






Business
References in this Annual Report on Form 10-K to “Amarin,” the “Company,” “we,” “our” and “us” refer to Amarin

Corporation plc and its subsidiaries, on a consolidated basis, unless otherwise indicated.

United States



Europe



Rest of World (RoW)



Global Restructuring Program

The REDUCE-IT Study (basis for expanded U.S. FDA approved indication and label expansion in December 2019; basis for
EU EC approved indication and label in March 2021)

The New England
Journal of Medicine
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•



•

•

•

•

•

•

•

•

•



•

•

•

The MARINE Trial (first U.S. FDA-approved label for VASCEPA approved in July 2012)

Observed Clinical Safety of VASCEPA in MARINE, ANCHOR and Early Development

Clinical Study in China



Collaboration with Mochida

The
New England Journal of Medicine



United States

Heart Disease and Stroke Statistics—2025 Update

Europe and Rest of World



General

United States





Europe and Rest of World

Government Regulation and Regulatory Matters



United States Drug Development and Approval

U.S. FDA Review Process

Off-label Promotion in the United Statesff



Post-Marketing Requirements in the United States

U.S. FDA Marketing Exclusivity and Generic Competition
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Foreign Regulation of New Drug Compounds

European Union Drug Development and Approval

Clinical Trials Regulation

Drug Review and Approval
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Periods of Authorization and Renewals

Data and Market Exclusivity

Regulatory Requirements after obtaining Marketing Authorization
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Reform of the Regulatory Framework in the European Union

Brexit and the Regulatory Framework in the United Kingdom

Fraud and Abuse Laws and Data Regulation
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United States Healthcare Reform and Legislation

Pharmaceutical Pricing and Reimbursement





If we fail to comply with our reporting and payment
obligations under the Medicaid Drug Rebate program or other governmental pricing programs, we could be subject to additional
reimbursement requirements, penalties, sanctions and fines, which could have a material adverse effect on our business, financial
condition, results of operations and growth prospects

Other Regulatory Matters
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Diversity and Inclusion



Employee Development & Engagement

Compensation and Benefits



www.amarincorp.com

www.sec.gov
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Risk Factors
This Annual Report on Form 10-K contains forward-looking information based on our current expectations. Because our actual

results may differ materially from any forward-looking statements that we make or that are made on our behalf, this section includes a
discussion of important factors that could affect our actual future results, including, but not limited to, our ability to successfully
commercialize VASCEPA and VAZKEPA, collectively referred to as VASCEPA, our capital resources, the progress and timing of our
clinical programs, the safety and efficacy of our product candidates, risks associated with regulatory filings, the potential clinical
benefits and market potential of our product candidates, commercial market estimates, future development efforts, patent protection,
effects of healthcare reform, reliance on third parties, effects of tax reform, and other risks set forth below.

Summary Risk Factors
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We are substantially dependent upon VASCEPA (icosapent ethyl), its commercialization in the United States and its
development and commercialization in Europe and other major markets.



In the United States, we compete with, and may face increasing competition from generic drug companies, and our revenues
and results of operations could continue to be materially and adversely affected.

We are seeking relevant pricing approvals in various countries through our partners; however, these efforts may not be
successful in obtaining such approvals in a timely manner or at all and even if successfully obtained, we and our partners may not
be successful in commercializing VAZKEPA in major markets outside the United States.

Item 1. Business - Government Regulation – Pharmaceutical
Pricing and Reimbursement



The commercial value of VASCEPA outside the United States may be smaller than we anticipate, particularly if we or our
partners are unable to secure favorable product pricing and reimbursement levels, which vary from country to country. If we or
our partners are unable to realize product reimbursement rates at reasonable price levels, or at all, patient access to VASCEPA
may be limited.

We are dependent on our collaboration partner for the commercialization of VAZKEPA in 59 countries focused in Europe.
If the collaboration is not successful, we may not be able to capitalize on the full market potential for VAZKEPA in those
countries.
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We have limited experience as a company in commercializing VASCEPA outside of the U.S. and may be unsuccessful in
developing sales internationally.
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Government and commercial payor actions outside of the U.S. have affected and will continue to affect access to and sales of
our products.

Factors outside of our control may make it more difficult for VASCEPA to achieve market acceptance by physicians,
patients, healthcare payors and others in the medical community at levels sufficient to achieve sustained commercial success in the
U.S. and major markets outside of the U.S.
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Additional data or related interpretations that are generated or arise over time related to REDUCE-IT might not meet
expectations, and the perception of REDUCE-IT results and VASCEPA revenue potential may suffer and our stock price may
decline.
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Any new clinical data or analysis of existing data from clinical trials involving VASCEPA and similar moderate-to-high
doses of eicosapentaenoic acid or icosapent ethyl could adversely impact public perception of VASCEPA’s clinical profile and the
commercial and regulatory prospects of VASCEPA.



Our reduction in force related to our Recordati Licensing Agreement with Recordati, and any similar efforts we may
undertake in the future, may not be successful in mitigating risks and challenges associated with our business and establishing a
more significant international footprint.

The manufacture, supply and commercialization, including promotional activities, of VASCEPA is subject to regulatory
scrutiny.



We may not be able to compete effectively against our competitors’ pharmaceutical products, including generic products. In
addition, we face competition from omega-3 fatty acids that are marketed by other companies as non-prescription dietary
supplements, subjecting us to non-prescription competition and consumer substitution.

Item 1. Business - Competition



As generic competitors seek to compete with VASCEPA in the U.S. and elsewhere, we could face additional challenges to our
patents and additional patent litigation.



The active pharmaceutical ingredient in VASCEPA is difficult and time consuming to manufacture. It often requires
considerable advanced planning and long-term financial commitments to ensure sufficient capacity is available when needed.
Certain generic competitors filed lawsuits against us claiming we have engaged in anticompetitive practices related to our building
of adequate supply for our needs, and government agencies are investigating our business as it relates to the supply of the active
pharmaceutical ingredient in VASCEPA. Consumer lawsuits with similar allegations have also been filed. This dynamic and
resulting regulatory scrutiny could be costly for us and could negatively and materially interfere with our business plans.

VASCEPA is a prescription-only omega-3 fatty acid product. Omega-3 fatty acids are also marketed by other companies as
non-prescription dietary supplements. As a result, in the U.S., VASCEPA is subject to non-prescription competition and consumer
substitution.

Supportive but not conclusive research shows that consumption of EPA and DHA omega-3 fatty acids may reduce the risk
of coronary heart disease

Our products and marketing efforts are subject to extensive post-approval government regulation.



The success of our product candidates, if approved, depends on the availability of coverage and adequate reimbursement
from third-party payors. We cannot be sure that coverage and reimbursement will be available for, or accurately estimate the
potential revenue from, our product candidates or assure that coverage and reimbursement will be available for any product that
we may develop.

Item 1. Business -
United States Healthcare Reform and Legislation Item 1. Business - Pharmaceutical Pricing and Reimbursement



If we fail to comply with our reporting and payment obligations under the Medicaid Drug Rebate program or other
governmental pricing programs, we could be subject to additional reimbursement requirements, penalties, sanctions and fines,
which could have a material adverse effect on our business, financial condition, results of operations and growth prospects.



Changes in reimbursement procedures by government and other third-party payors may limit our ability to market and sell
our approved drugs. These changes could have a material adverse effect on our business and financial condition.

Ongoing healthcare legislative and regulatory reform measures may have a material adverse effect on our business and
results of operations.



Item 1. Business - Current and Future Legislation Item 1. Business - United States Healthcare
Reform and Legislation.
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Failure to comply with health and data protection laws and regulations could lead to government enforcement actions
(which could include civil or criminal penalties), private litigation, and/or adverse publicity and could negatively affect our
operating results and business.



The use or anticipated use of artificial intelligence, or AI, technologies, including generative AI, by us or third parties, may
increase or create new operational risks.

The U.S. FDA, other regulatory agencies and industry organizations strictly regulate the promotional claims that may be
made about prescription products and promotional efforts such as speaker programs. If we or our partners are found to have
improperly promoted uses, efficacy or safety of VASCEPA or otherwise are found to have violated the law or applicable
regulations, we may become subject to significant fines and other liability. The government may seek to find means to prevent our
promotion of truthful and non-misleading information beyond the current court ruling and litigation settlement or seek to find
violations of other laws or regulations in connection with the promotional efforts we undertake on our own or through third
parties.

We may not be successful in developing and receiving regulatory approval for VASCEPA in other jurisdictions or marketing
future products if we cannot meet the extensive regulatory requirements of regulatory agencies such as for quality, safety, efficacy
and data privacy.
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As we continue to scale our infrastructure for commercializing VASCEPA based on market dynamics for VASCEPA in the
United States and commercial initiatives and plans for VAZKEPA in other parts of the world, we may encounter difficulties in
managing the size and adaptability of our operations successfully.



Our business is depending on successful life-cycle management efforts.

Our supply of product for the commercial market and clinical trials is dependent upon relationships with third-party
manufacturers and suppliers, including manufacturers and suppliers who may require us to comply with burdensome minimum
purchase commitments, which may be greater than our supply needs.



Our dependence on third parties in the distribution channel from our manufacturers to patients subject us to risks that limit
our profitability and could limit our ability to supply VASCEPA to large market segments.

The manufacture, packaging and distribution of pharmaceutical products such as VASCEPA are subject to U.S. FDA
regulations and those of similar foreign regulatory bodies. If we or our third-party manufacturers fail to satisfy these
requirements, our product development and commercialization efforts may be materially harmed.



We have limited experience commercializing VASCEPA outside the U.S., and we may not be successful in building an
infrastructure, including a sales force, that can navigate the regulatory and other dynamics outside of the U.S. We are currently,
and may continue to be, substantially dependent on third parties for our international efforts, and we may not be successful in
negotiating or establishing relationships with business partners to support and maintain control over our international activities.



Our relationships with healthcare providers and physicians and third-party payors are subject to applicable anti-kickback,
fraud and abuse and other healthcare laws and regulations, which could expose us to criminal sanctions, civil penalties,
contractual damages, reputational harm and diminished profits and future earnings.

Item 1. Business - Government Regulation -
Fraud and Abuse Laws and Data Regulation



We rely on third parties to conduct our clinical trials, and those third parties may not perform satisfactorily, including failing
to meet established deadlines for the completion of such clinical trials.



We are dependent on patents, proprietary rights and confidentiality obligations of our employees, agents, business partners
and third parties to protect the commercial value and potential of VASCEPA. Enforcing our patent rights is challenging and costly
and, even if we are able to successfully enforce our patent rights, our issued patents may not prevent competitors from competing
with VASCEPA.

Item 1. Business - Patents,
Proprietary Technology, Trade Secrets

We have pending patent applications relating to VASCEPA and its use. There can be no assurance that any of these
applications will issue patents, and even if patent protection is obtained, it may be insufficient to minimize competition or support
our commercialization efforts.



Despite the use of confidentiality agreements and/or proprietary rights agreements, which themselves may be of limited
effectiveness, it may be difficult for us to protect our trade secrets.

If the estimates we make, or the assumptions on which we rely, in preparing our projected guidance prove inaccurate, our
actual results may vary from those reflected in our projections and accruals.

The loss of key personnel could have an adverse effect on our business.

Our internal computer systems, or those of our third party clinical research organizations or other contractors orp
consultants, may fail or suffer security breaches, which could result in a material disruption of our commercial, research and
development and other programs.



We are subject to potential product liability.

We could face an increased risk of securities class action litigation.

Item 3. Legal Proceedings

A change in our tax residence and/or tax laws could have a negative effect on our future profitability.



We could be adversely affected by our exposure to customer concentration risk.

We have a history of operating losses and anticipate that we will incur continued losses for an indefinite period of time.

We may never generate sufficient revenue to achieve a steady state of profitability.

Our operating results are unpredictable and may fluctuate. If our operating results are below the expectations of securities
analysts or investors, the trading price of our stock could decline.
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We may require substantial additional resources to fund our operations. If we cannot find additional capital resources, we
will have difficulty in operating as a going concern and growing our business.
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•

•

•



Changes in tax laws could have a material adverse effect on our business, financial condition and results of operations.

Our efforts to return capital to our shareholders and increase shareholder value, including our share repurchase program,
may not be implemented in a timely manner or at all, or may not have the expected results.

If we are unable to meet the listing requirements of the Nasdaq Stock Market, our ADS may be delisted.



The price of our ADSs may be volatile.
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If we were to be characterized as a passive foreign investment company there could be adverse consequences to U.S.
investors.

We do not intend to pay cash dividends on the ordinary shares in the foreseeable future.



The rights of our shareholders may differ from the rights typically offered to shareholders of a U.S. corporation.
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Shareholder protections found in provisions under the UK City Code on Takeovers and Mergers, or the Takeover Code, do
not apply to us.
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U.S. shareholders may not be able to enforce civil liabilities against us.

Holders of ADSs may not have the same voting rights as holders of ordinary shares and may not receive voting materials in
time to be able to exercise their right to vote.

U.S. holders of ordinary shares, including ordinary shares held in the form of ADSs, may be subject to U.S. federal income
taxation at ordinary income tax rates on undistributed earnings and profits.

Potential technological changes in our field of business create considerable uncertainty.



Negative economic conditions would likely have a negative effect on our ability to obtain financing on acceptable terms.

Raising additional capital may cause dilution to our existing shareholders, restrict our operations or require us to relinquish
rights.

Potential business combinations or other strategic transactions may disrupt our business or divert management’s attention.
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•
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We may seek to enter into additional collaborations, licenses and other strategic transactions and may not be successful in
doing so, and even if we are, we may relinquish valuable rights and may not realize the benefits of such relationships.



We are currently operating in a period of economic uncertainty and capital markets disruption, which has been significantly
impacted by geopolitical instability. Our business, financial condition and results of operations could be materially and adversely
affected by any negative impact on the global economy and capital markets resulting from these global economic conditions,
particularly if such conditions are prolonged or worsen.

Our business may be adversely affected by tariffs, trade sanctions or similar government actions.

Unresolved Staff Comments

Cybersecurity

Risk Management and Strategy



Item 1A. Risk
Factors - Risks Related to Our Business - Our internal computer systems, or those of our third party clinical research organizations
or other contractors or consultants, may fail or suffer security breaches, which could result in a material disruption of our
commercial, research and development and other programs

Governance

Properties

Legal Proceedings

Note—7 Commitments and
Contingencies

Mine Safety Disclosures



Market for Registrant’s Common Equity, Related Stockholder Matters and Issuer Purchases of Equity Securities

The following performance graph and related information shall not be deemed “soliciting material” or to be “filed” with the
SEC, nor shall such information be incorporated by reference into any future filing under the Securities Act of 1933 or Securities
Exchange Act of 1934, each as amended, except to the extent that we specifically incorporate it by reference into such filing.



The following summary contains a description of material U.S., UK and Irish federal income tax consequences of the ownership
and disposition of our Ordinary Shares or ADSs representing such Ordinary Shares. This summary should not be considered a
comprehensive description of all the tax considerations that may be relevant to beneficial owners of ordinary shares or ADSs.
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U.S. Holders

•

•

•

•

Distributions



Sale or other disposition of ordinary shares or ADSs

•

•

•

Passive foreign investment company
PFIC Rules Generally



QEF Election.

Mark-to-Market Election.



Rules for Lower-Tier PFIC Subsidiaries.

Taxpayer Reporting Obligations

Medicare tax

Taxpayer reporting obligations

U.S. Information reporting and backup withholding

•

•



Capital gains

Inheritance tax

Stamp duty and stamp duty reserve tax
Transfer of ADSs and ADRs representing ADSs

Issue and transfer of ordinary shares

Taxation of dividends

Autumn Budget 2024



Taxation of dividends

Irish source income

Capital gains on disposals of shares or ADSs

Irish Capital Acquisitions Tax (CAT)



Irish stamp duty

[Reserved]



Management’s Discussion and Analysis of Financial Condition and Results of Operations
This Annual Report on Form 10-K contains forward-looking statements concerning future events and our performance. When

used in this Annual Report on Form 10-K, the words “may,” “would,” “should,” “could,” “expects,” “aims,” “plans,”
“anticipates,” “believes,” “estimates,” “predicts,” “projects,” “potential,” or “continue” or the negative of these terms or other
comparable terminology are included to identify forward-looking statements. These statements include but are not limited to
statements regarding the commercial success of VASCEPA and factors that can affect such success; interpretation of court decisions;
plans with respect to litigation; expectation on determinations and policy positions of the United States Food and Drug
Administration, or U.S. FDA; the safety and efficacy of our product and product candidates; expectation regarding the potential for
VASCEPA to be partnered, developed and commercialized outside of the United States; expectation on the scope and strength of our
intellectual property protection and the likelihood of securing additional patent protection; estimates of the potential markets for our
product candidates; estimates of the capacity of manufacturing and other facilities to support our products; our operating and growth
strategies; our industry; our projected cash needs, liquidity and capital resources; and our expected future revenues, operations and
expenditures. These forward-looking statements are based on our current expectations and assumptions and many factors could cause
our actual results to differ materially from those indicated in these forward-looking statements. You should review carefully the
factors identified in this Annual Report on Form 10-K in Item 1A, “Risk Factors”. We disclaim any intent to update or announce
revisions to any forward-looking statements to reflect actual events or developments, except as required by law. Except as otherwise
indicated herein, all dates referred to in this Annual Report on Form 10-K represent periods or dates fixed with reference to our fiscal
year ended December 31, 2025.



United States



Europe



Rest of World (RoW)



Global Restructuring Program
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Product revenue, net.

Licensing and royalty revenue.

Cost of goods sold.

Selling, general and administrative expense.

Research and development expense.



Restructuring expense.

Interest income, net and other income, net.

Income tax provision.

Note 2—Significant
Accounting Policies

Revenue Recognition Revenue from
Contracts with Customers

Note 2—Significant Accounting Policies



Income Taxes



Note 2—Significant Accounting Policies

Item
7—Management’s Discussion and Analysis of Financial Condition and Results of Operations

Comparison of Fiscal Years Ended December 31, 2025 and December 31, 2024
Total revenue, net.

Product revenue, net.

Licensing and royalty revenue.



Cost of goods sold.

Selling, general and administrative expense.

In thousands



Research and development expense.

In thousands

Restructuring expense

Note 2 Significant Accounting Policies

Interest income, net.

Other income, net

Provision for income taxes



In millions

Part II, Item IA, “Risk Factors”



Quantitative and Qualitative Disclosures about Market Risk

Foreign Currency Exchange Risk.

Interest Rate Risk.

Credit Risk.

Financial Statements and Supplementary Data

Changes in and Disagreements with Accountants on Accounting and Financial Disclosure

Controls and Procedures



•

•

•

•

Internal Control-
Integrated Framework (2013)





Other Information

Disclosure Regarding Foreign Jurisdictions that Prevent Inspections



Directors, Executive Officers and Corporate Governance

Executive Compensation

Security Ownership of Certain Beneficial Owners and Management and Related Stockholder Matters

Certain Relationships and Related Transactions, and Director Independence

Principal Accountant Fees and Services



Exhibits and Financial Statement Schedules









Form 10-K Summary



President Chief Executive Officer
(Principal Executive Officer)





U.S. Product Return Reserve Estimate

Description of the
Matter



How We Addressed
the Matter in Our
Audit











Nature of Businessf



Basis of Presentationf



Principles of Consolidation

Use of Estimates

Use of Forecasted Financial Information in Accounting Estimates

Revenue Recognition
Revenue from Contracts with Customers
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f

f f g
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Note
12—Revenue Recognition

Distribution Costs

Cash and Cash Equivalents and Restricted Cash

Accounts Receivable, net

In thousands

Inventory

Long-Lived Asset Impairment

q

,

y

g p



Intangible Asset, net

Note 7—Commitments and Contingencies

Costs for Patent Litigation and Legal Proceedings

Research and Development Costs

Selling, General and Administrative Costs

Income Taxes

g ,

f g g g

p

g,



Loss per Share

In thousands

Note 12 – Revenue Recognition

In thousands

Stock-Based Compensation
Compensation-Stock

Compensation

Note 9—Stock Incentive Plans and Stock-Based Compensation

p

p



Concentration of Credit Risk

Concentration of Suppliers

Foreign Currency

Fair Value of Financial Instruments

f

f pp

g y

f



In thousands

In thousands

Segment and Geographical Informationg g p f



In thousands

Restructuring

ASC 420 – Exit or Disposal
Cost Obligations

ASC 712 – Compensation – Nonretirement Postemployment Benefits.

g



In thousands

In thousands

Recent Accounting Pronouncements

Income Taxes (Topic 740)—Improvements to Income Tax Disclosures

Income Statement—Reporting Comprehensive Income—Expense
Disaggregation Disclosures (Subtopic 220-40) Income Statement — Reporting Comprehensive
Income —Expense Disaggregation Disclosures (Subtopic 220-40): Clarifying the Effective Date

Financial Instruments–Credit Losses

Interim Reporting (Topic 270): Narrow Scope
Improvements

g



In thousands

In thousands

In thousands



In thousands

In thousands

Litigationg





Milestone and Supply Purchase Obligations

ADSs

Incentive Equity Awards

Ordinary Shares

Incentive Equity Awards
Note 9—Stock Incentive Plans and Stock Based Compensation

Incentive Equity Awards

Note 9—Stock Incentive Plans and Stock Based Compensation
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(in thousands, except share amounts)



Stock Options

In thousands (except per share amounts and years)

• Risk free rate

• Expected dividend yield

• Expected option life:

• Expected volatility:

p



Restricted Stock Units

In thousands (except per share amounts)

In thousands



Employee Stock Purchase Plan

In thousands

In thousands

p y



In thousands

In thousands



In thousands

Compensation-Stock Compensation (Topic 718): Improvements to Share-
Based Payment Accounting

In thousands



In thousands



Reserves for Variable Consideration

Trade Allowances:

Rebates, Chargebacks and Discounts:

f



Product Returns:

Other Incentives:

In thousands



Licensing Revenue

Licenses of intellectual property:

Note 13—Development, Commercialization and Supply Agreements

Milestone Payments:

Royalty Payments:

g



In-licenses

Mochida Pharmaceutical Co., Ltd.

Out-licenses

Eddingpharm (Asia) Macao Commercial Offshore Limitedgp ( ) ff



In thousands

In thousands



Biologix FZCo

HLS Therapeutics, Inc.

In thousands

g

p



CSL Seqirus

Lotus Pharmaceuticals

Recordati Industria Chimica e Farmaceutica S.p.A.

q

p





In thousands

In thousands

Lessee



Lessor
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