unsubordinated indebtedness, and will rank senior in right of payment
to the Company’s future subordinated indebtedness, if any. The 2029 Senior Notes are effectively subordinated to all of the
Company’s existing and future secured indebtedness, to the extent of the value of the assets securing such indebtedness,
and the 2029 Senior Notes are structurally subordinated to all existing and future indebtedness and other liabilities
(including trade payables) of the Company’s subsidiaries (excluding any amounts owed by such subsidiaries to the
Company). The 2029 Senior Notes bear interest at the rate of 9.25% per annum. Interest on the 2029 Senior Notes is
payable quarterly in arrears on January 15, April 15, July 15 and October 15 of each year. The 2029 Senior Notes will
mature on January 31, 2029. We are amortizing fees associated with the issuance of the 2029 Senior Notes into interest
expense over the expected life of such notes. Amortization of these fees for the years ended December 31, 2025 and 2024
totaled $1.4 million and $0.8 million, respectively.
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In August 2025, we issued $400.0 million principal amount of 9.750% Senior Notes due 2030 (the "2030 Senior
Notes"). The 2030 Senior Notes bear interest at the rate of 9.75% per annum. Interest on the 2030 Senior Notes is payable
semi-annually in arrears on March 1 and September 1 of each year. The 2030 Senior Notes will mature on September 1,
2030. We are amortizing fees associated with the issuance of the 2030 Senior Notes into interest expense over the expected
life of such notes. Amortization of these fees for the year ended December 31, 2025 totaled $0.3 million.

The 2026 Senior Notes, 2029 Senior Notes and 2030 Senior Notes are collectively included on our consolidated
balance sheet as "Senior Notes, net." See Note 5 "Shareholders' Equity and Preferred Stock" for more information.

12. Commitments and Contingencies
General

Under finance products available in the private label credit and general purpose credit card channels, consumers
have the ability to borrow up to the maximum credit limit assigned to each individual’s account. Unfunded commitments
under these products aggregated $6.9 billion at December 31, 2025. We have never experienced a situation in which all
borrowers have exercised their entire available lines of credit at any given point in time, nor do we anticipate this will ever
occur in the future. Moreover, there would be a concurrent increase in assets should there be any exercise of these lines of
credit.

Additionally, our CAR operations provide floor-plan financing for a pre-qualified network of independent
automotive dealers and automotive finance companies in the buy-here, pay-here used car business. The floor plan financing
allows dealers and finance companies to borrow up to the maximum pre-approved credit limit allowed in order to finance
ongoing inventory needs. These loans are secured by the underlying auto inventory and, in certain cases where we have
other lending products outstanding with the dealer, are secured by the collateral under those lending arrangements as well,
including any outstanding dealer reserves. As of December 31, 2025, CAR had unfunded outstanding floor-plan financing
commitments totaling $11.2 million. Each draw against unused commitments is reviewed for conformity to pre-established
guidelines and is not unconditional.

Under agreements with third-party originating and other financial institutions, we have pledged security
(collateral) related to their issuance of consumer credit and purchases thereunder, of which $31.8 million remains pledged
as of December 31, 2025 to support various ongoing contractual obligations.

Under agreements with third-party originating and other financial institutions, we have agreed to indemnify the
financial institutions for certain liabilities associated with the services we provide on behalf of the financial institutions—
such indemnification obligations generally being limited to instances in which we either (a) have been afforded the
opportunity to defend against any potentially indemnifiable claims or (b) have reached agreement with the financial
institutions regarding settlement of potentially indemnifiable claims. As of December 31, 2025, we have assessed the
likelihood of any potential payments related to the aforementioned contingencies as remote. We would accrue liabilities
related to these contingencies in any future period when we assess the likelihood of an estimable payment as probable.

Under the account terms, consumers have the option of enrolling with our issuing bank partners in a credit
protection program, which would make the minimum payments owed on their accounts for a period of up to six months
upon the occurrence of an eligible event. Eligible events typically include loss of life, job loss, disability, or hospitalization.
As an acquirer of receivables, our potential exposure under this program, if all eligible participants applied for this benefit,
was $216.2 million as of December 31, 2025. We have never experienced a situation in which all eligible participants have
applied for this benefit at any given point in time, nor do we anticipate this will ever occur in the future. We include our
estimate of future claims under this program within our fair value analysis of the associated receivables.
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Concentrations
We acquire all of our fair value receivables under agreements with three third-party originating institutions.

Our top five retail partnerships accounted for 85% of our private label credit receivables outstanding as of
December 31, 2025. The volume of receivables purchased each period varies based on a number of factors, including
seasonal consumer purchase patterns, growth (or contraction) within retail locations and consumer application volumes that
retail partners may direct to our bank partners versus competitors that offer similar financing products. During the
years ended December 31, 2025 and 2024, we had receivable purchases from our top five retail partners of the following (in
millions):

Gross Purchases for the Year Ended
December 31,

Largest Retail Partners 2025 2024
1 $ 9778 $ 605.3
2 $ 152.1 $ 170.3
3 $ 773§ 89.8
4 $ 759 § 73.9
5 $ 609 § 453

Our general purpose credit card and private label credit receivables base is spread across individual consumers in
the U.S. As of December 31, 2025, only one state (Texas) had receivables concentration in excess of 10% of our total pool
of receivables.

Litigation

We are involved in various legal proceedings that are incidental to the conduct of our business. There are currently
no pending legal proceedings that are expected to be material to us.

13. Income Taxes

Deferred tax assets and liabilities reflect the tax effects of temporary differences between the consolidated
financial statement carrying amounts of existing assets and liabilities and their respective tax bases and are measured using
enacted tax rates that apply to taxable income in the years in which those temporary differences are expected to be

recovered or settled.

The current and deferred portions (in thousands) of our federal, foreign, and state and local income tax expenses or
benefits are as follows:

For the Year Ended December 31,

2025 2024

Federal income tax (expense):

CULTENE TAX DENETIE. ..ottt e ettt et et een e eneseeeeen $ 204 $ 1,916

Deferred tax (EXPEINSE) ....everververuerrierieieieeestesteseeeteeseeseeeeeesseseeesesneeneeneeneenes (32,138) (24,946)
Total federal iNCOME taX (EXPEISE) vovvvrrverirrerieririerieieieriereeereeseseeresseeesesseseeseeens $ (31,934) $ (23,030)
Foreign income tax (expense):

CUITENE TAX (EXPEINSE) ..vvvviveeeerieeeeeeteeeeteeteeeeteeteeeteeteseete et essese et easereeseaseseenereas $ (119) $ (142)

Deferred tax (EXPEINSE) «...eververreruerriereeieieeesteste et eteeseeneeseeseesseseeesesneeneeneeneenes (4) (1)
Total foreign iNCOME tax (EXPENSE) ....ccverrieruririeirierreerieeeeeeesreeteeeesreesseeseessesseens $ (123) § (143)
State income tax (expense):

Current tax (eXpense) benefit ...........c.ccoovveviiviiiierieiiieieeeeeeee e $ (535) $ 248

Deferred tax (EXPENSE) .....evueirreeriieieeieeiiesieerteeteseesreesreeseesseeseesseeseessessaesnees (6,512) (5,546)
Total state iINCOME taX (EXPENSE) ...vervvrrrrerrrererrerreerreeaeseeesseeseeseeeseesseeseessesseessenns $ (7,047) § (5,298)
Total INCOME taX (EXPEINSE) ...vieveirrreriereeereetieiteereeeeseesreesseesseereeeseesseasseessesseesseens $ (39,104) $ (28,471)
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We experienced effective income tax rates of 24.2% and 20.4% for the years ended December 31, 2025, and
December 31, 2024, respectively. Our effective income tax rate for the year ended December 31, 2025, is above the
statutory rate principally due to our expenses for (1) state income taxes, including the effects of law changes enacted in the
year ended December 31, 2025, in certain states in which we operate and (2) taxes on global intangible low-taxed
income. Offsetting the foregoing items were the tax effects of deductions associated with (1) exercises of stock options and
vestings of restricted stock at the times when the fair value of our stock exceeded such share-based awards’ grant date
values and (2) amounts characterized in our condensed consolidated financial statements as dividends on preferred stock
(which was outstanding until its redemption in the first quarter of 2025), such amounts which constituted deductible interest
expense on debt for tax purposes. Our effective income tax rate for the year ended December 31, 2024, is below the
statutory rate principally due to the tax effects of deductions associated with (1) amounts characterized in our consolidated
financial statements as dividends on a preferred stock issuance, such amounts constituted which deductible interest expense
on debt for tax purposes and (2) a loss related to our unrecovered investment in a foreign subsidiary which ceased
operations during the year and with respect to which we had used “permanently reinvested earnings” accounting in our
consolidated financial statements.

We report income tax-related interest and penalties (including those associated with both our accrued liabilities for
uncertain tax positions and unpaid tax liabilities) within our income tax line item on our consolidated statements of
income. We likewise report the reversal of income tax-related interest and penalties within such line item to the extent we
resolve our liabilities for uncertain tax positions or unpaid tax liabilities in a manner favorable to our accruals therefor. We
recognized $0.2 million and $0.6 million in potential interest associated with uncertain tax positions during the years ended
December 31, 2025, and December 31, 2024, respectively.

We adopted ASU 2023-09, Income Taxes (Topic 740): Improvements to Income Tax Disclosures, for the year
ended December 31, 2025, and elected to apply the standard retrospectively to all periods presented.

Reconciliations of the statutory U.S. federal income tax rate to our effective income tax rates for the years ended
December 31, 2025, and December 31,2024, is presented accordingly as follows (dollar amounts in thousands):

For the Year Ended December 31,

2025 2024
Statutory federal Tate .........cceevvvieriieiiieieeee e $ 33,875 21.0% $ 29,351 21.0%
(Decrease) increase in statutory federal tax expense rate
resulting from:
State and local income taxes, net of federal income tax
CEFECES (1) 1eiiiiiieiieieere e 5,635 3.5 4,223 3.0
Foreign taxX effectS......cccvevviriirieiieieeiecieeeie e (262) 0.2) (287) (0.2)
Effects of cross-border tax 1aws .........ccoccveveieviinienieiieieens 385 0.2 430 0.3
TaX CIEAILS . eeevveeiiieiie ettt ettt e esbeesaae e (235) (0.1) (598) 0.4)
Nontaxable or nondeductible items
Interest expense on preferred stock classified as debt for
AX PUIPOSES .veevenieuieneetesteeteeie et eseeneeneeeeseesessessesseseenas (294) (0.2) (3,151) (2.3)
Loss on foreign subsidiary liquidation...............cc.cceeevennn. — — (2,086) (1.5)
OheT . 229 0.1 492 0.4
Changes in unrecognized tax benefits...........ccocvevveviieiennnns (229) (0.1) 97 0.1
Effective income tax eXpense rate..........eevevvereerreervereeseenneneennes $ 39,104 24.2% $ 28,471 20.4%

(1) State taxes in California, Georgia, Texas, and New Jersey comprised the majority of the tax effect in this category for
the year ended December 31, 2025, and state taxes in California, Massachusetts, New York, and Colorado comprised
the majority of the tax effect in this category for the year ended December 31, 2024.
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For the Year Ended December 31,

Income Taxes Paid, Net of Refunds, by Jurisdiction: 2025 2024

FEACTAL.......ovieeeeeeeeeeee ettt ettt es et eea e $ 700 $ —
State and LOCAl.......coiiiiiieiieciiece e 190 122
FOTCIZI 1.ttt ettt e et e s e e s e e s ebeessbeesebaeesseesssaensseens 144 107
TOTAL 1.ttt ettt ettt ettt ettt ettt et et et e etaeeaean $ 1,034 $ 229

Income taxes paid (net of refunds) exceed 5 percent of total income taxes paid
(net of refunds) in the following jurisdictions:

Foreign
SAIPAN ...ooveieieeieeeeee ettt ettt ettt ettt ettt ettt aees $ 110§ 62
GUAIML ..ottt ettt b et s et s et et s s ss st e ss s eses s eb et e s s esnaseseseseas * 8 45
State and Local
CalIfOIMIA ...ttt ettt sttt se s $ 240 *
FLOTIARA. ..ttt ettt ettt $ 500 § 280
TEXAS. 1. veviieteieeieteet ettt ettt et b ettt et b et et b st b et s et s s bk et st en s b se s s sens s $ 165 $ 26
INEW YOIK Gty ..vevivieiitiietietceete ettt ettt ettt ettt ettt eaeaseaens * 8 20
* Jurisdiction below the threshold for the period presented.

As of December 31, 2025, and December 31, 2024, the respective significant component (in thousands) of our
deferred tax assets and liabilities (which are included as a component of our Income tax liability on our consolidated
balance sheets) were:

As of December 31,
2025 2024

Deferred tax assets:

Capitalized research and experimentation expenditures and fixed assets ................ $ 2,303 § 1,960

Provision fOr Credit 10SS .......iiiiiiiiiiiiee ettt 4971 4,640

Equity-based COMPENSALION. ......ccueiiiiiieiitiiie ittt sttt 1,829 1,739

ACCTUCA EXPEIISES -.nveuteteetiettetteieetetesteeteeteetteseesees e ateeaeeseeseeneeneenseneesbeabesseeneeneeneenes 830 238

Credit card and other loans receivable fair value election differences..................... 77,598 23,863

OLRCT <ttt ettt 1,519 1,485

Accruals for state taxes and interest associated with unrecognized tax benefits and

unpaid accrued tax Habilities ........ccocveriieiiieierieeee e 229 271

Federal net operating 10ss carryforwards .............oceeverieriieiieicieniereee e 108,737 58,225

Federal credit carryforwards ..........ccoooeeiieiieiiie e 1,084 839

State tax benefits, primarily from net operating loSSes .........ccceeevevierieneerereneene. 27,414 24,756
Deferred taX ASSELS, SIOSS ..viiuierieieieieieieiesteste et eteesteneestetesesseeseeseeseeseeseaseeseeneensenseneas $ 226,514  $ 118,016

Valuation allOWANCES .....c.eeuieiieiieiieiieieee ettt ettt eneens (12,624) (14,307)
Deferred tax assets net of valuation alloWances..............cccveeeeiuiieeeiiieeeiee e $ 213,890 $ 103,709
Deferred tax liabilities:

Prepaid expenses and Other .........c.ccooveiiirieiiiiiieieicecceeee s $ (3,121) $ (1,396)

Equity in income of equity-method INVEStEe.........cceriririeieieeeeee e (1,672) (1,291)

Market diSCOUNt ON LOANS ......ocvviiviiiieiiiciieie ettt (366,522) (219,762)

DEfErTEA COSES ..viviiiiiiiitieieeieee ettt ettt ettt s teesaeeaeeaseeneesaeeseans 0 (31)
Deferred tax (liabilities), SrOSS ...ccvievieiiiieiiieteeiecee st eete et e ettt ere e e e sreesbeessesreeneas $ (371,315) § (222,480)
Deferred tax (liabilities), NEt ......ccvievieiiiiiitieieeie ettt $ (157,425) $ (118,771)

We undertook a detailed review of our deferred asset taxes and determined that valuation allowances were
required for certain deferred tax assets in state jurisdictions within the U.S. We reduce our deferred tax assets by valuation
allowances if it is more likely than not that some or all of the deferred tax assets will not be realized. The ultimate
realization of deferred tax assets is dependent upon the generation of future taxable income during the periods in which
temporary differences will be deductible. In making our valuation allowance determinations, we consider all available
positive and negative evidence affecting specific deferred tax assets, including our past and anticipated future performance,
the reversal of deferred tax liabilities, the length of carry-back and carry-forward periods, and the implementation of tax
planning strategies. Because our valuation allowance evaluations require consideration of future events, significant
judgment is required in making the evaluations, and our conclusions could be materially different from actual results if our
expectations are not met. Our valuation allowances totaled $12.6 million and $14.3 million as of December 31, 2025, and
December 31, 2024, respectively.
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Certain of our deferred tax assets relate to federal and state net operating losses and federal tax credit
carryforwards, and we have no other net other net operating loss, or credit carryforwards other than those noted herein. We
have recorded a federal deferred tax asset of $109.8 million (based on indefinite-lived federal net operating loss
carryforwards of $517.8 million and federal tax credit carryforwards of $1.1 million). We have recorded state deferred tax
assets of $27.4 million based on state net operating loss carryforwards, some of which as indefinite-lived and some of
which expire in various years beginning in 2026; valuation allowances of $12.6 million have been recorded, however,
against the $27.4 million of such state deferred tax assets.

Our subsidiaries file federal, foreign, and state and local income tax returns. In the normal course of our business,
we are subject to examination by taxing authorities throughout the world, including such major jurisdictions as the U.S. and
various U.S territories and states and local jurisdictions. With a few exceptions of a non-material nature, we are no longer
subject to federal, state and local, or foreign tax examinations for years prior to 2021.

Reconciliations (in thousands) of our unrecognized tax benefits (excluding accrued interest related thereto of $0.2
million as of December 31, 2025, and $1.3 million as of December 31, 2024) from the beginning to the end of 2025 and
2024, respectively, are as follows:

2025 2024
Balance at JANUATY 1,.......ocoiiiieiieiiieee ettt ettt $ (711) $ (738)
Reductions based on tax positions related to Prior years.........cceeveeveeeeeeerreerueenenns 89 72
Additions based on tax positions related to Prior years.........ceeveveeveereerreeieneennnns (181) ®)
Additions based on tax positions related to the current year............ccoevevvieieneennnns (69) (37)
Balance at DeCemDET 31, ...c.cviiiiiiieiiiiiciieiieeceeieeee ettt $ (872) $ (711)

Our unrecognized tax benefits that, if recognized, would affect our effective income tax expense rate are not
material at only $1.1 million and $1.3 million as of December 31, 2025, and December 31, 2024, respectively.

14. Net Income Attributable to Controlling Interests Per Common Share

We compute net income attributable to controlling interests per common share by dividing net income attributable
to controlling interests by the weighted average number of shares of common stock (including participating securities)
outstanding during the period, as discussed below. Diluted computations applicable in financial reporting periods in which
we report income use the treasury stock method to reflect the potential dilution to the basic income per share of common
stock computations that could occur if securities or other contracts to issue common stock were exercised, were converted
into common stock or were to result in the issuance of common stock that would share in our results of operations. In
performing our net income attributable to controlling interests per share of common stock computations, we apply
accounting rules that require us to include all unvested stock awards that contain non-forfeitable rights to dividends or
dividend equivalents, whether paid or unpaid, in the number of shares outstanding in our basic and diluted calculations.
Common stock and certain unvested share-based payment awards earn dividends equally, and we have included all
outstanding restricted stock awards in our basic and diluted calculations for current and prior periods.
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The following table sets forth the computations of net income attributable to controlling interests per share of
common stock (in thousands, except per share data):

For the Year Ended
December 31,
2025 2024
Numerator:
Net income attributable to controlling INtEIESES ........ccveveereerrieriieiieieeie e $ 122,204 $ 111,296
Preferred stock and preferred unit dividends and discount accretion...........c.ccveeeveeverneennnnn. (10,408) (23,928)
Net income attributable to common shareholders—DbasiC...........coocvvvviiiiiioieiiiiiieeceeeeees 111,796 87,368
Effect of dilutive preferred stock dividends and discount accretion ............ccoceevveevereeennne 2,400 2,400
Net income attributable to common shareholders—diluted............cooooviieeiiiiiiiiiiieeeeeee. $ 114,196 $ 89,768
Denominator:
Basic (including unvested share-based payment awards) (1).......cccccevvevrieiineeneeieeeenee, 15,113 14,748
Effect of dilutive stock compensation arrangements and exchange of preferred stock........ 4,062 4,053
Diluted (including unvested share-based payment awards) (1)........cccccevvevieviieviineenreeneans 19,175 18,801
Net income attributable to common shareholders per share—basic ..........ccccoeceeierieneennene $ 7.40 $ 5.92
Net income attributable to common shareholders per share—diluted.............ccceoveirennnn. $ 596 $ 4.77

(1) Shares related to unvested share-based payment awards included in our basic and diluted share counts were
373,009 for the year ended December 31, 2025, compared to 362,842 for the year ended December 31, 2024.

As their effects were anti-dilutive, we excluded stock options to purchase 0.1 million shares from our net income
attributable to controlling interests per share of common stock calculations for the year ended December 31, 2024. There
were no such anti-dilutive stock options for the year ended December 31, 2025.

For the years ended December 31, 2025 and 2024, we included 4.0 million shares of common stock for each
period in our outstanding diluted share counts associated with our Series A Preferred Stock. See Note 6, "Redeemable
Preferred Stock," for a further discussion of these convertible securities.

15. Stock-Based Compensation

We currently have two stock-based compensation plans, the Second Amended and Restated Employee Stock
Purchase Plan (the "ESPP") and the Fourth Amended and Restated 2014 Equity Incentive Plan (the "Fourth Amended 2014
Plan"). Our ESPP provides that we may issue up to 500,000 shares of our common stock under the plan. Our Fourth
Amended 2014 Plan provides that we may grant equity awards representing up to 5,750,000 options on or shares of our
common stock to members of our Board of Directors, employees, consultants and advisors. The Fourth Amended 2014 Plan
was approved by our shareholders in May 2019. As of December 31, 2025, 38,138 shares remained available for issuance
under the ESPP and 1,872,022 shares remained available for issuance under the Fourth Amended 2014 Plan.

Exercises and vesting under our stock-based compensation plans resulted in no income tax-related charges to paid-
in capital during the years ended December 31, 2025 and 2024.

Restricted Stock and Restricted Stock Units

During the years ended December 31, 2025 and 2024, we had grants (net of forfeitures) of 109,109 shares and
205,301 shares of restricted stock and restricted stock units, respectively, with aggregate grant date fair values $6.8 million
and $6.3 million, respectively. We incurred expenses of $4.3 million and $3.8 million during the years ended December 31,
2025 and 2024, respectively, related to restricted stock awards. When we grant restricted stock and restricted stock units,
we defer the grant date value of the restricted stock and restricted stock unit and amortize that value (net of the value of
anticipated forfeitures) as compensation expense with an offsetting entry to the paid-in capital component of our
consolidated shareholders’ equity. Our restricted stock awards typically vest over a range of 12 to 60 months (or other term
as specified in the grant which may include the achievement of performance measures) and are amortized to salaries and
benefits expense ratably over applicable vesting periods. As of December 31, 2025, our unamortized deferred compensation
costs associated with non-vested restricted stock awards were $9.0 million with a weighted-average remaining amortization
period of 2.7 years. No forfeitures have been included in our compensation cost estimates based on historical forfeiture
rates.
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The table below includes additional information about outstanding restricted stock and restricted stock units:

Weighted
Average Grant

Number of Date Fair

Shares Value
Outstanding at December 31, 2024 ........ccoooiiiiiiiiieieeieeeeeeee e 377,353 $ 31.56
ISSUE. .ottt et et ettt ettt 125,789 $ 58.51
VESTEA. ...ttt ettt ettt e et e et e et e e etbeeeteeetreeeaneens (82,135) $ 31.93
FOTTEItEA ...ttt ettt ettt ettt b b v eteereesa s sse s (17,286) $ 33.56
Outstanding at December 31, 2025 .....ccoooiiiiiiiiiieciee e 403,721  $ 39.79
Stock Options

The exercise price per share of the options awarded under the Fourth Amended 2014 Plan must be equal to or
greater than the market price on the date the option is granted. The option period may not exceed 10 years from the date of
grant. We had expense of $0.1 million related to stock option-related compensation costs during the year ended December
31, 2024. There was no expense related to stock option-related compensation costs in 2025. When applicable, we recognize
stock option-related compensation expense for any awards with graded vesting on a straight-line basis over the vesting
period for the entire award. The table below includes additional information about outstanding options:

Weighted
Average of
Weighted  Remaining
Average  Contractual Aggregate

Number of  Exercise Life (in Intrinsic
Shares Price years) Value
Outstanding at December 31, 2024 .........cccccevievieieiieneeeee 160,391 $ 31.30
ISSUE. ...ttt ettt eve e — S —
EXETCISEA ..ovivviviiieiieiieiieiet ettt (61,541) $ 17.94
ExXpired/Forfeited ........c.ccvvviieiiiiieiiiiieeceeteeeee e — S —
Outstanding at December 31, 2025 .........ccoooevieieieieieieieeeene 98,850 $ 39.61 04 $ 2,702,317
Exercisable at December 31, 2025 .....c..coovioiiiiiiiiieeee e 98,850 $ 39.61 04 $ 2,702,317

Information on stock options granted, exercised and vested is as follows (in thousands, except per share data):

Year ended December 31,

2025 2024
Weighted average fair value per share of options granted............cccooeveeviiieiienieeieennne, N/A N/A
Cash received from options eXercised, NEt..........ccooveievieviieiiiieieeee e $ 1,435 $ 984
Aggregate intrinsic value of options €XerciSed..........ocevvverieriieieeieniieieeieeee e seesae e $ 2,753 § 1,566
Grant date fair value of Shares VeStEd..........ooivvuviiiiiiii e N/A $ 1,071

No options were issued during the years ended December 31, 2025 and 2024. We had no unamortized deferred
compensation costs associated with non-vested stock options as of both December 31, 2025 and 2024. Upon exercise of
outstanding options, the Company issues new shares.

16. Employee Benefit Plans
We maintain a defined contribution retirement plan ("401(k) plan") for our U.S. employees that provides for a
matching contribution by us. All full time U.S. employees are eligible to participate in the 401(k) plan. We made matching

contributions of $1.6 million and $0.8 million for the years ended December 31, 2025 and 2024, respectively, which were
included as a component of Salaries and benefits in the accompanying Consolidated Statements of Income.
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Also, all employees, excluding executive officers, are eligible to participate in the ESPP. Under the ESPP,
employees can elect to have up to 10% of their annual wages withheld to purchase our common stock up to a fair market
value of $10,000. The amounts deducted and accumulated by each participant are used to purchase shares of common stock
on or as promptly as practicable after the last business day of each month. The price of stock purchased under the ESPP is
approximately 85% of the fair market value per share of our common stock on the purchase date. Employees contributed
$0.2 million to purchase 4,721 shares of common stock in 2025 and $0.1 million to purchase 4,253 shares of common stock
in 2024 under the ESPP. The ESPP covers up to 500,000 shares of common stock. Our charge to expense associated with
the ESPP was $48,000 and $47,000 in 2025 and 2024 respectively, which were included as a component of Salaries and
benefits in the accompanying Consolidated Statements of Income.

17. Related Party Transactions

Under a shareholders’ agreement which we entered into with certain shareholders, including David G. Hanna,
Frank J. Hanna, III and certain trusts that were Hanna affiliates (1) if one or more of the shareholders accepts a bona fide
offer from a third party to purchase more than 50% of the outstanding common stock, each of the other shareholders that is
a party to the agreement may elect to sell his shares to the purchaser on the same terms and conditions, and (2) if
shareholders that are a party to the agreement owning more than 50% of the common stock propose to transfer all of their
shares to a third party, then such transferring shareholders may require the other shareholders that are a party to the
agreement to sell all of the shares owned by them to the proposed transferee on the same terms and conditions.

In June 2007, we entered into a sublease for 1,000 square feet (as later amended to 600 square feet) of excess
office space at our Atlanta headquarters with HBR Capital, Ltd. ("HBR"), a company co-owned by David G. Hanna and his
brother Frank J. Hanna, IT1I. We entered into a new lease for our Atlanta headquarters that commenced in June 2022. In
connection with this new prime lease, we entered into a new sublease with HBR. The sublease rate per square foot is the
same as the rate that we pay under the prime lease. Under the sublease, HBR paid us $0.1 million for both 2025 and 2024.
The aggregate amount of payments required under the sublease from January 1, 2026 to the expiration of the sublease in
May 2026 is $42,000.

In January 2013, HBR began leasing the services of certain employees from us. HBR reimburses us for the full
cost of the employees, based on the amount of time devoted to HBR. In the years ended December 31, 2025 and 2024, we
received $0.8 million and $0.8 million, respectively, of reimbursed costs from HBR associated with these leased
employees.

On November 26, 2014, we and certain of our subsidiaries entered into a Loan and Security Agreement with Dove.
The agreement provided for a senior secured term loan facility in an amount of up to $40.0 million at any time outstanding.
On December 27, 2019, the Company issued 400,000 shares of its Series A preferred stock with an aggregate initial
liquidation preference of $40.0 million, in exchange for full satisfaction of the $40.0 million that the Company owed Dove
under the Loan and Security Agreement. Dove is a limited liability company owned by three trusts. David G. Hanna is the
sole shareholder and the President of the corporation that serves as the sole trustee of one of the trusts, and David G. Hanna
and members of his immediate family are the beneficiaries of this trust. Frank J. Hanna, III is the sole shareholder and the
President of the corporation that serves as the sole trustee of the other two trusts, and Frank J. Hanna, III and members of
his immediate family are the beneficiaries of these other two trusts. See Note 6, "Redeemable Preferred Stock," to our
consolidated financial statements for more information.

18. Subsequent Events

We evaluate subsequent events that occur after our consolidated balance sheet date but before our consolidated
financial statements are issued. There are two types of subsequent events: (/) recognized, or those that provide additional
evidence with respect to conditions that existed at the date of the balance sheet, including the estimates inherent in the
process of preparing financial statements; and (2) nonrecognized, or those that provide evidence with respect to conditions
that did not exist at the date of the balance sheet but arose subsequent to that date.

We have evaluated subsequent events occurring after December 31, 2025, and based on our evaluation we

did not identify any recognized or nonrecognized subsequent events that would have required further adjustments to our
consolidated financial statements.
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