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In this Annual Report on Form 10-K (“Form 10-K”) unless otherwise specified, references to “we,” “us,” “our,” or “the
Company” mean Solana Company, formerly known as Helius Medical Technologies, Inc. and its wholly owned
subsidiaries, Marvel Operations Corp. (“Marvel”), Solana Company (Hong Kong) Limited (“SCHK?”), Helius Medical,
Inc. (“HMTI”), Helius Medical Technologies (Canada), Inc. (“HMC”) and Revelation Neuro, Inc. (“Revelation Neuro”)
unless the context otherwise requires. Our financial statements are prepared in accordance with accounting principles
generally accepted in the United States (“U.S. GAAP”).

FORWARD-LOOKING STATEMENTS

This Form 10-K includes forward-looking statements that involve risks and uncertainties, including statements regarding
the Company’s market, strategy, competition, capital needs, business plans and expectations. All statements contained in
this Form 10-K, other than statements of historical facts, that address events or developments that the Company expects
to occur, are forward-looking statements. In some cases, you can identify forward-looking statements by terminology such
as “may,” “will,” “should,” “expect,” “plan,” “intend,” “anticipate,” “believe,” “estimate,” “predict,” “potential,”
“continue,” or the negative of such terms or other comparable terminology.
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The forward-looking statements in this Form 10-K include but are not limited to statements relating to: expected benefits
and implementation of our digital asset treasury strategy; expected staking, yield and broader opportunities across the
Solana ecosystem; our expected token treasury growth; the potential tokenization of our Class A common stock; the
anticipated terms of custody arrangements; prospects and potential benefits of the Solana Foundation; our future growth
and operational progress; our compliance with Nasdaq requirements; the impacts of the current global macroeconomic
environment on our sufficiency of cash and availability of funds and operating costs; expected enrollment, developments
and future plans regarding regulatory entities; receipt of prescriptions and progress of commercialization of the Portable
Neuromodulation Stimulator (“PoNS”) device in the United States; our ability to receive adequate reimbursement
coverage under Medicare, Medicaid or under other insurance plans, clinical development plans, product development
activities, plans for U.S. Food and Drug Administration (“FDA”), filings and their subsequent approvals, other foreign or
domestic regulatory filings; the safety and effectiveness of our product; our market awareness; our ability to compete
effectively; the ability and limitation of our manufacturing sources; our distribution network; the adequacy of our
intellectual property protection; our future patent approvals; our future expenses and cash flow; our ability to become
profitable; our future financing arrangements; and any future stock price. Such forward-looking statements involve risks
and uncertainties, known and unknown, including capital requirements to achieve the our business objectives, expected
benefits and implementation of our digital asset treasury strategy, expected staking, yield and broader opportunities
across the Solana ecosystem; our expected token treasury growth, the impact on the Company of global macroeconomic
conditions including effects from supply chain constraints, including risks related to manufacturing delays, logistics
challenges, labor shortages, disruptions in the banking system and financial markets, high levels of inflation and high
interest rates on our ability to operate our business and access capital markets, the success of our business plan, our
operating costs and use of cash, and our ability to achieve significant revenues and other factors discussed in the section
entitled “Risk Factors”.

Although we believe the expectations expressed in such forward-looking statements are based on reasonable
assumptions at the time they were made, they are subject to risks and uncertainties, known and unknown, which could
cause actual results and developments to differ materially from those expressed or implied in such statements.
Forward-looking statements are not guarantees of future performance and actual results may differ significantly from
such forward-looking statements.

You should refer to the “Risk Factors” section of this Form 10-K for a discussion of important factors that may cause our
actual results to differ materially from those expressed or implied by our forward-looking statements. As a result of these
factors, we cannot assure you that the forward-looking statements in this Form 10-K will prove to be accurate.
Furthermore, if our forward-looking statements prove to be inaccurate, the inaccuracy may be material. In light of the
significant uncertainties in these forward-looking statements, you should not regard these statements as a representation
or warranty by us or any other person that we will achieve our objectives and plans in any specified time frame, or at all.

These forward-looking statements speak only as of the date of this Form 10-K. Except as required by law, we assume no
obligation to update or revise these forward-looking statements for any reason, even if new information becomes



available in the future. You should, however, review the factors and risks and other information we describe in the
reports we will file from time to time with the Securities and Exchange Commission (the “SEC”) after the date of this
Form 10-K.

SUMMARY RISK FACTORS

Our business is subject to a number of risks, as fully described in “Item 1A. Risk Factors” in this Form 10-K. The principal
factors and uncertainties include, among others:

Investors could lose confidence in our financial reports, and the value of our Class A common stock may be
adversely affected, if our internal controls over financial reporting are found not to be effective by management
or by our independent registered public accounting firm;

We could be delisted from The Nasdaq Capital Market, which could seriously harm the liquidity of our stock and
our ability to raise capital or complete a strategic transaction;

Our Solana strategy exposes us to various risks, including the risks associated with Solana being a highly volatile
asset, Solana not paying interest or dividends, our Solana holdings having the potential to significantly impact
our financial results and the market price of our common stock, our assets being concentrated in Solana, our
purchase Solana using primarily proceeds from equity and debt financing, our treasury strategy not being tested
over an extended period of time or under different market conditions, counterparty risks, including in particular
risks relating to exchanges where we intend to purchase Solana and our custodians, which could adversely impact
the adoption rate, price, and use of Solana;

This is the first digital asset treasury strategy for the Company and our historical financial statements do not
reflect the potential variability in earnings that we may experience in the future relating to our treasury strategy
and Solana holdings;

We may be subject to regulatory developments related to crypto assets and crypto asset markets, which could
adversely affect our business, financial condition, and results of operations;

Our Solana strategy subjects us to enhanced regulatory oversight;

Regulatory change reclassifying Solana as a security could lead to our classification as an “investment company”
under the Investment Company Act of 1940, as amended, and could adversely affect the market price of Solana
and the market price of our Class A common stock;

We are not subject to legal and regulatory obligations that apply to investment companies such as mutual funds
and exchange-traded funds, or to obligations applicable to investment advisers;

The lack of legal recourse and insurance for digital assets increases the risk of total loss in the event of theft or
destruction;

Digital asset lending arrangements may expose us to risks of borrower default, operational failures and
cybersecurity threats;

Staking Solana may limit our liquidity and restrict our ability to access capital in a timely manner;

We may be subject to additional tax liability if regulation or policy changes adversely affect the tax treatment of
rewards from staking Solana;

Decentralized finance arrangements and smart contract-based protocols expose us to risks of asset loss,
operational failure, and cybersecurity vulnerabilities;

We may make, or otherwise be subject to, trade errors;

The tax treatment of decentralized finance activities is uncertain and evolving, and adverse tax determinations
could materially affect our financial condition and results of operations;

Stablecoins used in our operations are subject to de-pegging, issuer, and regulatory risks that could result in
material losses;

Our financial results and the market price of our Class A common stock may be affected by the prices of Solana;

Due to the unregulated nature and lack of transparency surrounding the operations of many Solana trading venues,
Solana trading venues may experience greater fraud, security failures or regulatory or operational problems than



trading venues for more established asset classes, which may result in a loss of confidence in Solana trading
venues and adversely affect the value of our Solana;

The concentration of our Solana holdings enhances the risks inherent in our Solana strategy;
We face risks relating to the use of third-party exchanges in connection with our Solana strategy;

We face risks relating to the custody of our Solana tokens, including the loss or destruction of private keys
required to access our Solana tokens and cyberattacks or other data loss relating to our Solana tokens, including
smart contract related losses and vulnerabilities;

Our Solana holdings are less liquid than our existing cash and cash equivalents and may not be able to serve as a
source of liquidity for us to the same extent as cash and cash equivalents;

If we or the third parties with whom we work experience a security breach, cyber incident, or vulnerability
impacting our systems or our data, or if unauthorized parties obtain access to our Solana, or if our private keys
are lost or destroyed, or other similar circumstances or events occur, we may lose some or all of our Solana and
our financial condition and results of operations could be materially adversely affected;

The Blockchain protocols, including some of the networks and protocols of the Solana tokens we hold, are
supported by foundations and/or founding teams that may influence the development of our the Blockchain
protocols and could adversely affect the value of the Solana tokens we hold in our treasury;

We face significant risks relating to disruptions, forks, 51% attacks, hacks, network disruptions, or other adverse
events or other compromises to the cryptocurrency blockchains, which could materially and adversely impact our
business, financial condition and results of operations;

We face other risks related to our Solana treasury reserve business model;

The Tokenization of our Class A common stock could introduce risks and uncertainties that adversely affect the
market for, and the trading price of, our Class A common stock, among other potential consequences;

We will require additional financing to carry out our plan of operations, and failure to obtain such financing may
cause our business to fail;

Global macroeconomic conditions remain volatile and uncertain due in part to geopolitical conflicts, banking and
financial markets disruptions, supply chain disruptions, labor shortages, high inflation, high interest rates and
various trade restrictions, and any adverse impacts of such conditions could significantly harm our business or
negatively affect our ability to obtain financing;

Our controls and security measures may not be successful in avoiding cybersecurity incidents;

We currently only have one product, the PONS device, which is authorized for commercial distribution in
Canada, Australia, and in the U.S. for treatment of MS, and we have not obtained authorization and/or
certification to distribute the PoNS device commercially in Europe or in the U.S. for other indications and may
never obtain such authorizations and/or certifications;

We are reliant on third-party, single-sourced contract manufacturing, exposing us to risks that could delay our
sales or result in higher costs or lost product revenues including additional related risks resulting from the
transition of our manufacturer;

We may be subject to various litigation claims and legal proceedings, including intellectual property litigation,
which may adversely affect our business;

We face ongoing government scrutiny and regulation in connection with the development of product candidates
and following marketing authorization and/or certification;

Our Class A common stock is subject to various challenges that could cause its value to decrease; and

We face various tax risks that could negatively affect our ability to conduct our business.



PART 1
ITEM 1. BUSINESS
Overview

We are a listed digital asset treasury (“DAT”) dedicated to acquiring and holding Solana tokens (“SOL”). Solana
Company’s DAT objective is to maximize SOL per share through strategic use of capital markets and onchain
opportunities, offering public market investors direct exposure to Solana.

Strategic digital asset reserves like SOL lay the groundwork for a future where global payments, credentialing, and
personalized learning can be powered by decentralized infrastructure, enhancing how we grow our company. We believe
that Solana represents a uniquely scalable, high-performance blockchain platform that aligns with our long-term vision of
integrating innovative technologies into our services. By investing in and participating in the Solana ecosystem, we aim
to both enhance our digital asset treasury strategy and create strategic optionality for product innovation in our core
business.

We are, to a lesser extent, also a neurotechnology company focused on neurological wellness.
Digital Asset Treasury

In September 2025, we adopted a digital asset treasury strategy centered on acquiring SOL and began repositioning a
substantial portion of our balance sheet around that strategy. We expect the digital asset treasury strategy to be our principal
strategic focus. Our assets are expected to remain concentrated primarily in SOL. Our objective is to increase long-term
shareholder value by increasing the amount of SOL underlying each share, generating yield on treasury assets where
appropriate, and using public-market financing and treasury tools in a disciplined manner to compound net asset value
(“NAV”) over time.

Unlocked and Locked SOL

We hold SOL, which consist of both unrestricted tokens (“Unlocked SOL”), which unless qualified otherwise, Unlocked
SOL shall only refer to unrestricted SOL tokens that are readily transferrable onchain on the Solana network or staked
SOL subject to the normal unbonding period, and restricted tokens subject to contractual lock-up (“Locked SOL”). Locked
SOL tokens are subject to contractual and onchain restrictions (“Smart Contracts™) that limit our ability to withdraw,
transfer, or otherwise direct the use of the tokens until specified unlock conditions are met. The Locked SOL are subject
to relatively even monthly unlocks through January 2028. We continue to benefit from staking rewards earned on Locked
SOL.

Investment Objective and Capital Allocation Framework

We believe SOL is a strategically differentiated digital asset within public markets. We believe SOL remains earlier in its
institutional treasury adoption curve than Bitcoin, at 4% of Bitcoin market capitalization and 1% of SOL held by
institutions compared to 16% for Bitcoin as of year-end, while also offering a native yield component through staking and
broader opportunities for deployment across the Solana ecosystem. Our treasury strategy is designed around those
attributes.

We expect to manage our balance sheet with the goal of improving long-term per-share exposure to SOL. That may include
issuing equity, preferred securities, or debt when we believe the cost of capital is attractive relative to the value of the
assets acquired; purchasing SOL in the open market or through negotiated transactions; staking treasury assets; and, where
appropriate, monetizing a portion of treasury holdings to support operations, opportunistic capital allocation, or other
corporate purposes, including legally permissible share repurchases authorized by our Board of Directors.



We may also use derivatives, structured products, or other risk management tools in connection with treasury management.
Any such decisions will depend on market conditions, liquidity needs, treasury performance, volatility, counterparty terms,
macroeconomic considerations, and the timing and structure of capital raising activity.

How the Company Intends to Build SOL Exposure

Accumulating, holding, and managing a SOL-denominated treasury is central to our current business model. We expect
treasury growth to come from a combination of initial capital raised in public and private offerings of our securities when
deemed accretive, internally generated cash flow from treasury activities, and other strategic opportunities that may arise
within the SOL ecosystem.

We expect future capital decisions to be shaped by the relationship between our public market valuation and the NAV of
our SOL holdings, as well as by prevailing volatility, credit conditions, and investor demand for various security types.
For example, periods of elevated volatility may improve the attractiveness of certain convertible or structured instruments,
while strong equity market conditions may favor common equity issuance. We may also seek to acquire SOL below
prevailing spot prices through negotiated transactions, over-the-counter purchases, strategic partnerships, or other
arrangements.

We expect to periodically disclose treasury-related metrics, including SOL holdings and other information relevant to
NAV. NAYV is expected to reflect the fair market value of SOL and other treasury assets, including cash, stablecoins, and
other digital assets, net of liabilities, using pricing derived from our principal market.

Treasury Productivity and Active Management

We do not intend to treat our treasury solely as a static reserve. We expect to pursue a range of treasury productivity
measures intended to increase the economic utility of held SOL while maintaining a risk management framework
appropriate for a public company.

These measures may include native staking, liquid staking, institutional lending arrangements, and selected traditional
finance and decentralized finance (“DeFi”) strategies. We may also establish additional vehicles, structures, or accounts
to support specialized treasury activities, subject to legal, accounting, operational, and market constraints. Counterparties
are expected to include institutional digital asset trading firms, market makers, custodians, staking providers, and other
service providers selected based on execution quality, credit profile, economics, and operational reliability.

We may from time to time employ options-based strategies designed to generate premium income, improve entry prices,
or define downside risk. These strategies may include covered calls, cash-secured puts, collars, or structured yield products
tied to SOL price performance. We may also engage in basis or other relative-value strategies when we believe the
risk-adjusted return profile is attractive.

Staking and Yield Generation

A substantial portion of our SOL treasury is staked. Through staking, we participate in SOL’s proof-of-stake system as a
delegator and earn rewards generated by network participation. We have delegated across a combination of white-label
validator arrangements and other third-party validators that we believe offer strong performance, uptime, economics, and
operational reliability. We expect to diversify delegation across multiple operators in order to reduce operational
concentration and improve overall treasury resilience. We are currently in preliminary stages of exploring the buildout of
our own validator service and we may self-validate in the future.

We expect staking yield to arise from inflationary rewards, transaction and priority fee economics, and other validator-related
economics available within the Solana network. Validator relationships may be periodically reallocated based on
performance and treasury objectives. We may also negotiate custom arrangements with validator operators, infrastructure
providers, or protocol teams where we believe those arrangements may improve economics or strategic alignment.



We have a strategic roadmap to invest in a new low-latency cluster across the Asia-Pacific region, beginning with nodes
connecting Seoul, Tokyo, Singapore, and Hong Kong. This infrastructure buildout is designed to drive staking and
validation, support ecosystem development in the region, and diversify our revenue streams. The buildout is designed to
serve market makers, high-frequency traders, exchanges, and traditional finance partners, and is expected to include DeFi,
liquid staking, AMM, RPC, and execution services for our institutional partners in the region.

Beyond staking, we believe there are scalable yield opportunities in both institutional and decentralized markets.
Traditional finance opportunities may include institutional lending, covered call programs, and basis trading. DeFi
opportunities may include supplying SOL to decentralized lending protocols, using liquid staking tokens, and providing
liquidity to certain onchain venues. We expect any DeFi allocation to begin conservatively and remain subject to ongoing
review of smart contract risk, liquidity risk, governance risk, and operational controls.

We have a collaboration with Anchorage Digital and Kamino to enable borrowing against natively staked SOL held in
qualified custody for deployment into onchain protocols on Solana. Under the structure, Anchorage Digital acts as
collateral manager for our natively staked SOL, allowing us to earn staking rewards while simultaneously unlocking
borrowing power on Kamino, all while our assets remain in a segregated custody account at Anchorage Digital Bank.

Liquidity and Treasury Risk Management

Because a large portion of our assets may be staked or otherwise deployed, liquidity management is a core element of the
treasury strategy. Native staking on Solana generally involves an unstaking or deactivation period before assets can be
freely transferred, and under normal network conditions that process may take approximately 48 hours, although it could
take longer depending on network conditions. As a result, we expect to maintain a portion of treasury assets in unstaked
SOL, cash, stablecoins, or other liquid forms in order to meet near-term obligations and preserve flexibility.

We also expect to use liquid staking tokens (“LSTs”) selectively. LSTs may allow us to continue earning staking-related
economics while retaining greater liquidity and broader usability across Solana-based applications. We expect the mix
between native staking, liquid staking, and unencumbered treasury assets to vary over time depending on market
opportunities, cash needs, collateral requirements, and overall risk tolerance.

We may also use capital markets activity to support liquidity, including at-the-market programs, debt instruments,
preferred securities, structured products, and other financing tools. Where derivatives are used, we will need to manage
associated margin, collateral, and cash flow variability. Liquidity decisions are expected to reflect both treasury
optimization and our broader corporate obligations.

Custody, Control, and Safeguarding of Assets

We expect substantially all of our SOL to be held with multiple U.S.-based regulated third-party custodians selected for
institutional security, operational controls, and service quality. A nominal operational balance may be maintained in a hot
wallet for limited working purposes, but we expect the vast majority of treasury assets to remain in custody. We currently
hold all of our SOL with two custodians. Our custodial arrangements generally include standard storage and transaction
fees, one- to three-year contractual terms, termination rights, and restrictions prohibiting custodians from rehypothecating
or otherwise using our SOL.

We expect our custodians to maintain institutional-grade security procedures, including offline key generation, strict
approval workflows, cold storage, geographic redundancy, and independent assessments consistent with SOC-type control
frameworks. Although we believe these arrangements are designed to reduce key management and operational risk, no
custody arrangement can climinate the possibility of theft, security failure, service interruption, insolvency, or legal
uncertainty with respect to custodially held digital assets.

Solana as the Treasury Asset

SOL is the native token of the Solana network and serves both as the staking asset securing the network and as the token
used to pay transaction fees. New SOL enters circulation primarily through inflationary rewards distributed to validators



and delegators. SOL’s monetary design currently includes a declining inflation schedule moving toward a long-term floor,
while staking yield also reflects transaction and priority fee economics and other network-level activity. The circulating
supply of SOL may also be affected over time by unlock schedules and other market dynamics.

We believe Solana is one of the most important public blockchain networks in the market today. We believe Solana’s
distinguishing features include high throughput, low latency, parallelized execution, and an architecture designed to scale
with advancements in hardware and bandwidth over time. Solana processes nearly 1,000 transactions per second with less
than 400 millisecond block times, which compares to Bitcoin at less than 10 transactions per second and roughly
10-minute block times and Ethereum at less than 30 transactions per second and 12-second block times. We also believe
Solana has achieved meaningful adoption across decentralized exchange activity, payments, stablecoins, real-world asset
tokenization, gaming, social applications, and broader decentralized finance. Major global financial platforms including
Stripe, Paypal, and Western Union have launched payments and stablecoin efforts on Solana. We believe Solana’s clear
emphasis on stablecoin based payments, the development of onchain digital capital markets via tokenization, growing
institutional adoption, and integration of artificial intelligence agents are expected to drive widespread adoption within the
Solana ecosystem and support the long-term value of SOL. A growing number of asset managers, including Apollo Global
and Franklin Templeton, have conducted tokenized asset issuance on Solana. According to Blockworks, a financial media
and information platform focused on digital assets, Solana has facilitated almost 98% of tokenized equities spot volume,
showing that Solana is the number one chain where tokenized equities actually move. According to the Developer Report,
it is the chain with the most net new developers since the beginning of 2024.

We further believe SOL differs from non-yielding digital assets because it can be economically productive through staking
and other treasury applications. We believe those characteristics make SOL particularly well-suited for a public balance
sheet strategy, although there can be no assurance that market participants will continue to value SOL accordingly.

Network, Ecosystem, and Concentration Risk

Our strategy is highly dependent on the continued functionality, adoption, and market value of SOL and the Solana
network. Any material adverse development affecting Solana, including software failures, governance disputes, trading
venue disruptions, smart contract exploits, validator concentration, custody failures, adverse regulation, or a sustained
decline in network activity or public perception, could materially and disproportionately harm our Company. Because our
treasury is expected to remain concentrated primarily in SOL, we are exposed to substantial asset concentration risk.

Solana has experienced performance disruptions in the past, and future disruptions remain possible. Major technical
upgrades, including proposed changes to Solana’s consensus or validator architecture, could improve network performance
but may also introduce implementation risk. Our ability to transfer, stake, monetize, or otherwise deploy SOL may also be
impaired by outages, congestion, cyber incidents, service provider failures, or closures affecting custodians, exchanges,
counterparties, or other infrastructure on which we depend.

Competitive Positioning

We operate within an emerging group of public companies using digital assets as a primary treasury strategy. We believe
competition in this sector is likely to increase as additional companies adopt asset-specific treasury models and seek to
differentiate through asset selection, financing strategy, yield generation, operational execution, and ecosystem
relationships. We believe our concentrated focus on SOL, together with our intended use of staking, capital markets tools,
and ecosystem engagement, positions us differently from more passive treasury vehicles. At the same time, the competitive
landscape remains fluid, and larger or better-capitalized participants may emerge over time.

Relationship with the Solana Ecosystem

We and certain of our investors have entered into a non-binding letter of intent with the Solana Foundation establishing a
framework for potential collaboration. Under the principal contemplated terms, we would conduct our onchain activity on
Solana, support institutional partnership referrals, and participate in initiatives intended to highlight Solana’s capabilities,
including events, roundtables, and ecosystem programming. The letter also contemplates a potential option for us, subject
to specified conditions, to purchase a defined quantity of SOL at a discount. We view this framework as consistent with



our role as a long-term institutional advocate for the Solana ecosystem, although the arrangement is non-binding and may
not result in definitive transactions on the terms described, or at all.

PoNS Therapy Operations

Following our adoption of our digital asset treasury strategy in September 2025, we continue to operate, to a lesser extent,
our neurotechnology and medical device business. The purpose of this business is to develop, license or acquire
non-implantable technologies targeted at reducing symptoms of neurological disease. Our product, known as the Portable
Neuromodulation Stimulator, or PONS®, is an innovative non-implantable medical device, inclusive of a controller and
mouthpiece, which delivers mild electrical stimulation to the surface of the tongue to provide treatment of gait deficit and
chronic balance deficit. PONS Therapy is integral to the overall PoNS solution and is the physical therapy applied by
patients during use of the PoNS device. PONS has marketing clearance in the U.S. for use in the U.S. as a short-term
treatment of gait deficit due to mild-to-moderate symptoms for multiple sclerosis (“MS”) and is to be used as an adjunct
to a supervised therapeutic exercise program in patients 22 years of age and over by prescription only. We began accepting
prescriptions for PoNS in the U.S. in March 2022, and commercial sales of PONS commenced in April 2022. PoNS is
authorized for sale in Canada for three indications: (i) as a short term treatment (14 weeks) of chronic balance deficit due
to mild-to-moderate traumatic brain injury, or mmTBI, and is to be used in conjunction with physical therapy; (ii) as a
short term treatment (14 weeks) of gait deficit due to mild and moderate symptoms from MS and it is to be used in
conjunction with physical therapy; and (iii) for use as a short term treatment (14 weeks) of gait deficit due to mild and
moderate symptoms from stroke, to be used in conjunction with physical therapy. It has been commercially available in
Canada since March 2019. PoNS is authorized for sale as a Class Ila medical device in Australia and we have been seeking
a business partner to commercialize and distribute PONS in Australia.

PoNS Device

The PoNS device is a non-implantable medical device comprised of a controller and a mouthpiece that are connected by
a cord. The controller is worn around the neck and the mouthpiece sits on the tongue during treatment. PONS Therapy
utilizes the PoNS device in conjunction with supervised therapeutic exercise. The PoNS Therapy consists of condition
specific exercises for movement control, including balance and gait training and breathing and awareness training, which
are tailored to focus on the individual patient’s functional deficits. The PoNS Therapy is completed over a period of 14
weeks. During the first 2 weeks, the PONS Therapy is mostly administered in a rehabilitation or physical therapy clinic by
a PoNS trained therapist and, to a lesser extent, performed at home. The remaining 12 weeks are completed at home with
weekly clinic visits to monitor rehabilitation progress, assess improvements and ensure the therapy intensity remains
appropriate. When the device is on, the 143 gold-plated electrodes on the mouthpiece send mild electrical signals to the
tongue. These impulses stimulate sensory nerves in the tongue that have direct pathways to the brain, through the brain
stem. The combination of mild stimulation with supervised therapeutic exercise promotes neuromodulation and likely
triggers neuroplastic effects, which potentially lead to functional improvements in balance and gait. During each clinic
visit and at the end of the 14-week therapy, the clinic downloads and reviews the PONS usage data from the device. This
usage data in combination with details of completed treatment assessments gives the clinician and the patient a unique and
powerful method to assess treatment progress. The patient initiates their PONS Therapy sessions with the PoNS device
initially under the supervision of the clinicians, then through regular check-ins.

In August 2021, we received Breakthrough Designation from the U.S. Food and Drug Administration (“FDA”) for the
PoNS device as a potential treatment for dynamic gait and balance deficits due to symptoms from stroke, to be used as an
adjunct to a supervised therapeutic exercise program in patients 22 years of age and over. In July 2021, we announced the
positive outcome of our PONS Stroke Registrational Program and, in September 2025we filed a FDA 510(k) submission
for the PoNS device label expansion seeking an indication for gait deficit in patients with chronic stroke symptoms. The
submission was made with data generated in our Stroke Registrational Program and was filed under our current FDA
Breakthrough Device Designation. We are awaiting a determination from the FDA.

Government Regulation

Our operations are subject to extensive and evolving regulation in the United States and other jurisdictions. As a publicly
traded company whose principal business strategy involves the acquisition and holding of SOL as a digital asset treasury,



our regulatory obligations are primarily governed by federal securities laws, digital asset regulatory frameworks, and AML
and sanctions compliance requirements. We actively monitor regulatory developments and seek to conduct our operations
in a manner consistent with applicable law, our public company disclosure obligations, and our internal governance
policies.

Regulatory frameworks applicable to digital assets in the United States continue to evolve. In January 2025, the SEC
established a dedicated Crypto Task Force with a mandate to evaluate policy approaches for digital assets, including
registration pathways, disclosure frameworks, and asset classification. Also in January 2025, the President of the United
States issued Executive Order 14178, titled “Strengthening American Leadership in Digital Financial Technology,” which
revoked certain prior executive orders and directed federal agencies to engage in the development of a coordinated
regulatory framework for digital assets. The executive order also prohibited the establishment, issuance or promotion of a
central bank digital currency and established a President’s Working Group on Digital Asset Markets tasked with proposing
federal regulatory recommendations within a specified period. These initiatives coincided with a broader shift in regulatory
emphasis from enforcement toward clarity, including the dismissal of certain prior enforcement actions and the revision
of'accounting guidance that had previously posed impediments to institutional digital asset holdings. In addition, Congress
has passed legislation affecting digital asset markets, including legislation establishing comprehensive regulatory
standards for stablecoins, which was signed into law in July 2025. The Guiding and Establishing National Innovation for
U.S. Stablecoins Act (the “GENIUS Act”) establishes comprehensive regulatory standards for stablecoins, including a
one-for-one reserve backing requirement and a dual federal and state supervisory regime for stablecoin issuers. In March
2026, the SEC and CFTC issued joint interpretive guidance (the “Release”) indicating that certain digital assets, including
SOL, may be characterized as “digital commodities” and that certain related activities, including staking and secondary
market transactions, may not constitute securities transactions under specified circumstances. However, the Release does
not constitute formal rulemaking and does not have the force of law, and the regulatory characterization of SOL and related
activities therefore remains subject to ongoing development.

While these developments may contribute to increased clarity regarding the regulatory treatment of certain digital asset
activities, the regulatory environment remains complex and subject to change. Regulatory authorities continue to assess
and refine their approaches to digital asset classification, market structure and compliance expectations. There can be no
assurance that future regulatory actions will be consistent with current interpretations or that such developments will
benefit the Company’s operations or strategic objectives.

As a publicly traded company, we are subject to the reporting, disclosure, governance, and internal control requirements
of the Securities Exchange Act of 1934, as amended, and the rules and regulations of the SEC, including periodic reporting
obligations, disclosure controls and procedures, internal control over financial reporting, and applicable stock exchange
listing standards. Our digital asset holdings and treasury activities are reflected in our financial statements in accordance
with applicable accounting standards and SEC guidance, which remain subject to development and change.

Our digital asset treasury activities and participation in DeFi protocols may be subject to AML and sanctions laws and
regulations, including requirements administered by the Financial Crimes Enforcement Network (“FinCEN”) under the
Bank Secrecy Act and economic sanctions programs administered by the Office of Foreign Assets Control (“OFAC”). We
maintain policies and procedures designed to support compliance with applicable requirements and to mitigate the risk of
facilitating prohibited activities.

We are subject to federal and state data protection and privacy laws governing the collection, use, storage, and security of
personal information, as well as SEC disclosure requirements relating to cybersecurity incident reporting and risk
management. Compliance with these requirements may necessitate additional safeguards and increase our operating costs.
Our Corporate History Highlights

Formation and Reincorporation

We were originally incorporated in British Columbia, Canada on March 13, 2014 under the British Columbia Business

Corporations Act, or the BCBCA, as “0996445 B.C. Ltd.” On March 25, 2014, and amended on April 8, 2014, we
entered into an arrangement agreement with Boomerang Oil, Inc. (formerly known as 0922327 B.C. Ltd.) and 0995162
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B.C. Ltd. to reorganize the business structure of such three entities in such a manner which would allow Boomerang Oil,
Inc. to spin us out to become an independent entity that is a reporting issuer in Canada and for us to complete a reverse
take-over of 0995162 B.C. Ltd.

On May 23, 2014, we changed our name to “Helius Medical Technologies, Inc.” and filed articles of continuation with
the Wyoming Secretary of State office to reincorporate from being a corporation governed by the BCBCA to a
corporation governed by the Wyoming Business Corporation Act. On July 20, 2018, we reincorporated from the state of
Wyoming to the state of Delaware.

On March 11, 2025, we obtained a Certificate of Formation for Revelation Neuro with the Secretary of State of Texas.
On September 5, 2025, we obtained a Certificate of Incorporation for Marvel with the Secretary of State of Delaware.

On September 26, 2025, we changed our name from Helius Medical Technologies, Inc. to Solana Company with the
Secretary of State of Delaware.

On October 24, 2025, we obtained articles of incorporation for SCHK with the Registrar of Companies Hong Kong Special
Administrative Region.

Acquisitions, Mergers and Dissolutions

On June 13, 2014, we acquired NeuroHabilitation Corporation (“NHC”) and on December 21, 2018, NHC changed its
name to Helius Medical, Inc. HMI is our operating subsidiary in the United States.

On October 30, 2019, we acquired Heuro, a company incorporated under the federal laws of Canada. Heuro is an
indirect wholly owned subsidiary of HMC, a company incorporated under the federal laws of Canada. HMC is our
operating subsidiary in Canada.

On September 12, 2024, Helius NeuroRehab, Inc., a wholly owned and dormant subsidiary of HMTI, was merged into
HMTI pursuant to a Certificate of Ownership and Merger certified by the State of Delaware.

On September 20, 2024, Heuro was dissolved pursuant to a Certificate of Dissolution issued under the Canada Business
Corporations Act.

On September 23, 2024, Helius Canada Acquisition Ltd., a wholly owned Canadian subsidiary of HMC, was dissolved
pursuant to a Certificate of Dissolution issued under the Canada Business Corporations Act.

Corporate Information

Our principal executive offices are located at 642 Newtown Yardley Road, Suite 100, Newtown, PA 18940 and our
telephone number is 215-944-6100. We maintain a corporate website at www.solanacompany.co. We make available
free of charge through our Internet website our annual reports on Form 10-K, quarterly reports on Form 10-Q and
current reports on Form 8-K, and any amendments to these reports, as soon as its reasonably practicable after we
electronically file such material with, or furnish such material to the SEC. We are not including the information on our
website as a part of, nor incorporating it by reference into this Form 10-K. Additionally, the SEC maintains a website
that contains annual, quarterly, and current reports, proxy statements, and other information that issuers (including us)
file electronically with the SEC. The SEC’s website address is http://www.sec.gov.

Human Capital Resources

As a digital asset treasury and neurotechnology company, our human capital is important to the long-term success of our
company.
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Our People

We believe our diverse workforce is comprised of engaged individuals with appropriate qualifications and competencies
to support our growth. Our senior management team has an average of over 25 years of professional experience focused
in the treasury, financial and medical device markets and public company management.

As of December 31, 2025, we had 21 full-time employees, of which 18 are located in the United States, two are located
in Canada and one is located in Hong Kong. None of our employees were covered by collective bargaining agreements.
We have not experienced any interruptions of operations due to disputes with our employees.

Talent Acquisition, Development and Retention

Hiring, developing, and retaining high-performing employees is important to our operations and we are focused on
creating experiences that foster growth, performance and retention. Retaining and acquiring the right talent in this
competitive environment, particularly at speed and scale, will continue to be a priority. Our workforce reflects talent
from diverse perspectives.

Compensation, Benefits, Safety and Wellness

In addition to offering market competitive salaries and wages, we offer comprehensive health benefits to eligible
employees.
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ITEM 1A. RISKFACTORS
Risks related to our Solana Treasury Strategy

Our Solana strategy exposes us to risks and events that, if they occur, could adversely affect our financial condition
and results of operations and the trading price of our securities. Additional risks and uncertainties not currently known
to us or that we currently deem to be immaterial also may materially and adversely affect our business, financial
condition and/or operating results.

Solana is a highly volatile asset.

Solana is a highly volatile asset that has traded below $100 per Solana and above $240 per Solana on the Coinbase
exchange (a major U.S.-based crypto exchange) in the 12 months preceding the date of this Annual Report on Form
10-K. The trading price of Solana significantly decreased during prior periods, and such declines may occur again in the
future.

Solana does not pay interest or dividends.

Solana does not pay interest or other returns and we can only generate cash from our Solana holdings if we sell our Solana
or implement strategies to create income streams or otherwise generate cash by using our Solana holdings. Even if we
pursue any such strategies, we may be unable to create income streams or otherwise generate cash from our Solana
holdings, and any such strategies may subject us to additional risks.

Our Solana holdings may significantly impact our financial results and the market price of our Class A common stock.

Our Solana holdings may significantly affect our financial results and if we increase our overall holdings of Solana in the
future, may have an even greater impact on our financial results and the market price of our Class A common stock.

Our assets are concentrated in Solana.

The vast majority of our assets are concentrated in our Solana holdings. The concentration of our assets in Solana may
limit our ability to mitigate risk that could otherwise be achieved by holding a more diversified portfolio of treasury assets.

We intend to purchase Solana using primarily proceeds from equity and debt financing.

Our ability to achieve the objectives of our treasury strategy depends in significant part on our ability to obtain equity and
debt financing. If we are unable to obtain equity or debt financing on favorable terms or at all, we may not be able to
successfully execute on our treasury strategy.

Our treasury strategy has not been tested over an extended period of time or under different market conditions.

We implemented our Solana treasury strategy following the closing of our private placement in September 2025. We
intend to continually examine the risks and rewards of our strategy to acquire and hold Solana. This strategy has not been
tested over an extended period of time or under different market conditions. If Solana prices were to decrease or our Solana
strategy otherwise proves unsuccessful, our financial condition, results of operations, and the market price of our common
stock would be materially adversely impacted.

We are subject to counterparty risks, including risks relating to exchanges where we may purchase Solana and our
custodians where we hold our Solana.

Although we have implemented various measures that are designed to mitigate our counterparty risks, including
purchasing Solana through reputable U.S.-based third-party and other well-known exchanges with industry standard
policies and procedures and by storing substantially all of the Solana we own in custody accounts at U.S.-based,
institutional-grade custodians and we having negotiated contractual arrangements intended to establish that our property
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interest in custodially-held Solana is not subject to claims of our custodians’ creditors, applicable insolvency law is not
fully developed with respect to the holding of digital assets in custodial accounts. If our custodially-held Solana were
nevertheless considered to be the property of our custodians’ estates in the event that any such custodians were to enter
bankruptcy, receivership or similar insolvency proceedings, we could be treated as a general unsecured creditor of such
custodians, inhibiting our ability to exercise ownership rights with respect to such Solana, or delaying or hindering our
access to our Solana holdings, and this may ultimately result in the loss of the value related to some or all of such Solana,
which could have a material adverse effect on our financial condition as well as the market price of our listed securities.

SOL faces unique technical, governance and concentration risks that could materially affect its long-term viability.

SOL is a high-throughput Layer 1 blockchain with architectural features that differ significantly from other blockchains,
such as Ethereum. While these features allow for rapid processing of transactions, they introduce risks that could
adversely impact the value of SOL and the stability of the SOL network. Historically, SOL has suffered network
outages, slow operations and validator coordination failures. If such challenges were to persist, the confidence of the
SOL development community and its users will be adversely affected, which could cause a rapid decline in the value of
SOL.

SOL validators are relatively small in number, which may lead to coordinated censorship.

SOL requires high-performing computing hardware and internet connectivity to operate a validator node. These
substantial infrastructure demands create a barrier of entry for validators, leading to a high concentration of validators
that must be well capitalized. A significant portion of staked SOL tokens may be delegated to a few validators, resulting
in a centralized block production environment.

Our Solana validator reward yield is expected to decline over time and could have a material adverse effect on our
financial results.

Solana’s current protocol distributes rewards to validators based on a declining inflation model. This model reduces the
total amount of Solana rewards available to distribute to validators by 15% each year until it reaches a long-term rate of
1.5%. A significant reduction in validator reward yield could negatively impact our business and results of operations.

This is the first digital asset treasury strategy for the Company and our historical financial statements do not reflect the
potential variability in earnings that we may experience in the future relating to our treasury strategy and Solana holdings.

We have recently implemented our digital asset treasury strategy. Because we are only beginning to enact our treasury
strategy, our historical financial statements do not reflect the potential variability in earnings that we may experience in
the future from holding or selling significant amounts of Solana. The price of Solana has historically been subject to
dramatic price fluctuations and is highly volatile.

Additionally, in the future we may expand our operations beyond the legacy PoONS system and the Solana treasury strategy
to include other income streams and otherwise generate funds using our Solana holdings. At this time, we do not have any
definitive agreements or plans in place to expand beyond acquiring and holding Solana. However, if we do expand such
operations, additional risks related to such strategies and business, including counterparty risks, could arise.

Our Solana treasury strategy exposes us to risk of non-performance by counterparties.

Our Solana treasury strategy exposes us to the risk of non-performance by counterparties, whether contractual or otherwise.
Risk of non-performance includes inability or refusal of a counterparty to perform because of a deterioration in the
counterparty’s financial condition and liquidity or for any other reason. For example, our execution partners, custodians,
or other counterparties might fail to perform in accordance with the terms of our agreements with them, which could result
in a loss of Solana, a loss of the opportunity to generate funds, or other losses.

Our primary counterparty risk with respect to our Solana is custodian performance obligations under the custody
arrangements we have entered into. A series of relatively recent high-profile bankruptcies, closures, liquidations,
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regulatory enforcement actions and other events relating to companies operating in the digital asset industry, including the
filings for bankruptcy protection by Three Arrows Capital, Celsius Network, Voyager Digital, FTX Trading and Genesis
Global Capital, among others, and the filing and subsequent settlement of a civil fraud lawsuit by the New York Attorney
General against Genesis Global Capital, its parent company Digital Currency Group, Inc., and former partner Gemini Trust
Company have highlighted the perceived and actual counterparty risk applicable to digital asset ownership and trading.
Although these bankruptcies, closures and liquidations have not resulted in any loss or misappropriation of our Solana,
nor have such events adversely impacted our access to our Solana, legal precedent created in these bankruptcy and other
proceedings may increase the risk of future rulings adverse to our interests in the event one or more of our custodians
becomes a debtor in a bankruptcy case or is the subject of other liquidation, insolvency or similar proceedings.

While our custodians are subject to regulatory regimes intended to protect customers in the event of a custodial bankruptcy,
receivership or similar insolvency proceeding, no assurance can be provided that our custodially-held Solana will not
become part of the custodian’s insolvency estate if one or more of our custodians enters bankruptcy, receivership or similar
insolvency proceedings. Additionally, if we pursue any strategies to create income streams or otherwise generate funds
using our Solana holdings, we would become subject to additional counterparty risks. Any significant non-performance
by counterparties, including in particular the custodians with which we custody substantially all of our Solana, could have
a material adverse effect on our business, prospects, financial condition, and operating results.

We may be subject to regulatory developments related to crypto assets and crypto asset markets, which could adversely
affect our business, financial condition, and results of operations.

As Solana and other digital assets are relatively novel and the application of state and federal securities laws and other
laws and regulations to digital assets is unclear in certain respects, it is possible that regulators in the United States or
foreign countries may interpret or apply existing laws and regulations in a manner that adversely affects the price of Solana.
The U.S. federal government, states, regulatory agencies, and foreign countries may also enact new laws and regulations,
or pursue regulatory, legislative, enforcement or judicial actions, that could materially impact the price of Solana or the
ability of individuals or institutions such as us to own or transfer Solana.

If Solana is determined to constitute a security for purposes of the federal securities laws, the additional regulatory
restrictions imposed by such a determination could adversely affect the market price of Solana and in turn adversely affect
the market price of our Class A common stock. Moreover, the risks of us engaging in a Solana treasury strategy have
created, and could continue to create complications due to the lack of experience that third parties have with companies
engaging in such a strategy, such as increased costs of director and officer liability insurance or the potential inability to
obtain such coverage on acceptable terms in the future.

Our Solana strategy subjects us to enhanced regulatory oversight.

Several spot Solana exchange-traded products (“ETPs”) have received tacit approval from the SEC to list their shares on
a U.S. national securities exchange with continuous share creation and redemption at net asset value. Even though we are
not, and do not function in the manner of, a spot Solana ETP, it is possible that we nevertheless could face regulatory
scrutiny from the SEC or other federal or state agencies due to our Solana holdings.

In addition, there has been increasing focus on the extent to which digital assets can be used to launder the proceeds of
illegal activities, fund criminal or terrorist activities, or circumvent sanctions regimes, including those sanctions imposed
in response to the ongoing conflict in the Middle East. While we have implemented or intend to implement and maintain
policies and procedures reasonably designed to promote compliance with applicable anti-money laundering and sanctions
laws and regulations and take care to only acquire our Solana through entities subject to anti-money laundering regulation
and related compliance rules in the United States, if we are found to have purchased any of our Solana from bad actors
that have used Solana to launder money or persons subject to sanctions, we may be subject to regulatory proceedings and
any further transactions or dealings in Solana by us may be restricted or prohibited.

Although our Solana holdings do not currently serve as collateral securing any of our outstanding indebtedness as of the

date hereof, we may incur indebtedness or enter into other financial instruments in the future that may be collateralized by
our Solana holdings. We may also consider pursuing strategies to create income streams or otherwise generate funds using
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our Solana holdings. These types of Solana-related transactions are the subject of enhanced regulatory oversight. These
and any other Solana-related transactions we may enter into, beyond simply acquiring and holding Solana, may subject us
to additional regulatory compliance requirements and scrutiny, including under Federal and state money services
regulations, money transmitter licensing requirements and various commodity and securities laws and regulations.

Additional laws, guidance and policies may be issued by domestic and foreign regulators following the filing for Chapter
11 bankruptcy protection by FTX, one of the world’s largest cryptocurrency exchanges, in November 2022. While the
financial and regulatory fallout from FTX’s collapse did not directly impact our business, financial condition or corporate
assets, the FTX collapse may have increased regulatory focus on the digital assets industry.

In addition, private actors that are wary of Solana or the regulatory concerns associated with Solana have in the past taken
and may in the future take further actions that may have an adverse effect on our business or the market price of our listed
securities.

Regulatory change reclassifying Solana as a security could lead to our classification as an “investment company” under
the Investment Company Act of 1940, as amended, and could adversely affect the market price of Solana and the market
price of our Class A common stock.

Under Sections 3(a)(1)(A) and (C) of the Investment Company Act of 1940, as amended (the “1940 Act”), a company
generally will be deemed to be an “investment company” for purposes of the 1940 Act if (1) it is, or holds itself out as
being, engaged primarily, or proposes to engage primarily, in the business of investing, reinvesting or trading in securities
or (2) it engages, or proposes to engage, in the business of investing, reinvesting, owning, holding or trading in securities
and it owns or proposes to acquire investment securities having a value exceeding 40% of the value of its total assets
(exclusive of U.S. government securities and cash items) on an unconsolidated basis. We do not believe that we are an
“investment company,” as such term is defined in the 1940 Act, and are not registered as an “investment company” under
the 1940 Act as of the date of this Form 10-K.

A significant portion of our assets is concentrated in our Solana holdings. In March 2026, the SEC and CFTC issued the
Release indicating that certain digital assets, including SOL, may be characterized as “digital commodities” and that certain
related activities, including staking and secondary market transactions, may not constitute securities transactions under
specified circumstances. However, the Release does not constitute formal rulemaking and does not have the force of law,
and the regulatory characterization of SOL and related activities therefore remains subject to ongoing development.

We monitor our assets and income for compliance under the 1940 Act and seek to conduct our business activities in a
manner such that we do not fall within its definitions of “investment company” or that we qualify under one of the
exemptions or exclusions provided by the 1940 Act and corresponding SEC regulations. Furthermore, if Solana is
determined to constitute a security for purposes of the federal securities laws, we would take steps to reduce the percentage
of Solanas that constitute investment assets under the 1940 Act. These steps may include, among others, selling Solanas
that we might otherwise hold for the long term and deploying our cash in non-investment assets, and we may be forced to
sell our Solanas at unattractive prices. We may also seek to acquire additional non-investment assets to maintain
compliance with the 1940 Act, and we may need to incur debt, issue additional equity or enter into other financing
arrangements that are not otherwise attractive to our business. Any of these actions could have a material adverse effect
on our results of operations and financial condition. Moreover, we can make no assurance that we would successfully be
able to take the necessary steps to avoid being deemed to be an investment company in accordance with the safe harbor.
If we were unsuccessful, and if Solana is determined to constitute a security for purposes of the federal securities laws,
then we would have to register as an investment company, and the additional regulatory restrictions imposed by 1940 Act
could adversely affect the market price of Solana and in turn adversely affect the market price of our Class A common
stock.

In the future we may expand our business beyond the Solana treasury strategy and PoNS system operations to include
other income streams and otherwise generate funds using our Solana holdings, including acquiring interests in other
entities. At this time, we do not have any definitive agreements or plans in place to expand beyond acquiring and holding
Solana. However, if we do acquire minority interests in other entities, this could lead to our classification as an “investment
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company”, which would subject us to additional regulatory controls and could have a material adverse impact on our
results of operations.

We are not subject to legal and regulatory obligations that apply to investment companies such as mutual funds and
exchange-traded funds, or to obligations applicable to investment advisers.

Mutual funds, ETFs and their directors and management are subject to extensive regulation as “investment companies”
and “investment advisers” under U.S. federal and state law; this regulation is intended for the benefit and protection of
investors. We are not subject to, and do not otherwise voluntarily comply with, these laws and regulations. This means,
among other things, that the execution of or changes to our Treasury Reserve Policy or our Solana treasury strategy, our
use of leverage, the manner in which our Solana is custodied, our ability to engage in transactions with affiliated parties
and our operating and investment activities generally are not subject to the extensive legal and regulatory requirements
and prohibitions that apply to investment companies and investment advisers. Our board of directors has broad discretion
over the investment, leverage and cash management policies it authorizes, whether in respect of our Solana holdings or
other activities we may pursue, and has the power to change our current policies, including our strategy of acquiring and
holding Solana.

The lack of legal recourse and insurance for digital assets increases the risk of total loss in the event of theft or
destruction.

Digital assets that we acquire will not be insured against theft, loss or destruction. If an event occurs where we lose our
digital assets, whether due to cyberattacks, fraud or other malicious activities, we may not have any viable legal recourse
or ability to recover the lost assets. Unlike funds held in insured banking institutions, our digital assets are not protected
by the Federal Deposit Insurance Corporation or the Securities Investor Protection Corporation. If our digital assets are
lost under circumstances that render another party liable, there is no guarantee that the responsible party will have the
financial resources to compensate us. As a result, we and our stockholders could face significant financial losses.

Digital asset lending arrangements may expose us to risks of borrower default, operational failures and cybersecurity
threats.

Although we are not initially planning to lend our digital assets, from time to time, we may generate income through
lending of digital assets, which carries significant risks. The volatility of such digital assets increases the likelihood that
borrowers may default due to market downturns, liquidity crises, fraud or other financial distress. These lending
transactions may be unsecured and so may be subordinated to secured debt of the borrower. If a borrower becomes
insolvent, we may be unable to recover the loaned digital asset, leading to substantial financial losses.

Additionally, digital asset lending platforms are vulnerable to operational and cybersecurity risks. Technical failures,
software bugs or system outages could disrupt lending activities, delay transactions or result in inaccurate record-keeping.
Cybersecurity threats, including hacking, phishing and other malicious attacks, pose further risks, potentially leading to
the loss, theft or misappropriation of our loaned digital asset. A successful cyberattack or security breach could materially
and adversely impact our financial position, reputation and ability to conduct future lending activities.

We will be subject to significant competition in the growing digital asset industry and our business, operating results,
and financial condition may be adversely affected if we are unable to compete effectively.

We operate in a competitive environment and compete against other companies and other entities with similar strategies,
including companies with significant holdings in Solana and other digital assets, and our business, operating results, and

financial condition may be adversely affected if we are unable to compete effectively.

SOL is subject to technological obsolescence, including competition from emerging blockchain and artificial intelligence
protocols.

The digital asset ecosystem is characterized by rapid technological innovation, short development cycles, and intense
competition among Layer 1 blockchains and related infrastructure providers. SOL faces intense competition among
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existing protocols, such as Aptos and Sei, and new entrants that are currently being developed. Competitors may offer
superior scalability, security, interoperability, decentralization, programmability and adoption, and may attract developers
away from the SOL ecosystem. Advancements in Al and blockchain technology are likely to accelerate the development
of such protocols, including the development of additional networks that natively integrate Al into consensus mechanisms
and other core features. If SOL is unable to evolve to address such increased competition or if Layer 2 networks believe
that SOL’s core technology stack is outdated or less attractive compared with other Layer 1 networks, SOL may be
considered technologically obsolete by the next-generation of protocols. The decline in the SOL network would materially
impact the market value of SOL and adversely affect the value of our SOL treasury holdings and our stock price.

Staking Solana may limit our liquidity and restrict our ability to access capital in a timely manner.

As part of our digital asset treasury strategy, we may stake a portion of our Solana holdings with validators in order to earn
staking rewards. Staked tokens are generally subject to “lock-up” or “unbonding” periods during which they cannot be
transferred, traded, or otherwise used. Although such lock-up periods are intended to protect the stability of the protocol,
they may materially reduce our immediate access to liquidity.

In addition, a portion of our SOL holdings may be subject to longer-term lock-up restrictions or otherwise considered
“locked” for accounting and operational purposes. We may not be able liquidate these positions in a timely manner and
may need to sell at a discount to unrestricted SOL traded on exchanges.

For purposes of financial reporting, digital assets are generally measured at fair value, and such fair value is not typically
adjusted to reflect restrictions on transferability, including lock-up or unbonding periods associated with staked or
otherwise restricted SOL. As a result, the carrying value of our SOL holdings may not reflect the reduced liquidity
associated with staking restrictions. If we need to liquidate our Solana holdings to meet operational requirements, satisfy
obligations, or respond to adverse market conditions, the inability to rapidly access staked tokens could adversely affect
our financial condition, results of operations, or cash flows. Furthermore, because staking rewards are paid in additional
Solana tokens, rather than cash, our ability to convert those rewards into fiat currency may depend on prevailing market
liquidity and trading volumes for Solana, which could be volatile or insufficient at times.

We may be subject to additional tax liability if regulation or policy changes adversely affect the tax treatment of rewards
from staking SOL.

The U.S. federal income tax treatment of rewards from staking digital assets such as SOL remains uncertain and is currently
under the subject of debate and regulatory attention. Under current guidance by the IRS, staking rewards are generally
treated as ordinary income upon receipt, although additional guidance is expected pursuant to the President’s Working
Group July 2025 report “Strengthening American Leadership in Digital Financial Technology.” If regulation or policy
changes, or the interpretation or enforcement thereof, results in adverse tax treatment of rewards from staking SOL, we
could be subject to increased audits by the IRS and additional tax liabilities.

Decentralized finance arrangements and smart contract-based protocols expose us to risks of asset loss, operational
failure, and cybersecurity vulnerabilities.

We may, from time to time, engage in decentralized finance ("DeFi") activities involving SOL. DeFi protocols are typically
governed by software code and operate in decentralized environments without centralized intermediaries. While these
protocols are generally designed to reduce certain forms of counterparty risk, they introduce risks associated with the
underlying code, system design, and network infrastructure. Smart contracts and decentralized applications may contain
bugs, vulnerabilities, or design flaws that could be exploited by malicious actors, potentially resulting in the loss, theft, or
inaccessibility of SOL. Because transactions executed on blockchain networks are generally irreversible, losses resulting
from smart contract exploits or coding errors may be permanent and unrecoverable. Certain smart contracts may also
include administrative controls, upgradeability features, or governance mechanisms that could be exercised in ways that
introduce unexpected behavior, including asset freezes, protocol changes, or unintended transfers.

In addition, DeFi protocols are subject to risks arising from market volatility, liquidity constraints, and liquidation
mechanisms, particularly where SOL is used as collateral or provided as liquidity. Adverse market conditions, network
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congestion, or oracle failures or manipulation — including deliberate manipulation of price feeds by malicious actors to
trigger liquidations or exploit protocol mechanics — may increase the likelihood of forced liquidations or losses. DeFi
protocols may also be subject to governance attacks, protocol upgrades, or other changes that could adversely affect their
functionality or economic terms.

DeFi ecosystems generally operate on a permissionless and pseudonymous basis, and participants may not know the
identity of counterparties interacting with a given protocol. As a result, despite the use of monitoring and compliance tools,
we may inadvertently interact with protocols or counterparties associated with illicit activity, sanctions risks, or other
compliance concerns, including potential exposure under regulations administered by the Office of Foreign Assets Control
("OFAC"), the Financial Crimes Enforcement Network ("FinCEN"), or other applicable authorities.

There can be no assurance that the smart contracts, decentralized applications, or other blockchain-based systems we use
or rely upon will function as intended or remain secure. Any failure, exploit, or disruption of such systems could result in
the loss of digital assets and could have a material adverse effect on our business, financial condition, and results of
operations.

We may make, or otherwise be subject to, trade errors.

We may make, or otherwise be subject to, trade errors. Errors may occur with respect to trades in SOL or other digital
assets executed on our behalf, including through DeFi protocols, onchain execution environments, or other trading venues.
Trade errors can result from a variety of situations, including the purchase or sale of the wrong asset, execution of incorrect
quantities, failures of automated or algorithmic trading systems, or erroneous interactions with smart contracts. Because
transactions executed on blockchain networks are generally irreversible, trade errors occurring in onchain environments
may not be correctable after execution, and resulting losses may be permanent. Trade errors can result in losses that could
be material. To the extent that an error is caused by a third party, we may seek to recover associated losses, although there
may be contractual limitations on any such recovery, and the irreversible nature of onchain transactions may limit the
practical remedies available to us.

The tax treatment of decentralized finance activities is uncertain and evolving, and adverse tax determinations could
materially affect our financial condition and results of operations.

The tax treatment of DeFi activities — including liquidity provision, lending, borrowing, and the receipt of tokens or other
digital assets through smart contract-based protocols — is highly uncertain and has not been comprehensively addressed
by the IRS or other taxing authorities of the U.S. or other jurisdictions where we may operate. It is unclear, among other
things, whether and when particular DeFi transactions give rise to taxable income or gain, how tax basis should be
determined for digital assets received through DeFi protocols, and how existing tax principles applicable to traditional
financial instruments and structures apply to DeFi arrangements. Future guidance, legislation, or administrative or judicial
determinations may require us to recognize income or gain at times or in amounts different from those we currently
anticipate, may impose additional information reporting or withholding obligations, or may result in additional taxes,
interest, and penalties. Any adverse tax determination or change in applicable tax law could materially and adversely affect
our financial condition and results of operations.

Stablecoins used in our operations are subject to de-pegging, issuer, and regulatory risks that could result in material
losses.

We may hold, use, or transact in stablecoins in connection with our DeFi activities, trading operations, or treasury
management. Stablecoins are digital assets designed to maintain a stable value relative to a reference asset, typically the
U.S. dollar, but there is no guarantee that any stablecoin will maintain its peg at all times or under all market conditions.
Stablecoins may lose their peg due to market stress, insufficient or mismanaged reserves, failures in algorithmic
stabilization mechanisms, loss of market confidence, or other factors, any of which could result in material losses on
stablecoin positions we hold or have deployed in DeFi protocols. Fiat-collateralized stablecoins are also subject to issuer
risk, including the risk that the issuer fails to maintain adequate reserves or becomes insolvent or otherwise unable to honor
redemption requests at par.
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The regulatory treatment of stablecoins is subject to significant uncertainty and ongoing legislative and regulatory
development in the United States and internationally. New or proposed legislation and regulation could impose reserve
requirements, licensing obligations, redemption mechanics, or other restrictions on stablecoin issuers or users that affect
the availability, usability, or value of stablecoins we hold or utilize. Any de-pegging event, issuer failure, or adverse
regulatory development affecting stablecoins could have a material adverse effect on our business, financial condition, and
results of operations.

Our financial results and the market price of our Class A common stock may be affected by the prices of Solana.

As part of our capital allocation strategy for assets that are not required to provide working capital for our ongoing
operations, we have invested and will continue to invest in Solana tokens. The price of Solana has historically been subject
to dramatic price fluctuations and is highly volatile. Moreover, digital assets, such as Solana, are relatively novel and the
application of securities laws and other regulations to such assets is unclear in many respects. It is possible that regulators
may interpret laws in a manner that adversely affects the liquidity or value of Solana.

Any decrease in the fair value of Solana below our carrying value for such assets could require us to incur a loss due to
the decrease in fair market value, and such charge could be material to our financial results for the applicable reporting
period, which may create significant volatility in our reported earnings. Any decrease in reported earnings or increased
volatility of such earnings could have a material adverse effect on the market price of our Class A common stock. In
addition, the application of generally accepted accounting principles in the United States, with respect to Solana, may
change in the future and could have a material adverse effect on our financial results and the market price of our Class A
common stock.

In addition, if investors view the value of our Class A common stock as dependent upon or linked to the value or change
in the value of our Solana holdings, the price of Solana may significantly influence the market price of our Class A common
stock.

Due to the unregulated nature and lack of transparency surrounding the operations of many Solana trading venues, Solana
trading venues may experience greater fraud, security failures or regulatory or operational problems than trading venues
for more established asset classes, which may result in a loss of confidence in Solana trading venues and adversely affect
the value of our Solana.

Solana trading venues are relatively new and, in many cases, unregulated. Furthermore, there are many Solana trading
venues which do not provide the public with significant information regarding their ownership structure, management
teams, corporate practices and regulatory compliance. As a result, the marketplace may lose confidence in Solana trading
venues, including prominent exchanges that handle a significant volume of Solana trading and/or are subject to regulatory
oversight, in the event one or more Solana trading venues cease or pause for a prolonged period the trading of Solana or
other digital assets, or experience fraud, significant volumes of withdrawal, security failures or operational problems.

The SEC has also brought recent actions against individuals and digital asset market participants alleging that such persons
artificially increased trading volumes in certain digital assets through wash trades, or repeated buying and selling of the
same assets in fictitious transactions to manipulate their underlying trading price. Such reports and allegations may indicate
that the Solana market is significantly smaller than expected and that the United States makes up a significantly larger
percentage of the Solana market than is commonly understood. Any actual or perceived wash trading in the Solana market,
and any other fraudulent or manipulative acts and practices, could adversely affect the value of our Solana. Negative
perception, a lack of stability in the broader Solana markets and the closure, temporary shutdown or operational disruption
of Solana trading venues, lending institutions, institutional investors, institutional miners, custodians, or other major
participants in the Solana ecosystem, due to fraud, business failure, cybersecurity events, government-mandated
regulation, bankruptcy, or for any other reason, may result in a decline in confidence in Solana and the broader Solana
ecosystem and greater volatility in the price of Solana. As the price of our listed securities is affected by the value of our
Solana holdings, the failure of a major participant in the Solana ecosystem could have a material adverse effect on the
market price of our listed securities.
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The concentration of our Solana holdings enhances the risks inherent in our Solana strategy.

We have purchased Solana and intend to increase our overall holdings of Solana in the future. We currently hold less than
1% of the total Solana supply. The concentration of our Solana holdings limits the risk mitigation that we could achieve if
we were to purchase a more diversified portfolio of treasury assets, and the absence of diversification enhances the risks
inherent in our Solana treasury strategy. The price of Solana experienced a significant decline in 2022, and any similar
future significant declines in the price of Solana could have a more pronounced impact on our financial condition than if
we used our cash to purchase a more diverse portfolio of assets.

We face risks relating to the use of third-party exchanges in connection with our Solana strategy.

We have used or intend to use reputable third-parties exchanges, such as FalconX, Nonco, Wintermute, Anchorage and
Coinbase, to purchase Solana for our treasury. As part of our process in determining transactions with third-party
exchanges, we search for reputable exchanges that have industry standard policies and procedures in place regarding data
security and customer diligence related to anti-money laundering (“AML”), Office of Foreign Assets Control (“OFAC”)
and know-your client (“KYC”) rules and regulations. If any of these third-party exchanges no longer meet our standards
or if there is a decrease in reputable third-party exchanges, we may need to find additional counterparties and enter into
additional agreements that could be on less favorable terms, which could have a material adverse effect on our business,
financial condition or the results of our operations.

We face risks relating to the custody of our Solana tokens, including the loss or destruction of private keys required to
access our Solana tokens and cyberattacks or other data loss relating to our Solana tokens, including smart contract
related losses and vulnerabilities.

We hold our Solana tokens with select regulated custodians that have duties to safeguard our private keys. In light of the
significant amount of Solana tokens we anticipate that we will hold, we may need to engage additional custodians to
achieve a greater degree of diversification in the custody of our Solana tokens as the extent of potential risk of loss is
dependent, in part, on the degree of diversification. However, multiple custodians may utilize similar wallet infrastructure,
cloud service providers or software systems, which could increase systemic technology risk.

If there is a decrease in the availability of digital asset custodians that we believe can safely custody our Solana tokens,
for example, due to regulatory developments or enforcement actions that cause custodians to discontinue or limit their
services in the United States, we may need to enter into agreements that are less favorable than our current agreements or
take other measures to custody our Solana tokens, and our ability to seek a greater degree of diversification in the use of
custodial services would be materially adversely affected. While we will conduct due diligence on our custodians and any
smart contract platforms we may use, there can be no assurance that such diligence will uncover all risks, including
operational deficiencies, vulnerabilities or legal noncompliance.

Currently, the insurance that covers losses of our Solana holdings may cover none or only a small fraction of the value of
the entirety of our Solana holdings, and there can be no guarantee that such insurance will be maintained as part of the
custodial services we have or that such coverage will cover losses with respect to our Solana. Moreover, our use of
custodians exposes us to the risk that the Solana our custodians hold on our behalf could be subject to insolvency
proceedings and we could be treated as a general unsecured creditor of the custodian, inhibiting our ability to exercise
ownership rights with respect to such Solana. Any loss associated with such insolvency proceedings is unlikely to be
covered by any insurance coverage we maintain related to our Solana. The legal framework governing digital asset
ownership and rights in custodial or insolvency contexts remains uncertain and continues to evolve, which could result in
unexpected losses, protracted recovery processes or adverse treatment in insolvency proceedings.

Solana tokens are controllable only by the possessor of both the unique public key and private key(s) relating to the local
or online digital wallet in which the Solana is held. While the Solana blockchain ledger requires a public key relating to a
digital wallet to be published when used in a transaction, private keys must be safeguarded and kept private in order to
prevent a third party from accessing the Solana held in such wallet. To the extent the private key(s) for a digital wallet are
lost, destroyed, accessed by an unauthorized party, or otherwise compromised and no backup of the private key(s) is
accessible, neither we nor our custodians will be able to access the Solana held in the related digital wallet. Furthermore,
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we cannot provide assurance that our digital wallets, nor the digital wallets of our custodians held on our behalf, will not
be compromised as a result of a cyberattack. The Solana and blockchain ledger, as well as other digital assets and
blockchain technologies, have been, and may in the future be, subject to security breaches, cyberattacks, or other malicious
activities. For more information on cybersecurity threats, please see the risk factor titled, “If we or the third parties with
whom we work experience a security breach, cyber incident, or vulnerability impacting our systems or our data, or if
unauthorized parties obtain access to our Solana, or if our private keys are lost or destroyed, or other similar circumstances
or events occur, we may lose some or all of our Solana and our financial condition and results of operations could be
materially adversely affected.”

As part of our treasury management strategy, we may engage in staking, restaking, or other permitted activities that involve
the use of “smart contracts” or decentralized applications. The use of smart contracts or decentralized applications entails
certain risks including risks stemming from the existence of an “admin key” or coding flaws that could be exploited,
potentially allowing a bad actor to issue or otherwise compromise the smart contract or decentralized application,
potentially leading to a loss of our Solana tokens. Like all software code, smart contracts are exposed to risk that the code
contains a bug or other security vulnerability, which can lead to loss of assets that are held on or transacted through the
contract or decentralized application. Smart contracts and decentralized applications may contain bugs, security
vulnerabilities or poorly designed permission structures that could result in the irreversible loss of Solana tokens or other
digital assets. Exploits, including those stemming from admin key misuse, admin key compromise, or protocol flaws, have
occurred in the past and may occur in the future.

Our Solana holdings are less liquid than our existing cash and cash equivalents and may not be able to serve as a source
of liquidity for us to the same extent as cash and cash equivalents.

Historically, the Solana market has been characterized by significant volatility in price, limited liquidity and trading
volumes compared to sovereign currencies markets, relative anonymity, a developing regulatory landscape, potential
susceptibility to market abuse and manipulation, compliance and internal control failures at exchanges, and various other
risks inherent in its entirely electronic, virtual form and decentralized network. During times of market instability, we may
not be able to sell our Solana at favorable prices or at all. For example, a number of Solana trading venues temporarily
halted deposits and withdrawals in 2022, although the Coinbase exchange (a major U.S.-based crypto exchange) has, to
date, not done so. As a result, our Solana holdings may not be able to serve as a source of liquidity for us to the same
extent as cash and cash equivalents. Further, Solana we hold with our custodians and transact with our trade execution
partners will not enjoy the same protections as are available to cash or securities deposited with or transacted by institutions
subject to regulation by the Federal Deposit Insurance Corporation or the Securities Investor Protection Corporation. For
example, U.S. banks are insured by the Federal Deposit Insurance Corporation up to $250,000 per depositor in the case of
the bank’s insolvency. U.S. broker-dealers are covered by the Securities Investor Protection Corporation, which ensures
recovery of the securities by the depositor. In contrast, cryptocurrency custodians do not offer such protections. If a
custodian were to become insolvent, it is possible that we face delays or difficulties obtaining our digital assets. Moreover,
there have been a number of instances in which custodians have used customer funds to fund their own operations. If that
were the case with our custodian and the custodian were to become insolvent and file for bankruptcy, we may not be able
to obtain all of the digital assets that we had deposited with the custodian. Even if we were to obtain our digital assets, it
may require a considerable amount of time, which could adversely impact our financial stability. Additionally, we may be
unable to enter into term loans or other capital raising transactions collateralized by our unencumbered Solana or otherwise
generate funds using our Solana holdings, including in particular during times of market instability or when the price of
Solana has declined significantly. If we are unable to sell our Solana, enter into additional capital raising transactions,
including capital raising transactions using Solana as collateral, or otherwise generate funds using our Solana holdings, or
if we are forced to sell our Solana at a significant loss, in order to meet our working capital requirements, our business and
financial condition could be negatively impacted.

If we or the third parties with whom we work experience a security breach, cyber incident, or vulnerability impacting our
systems or our data, or if unauthorized parties obtain access to our Solana, or if our private keys are lost or destroyed, or
other similar circumstances or events occur, we may lose some or all of our Solana and our financial condition and results
of operations could be materially adversely affected.
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In the ordinary course of our business, we and the third parties with whom we work, collect, receive, store, process,
generate, use, transfer, disclose, make accessible, protect, secure, dispose of, transmit, and share (collectively, process)
proprietary, confidential, and sensitive data, including personal data (such as health-related data), intellectual property,
trade secrets and our Solana (collectively, sensitive information). Cyber-attacks, malicious internet-based activity, online
and offline fraud, and other similar activities threaten the confidentiality, integrity, and availability of our sensitive
information and information technology systems, and those of the third parties with whom we work. Such threats are
prevalent and continue to rise, are increasingly difficult to detect, and come from a variety of sources, including traditional
computer “hackers,” threat actors, “hacktivists,” organized criminal threat actors, personnel (such as through theft or
misuse), sophisticated nation states, and nation-state-supported actors. Some actors now engage and are expected to
continue to engage in cyber-attacks, including without limitation nation-state actors for geopolitical reasons and in
conjunction with military conflicts and defense activities. During times of war and other major conflicts, we, the third
parties with whom we work, and our customers may be vulnerable to a heightened risk of these attacks, including
retaliatory cyber-attacks, that could materially disrupt our business.

We and the third parties with whom we work are subject to a variety of evolving threats, including but not limited to social-
engineering attacks (including through deep fakes, which may be increasingly more difficult to identify as fake, and
phishing attacks), malicious code (such as viruses and worms), malware (including as a result of advanced persistent threat
intrusions), denial-of-service attacks, credential stuffing attacks, credential harvesting, personnel misconduct or error,
ransomware attacks, supply-chain attacks, software bugs, server malfunctions, software or hardware failures, loss of data
or other information technology assets, adware, telecommunications failures, earthquakes, fires, floods, attacks enhanced
or facilitated by Al, and other similar threats. In particular, severe ransomware attacks are becoming increasingly prevalent
— particularly for companies like ours that are engaged in critical infrastructure or manufacturing — and can lead to
significant interruptions in our operations, ability to provide our products or services, loss of sensitive data and income,
reputational harm, and diversion of and theft of funds. Extortion payments may alleviate the negative impact of a
ransomware attack, but we may be unwilling or unable to make such payments due to, for example, applicable laws or
regulations prohibiting such payments. Remote work has increased risks to our information technology systems and data,
as our employees utilize network connections, computers and devices outside our premises or network, including working
at home, while in transit and in public locations.

We rely on third parties to operate critical business systems to process sensitive information in a variety of contexts,
including, without limitation, cloud-based infrastructure, data center facilities, encryption and authentication technology,
employee email, content delivery to customers, and other functions. Our ability to monitor these third parties’ information
security practices is limited, and these third parties may not have adequate information security measures in place. If the
third parties with whom we work experience a security incident or other interruption, we could experience adverse
consequences. While we may be entitled to damages if the third parties with whom we work fail to satisfy their privacy
or security-related obligations to us, any award may be insufficient to cover our damages, or we may be unable to recover
such award.

While we have implemented security measures designed to protect against security incidents, there can be no assurance
that these measures will be effective.

We take steps designed to detect, mitigate, and remediate vulnerabilities in our information systems (such as our hardware
and/or software, including that of third parties with whom we work). We have not and may not in the future, however,
detect and remediate all such vulnerabilities including on a timely basis. Further, we have and may in the future experience
delays in developing and deploying remedial measures and patches designed to address identified vulnerabilities.
Vulnerabilities could be exploited and result in a security incident.

We have in the past and may in the future experience security incidents. For example, in October 2019, we were the victim
of a business email compromise fraud. If any such attack, intrusion or other event were to occur and cause interruptions in
our operations in the future, it could result in a material disruption of our development programs for an indeterminate
period of time. For example, the loss of clinical trial data from completed or ongoing or planned clinical trials could result
in delays in our regulatory approval efforts and significantly increase our costs to recover or reproduce the data. In some
cases, data cannot be reproduced. To the extent that any disruption or cybersecurity incident was to result in a loss of or
damage to our data or applications, or inappropriate disclosure of confidential or proprietary information, we could incur
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material legal claims and liability, damage to our reputation, and the further development of the PoONS device or any future
product candidate could be delayed. If a cybersecurity incident results in the exposure or unauthorized disclosure of
personal information, we could incur additional costs associated with data breach notification and remediation expenses,
investigation costs, regulatory penalties and fines, and legal proceedings. Our insurance coverage may not be adequate to
cover all the costs related to such cybersecurity incidents.

Security breaches and cyberattacks are of particular concern with respect to our Solana. Solana and other blockchain-based
cryptocurrencies and the entities that provide services to participants in the Solana ecosystem have been, and may in the
future be, subject to security breaches, cyberattacks, or other malicious activities. For example, in October 2021 it was
reported that hackers exploited a flaw in the account recovery process and stole from the accounts of at least 6,000
customers of the Coinbase exchange, although the flaw was subsequently fixed and Coinbase reimbursed affected
customers. Similarly, in November 2022, hackers exploited weaknesses in the security architecture of the FTX Trading
digital asset exchange and reportedly stole over $400 million in digital assets from customers. A successful security breach
or cyberattack could result in:

e apartial or total loss of our Solana in a manner that may not be covered by insurance or the liability provisions
of the custody agreements with the custodians who hold our Solana;

e harm to our reputation and brand;
e improper disclosure of data and violations of applicable data privacy and other laws; or

e significant regulatory scrutiny, investigations, fines, penalties, and other legal, class action lawsuits or mass
arbitration demands, regulatory, contractual and financial exposure.

Further, any actual or perceived data security breach or cybersecurity attack directed at other companies with digital assets
or companies that operate digital asset networks, regardless of whether we are directly impacted, could lead to a general
loss of confidence in the broader Solana ecosystem or in the use of the Solana network to conduct financial transactions,
which could negatively impact the market price of Solana and in turn negatively impact our financial condition and results
of operations and the market price of our common stock.

The Blockchain protocols, including some of the networks and protocols of the Solana tokens we hold, are supported by
foundations and/or founding teams that may influence the development of our the Blockchain protocols and could
adversely affect the value of the Solana tokens we hold in our treasury.

The Blockchain protocols, including certain of the networks and protocols of Solana tokens we hold, are supported by
foundations and/or founding teams. In contrast to certain Blockchain assets where governance decisions are largely made
by a decentralized group of individuals, the development of Solana tokens and protocols may be disproportionately
influenced by these foundations and/or founding teams. For example, Solana Labs, Inc. (“Solana Labs”) and the Solana
Foundation support the Solana project and play a significant role in advancing the overall growth and development of the
ecosystem. They can propose amendments to the Solana network’s source code, but implementation generally depends on
adoption by the network’s validators and users. To the extent Solana Labs and/or the Solana Foundation propose any
amendments to the Solana network’s source code that are adopted by users of the Solana network, the Solana network will
be subject to new source code that may adversely affect the value of SOL. As a result, their decisions could negatively
impact the value of the Solana tokens we hold in our treasury.

We face significant risks relating to disruptions, forks, 51% attacks, hacks, network disruptions, or other adverse events
or other compromises to the cryptocurrency blockchains, which could materially and adversely impact our business,
financial condition and results of operations.

Blockchain networks are maintained by decentralized networks of participants, and as such are susceptible and vulnerable
to a variety of risks, including disruptions, security breaches, and fundamental technical issues. Both networks are
vulnerable to attacks by malicious actors who gain control of a significant portion of the network’s mining hash rate, a
scenario commonly referred to as a 51% attack. In such an event, the attacker could double-spend transactions, reverse
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previously confirmed transactions, or otherwise disrupt the normal operations of the network. Successful 51% attacks have
historically undermined trust in affected blockchain networks and could materially decrease the value of cryptocurrency
assets.

Additionally, forks, or splits in the underlying protocol, may occur when participants fail to reach consensus on proposed
upgrades or changes. Forks can lead to the creation of duplicate networks, confusion among market participants, dilution
of the original network’s value, and disruption of the network’s operations. Hard forks, in particular, can materially and
adversely impact the perceived stability and value of digital assets, leading to reduced demand and price declines.

Further, hacks and other security breaches targeting the core infrastructure of blockchain networks or major participants,
such as exchanges and custodians, could severely impact the reputation and market confidence in these networks. Exploits
of protocol-level vulnerabilities could also compromise the integrity of the cryptocurrency blockchains, resulting in a
substantial loss of value.

The success and growth of cryptocurrency assets depend significantly on their continued security, stability, and scalability.
Any technical failures, consensus breakdowns, governance disputes, or regulatory interventions that diminish confidence
in the networks or impair their functionality could lead to a material decline in their market prices, which could materially
and adversely impact our business, financial condition and results of operations. A sustained or significant decrease in the
price or liquidity of cryptocurrencies, whether due to 51% attacks, forks, hacks, network disruptions, or other adverse
events, could negatively impact our business, financial condition, and results of operations. Furthermore, even the
perception that any of these events could occur may lead to significant market volatility and price declines, adversely
affecting our business, financial condition and results of operations

We face other risks related to our Solana treasury reserve business model.

Our Solana treasury reserve business model exposes us to various risks, including the following:

e Solana and other digital assets are subject to significant legal, commercial, regulatory, and technical uncertainty,
and our Solana strategy subjects us to enhanced regulatory oversight;

e regulatory changes could impact our ability to operate validators in the future should we decide to do so or
receive rewards;

e regulatory scrutiny of the Company’s activities may increase, potentially limiting our operations;
potential litigation risks exist related to smart contract vulnerabilities, validator operations, or our business
activities;

e uncertainty around Solana’s regulatory status may impact our ability to list on certain exchanges;

e changes in political administration may not guarantee a favorable regulatory environment for Solana; and

e increased regulatory focus on Layer-1 blockchains beyond Bitcoin and Ethereum could result in new compliance
requirements.

The foregoing factors could lead to disruption in the market for Solana, which could adversely affect the market price of
Solana and in turn adversely affect the market price of our Class A common stock.

The Tokenization of our Class A common stock could introduce risks and uncertainties that adversely affect the market
for, and the trading price of, our Class A common stock, among other potential consequences.

We are evaluating the feasibility of enabling onchain holding and trading of our Class A common stock (“Tokenized

HSDT”). While Tokenized HSDT would provide an additional mechanism for investors to hold and trade shares in the
Company, which may improve settlement efficiency and increase accessibility, it could also introduce new risks and
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uncertainties that could adversely affect the market for, and the trading price of, both Tokenized HSDT and
Nasdagq-listed Class A common stock (“Traditional HSDT”).

The market for tokenized securities is nascent, and there can be no assurance that a liquid or orderly market for
Tokenized HSDT will develop or be sustained. Blockchain-based mechanisms, like decentralized exchanges, may have
significantly less liquidity, volume, transparency or regulatory oversight compared to national securities exchanges, such
as Nasdaq. This could fragment liquidity across platforms, impair price discovery, widen bid-ask spreads, and lead to
prolonged price discrepancies between Tokenized and Traditional HSDT—especially where arbitrage is limited by
operational or regulatory constraints.

On October 17, 2025, we entered into a Digital Transfer Agency Agreement with Superstate Services LLC as our digital
asset transfer agent, pursuant to which it has agreed to create and maintain an “Allowlist” of wallet addresses of
individuals and entities who have completed onboarding requirements and are permitted to hold, transfer and facilitate
transfers of Tokenized HSDT. As a result, access to Tokenized HSDT will be restricted to holders who meet the
onboarding requirements of our digital transfer agent, potentially limiting investor participation and market depth, and
resulting in greater price volatility.

Furthermore, market intermediaries may face unclear or evolving obligations when interacting with tokenized securities
such as Tokenized HSDT, and the application of the U.S. federal securities laws and other regulations to the trading of
tokenized securities remains uncertain. This may prevent or discourage market intermediaries from holding, transacting,
or facilitating transactions in Tokenized HSDT, further limiting liquidity. Reduced liquidity in Tokenized HSDT,
whether due to general investor unfamiliarity, uncertain demand, operational friction, inefficient linkages between the
markets for Tokenized HSDT and Traditional HSDT or otherwise, could result in lower trading prices for Tokenized
HSDT, and such negative price signaling from the market for Tokenized HSDT could adversely impact the trading price
of Traditional HSDT. In addition, if regulatory authorities determine that the platforms, mechanisms or participants
involved in the secondary trading of Tokenized HSDT do not comply with applicable law, we or such intermediaries
could face enforcement actions or fines or be required to unwind or restructure aspects of the project. These risks could
lead to diminished investor confidence, reduced participation in the trading of Tokenized HSDT, and corresponding
negative effects on the trading price, volatility and/or liquidity of Traditional HSDT.

Tokenized HSDT would also be subject to the broader risks associated with digital assets, including cybersecurity,
technological failures, and operational risks, which could affect our reputation, financial condition, and operating results.
As of March 30, 2026, the Company has not issued Tokenized HSDT.

We and the third parties with whom we work are subject to stringent and evolving U.S. and foreign laws, regulations,
rules, and industry standards, as well as policies, contracts and other obligations related to data privacy and security.
Our (or the third parties with whom we work) actual or perceived failure to comply with such obligations could lead to
enforcement or litigation (including class claims) and mass arbitration demands, fines or penalties, a disruption of clinical
trials or commercialization of products, reputational harm, or other adverse business effects.

In the ordinary course of business, we process sensitive information. Accordingly, we are, and may in the future become,
subject to numerous data privacy and security obligations, such as various federal, state, local and foreign data privacy
and security laws, regulations, guidance, and industry standards as well as external and internal privacy and security
policies, contracts and other obligations that apply to data privacy and security and our processing of personal data and
the processing of personal data on our behalf.

In the United States, federal, state, and local governments have enacted numerous data privacy and security laws, including
data breach notification laws, personal data privacy laws, consumer protection laws (e.g., Section 5 of the Federal Trade
Commission Act) and other similar laws (e.g., wiretapping laws). For example, the federal Health Insurance Portability
and Accountability Act of 1996 (“HIPAA”), as amended by the Health Information Technology for Economic and Clinical
Health Act (“HITECH”), and their respective implementing regulations, imposes requirements relating to the privacy,
security and transmission of individually identifiable health information. Among other things, HITECH, through its
implementing regulations, makes certain of HIPAA’s privacy and security standards directly applicable to business
associates, defined as a person or organization, other than a member of a covered entity’s workforce, that creates, receives,
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maintains or transmits protected health information for or on behalf of a covered entity for a function or activity regulated
by HIPAA as well as their covered subcontractors.

In the past few years, numerous U.S. states have enacted comprehensive privacy laws that impose certain obligations on
covered businesses, including providing specific disclosures in privacy notices and affording residents with certain rights
concerning their personal data. As applicable, such rights may include the right to access, correct, or delete certain personal
data, and to opt-out of certain data processing activities, such as targeted advertising, profiling, and automated
decision-making. The exercise of these rights may impact our business and ability to provide our products and services.
Certain states also impose stricter requirements for processing certain personal data, including sensitive information, such
as conducting data privacy impact assessments. These state laws allow for statutory fines for noncompliance. For example,
the California Consumer Privacy Act of 2018 (“CCPA”), applies to personal data of consumers, business representatives,
and employees who are California residents, and requires covered companies to provide specific disclosures in privacy
notices and honor requests of such individuals to exercise certain privacy rights. The CCPA provides for fines and allows
private litigants affected by certain data breaches to recover significant statutory damages. The CCPA and other
comprehensive U.S. state privacy laws exempt some data processed in the context of clinical trials, but these developments
may further complicate compliance efforts, and increase legal risk and compliance costs for us and the third parties with
whom we work. Such laws, if they become applicable to us in the future, may significantly impact our business activities,
exemplifying the vulnerability of our business to evolving regulatory environment related to personal data and protected
health information. Similar laws are being considered in other states, as well as at the federal and local levels, and we
expect more states to pass similar laws in the future.

Outside the United States, an increasing number of laws, regulations and industry standards govern privacy, data
protection, information security and cross-border personal data transfers. For example, the European Union’s General Data
Protection Regulation (“EU GDPR”) and the United Kingdom’s GDPR (“UK GDPR”) (collectively, “GDPR”) impose
strict requirements for processing personal data. Under the GDPR, companies may face temporary or definitive bans on
data processing and other corrective actions; fines of up to €20,000,000 under the EU GDPR / 17.5 million pounds sterling
under the UK GDPR, or up to 4% annual total revenue, in each case, whichever is greater; or private litigation related to
processing of personal data brought by classes of data subjects or consumer protection organizations authorized at law to
represent their interests.

In the ordinary course of business, we transfer personal data from Europe and other jurisdictions to the United States or
other countries. Europe and other jurisdictions have enacted laws requiring data to be localized or limiting the transfer of
personal data to other countries. In particular, the European Economic Area (“EEA”) and the United Kingdom (“UK”)
have significantly restricted the transfer of personal data to the United States and other countries whose privacy laws it
generally believes are inadequate. Some jurisdictions have adopted, and others may in the future adopt, similarly stringent
data localization and cross-border data transfer laws. Although there are currently various mechanisms that may be used
to transfer personal data from the EEA and UK to the United States in compliance with law, such as the EEA and UK’s
standard contractual clauses, the UK’s International Data Transfer Agreement / Addendum, and the EU-U.S. Data Privacy
Framework and the UK extension thereto (which allows for transfers for relevant U.S.-based organizations who self-certify
compliance and participate in the Framework), these mechanisms are subject to legal challenges, and there is no assurance
that we can satisfy or rely on these measures to lawfully transfer personal data to the United States. If there is no lawful
manner for us to transfer personal data from the EEA, UK, or other jurisdictions to the United States, or if the requirements
for a legally-compliant transfer are too onerous, we may face significant adverse consequences, including the interruption
or degradation of our operations (such as by limiting our ability to conduct clinical trial activities in Europe and elsewhere),
the need to relocate part of or all of our business or data processing activities to other jurisdictions (such as Europe) at
significant expense, the inability to transfer data and work with partners, vendors and other third parties, increased
exposure to regulatory actions, substantial fines and penalties, and injunctions against processing or transferring personal
data necessary to operate our business. Additionally, companies that transfer personal data out of the EEA and UK to other
jurisdictions, particularly to the United States, are subject to increased scrutiny from regulators, individual litigants, and
activist groups. Some European regulators have also ordered certain companies to suspend or permanently cease certain
transfers out of Europe for allegedly violating the GDPR’s cross-border data transfer limitations.

Additionally, the U.S. Department of Justice issued a rule entitled the Preventing Access to U.S. Sensitive Personal Data
and Government-Related Data by Countries of Concern or Covered Persons, which places additional restriction on certain
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data transactions involving countries of concern (e.g., China, Russia, Iran) and covered persons (i.e., individuals and
entities who are designated as such by the U.S. Attorney General or considered “foreign persons” and are majority owned
by, organized under the laws of, a primary resident in, or a contractor of, a covered person or country of concern, as
applicable) ) that may impact certain business activities such as vendor engagements, sale or sharing of data, employment
of certain individuals, and investor agreements. Violations of the rule could lead to significant civil and criminal fines and
penalties. The rule applies regardless of whether data is anonymized, key-coded, pseudonymized, de-identified or
encrypted, which presents particular challenges for companies like ours and may impact our ability to engage in
transactions or agreements with certain third parties in the future.

In addition, privacy advocates and industry groups have proposed, and may in the future propose, standards with which
we are legally or contractually bound to comply. We are also bound by contractual obligations related to data privacy and
security, and our efforts to comply with such obligations may not be successful. We publish privacy notices and other
statements regarding data privacy and security. Regulators in the United States are increasingly scrutinizing these
statements, and if any of our privacy notices or related materials or statements are found to be deficient, lacking in
transparency, deceptive, unfair, misleading, or misrepresentative of our practices, we may be subject to investigation,
enforcement actions by regulators or other adverse consequences.

Furthermore, our employees and personnel may use generative artificial intelligence (“Al”) technologies to perform their
work, and the disclosure and use of personal data in such technologies is subject to various privacy laws and other privacy
obligations. Governments have passed and are likely to pass additional laws and regulations regulating generative Al. Our
use of this technology could result in additional compliance costs, regulatory investigations and actions, and lawsuits. If
we are unable to use Al technologies, it could make our business less efficient and result in competitive disadvantages.

Obligations related to data privacy and security (including individuals’ data privacy expectations) are quickly changing,
becoming increasingly stringent, and creating uncertainty. Additionally, these obligations may be subject to differing
applications and interpretations, which may be inconsistent or conflict among jurisdictions. As a result, preparing for and
complying with these obligations requires significant resources and may necessitate changes to our information
technologies, systems and practices, as well as those of any third parties that process personal data on our behalf.

Although we endeavor to comply with our applicable privacy and security obligations, we may at times fail (or be
perceived to have failed) to do so. Moreover, despite our efforts, we may not be successful in achieving compliance if our
employees, third-party collaborators, service providers, contractors or consultants fail to comply with such obligations,
which could negatively impact our business operations and compliance posture. If we or the third parties with whom we
work fail, or are perceived to have failed, to address or comply with applicable obligations related to data privacy and
security, we could face significant consequences including, but not limited to, government enforcement actions (e.g.,
investigations, fines, penalties, audits and inspections, and similar); litigation (including class-related claims) and mass
arbitration demands; additional reporting requirements and/or oversight; temporary or permanent bans or restrictions on
all or some processing of personal data; orders to destroy or not use personal data; and imprisonment of company officials.
In particular, plaintiffs have become increasingly more active in bringing privacy-related claims against companies,
including class claims and mass arbitration demands. Some of these claims allow for the recovery of statutory damages on
a per violation basis, and, if viable, carry the potential for monumental statutory damages, depending on the volume of
data and the number of violations. Any of these events could have a material adverse effect on our reputation, business, or
financial condition, including but not limited to: interruptions or stoppages in our business operations (including clinical
trials); inability to process personal data or to operate in certain jurisdictions; limited ability to develop or commercialize
our products; expenditure of time and resources to defend any claim or inquiry; adverse publicity; or substantial changes
to our business model or operations.
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Risks Related to Our Financial Position and Need for Capital

Raising additional capital by issuing securities or through debt financings or licensing arrangements may cause
significant dilution to our existing stockholders, restrict our operations or require us to relinquish rights to our
technologies or product on terms unfavorable to us.

Our operations to date have principally been financed by public and private offerings of our Class A common stock
warrants and convertible debt and exercises of warrants and options. Until we can generate significant revenue from our
Solana holdings and product sales, if ever, we expect to finance our operations through the sale of equity, debt
financings, or other capital sources, including potential collaborations with other companies or other strategic
transactions. To the extent that we raise additional capital through the sale of equity or convertible debt securities, your
ownership interest will be diluted, and the terms of such securities may include liquidation or other preferences that
adversely affect your rights as a stockholder. Debt financing, if available, may involve agreements that include
covenants limiting or restricting our ability to take certain actions, such as incurring additional debt, making capital
expenditures or declaring dividends. If we raise additional funds through strategic partnerships with third parties, we
may have to relinquish valuable rights to our Solana holdings, technologies or product, future revenue streams, research
programs or product candidates, or otherwise grant licenses on terms that are not favorable to us. If we are unable to
raise additional capital when needed, we may be required to delay, limit, reduce or terminate our plans for our Solana
treasury strategy, our product development or commercialization efforts, or grant rights to develop and market potential
future product candidates that we would otherwise prefer to develop and market ourselves. Any of these events could
adversely affect our ability to further our Solana treasury strategy, achieve our product development and
commercialization goals and have a material adverse effect on our business, financial condition and results of operations.

Global macroeconomic instability could adversely affect our ability to raise additional financing.

Generally, global macroeconomic conditions remain uncertain, largely due to the effects of geopolitical conflicts in the
Middle East, disruptions in the banking system and financial markets, high inflation, sustained high interest rates, and
unpredictable trade policies, including U.S. tariffs imposed or threatened to be imposed, any retaliatory actions taken by
other countries, and uncertainties regarding the ability to obtain refunds for previously paid tariffs that have subsequently
been invalidated, customs regulations and other trade restrictions. Trade disputes, trade restrictions, tariffs and other
geopolitical tensions between the U.S. and other countries may also exacerbate unfavorable macroeconomic conditions
including inflationary pressures, foreign exchange volatility, financial market instability, and economic recessions or
downturns, which may also negatively impact customer demand for our products or services, delay purchases or renewals,
limit expansion opportunities with customers, limit our access to capital, or otherwise negatively impact our business and
operations. Ongoing tariff, trade restrictions and macroeconomic uncertainty has and may continue to contribute to
volatility in the price of our Class A common stock.

The general economic and capital market conditions, both in the U.S. and worldwide, have been volatile in the past and at
times have adversely affected the Company’s access to capital and increased the cost of capital. The capital and credit
markets may not be available to support future capital raising activity on favorable terms. If economic conditions decline,
the Company’s future cost of equity or debt capital and access to the capital markets could be adversely affected.

Risks Related to the Development and Commercialization of our Product

We currently only have one product which is approved in the U.S. only for treatment of gait deficit, for MS and
otherwise only in Canada and Australia.

We currently have no products CE certified and CE marked for commercial distribution in Europe, or in any other
country outside of Canada, the U.S. and Australia. In the U.S. we have not received marketing authorization for use of
the PoNS device other than for MS. In addition, the FDA has previously rejected our de novo application for marketing
authorization of the PoNS device for mmTBI. In Europe, we are developing the PoONS device for use in the
neuromodulation market, but we cannot begin marketing and selling the device in Europe until we obtain applicable CE
certificate of conformity from a notified body in the EU after successful completion of a conformity assessment
procedure. The process of obtaining regulatory authorization and/or certification is expensive and time-consuming and
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can vary substantially based upon, among other things, the type, complexity and novelty of a product. Changes in
regulatory policy, changes in or the enactment of additional statutes or regulations, or changes in regulatory review for
each submitted product application may cause delays in the authorization and/or certification of a product or rejection of
a regulatory application altogether.

We are developing the PoNS device for other indications, or symptoms caused by neurological disorders, and will be
required to commit our own resources to fund development of any other indications and each would require separate
regulatory clearance, certification or other marketing authorization in other territories. The costs of such development
efforts and regulatory clearance, certification or other marketing authorization could be substantial and would likely
require additional funding, and each such indication would be subject to the same foregoing risks and uncertainties for
FDA clearance/authorization.

Obtaining FDA marketing authorization is expensive and uncertain, generally takes several years, and generally requires
detailed and comprehensive scientific and clinical data. Notwithstanding the expense, these efforts may never result in
FDA authorization for commercial distribution. Even if we were to obtain regulatory authorization, it may not be for the
uses we believe are important or commercially attractive, in which case we would not be permitted to market our
product for those uses.

Our PoNS technology is a novel form of neurostimulation therapy, and the medical community tends not to adopt
new therapies very rapidly. If physicians elect not to prescribe the PoNS Therapy, we will be unable to generate
significant revenue.

Our continued deployment strategy depends on physicians prescribing the PONS Therapy to patients with relevant
neurological disorders and physical therapists being trained in the supervision of patients’ use of our treatment. Novel
technologies are usually more slowly adopted by the medical community, as the medical community tends to be very
conservative. Physicians may elect not to use our products for a variety of reasons, including:

e lack or perceived lack of evidence supporting the beneficial characteristics of our technology;
e limited long-term data on the use of PoNS technology for therapy;

e physicians’ perception that there are insufficient advantages of our product relative to currently available
products or compared to supervised therapeutic exercise alone;

e our inability to effectively train physical therapists in the supervision of patients’ use of PONS Therapy;
e hospitals may choose not to purchase our product;

e  group purchasing organizations may choose not to contract for our product, thus limiting availability of our
products to hospital purchasers;

e lack of coverage or adequate payment from managed care plans and other third-party payers for our product;
e  Medicare, Medicaid or other third-party payers may limit or not permit reimbursement for our product; and

e the development or improvement of competitive products.

If the medical community is slow to adopt or declines to adopt our PoNS device for neurostimulation therapy, we will
not be able to generate significant revenues which would have a material adverse effect on our business.

There is limited market awareness of our product, and the neuromodulation market is new and uncertain.

There is currently limited market awareness of our product. In order to succeed, we must, among other things, increase
market awareness of our PONS Therapy and expand our sales and marketing strategy. If we fail in any of these
endeavors or experience delays in pursuing them, we will not generate revenues as planned and will need to curtail
operations or seek additional financing earlier than otherwise anticipated. In addition, if the neuromodulation market
fails to become more integrated in neurological therapy, it could have a materially adverse effect on our business and
financial position.
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We face significant competition in an environment of rapid technological change, and our competitors may develop
devices or products that are more advanced or more effective than ours are which may adversely affect our financial
condition and our ability to successfully market the PoNS device.

The neurostimulation market involves rapidly developing technology. Our competitors in the industry are predominantly
large companies with longer operating histories, with significantly easier access to capital and other resources and an
established product pipeline than us. The combined clinical research and product development done by the industry,
including by us and all of our competitors, is foundational, and neurostimulation has slowly become integrated into
neurological therapy. This foundation has allowed new and innovative neurostimulation companies to enter the market.
New developments occur rapidly, and we anticipate that we will face increasing competition as new companies enter our
market.

There can be no assurance that we will be able to establish ourselves in the neurostimulation market, or, if established,
that we will be able to maintain our market position. Our commercial opportunity may be reduced if our competitors
develop new or improved products that are more convenient, more effective or less expensive than our product is.
Additionally, technologies developed by our competitors may render the PONS device uneconomical or obsolete.

Our product is currently made available to authorized users of the Department of Veterans Affairs Federal Supply
Schedule and if we were no longer eligible to sell our products through such channel, our business may be adversely
affected.

Our PoNS device is eligible for reimbursement by the Department of Veterans Affairs and included on the Federal
Supply Schedule pricing program. We must comply with additional laws and requirements applicable to our operations
and manufacturing processes in order to remain eligible for this program. Our PoNS device is available for purchase by
the Department of Veterans Affairs off contract. If we were to lose eligibility for reimbursement by the Department of
Veterans Affairs, our business, financial condition and results of operations could be adversely affected.

Additionally, in February 2025, large layoffs were conducted in the Department of Veterans Affairs, which could
significantly delay and impede our interactions with the Department of Veterans Affairs.

Risks Related to our Reliance on Third Parties

We are, and will continue to be, dependent in significant part on third parties to manage our SOL and outside
scientists and third-party research institutions for our research and development in order to be able to commercialize
our product.

We have exposure to digital assets through a thirty party investment vehicle, and therefore, rely, and will continue to
rely, on such third-party custodian and fund managers to manage our SOL and cannot exercise direct control with
respect to that SOL. For example, we hold an investment in a series fund (the “Digital Asset Fund Investment”), a
pooled investment vehicle whose sole purpose is to acquire, hold, stake, and manage Locked SOL tokens subject to
contractual and protocol-level lock-up restrictions. Our interest represents an membership interest in the Digital Asset
Fund Investment and does not constitute direct ownership of the underlying SOL tokens. The underlying locked tokens
held in Digital Asset Fund Investment are subject to monthly unlocks at relatively even intervals and amounts with the
final unlock in January 2028. Such third-party investment vehicle may determine to cease providing services to us at
any time, which would affect our business and results of operations. Additionally, we rely, and will continue to rely, on
third-party research institutions, collaborators and consultants. Such third-party research institutions, collaborators and
consultants may determine to cease providing services to us at any time, which would delay our product development
and commercialization efforts.

We depend on third parties for the manufacture and distribution of our product and the loss of our third-party
manufacturer and distributor could harm our business.

We depend on our third-party contract manufacturing partner to manufacture and supply our PoNS device for clinical
and commercial purposes. Additionally, we depend on a different third-party distribution partner to warehouse and ship
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our products to customers. Our reliance on a third-party manufacturer and a distribution provider to supply us with our
PoNS device and to provide such other distribution services exposes us to risks that could delay our sales or result in
higher costs or lost product revenues. In addition, our manufacturers have experienced and could continue to experience
difficulties in securing long-lead time components, achieving volume production, quality control and quality assurance
or suffer shortages of qualified personnel, or fail to follow and remain in compliance with the FDA-mandated Quality
System Regulations, or QSR, compliance which is required for all medical devices, or fail to document their compliance
to the QSR, any of which could result in their inability to manufacture sufficient quantities of our commercially available
product to meet market demand or lead to significant delays in the availability of materials for our product and/or FDA
enforcement actions against them and/or us.

Production of therapeutic products may require raw materials for which the sources and amount of supply are limited or
may be hindered by quality or scheduling issues in respect of the third-party suppliers over which the Company has
limited control. An inability to obtain adequate supplies of raw materials could significantly delay the development,
regulatory approval and sales and marketing of a product. If we are unable to obtain adequate supplies of our product
that meet our specifications and quality standards, it will be difficult for us to compete effectively. While we have supply
and quality agreements in place with our manufacturer, they may change the terms of our future orders or choose not to
supply us with products in the future. Furthermore, if our manufacturer fails to perform its obligations, we may be forced
to purchase our product from other third-party manufacturers, which we may not be able to do on reasonable terms or in
sufficient time, if at all. In addition, if we are required to change manufacturers for any reason, we will be required to
verify that the new manufacturer maintains facilities and procedures that comply with quality standards and with all
applicable regulations and guidelines. The delays associated with the verification of a new manufacturer or the
reverification of an existing manufacturer could negatively affect our ability to produce and distribute our product in a
timely manner.

Risks Related to Intellectual Property

If our intellectual property protection is inadequate, competitors may gain access to our technology and undermine
our competitive position.

We regard our intended and future intellectual property as important to our success, and we intend to rely on patent law
to protect our proprietary rights. Despite our precautions, unauthorized third parties may copy certain portions of our
devices or products or reverse engineer or obtain and use information that we regard as proprietary. We may seek
additional patents in the future. We do not know if any future patent application will be issued with the scope of the
claims we seek, if at all or whether any patents we receive will be challenged or invalidated. Thus, we cannot assure you
that any intellectual property rights that we may receive can be successfully asserted in the future or that they will not be
invalidated, circumvented or challenged. In addition, the laws of some foreign countries do not protect proprietary rights
to the same extent, as do the laws of the U.S. Our means of protecting any proprietary rights we may receive in the U.S.
or abroad may not be adequate and competitors may independently develop a similar technology. Any failure to protect
our proprietary information and any successful intellectual property challenges or infringement proceedings against us
could have a material adverse effect on our business, financial condition and results of operations.

We may be subject to various litigation claims and legal proceedings, including intellectual property litigation, such
as patent infringement claims, which could adversely affect our business.

We, as well as certain of our directors and officers, may be subject to claims or lawsuits. These lawsuits may result in
significant legal fees and expenses and could divert management’s time and other resources. If the claims contained in
these lawsuits are successfully asserted against us, we could be liable for damages and be required to alter or cease
certain of our business practices or product lines. Any of these outcomes could cause our business, financial performance
and cash position to be negatively impacted.

Additionally, our commercial success will also depend, in part, on not infringing on the patents or proprietary rights of
others. There can be no assurance that the technologies and products used or developed by us will not infringe such
rights. If such infringement occurs and we are not able to obtain a license from the relevant third party, we will not be
able to continue the development, manufacture, use, or sale of any such infringing technology or product. There can be
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no assurance that necessary licenses to third-party technology will be available at all or on commercially reasonable
terms. In some cases, litigation or other proceedings may be necessary to defend against or assert claims of infringement
or to determine the scope and validity of the proprietary rights of third parties. Any potential litigation could result in
substantial costs to, and diversion of, our resources and could have a material and adverse impact on us.

An adverse outcome in any such litigation or proceeding could subject us to significant liabilities, require us to cease
using the subject technology or require us to license the subject technology from the third party, all of which could have
a material adverse effect on our business.

There are risks to our intellectual property based on our international business operations.

We may face risks to our technology and intellectual property as a result of our conducting business outside of the U.S.,
including as a result of our strategic arrangement with A&B (and subsequent transfer of assets to CMS and CMS
Medical Hong Kong Limited), and particularly in jurisdictions that do not have comparable levels of protection of
corporate proprietary information and assets such as intellectual property, trademarks, trade secrets, know-how and
customer information and records. While these risks are common to many companies, conducting business in certain
foreign jurisdictions, housing technology, data and intellectual property abroad, or licensing technology to joint ventures
with foreign partners may have more significant exposure. Pursuant to our agreement with A&B, we transferred
ownership of certain of our Asian patents, patent applications, and product support material for the PONS device from us
to A&B and granted to A&B, among other things, an exclusive license to market, promote, distribute and sell the PONS
device solely within specified Asian territories. Subsequently, A&B partnered with other companies in other foreign
jurisdictions in connection with the development and manufacturing of the PONS device, which may expose us to
material risks of theft of our proprietary information and other intellectual property, including technical data,
manufacturing processes, data sets or other sensitive information. For example, our product or components may be
reverse engineered by other business partners or other parties, which could result in our patents being infringed or our
know-how or trade secrets stolen. The risk can be by direct intrusion wherein technology and intellectual property is
stolen or compromised through cyber intrusions or physical theft through corporate espionage, including with the
assistance of insiders, or via more indirect routes.
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Risks Related to Government Regulation
Regulatory uncertainty and evolving treatment of digital assets could adversely affect our business.

The regulatory treatment of digital assets such as SOL remains subject to uncertainty. Although recent interpretive
guidance from the SEC and CFTC suggests that certain digital assets, including SOL, may be treated as digital
commodities rather than securities, such guidance is not binding on courts or other regulatory authorities and may be
modified or withdrawn.

If SOL were ultimately determined to constitute a security under U.S. federal or state securities laws, or if transactions
involving SOL were deemed to involve the offer or sale of securities, we could become subject to additional registration,
reporting, and compliance obligations, as well as restrictions on our ability to acquire, hold, transfer, or dispose of SOL.
In such a scenario, certain market participants, including trading venues, custodians, and other service providers, may
limit or cease support for SOL, which could reduce liquidity, limit our ability to transact on favorable terms, or require
us to seek alternative service providers or restructure aspects of our operations.

Conversely, if SOL is treated as a digital commodity, it may be subject to regulation by the CFTC and other authorities
governing commodities markets, as well as evolving requirements applicable to market participants in digital asset
ecosystems. Changes in regulatory treatment or the imposition of new rules, interpretations, or enforcement actions
could increase our compliance costs, impose operational constraints, or otherwise adversely affect our business, financial
condition, and results of operations.

Before we can market and sell our products for additional indications, we are required to obtain marketing
authorization and/or certification from the FDA and foreign regulatory authorities. These authorizations and/or
certifications will take significant time and require significant research, development, and clinical study expenditures,
and ultimately may not succeed.

Before we begin to label and market the PONS Therapy for new uses in the U.S., we are required to obtain marketing
authorization via a de novo classification and clearance request for our product or approval of pre-market approval
application from the FDA, unless an exemption from pre-market review applies. While we have marketing authorization
for the PoNS Therapy in the U.S. for use as a short-term treatment of gait deficit due to mild-to-moderate symptoms of
MS, we have not received regulatory authorization or approval for any other indication. The process of obtaining
regulatory authorizations or approvals, including completion of the de novo classification process, to market a medical
device can be costly and time consuming, and we may not be able to successfully obtain pre-market reviews on a timely
basis, if at all.

In April 2019, the FDA declined our request for de novo classification and clearance for mmTBI, in part due to
insufficient clinical evidence regarding effectiveness of our product from mmTBI. Following a pre-submission meeting
with the FDA, we are assessing the feasibility of a clinical program to advance the development of a study aimed to
obtain clearance for gait and balance deficits in mmTBI if nondilutive financing to fund the program becomes available.
The FDA has substantial discretion in the de novo review process and may refuse to accept any future application(s) or
may decide that our data are insufficient to grant the de novo request and require additional pre-clinical, clinical, or other
studies. In addition, varying interpretations of the data obtained from pre-clinical and clinical testing could delay, limit,
or prevent marketing authorization and/or certification from the FDA or other regulatory authorities.

[Moreover, in addition to continuing our pursuit of an indication for stroke and mmTBI with the FDA, we are currently
considering the development of the PONS device for other potential indications, including cerebral palsy, Parkinson’s
disease, baby boomers balance, and neurological wellness, as well as expanding the label of our current indications.]

If the FDA requires us to go through a lengthier, more rigorous examination for the PONS device for any of these
indications or any other indications we may pursue, as it has for the PoNS device in the indication for mmTBI,
introducing the product could be delayed or canceled, which would cause our launch to be delayed or cancelled. In
addition, the FDA may determine that the PoNS device requires the more costly, lengthy and uncertain pre-market
approval process. For example, if the FDA disagrees with our determination that the de novo classification procedures
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are the appropriate path to obtain marketing authorization for the PONS device, the FDA may require us to submit a
PMA application, which is generally more costly and more burdensome and can take several years from the time the
application is submitted to the FDA until an approval is obtained.

Obtaining and maintaining FDA marketing authorization will be costly, may result in time-consuming delays and
will subject us to ongoing compliance costs and regulatory risk for non-compliance.

Even though we have obtained FDA market clearance for our product as a treatment for MS, obtaining FDA marketing
authorization, de novo classification and clearance, or PMA approval for medical devices for additional indications can
be expensive and uncertain, generally takes from several months to several years, and generally requires detailed and
comprehensive scientific and clinical data. Notwithstanding the expense, these efforts may never result in FDA
authorization.

The FDA can delay, limit or deny authorization of a device for many reasons, including:

e we may not be able to demonstrate to the FDA’s satisfaction that our product candidate is safe and effective for
its intended users;

e the data from our pre-clinical studies and clinical trials may be insufficient to support authorization, where
required; and

e the manufacturing process or facilities we use may not meet applicable requirements.

In addition, the FDA may change its authorization policies, adopt additional regulations or revise existing regulations, or
take other actions, which may prevent or delay marketing authorization of our products under development. Any delay
in, or failure to receive or maintain clearance or approval for our product candidate could prevent us from generating
revenue from our product candidate and adversely affect our business operations and financial results.

Obtaining market authorization for our product as a treatment for additional indications will require a 510(k) clearance,
de novo classification and clearance, or pre-market approval under which the FDA will likely place substantial
restrictions on how our device is marketed or sold. Moreover, the manufacture of medical devices must comply with the
FDA’s QSR. In addition, manufacturers must register their manufacturing facilities, list the products with the FDA, and
comply with requirements relating to labeling, marketing, complaint handling, adverse event and medical device
reporting, reporting of corrections and removals, and import and export. The FDA monitors compliance with the QSR
and these other requirements through periodic inspections. If our facilities or those of our manufacturers or suppliers are
found to be in violation of applicable laws and regulations, or if we or our manufacturers or suppliers fail to take
satisfactory corrective action in response to an adverse inspection, the regulatory authority could take enforcement
action, including any of the following sanctions:

e untitled letters, warning letters, fines, injunctions, consent decrees and civil penalties;

e customer notifications of repair, replacement, refunds, detention or seizure of our products;

e  product recalls;

e  operating restrictions or partial suspension or total shutdown of production;

e refusing or delaying requests for marketing authorization of new products or modified products;
e withdrawing marketing authorizations that have already been granted;

e refusing to provide Certificates for Foreign Government;

e refusing to grant export approval for our products; or

e pursuing criminal prosecution.
Regulatory enforcement or inquiries, or other increased scrutiny on us, could affect the perceived safety and efficacy of

our product candidate and dissuade our customers from using our product candidate, if and when it is authorized for
marketing.
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Once commercialized, modifications to our marketed products may require new 510(k) clearances or approval of PM A
supplements or may require us to cease marketing or recall the modified products until clearances or regulatory
approvals are obtained.

Modifications to any of our products once they are commercialized may require new regulatory approvals or clearances,
including 510(k) clearances or approval of PMAs or PMA supplements, or require us to recall or cease marketing the
modified systems until these clearances or approvals are obtained. The FDA requires device manufacturers to initially
make and document a determination of whether or not a modification requires a new approval, supplement or clearance.
A manufacturer may determine that a modification could not affect safety or efficacy and does not represent a major
change in its intended use, so that no new clearance or approval is necessary. However, the FDA can review a
manufacturer’s decision and may disagree. The FDA may also on its own initiative determine that a new clearance or
approval of a PMA supplement is required. We may make modifications in the future that we believe do not or will not
require additional clearances or approvals. If the FDA disagrees and requires new clearances or approvals for the
modifications, we may be required to recall and to stop marketing our products as modified, which could require us to
redesign our products and/or seek new marketing authorizations and harm our operating results. In these circumstances,
we may be subject to significant enforcement actions.

The transition to the new presidential administration could hinder the FDA’s ability to perform normal business
functions on which our business may rely, which could negatively impact our business.

The ability of the FDA to review and approve new products, provide feedback on clinical trials and development programs,
meet with sponsors and otherwise review regulatory submissions can be affected by a variety of factors, including
government budget and funding levels; ability to hire and retain key personnel and accept the payment of user fees; and
statutory, regulatory, and policy changes, among other factors. Average review times at the agency may fluctuate as a
result. In addition, government funding of other government agencies on which our operations may rely is subject to the
political process, which is inherently fluid and unpredictable.

Disruptions at the FDA may also increase the time necessary for market authorization submissions for additional
indications for our product to be reviewed and/or approved by the FDA, which would adversely affect our business. For
example, the Trump Administration has discussed several changes to the reach and oversight of the FDA, which could
affect its relationship with the medical device industry and transparency in decision making. Additionally, over the last
several years, the U.S. government has shut down multiple times and certain regulatory agencies, such as the FDA, have
had to furlough critical FDA and other government employees and stop critical activities. If funding for the FDA is
reduced, FDA priorities change, or a prolonged government shutdown occurs, it could significantly impact the ability of
the FDA to timely review and process our regulatory submissions, which could have a material adverse effect on our
business.

Additionally, recent actions by the United States federal government have caused concern in the industry that this may
occur. For example, beginning on February 13, 2025, the Department of Health and Human Services began firing a large
number of its probationary employees, a category that includes new federal employees and employees recently promoted
or transferred to new positions or agencies. Larger layoffs may follow, according to a memorandum issued by the Office
of Personnel Management on February 26, 2025. These terminations, if they withstand legal challenges, may
significantly delay and impede our interactions with FDA. Similar results may stem from the recent confirmed
resignations of some senior FDA employees with responsibility for regulation of drugs and biologics, as well as possible
future layoffs and resignations. There are also reports that the United States federal government intends to request
Congress to reduce FDA funding in upcoming budgets. Such funding cuts may also delay the development and approval
of new indications for PONS.

We have in the past and may be required to conduct clinical trials to support a de novo submission or PMA
application for the PoNS device with respect to one or more indications and we expect to be required to conduct

clinical trials to support regulatory marketing authorization for future product candidates.

In order to commercialize our product candidate in the U.S. with respect to specified indications, we may be required by
the FDA to submit an application for premarket approval, or PMA, for review and approval by the FDA. A PMA
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application must be submitted to the FDA if our device cannot be cleared through the 510(k) clearance process, down
classified via the de novo process, or is not exempt from premarket review by the FDA.

We could also be required to submit a PMA application for potential future product candidates. If we are required by the
FDA to submit a PMA application, the FDA will also require us to conduct clinical trials. We will receive marketing
authorization from the FDA to commercialize products requiring a clinical trial only if we can demonstrate to the
satisfaction of the FDA, through well designed and properly conducted clinical trials, that our product candidate is safe,
effective, and otherwise meet the appropriate standards required for marketing authorization for specified indications.

We have and may continue to encounter substantial delays in planned clinical trials, or our planned clinical trials for
other indications using the PoNS device may fail to demonstrate the safety and efficacy of the PoNS device to the
satisfaction of applicable regulatory authorities.

We are currently engaged in multiple clinical trials and may continue to pursue additional clinical trials in the future.
Clinical trials are complex, expensive, time consuming, uncertain as to outcome and are subject to substantial and
unanticipated delays. Before we may begin clinical trials, if a clinical trial is determined to present a significant risk, we
may be required to submit and obtain approval for an investigational device exemption, or IDE, that describes, among
other things, the manufacture of, and controls for, the device and a complete investigational plan. Clinical trials generally
involve a substantial number of patients in a multi-year study. Because we do not have the infrastructure necessary to
conduct clinical trials, we will have to hire one or more contract research organizations, or CROs, to conduct trials on
our behalf. CRO contract negotiations may be costly and time consuming and we will rely heavily on the CRO to ensure
that our trials are conducted in accordance with regulatory and industry standards. We may encounter problems with our
clinical trials and any of those problems could cause us or the FDA to suspend those trials or delay the analysis of the
data derived from them. Moreover, any failure to abide by the applicable regulatory requirements by us, our CROs,
and/or clinical trial sites may result in regulatory enforcement action against such third parties or us.

We cannot guarantee that clinical trials will be conducted as planned or completed on schedule, if at all. A failure of one
or more clinical trials can occur at any stage of testing. Delays can be costly and could negatively affect our ability to
complete a clinical trial and may allow our competitors to bring products to market before we do, which could impair
our ability to successfully commercialize the PoNS device. If we are unable to complete such planned clinical trials, or
are unsuccessful in doing so, we may be unable to advance the PoNS device to regulatory authorization and/or
certification, and commercialization, which would harm our business, financial condition, and results of operations.

We are, and will continue to be, dependent in significant part on outside scientists and third-party research institutions
for our research and development in order to be able to commercialize our product.

We are and will continue to conduct clinical trials to obtain FDA marketing authorization. We rely heavily on third parties
over the course of our clinical trials, and as a result will have limited control over the clinical investigators and limited
visibility into their day-to-day activities. Nevertheless, we are responsible for ensuring that each of our studies is conducted
in accordance with the applicable protocol and legal, regulatory and scientific standards, and our reliance on third parties
does not relieve us of our regulatory responsibilities. These third parties and we are required to comply with current good
clinical practices, or cGCPs, which are regulations and guidelines enforced by the FDA and comparable foreign regulatory
authorities for product candidates in clinical development. Regulatory authorities enforce these cGCPs through periodic
inspections of trial sponsors, principal investigators, and trial sites. If we or any of these third parties fail to comply with
applicable cGCP regulations, the clinical data generated in our clinical trials may be deemed unreliable and the FDA or
comparable foreign regulatory authorities may require us to perform additional nonclinical or clinical trials before
approving our marketing applications or may subject them or us to regulatory enforcement actions. We cannot be certain
that, upon inspection, such regulatory authorities will determine that any of our clinical trials comply with the cGCP
regulations. In addition, our clinical trials may be required to be conducted with a large number of test patients. Our failure
or any failure by these third parties to comply with these regulations or to recruit a sufficient number of patients may
require us to repeat clinical trials, which would delay the regulatory marketing authorization and/or certification process.
Moreover, our business may be implicated if any of these third parties violates federal or state fraud and abuse or false
claims laws and regulations or healthcare privacy and security laws.
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Any third parties conducting our clinical trials are not and will not be our employees and, except for remedies available to
us under our agreements with such third parties, we cannot control whether or not they devote sufficient time and resources
to our ongoing preclinical, clinical, and nonclinical programs. These third parties may also have relationships with other
commercial entities, including our competitors, for whom they may also be conducting clinical studies or other drug
development activities, which could affect their performance on our behalf. If these third parties do not successfully carry
out their contractual duties or obligations or meet expected deadlines, if they need to be replaced, or if the quality or
accuracy of the clinical data they obtain is compromised due to the failure to adhere to our clinical protocols or regulatory
requirements or for other reasons, our clinical trials may be extended, delayed, or terminated and we may not be able to
complete development of, obtain regulatory marketing authorization and/or certification of or successfully commercialize
our product candidate. As a result, our financial results and the commercial prospects for our product candidate would be
harmed, our costs could increase, and our ability to generate revenue could be delayed.

If any of our relationships terminate with these third-party CROs, we may not be able to enter into arrangements with
alternative CROs or do so on commercially reasonable terms. Switching or adding additional CROs involves additional
cost and requires management’s time and focus. In addition, there is a natural transition period when a new CRO begins
work. As a result, delays occur, which can materially affect our ability to meet our desired clinical development
timelines. Though we carefully manage our relationships with our CROs, there can be no assurance that we will not
encounter similar challenges or delays in the future or that these delays or challenges will not have a material adverse
impact on our business, financial condition, and prospects.

We may be required to suspend or discontinue clinical trials due to side effects or other safety risks that could
preclude approval of our products.

Our clinical trials may be suspended at any time for a number of reasons. We may voluntarily suspend or terminate our
clinical trials if at any time we believe that they present an unacceptable risk to participants. In addition, regulatory
agencies may order the temporary or permanent discontinuation of our clinical trials at any time if they believe that the
clinical trials are not being conducted in accordance with applicable regulatory requirements or that they present an
unacceptable safety risk to participants.

If we are unable to obtain coverage or adequate reimbursement for our products, use of our products may decline
and our ability to generate revenue may be decreased.

In the U.S., the commercial success of our existing product and any future products will depend, in part, on the extent to
which governmental payers at the federal and state levels, including Medicare and Medicaid, private health insurers and
other third-party payers provide coverage for and establish adequate reimbursement levels for our products. The
existence of coverage and adequate reimbursement for our products by government and private payers is critical to
market acceptance of our existing and future products. Suppliers are not likely to furnish our existing and any future
products if they do not receive adequate reimbursement for our products.

Many private payers currently base their reimbursement policies on the coverage decisions and payment amounts
determined by CMS, which administers the Medicare program. Others may adopt different coverage or reimbursement
policies for our products, while some governmental programs, such as Medicaid, have reimbursement policies that vary
from state to state, some of which may not pay for our products in an adequate amount, if at all. A Medicare national or
local coverage decision denying coverage for one or more of our products could result in private and other third-party
payers also denying coverage for our products. Third-party payers also may deny reimbursement for our products if they
determine that a product was not medically necessary, was not used in accordance with cost-effective treatment methods,
as determined by the third-party payer, or was used for an unapproved use. Unfavorable coverage or reimbursement
decisions by government programs or private payers underscore the uncertainty that our products face in the market and
could have a material adverse effect on our business.

The healthcare industry in the U.S. has experienced a trend toward cost containment as government and private payers
seek to control healthcare costs by paying service providers lower rates. While we believe that suppliers will be able to
obtain coverage for our products, the level of payment available to them for our products may change over time. Federal
and state healthcare programs, such as Medicare and Medicaid, closely regulate program payment levels and have
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sought to contain, and sometimes reduce, payment levels. Private payers frequently follow government payment policies
and are likewise interested in controlling increases in the cost of medical care. In addition, some payers are adopting
pay-for-performance programs that differentiate payments to suppliers based on the achievement of documented
quality-of-care metrics, cost efficiencies, or patient outcomes. These programs are intended to provide incentives to
providers to deliver the same or better results while consuming fewer resources. Because of these programs, and related
payer efforts to reduce payment levels, suppliers are seeking ways to reduce their costs, including the amounts they pay
to medical device manufacturers. We may not be able to sell our product profitably if third-party payers deny or
discontinue coverage or reduce their levels of payment below that which we project, or if our production costs increase
at a greater rate than payment levels. Adverse changes in payment rates by payers to suppliers could adversely affect our
ability to market, sell our products, and negatively affect our financial performance.

In international markets, medical device regulatory requirements and healthcare payment systems vary significantly
from country to country, and many countries have instituted price ceilings on specific product lines. We cannot assure
you that our products will be considered cost-effective by international third-party payers, that reimbursement will be
available or, if available, that the third-party payers’ reimbursement policies will not adversely affect our ability to sell
our product profitably. Any failure to receive regulatory or reimbursement approvals would negatively affect market
acceptance of our products in any international markets in which those approvals are being sought.

If we fail to comply with healthcare laws, we could face substantial penalties and financial exposure, and our
business, operations and financial condition could be adversely affected.

We are subject to numerous healthcare laws that place limitations and requirements on the manner in which we conduct
our business, including our sales and promotional activities and interactions with healthcare professionals and facilities.
In some instances, our interactions with healthcare professionals and facilities that occurred prior to commercialization
(e.g., the granting of stock options) could have implications at a later date. The laws that may affect our ability to operate
include, among others:

e The US federal healthcare Anti-Kickback Statute prohibits any person from, among other things, knowingly
and willfully offering, paying, soliciting, or receiving remuneration, directly or indirectly, in cash or in kind, to
induce or reward either the referral of an individual for, or the purchasing, leasing, ordering or arranging for or
recommending of any good or service for which payment may be made, in whole or in part, under federal and
state healthcare programs such as Medicare and Medicaid. The term “remuneration” has been broadly
interpreted to include anything of value. The Anti-Kickback Statute is subject to evolving interpretation and has
been applied by government enforcement officials to a number of common business arrangements in the
medical device industry. The government can establish a violation of the Anti-Kickback Statute without
proving that a person or entity had actual knowledge of the statute or specific intent to violate it. There are a
number of statutory exemptions and regulatory safe harbors protecting some common activities from
prosecution; however, those exceptions and safe harbors are drawn narrowly. Failure to meet all of the
requirements of a particular statutory exception or regulatory safe harbor does not make the conduct per se
illegal under the Anti-Kickback Statute, but the legality of the arrangement will be evaluated on a case-by-case
basis based on the totality of the facts and circumstances. Penalties for violations of the Anti-Kickback Statute
include, but are not limited to, criminal, civil and/or administrative penalties, damages, fines, disgorgement,
individual imprisonment, possible exclusion from Medicare, Medicaid and other federal healthcare programs,
and the curtailment or restructuring of operations.

e The federal civil False Claims Act prohibits, among other things, knowingly presenting, or causing to be
presented, claims for payment of government funds that are false or fraudulent, or knowingly making, or using
or causing to be made or used, a false record or statement material to an obligation to pay money to the
government, or false or fraudulent claim to knowingly and improperly avoiding, decreasing, or concealing an
obligation to pay money to the federal government. Private individuals, commonly known as “whistleblowers,”
can bring civil False Claims Act qui tam actions, on behalf of the government and such individuals may share
in amounts paid by the entity to the government in recovery or settlement. In addition, a claim including items
or services resulting from a violation of the federal Anti-Kickback Statute constitutes a false or fraudulent claim
for purposes of the federal civil False Claims Act. False Claims Act liability is potentially significant in the
healthcare industry because the statute provides for treble damages and significant mandatory penalties per false
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claim or statement for violations. Criminal penalties, including imprisonment and criminal fines, are also
possible for making or presenting a false, fictitious or fraudulent claim to the federal government.

e HIPAA, among other things, imposes criminal and civil liability for knowingly and willfully executing a
scheme to defraud any healthcare benefit program, including private third party payers, knowingly and willfully
falsifying, concealing or covering up a material fact or making any materially false, fictitious or fraudulent
statement or representation, or making or using any false writing or document knowing the same to contain any
materially false fictitious or fraudulent statement or entry in connection with the delivery of or payment for
healthcare benefits, items or services. Similar to the federal healthcare Anti-Kickback Statute, a person or entity
does not need to have actual knowledge of the statute or specific intent to violate it to have committed a
violation.

e The federal Physician Payment Sunshine Act, implemented as the Open Payments Program, requires certain
manufacturers of drugs, devices, biologics, and medical supplies for which payment is available under
Medicare, Medicaid or the Children’s Health Insurance Program (with certain exceptions) to report annually to
the Centers for Medicare and Medicaid Services information related to payments and other transfers of value,
directly or indirectly, to physicians, physician assistants, nurse practitioners, clinical nurse specialists, certified
nurse anesthetists, and certified nurse midwives, and teaching hospitals, as well as ownership and investment
interests held by physicians and their immediate family members.

e Analogous state laws and regulations, such as state anti-kickback and false claims laws, may apply to sales or
marketing arrangements and claims involving healthcare items or services reimbursed by any third-party
payers, including private insurers or patients.

If our operations are found to be in violation of any of the laws described above or any other domestic or foreign laws
and governmental regulations that apply to us, we may be subject to penalties, including civil and criminal penalties,
exclusion from participation in government healthcare programs, damages, fines and the curtailment or restructuring of
our operations. Any penalties, damages, fines, curtailment or restructuring of our operations could adversely affect our
ability to operate our business and our financial results. The risk of our being found in violation of these laws is
increased by the fact that their provisions are open to a variety of evolving interpretations and enforcement

discretion. Any action against us for violation of these laws, even if we successfully defend against it, could cause us to
incur significant legal expenses and divert our management’s attention from the operation of our business.

Our communications regarding products and product candidates, even while in development, are subject to extensive
government scrutiny. We may be subject to governmental, regulatory and other legal proceedings relative to
advertising, promotion, and marketing, and communications with study subjects and healthcare professionals, which
could have a significant negative effect on our business.

We are subject to governmental oversight and associated civil and criminal enforcement relating to medical device
advertising, promotion, and marketing, and such enforcement is evolving and intensifying. Communications regarding
our products in development and regarding our clinical trials may subject us to enforcement if they do not comply with
applicable laws. In the U.S., we are potentially subject to enforcement from the FDA, other divisions of the Department
of Health and Human Services, the U.S. Federal Trade Commission, or the FTC, the Department of Justice, and state and
local governments. Other parties, including private plaintiffs, also are commonly bringing suit against pharmaceutical
and medical device companies. We may be subject to liability based on the actions of individual employees and
third-party contractors carrying out activities on our behalf.

Even after marketing authorization and/or certification for our product is obtained, we are subject to extensive post-
market regulation by the FDA and equivalent foreign competent authorities. Our failure to meet strict regulatory
requirements could require us to pay fines, incur other costs or even close our facilities.

Even after we have obtained the proper regulatory clearance or approval to market a product, the FDA has the power to
require us to conduct post-market studies. These studies can be very expensive and time-consuming to conduct. Failure
to complete such studies in a timely manner could result in the revocation of clearance or approval and the recall or
withdrawal of the product, which could prevent us from generating sales from that product in the U.S.
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The FDA has broad enforcement powers, and any regulatory enforcement actions or inquiries, or other increased
scrutiny on us, could dissuade some healthcare professionals from using our products and adversely affect our reputation
and the perceived safety and efficacy of our products.

We are also required to comply with the FDA’s Quality System Regulation, or QSR, which covers the methods used in,
and the facilities and controls used for, the design, manufacture, quality assurance, labeling, packaging, sterilization,
storage, shipping, installation and servicing of our marketed products.

The FDA enforces these requirements via periodic announced and unannounced inspections of manufacturing facilities.
In addition, in the future, regulatory authorities and/or customers may require specific packaging of sterile products,
which could increase our costs and the price of our products.

Later discovery of previously unknown problems with our products, including unanticipated adverse events or adverse
events of unanticipated severity or frequency, manufacturing problems, or failure to comply with regulatory
requirements may result in changes to labeling, restrictions on such products or manufacturing processes, withdrawal of
the product from the market, voluntary or mandatory recalls, a requirement to repair, replace or refund the cost of any
medical device we manufacture or distribute, fines, suspension of regulatory approvals, product seizures, injunctions or
the imposition of civil or criminal penalties which would adversely affect our business, operating results and prospects.

After commercialization, our products may cause or contribute to adverse medical events or be subject to failures or
malfunctions that we are required to report to the FDA, and if we fail to do so, we would be subject to sanctions that
could harm our reputation, business, financial condition and results of operations. The discovery of serious safety
issues with our products, or a recall of our products either voluntarily or at the direction of the FDA or another
governmental authority, could have a negative impact on us. The FDA and similar foreign governmental authorities
such as the competent authorities of the European Economic Area countries or Health Canada have the authority to
require the recall of commercialized products in the event of material deficiencies or defects in design or manufacture
or in the event that a product poses an unacceptable risk to health. Manufacturers may, under their own initiative,
recall a product if any material deficiencies in our products are found. A government-mandated or voluntary recall
by us could occur as a result of an unacceptable risk to health, component failures, manufacturing errors, design or
labeling defects or other deficiencies and issues.

We are subject to the FDA’s medical device reporting regulations and similar foreign regulations, which require us to
report to the FDA when we receive or become aware of information that reasonably suggests that one or more of our
products may have caused or contributed to a death or serious injury or malfunctioned in a way that, if the malfunction
were to recur, it could cause or contribute to a death or serious injury. The timing of our obligation to report is triggered
by the date we become aware of the adverse event as well as the nature of the event. We may fail to report adverse
events of which we become aware within the prescribed timeframe. We may also fail to recognize that we have become
aware of a reportable adverse event, especially if it is not reported to us as an adverse event or if it is an adverse event
that is unexpected or removed in time from the use of the product. If we fail to comply with our reporting obligations,
the FDA could take action, including warning letters, untitled letters, administrative actions, criminal prosecution,
imposition of civil monetary penalties, revocation of our device clearance or approval, seizure of our products or delay
in clearance or approval of future products.

The FDA and foreign regulatory bodies have the authority to require the recall of commercialized products in the event
of material deficiencies or defects in design or manufacture of a product or in the event that a product poses an
unacceptable risk to health. The FDA’s authority to require a recall must be based on a finding that there is reasonable
probability that the device could cause serious injury or death. We may also choose to voluntarily recall a product if any
material deficiency is found. A government-mandated or voluntary recall by us could occur as a result of an
unacceptable risk to health, component failures, malfunctions, manufacturing defects, labeling or design deficiencies,
packaging defects or other deficiencies or failures to comply with applicable regulations. Product defects or other errors
may occur in the future.

Depending on the corrective action we take to redress a product’s deficiencies or defects, the FDA may require, or we
may decide, that we will need to obtain new clearances or approvals for the device before we may market or distribute
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the corrected device. Seeking such clearances or approvals may delay our ability to replace the recalled devices in a
timely manner.

Companies are required to maintain certain records of recalls and corrections, even if they are not reportable to the FDA.
We may initiate voluntary withdrawals or corrections for our products in the future that we determine do not require
notification of the FDA. If the FDA disagrees with our determinations, it could require us to report those actions as
recalls and we may be subject to enforcement action. A future recall announcement could harm our reputation with
customers, potentially lead to product liability claims against us and negatively affect our sales. Any corrective action,
whether voluntary or involuntary, as well as defending ourselves in a lawsuit, will require the dedication of our time and
capital, will distract management from operating our business and may harm our reputation and financial results.

Any future failure by us or one of our suppliers to comply with applicable statutes and regulations administered by the
FDA, or the failure to timely and adequately respond to any adverse inspectional observations or product safety issues,
could result in any of the following enforcement actions:

e untitled letters, warning letters, fines, injunctions, consent decrees and civil penalties;

e unanticipated expenditures to address or defend such actions;

e customer notifications or repair, replacement, refund, recall, detention or seizure of our products;
e  operating restrictions or partial suspension or total shutdown of production;

e refusing or delaying our requests for 510(k) clearance, de novo clearance, PMA approval, NDA, or BLA of new
products or modified products;

e withdrawing clearances or approvals that have already been granted;
e refusal to grant export approval for our products; or

e criminal prosecution.

Any of these sanctions could have a material adverse effect on our reputation, business, results of operations and
financial condition. Furthermore, our key component suppliers may not currently be or may not continue to be in
compliance with all applicable regulatory requirements, which could result in our failure to produce our products on a
timely basis and in the required quantities, if at all.

U.S. legislative or FDA regulatory reforms may make it more difficult and costly for us to obtain regulatory approval
of our product and to manufacture, market and distribute our products after marketing authorization is obtained.

From time to time, legislation is drafted and introduced in Congress that could significantly change the statutory
provisions governing the regulatory approval, manufacture and marketing of regulated products or the reimbursement
thereof. In addition, FDA regulations and guidance are often revised or reinterpreted by the FDA in ways that may
significantly affect our business and our products. It is impossible to predict whether legislative changes will be enacted,
or FDA regulations, guidance or interpretations changed, and what the impact of such changes, if any, may be. Any new
regulations or revisions or reinterpretations of existing regulations may impose additional costs or lengthen review times
of future products. For example, In January of 2024, FDA issued a final rule to replace the QSR with the adoption of
ISO 13485, known as the Quality Management System Regulation (“QMSR”). The new rule went into effect in February
2026.

Any changes in the laws or regulations that govern the clearance and approval processes relating to our current, planned
and future products could make it more difficult and costly to obtain clearance or approval for new products or to
produce, market and distribute existing products. Significant delays in receiving clearance or approval or the failure to
receive clearance or approval for any new products would have an adverse effect on our ability to expand our business.
If we are slow or unable to adapt to changes in existing requirements or the adoption of new requirements or policies, or
if we are not able to maintain regulatory compliance, we may lose any marketing clearance that we may have obtained
and we may not achieve or sustain profitability.
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The policies of the Trump Administration and their impact on the regulation of our products in the United States remain
uncertain. For example, efforts to reduce the size of government could lead to fewer government personnel and
reviewers for our product candidates or product modifications. Any such reduction in the size of review teams could lead
to longer review times, fewer opportunities for interactive communications with the FDA, and fewer medical devices
being cleared or approved. Any change in the laws or regulations that govern the clearance and approval processes
relating to our current and future products could make it more difficult and costly to obtain clearance or approval for
new products, or to produce, market and distribute existing products. Significant delays in receiving clearance or
approval, or the failure to receive clearance or approval for our new products would have an adverse effect on our ability
to expand our business. Moreover, the imposition of tariffs on foreign goods could impact our supply chain leading to
fewer suppliers in the marketplace or make it more difficult or expensive to import components or parts needed for our
medical devices

Risks Related to our Business Operations

Conflicts of interest may arise because certain of our directors hold, or may in the future hold, a management or board
position with Summer Wisdom Holdings Limited and Pantera Capital Management LP.

Pantera Capital Management L.P., a Delaware limited partnership (“Pantera”), and Summer Wisdom Holdings Limited, a
Cayman Islands exempted company (“Summer”) are our stockholders and together hold [ ]% of our Class A common
stock. From time to time, certain of our directors are, and may become, partners, directors or officers of Summer and
Pantera. In particular, as of the date of this Form 10-K, Joseph Chee serves as our Executive Chair while being a founder
of Summer since 2017, and Comso Jiang serves as a member of our Board while being a general partner of Pantera. The
interests of such directors in Summer or Pantera, respectively, and us could create, or appear to create, conflicts of interest
with respect to decisions involving both us and Summer or Pantera that could have different implications for them and us.
On September 15, 2025, we entered into a Strategic Advisor Agreement (the “Strategic Advisor Agreement”) with Pantera
Capital and Summer, pursuant to which we engaged each of Pantera and Summer to provide strategic advice and guidance
relating to the Company’s business, operations, growth initiatives and industry trends in the crypto technology sector for
an initial term of two (2) years, which term automatically renews for successive periods of one (1) year each. Additionally,
on September 15, 2025, we entered into a Trading Advisory Agreement (the “Trading Advisory Agreement”) with Pantera,
pursuant to which we engaged Pantera to manage the investment of substantially all of ours digital assets, digital asset
derivatives, cash and other assets for an initial term of ten (10) years, which term automatically renews for successive
periods of one (1) year each, subject to the mutual agreement of us and Pantera. Conflicts of interest could also arise if we
enter into any new arrangements with Summer or Pantera in the future.

Worldwide economic and social instability could adversely affect our revenue, financial condition, or results of
operations.
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The health of the global economy as well as the stability of the social fabric of our society affects our business and
operating results. Global economic conditions in recent years have been volatile and disruptive due a number of factors
such as geopolitical conflicts including those in Ukraine and in the Middle East, disruptions in the banking system and
financial markets, supply chain disruptions, labor shortages, high inflation, sustained high interest rates and
unpredictable trade policies, including tariffs, customs regulations and other trade restrictions. These conditions from
time to time have, and could in the future, caused or exacerbated significant slowdowns in our industry and in the
markets in which we operate, negatively impacting our business and results of operations. Our customers may
experience financial difficulties or be unable to borrow money to fund their operations, which may adversely impact
their ability to purchase our products or to pay for our products on a timely basis, if at all. In addition, adverse economic
conditions have impacted and may continue to adversely impact our suppliers’ ability to provide our manufacturer with
materials and components, which may negatively impact our business. Furthermore, these economic conditions make it
more difficult for us to accurately forecast and plan our future business activities.

If our expenses are greater than anticipated, then we will have fewer funds with which to pursue our plan of
operations and our financing requirements will be greater than anticipated.

We may find that the costs of carrying out our plan of operations are greater than we anticipate. We expect our expenses
to increase over time in connection with our ongoing activities, particularly if and as we: further our Solana treasury
strategy, expand our commercialization efforts of our PONS device in the U.S. for MS; make improvements to our
manufacturing process and product design; launch clinical trials for stroke and other indications; pursue further
regulatory approvals; maintain, expand and protect our intellectual property portfolio; and add additional personnel.
Increased operating costs may cause the amount of financing that we require to increase. Investors may be more
reluctant to provide additional financing if we cannot demonstrate that we can control our operating costs. There is no
assurance that additional financing required as a result of our operating costs being greater than anticipated will be
available to us. If we do not control our operating expenses, then we will have fewer funds with which to carry out our
plan of operations with the result that our business may fail.

Our ability to use net operating losses to offset future taxable income may be subject to certain limitations.

Under Section 382 of the Internal Revenue Code of 1986, as amended, or the Code substantial changes in a corporation’s
ownership may limit the amount of net operating losses, or NOLs, that can be utilized annually in the future to offset the
corporation’s (and the corporation’s affiliates’) U.S. federal and state taxable income. Specifically, this limitation may
arise in the event of a cumulative change in ownership of more than 50% within any three-year period. The amount of
the annual limitation is determined based on the value of the corporation that underwent the ownership change,
immediately before the ownership change. Subsequent ownership changes may further affect any limitation in

future years (including by way of exercising of warrants).

We may undertake a study to analyze and determine if any historical ownership changes of us or our subsidiary HMI
have occurred to determine if there are any permanent limitations on our ability to utilize NOLs in the future. If we
determine that an ownership change has occurred, the limitations on the use of our NOLs could increase our U.S. federal
and state tax liability and reduce the amount of cash available for distribution to shareholders or otherwise adversely
affect the value of an investment in our Class A common stock or warrants.

As a result of the use of our product in clinical trials, and through the sale of our products, we may be liable for product
liability claims and we may not carry sufficient product liability insurance.

The PoNS device and any devices and product candidates that we may develop in the future may expose us to potential
liability from personal injury claims by clinical trial subjects and, if commercially sold, end-users of the product. We
maintain clinical trial liability insurance and carry product liability insurance to protect us against the risk that in the
future a product liability claim or product recall could materially and adversely affect our business. Inability to obtain
sufficient insurance coverage at an acceptable cost or otherwise to protect against potential product liability claims could
prevent or inhibit the commercialization of our intended product. We cannot assure you that when we commence
distribution of our product that we will be able to obtain or maintain adequate coverage on acceptable terms, or that such
insurance will provide adequate coverage against all potential claims. Moreover, even if we maintain adequate
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insurance, any successful claim could materially and adversely affect our reputation and prospects and divert
management’s time and attention. If we are sued for any injury allegedly caused by our future products, our liability
could exceed our total assets and our ability to pay the liability.

We are a “smaller reporting company” under federal securities laws and we cannot be certain whether the reduced
reporting requirements applicable to such companies will make our Class A common stock less attractive to investors.

We are a “smaller reporting company” under federal securities laws. For as long as we continue to be a smaller reporting
company, we may take advantage of exemptions from various reporting requirements that are applicable to other public
companies, including, reduced disclosure obligations regarding executive compensation in our periodic reports and
proxy statements. We may continue to be a smaller reporting company if either (i) the market value of our stock held by
non-affiliates is less than $250 million or (ii) our annual revenue was less than $100 million during the most recently
completed fiscal year and the market value of our stock held by non-affiliates is less than $700 million. We cannot
predict if investors will find our Class A common stock less attractive because we may rely on these exemptions. If some
investors find our Class A common stock less attractive as a result, there may be a less active trading market for our
Class A common stock and our stock price may decline or be more volatile.

Investors could lose confidence in our financial reports, and the value of our Class A common stock may be adversely
affected, if our internal controls over financial reporting are found not to be effective by management or by our
independent registered public accounting firm.

As long as we remain a non-accelerated filer, we are exempt from the attestation requirement in the assessment of our
internal control over financial reporting by our independent auditors pursuant to section 404(b) of the Sarbanes-Oxley
Act of 2002 but are required to make our own internal assessment of the effectiveness of our internal controls over
financial reporting. The existence of one or more material weaknesses could affect the accuracy and timing of our
financial reporting.

Investors could lose confidence in our financial reports, and the value of our Class A common stock may be harmed, if
internal controls over financial reporting are found not to be effective by management or our independent public
accounting firm.

Challenges to our tax positions in U.S. or non-U.S. jurisdictions, the interpretation and application of recent U.S. tax
legislation or other changes in U.S. or non-U.S. taxation of our operations could harm our business, revenue and
financial results.

We operate, or intend to operate, in a number of tax jurisdictions globally, including in the U.S. at the federal, state and
local levels, and in several other countries, and we therefore are or will be subject to review and potential audit by tax
authorities in these various jurisdictions. Significant judgment is required in determining our worldwide provision for
income taxes and other tax liabilities, and tax authorities may disagree with tax positions we take and challenge our tax
positions. Successful unilateral or multi-jurisdictional actions by various tax authorities may increase our worldwide
effective tax rate, result in additional taxes or other costs or have other material consequences, which could harm our
business, revenue and financial results.

Our effective tax rate may also change from year to year or vary materially from our expectations based on changes or
uncertainties in the mix of activities and income allocated or earned among various jurisdictions, changes in tax laws and
the applicable tax rates in these jurisdictions (including future tax laws that may become material), tax treaties between
countries, our eligibility for benefits under those tax treaties and the valuation of deferred tax assets and liabilities. Such
changes could result in an increase in the effective tax rate applicable to all or a portion of our income, impose new
limitations on deductions, credits or other tax benefits or make other changes that may adversely affect our business,
cash flows or financial performance. For example, if we are unable to fully realize the benefit of interest expense
incurred in future periods as a result of recent tax law changes (as discussed below), we may need to recognize a
valuation allowance on any related deferred tax assets, which would impact our annual effective income tax rate.
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The cumulative impact of these and other changes in tax law is uncertain and our business and financial condition could
be adversely affected. The impact of these changes on holders of our securities is also uncertain and could be adverse.

Risks Related to Our Class A Common Stock

We could be delisted from The Nasdaq Capital Market, which could seriously harm the liquidity of our stock and our
ability to raise capital or complete a strategic transaction.

On August 9, 2024, we received a Notification Letter from the Staff of Nasdaq notifying us that because the closing bid
price of our Class A common stock was below $1.00 per share for the prior 30 consecutive business days, we were not in
compliance with the minimum bid price requirement for continued listing on the Nasdaq Capital Market, as set forth under
Nasdaq Listing Rule 5505(a)(1) (the “Minimum Bid Price Requirement”). On February 7, 2025, we received a second
Notification Letter from the Staff notifying us that the 180-day compliance period had expired and that we were ineligible
for an additional 180-day period due to the Company’s noncompliance with the $5,000,000 minimum stockholders’ equity
initial listing requirement for the Nasdaq Capital Market.

As a result, the second Notification Letter informed us that our listed Class A common stock would be subject to delisting
pending the request of an appeal with regards to this determination. The Company had a hearing with the Nasdaq Hearing
Panel on March 18, 2025. On March 31, 2025, we received written notice Staff stating that the Company no longer
complied with the Stockholders’ Equity Requirement for continued listing on The Nasdaq Stock Market LLC because the
Company’s stockholders’ equity, as reported in the Company’s Annual Report on Form 10-K for the fourth quarter and
year ended December 31, 2024, had fallen below $2.5 million. The notice also indicates that the Company does not meet
the alternative compliance standards.

On April 1, 2025, the Company received the Extension Notice from Nasdaq notifying the Company that, following the
hearing process with respect to the Company’s deficiency with the Minimum Bid Price Requirement, Nasdaq granted the
Company an extension, until June 30, 2025 to regain compliance with the Minimum Bid Price Requirement as well as the
Stockholders’ Equity Requirement.

On June 3, 2025, the Company received formal notification from Nasdaq confirming that we had regained compliance
with the Minimum Bid Price Requirement following our reverse split at a ratio of 1-for-15, which became effective May
2, 2025 (the “May 2025 Reverse Stock Split”).

On July 2, 2025, a reverse split at a ratio of 1-for-50 became effective (the “July 2025 Reverse Stock Split”).

On July 7, 2025, the Company received formal notification from Nasdaq that, following the completion of the issuance
and sale of an aggregate of 52,241 shares of the Company’s common stock, pre-funded warrants to purchase up to 3,131
shares of common stock and accompanying common warrants to purchase up to 55,372 shares of common stock (the “2025
Offering”), the Company has regained compliance with the Stockholders Equity Requirement. Consequently, following
receipt of such notification, the Company is now in compliance with all applicable criteria for continued listing on the
Nasdaq Capital Market, and pursuant to Nasdaq Listing Rule 5815(d)(4)(B), the Company will be subject to a Mandatory
Panel Monitor until July 7, 2026.

If our Class A common stock is delisted by Nasdagq, the price of our Class A common stock may decline and our Class A
common stock may be eligible to be quoted on the OTC Bulletin Board, another over-the-counter quotation system, or on
the pink sheets, which would negatively affect the liquidity of our Class A common stock and an investor may find it more
difficult to dispose of their Class A common stock or obtain accurate quotations as to the market value of our Class A
common stock. Any such delisting action may materially adversely affect our ability to raise capital or pursue strategic
transactions on acceptable terms, or at all.

In addition, if our Class A common stock is delisted from the Nasdaq Capital Market and the trading price remains below

$5.00 per share, trading in our Class A common stock might also become subject to the requirements of certain rules
promulgated under the Exchange Act, which require additional disclosure by broker-dealers in connection with any trade
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involving a stock defined as a “penny stock” (generally, any equity security not listed on a national securities exchange
that has a market price of less than $5.00 per share, subject to certain exceptions).

We also believe that delisting would likely result in decreased liquidity and/or increased volatility in our Class A common
stock and could harm our business and future prospects. In addition, we believe that, if our Class A common stock is
delisted, our stockholders would likely find it more difficult to obtain accurate quotations as to the price of the Class A
common stock and it may be more difficult for stockholders to buy or sell our Class A common stock at competitive
market prices, or at all.

We continue to actively monitor our performance with respect to the listing standards and will consider available options
to resolve any deficiency and maintain compliance with the Nasdaq rules. There can be no assurance that we will be able
to maintain compliance or, if we fall out of compliance, regain compliance with any deficiency, or if we implement an
option that regains our compliance, maintain compliance thereafter.

Upon the exercise of our outstanding warrants, holders of our Class A common stock may experience
immediate dilution and the market price of our common stock may be adversely affected.

As of March 27, 2026, there were (i) warrants to purchase 619 shares of our Class A common stock issued and outstanding
at a weighted average price of $6.888 per share, (ii) pre-funded warrants to purchase 20,166,021 shares of our Class A
common stock issued and outstanding at a weighted average price of $0.001 per share, (iii) stapled warrants to purchase
73,941,196 shares of our Class A common stock issued and outstanding at an exercise price of $10.134 per share, (iv)
advisor warrants to purchase 7,394,119 shares of our Class A common stock issued and outstanding at a price of $0.001
per share, (v) Series A warrants to purchase up to 485 shares of our Class A common stock at an exercise price of $1,687.50
per share, (vi) Series C warrants to purchase up to 4,969 shares of the Company’s Class A common stock and Series D
warrants to purchase up to 3,312 shares of our Class A common stock at an exercise price of $563.25 and (vii) inducement
warrants to purchase up to 190 shares of our Class A common stock at an exercise price of $1,856.25 per share. If any
portion of the outstanding warrant is exercised for shares of our Class A common stock when the market price is higher
than the exercise price prior to the expiration dates, our stockholders may experience immediate dilution and the market
price of our Class A common stock may be adversely affected.

An active trading market for our Class A common stock on The Nasdaq Capital Market may not continue to develop
or be sustained.

Although our Class A common stock is listed on The Nasdaq Capital Market, we cannot assure you that an active trading
market for our Class A common stock will continue to develop or be sustained. If an active market for our Class A
common stock does not continue to develop or is not sustained, it may be difficult for investors in our common stock to
sell their shares of our Class A common stock without depressing the market price for the shares or to sell the shares at
all.

Trading of our Class A common stock could be sporadic, and the price of our Class A common stock may be volatile;
we caution you as to the highly illiquid nature of an investment in our shares.

Our Class A common stock has been listed on The Nasdaq Capital Market since April 11, 2018. Securities of microcap
and small-cap companies have experienced substantial volatility in the past, often based on factors unrelated to the
companies’ financial performance or prospects. We believe that trading in our stock has been and will likely continue to
be subject to significant volatility. These factors include macroeconomic developments in North America and globally
and market perceptions of the attractiveness of particular industries. Factors unrelated to our performance that may affect
the price of our Class A common stock include the following: the extent of analytical coverage available to investors
concerning our business may be limited if investment banks with research capabilities do not follow us, a reduction in
trading volume and general market interest in our Class A common stock may affect an investor’s ability to trade
significant numbers of shares of our Class A common stock; the size of our public float may limit the ability of some
institutions to invest in our Class A common stock. As a result of any of these factors, the market price of our Class A
common stock at any given point in time may not accurately reflect our long-term value. The price of our Class A
common stock may increase or decrease in response to a number of events and factors, including: changes in financial

47



estimates; our acquisitions and financings; quarterly variations in our operating results; the operating and share price
performance of other companies that investors may deem comparable; and purchase or sale of blocks of our Class A
common stock. These factors, or any of them, may materially adversely affect the prices of our common shares
regardless of our operating performance.

The market price of our Class A common stock is affected by many other variables which are not directly related to our
success and are, therefore, not within our control. These include other developments that affect the breadth of the public
market for shares of our Class A common stock and the attractiveness of alternative investments. The effect of these and
other factors on the market price of our Class A common stock is expected to make our Class A common stock price
volatile in the future, which may result in losses to investors.

Provisions in our corporate charter documents and under Delaware law may prevent or frustrate attempts by our
stockholders to change our management and hinder efforts to acquire a controlling interest in us, and the market
price of our Class A common stock may be lower as a resullt.

There are provisions in our certificate of incorporation and bylaws that may make it difficult for a third party to acquire,
or attempt to acquire, control of our company, even if a change of control was considered favorable by you and other
stockholders. For example, our board of directors has the authority to issue up to 10,000,000 shares of preferred stock.
The board of directors can fix the price, rights, preferences, privileges, and restrictions of the preferred stock without any
further vote or action by our stockholders. The issuance of shares of preferred stock may delay or prevent a change of
control transaction. As a result, the market price of our Class A common stock and the voting and other rights of our
stockholders may be adversely affected. An issuance of shares of preferred stock may result in the loss of voting control
to other stockholders.

Our charter documents also contain other provisions that could have an anti-takeover effect, including:

stockholders are not entitled to remove directors other than by a 66 %% vote and only for cause;
stockholders are not be permitted to take actions by written consent;

stockholders cannot call a special meeting of stockholders; and

stockholders must give advance notice to nominate directors or submit proposals for consideration at
stockholder meetings.

In addition, we are subject to the anti-takeover provisions of Section 203 of the Delaware General Corporation Law,
which regulates corporate acquisitions by prohibiting Delaware corporations from engaging in specified business
combinations with particular stockholders of those companies. These provisions could discourage potential acquisition
proposals and could delay or prevent a change of control transaction. They could also have the effect of discouraging
others from making tender offers for our Class A common stock, including transactions that may be in your best
interests. These provisions may also prevent changes in our management or limit the price that investors are willing to
pay for our stock.

Our certificate of incorporation provides that the Court of Chancery of the State of Delaware and, to the extent
enforceable, the federal district courts of the United States of America will be the exclusive forums for substantially
all disputes between us and our stockholders, which could limit our stockholders’ ability to obtain a favorable judicial
forum for disputes with us or our directors, officers or employees.

Our certificate of incorporation provides that the Court of Chancery of the State of Delaware is the exclusive forum for
(1) any derivative action or proceeding brought on our behalf, (ii) any action asserting a claim for breach of a fiduciary
duty owed by any of our directors, officers or other employees to us or our stockholders, (iii) any action asserting a claim
arising pursuant to any provision of the Delaware General Corporation Law, our certificate of incorporation or our
bylaws or (iv) any action asserting a claim governed by the internal affairs doctrine. Our certificate of incorporation
further provides that the federal district courts of the United States of America will be the exclusive forum for resolving
any complaint asserting a cause of action arising under the Securities Act, subject to and contingent upon a final
adjudication in the State of Delaware of the enforceability of such exclusive forum provision. These exclusive forum
provisions may limit a stockholder’s ability to bring a claim in a judicial forum that it finds favorable for disputes with
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us or our directors, officers or other employees, which may discourage such lawsuits against us and our directors,
officers and other employees. For example, stockholders who do bring a claim in the Court of Chancery could face
additional litigation costs in pursuing any such claim, particularly if they do not reside in or near the State of Delaware.
The Court of Chancery and federal district courts may also reach different judgments or results than would other courts,
including courts where a stockholder considering an action may be located or would otherwise choose to bring the
action, and such judgments or results may be more favorable to us than to our stockholders. Some companies that
adopted a similar federal district court forum selection provision are currently subject to a suit in the Chancery Court of
Delaware by stockholders who assert that the provision is not enforceable. If a court were to find either choice of forum
provision contained in our certificate of incorporation to be inapplicable or unenforceable in an action, we may incur
additional costs associated with resolving such action in other jurisdictions, which could adversely affect our business
and financial condition. For example, the Court of Chancery of the State of Delaware recently determined that the
exclusive forum provision of federal district courts of the United States of America for resolving any complaint asserting
a cause of action arising under the Securities Act is not enforceable. As a result of this decision, we do not currently
intend to enforce the federal forum selection provision in our certificate of incorporation, unless the decision is reversed
on appeal. However, if the decision is reviewed on appeal and ultimately overturned by the Delaware Supreme Court, we
would enforce the federal district court exclusive forum provision.

If securities or industry analysts do not publish or cease publishing research or reports about us, our business or our
market, or if they change their recommendations regarding our stock adversely, our stock price and trading volume
could decline.

The trading market for our Class A common stock will be influenced by the research and reports that industry or
securities analysts may publish about us, our business, our market or our competitors. If any of the analysts who may
cover us change their recommendation regarding our stock adversely, or provide more favorable relative
recommendations about our competitors, our stock price would likely decline. If any analyst who may cover us were to
cease coverage of our company or fail to regularly publish reports on us, we could lose visibility in the financial markets,
which in turn could cause our stock price or trading volume to decline.

General Risk Factors
We have not paid any dividends and do not foresee paying dividends in the future.

We intend to retain earnings, if any, to finance the growth and development of our business and do not intend to pay
cash dividends on shares of our Class A common stock in the foreseeable future. The payment of future cash dividends,
if any, will be reviewed periodically by the board of directors and will depend upon, among other things, conditions then
existing including earnings, financial condition and capital requirements, restrictions in financing agreements, business
opportunities and other factors.

A decline in the price of our Class A common stock could affect our ability to raise any required working capital and
adversely affect our operations.

A decline in the price of our Class A common stock could result in a reduction in the liquidity of our Class A common
stock and a reduction in our ability to raise any required capital for our operations. Because our operations to date have
been principally financed through public and private offerings of our Class A common stock and warrants and exercises
of options and warrants, a decline in the price of our Class A common stock could have an adverse effect upon our
liquidity and our continued operations. A reduction in our ability to raise equity capital in the future may have a material
adverse effect upon our business plans and operations. If our stock price declines, we may not be able to raise additional
capital or generate funds from operations sufficient to meet our obligations.
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We are heavily dependent upon the ability and expertise of our management team and a very limited number of
employees and the loss of such individuals could have a material adverse effect on our business, operating results or
financial condition.

We currently have a very small management team. Our success is dependent upon the ability, expertise and judgment of
our senior management. While employment agreements are customarily used as a primary method of retaining the services
of key employees, these agreements cannot assure the continued services of such employees. Any loss of the services of
such individuals could have a material adverse effect on our business, operating results or financial condition.

ITEM 1B. UNRESOLVED STAFF COMMENTS
Not applicable.
ITEM 1C. CYBERSECURITY

Our corporate information technology, communication networks, enterprise applications, accounting and financial
reporting platforms, and related systems are necessary for the operation of our business. We use these systems, among
others, to manage our product development, to communicate internally and externally, to operate our accounting and
record-keeping functions, to store and access data including sensitive patient data, digital assets and for many other key
aspects of our business. Our business operations rely on the secure collection, storage, transmission, and other processing
of proprietary, confidential, and sensitive data.

Risk Management and Strategy

We recognize the importance of assessing, identifying, and managing material risks associated with material cybersecurity
threats, as such term is defined in Item 106(a) of Regulation S-K. These risks may include, among other things: operational
risks, intellectual property theft, fraud, extortion, harm to employees, customers or patients, violation of data privacy or
security laws, litigation, and legal, financial and reputational risk.

In coordination with third-party consultants, we have implemented and maintain various information security processes
designed to identify, assess and manage material risks from cybersecurity threats to our critical systems, data, and digital
assets. Depending on the environment, we implement and maintain various technical, physical, and organizational
measures, processes, standards, and/or policies designed to manage and mitigate material risks from cybersecurity threats
to our information systems and data, including risk assessments, incident detection and response, vulnerability
management, disaster recovery and business continuity plans, internal controls within our accounting and financial
reporting functions, encryption of data, network security controls, access controls, physical security, asset management,
systems monitoring, vendor risk management program and employee training. We conduct annual reviews and tests of our
information security program to evaluate its effectiveness and improve our security measures and planning.

To operate our business, we utilize certain third-party service providers and vendors to support a variety of functions. We
seek to engage reliable, reputable service providers and vendors that maintain cybersecurity programs, and we implement
a vetting process designed to ensure that all third-party service providers and vendors comply with our cybersecurity
program requirements. Depending on the nature of the services provided, the sensitivity and quantity of information
processed, and the identity of the service provider, our vendor management process may include reviewing the
cybersecurity practices of such provider, contractually imposing obligations on the provider, conducting security
assessments, and conducting periodic reassessments during their engagement.

For more information on cybersecurity threats, please see the risk factor titled, “If we or the third parties with whom we
work experience a security breach, cyber incident, or vulnerability impacting our systems or our data, or if unauthorized
parties obtain access to our Solana, or if our private keys are lost or destroyed, or other similar circumstances or events
occur, we may lose some or all of our Solana and our financial condition and results of operations could be materially
adversely affected.”

Governance
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Our Board of Directors holds oversight responsibility for the Company’s strategy and risk management, including material
risks related to cybersecurity threats. Oversight of such cybersecurity risks is executed directly by the Board of Directors.
The Board receives reports and engages in periodic discussions with management regarding the Company’s significant
risk exposures resulting from material cybersecurity threats and the measures implemented to monitor and reasonably
manage these risks.

Our Director of Information Technology leads our information security organization and reports to our Chief Executive
Officer and Chief Financial Officer on matters related to cybersecurity who then in turn report to the Board of Directors
any material information regarding such cybersecurity matters. Our Director of Information Technology has over 30 years
of IT experience.

ITEM 2. PROPERTIES

The Company leases corporate office space in Newtown, Pennsylvania under an operating lease. In February 2026, the
Company entered into an agreement with the landlord to extend the term of such lease to expire in May 2026. The lease
does not contain any options to extend. We believe our current facility is adequate for our needs.

ITEM 3. LEGAL PROCEEDINGS

From time to time, we are subject to litigation and claims arising in the ordinary course of business. Although the results
of litigation and claims cannot be predicted with certainty, as of the date of this filing, we do not believe we are party to
any claim or litigation, the outcome of which, if determined adversely to us, would individually or in the aggregate be
reasonably expected to have a material adverse effect on our business or financial condition. Regardless of the outcome,
litigation can have an adverse impact on us because of defense and settlement costs, diversion of management resources
and other factors.

ITEM 4. MINE SAFETY DISCLOSURES

Not applicable.
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PART II

ITEM S. MARKET FOR REGISTRANT’S COMMON EQUITY, RELATED STOCKHOLDER MATTERS
AND ISSUER PURCHASES OF EQUITY SECURITIES

Market Information

Our Class A common stock is traded on the Nasdaq Capital Market under the symbol “HSDT”.

Holders

As of March 20, 2026, there were approximately 41 holders of record of our Class A common stock and approximately
no holders of record of our Class B common stock. The number of holders of record is based on the actual number of
holders registered on the books of our transfer agent and does not reflect holders of shares in “street name” or persons,
partnerships, associations, corporations or other entities identified in security position listings maintained by depository
trust companies.

Dividend Policy

We have never paid any cash dividends on our Class A common stock and have no current plans to pay any cash
dividends. Our current policy is to retain any future earnings for use in our business.

Recent Sales of Unregistered Securities.
None.

ITEM 6. [Reserved]
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ITEM 7. MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND
RESULTS OF OPERATIONS

The following discussion and analysis of our financial condition and results of operations should be read in conjunction
with our consolidated financial statements and related notes included elsewhere in this Form 10-K (collectively referred
to as the "consolidated financial statements"). Further, you should read the following discussion and analysis of our
financial condition and results of operations together with “Item 1A. Risk Factors” included elsewhere in this Form 10-K
for a discussion of important factors that could cause actual results to differ materially from the results described in or
implied by the forward-looking statements contained in the following discussion and analysis. See also “Forward-
Looking Statements.”

Company Overview

We are a listed digital asset treasury (“DAT”) dedicated to acquiring and holding Solana tokens (“SOL”). Our DAT
objective is to maximize SOL per share through strategic use of capital markets and onchain opportunities, offering
public market investors direct exposure to Solana.

Strategic digital asset reserves like SOL lay the groundwork for a future where global payments, credentialing, and
personalized learning can be powered by decentralized infrastructure, enhancing how we grow our company. We believe
that SOL represents a uniquely scalable, high-performance blockchain platform that aligns with our long-term vision of
integrating innovative technologies into our services. By investing in and participating in the SOL ecosystem, we aim to
both enhance our digital asset treasury strategy and create strategic optionality for product innovation in our core
business.

We are, to a lesser extent, also a neurotechnology company focused on neurological wellness.

Our product, known as the Portable Neuromodulation Stimulator, or PONS®, is an innovative non-implantable medical
device, inclusive of a controller and mouthpiece, which delivers mild electrical stimulation to the surface of the tongue
to provide treatment of gait deficit and chronic balance deficit. PONS Therapy® is integral to the overall PONS solution
and is the physical therapy applied by patients during use of the PONS device. PONS has marketing clearance in the U.S.
for use as a short-term treatment of gait deficit due to mild-to-moderate symptoms for multiple sclerosis (“MS’) and is to
be used as an adjunct to a supervised therapeutic exercise program in patients 22 years of age and over by prescription
only. We began accepting prescriptions for PONS in the U.S. in March 2022, and commercial sales of PONS commenced
in April 2022. PoNS is authorized for sale in Canada for three indications: (i) as a short term treatment (14 weeks) of
chronic balance deficit due to mild-to-moderate traumatic brain injury and is to be used in conjunction with physical
therapy; (ii) as a short term treatment (14 weeks) of gait deficit due to mild and moderate symptoms from MS and it is to
be used in conjunction with physical therapy; and (iii) as a short term treatment (14 weeks) of gait deficit due to mild
and moderate symptoms from stroke, to be used in conjunction with physical therapy. It has been commercially available
in Canada since March 2019. PoNS is authorized for sale as a Class Ila medical device in Australia and we have been
seeking a business partner to commercialize and distribute PONS in Australia.

Recent Developments

In March 2026, the SEC and CFTC issued the Release indicating that certain digital assets, including SOL, may be
characterized as “digital commodities” and that certain related activities, including staking and secondary market
transactions, may not constitute securities transactions under specified circumstances. However, the Release does not
constitute formal rulemaking and does not have the force of law, and the regulatory characterization of SOL and related
activities therefore remains subject to ongoing development.

On July 4, 2025, the One Big Beautiful Bill Act (“OBBBA”) was signed into law, making various amendments to the

Internal Revenue Code. Based on our ongoing assessment, the Company does not expect OBBBA to have a material
impact on its consolidated financial statements.

53



Corporate Updates
Strategic Digital Asset Treasury

In connection with the closing of our private placement offerings in September 2025 (“2025 PIPE Offerings”), we
implemented a DAT strategy to acquire SOL, the native cryptocurrency of the Solana blockchain. SOL will serve as our
primary treasury reserve asset. Solana has historically been the fastest growing blockchain, leading the industry in
transaction revenue and processing more than 3,500 transactions per second. The network is also the most widely adopted,
averaging about 3.7 million daily active wallets and surpassing 23 billion transactions year to date. SOL is financially
productive by design, offering a ~7% native staking yield, whereas assets like Bitcoin are non-yield-bearing. We intend to
leverage the native yield-generating properties of Solana's architecture and capture opportunities in DeFi and broader
onchain activity.

Advisory Agreements

On September 15, 2025, we entered into a Strategic Advisor Agreement (the “Strategic Advisor Agreement) with Pantera
Capital and Summer (the “Advisors”), pursuant to which we engaged each of Pantera and Summer to provide strategic
advice and guidance relating to the Company’s business, operations, growth initiatives and industry trends in the crypto
technology sector for an initial term of two (2) years, which term automatically renews for successive periods of one (1)
year each. Either the Company or the Advisors may terminate the Strategic Advisor Agreement upon written notice of a
material breach by the other party that has not been cured within thirty (30) days of receipt of the written notice. The
Strategic Advisor Agreement also contains customary representations and warranties, confidentiality provisions and
limitations on liability. Refer to Note 8 for details on the terms of the Advisor Warrants we issued and Note 11 for expenses
reimbursed to the Advisors during the year ended December 31, 2025 in connection with the Strategic Advisor Agreement.

Additionally, on September 15, 2025, we entered into a Trading Advisory Agreement (the “Trading Advisory Agreement”)
with Pantera, pursuant to which we engaged Pantera to manage the investment of substantially all of our digital assets,
digital asset derivatives, cash and other assets for an initial term of ten (10) years, which term automatically renews for
successive periods of one (1) year each, subject to the mutual agreement of us and Pantera. The management fees pursuant
to the Trading Advisory Agreement shall be equal to: (a) 1.0%, if the Company’s Assets Under Management (as defined
in the Trading Advisory Agreement) is less than or equal to $1 billion, (b) 0.75% per annum of assets under management
(“AUM”) if AUM is more than $1 billion but less than or equal to $5 billion and (c¢) 0.50% per annum of AUM if AUM
is more than $5 billion. Refer to Note 11 for details of the fees expensed by us during the year ended December 31, 2025,
under the Trading Advisory Agreement.

Master Loan Agreement

In connection with the closing of the 2025 PIPE Offerings, as discussed in more detail in Note 8 to our consolidated
financial statements, we agreed to use the net proceeds from the sale to fund the acquisition of SOL, and the establishment
of a SOL treasury operation, as well as pay transaction fees and expenses, and for working capital and general corporate
purposes. To advance the our planned SOL treasury operation, on September 14, 2025, Marvel Operations Corp., a
Delaware limited liability company and our wholly-owned subsidiary of the Company, entered into a Master Loan
Agreement with a third-party lender (the “Master Loan Agreement”) to provide a short-term loan to make initial purchases
of SOL. As of December 31, 2025, Marvel Operations Corp., had no outstanding loans with the third-party lender under
the Master Loan Agreement.

Financing and Stock

On September 18, 2025, we completed the issuance and sale of an aggregate of 38,049,663 shares of our Class A
common stock at an offering price of $6.881 and accompanying pre-funded warrants to purchase up to 36,261,239
shares of Class A common stock at a price of $6.881 less $0.001 and stapled warrants to purchase up to 73,941,196
shares of Class A common stock at an exercise price of $10.134. We also issued warrants to our Advisors to purchase up
to 7,394,119 shares of Class A common stock at an exercise price of $0.001 subject to shareholder approval. In
connection with the 2025 PIPE Offerings, we received total gross proceeds of approximately $518.4 million before
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deducting estimated placement agent fees and offering expenses. On November 17, 2025, certain provisions of the
stapled warrants related to adjustments of the Black-Scholes inputs in determining the warrant value in the event of a
fundamental transaction were amended to align treatment of stapled warrant holders and Class A common stockholders
in the event of a fundamental transaction.

On September 15, 2025, we entered into a Sales Agreement (the “2025 Sales Agreement”) with Clear Street LLC
(“Clear Street”) and Maxim Group LLC (“Maxim”), as co-sales agents, pursuant to which we may offer and sell shares
of our Class A common stock from time to time having an aggregate offering price of up to $92.8 million (the “2025
ATM?”). During the year ended December 31, 2025, we issued and sold shares 1,347,916 shares with net proceeds of
$24.2 million under the 2025 ATM.

On June 23, 2025, we entered into a sales agreement with Roth Capital Partners, LLC (“Roth”), pursuant to which we
may offer and sell shares of our Class A common stock. On July 7, 2025, we filed an updated prospectus supplement for
the offer and sale of up to $25 million of shares of Class A common stock through Roth pursuant to the sales agreement.
In September 2025, we terminated the sales agreement with Roth in connection with our 2025 Sales Agreement with
Clear Street and Maxim. During the year ended December 31, 2025, we sold 379,040 shares generating net proceeds
after commissions of $5.1 million.

On June 6, 2025, we completed the issuance and sale of an aggregate of 55,372 shares of our Class A common stock and
accompanying common warrants to purchase up to 55,372 shares of Class A common stock at an offering price of $163.50
per share of Class A common stock and accompanying common warrants generating gross proceeds of $9.1 million before
repayment of the previously issued promissory notes of $1.56 million and cash issuance costs of $1.2 million (the “2025
Offering”). We also issued warrants to the placement agent to purchase 2,769 shares of Class A common stock on the
same terms as the common stock warrants. See Note 8 in our consolidated financial statements for more details.

On May 23, 2025, our stockholders approved a potential reverse stock split in a ratio of 1-to-2 to 1-to-250. The Board of
Directors subsequently approved a reverse split at a ratio of 1-for-50, which became effective July 1, 2025 (the “July 2025
Reverse Stock Split”) as discussed further in Note 8 in our consolidated financial statements. On April 24, 2025, we sold,
in a private placement, unsecured 20% original issue discount promissory notes (the “Notes”) and issued 1,760 shares of
our Class A common stock generating gross proceeds of $1.3 million with cash share issuance costs of $0.1 million for
net proceeds of $1.2 million as discussed further in Note 8 in our consolidated financial statements.

On April 21, 2025, our stockholders approved a potential reverse stock split in a ratio of 1-to-2 to 1-to-30. The Board of
Directors subsequently approved a reverse split at a ratio of 1-for-15, which became effective May 2, 2025 (the “May 2025
Reverse Stock Split”) as discussed further in Note 8 in our consolidated financial statements. On January 21, 2025, we
entered into warrant exercise inducement offer letters with certain holders of existing Series A warrants and Series B
warrants (together, the “Existing Warrants”) to exercise their Existing Warrants in exchange for the issuance of new Series
C warrants and Series D warrants on substantially the same terms as the Existing Warrants generating gross proceeds of
$3.7 million as discussed further in Note 8 in our consolidated financial statements.

Share Repurchase Program

On November 3, 2025, our board of directors approved a stock repurchase program for the purchase of up to $100 million
of our outstanding Class A common stock. Repurchases of Class A common stock may be made in the open market
(including through Rule 10b-18 compliant transactions), in privately negotiated transactions, in block trades, through one
or more accelerated share repurchase transactions, through one or more trading plans intended to comply with Rule
10b5-1, through tender offers, or by any combination of the foregoing. As of December 31, 2025, no stock repurchases
had occured. As of March 27, 2026, the Company has repurchased 1,531,032 shares of its Class A common stock
(“Repurchased Shares”) at a weighted-average purchase price of $2.21 per share. Repurchased Shares are held in treasury.

Material Trends and Uncertainties

Our historical financial condition and results of operations for the periods presented may not be comparable, either from
period to period or going forward, due to the recent deployment of our new blockchain-native treasury management
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business, primarily with Solana tokens. As a result, the periods presented in our historical financial statements may not be
comparable to one another and our future results of operations and financial results may differ.

Price of SOL

Our treasury management business is expected to be heavily dependent on the price of SOL, which has historically
experienced significant volatility. As of December 31, 2025, our total SOL exposure that we held directly in our
accounts or had exposure to 2,360,083 SOL, valued at $293.7 million based on a market price of $124.45 per token.

SOL is valued at fair value at the end of each reporting period, with changes in fair value recognized in net income.
Refer to Note 3 in the consolidated financial statements for more details on the breakout of our SOL holdings. As a
result, fluctuations in the price of SOL may significantly impact our results of operations. The price per SOL as of
March 27, 2026 (midnight UTC) was $83.05, a 33% decline as compared to December 31, 2025. We have not adjusted
the carrying value of digital assets as of December 31, 2025, in the consolidated financial statements because this decline
relates to conditions arising after the balance sheet date.
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Results of Operations

The following table summarizes our results of operations for the years ended December 31, 2025 and 2024 (in
thousands):

Years Ended December 31,

2025 2024 Change
Revenue:
StaKING FEVEIUE. . . .\ vt vttt ettt $ 5469 §$ — 3 5,469
Product sales and other revenue. . .......... ... ... ... 548 520 28
Total TEVENUE . . ...ttt 6,017 520 5,497
CoStOf TEVENUE . . . ..ot e e 500 582 (82)
Gross profit (I0SS) . ... ov it 5,517 (62) 5,579
Operating expenses
Selling, general and administrative eXpenses . ... .................... 23,127 10,182 12,945
Research and development expenses. . ...............oviinaaaa... 3,511 3,659 (148)
Unrealized loss on digital assets and digital assets receivable .......... 208,855 — 208,855
Realized loss on digital assets . ..., 12,127 — 12,127
Unrealized loss on digital assets fund investment .................... 2,053 — 2,053
Realized gain on digital asset derivatives........................... (316) — (316)
Total Operating EXpenses . ... ..vvvtte ettt iee e 249,357 13,841 235,516
LoSs from Operations. . .. ....ovuu et (243,840) (13,903) (229,937)
Nonoperating income
Interest eXpense, Net. ... ...o.rt it (635) a7 (618)
Foreign exchange gain (loss) and otherincome . ..................... 785 (803) 1,588
Change in fair value of derivative liability . ......................... 937,718 2,981 934,737
Loss on derivative liability. .. ............ .. ... i (539,733) — (539,733)
Financing costs . . .. ...t (195,185) — (195,185)
Nonoperating income, Net . . . .........uieitneeneneeneenn.. 202,950 2,161 200,789
Loss before provision for income taxes. . ................ooiein.... (40,890) (11,742) (29,148)
Provision for inCOmMe taxes . . . .. ... vvtt — —
Nt 108, .« ot $ (40,890) $ (11,742) $ (29,148)

Year Ended December 31, 2025 Compared to Year Ended December 31, 2024
Revenue
Staking revenue

We began staking our SOL holdings in September 2025, earning staking rewards of $5.5 million in SOL during the year
ended December 31, 2025.

Product sales and other revenue

Product sales and other revenue for 2025 compared to the same period in the prior year remained flat as a result of a
decrease in product sales offset by a one-time recognition of deferred revenue.
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Cost of Revenue

The cost of revenue for 2025 as compared to the same period in the prior year decreased year to year due to decreased
unit volumes sold resulting in lower product costs and a decrease in certain inventory adjustments offset by increases in
fixed employee costs and staking costs related to our new Solana treasury strategy.

Selling, General and Administrative Expenses

The increase in selling, general and administrative expenses was the result of the implementation of our Solana treasury
strategy and was primarily from a $6.9 million increase in non-cash stock-based compensation expense, a $2 million
increase in employee wages and benefits, a $1.3 million increase in digital asset management and custodian fees,
a $1.0 million in increased legal costs, a $0.6 million in increased professional fees, a $0.6 million increase in filing
costs, a $0.3 million increase in advertising costs, a $0.3 million increase in franchise taxes, and a $0.2 million increase
in directors’ and officers’ insurance partially offset by a $0.2 million decrease in contract manufacturer transition costs.
Research and Development Expenses

The decrease in research and development expenses was primarily from increases in clinical trial related costs of
$0.3 million and an increase in product development costs of $0.3 million offset by a decrease in non-cash employee
stock compensation expense of $0.2 million and a decrease in employee wages of $0.5 million.

Unvrealized loss on digital assets and digital assets receivable

The unrealized loss on digital assets and digital assets receivable represents the unrealized mark-to-market for our digital
asset holdings to record digital assets at fair value due to the decline in value of SOL.

Realized loss on digital assets

The realized loss on digital assets represents the loss realized on sales of SOL with proceeds utilized to acquire digital
assets receivable, which consists of underlying restricted SOL assets for which we have the right to receive unrestricted
SOL in the future at a discounted price relative to unrestricted SOL.

Unrealized loss on digital assets fund investment

The unrealized loss on digital assets fund investment represents the unrealized mark-to-market for our digital asset fund
investment holdings to record digital asset investment fund at fair value due to the decline in value of SOL.

Realized gain on digital asset derivatives

The realized gain on digital assets represents the gain on a SOL put option that expired during the year ended
December 31, 2025.

Nonoperating income (expense)
Interest Expense
Net interest expense for the year ended December 31, 2025 was primarily attributable to interest expense related to

short-term borrowing and to a lesser extent interest expense from our insurance premium financing. See Note 8 in the
consolidated financial statements for more detail on the short-term borrowing that was repaid in 2025.
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Foreign exchange gain (loss) and other income

Foreign exchange gain (loss) and other income for the year ended December 31, 2025 was primarily attributable to
dividend income earned on investments of excess cash in money market mutual funds and foreign exchange gain due to
fluctuations in the Canadian to U.S. dollar exchange rates.

Loss on Derivative Liability

Loss on derivative liability for the years ended December 31, 2025 was primarily attributable to a charge in the third
quarter as the result of the gross proceeds allocation from the 2025 PIPE Offerings to the derivative liability from the
related stapled warrants. See Note 8 in the consolidated financial statements for more detail on the stapled warrant
derivative liability.

Change in Fair Value of Derivative Liability

As discussed in more detail in Note 8 to our consolidated financial statements, the stapled warrants issued in connection
with the 2025 PIPE Offerings completed on September 18, 2025 were accounted for as a derivative liability instrument.
The gain from the change in fair value of derivative liability primarily results from the change in fair value of the stapled
warrant derivative liability for the year ended December 31, 2025 of $943.6 million, which was primarily due to a
decrease in our stock price and was partially offset by a $6.1 million loss from the change in fair value relating to the
June 2025 common warrants. Due to the change in classification of the stapled warrants, no further impact to change in
fair value of derivative liability occurred after November 17, 2025.

Financing Costs

Financing costs consist of $0.5 million in warrant-related costs from the June 2025 Offering, $14.9 million of cash
financing costs from the 2025 PIPE Offerings and non-cash financing costs from the issuance of advisory warrants and
the issuance of Class A common stock to the placement agent of $179.8 million.

Liquidity and Capital Resources

The following table summarizes our cash and cash equivalents and working capital as of December 31, 2025 and 2024
(in thousands):

December 31, December 31,
2025 2024
Cashandcashequivalents ................... ... .. .. ... .. $ 7,282 $ 1,088
Working capital. .. ... ... 28,139 1,261

Prior to the 2025 PIPE Offering, which included $374.9 million in net cash proceeds as discussed in more detail in Note
8 to our consolidated financial statements, our operations were primarily financed through sales of Class A common
stock in private placement and public offering transactions. As previously disclosed, we had expressed substantial doubt
about our ability to continue as a going concern due to recurring losses and negative operating cash flows. Since
September 2025, our available capital resources have been primarily used to increase our digital asset holdings and for
working capital and general corporate purposes. We may have to dispose of liquid SOL assets or future liquid SOL
earned from staking within the next twelve months to fund these expenses With the successful completion of the 2025
PIPE Offerings and sales pursuant to the 2025 ATM, cash and liquid SOL assets as of December 31, 2025, we believe
that substantial doubt about our ability to continue as a going concern has been alleviated for at least the next twelve
months from the date of filing of this Form 10-K.

As discussed in more detail in Note 8 to our consolidated financial statements, we entered into a sales agreement related
to the 2025 ATM under which we may offer and sell shares of our Class A common stock from time to time having an

59



aggregate offering price of up to $92.8 million. During the year ended December 31, 2025, we issued and sold shares
with net proceeds of $24.2 million under the 2025 ATM.

As discussed in more detail in Note 8 to our consolidated financial statements, we entered into a sales agreement related
to our at-the-market offering program (the “2023 ATM”) under which we may offer and sell shares o f our Class A
common stock having an aggregate offering price of up to $2.0 million. In July 2025, we updated the prospectus
supplement to increase the capacity under the 2023 ATM to $25.0 million. In September 2025, we terminated the sales
agreement with Roth in connection with our 2025 Sales Agreement with Clear Street and Maxim. During the year ended
December 31, 2025 and 2024, we issued and sold shares with net proceeds of $5.1 million and $1.3 million, respectively,
under the 2023 ATM.

In 2025, we received $7.9 million in net proceeds from a public offering of our Class A common stock and warrants
completed in June 2025 (the “June 2025 Public Offering”) as discussed in more detail in Note § to our consolidated
financial statements.

On April 24, 2025, we sold, in a private placement, unsecured 20% original issue discount promissory notes and issued
1,760 shares of our Class A common stock generating gross proceeds of $1.3 million with cash share issuance costs of

$0.1 million for net proceeds of $1.2 million as discussed further in Note 8 in our consolidated financial statements.

On January 21, 2025, we entered into warrant exercise inducement offer letters and new warrant issuance which
generated $3.4 million in net proceeds as discussed in more detail in Note 8 to our consolidated financial statements.

In 2024, the Company received $5.5 million in net proceeds from a public offering of our Class A common stock and
warrants completed in May 2024 (“May 2024 Public Offering”) as discussed in more detail in Note 8 to our consolidated
financial statements

Statement of Cash Flows

The following table summarizes our cash flows for the years ended December 31, 2025 and 2024 (in thousands):

Years Ended December 31,
2025 2024 Change
Net cash used in operating activities ............................. $ (16,514) $ (11,041) $ (5,473)
Net cash used in investing activities ................c.cooiiieei.n. (426,532) (5) (426,527)
Net cash provided by financing activities ......................... 449,239 6,954 442,285
Effect of foreign exchange rate changesoncash ................... 1 2) 3
Net increase (decrease) in cash and cash equivalents .............. $ 6,194 § (4,094 $ 10,288

Net Cash used in Operating Activities

The higher level of cash used in operating activities in the year ended December 31, 2025 primarily resulted from
increases in selling, general and administrative expenses as compared to 2024.

Net Cash Used in Investing Activities

Our investing activities in the year ended December 31, 2025 primarily related to the strategic acquisition of SOL.

Net Cash Provided by Financing Activities

During the year ended December, 2025, we generated $3.4 million in net proceeds from entering into a warrant
inducement with current warrant holders, net proceeds of $5.1 million from issuance and sales of shares under the 2023
ATM, net proceeds of $24.2 million from issuance and sales of shares under the 2025 ATM, we sold, in the April 2025

Private Placement, promissory notes and issued shares of our Class A common stock generating net proceeds of
$1.2 million, we generated, in the June 2025 Public Offering, $7.9 million in net proceeds from an offering of Class A
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common stock and warrants, and in the September 2025 PIPE Offerings, the Company issued shares of Class A common
stock generating net cash proceeds of $374.9 million and $34.3 million of USDC. We repaid the promissory notes of
$1.6 million.

Critical Accounting Estimates

Our discussion and analysis of our financial condition and results of operations are based upon our financial statements
that have been prepared in accordance with U.S. GAAP. This preparation requires management to make estimates and
assumptions that affect the reported amounts of assets, liabilities, revenues and expenses, and the disclosure of
contingent assets and liabilities. U.S. GAAP provides the framework from which to make these estimates, assumption
and disclosures. We choose accounting policies within U.S. GAAP that management believes are appropriate to
accurately and fairly report our operating results and financial position in a consistent manner. Management regularly
assesses these policies in light of current and forecasted economic conditions. Actual results could differ from those
estimates made by management. While there are a number of significant accounting policies affecting our financial
statements, we believe the critical accounting policies involving the most complex, difficult and subjective estimates and
judgments are: revenue recognition, stock-based compensation, derivative financial instruments and accounting for
warrants.

Accounting and Valuation of Warrants

We have issued and may continue to issue warrants to purchase shares of Class A common stock through our public and
private offerings. We account for such warrants in accordance with Accounting Standard Codification (“ASC”) 480
Distinguishing Liabilities from Equity, which identifies three categories of freestanding financial instruments that are
required to be accounted for as a liability. If determined to be classified as a liability, we will remeasure the fair value of
the warrants at each balance sheet date. If determined to be classified as equity, the fair value of the warrants will be
measured as of the date of issuance and will not be subject to remeasurement at each balance sheet date.

We evaluate our financial instruments and other contracts to determine if those contracts or embedded components of
those contracts qualify as derivatives to be separately accounted for in accordance with ASC 815, Derivatives and
Hedging. The result of this accounting treatment is that the fair value of the derivative is re-measured at each balance
sheet date and recorded as a liability or asset and the change in fair value is recorded in the consolidated statements of
operations and comprehensive loss. Upon settlement of a derivative financial instrument, the instrument is re-measured
at the settlement date and then that fair value of the underlying instrument is reclassified to equity.

The classification of derivative financial instruments, including whether such instruments should be recorded as
liabilities/assets or as equity, is reassessed at the end of each reporting period. Derivative financial instruments that
become subject to reclassification are reclassified at the fair value of the instrument on the reclassification date.
Derivative financial instrument liabilities are classified in the consolidated balance sheet as current if the right to
exercise or settle the derivative financial instrument lies with the holder.

We use the Monte Carlo and Black-Scholes option-pricing models to value derivative financial instrument liabilities.
This model uses Level 3 inputs in the fair value hierarchy established by ASC 820 - Fair Value Measurement.

Recently Issued Accounting Pronouncements

Information regarding recently issued accounting pronouncements is included in Note 2 to the consolidated financial
statements.

ITEM7A. QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARKET RISK

Not applicable.
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ITEM 8. FINANCIAL STATEMENTS AND SUPPLEMENTARY DATA

The information required by this item is included in this Form 10-K beginning on page F-1 and is incorporated herein by
reference.

ITEM 9. CHANGES IN AND DISAGREEMENTS WITH ACCOUNTANTS ON ACCOUNTING AND
FINANCIAL DISCLOSURE

None.
ITEM 9A. CONTROLS AND PROCEDURES
Evaluation of Disclosure Controls and Procedures

As required by Rule 13a-15(b) under the Securities Exchange Act of 1934, as amended, or the Exchange Act, under the
direction of the Chief Executive Officer and the Chief Financial Officer, we have evaluated our disclosure controls and
procedures as defined in Rule 13a-15(e) or 15d-15(e) as of the end of the period covered by this Form 10-K. Based on
this evaluation, our Chief Executive Officer and Chief Financial Officer have concluded that our disclosure controls and
procedures were effective at the reasonable assurance level as of the end of the period covered by this Form 10-K.

Management’s Annual Report on Internal Control over Financial Reporting

We are responsible for establishing and maintaining adequate internal controls over financial reporting. Our management
assessed the effectiveness of our internal controls over financial reporting as of December 31, 2025. In making this
assessment, our management used the criteria described in Internal Control—Integrated Framework (2013), issued by
the Committee of Sponsoring Organizations of the Treadway Commission and assessed the applicability of the
principles within each component of internal control and determined whether or not they have been adequately
addressed within the current system of internal control and adequately documented. Based on this assessment,
management, under the supervision and with the participation of our principal executive officer and our principal
financial officer, concluded that, as of December 31, 2025, our internal control over financial reporting was effective at
the reasonable assurance level.

This Form 10-K does not include an attestation report of our independent registered public accounting firm regarding
internal control over financial reporting as required by Section 404(b) of the Sarbanes Oxley Act of 2002. As a
non-accelerated filer, our management’s report was not subject to attestation by our registered public accounting firm
pursuant to rules of the SEC that permit us to provide only management’s report in this Form 10-K.

Changes in Internal Control over Financial Reporting

We monitor our internal control over financial reporting on a continuous basis. Other than internal controls implemented
around our DAT strategy, there has not been any change in our internal control over financial reporting identified in
connection with the evaluation required by Rule 13a-15(f) and 15d-15(f) under the Exchange Act that occurred during
the year ended December 31, 2025 which has materially affected, or is reasonably likely to materially affect, our internal
control over financial reporting.

ITEM9B. OTHER INFORMATION
Trading Arrangements
During the three months ended December 31, 2025, none of our directors or officers (as defined in Rule 16a-1(f) under

the Exchange Act) adopted or terminated any ‘“Rule 10b5-1 trading arrangement” or “non-Rule 10b5-1 trading
arrangement,” as those terms are defined in Item 408 of Regulation S-K.
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Share Purchase Agreement

On March 17, 2026, Solana Company (Hong Kong) Limited entered into a share purchase agreement to acquire, directly
or indirectly, all of the issued share capital of a Hong Kong trust company. The acquisition is anticipated to close in the
second quarter of 2026, subject to the satisfaction of regulatory approvals and other customary closing conditions. The
total purchase price for the acquisition is $2 million, consisting of 50% payable in cash and 50% payable via issuance of
our Class A common stock.

ITEM9C. DISCLOSURE REGARDING FOREIGN JURISDICTIONS THAT PREVENT INSPECTIONS

Not applicable.
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PART III
ITEM 10. DIRECTORS, EXECUTIVE OFFICERS AND CORPORATE GOVERNANCE

Other than as set forth below, the information required by Item 10 has been omitted from this Form 10-K, and is hereby
incorporated by reference to our 2026 Proxy Statement which will be filed with the SEC within 120 days of our 2025 fiscal
year end.

Code of Business Conduct and Ethics

We have adopted a Code of Business Conduct and Ethics that applies to all officers, directors and employees. The Code
of Business Conduct and Ethics is available on our website at www.ir.solanacompany.co. The information on, or otherwise
accessible through, our website does not constitute a part of this Form 10-K. If we make any substantive amendments to
the Code of Business Conduct and Ethics or grant any waiver from a provision of the Code of Business Conduct and Ethics
to any executive officer or director, we will promptly disclose the nature of the amendment or waiver on its website rather
than by filing a Current Report on Form 8-K.

ITEM 11. EXECUTIVE COMPENSATION

The information required by Item 11 has been omitted from this Form 10-K, and is hereby incorporated by reference to
our 2026 Proxy Statement which will be filed with the SEC within 120 days of our 2025 fiscal year end.

ITEM 12. SECURITY OWNERSHIP OF CERTAIN BENEFICIAL OWNERS AND MANAGEMENT AND
RELATED STOCKHOLDER MATTERS

The information required by Item 12 has been omitted from this Form 10-K, and is hereby incorporated by reference to
our 2026 Proxy Statement which will be filed with the SEC within 120 days of our 2025 fiscal year end.

ITEM 13. CERTAIN RELATIONSHIPS AND RELATED TRANSACTIONS, AND DIRECTOR
INDEPENDENCE

The information required by Item 13 has been omitted from this Form 10-K, and is hereby incorporated by reference to
our 2026 Proxy Statement which will be filed with the SEC within 120 days of our 2025 fiscal year end.

ITEM 14. PRINCIPAL ACCOUNTING FEES AND SERVICES

The information required by Item 14 has been omitted from this Form 10-K, and is hereby incorporated by reference to
our 2026 Proxy Statement which will be filed with the SEC within 120 days of our 2025 fiscal year end.
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ITEM 15.

PART IV

EXHIBITS AND FINANCIAL STATEMENT SCHEDULES

The following documents are filed as part of this Form 10-K:

1.

Financial Statements—See the Index to Consolidated Financial Statements on Page F-1.

2. Financial Statement Schedules—None. We have omitted financial statement schedules because they are not
required or are not applicable, or the required information is shown in the consolidated financial statements or
notes to the consolidated financial statements.

3. Exhibits.

Exhibit

Number Exhibit

3.1 Certificate of Conversion filed with the Delaware Secretary of State on July 18, 2018 (incorporated by
reference to Exhibit 3.1 to the Form 10-Q filed August 9, 2018)

32 Certificate of Incorporation, as corrected (incorporated by reference to Exhibit 3.1 to the Form 8-K filed
October 30, 2018)

33 Certificate of Amendment to Certificate of Incorporation (incorporated by reference to Exhibit 3.1 to the
Form 8-K filed on December 31, 2020)

34 Certificate of Amendment to Certificate of Incorporation, as corrected (incorporated by reference to
Exhibit 3.1 to the Form 8-K filed on August 16, 2023)

35 Certificate of Amendment to Certificate of Incorporation (incorporated by reference to Exhibit 3.1 to the
Form 8 K filed on April 30, 2025)

3.6 Certificate of Amendment to Certificate of Incorporation (incorporated by reference to Exhibit 3.1 to the
Form 8 K filed on June 27, 2025)

3.7 Certificate of Amendment to Certificate of Incorporation (incorporated by reference to Exhibit 3.1 to the
Form 8-K filed September 18, 2025)

3.8 Certificate of Amendment to Certificate of Incorporation (incorporated by reference to Exhibit 3.1 to the
Form 8-K filed on September 29, 2025)

3.9 Third Amended and Restated Bylaws (incorporated by reference to Exhibit 3.2 to the Form 8-K filed on
September 29, 2025)

4.1 Form of Warrant (incorporated by reference to Exhibit 4.1 to the Form S-1/A filed January 20, 2021)

4.2 Warrant Agency Agreement (incorporated by reference to Exhibit 4.2 to the Form S-1/A filed
January 20, 2021)

4.3% Description of Registrant’s Securities

44 Warrant Agency Agreement dated as of February 1, 2021 by and between Helius Medical Technologies,
Inc. and American Stock Transfer & Trust Company, LLC (incorporated by reference to Exhibit 4.2 to the
Form 8-K filed February 1, 2021)

4.5 Form of Warrant to purchase shares of common stock (incorporated by reference to Exhibit 4.1 to the
Form 8-K filed August 9, 2022)

4.6 Warrant Agency Agreement dated as of August 9, 2022 by and between Helius Medical Technologies,
Inc. and American Stock Transfer & Trust Company, LLC (incorporated by reference to Exhibit 4.2 to the
Form 8-K filed August 9, 2022)

4.7 Form of Series A Warrant to purchase shares of Common Stock (incorporated by reference to Exhibit 4.1
to the Form 8-K filed May 9, 2024)

4.8 Form of Series B Warrant to purchase shares of Common Stock (incorporated by reference to Exhibit 4.2
to the Form 8-K filed May 9, 2024)

4.9 Form of Placement Agent Warrant to purchase shares of Common Stock (incorporated by reference to

Exhibit 4.3 to the Form 8-K filed May 9, 2024)
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4.10 Form of Pre-Funded Warrant to purchase shares of Common Stock (incorporated by reference to Exhibit 4.4 to
the Form 8-K filed May 9, 2024)

4.11 Form of Inducement Warrant to purchase shares of Common Stock (incorporated by reference to Exhibit 4.1 to
the Form 8-K filed January 24, 2025)

4.12 Form of Common Warrant to Purchase Shares of Common Stock (incorporated by reference to Exhibit 4.2 to
the Form S-1 filed on May 23, 2025)

4.13 Form of Placement Agent Warrant to Purchase Shares of Common Stock (incorporated by reference to
Exhibit 4.3 to the Form S-1 filed on May 23, 2025)

4.14 Form of Pre-Funded Warrant (incorporated by reference to Exhibit 4.4 to the Form S-1 filed on May 23, 2025)

4.15 Form of Cash Pre-Funded Warrant (incorporated by reference to Exhibit 4.1 to the Form 8 K filed on
September 15, 2025)

4.16 Form of Cryptocurrency Pre-Funded Warrant (incorporated by reference to Exhibit 4.2 to the Form 8 K
filed on September 15, 2025)

4.17 Form of Cash Stapled Warrant (incorporated by reference to Exhibit 4.3 to the Form 8 K filed on
September 15, 2025)

4.18 Form of Cryptocurrency Stapled Warrant (incorporated by reference to Exhibit 4.4 to the Form 8 K filed
on September 15, 2025)

4.19 Form of Strategic Advisory Warrant (incorporated by reference to Exhibit 4.5 to the Form 8 K filed on
September 15, 2025)

10.1 License Agreement between Advanced NeuroRehabilitation, LLC and Yuri Danilov, Mitchell Tyler, Kurt
Kaczmarek and John Klus, dated June 29, 2011 (incorporated by reference to Exhibit 10.8 to the
Amendment to Form S-1 filed with the SEC on September 23, 2014)

10.2 Amended and Restated Patent Sub-License Agreement between Advanced NeuroRehabilitation, LLC and
Helius Medical, Inc, having an effective date of January 22, 2013 (incorporated by reference to Exhibit 10.1 to
the Form S-1 filed with the SEC on July 14, 2014)

10.3 Second Amended and Restated Patent Sub-License Agreement between Advanced NeuroRehabilitation,
LLC and Helius Medical, Inc, dated June 6, 2014, but having an effective date of January 22, 2013
(incorporated by reference to Exhibit 10.7 to the Form S-1 filed with the SEC on July 14, 2014)

10.4% Asset Purchase Agreement between the Company and A&B (HK) Company Limited, dated as of
October 9, 2015 (incorporated by reference to Exhibit 2.1 to the Form 8-K filed with the SEC on
October 16, 2015)

10.5.1 Amendment to Asset Purchase Agreement between the Company and A&B (HK) Company Limited,
dated as of October 30, 2017 (incorporated by reference to Exhibit 10.1 to the Form 8-K filed with the
SEC on November 2, 2017)

10.5.2 Supplemental Agreement to Asset Purchase Agreement dated October 9, 2015, between Helius Medical,
Inc. and A&B (HK) Company Limited, dated as of August 15, 2018 (incorporated by reference to Exhibit 10.27
to the Form 10-K filed March 14, 2019)

10.6 Commercial Lease Agreement, dated November 29, 2021 between Helius Medical, Inc and 660 Tudor
Square, L.P. (incorporated by reference to Exhibit 10.9 to the Form 10-K filed March 25, 2025)

10.6.1 Lease Addendum #1, dated January 16, 2025 between Helius Medical Technologies, Inc. and 660 Tudor
Square, L.P. (incorporated by reference to Exhibit 19.1 to the Form 10-K filed March 25, 2025)

10.77% 2018 Omnibus Incentive Plan, as amended (incorporated by reference to Exhibit 10.2 to the Form 10-Q
filed November 8, 2018)

10.7.1% 2018 Omnibus Incentive Plan Form of Option Grant Agreement (incorporated by reference to Exhibit 10.3 to the
Form 10-Q filed November 8, 2018)

10.7.27F 2018 Omnibus Incentive Plan Form of Restricted Stock Unit Grant Agreement (incorporated by reference
to Exhibit 10.4 to the Form 10 Q filed November 8, 2018)

10.7.3F 2018 Omnibus Incentive Plan Form of Option Grant Agreement — 2020 Retention Grant (incorporated by
reference to Exhibit 10.1 to the Form 8-K filed on October 7, 2020)

10.7.4% 2018 Omnibus Incentive Plan Form of Stock Grant Notice and Award Agreement (incorporated by

reference to Exhibit 10.1 to the Form 8-K filed on April 7, 2021)
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10.7.5% Amendment to the Helius Medical Technologies, Inc. 2018 Omnibus Incentive Plan (incorporated by
reference to Exhibit 10.1 to the Form 8-K filed on May 27, 2021)

10.7.6F 2018 Omnibus Incentive Plan Form of Option Grant Agreement — Initial Grants to Dane C. Andreeff and
Jeffrey S. Mathiesen (incorporated by reference to Exhibit 10.3 to the Form 8-K filed on June 15, 2021)

10.87 Form of Indemnification Agreement (incorporated by reference to Exhibit 10.2 to the Form 8 K filed on
September 18, 2025)

10.9 Non-employee Director Compensation Policy (incorporated by reference to Exhibit 10.7 to the Form 10-Q
filed on May 17, 2021)

10.10% Employment Agreement between Helius Medical Technologies, Inc. and Dane C. Andreeff, dated
June 14, 2021 (incorporated by reference to Exhibit 10.1 to the Form 8-K filed on June 15, 2021)

10.11¢ Employment Agreement between Helius Medical Technologies, Inc. and Jeffrey S. Mathiesen,
dated June 14, 2021 (incorporated by reference to Exhibit 10.2 to the Form 8-K filed on June 15, 2021)

10.11.1 Amendment 2021 Inducement Plan (incorporated by reference to Exhibit 4.8 to the Form S-8 filed
July 24, 2024)

10.11.2 Form of Stock Option Grant Notice, Option Agreement and Notice of Exercise under the 2021
Inducement Plan (incorporated by reference to Exhibit 4.6 to the Form S-8 filed July 7, 2021)

10.12F Employment Agreement between Helius Medical Technologies, Inc. and Antonella Favit-Van Pelt, dated
July 7, 2021 (incorporated by reference to Exhibit 10.31 to the Form S-1 filed on September 3, 2021)

10.13+ Helius Medical Technologies, Inc. 2022 Equity Incentive Plan (incorporated by reference to Exhibit 10.1
to the Form 8-K filed on February 18, 2022)

10.13.1 Helius Medical Technologies, Inc. 2022 Equity Incentive Plan Form of Option Grant Agreement
(incorporated by reference to Exhibit 10.1 to the Form 8 K filed on February 18, 2022)

10.13.2 First Amendment to Helius Medical Technologies, Inc. 2022 Equity Incentive Plan (incorporated by
reference to Exhibit 10.1 to the Form 8-K filed on June 28, 2024)

10.13.3 Second Amendment to Helius Medical Technologies, Inc. 2022 Equity Incentive Plan (incorporated by
reference to Exhibit 4.11 to the Form S-8 filed on July 10, 2025)

10.13.4%* Third Amendment to Helius Medical Technologies, Inc. 2022 Equity Incentive Plan

10.14 Placement Agency Agreement dated June 4, 2025 by and between the Company and Maxim Group LLC
(incorporated by reference to Ex. 10.4 to the Form 10-Q filed on August 14, 2025)

10.15 Placement Agency Agreement dated as of May 6, 2024 by and between Solana Company and Craig-
Hallum Capital Group LLC (incorporated by reference to Exhibit 10.1 to the Form 8-K filed May 9, 2024)

10.16 Sales Agreement, between the Company, Clear Street LL.C and Maxim Group LLC, dated as of September 15,
2025 (incorporated by reference to Exhibit 1.1 to the Form 8 K filed on September 15, 2025)

10.17% Employment Agreement by and between Solana Company (Hong Kong) Limited and Joseph Chee
effective as of October 30, 2025 (incorporated by reference to Exhibit 10.1 to Form 8-K filed
November 5, 2025)

10.18+ Side Letter, dated as of September 24,2025, between the Company and Dane C. Andreeff (incorporated
by reference to Exhibit 10.1 to Form 8-K filed September 25, 2025)

10.19 Side Letter, dated as of September 24,2025, between the Company and Jeffrey S. Mathiesen (incorporated
by reference to Exhibit 10.2 to Form 8-K filed September 25, 2025)

10.20F Executive Chairman Agreement, dated September 18, 2025, between the Company and Joseph Chee
(incorporated by reference to Exhibit 10.3 to the Form 8 K filed on September 18, 2025)

10.21 Form of Master Loan Agreement, dated as of September 18, 2025, between Marvel Operations Corp. and
the Lender (as defined therein) (incorporated by reference to Exhibit 10.1 to the Form 8-K filed on
September 18, 2025)

10.22 Form of Cash Purchase Agreement, dated as of September 15, 2025, between Helius Medical
Technologies, Inc. and each Purchaser (as defined therein) (incorporated by reference to Exhibit 10.1 to
the Form 8 K filed on September 15, 2025)

10.23 Form of Cryptocurrency Purchase Agreement, dated as of September 15, 2025, between Helius Medical

Technologies, Inc. and each Purchaser (as defined therein) (incorporated by reference to Exhibit 10.2 to
the Form 8 K filed on September 15, 2025)
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10.24 Form of PIPE Lock-Up Agreement (incorporated by reference to Exhibit 10.3 to the Form 8 K filed on
September 15, 2025)

10.25 Strategic Advisor Agreement, dated as of September 15, 2025, between Helius Medical Technologies,
Inc. Pantera Capital and Summer Capital (incorporated by reference to Exhibit 10.4 to the Form 8 K filed
on September 15, 2025)

10.26 Trading Advisory Agreement, dated as of September 15, 2025, between Helius Medical Technologies, Inc. and
Pantera Capital (incorporated by reference to Exhibit 10.5 to the Form 8 K filed on September 15, 2025)

10.27 Form of Securities Purchase Agreement (incorporated by reference to Exhibit 10.25 to the Form S-1 filed
on May 23, 2025)

10.28 Form of Inducement Letter (incorporated by reference to Exhibit 10.1 to the Form 8-K filed on
January 24, 2025)

10.29 Form of Note (incorporated by reference to Exhibit 4.1 to the Form 8-K filed April 25, 2025)

10.30 Form of Securities Purchase Agreement dated April 24, 2025 by and between the Company and the
Purchasers (incorporated by reference to Exhibit 10.1 to the Form 8-K filed on April 25, 2025)

10.31 Form of Placement Agency Agreement (incorporated by reference to Exhibit 10.2 to the Form 8-K filed
on April 25, 2025)

10.32 Form of Lock-Up Agreement (incorporated by reference to Exhibit 10.3 to the Form 8-K filed on
April 25, 2025)

19.1 Insider Trading Policy (incorporated by reference to Exhibit 19.1 to the Form 10-K filed March 25, 2025)

21.1% Subsidiaries of Solana Company

23.1* Consent of CBIZ CPAs P.C.

23.2% Consent of Baker Tilly US, LLP

31.1% Certification of Chief Executive Officer pursuant to Rule 13a-14(a) and Rule 15d-14(a) as adopted
pursuant to Section 302 of the Sarbanes — Oxley Act of 2002

31.2% Certification of Chief Financial Officer pursuant to Rule 13a-14(a) and Rule 15d-14(a) as adopted
pursuant to Section 302 of the Sarbanes — Oxley Act of 2002

32.1%* Certification of Chief Executive Officer and Chief Financial Officer pursuant to 18 U.S.C. Section 1350,
as adopted pursuant to Section 906 of the Sarbanes — Oxley Act of 2002

97.1 Clawback Policy (incorporated by reference to Exhibit 97.1 to the Form 10-K filed March 25, 2025)

101.INS* Inline XBRL Instance Document

101.SCH*  Inline XBRL Taxonomy Extension Schema Document

101.CAL*  Inline XBRL Taxonomy Extension Calculation Linkbase Document

101.LAB*  Inline XBRL Taxonomy Extension Label Linkbase Document

101.PRE*  Inline XBRL Taxonomy Extension Presentation Linkbase Document

101.DEF*  Inline XBRL Taxonomy Extension Definition Linkbase Document

104* Cover Page Interactive Data File (formatted as Inline XBRL and contained in Exhibit 101)

*  Filed herewith.

1 Indicates a management contract or compensatory plan.

i Confidential information has been omitted and filed separately with the Securities and Exchange Commission.
Confidential treatment has been granted with respect to this omitted information.

ITEM 16.

None

FORM 10-K SUMMARY
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM
To the Stockholders and Board of Directors of Solana Company:

Opinion on the Financial Statements

We have audited the accompanying consolidated balance sheet of Solana Company (the “Company”) as of
December 31, 2025, the related consolidated statements of operations and comprehensive loss, changes in stockholders’
deficit and cash flows for the year ended December 31, 2025, and the related notes (collectively referred to as the “financial
statements”). In our opinion, the financial statements present fairly, in all material respects, the financial position of the
Company as of December 31, 2025, and the results of its operations and its cash flows for the year ended December 31, 2025, in
conformity with accounting principles generally accepted in the United States of America.

We also have audited the adjustments to the 2024 financial statements to retrospectively apply the adjustments to share
and per share data as a result of the reverse stock splits, as described in Note 2, and reclassifications as described in Note
2. In our opinion, such adjustments are appropriate and have been properly applied. We were not engaged to audit,
review, or apply any procedures to the 2024 financial statements of the Company other than with respect to the
adjustments and, accordingly, we do not express an opinion or any other form of assurance on the 2024 financial
statements taken as a whole.

Basis for Opinion

These financial statements are the responsibility of the Company's management. Our responsibility is to express an opinion
on the Company's financial statements based on our audit. We are a public accounting firm registered with the Public
Company Accounting Oversight Board (United States) ("PCAOB") and are required to be independent with respect to the
Company in accordance with the U.S. federal securities laws and the applicable rules and regulations of the Securities and
Exchange Commission and the PCAOB.

We conducted our audit in accordance with the standards of the PCAOB. Those standards require that we plan and perform
the audit to obtain reasonable assurance about whether the financial statements are free of material misstatement, whether
due to error or fraud. The Company is not required to have, nor were we engaged to perform, an audit of its internal control
over financial reporting. As part of our audit we are required to obtain an understanding of internal control over financial
reporting but not for the purpose of expressing an opinion on the effectiveness of the Company's internal control over
financial reporting. Accordingly, we express no such opinion.

Our audit included performing procedures to assess the risks of material misstatement of the financial statements,
whether due to error or fraud, and performing procedures that respond to those risks. Such procedures included
examining, on a test basis, evidence regarding the amounts and disclosures in the financial statements. Our audit also
included evaluating the accounting principles used and significant estimates made by management, as well as evaluating
the overall presentation of the financial statements. We believe that our audit provides a reasonable basis for our
opinion.

Critical Audit Matter

Critical audit matters are matters arising from the current period audit of the financial statements that were communicated
or required to be communicated to the audit committee and that: (1) relate to accounts or disclosures that are material to
the financial statements and (2) involved our especially challenging, subjective, or complex judgments.

As discussed in Notes 3 to the consolidated financial statements, the Company’s digital assets are comprised of digital
assets at fair value. These assets are held through custodial arrangements with third-party custodians and include assets on
the Solana blockchain. As of December 31, 2025, the carrying amount of the Company’s digital assets was $256.9 million.

We identified the evaluation of audit evidence pertaining to the existence of and the Company’s rights to its digital assets
as a critical audit matter. Subjective auditor judgment, including specialized skills and knowledge, was involved in
determining the nature and extent of audit evidence required to assess the existence of and the Company’s rights to its
digital assets, as rights are retained through custodial arrangements with third-party custodians.
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The following are the primary procedures we performed to address this critical audit matter:

We evaluated the design and implementation of certain internal controls over the existence of and the Company’s rights
to its digital assets. We involved information technology professionals with specialized skills and knowledge to assist in
evaluating the design and implementation of internal controls at custodial platforms.

We obtained confirmation of the Company’s digital assets held in custody and staked as of December 31, 2025, the
Company’s rights to those digital assets, digital assets transactions during the year, and digital wallets owned by the

Company, and reconciled the confirmed information to the Company’s record of its digital assets.

We obtained and assessed the terms of the contractual arrangements between the Company and its custodians, to confirm
that the Company had rights to its digital assets as of December 31, 2025.

We compared the Company’s records of selected digital asset balances and transactions to the records on the public
blockchain and evaluated the relevance and reliability of audit evidence obtained from the public blockchain. We obtained
evidence that management has control of the private keys held by the custodian required to access digital assets through
observing the movement, withdrawl, and/or unstaking of selected digital assets using the underlying private keys held by
the custodian.

/s/ CBIZ CPAs P.C.

CBIZ CPAs P.C.

We have served as the Company’s auditor since 2025.

Philadelphia, Pennsylvania
March 30, 2026
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM
To the Shareholders and the Board of Directors of Solana Company:
Opinion on the Financial Statements

We have audited, before the effects of the adjustments to retrospectively apply the adjustments to share and per share
amounts as a result of the reverse stock splits as described in Note 2, the accompanying consolidated balance sheet of
Solana Company (formerly known as Helius Medical Technologies, Inc. (the "Company")) as of December 31, 2024, the
related consolidated statements of operations and comprehensive loss, stockholders' equity, and cash flows for the year
ended December 31, 2024, and the related notes (collectively referred to as the "consolidated financial statements"). In our
opinion, the consolidated financial statements, before the effects of the adjustments to retrospectively apply the
adjustments to share and per share amounts as a result of the reverse stock splits as described in Note 2, present fairly, in
all material respects, the consolidated financial position of the Company as of December 31, 2024, and the consolidated
results of its operations and its cash flows for the year ended December 31, 2024, in conformity with accounting principles
generally accepted in the United States of America.

We were not engaged to audit, review, or apply any procedures to the adjustments to share and per share amounts as a
result of the reverse stock splits as described in Note 2, and, accordingly, we do not express an opinion or any other form
of assurance about whether such adjustments are appropriate and had been properly applied. The adjustments were audited
by other auditors.

Basis for Opinion

These consolidated financial statements are the responsibility of the Company's management. Our responsibility is to
express an opinion on the Company's consolidated financial statements based on our audit. We are a public accounting
firm registered with the Public Company Accounting Oversight Board (United States) ("PCAOB") and are required to be
independent with respect to the Company in accordance with the U.S. federal securities laws and the applicable rules and
regulations of the Securities and Exchange Commission and the PCAOB.

We conducted our audit in accordance with the standards of the PCAOB. Those standards require that we plan and perform
the audit to obtain reasonable assurance about whether the consolidated financial statements are free of material
misstatement, whether due to error or fraud. The Company is not required to have, nor were we engaged to perform, an
audit of its internal control over financial reporting. As part of our audit we are required to obtain an understanding of
internal control over financial reporting but not for the purpose of expressing an opinion on the effectiveness of the
Company's internal control over financial reporting. Accordingly, we express no such opinion.

Our audit included performing procedures to assess the risks of material misstatement of the consolidated financial
statements, whether due to error or fraud, and performing procedures that respond to those risks. Such procedures included
examining, on a test basis, evidence regarding the amounts and disclosures in the consolidated financial statements. Our
audit also included evaluating the accounting principles used and significant estimates made by management, as well as
evaluating the overall presentation of the consolidated financial statements. We believe that our audit provides a reasonable
basis for our opinion.

/s/ Baker Tilly US, LLP

Minneapolis, Minnesota
March 25, 2025

We served as the Company's auditor from 2022 to 2024.
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Solana Company
Consolidated Balance Sheets
(in thousands, except share and per share amounts)

ASSETS

Current assets
Cash and cash equivalents . . .................
Digital assets. . ........covviiieiiinennnnnn.
Inventory........ .. . . i
Prepaid expenses and other current assets. . . . . . .
Total current assets. . ......................
Digital assets ...
Digital assets, restricted ......................
Digital assets receivable . .....................
Digital assets fund investment .................
Other long-term assets .......................
Totalassets . ..........cooviiiiiiiiaonn..

LIABILITIES AND STOCKHOLDERS’ EQUITY

Current liabilities
Accountspayable .............. ... . ...,
Accrued and other current liabilities . . .........
Total current liabilities. . ...................
Other long-term liabilities. . ...................
Derivative liability. ..........................
Total liabilities .. .........................
Stockholders' equity

Class A common stock, $0.001 par value; 800,000,000 shares authorized,
43,744,207 and 4,936 shares issued and outstanding as of December 31, 2025

and December 31, 2024, respectively . .........
Additional paid-in capital. . ..................
Accumulated deficit ............ ... L.
Accumulated other comprehensive (loss) income
Total stockholders' equity ..................
Total liabilities and stockholders' equity ... ...

The accompanying notes are an integral part of these consolidated financial statements.
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December 31,2025  December 31, 2024
$ 7,282 § 1,088
21,000 —

1,121 1,036

1,752 1,300

31,155 3,424

196,724 —

39,219 —

31,139 —

5,617 —

75 118

$ 303,929 § 3,542
$ 1,890 § 873
1,126 1,290

3,016 2,163

— 79

— 241

3,016 2,483

44 —

513,719 172,425
(212,589) (171,699)

(261) 333

300,913 1,059

$ 303,929 § 3,542




Solana Company
Consolidated Statements of Operations and Comprehensive Loss
(in thousands, except share and per share amounts)

Revenue
Staking reVENUE. . . ..ottt ettt e et e
Product sales and otherrevenue. . ........... ... ... . il
Total revenue . ...ttt
COSt Of TEVEIUE . . . . oottt e e e e
Gross profit (I0SS) . ..o oot e
Operating expenses
Selling, general and administrative eXpenses . . ..............c.c...u....
Research and development expenses. . . ..........c.ooviiieennennn ..
Unrealized loss on digital assets and digital assets receivable ...........
Realized loss on digital assets . ..........ooiiiininin i,
Unrealized loss on digital assets fund investment .....................
Realized gain on digital asset derivatives............................
Total Operating eXpenses . . . .. ..vveu et
Loss from operations. . . ...ttt e
Nonoperating income
Interest eXPense, NEt . . .. ...ttt e
Foreign exchange gain (loss) and other income . . .....................
Change in fair value of derivative liability . .................... ... ...
Loss on derivative liability. .. ........ ... ... i
Financing CoStS . ... ...ttt
Nonoperating inCcome, Nt . . .. ....ove et ie et iineeeneennn.
Loss before provision for income taxes. .. ..., ..
Provision for inCome taXxes . . . ... ..ottt e
Nt 0SS, « .ot e
Other comprehensive loss
Foreign currency translation adjustments .. ...........................
Comprehensive loSS . . . ..o vt
Loss per share
Basicanddiluted. . ...... ... ... ...
Weighted average number of common shares outstanding
Basicanddiluted. . ...... ... ... ..

The accompanying notes are an integral part of these consolidated financial statements.
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Years Ended
December 31,
2025 2024

5469 % —
548 520
6,017 520
500 582
5,517 (62)
23,127 10,182
3,511 3,659
208,855 —
12,127 —
2,053 —
(316) —
249,357 13,841
(243,840) (13,903)
(635) (17)
785 (803)
937,718 2,981
(539,733) —
(195,185) —
202,950 2,161
(40,890) (11,742)
(40,890) (11,742)
(594) 1,006
(41484) 3 (10,736)
(1.85) $ (3,282.26)
22,047,841 3,577




Solana Company

Consolidated Statements of Stockholders’ Equity

(in thousands, except share amounts)

Balance as of January 1,2024. . ...........
Issuance of common stock in public offering . . .

Issuance of common stock warrants in public

offering. . ........ ... ... .. ...
Share issuance Costs . ....................
Exercise of warrants . . ...................
Settlement of restricted stock units. .. ........
Stock-based compensation. . . ..............
Other comprehensive income. . . ............
Netloss. .o
Balance as of December 31,2024 ..........

Balance as of January 1,2025.............
Issuance of common stock in ATM . .........

Issuance of common stock and common stock

warrants in September PIPE .. .......... ...

Issuance of common stock and common stock

warrants in other private placements, net . . . . . .

Derivative liability recorded to equity upon

change in classification . . .. ...............
Exercise of warrants .. ...................
Stock-based compensation. . ... ............
Other comprehensive loss .. ...............
Netloss. . ...
Balance as of December 31,2025 . .........

Accumulated
Additional Other
Class A Common Stock Paid-In Accumulated Comprehensive
Shares Amount Capital Deficit Loss Total
918 $ — $ 162980 $  (159,957) $ 673) § 2,350
1,136 — 2,961 — — 2,961
— — 4,829 — — 4,829
— — (1,132) — — (1,132)
2,874 — 265 — — 265
8 _ _ _ _ _
— — 2,522 — — 2,522
— — — — 1,006 1,006
— — — (11,742) — (11,742)
4,936 $ — § 172425 $ (171,699 § 333§ 1,059
Accumulated
Additional Other
Class A Common Stock Paid-In Accumulated Comprehensive
Shares Amount Capital Deficit Loss Total
4936 § — $ 172425 § (171,699) $ 333§ 1,059
1,727,080 2 29,242 — — 29,244
38,049,663 38 179,789 — — 179,827
54,001 — 5,213 — — 5,213
— — 104,849 — — 104,849
3,908,527 4 12,951 — — 12,955
— — 9,250 — — 9,250
— — — — (594) (594)
— — — (40,890) — (40,890)
43,744,207 § 44§ 513,719 $ (212,589) $ (261) § 300913

The accompanying notes are an integral part of these consolidated financial statements.
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Solana Company
Consolidated Statements of Cash Flows
(in thousands)

Years Ended
December 31,
2025 2024
Cash flows from operating activities:
Nt 10SS. « oottt $§ (40,890) $ (11,742)
Adjustments to reconcile net loss to net cash used in operating activities:
Amortization of debt discount and imputed interest expense ..................... 680 —
FInancing CoStS . . . ..ottt e e e 195,185 —
Loss on derivative liability. ... ... ... .. e 539,733 —
Staking rewards. . ... ... e (5,469) —
Change in fair value of derivative liability . . ............ ... ... ... ... ... ....... (937,718) (2,981)
Net change in fair value of digital assets and digital assets receivable.............. 208,855 —
Net change in fair value of digital assets fund investment. ....................... 2,053 —
Realized gain/loss on sale of digital assets . ...............coviiiiiineinnn .. 12,127 —
Stock-based COMPENSation EXPENSE. . .. oottt e et ie e 9,250 2,522
Other . .. (550) 1,168
Changes in operating assets and liabilities:
IVONtOTY .« oottt e (85) (607)
Prepaid expense and other current assets .. .............oiiiiiiii i (452) 359
Accounts payable . . ... ... 1,017 344
Accrued and other current liabilities . .. ......... ... (169) (63)
Other Habilities . . . ... ... e e (81) (41)
Net cash used in operating activities. .. .. ..ot (16,514) (11,041)
Cash flows from investing activities:
Digital assets purchased .. ........... .. (420,679) —
Digital assets sold . . .. ... ..o 47,229 —
Digital assets receivable purchased . ......... ... .. .. i (44,779) —
Digital assets fund investment . ........... ... ... . .. (8,303) —
Purchase of property and equipment . . ............. .. — (5)
Net cash used in investing activities . .. ..ot (426,532) (5)
Cash flows from financing activities:
Proceeds from issuance of common stock in ATM .............................. 29,903 2,961
Proceeds from issuance of warrants and common stock warrants in private placement . 433,388 4,829
Proceeds from exercise of warrants. .. ............ .. 3,735 164
Share iSSUANCE COSES . . o v vttt ettt ettt e e e e e e e et e e i (17,107) (1,000)
Proceeds from issuance of notes payable ............ ... ... ... ... 880 —
Repayment of notes payable. .. ... (1,560) —
Net cash provided by financing activities. . ...............ciiiiinerneen... 449,239 6,954
Effect of currency exchange rate changes on cash and cash equivalents ............. 1 2
Net increase (decrease) in cash and cash equivalents .......................... 6,194 (4,094)
Cash and cash equivalents at beginning of period ............... ... ... ......... 1,088 5,182
Cash and cash equivalents at end of period. . .......... ... ... .. ... ... ... ... $ 7,282 $ 1,088
Supplemental cash flow information
Non-cash investing and financing transactions:
Digital assets received in-kind from private placement .. ......................... $ 84,728 % —
Purchase of digital assets with stablecoins ............... ... ... .. ... ... . ..., $ 33,687 $ —
Derivative warrant liability reclassified to equity on exercise of warrants............ $ 9,527 $ 101
Derivative warrant liability reclassified to equity on warrant amendment............ $§ 104,849 3§ —
Deferred offering costs reclassified to equity upon public offering ................. $ 8 § 132

The accompanying notes are an integral part of these consolidated financial statements.
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Solana Company
Notes to the Consolidated Financial Statements
1. DESCRIPTION OF BUSINESS

Solana Company (formerly known as Helius Medical Technologies, Inc.) (the “Company” or “we”) is a listed digital asset
treasury (“DAT”) dedicated to acquiring and holding Solana tokens (“SOL”). Solana Company’s DAT objective is to
maximize SOL per share through strategic use of capital markets and onchain opportunities, offering public market
investors director exposure to Solana.

The Company is also, to a lesser extent, a neurotechnology company focused on neurological wellness.

Our product, known as the Portable Neuromodulation Stimulator, or PONS®, is an innovative non-implantable medical
device, inclusive of a controller and mouthpiece, which delivers mild electrical stimulation to the surface of the tongue to
provide treatment of gait deficit and chronic balance deficit. PONS Therapy® is integral to the overall PoNS solution and
is the physical therapy applied by patients during use of the PONS device. PoONS has marketing clearance in the U.S. for
use as a short-term treatment of gait deficit due to mild-to-moderate symptoms for multiple sclerosis (“MS’) and is to be
used as an adjunct to a supervised therapeutic exercise program in patients 22 years of age and over by prescription only.
We began accepting prescriptions for PoNS in the U.S. in March 2022, and commercial sales of PONS commenced in
April 2022. PoNS is authorized for sale in Canada for three indications: (i) as a short term treatment (14 weeks) of chronic
balance deficit due to mild-to-moderate traumatic brain injury and is to be used in conjunction with physical therapy; (ii)
as a short term treatment (14 weeks) of gait deficit due to mild and moderate symptoms from MS and it is to be used in
conjunction with physical therapy; and (iii) as a short term treatment (14 weeks) of gait deficit due to mild and moderate
symptoms from stroke, to be used in conjunction with physical therapy. It has been commercially available in Canada
since March 2019. PoNS is authorized for sale as a Class Ila medical device in Australia and we have been seeking a
business partner to commercialize and distribute PONS in Australia.

Liquidity and Capital Resources

The following table summarizes our cash and cash equivalents and working capital as of the end of the periods indicated
in the table below (in thousands):

December 31, December 31,

2025 2024
Cash and cash equivalents ............ ... o it $ 7,282 $ 1,088
Working capital . . . ... .. 28,139 1,261
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The Company’s primary source of liquidity has historically been cash generated from equity offerings. Under ASC
Subtopic 205-40, Presentation of Financial Statements—Going Concern, the Company has the responsibility to evaluate
whether conditions and/or events raise substantial doubt about its ability to meet future financial obligations as they
become due within one year after the date that these financial statements are issued. Since the Company’s inception, it
has had a history of recurring net losses from operations, recurring use of cash in operating activities.

Prior to the private placement offerings in September 2025 (“2025 PIPE Offering”), which included $374.9 million in
net cash proceeds as discussed in more detail in Note 8 to our consolidated financial statements, our operations were
primarily financed through sales of Class A common stock in private placement and public offering transactions. As
previously disclosed, we had expressed substantial doubt about our ability to continue as a going concern due to
recurring losses and negative operating cash flows. Since September 2025, the Company’s available capital resources
have been primarily used to increase our digital asset holdings and for working capital and general corporate purposes.
The current portion of Digital assets represents liquid SOL assets or future liquid SOL earned from staking within the
next twelve months that the Company may have to dispose of to fund these expenses. With the successful completion of
the 2025 PIPE Offerings and sales pursuant to the 2025 ATM, cash and liquid SOL assets as of December 31, 2025, we
believe that substantial doubt about our ability to continue as a going concern has been alleviated for at least the next
twelve months from the date of filing of this Form 10-K.

2. SIGNIFICANT ACCOUNTING POLICIES
Principles of Consolidation

The accompanying consolidated financial statements reflect the operations of Solana Company and its wholly owned
subsidiaries. All intercompany balances and transactions have been eliminated in consolidation.

Basis of presentation

The consolidated financial statements of Solana Company present information in accordance with generally accepted
accounting principles in the U.S. (“GAAP”), have been prepared pursuant to the rules and regulations of the SEC and, in
the opinion of management, present fairly the consolidated financial position, results of operations and cash flows of the
Company and its wholly-owned subsidiaries for the periods presented.

Reclassifications

Certain amounts recorded in the prior period consolidated financial statements have been reclassified to conform to the
current period financial statement presentation. These reclassifications had no effect on previously reported operating
results.

Reverse Stock Splits

On April 21, 2025, at the annual meeting of stockholders the stockholders of the Company approved a potential reverse
stock split at a ratio of 1-to-2 to 1-to-30. The Board subsequently approved a reverse stock split of 1-for-15, which became
effective on May 2, 2025 (the “May 2025 Reverse Stock Split”).

On May 23, 2025, at a special meeting of stockholders the stockholders of the Company approved a potential reverse stock
split at a ratio of 1-to-2 to 1-t0-250. The Board subsequently approved a reverse stock split of 1-for-50, which became
effective on July 1, 2025 (the “July 2025 Reverse Stock Split” and together with the May 2025 Reverse Stock Split, the
“Reverse Stock Splits”). Refer to Note 8 for additional information.

All issued and outstanding Class A common stock and per share amounts contained in the consolidated financial
statements have been retroactively adjusted to reflect the Reverse Stock Splits for all periods presented. In addition, a
proportionate adjustment was made to the per share exercise price and the number of shares issuable upon the exercise of
all outstanding stock options and warrants to purchase shares of Class A common stock. A proportionate adjustment was
also made to the number of shares reserved for issuance pursuant to the Company’s equity incentive compensation plans
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to reflect the Reverse Stock Splits. Any fraction of a share of Class A common stock that was created as a result of the
Reverse Stock Splits was rounded down to the next whole share and stockholders received cash settlement equal to the
market value of the fractional share, determined by multiplying such fraction by the closing sales price of the Company’s
Class A common stock as reported on Nasdaq on the last trading day before the Reverse Stock Splits effective dates. The
authorized shares and par value of the Class A common stock and preferred stock were not adjusted as a result of the
Reverse Stock Splits.

Use of Estimates

The preparation of the consolidated financial statements in accordance with U.S. GAAP requires management to make
estimates and assumptions that affect the amounts reported in the consolidated financial statements and disclosure of
contingent assets and liabilities. Significant estimates include the assumptions used in the valuation of the fair
value-pricing model for stock-based compensation, liability classified warrants and deferred income tax asset valuation
allowance. Financial statements include estimates, which, by their nature, are uncertain. Actual results could differ from
those estimates.

Foreign Currency Transactions

Foreign currency transactions are transactions denominated in a currency other than a subsidiary’s functional currency.
A change in the exchange rate between a subsidiary’s functional currency and the currency in which a transaction is
denominated increases or decreases the expected amount of functional currency cash flows upon settlement of the
transaction. Such increase or decrease is reported by the Company as a foreign currency transaction gain or loss within
Foreign exchange gain (loss) and other income, in the consolidated statements of operations and comprehensive income.
We recognize foreign currency transaction gains and losses primarily on intercompany transactions between certain
subsidiaries in foreign countries. Based upon historical experience, the Company anticipates repayment of these
transactions in the foreseeable future and recognizes realized and unrealized gains and losses on these transactions in the
period in which they occur.

Foreign Currency Translation

Assets and liabilities of the Company’s international subsidiaries in which the local currency is the functional currency
are translated into U.S. Dollars at period-end exchange rates. Income and expenses are translated into U.S. Dollars at the
average exchange rates during the period. The resulting translation adjustments are included in the Company’s
consolidated balance sheets as a component of accumulated other comprehensive loss.

Concentration of Credit Risk

The Company deposits its cash and cash equivalents in demand commercial checking, unrestricted money market savings
account, money market mutual funds, treasury bills or certificates of deposit at high-quality credit institutions. At times,
such deposits may be in excess of federally insured limits. The Company has not experienced any losses.

The Company's activities consisted principally of investing, staking and evaluating digital token technologies that run on
the Solana public blockchain network. Due to the current nature of the Company's operations and the scale of business
transacted on the Solana Network, a concentration could potentially result in vulnerability as of the reporting date. The
concentration and potential associated vulnerabilities are listed below:

e A decline in, or loss of, staking rewards earned from the staking of SOL delegated to one or more validator nodes
on the network;

e Adecline in, or loss of, the Company's SOL holdings and its utility to the Solana network and a source of liquidity
for its business; and
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e Disruption to the nature and extent of the business plan should the Solana public blockchain fail or become
redundant due to technological obsolescence or regulatory action.

Based on the above concentrations, as of the date of these consolidated financial statements, and in the event of a
dissolution of Solana Foundation or an inability of the Solana public blockchain and/or SOL to function as expected, these
could result in near-term severe impacts to the Company's business.

Management monitors these concentrations on an ongoing basis and may adjust its digital asset exposure in response to
market, regulatory, or operational developments.

The Company relies on third-party service providers to perform certain functions essential to its operations. Any
disruptions to the Company’s service providers’ business operations resulting from business failures, financial instability,
security failures, government mandated regulation or operational problems could have an adverse impact on the
Company’s ability to access critical services and be disruptive to the operations of the Company.

If the Company were to liquidate a significant block of SOL in a single transaction, this may adversely impact the price
per SOL in the market. Although substantial portions of the SOL are subject to lock-up restrictions, there could be
liquidity risk if the Company were to sell a significant block of SOL.

Cash and Cash Equivalents

The Company’s cash and cash equivalents comprise fiat currency, USDC, and interest-bearing highly liquid investments
with original maturities of three months or less. As of Decemer 31, 2025, the Company did not have digital assets
reported as cash equivalents on the consolidated balance sheets. As of December 31, 2025, no fiat currency reported as
cash and cash equivalents on the consolidated balance sheets were held in any of our accounts at a custodian. Cash
equivalents as of December 31, 2025 includes USDC, a stablecoin pegged to the U.S. dollar, $18 thousand.

Inventory

Inventories are stated at the lower of cost (average cost method) or net realizable value. The Company establishes
inventory reserves for obsolescence based upon specific identification of expired or unusable units with a corresponding
provision included in cost of revenue. The Company calculates provisions for excess inventory based on inventory on
hand compared to anticipated sales or usage. Management uses its judgment to forecast sales or usage and to determine
what constitutes a reasonable period. There can be no assurance that the amount ultimately realized for inventories will
not be materially different than that assumed in the calculation of the reserves.

Stock-Based Compensation

The Company measures and recognizes compensation expense for all stock-based awards based on estimated fair values.
Stock-based awards consist of stock options and restricted stock units. Stock-based compensation expense is measured at
the grant date based on the fair value of the award and is recognized as expense over the requisite service period (vesting
period) on a straight-line basis. Forfeitures are not estimated, but instead stock-based compensation expense is adjusted
upon an actual forfeiture of a stock option. Upon exercise of stock options or vesting of restricted stock units, the
Company issues Class A common stock.



Income Taxes

The Company recognizes deferred tax assets and liabilities for the expected future tax consequences of items that have
been included or excluded in the financial statements or tax returns. Deferred tax assets and liabilities are determined on
the basis of the difference between the tax basis of assets and liabilities and their respective financial reporting amounts,
or temporary differences, at enacted tax rates in effect for the years in which such temporary differences are expected to
reverse.

We record net deferred tax assets to the extent we believe these assets will more likely than not be realized. In making
such determination, we consider all available evidence, including future reversals of existing taxable temporary
differences, projected future taxable income, tax planning strategies, and recent financial operations. In the event we
were to determine we would not be able to realize our deferred income tax assets, we would make an adjustment to the
valuation allowance, which would reduce the provision for income taxes.

Selling, General and Administrative Expenses and Research and Development Expenses

Selling, general and administrative and research and development expenses are charged to expense when incurred.
Advertising expenses were $974 thousand and $651 thousand for the years ended December 31, 2025 and 2024,
respectively.

Derivatives

The Company may use derivative financial instruments, including futures, options, and swaps, to manage exposure to
fluctuations in the market price of SOL and to facilitate disciplined capital deployment. These activities may include
strategies designed to enhance yield or establish purchase prices for SOL over time. The Company does not engage in
derivative transactions for short-term speculative trading; however, such transactions may limit the Company’s ability to
benefit from favorable price movements and may expose the Company to losses if market prices move adversely. During
the year end December 31, 2025, the Company entered into a derivatives contract which expired during the period, with
the gain on the derivatives contract reflected as realized gain on digital asset derivatives in the consolidated statements of
operations and comprehensive loss. As of December 31, 2025 and 2024, no derivatives contracts were outstanding.

The Company evaluates its financial instruments and other contracts to determine if those contracts or embedded
components of those contracts qualify as derivatives to be separately accounted for. The result of this accounting
treatment is that the fair value of the derivative is re-measured at each balance sheet date and recorded as a liability or
asset and the change in fair value is recorded in the Consolidated Statements of Operations and Comprehensive Loss.
Reclassifications or partial reclassifications to equity are recorded based on the fair value of the derivative on the
transaction date. Refer to Note 8 for additional information about the derivative liability.

Basic and Diluted Loss per Share

Basic loss per share is computed by dividing net loss by the weighted-average number of common shares outstanding
during the period. Diluted loss per share is based on the weighted-average common shares outstanding during the period
plus dilutive potential common shares calculated using the treasury stock method. Such potentially dilutive shares are
excluded when the effect would be to reduce a net loss per share.

Digital Assets

The Company holds SOL, which consist of both unrestricted tokens (“Unlocked SOL”), which unless qualified otherwise,
Unlocked SOL shall only refer to unrestricted SOL tokens that are readily transferrable onchain on the Solana network or
staked SOL subject to the normal unbonding period, and restricted tokens subject to contractual lock-up (“Locked SOL”).
Locked SOL tokens held in custodial controlled omnibus or segregated custodial accounts are subject to contractual and
on-chain restrictions (“Smart Contracts”) that limit the Company’s ability to withdraw, transfer, or otherwise direct the
use of the tokens until specified unlock conditions are met. The Locked SOL are subject to relatively even monthly unlocks
through January 2028. The Company continues to benefit from protocol-generated staking rewards earned on Locked
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SOL. The Company evaluates the classification of its SOL holdings based on the nature of its rights and control over the
tokens, considering the terms of custodial arrangements, contractual restrictions, and applicable accounting guidance.

Contractual lock-up or vesting restrictions applicable to Locked SOL are not considered characteristics of the underlying
SOL tokens and therefore do not affect the fair value measurement. Accordingly, Unlocked SOL and Locked SOL are
initially measured at cost or fair value and subsequently measured at fair value within the scope of ASC 820 using
observable market prices for SOL without applying a discount for such restrictions, with changes in fair value recognized
in net income at period end. The Company determines the cost basis of its digital asset holdings using the specific
identification method, whereby each unit is tracked based on its unique acquisition date and cost. Upon disposition, the
identified cost basis is used to determine realized gains and losses.

Unlocked SOL tokens held in segregated custody accounts are controlled by the Company and are recorded as digital
assets on the consolidated balance sheets. Locked SOL that are held directly in our custodial digital asset wallets such as
the Locked SOL contributed to us as part of the September private placement (“Locked PIPE SOL”), see Note 8 for
additional details, are recorded as digital assets, restricted on the consolidated balance sheets. The Company has
determined that SOL tokens meet the definition of intangible assets and qualify as crypto assets within the scope of ASC
350-60. Crypto assets are presented separately from other intangible assets on the consolidated balance sheets.

Digital Assets Receivable

The Company has concluded that it does not control the underlying tokens held in digital assets wallets by a custodian
where the Company does not have the rights to the underlying asset prior to unlocking and distribution of the Unlocked
SOL. The Company records a digital asset receivable on the consolidated balance sheets representing its right to receive
this SOL and related staking rewards (“Digital Assets Receivable) upon satisfaction of the applicable unlocking
conditions. The digital assets receivable is within the scope of ASC 326. The Company has determined that the digital
assets receivable is similar to a digital asset loan receivable and SOL has readily observable prices in our principal market,
accordingly the Company has determined fair value within the scope of ASC 820, without applying a discount for such
restrictions on the underlying locked SOL and with changes in fair value recognized in net income at period end. No
allowance for credit losses is recorded as the underyling assets for the Digital Assets Receivable is held in a segregated
account at a registered trust company.

Digital Assets Fund Investment

The Company holds a membership interest in a series fund (the “Digital Asset Fund Investment”), a pooled investment
vehicle whose sole purpose is to acquire, hold and stake Locked SOL tokens subject to contractual and protocol-level
lock-up restrictions. The Company’s interest represents an ownership interest in the Digital Asset Fund Investment and
does not constitute direct ownership of the underlying SOL tokens. The Locked SOL tokens held in Digital Asset Fund
Investment are subject to monthly unlock schedules consistent with those applicable to the Locked PIPE SOL and Digital
Assets Receivable with the final unlock in January 2028.

The Company has concluded that its membership interests in the Digital Asset Fund Investment meet the definition of
equity securities and are within the scope of ASC 321, Investments—Equity Securities. The Company has elected the fair
value option to account for its investment in Digital Asset Fund Investment. The investment is initially recorded at fair
value, with transaction costs expensed as incurred, and is subsequently remeasured at fair value each reporting period,
with changes in fair value recognized in net income. Fair value is determined based on the fair value of the underlying
Locked SOL held by the Digital Asset Fund Investment, without applying a discount for contractual lock-up restrictions.
Staking rewards earned by Digital Asset Fund Investment are reflected in the fair value of the investment subject to the
fair value determinations described above.

As Locked SOL held by Digital Asset Fund Investment unlocks in accordance with the applicable vesting schedule, the
Digital Asset Fund Investment distributes Unlocked SOL to its members on a pro rata basis. Distributions of Unlocked
SOL are accounted for as noncash distributions. The portion of each distribution attributable to staking rewards earned by
the Company since acquisition of the Digital Asset Fund Investment is recognized as investment income at the time of
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distribution at the current fair value of Unlocked SOL as a realized gain on investment, while distributions attributable to
the return of principal are recorded as a reduction of the carrying amount of the investment.

Digital Asset Fund Investment is presented as a separate line item on the consolidated balance sheets under Digital asset
fund investment. Unrealized gains and losses from remeasurement are included in operating income.

Revenue Recognition
Solana Staking

The Company participates in staking activities on the Solana proof-of-stake blockchain network by delegating both
unrestricted and locked or vesting SOL to third-party validator service providers pursuant to separate contractual
arrangements.

The staking arrangements represent contracts with customers within the scope of ASC 606, Revenue from Contracts with
Customers. Under these arrangements, the Company provides the validator service providers with the right to use its
delegated SOL in exchange for noncash consideration in the form of protocol-generated staking.

In applying ASC 606, the Company evaluates the arrangement by identifying the contract and its term, identifying the
performance obligation, determining the transaction price, allocating the transaction price to the performance obligation,
and recognizing revenue as the performance obligation is satisfied. The Company has identified a single performance
obligation -- to make its SOL available for validation -- which is satisfied over time as access to the delegated SOL is
continuously provided during the epoch.

Revenue from Product Sales

The Company generates all of its product sales revenue from product sales directly to patients, its e-commerce partner in
the United States and to clinics in Canada. Revenue from product sales is recognized at a point in time as the performance
obligation is satisfied and when the customer obtains control of the product at the established transaction price. Taxes that
the Company collects concurrent with revenue-producing activities are excluded from revenue.

The Company requires some customers in the United States to prepay the full product selling price, net of cash discount,
prior to shipment. The Company records a contract liability for any customer prepayment received for which delivery
had not yet occurred as of the end of the period.

Segment Information

Operating segments are components of an enterprise for which separate financial information is available and are
evaluated regularly by the Company’s chief operating decision maker (“CODM”) in deciding how to allocate resources
and assessing performance. The Company’s CODM is its Executive Chairman. The Company’s Executive Chairman
views the Company’s operations and manages its business based solely on consolidated financial results and does not
evaluate these operating segments separately, therefore, the Company has a single reporting segment and the
determination of the single segment is consistent with the information provided to the CODM. The CODM reviews
assets as presented on the consolidated balance sheets and reviews significant segment expenses in the same manner that
they are reviewed on the consolidated statement of operations and comprehensive loss.

Recent Accounting Pronouncements
Accounting Standards Adopted
Effective January 1, 2025, the Company early adopted Accounting Standards Update (“ASU”) 2023-08, Accounting for

and Disclosure of Crypto Assets (“ASU 2023-08), which requires entities to measure crypto assets at fair value with
changes recognized in net income each reporting period. The Company’s digital assets are within the scope of ASU
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2023-08 and as the Company did not hold any digital assets prior to adopting, therefore, no cumulative-effect adjustment
was recognized.

In December 2023, the FASB issued ASU 2023-09, Income Taxes (Topic 740): Improvements to Income Tax Disclosures.
This update enhances the transparency and decision usefulness of income tax disclosures by requiring additional qualitative
and quantitative information, including, among other items, more detailed disaggregation of the effective tax rate
reconciliation and expanded disclosures related to income taxes paid by jurisdiction. The Company adopted this ASU
prospectively for the year ended December 31, 2025, and changes are reflected within the Income Taxes (Note 12).

Accounting Standards Not Yet Adopted

In November 2024, the FASB issued ASU 2024-03, Income Statement—Reporting Comprehensive Income—Expense
Disaggregation Disclosures (Subtopic 220-40): Disaggregation of Income Statement Expenses. ASU 2024-03 requires
interim and annual tabular disclosure of disaggregated information for certain income statement expense captions. Specific
expense categories required to be disclosed quantitatively include inventory purchases, employee compensation,
depreciation, and intangible asset amortization, as well as other specified expense categories currently disclosed under
existing disclosure requirements. Additionally, any remaining amounts that are not separately disaggregated are required
to be described qualitatively. ASU 2024-03 also requires separate disclosure of total selling expenses incurred each
reporting period, with annual disclosure of the entity's definition of selling expenses. The annual disclosures required by
ASU 2024-03 are effective for the Company beginning in its fiscal year ending December 31, 2027, with interim
disclosures effective beginning in its fiscal year ending December 31, 2028. The provisions of ASU 2024-03 are to be
applied prospectively, although retrospective application is permitted. Early adoption is also permitted. The Company is
currently evaluating the ASU to determine its impact on the Company’s disclosures.

3. DIGITAL ASSETS

As of December 31, 2025, the Company’s holdings of digital assets were concentrated to two custodians the Company
uses to custody digital assets, including Unlocked and Locked SOL, along with any fiat currency held at its custodians.
The Company does not hold as significant portion digital assets at an exchange. The Company holds less than 1% of the
total supply of SOL.

Digital Assets Subject to Lock-up Schedules

Certain digital assets, digital assets receivable and digital assets underlying equity investments are subject to sale
restrictions through lock-up schedules typically associated with lock-up agreements with digital asset foundations such as
the Solana Foundation.

The underlying restricted SOL for the Locked PIPE SOL unlock on a monthly basis in relatively even intervals and
amounts through January 2028. The following table presents the quantity of tokens that will unlock for the Company’s
Locked PIPE SOL summarized by year as of December 31, 2025:

Locked PIPE SOL
2026 . o 141,236
202 157,117
202 16,798
Total. . 315,151

F-15



Staked Digital Assets

The Company has staked the majority of its digital assets as of December 31, 2025 as shown in the table below. The
Company’s ability to sell or transfer staked digital assets is subject to restrictions related to the unbonding period on the
blockchain. As of December 31, 2025, all the Company’s staked digital assets were SOL and were staked on the Solana
network and could be unbonded between 2 and 3 days.

Digital Asset Holdings

The following table presents the Company's digital assets holdings as of December 31, 2025:

Quantity Cost Basis Fair Value
Quantity Staked (in thousands) (in thousands)
(o) P 1,749,566  1,711241 $ 386241 $ 217,724
Locked PIPESOL. ... ... ... . 315,151 315,151 68,908 39,219
Total digital assets ..................cciviiinioon... 2,064,717 2,026,392 $ 455149 § 256,943

The following table presents a roll-forward of digital assets fair value for the year ended December 31, 2025 (in thousands):

Fair Value
SOL Locked PIPE SOL Total
Fair Value as of December 31,2024 . .................... $ — 3 —  $ —
Purchases andreceipts ...............coiiiiinaan... 429,781 75,641 505,422
SaleS . .o (47,229) — (47,229)
Staking rewards. ...t 4,012 998 5,010
Restricted SOL unlocked . ........ ... .. ... .. ... ...... 11,766 (7,683) 4,083
Lossest) .. (180,606) (29,737) (210,343)
Fair value as of December 31,2025, ... .......ccuven .. $ 217,724  $ 39219 $ 256,943

(1) Includes realized losses of $12.1 million for the year ended December 31, 2025. Does not includes losses from digital assets
receivable or digital asset fund investment.

Master Loan Agreement

In connection with the closing of the Company’s 2025 private offerings as discussed in Note 8, the Company agreed to
use the net proceeds from the sale to fund the acquisition of SOL, establish a SOL treasury operation, pay transaction fees
and expenses, and for working capital and general corporate purposes. To advance the Company’s planned SOL treasury
operation, on September 14, 2025, Marvel Operations Corp., a Delaware corporation and wholly-owned subsidiary of the
Company, entered into a Master Loan Agreement (“MLA”) with a third-party lender to provide short-term financing in
U.S. Dollars or digital currency for purchases of SOL.

The MLA does not specify a maximum borrowing limit; loans may be requested from time to time at the lender’s discretion
and are subject to execution of individual Loan Term Sheets. Each loan must be secured by collateral in the form of U.S.
Dollars, digital currency, or securities, with a minimum collateral ratio of 105% and subject to margin calls. The agreement
provides for various loan types, including fixed-term and open loans, and includes customary provisions such as lender
call rights, borrower prepayment rights, and fees (including loan fees, origination fees, and early termination fees).

As of December 31, 2025, Marvel has no outstanding loans with the third-party lender under the ML A and has had no
loans under the MLA since the MLA became effective.
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Trade Finance Agreement

On November 24, 2025, the Company entered into a trade finance agreement (“TFA”) with a third-party lender to
provide trade credits to execute trades on the trading platform, which provides the Company with short-term financing
for purchases of SOL. Trade credits allow the execution of trades with settlement of the related trade finance debit
account the following business day. The third-party lender retains a security interest in the purchased asset until
settlement of the trade finance debit account. As of December 31, 2025, Marvel had not used any trade credits to execute
trades and had no outstanding balance in its trade finance debit account.

Correction of Accounting Error

During the year ended December 31, 2025, the Company identified an error in the fair value measurement and presentation
of its restricted SOL that the Company acquired as a contribution in the September PIPE financing (the “Locked PIPE
SOL”) reported in the unaudited condensed consolidated financial statements for the quarter ended September 30, 2025. In
the third quarter, the Company measured the Locked PIPE SOL as a Level 3 fair value asset by applying a
contractual-lockup discount to the observable price of SOL in its principal market. Upon further evaluation, the Company
concluded the lockup restriction is an entity-specific contractual sale restriction that is not part of the asset’s unit of account
under ASC 820 Fair Value Measurement (“ASC 820”). Accordingly, the Locked PIPE SOL should be measured using
Level 1 inputs.

As a result of this error, as of September 30, 2025 the digital asset, restricted should have been increased by $12.8 million,
the derivative liability should have been decreased by $6.0 million and the unrealized loss on digital assets should have
been decreased by $6.8 million for the three and nine months ended September 30, 2025. The Company corrected this
error as an out-of- period adjustment in the fourth quarter and the adjustment is reflected in the Company’s annual
consolidated financial statements. The adjustment is not material to the current period or the September 30, 2025 unaudited
condensed consolidated financial statements included in the Compay’s quarterly report for the quarter ended September
30, 2025.

4. DIGITAL ASSETS RECEIVABLE

During the year ended December 31, 2025, the Company acquired an ownership interest in Digital Assets Receivable,
which entitles it to receive distributions of SOL as the underlying assets unlock in accordance with predetermined lock-up
schedules applicable to the relevant pools. As defined in Note 2, Digital Assets Receivable represents the Company’s pro
rata entitlement to receive underlying SOL upon the expiration of contractual lock-up restrictions and does not constitute
a debt instrument or financial receivable. The underyling restricted SOL tokens for Digital Assets Receivable is staked
through protocol-based mechanisms, and the Company is entitled to receive the associated protocol-generated staking
rewards attributable to each tranche of underlying SOL as such tranche unlocks.

The underlying restricted SOL for the Digital Assets Receivable unlock on a monthly basis in relatively even intervals and

amounts through January 2028. The following table presents the quantity of tokens that the Company has a right to receive
upon unlock of the Digital Assets Receivable summarized by year as of December 31, 2025:

Digital Assets Receivable

2026 . e 129,940
202 114,546
202 5,740

Total. .. 250,226
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The following table presents a roll-forward of Digital Assets Receivable fair value for the year ended December 31, 2025
(in thousands):

Digital Assets Receivable

Fair Value as of December 31, 2024 . .. ... ... $ —
PUIChASES . . . ot 44,779
Staking reWardS . . . .ottt e 459
Unrestricted SOL distributed . . ... e (3,450)
Net change in fair value .. ... ... .. (10,649)
Fair value as of December 31, 2025, . .. ... .. $ 31,139
5. DIGITAL ASSETS FUND INVESTMENT

During the year ended December 31, 2025, the Company acquired a minority membership interest of approximately 1%
in Digital Asset Fund Investment, which represents the Company’s pro rata entitlement to receive distributions of SOL as
the underlying assets unlock in accordance with predetermined contractual lock-up schedules. The underlying SOL held
by the fund is staked through protocol-based mechanisms, and the Company is entitled to receive its pro rata share of
protocol-generated staking rewards attributable to each tranche of SOL as such tranche unlocks. Other than the
distributions as the underlying SOL unlocks, our investment in the Digital Asset Fund Investment are not redeemable.

The underlying restricted SOL for the Digital Asset Fund Investment unlock on a monthly basis in relatively even intervals
and amounts through January 2028. The following table presents the expected fund distribution of the Company’s pro rata
share of the Digital Asset Fund Investment by calendar year as of December 31, 2025:

Digital Asset Fund Investment

2026 . 23,849
202 20,430
2028 e 861

Total. .o 45,140

The following table presents the Company's Digital Asset Fund Investment holdings as of December 31, 2025:

Cost Basis Fair Value
(in thousands) (in thousands)

Digital Asset Fund Investment............................ 7,670 5,617

The following table presents a roll-forward of Digital Asset Fund Investment fair value for the year ended December 31,
2025 (in thousands):

Digital Asset Fund
Investment
Fair Value as of December 31, 2024 . .. .. ... $ —
PUIChaSES . . . o 8,303
Unrestricted SOL distributed . . ... ... e e (633)
Netchange infair value . ... ... . (2,053)
Fair value as of December 31, 2025. . .. ... .. $ 5,617
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6. SUPPLEMENTAL BALANCE SHEET DISCLOSURES
Components of selected captions in the consolidated balance sheets are as follows:

Inventory (in thousands)

December 31, December 31,
2025 2024

Raw materials ... .......uut it $ 464 S 493
WOTK-IN-PrOCESS . . o o ettt e ettt e e e e et e e e 370 398
Finished goods. .. ... .. 287 145

INVEILOTY . . .\ttt ettt e e ettt e e e $ 1,121  $ 1,036
Prepaid expenses and other current assets (in thousands)

December 31, December 31,
2025 2024

Prepaid eXpenses . .. ...ttt $ 1,602 $ 603
Earnings retention credit. . .......... ... 77 499
Other. . o 73 198

Total prepaid expenses and other current assets. . ..................... $ 1,752 $ 1,300
Accrued and other current liabilities (in thousands)

December 31, December 31,
2025 2024

Insurance payable .. ... ...t $ — 3 356
Employees benefits . .. ... ..o 810 759
Other. . o 316 175

Total accrued and other current liabilities. . ..........................co.... $ 1,126 $ 1,290

7. FAIR VALUE MEASUREMENTS

Fair value is defined as the price that would be received to sell an asset or paid to transfer a liability in an orderly
transaction between market participants. Fair value of an asset or liability considers assumptions that market participants
would use in pricing the asset or liability, including consideration of non-performance risk. The inputs used to determine
fair values are categorized in one of the following three levels of the fair value hierarchy:

Level 1 — Quoted market prices in active markets for identical assets or liabilities.

Level 2 — Inputs, other than quoted prices in active markets, that are observable, either directly or indirectly.

Level 3 — Unobservable inputs that are not corroborated by market data.
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The Company’s digital assets, digital assets receivable and digital assets fund investment are subject to fair value
measurements on a recurring basis and the level of inputs used for such measurements were as follows:

Fair Value
Level 1 Level 2 Level 3 Total

Assets:
SOL digital assets . ................. $ 196,724 $ — 3 — $ 196,724
SOL digital assets, restricted® ........ 39,219 — — 39,219
SOL digital assets receivable** ... .. .. — 31,139 — 31,139
SOL digital assets fund investment®* . . — 5,617 — 5,617

Totalassets ...................... $ 235,943 $ 36,756 $ — $ 272,699

*Subject to contractual sales restriction. See Note 4.
**Underlying assets subject to contractual sales restriction. See Note 5 and 6.

SOL digital assets and digital assets, restricted, are measured at fair value on a recurring basis using quoted prices of
SOL in the Company’s principal market for Unlocked SOL (Level 1 inputs). Digital assets receivable and digital assets
fund investment are measured at fair value on a recurring basis using quoted prices of the underlying Locked SOL in the
Company’s principal market for Unlocked SOL (Level 2 inputs). As of December 31, 2025, the price per SOL was
$124.45.

The consolidated financial statements include financial instruments for which the fair market value of such instruments
may differ from amounts reflected on a historical cost basis. As of December 31, 2025 and 2024, financial instruments of
the Company consist of cash equivalents, which were comprised of deposits of excess cash in an unrestricted money
market savings account and a money market mutual fund. The carrying value of cash equivalents generally approximates
fair value due to their short-term nature.

8. COMMON STOCK AND WARRANTS

The Company may issue common stock in connection with underwritten public offerings, registered direct public offerings
or other financing transactions. Such issuances of common stock may include the issuance or sale of warrants to purchase
common stock. As of December 31, 2025, the Company reserves 756,255,793 shares of Class A Common Stock and
10,000,000 shares of unissued preferred stock for future issuances and future exercises and/or settlement of outstanding
warrants and stock-based compensation awards.

Equity Transactions

Share Repurchase Program

On November 3, 2025, Company’s board of directors approved a stock repurchase program for the purchase of up to $100
million of the Company’s outstanding Class A common stock, $0.001 par value per share. Repurchases of Class A common
stock may be made in the open market (including through Rule 10b-18 compliant transactions), in privately negotiated
transactions, in block trades, through one or more accelerated share repurchase transactions, through one or more trading
plans intended to comply with Rule 10b5-1, through tender offers, or by any combination of the foregoing. As of December
31, 2025, no stock repurchases had been settled.

September 2025 Private Placements

On September 15, 2025, the Company entered into a securities purchase agreement (the “Cash Purchase Agreement”) with
certain investors (the “Cash Purchasers”) pursuant to which the Company sold, in a private placement (the “Cash
Offering”), an aggregate offering of (i) 38,049,663 shares (the “Cash Shares”) of Class A common stock at an offering
price of $6.881 per Cash Share (the “Per Share Cash Purchase Price”); and 36,261,239 pre-funded warrants (the “Cash
Pre-Funded Warrants”) to purchase shares of Class A common stock (the “Cash Pre-Funded Warrant Shares™) at the Per
Share Cash Purchase Price less $0.001 per Cash Pre-Funded Warrant, and (ii) 73,941,196 stapled warrants (the “Cash
Stapled Warrants”) to purchase shares of Class A common stock (the “Cash Stapled Warrant Shares”) at an exercise price
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of $10.134 per Cash Stapled Warrant. In the Cash Offering, the Cash Purchasers tendered any of U.S. dollars, USD Coin
(“USDC”) or Tether (“USDT”) (or a combination thereof) to the Company as consideration for the Cash Shares, Cash
Stapled Warrants and Cash Pre-Funded Warrants.

On September 15, 2025, we also entered into securities purchase agreements (the “Cryptocurrency Purchase Agreements,”
and together with the Cash Purchase Agreements, the “Purchase Agreements”) with certain investors (the “Cryptocurrency
Purchasers,” and together with the Cash Purchasers, the “Purchasers”) pursuant to which the Company agreed to sell to
the Cryptocurrency Purchasers in a private placement (the “Cryptocurrency Offering,” and together with the Cash
Offering, the “2025 PIPE Offerings”) (i) pre-funded warrants to purchase shares of Class A common stock at an offering
price of $6.881 less $0.001 (the “Cryptocurrency Pre-Funded Warrants” and together with the Cash Pre-Funded Warrants,
the “2025 Pre-Funded Warrants”) and (ii) stapled warrants (the “Cryptocurrency Stapled Warrants,” and together with the
Cash Stapled Warrants, the “2025 Stapled Warrants™) at an exercise price of $10.134. In the Cryptocurrency Offering, the
Cryptocurrency Purchasers tendered Locked PIPE SOL to the Company as consideration for the Cryptocurrency Pre-
Funded Warrants and the Cryptocurrency Stapled Warrants. The Cryptocurrency Stapled Warrants were approved by
stockholders on October 30, 2025 at a special meeting of the stockholders and will expire in July 2028.

Clear Street LLC (“Clear Street”) served as lead placement agent and Maxim Group LLC (“Maxim”) served as co-
placement agents in the 2025 PIPE Offerings, pursuant to the terms of a placement agency agreement and received
aggregate compensation of $11.1 million. Clear Street was also issued 369,706 shares of the Company’s commons stock.
The Company recorded non-cash financing offering costs of $8.6 million on the statement of operations based on the
Company’s closing stock price of $23.17 on the 2025 PIPE Offerings closing date.

The aggregate gross proceeds to the Company were $508.8 million including $119 million in contributed digital assets
comprised of $75.6 million of Locked PIPE SOL, $34.3 million of cash equivalent USDC and $9.1 million of USDT,
resulting in net cash proceeds of $374.9 million after deducting placement agent fees and other cash offering expenses of
$14.9 million.

September 2025 Advisory Warrants

On September 15, 2025, the Company entered into a Strategic Advisory Agreement (the “Strategic Advisory Agreement”)
with Pantera Capital Management LP, a Delaware limited partnership (‘“Pantera”) and Summer Wisdom Holdings Limited,
a Cayman Islands exempted company (“Summer” and with Pantera, the “Advisors”). In connection with the closing of the
Offering, on September 18, 2025, the Company issued warrants to purchase 5,175,883 shares of Class A common stock
to Pantera (the “Pantera Base Advisor Warrants™) and (ii) warrants to purchase 2,218,236 shares of Class A common stock
to Summer (the “Summer Base Advisor Warrants” and together with the Pantera Base Advisor Warrants, the “Base
Advisor Warrants”). Upon the exercise of each Stapled Warrant, each of Pantera and Summer shall receive an additional
grant of warrants to purchase an amount of shares of Class A common stock equal to their respective portion of 5% of the
shares of Class A common stock issued upon such exercise (the Performance Advisor Warrants, and together with the
Base Advisor Warrants, the “Advisor Warrants”). The exercise price per share of the Advisor Warrants shall be equal to
$0.001 per underlying share of Class A common stock. The Company recorded $171.3 million in non-cash financing costs,
determined using a Black Scholes model, on the statement of operations for the period ended December 31, 2025. Based
on the exercise price of $0.001, the Black Scholes value was effectively the same as the Company’s stock price of $23.17
as of the date of closing of the 2025 PIPE Offerings.

Pursuant to the Strategic Advisory Agreement, Pantera agreed not to sell, transfer, pledge, hedge, or otherwise dispose of
any shares underlying the Strategic Advisory Warrants for 180 days after the closing of the Offering (the “Advisor
Lock-Up Period”), except (i) transfers to affiliates that agree in writing to be bound by the remainder of the Advisor Lock-
Up Period, or (ii) with the Company’s prior written consent.

June 2025 Offering
On June 6, 2025 (the “Issuance Date”), we completed the issuance and sale of an aggregate of 52,241 shares of Class A

common stock and pre-funded warrants to purchase up to 3,131 shares of Class A common stock (“Pre-funded Warrants™)
and accompanying common warrants to purchase up to 55,372 shares of Class A common stock (the “2025 Common
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Warrants”) (the “2025 Offering”). We also issued warrants to the placement agent to purchase 2,769 shares of Class A
common stock on the same terms as the 2025 Common Warrants (the “Placement Agent Warrants” and together with the
2025 Common Warrants, the “2025 Warrants”). The Pre-funded Warrants have an exercise price of $0.001 per share and
3,131 were exercised on the closing date. The 2025 Offering price per share of Class A common stock and accompanying
Common Warrant was $163.50, the offering price per Pre-funded Warrant was $163.499. The 2025 Common Warrants
have an exercise price of $367.875 per share, are immediately exercisable upon issuance and will expire two and one-half
(2.5) years after the original issuance date.

Following the issue date of the 2025 Warrants, a holder of the 2025 Common Warrants has the right to receive, without
payment of any additional cash to the Company (the “Zero Cash Provision”), an aggregate number of shares equal to the
product of (x) the aggregate number of shares of Class A common stock that would be issuable upon a cash exercise of
the common warrant and (y) two. In addition, at 4:01 p.m. Eastern time on the 5th trading day after the date of issuance
(the “First Reset Date”), the exercise price of the 2025 Common Warrants reset to $79.25 per share, and on the 10th
calendar day after the date of issuance (the “Second Reset Date”), the exercise price of the 2025 Common Warrants reset
to $47.55 per share. Under the terms of the 2025 Warrants, following the price resets the number of shares of Class A
common stock issuable upon exercise of the 2025 Warrants was increased such that the aggregate exercise price of the
2025 Warrants remained unchanged. The aggregate increase in shares available for purchase on the First Reset Date and
Second Reset Date was 237,863 for the 2025 Common Warrants and 18,650 for the Placement Agent Warrants.

At inception, the 2025 Warrants provisions were analyzed under Accounting Standards Codification (“ASC”) 718, ASC
480 and ASC 815 and the Company concluded that the 2025 Common Warrants did not meet the guidance for being
classified as an equity instrument due to the Zero Cash Provision. The fair value of the 2025 Common Warrants as of the
Issuance Date and as of each 2025 Common Warrant exercise was determined using a Monte Carlo simulation model,
which uses multiple input variables to determine the probability of a price reset. The gross proceeds were allocated based
on the fair value as of the Issuance Date resulting in a derivative liability at the Issuance Date of $3.4 million. Offering
costs allocated to the derivative liability of $0.5 million were expensed as Other (expense)/income, net. The related change
in fair value due to the exercise price and share resets resulted in a loss due to the change in fair value of the derivative
liability of $6.2 million. The fair value of the derivative liability associated with the Common Warrants as of December
31, 2025 was $0.

The following table includes the share price and the inputs used to estimate the fair value of the warrants at the Issuance
Date and as of each exercise date and before and after each exercise price and share reset:

Warrant term Expected Risk-free

Stock price (in years) volatility interest rate Dividend rate
June 6, 2025 - Issuance. . . ... $ 54.50 2.50 99.95 % 4.03 % 0.00 %
June 9,2025............... 43.25 2.49 99.95 4.03 0.00
June 11, 2025 - Pre-reset. . . .. 55.50 2.49 99.95 4.03 0.00
June 11, 2025 - Post-reset. . . . 55.50 2.49 99.95 4.03 0.00
June 12,2025.............. 30.03 2.48 99.95 4.03 0.00
June 13,2025.............. 25.45 2.48 99.95 4.03 0.00
June 16, 2025 - Pre-reset. . . .. 18.78 2.47 99.95 4.03 0.00
June 16, 2025 - Post-reset. . . . 18.78 2.47 99.95 4.03 0.00
June 17,2025.............. 15.48 2.47 99.95 4.03 0.00
June 18,2025.............. 18.02 2.47 99.95 4.03 0.00
June 20,2025.............. $ 16.50 2.46 99.95 % 4.03 % 0.00 %

Maxim Group LLC served as the placement agent in the 2025 Offering, pursuant to the terms of a placement agency
agreement and received 7% of the gross proceeds of the Offering (the “Cash Transaction Fee”) and reimbursement of the
legal fees of'its counsel of up to $100 thousand. Maxim Group LLC paid $100 thousand to B. Riley Securities for financial
advisory services which was deducted from the Cash Transaction Fee and the remaining $50 thousand financial advisory
services fee was paid for by the Company from the net proceeds of the 2025 Offering.
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The aggregate gross proceeds to the Company were $9.1 million, before deducting placement agent fees and other expenses
of $1.2 million and repayment of promissory notes of $1.6 million.

April 2025 Private Placement

On April 24, 2025, the Company entered into a securities purchase agreement (the “Purchase Agreement”) with certain
investors (the “Purchasers”) pursuant to which the Company sold, in a private placement (the “2025 Private Placement”),
unsecured 20% original issue discount promissory notes with an aggregate principal amount of $1.6 million (the “Notes”) with
a maturity date of the earlier of a) July 24, 2025, b) the closing date of the Company’s next registered offering of
securities on Form S-1. The Purchase Agreement also provides for the issuance of an aggregate of 1,760 shares of Class
A common stock of the Company, par value $0.001 per share to the Purchasers. The transaction closed on April 25, 2025.

Maxim Group LLC served as the placement agent in the 2025 Private Placement, pursuant to the terms of a placement
agency agreement and received 7% of the gross proceeds of the 2025 Private Placement and reimbursement of the legal
fees of its counsel of up to $15,000. The aggregate gross proceeds to the Company were $1.3 million, before deducting
placement agent fees and expenses of $0.1 million.

2024 Public Offering

On May 9, 2024, the Company closed on a registered public offering consisting of 939 shares of Class A common stock
(the “2024 Public Offering”), pre-funded warrants to purchase 2,859 shares of Class A common stock (the “Pre-funded
Warrants”) and accompanying Series A Warrants to purchase up to 3,802 shares of its common stock (“Series A
Warrants”) and Series B Warrants to purchase up to 3,802 shares of its Class A common stock (“Series B Warrants”, and
together with the Series A Warrants, the “2024 Public Warrants™). The 2024 Public Offering price per share of Class A
common stock and accompanying Series A Warrants and Series B Warrants was $1,687.50, the public offering price per
Pre-funded Warrant and accompanying Series A and Series B warrant was $1,687.499.

The Pre-funded Warrants have an exercise price of $0.001 per share and 1,435 were exercised on the closing date. Net
proceeds from the 2024 Public Offering, after deducting placement agent fees and expenses and other offering costs, were
approximately $5.5 million.

The 2024 Public Warrants have an exercise price of $1,687.50 per share and are exercisable upon issuance. The Series A
Warrants will expire five years following the date of issuance and the Series B Warrants will expire twelve months
following the date of issuance and expired in May 2025. The Pre-funded Warrants are exercisable upon issuance and may
be exercised at any time until the Pre-funded Warrants are exercised in full.

Warrant inducement

On January 21, 2025, the Company entered into warrant exercise inducement offer letters (the “Inducement Letters”) with
certain holders (the “Holders”) of its existing 2024 Public Warrants to purchase shares of the Company’s Class A common
stock (the “Existing Warrants”), pursuant to which the Holders agreed to exercise for cash their Existing Warrants to
purchase an aggregate of 6,628 shares of the Company’s Class A common stock, in the aggregate, at a reduced exercise
price of $563.25 per share, in exchange for the Company’s agreement to issue new Series C Warrants and Series D
Warrants (the “Inducement Warrants”) on substantially the same terms as the Existing Warrants described below, to
purchase up to 8,281 shares of the Company’s Class A common stock (the “Inducement Warrant Shares”). The Company
received aggregate gross proceeds of approximately $3.7 million from the exercise of the Existing Warrants by the Holders.
The Company engaged Roth Capital Partners, LLC (“Roth”) to act as its financial advisor with the transactions
summarized above and has paid Roth $0.2 million for its services, in addition to reimbursement for certain expenses along
with other legal and regulatory expenses of $0.1 million resulting in net proceeds of $3.4 million and non-cash share
issuance costs of $1.0 million and $3.1 million related to the modification of the Existing Warrants and issuance of the
Inducement Warrants, respectively. As of December 31,2025, all 3,572 shares (the “Abeyance Shares™) from the exercised
Existing Warrants that were held in abeyance due to the ownership limitations from the warrant agreements have been
issued at the direction of the Holders.
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On April 21, 2025, stockholder approval was obtained for the issuance of the Inducement Warrants at the Company’s
annual meeting of stockholders.

2025 At-The-Market Offering

On September 15, 2025, the Company entered into a Sales Agreement (the “2025 Sales Agreement”) with Clear Street
and Maxim, as co-sales agents, to create an at-the-market offering program (the “2025 ATM”) under which the Company
may offer and sell shares with an aggregate offering price of up to $92.8 million. Clear Street and Maxim are entitled to a
fixed commission rate equal to up to 3% of the gross proceeds pursuant to the 2025 Sales Agreement. As of December 31,
2025, 1,347,916 shares have been sold under the 2025 ATM generating net proceeds of $24.2 million in 2025. Total
commissions paid were $0.5 million during the year ended December 31, 2025.

2023 At-The-Market Offering

On June 23, 2023, the Company entered into a Sales Agreement (the “2023 Sales Agreement”) with Roth to create an at-
the-market offering program (the “2023 ATM”) under which the Company may offer and sell shares with an aggregate
offering price of up to $2.0 million. Roth is entitled to a fixed commission rate equal to up to 3% of the gross proceeds
pursuant to the 2023 Sales Agreement. On July 7, 2025, the Company filed a prospectus supplement that amends and
supplements the prior prospectus supplements related to the 2023 ATM to increase the maximum offering size to
$25.0 million. During the year ended December 31, 2025, the Company sold 379,040 shares generating net proceeds
after commissions of $5.1 million. Through December 31, 2025 and 2024, 379,164 and 197 shares have been sold under
the 2023 ATM generating net proceeds of $5.1 million and $1.3 million in 2025 and 2024, respectively. Total
commissions paid were $0.2 million and zero dollars during the year ended December 31, 2025 and 2024, respectively.

September 2025 Warrants

In connection with the Company’s 2025 PIPE Offerings that closed on September 18, 2025, the Company issued the
2025 Stapled Warrants to purchase an aggregate of 73,941,196 shares of Class A common stock. The Company
performed an analysis of the provisions of the 2025 Stapled Warrants and concluded that the 2025 Stapled Warrants did
not meet the guidance for being classified as an equity instrument due to settlement rights that differ from those of the
underlying common stockholders in the event of a fundamental transaction at issuance. On November 17, 2025 the
Company amended the 2025 Stapled Warrants, pursuant to which the differential treatment in settlement rights in the
event of a fundamental transaction were eliminated. Due to the soft call option provision of the 2025 Stapled Warrants,
the fair value at issuance and as of November 17, 2025 was determined using a Monte Carlo simulation model, which
uses Geometric Brownian Motion to simulate the Company’s stock price and check if the stock price was at or above the
soft call threshold and if the threshold wasn’t reached then determine the value at maturity.

The following table includes the share price and the inputs used to estimate the fair value of the warrants:

September 18, November 17,
2025 2025
StOCK PriCE ..ottt et $ 23.17 $ 4.30
Soft Call Threshold . . .. ...t $ 2027 $ 20.27
Warrant term (In Years). . . . ..o vttt et et e 3.00 2.84
Expected volatility. . .........oo 96.05 % 86.79 %
Risk-free interestrate . ...... ...ttt 3.49 % 3.54 %
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As aresult of the 2025 Stapled Warrants amendment changing the classification from a derivative liability to an equity
instrument, the remaining derivative liability balance as of November 17, 2025 was recorded to additional paid-in
capital.

The following table presents a roll-forward of the fair value of the Company’s derivative liabilities described above, all
of which are classified within Level 3 of the fair value hierarchy:

2022 Public 2025 Common 2025 Stapled Total Warrant
Warrants Warrants Warrants Liabilities
Balance at December 31, 2024. . ... .. $ 241 $ — 3 — 3 241
Issuances ........................ — 3,371 1,048,486 1,051,857
Exercises .............iiiii.. 3) (9,528) — (9,531)
Loss (gain) on change in fair value . . . (238) 6,157 (943,637) (937,718)
Change in classification ............ — — (104,849) (104,849)
Balance at December 31, 2025. ... ... $ — % — 3 —  § —

The following table provides a roll-forward of the number of shares of Class A common stock underlying warrants
issued during the year ended December 31, 2025 and 2024, respectively:

2025 2025 Base 2025 Other

Pre-funded Stapled Advisor 2022 Public Common Equity

Warrants Warrants Warrants Warrants Warrants Warrants Total
Classification . .............. Equity" Equity” Equity” Liability Liability Equity)
Exercise Price (8) .. .......... 0.001 10.134 0.001 6.756 47.55 Various®
ExpirationDate . ............ N/A Various® Oct-30 Aug-2027 Dec-2027 Various®
Balance at December 31, 2023. . . — — — 835 — 3 838
Issuances .................. — — — — — 10,647 10,647
Exercises .. ................ — — — [€1)) — (2,843) (2,874)
Balance at December 31, 2024. . . — — — 804 — 7,807 8,611
Issuances .................. 36,261,239 73,941,196 7,394,119 — 293,235 32,831 117,922,620
Exercises®®. .. ............. (3,269,896) — — (187) (293,233) (31,194) (3,594,510)
Exercised but not issued” . . . . .. (2,298,075) — — — — — (2,298,075)
Expirations . . ............... — — — — — (487) (487)
Balance at December 31, 2025. . . 30,693,268 73,941,196 7,394,119 617 2 8,957 112,038,159

®  The Company’s outstanding equity-classified warrants as of December 31, 2025 have a weighted average
exercise price of $6.75.

@ During the year ended December 31, 2025, 31,194 Other Equity Warrants were exercised for 52,610
common shares as the result of the cashless exercise provision and the Zero Cash Provision.

®  In connection with the exercise of the 2025 Common Warrants, 586,466 shares of Class A common stock
were issued as a result of the Zero Cash Provision.

@ Exercise prices for outstanding other equity warrants as of December 31, 2025 range from $563.25 to
$611,325.00 per share of Class A common stock exercised.

®  Expiration dates for outstanding other equity warrants as of December 31, 2025 range from February 2026 to
April 2030.

©  The Cash Stapled Warrants have an expiration of June 2028 and the Cryptocurrency Stapled Warrants have an
expiration of July 2028

™ As of December 31, 2025, the Company received formal notice of exercise from the holder but shares were not
issued until January 2026.
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9. STOCK-BASED COMPENSATION

The Company may issue stock-based compensation awards under The Helius Medical Technologies, Inc. 2022 Equity
Incentive Plan (the “2022 Plan”) or the Helius Medical Technologies, Inc. 2021 Inducement Plan (as amended, the
“Inducement Plan”). The 2022 Plan provides for the grant of incentive stock options (“ISOs”), nonstatutory stock
options (“NSOs”), stock appreciation rights, restricted stock awards, restricted stock unit awards, performance awards
and other forms of awards to employees, directors and consultants. Options to purchase shares of the Company’s Class
A common stock granted under the 2022 Plan are awarded at a price equal to the fair market value at the date of grant
based upon the closing price on that date. Options granted under the 2022 Plan generally vest over periods of between
one to three years and expire no later than ten years from the date of grant. As of December 31, 2025, the remaining
shares available for grant were 166 under the Inducement Plan.

On May 30, 2024, the Board adopted a First Amendment (the “Amendment”) to the 2022 Plan. On June 27, 2024, at the
annual meeting of stockholders, the stockholders of the Company approved the Amendment. Pursuant to the terms and
conditions of the Amendment, the 2022 Plan was amended to increase the aggregate number of shares of Class A
common stock that may be issued under the 2022 Plan to 2,785 new shares with an automatic increase on January 1st of
each year by an amount equal to 5% of the fully diluted shares (as defined in the 2022 Plan) as of the last day of the
preceding calendar year. On July 2, 2024, the Company approved an amendment to the Inducement Plan pursuant to
which, the Inducement Plan was amended to increase the aggregate number of shares of Class A common stock that may
be issued under the Inducement Plan to 200 new shares. As of January 1, 2025, the number of shares authorized for
issuance increased from 2,785 to 3,605. On April 22, 2025, the Board adopted an amendment to the 2022 Plan to
increase the aggregate number of shares of Class A common stock that may be issued under the 2022 Plan to 20% of the
fully diluted shares on the 10th calendar date following the first closing of a registered offering of the Company’s Class
A common stock that occurs on or after May 15, 2025 (the “April Equity Plan Amendment”). The April Equity Plan
Amendment was approved by stockholders at the special stockholders meeting held on May 23, 2025, and on June 16,
2025, following the 2025 Offering, the number of shares authorized for issuance increased from 3,605 to 142,286. On
September 25, 2025, the Board adopted an amendment to the 2022 Plan to increase the aggregate number of shares of
Class A common stock that may be issued under the 2022 Plan by 4,000,000 shares (the “September Equity Plan
Amendment”). The September Equity Plan Amendment was approved by stockholders at the special stockholders
meeting held on October 30, 2025, and the number of shares authorized for issuance increased from 142,286 to
4,142,286. As of December 31, 2025, remaining shares available for grant were 2,905,367 under the 2022 Plan. As of
January 1, 2026, the number of shares authorized for issuance increased by 7,965,869 and there were 10,871,236 shares
of Class A common stock available for issuance under the 2022 Plan.

2,477 stock options were granted during the year ended December 31, 2024. During the years ended December 31, 2025,
the Company granted 125,047 stock options out of the 2022 Plan and no stock options out of the Inducement Plan. The
options vest over one to three years and expire ten years after the grant date.

The fair value of each stock option award is estimated on the date of grant using the Black-Scholes option valuation
model that uses the assumptions noted in the following tables. The risk-free interest rate is estimated using the United
States Treasury yield curve and is based on the expected term of the award. The expected term of stock option awards
granted is estimated based on the “simplified” method described in the SEC Staff Accounting Bulletin, Topic 14:
Share-Based Payment. Expected volatility is calculated using historical volatility over the expected term.

The grant date fair values of the stock options were estimated using the Black-Scholes option pricing model using the
following weighted average assumptions:

Years Ended December 31,

2025 2024
Risk-free interest rate . ... ....... ..ottt 391 % 4.38 %
Expected volatility. . . ... ... 135.79 % 128.73 %
Expected term (Years) . . . ..o vv ittt e 5.38 5.27
Expected dividend yield . ....... ... ... 0.00 % 0.00 %
Fairvalue, pershare .......... ... ... . . . . $ 1192 § 63138
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During the years ended December 31, 2025 and 2024, there were 125,928 options with a total grant date fair value of
$2.75 million and 1,744 options with a total grant date fair value of $1.9 million vested, respectively.

Stock option activity during the year ended December 31, 2025 was as follows:

Weighted Average Aggregate

Weighted Remaining Intrinsic
Average Contractual Value
Shares Exercise Price  Term (in years) (in thousands)
Outstanding as of December 31,2024 . ................. 2,788 $ 4,781.34 9.33 5.00
Granted. . ... . 125,047 13.40 — —
Outstanding as of December 31,2025 .................. 127,835 117.38 947 § —
Exercisable as of December 31,2025 ................... 127,808 117.26 947 § —

Upon the closing of the 2025 PIPE Offerings, the Company entered into an executive chairman agreement (the
“Executive Chairman Agreement”) dated September 18, 2025 with Joseph Chee (“Mr. Chee”). Pursuant to the terms of
the Executive Chairman Agreement, Mr. Chee received an equity award of restricted stock units (“RSUs”) equal to (i)
1% of the aggregate number of Class A common stock and pre-funded warrants issued in the 2025 PIPE Offerings, plus
(i1) 0.5% of the aggregate number of Class A common stock underlying the stapled warrants issued in connection with
the 2025 PIPE Offerings for his services related to the implementation of the DAT strategy for the Company. This
amount was determined to be 1,109,118 RSUs (the “Executive Chairman RSUs”). Further, following the closing of the
2025 PIPE Offerings and within 10 business days of the exercise of a Cash Stapled Warrant issued to investors in the
2025 PIPE Offerings, the Company shall issue to Mr. Chee an additional RSU award equal to 0.5% of the number of
shares of the Company’s Class A common stock issuable upon the exercise of the Cash Stapled Warrants (“Cash Stapled
Warrant RSUs”). The grant of each such RSU grants shall be subject to stockholder approval of the increase in the
shares available under the 2022 Plan.

The fair value of RSUs granted during the year ended December 31, 2025 was based on the closing price of the
Company’s Class A common stock on the Nasdaq Capital Market on the day of the grant. As of December 31, 2025, the
Executive Chairman RSUs issued to Mr. Chee were granted following stockholder approval of the increase in shares
available under the 2022 Plan on October 30, 2025 and were immediately vested on October 30, 2025. The Executive
Chairman RSUs plan to be settled following the registration of the increased shares available under the 2022 Plan in
2026. As of December 31, 2025, no RSUs were granted under the Cash Stapled Warrant RSUs.

The following table summarizes nonvested RSU activity during the year ended December 31, 2025:

Weighted Average

Grant Date

Shares Fair Value
Nonvested as of December 31,2024 .. ........ ... ... .. ... .. . . .. . ... — —
Granted. . .. ... 1,109,118 5.98
VEsted. . oo (1,109,118) 5.98
Nonvested as of December 31,2025 . ........ ... .. .. .. ... ... .. ... .. ... — $ —

Total stock-based compensation expense was as follows (in thousands):

Years Ended

December 31,
2025 2024
CoSt OF SALES. . ..\ttt $ 27 $ 28
Selling, general and administrative .. .......... ... ..ttt 8,916 2,008
Research and development. . . ... ... i 307 486
Total stock-based compensation EXPense . . ....ooveeeeeeeeeeeeeeeeeeeeaaaann... $ 9,250 $ 2,522
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On September 18, 2025, the Board approved a resolution to accelerate vesting for all stock options outstanding under the
2022 Plan to November 30, 2025 if the stock options are not vested as of that date. As the vesting acceleration only affected
the timing of when the options vest and not the calculation to determine fair value of the underlying options, no
modification to the fair value of the underlying grants was required and the Company will accelerate recognition of the
remaining expense as of November 30, 2025 in accordance with the accelerated vesting schedules. As of December 31,
2025, the total remaining unrecognized compensation expense related to nonvested stock options was $15 thousand which
will be amortized over the weighted-average remaining requisite service period of 1.9 years.

10. BASIC AND DILUTED LOSS PER SHARE

The table below presents the computation of basic and diluted loss per share (in thousands, except share and per share
information):

Years Ended
December 31,

2025 2024
Basic and diluted:
Net loss available to common stockholders .................................. $ (40,890) $ (11,742)
Weighted average common shares outstanding — ®®® ... L 22,047,841 3,577
LoSS PEr Share . ... ..o $ (1.85) § (3,282.26)

(D" In May 2024, in connection with the 2024 Public Offering, the Company issued and sold Pre-funded Warrants
exercisable for an aggregate of 2,859 shares of Class A common stock. The Pre-funded Warrants are included in the
computation of basic and diluted loss per share as of the issuance date.

@ The weighted average number of common shares outstanding as of December 31, 2025 includes the Abeyance
Shares from the exercise of the Existing Warrants, the exercise of which was fully paid by the Holders and requires
no further consideration for the delivery of the shares of Class A common stock. Therefore, the Abeyance Shares
were subsequently issued at the direction of the Holder.

) In September 2025, in connection with the 2025 PIPE Offerings, the Company issued and sold 2025 Pre-funded
Warrants exercisable for an aggregate of 36,261,239 shares of Class A common stock. The 2025 Pre-funded
Warrants are included in the computation of basic and diluted loss per share as of the issuance date. Refer to Note 8
for additional information about the 2025 PIPE Offerings and the 2025 Pre-Funded Warrants.

The following outstanding securities, presented based on outstanding amounts as of the end of each period, were not
included in the computation of diluted loss per share for the periods indicated, as they would have been anti-dilutive due
to the net loss in each period.

Years Ended
December 31,
2025 2024
StOCK OPtIONS . .« vttt 127,835 2,788
Restricted sStoCK UNItS ... ..ot 1,109,118 —
WAITANES. . . .ot 81,344,891 8,595

11. RELATED PARTIES
Strategic Advisory Agreement
In connection with the 2025 PIPE Offerings, the Company entered into the Strategic Advisory Agreement with Pantera

and Summer. Pantera and Summer are leading investment companies in the digital asset industry. Under the terms of the
agreement, the Advisors will provide strategic advisory services in connection with the expansion and diversification of
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the Customer’s core business through integration of cryptocurrency and digital asset strategies in its product offerings
and as part of its SOL treasury management strategy for two years. As consideration for these services, Pantera and
Summer received the Advisor Warrants to purchase shares of the Company’s Class A common stock as discussed in
more detail in Note 8.

During the year ended the Company recognized pass-through expenses from Summer of $0.2 million, which is
permissible under the Strategic Advisory Agreement and is classified under selling, general and administrative operating
expense in the statement of operations. As of December 31, 2025 the Company has a balance of $32 thousand in
Accounts Payable due to Summer under the Strategic Advisory Agreement. During the year ended December 31, 2025,
the Company also granted RSUs to Mr. Chee as part of his Executive Chairman Agreement, see Note 9.

Trading Advisory Agreement

In connection with the 2025 PIPE Offerings, the Company entered into a Trading Advisory Agreement (the “Trading
Advisory Agreement”) with Pantera, pursuant to which the Company engaged Pantera to manage the investment of
substantially all of Company’s digital assets, digital asset derivatives, cash and other assets for an initial term of ten (10)
years, which term automatically renews for successive periods of one (1) year each, subject to the mutual agreement of
the Company and Pantera. The management fees pursuant to the Trading Advisory Agreement shall be equal to: (a)
1.0%, if the Client’s Assets Under Management is less than or equal to $1 billion, (b) 0.75% per annum of assets under
management (“AUM”) if AUM is more than $1 billion but less than or equal to $5 billion and (c¢) 0.50% per annum of
AUM if AUM is more than $5 billion.

During the year ended December 31, 2025 the Company recognized $1.1 million in trading advisory fees in connection
with the Trading Advisory Agreement for the management fee for Company AUM by Pantera and is classified under
selling, general and administrative operating expense in the statement of operations. As of December 31, 2025 the
Company has a balance of $0.3 million in Accounts Payable due to Pantera under the Trading Advisory Agreement.

12. INCOME TAXES

The Company's loss before provision for income taxes was generated from operations in the United States and outside of
the United States as follows (in thousands):

Years Ended December 31,

2025 2024
UeS. et $ (40,280) $ (11,303)
NON-U.S. oo e (610) (439)

$ (40,890) $ (11,742)

The benefit from or provision for income taxes differs from the amount computed by applying the federal statutory
income tax rate to the Company's loss before income taxes as follows for the periods indicated (in thousands):

Year Ended December 31,

2024
Income tax benefit at United States federal statutory rate . ........... $ (2,466)
Derivative liability .......... ... .. . (626)
Share based payments. . .. ... 125
Tax credits . . ..ot (189)
Foreign income taxed at foreignrate............................. (24)
Other permanent difference . ........... ... ... ... ... ... 119
Other oo 7

Increase in valuation allowance . . ............. .. .. ... 3,054
INCOME taX EXPENSE .+ oo vttt ettt ettt eeeens $ —

F-29



Year Ended December 31,

2025

US federal statutory tax rate at 21% . ... i 21.00% $ (8,587)
State and local income taxes, net of federal income tax effect ........................ 0.00% —
Foreign tax effects. . ... ..ot (0.31%) 128
Changes in valuation allowance. . .............. ottt (101.39%) 41,457
Nontaxable or nondeductible items . .. ...ttt —

Change in fair value of derivative liability . .. ............. . ... . ... ... ... ... 204.39% (83,577)

Equity fiInancing Costs .. ... ... i (100.24%) 40,989

Other nontaxable or nondeductibleitems ... ....... ... ... .. ... .. i, 0.14% (58)

Section 162(m) ComMPeNSation. . . . .. ..ottt ettt e ettt e (3.26%) 1,334
Other reconciling items

Unrealizable federal net operating loSSes . . ... ...ttt (20.31%) 8,306

Other reconCiling it@MS . . . .. .ottt ettt e e e (0.02%) 8
Effective tax rate . . ... .. ... . ... 0.00%) $ —
The (benefit from) provision for income taxes consisted of the following for the periods indicated:

Year Ended December 31,
2025

Current

Federal ... ... .. $ —

St . . o —

Foreign . ... e —
Deferred

Federal ... ...

St . . o

Foreign . ... —
Total. . ..o $ —

Deferred income taxes reflect the net tax effects of the temporary differences between the carrying amounts of assets and
liabilities for financial reporting purposes and the amounts used for income tax purposes. Significant components of the
Company's deferred tax assets and liabilities were as follows for the periods indicated (in thousands):

As of December 31,

2025 2024
Deferred tax assets
Net operating loss carryforwards. . ......... ...t e $ 27,562 $ 32,635
Tax credit carryforwards . ........ ... 2,241 1,419
Stock-based COMPENSAtION. . . ..ottt ettt et it 4,742 3,967
Compensation and benefits .. ............ . i 164 195
Deferred revenue. . .. ..ot — 31
Unrealized foreign currency 10SSes . . ... oo vttt 8 320
Unrealized gain/loss on digital assets .. ...t 66,050 —
Research and development. .. ....... ... . i e 1,156 2,486
O her . oo 22 36
Total deferred tax aSSetS. . . ..ot ittt e 101,945 41,089
Deferred tax liabilities
Property and equipment . . .. ... ... — @)
Other . ..o — 3)
Total deferred tax liabilities. . ...... ... ot e — @)
Valuation allowance .. ... .. . (101,945) (41,082)
Netdeferred tax assets . .................... ... i $ — 3 —
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As of December 31, 2025, the Company has accumulated non-capital losses totaling $5.1 million in Canada, Federal net
operating losses (“NOLs”) of $97.5 million in the U.S., and State NOLs of $95.9 million in the U.S. which may be available
to carry forward and offset future years’ taxable income. The Company has $39.5 million of pre-Tax Cuts and Jobs Act
NOLSs that would begin to expire in 2032, but these have been written off in accordance with the 382 limitation detailed
below. The $97.5 million of Federal NOLs do not expire. State NOLs of $74.6 million begin to expire starting in 2032
through 2045. The remaining $21.4 million of State NOLs are available to be carried forward indefinitely.

The Company is in the process of completing an analysis through December 31, 2025 of its ownership changes since
formation in accordance with Section 382 of the Internal Revenue Code of 1986, as amended. The analysis determined
that the Company experienced a Section 382 ownership change on September 18, 2025. As a result of the ownership
change, the Company’s NOLs are subject to an annual limitation of approximately $0.1 million per year. Additionally, as
a result of the ownership change, approximately $39.6 million of are not expected to be realizable. These unrealizable
NOLs have been written off and are included in the accumulated numbers above.

Uncertain Tax Positions

The Company has adopted certain provisions of ASC 740, “Income Taxes”, which prescribes a recognition threshold and
measurement attribute for the recognition and measurement of tax positions taken or expected to be taken in income tax
returns. The provisions also provide guidance on the de-recognition of income tax assets and liabilities, classification of
current and deferred income tax assets and liabilities, and accounting for interest and penalties associated with tax
positions.

The Company files income tax returns in the U.S. federal jurisdiction, and in various state and foreign jurisdictions. The
Company’s tax returns are subject to tax examinations by U.S. federal and state tax authorities, or examinations by foreign
tax authorities until the expiration of the respective statutes of limitation. The Company currently has no tax years under
examination.

As of December 31, 2025, the Company does not have an accrual relating to uncertain tax positions. It is not anticipated
that unrecognized tax benefits would significantly increase or decrease within 12 months of the reporting date.

The amounts of cash taxes paid by the Company are as follows:

Year Ended December 31,
2025
Federal ... ... ... $ —
State
N W JOTSEY .« . vttt 4,000
ATLOther State. . . .. ... 2,500
Income taxes, net of amounts refunded. .. ........ ... .. ... .. .. ... .. ... ... ... $ 6,500

13. DEFINED CONTRIBUTION PLAN

The Company’s employees in the United States are eligible to participate in the Helius Medical Inc. Savings Plan, as
amended, a safe harbor 401(k) plan (“401(k) Plan”). The 401(k) Plan allows eligible employees to make contributions
through payroll deductions up to IRS limits. The Company matches the first 3% of the participant's annual eligible
compensation contributed to the plan on a dollar-for-dollar basis and matches the next 2% of the participant's annual
eligible compensation to the plan on a 50% basis. Pursuant to the 401(k) safe harbor provisions, the Company’s
matching contributions are 100% vested. For the years ended December 31, 2025 and 2024, the Company’s defined
contribution plan expense was $129 thousand and $137 thousand, respectively.
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14. GEOGRAPHIC INFORMATION
Geographic Information
The following table presents the Company’s revenue disaggregated by geographic area (in thousands):

Years Ended
December 31,

2025 2024

Staking rewardS INCOME . . . . ..o vttt et it $ 5,469 % —
Product sales, net:

United States . ... ..o 229 181

Canada. .. ..o 191 295

Total product sales, Nt ... .......o it 420 476

Other TEVENUE . . ..ottt ettt e e e e e e e 128 44

TOtAl TEVENUE. . . o o ottt et e e e e e e e e e $ 6,017 $ 520

Four customers accounted for 71% and two customers accounted for 72% of net product sales for the years ended
December 31, 2025 and 2024, respectively. Two customers accounted for 100% of accounts receivable, net both as of
December 31, 2025 and 2024.

Long-lived assets are held in the United States and Canada with the majority of long-lived assets being held in the
United States as of December 31, 2025 and 2024. As of December 31, 2025, the carrying value of long-lived assets held
in Canada is $0.

15. SUBSEQUENT EVENTS
Digital Assets

Subsequent to December 31, 2025, the value of liquid SOL to USD declined significantly. The price per SOL as of
March 27, 2026 (midnight UTC) was $83.05, a 33% decline as compared to December 31, 2025. The Company has not
adjusted the carrying value of digital assets as of December 31, 2025 because this decline relates to conditions arising
after the balance sheet date.

Share Purchase Agreement

On March 17, 2026, Solana Company (Hong Kong) Limited entered into a share purchase agreement to acquire, directly
or indirectly, all of the issued share capital of a Hong Kong trust company. The acquisition is anticipated to close in the
second quarter of 2026, subject to the satisfaction of regulatory approvals and other customary closing conditions. The
total purchase price for the acquisition is $2 million, consisting of 50% payable in cash and 50% payable via issuance of
our Class A common stock.

Share Repurchase Program

As of March 27, 2026, the Company has repurchased 1,531,032 shares of its Class A common stock (“Repurchased
Shares”) at a weighted-average purchase price of $2.21 per share. Repurchased Shares are held in treasury.

Warrant Exercises
Subsequent to December 31, 2025, 2,297,480 shares of Class A common stock were issued for pre-funded warrants

exercised but not issued in 2025 and 10,527,247 pre-funded warrants were exercised for 10,523,392 shares issued as a
result of the cashless exercise provision. As of March 27, 2026 20,166,021 pre-funded warrants remain outstanding.
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SIGNATURES

Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, the registrant has duly
caused this report to be signed on its behalf by the undersigned, thereunto duly authorized.

SOLANA COMPANY
Dated: March 30, 2026 By: /s/ Dane C. Andreeff

Dane C. Andreeff
President and Chief Executive Officer

Pursuant to the requirements of the Securities Exchange Act of 1934, this report has been signed below by the following
persons on behalf of the registrant and in the capacities and on the dates indicated.

By /s/ Dane C. Andreeff Date: March 30, 2026
Dane C. Andreeff
President, Chief Executive Officer (Principal Executive
Officer) and Director

By /s/ Jeffrey S. Mathiesen Date: March 30, 2026
Jeffrey S. Mathiesen
Chief Financial Officer (Principal Financial Officer and
Principal Accounting Officer), Treasurer, and Secretary

By /s/ Joseph Chee Date: March 30, 2026
Joseph Chee
Executive Chairman and Director

By /s/ Paul Buckman Date: March 30, 2026
Paul Buckman
Director

By /s/ Blane Walter Date: March 30, 2026
Blane Walter
Director

By /s/ Sherrie Perkins Date: March 30, 2026
Sherrie Perkins
Director

By /s/ Edward M. Straw Date: March 30, 2026
Edward M. Straw
Director

By /s/ Cosmo Jiang Date: March 30, 2026
Cosmo Jiang
Director
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