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Unless the context otherwise indicates, references to “IPM,” “we,” “our,” “us” and the “Company” refer to Intelligent
Protection Management Corp. and its subsidiaries on a consolidated basis.

IPM, our logo and other trademarks or service marks appearing in this report are the property of Intelligent Protection
Management Corp. Trade names, trademarks and service marks of other companies appearing in this report are the
property of their respective owners. Solely for convenience, the trademarks, service marks and trade names included in
this report are without the ®, or other applicable symbols, but such references are not intended to indicate, in any way,
that we will not assert, to the fullest extent under applicable law, our rights or the rights of the applicable licensors to
these trademarks, service marks and trade names.



FORWARD-LOOKING STATEMENTS

Certain statements contained in this Annual Report on Form 10-K constitute “forward-looking statements” as defined
in Section 27A of the Securities Act of 1933, as amended (the “Securities Act”), and Section 21E of the Securities
Exchange Act of 1934, as amended (the “Exchange Act”), that are based on current expectations, estimates, forecasts
and assumptions and are subject to risks and uncertainties. Words such as “anticipate,” “assume,” “began,” “believe,”
“budget,” “continue,” “could,” “estimate,” “expect,” “forecast,” “goal,” “intend,” “may,” “plan,” “potential,” “predict,”
“project,” “seek,” “should,” “target,” “would” and variations of such words and similar expressions are intended to
identify such forward-looking statements. All forward-looking statements speak only as of the date on which they
are made. Such forward-looking statements are subject to certain risks, uncertainties and assumptions relating to
factors that could cause actual results to differ materially from those anticipated in such statements, including, without

limitation, the following:
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. the possibility of security vulnerabilities, cyber-attacks and network disruptions, including breaches of
data security and privacy leaks, data loss, and business interruptions;

. our ability to operate our secure private cloud through our data centers;

. the intense competition in the industry in which our business operates and our ability to effectively compete
with existing competitors and new market entrants;

. our ability to consummate favorable acquisitions and effectively integrate any companies or businesses
that we acquire;

. the impact of adverse economic and market conditions, including those related to fluctuations in inflation
and geopolitical conflicts;

. our reliance on a limited number of customers for a material portion of our revenues and income;
. the impact of possible failures of our hardware systems and infrastructure at our data centers;
. our reliance on network infrastructure, including Internet, telecommunications and fiber optic network

connectivity providers;

. the impact of real or perceived errors, failures or bugs in our customer solutions, software or technology;
. our ability to attract new customers, retain existing customers and sell additional services to customers;

. our reliance on Microsoft Corporation and others for software licenses and other intellectual property;

. our reliance on our executive officers and consultants;

. our ability to attract and retain qualified personnel;

. our ability to obtain additional capital or financing when and if necessary, to execute our business plan,

including through offerings of debt or equity or the sale of any of our assets;

. the impact of any claim that we have infringed on intellectual property rights of others;
. our ability to protect our intellectual property rights;

. changes in laws, government regulations and policies and interpretations thereof; and

. other events outside of our control.

For a more detailed discussion of these and other factors that may affect our business, see the discussion in
“Item 1A. Risk Factors” and “Item 7. Management’s Discussion and Analysis of Financial Condition and Results of
Operations™ in this report. We caution that the foregoing list of factors is not exclusive, and new factors may emerge,
or changes to the foregoing factors may occur, that could impact our business. We do not undertake any obligation to
update any forward-looking statement, whether written or oral, relating to the matters discussed in this report, except
to the extent required by applicable securities laws.

il



PART I
ITEM 1. BUSINESS

Company Overview

We provide a comprehensive range of [T-related services, including managed IT security services, secure private cloud
hosting, managed backup and disaster recovery, professional services, procurement services, web hosting, and other
related services including consulting and implementing technology solutions for large enterprise and commercial
clients across the United States as well as small-and-medium sized businesses. We also offer and support our ManyCam
software, which is a live streaming software and virtual camera that allows users to deliver professional live videos
on streaming platforms, video conferencing apps and distance learning tools. We have an over 20-year history of
technology innovation and hold eight patents.

On January 2, 2025 (the “Closing Date”), we completed (i) the acquisition of Newtek Technology Solutions, Inc., a
New York corporation (“NTS”), and such acquisition, the “Acquisition”), and (ii) the sale of our telecommunications
services provider, “Vumber”, as well as our “Paltalk” and “Camfrog” applications and certain assets and liabilities
related to such services provider and applications (such sale, the “Divestiture,” and, together with the Acquisition,
the “Transactions”). Prior to the completion of the Transactions, we operated a network of consumer applications.
Our product portfolio included Paltalk, Camfrog and Tinychat, which together hosted a large collection of
video-based communities. Our other products included Vumber, a telecommunications service provider. Following
the Divestiture, we are no longer engaged in the business of providing video-based, live streaming, virtual camera
and telecommunications software to consumers, as and to the extent such businesses were previously conducted by
us pursuant to the Vumber, Paltalk and Camfrog applications. In addition, prior to the Closing Date, we ceased all
operations of our Tinychat service and application.

We were incorporated under the laws of the State of Delaware in 2005. Our principal executive office is located at 30
Jericho Executive Plaza Suite 400E, Jericho, NY 11753.

Our IT and Cloud-Based Solutions

We sell and provide a range of services across six core areas, each as further described below: (i) managed IT security
services, (ii) secure private cloud hosting, (iii) managed backup and disaster recovery, (iv) professional services,
(v) procurement services and (vi) web hosting.

1.  Managed IT Security Services

Our managed IT security services provide clients with ongoing management and support of their IT systems and
services under a subscription or contract-based model. Our managed IT security services include proactive monitoring,
regular system maintenance, comprehensive cybersecurity management, data backup, and disaster recovery, as well
as help desk support for users. Managed IT security services are intended to ensure that a client’s IT infrastructure
and services remain operational, secure and optimized. Customers of our managed IT security services typically pay
a recurring fee, often based on service-level agreements that define the specific services and performance metrics.

2. Secure Private Cloud Hosting

Our secure private cloud hosting offerings include a digital infrastructure, which consists of dedicated and fully
isolated cloud environments designed to deliver security, control and compliance for business-critical applications and
client data.

We operate a secure private cloud from private suites in completely isolated areas that are leased within two Tier 3 data
center facilities located in Phoenix, Arizona, and Edison, New Jersey (the “Data Centers”), pursuant to certain license
agreements. As of December 31, 2025, the terms of the license agreements for the Data Centers located in Arizona and
New Jersey extended through 2027 and 2026, respectively. Subsequent to year end, we amended our agreement with
the Data Center in Phoenix, Arizona through August 31, 2032. Although we do not own or operate the Data Centers,
we aim to use the high-level operations and standards provided by the Data Centers through our license agreements
to provide our customers with secure and flexible cloud services. The Data Centers each conform to The Uptime
Institute’s Tier 3 Certification, which is a globally recognized standard for validating critical data center infrastructure.
The Tier 3 classification provides us with a degree of confidence that the Data Centers provide the necessary power,



cooling, maintenance, and fault tolerance required for secure and reliable operations. Our critical infrastructure, hosted
within the Data Centers, is designed to meet and exceed Tier 3 standards in all relevant categories. This allows us to
deliver secure and compliant services to customers within heavily regulated industries, including financial services
and healthcare, and other industries. Additionally, we incorporate a redundant, carrier-neutral network design for
communications paths, along with multiple hosting locations for our services, which improve the availability and
resilience of our cloud services.

We leverage state-of-the-art security measures, including data encryption, network segmentation, advanced firewalls,
multi-factor authentication and continuous monitoring to safeguard against unauthorized access and cyber threats.
We believe our secure private cloud hosting provides our clients with strong availability, data integrity and reliable
performance, while meeting stringent compliance requirements. Our secure private cloud hosting solutions are backed
by 24/7 support from our expert team, with the goal of delivering secure, flexible and resilient infrastructure tailored to
each client’s unique business needs. We actively engage with third parties to enhance our secure private cloud offerings
with artificial intelligence (“AI”) features and benefits. Revenue from such cloud services is recognized ratably over
the period in which the cloud services are provided.

3.  Managed Backup and Disaster Recovery

Our managed backup and disaster recovery solutions provide comprehensive protection for customers’ critical data
and IT infrastructure, which is intended to ensure business continuity and rapid recovery in the event of data loss,
cyberattacks or system failures. We utilize advanced backup technologies with automated, regular data backups,
off-site replication and secure storage to prevent data corruption or loss. Our disaster recovery solutions are designed
to offer quick restoration of systems and data with minimal downtime, supported by flexible recovery plans tailored
to meet customers’ specific needs. With continuous monitoring, end-to-end encryption, and expert support available
24/7, we aim to ensure that our customers’ data is secure, accessible and compliant with industry standards. Pricing for
our managed backup and disaster recovery solutions is based upon the customer contract and depends on the amount
of backup storage needed. Customers are typically charged set rates per the contract and are charged monthly based
on usage.

4.  Professional Services

Our professional services include the design and implementation of a wide range of I'T products and services, such as
cybersecurity, software planning, IT infrastructure, data center design and configuration, hybrid or cloud computing
solutions, website development, developing or integrating systems and software, and IT cost management. In addition,
we are planning to launch an Al Data Readiness solution in the second quarter of 2026 that we believe will improve
the reliability, security, and outcome of adopting Al technologies by assessing, structuring, and securing business data
in a safe and effective manner.

5. Procurement Services

We offer two types of procurement services to our customers. We can either: (i) obtain software and hardware products
on behalf of our customers, in which case our vendors drop ship the products to our end customers, or (ii) obtain
hardware or software on behalf of our customers and perform additional configuration and/or add additional inputs
to the products before the products are shipped to our customers. In the instance where we sell hardware and software
products as a solution bundled with services, we typically obtain the products or software from our vendors, add the
additional inputs/configuration as detailed in the customer contract, and then ship the products to the end customer.
For each type of procurement service, our customers have their own negotiated contract and payment terms. When we
provide a combination of hardware and software products with the provision of services, we will separately identify
our performance obligations under the contract and the hardware and/or software products or services that will be
provided. The total transaction price for an arrangement with multiple performance obligations is typically allocated
at contract inception to each performance obligation in proportion to the stand-alone selling price of the hardware or
software. The selling price is the price at which we would sell a promised good or service separately to a customer.
We estimate the price based on observable inputs, including direct labor hours and allocable costs, or use observable
stand-alone prices when they are available.



6. Web Hosting

Our web hosting services consist of several advanced security measures, including Secure Sockets Layer and
Transport Layer Security (“SSL/TLS”) encryption, firewalls, distributed denial-of-service (“DDoS”) protection,
malware scanning, and secure server configurations. Our web hosting services include features such as regular data
backups, web application firewalls, strict access control policies and continuous monitoring and expert support, all
of which are intended to ensure our customers’ compliance with industry standards and provide a reliable and secure
environment for our customers’ online presence. Our web hosting services are designed to provide customer websites
with an additional layer of protection from cyber attacks and threats. Each of our customers has their own contract and
payment terms with respect to our web hosting services. The duration of such contracts is typically between one and
four years, although the term may vary based on the needs of each particular customer. Customers of our web hosting
services are invoiced on a monthly basis and pay a monthly fee, with revenue recognized on a monthly basis.

Our ManyCam Software Product

In addition to our IT and cloud-based solutions, we offer and support our ManyCam software, which is a live streaming
software and virtual camera that allows users to deliver professional live videos on streaming platforms, video
conferencing apps and distance learning tools. The ManyCam software provides multiple camera feeds, backgrounds
and effects while also enabling users to share presentations, spreadsheets and documents. We cross sell ManyCam as
an offering for our customers and seek to optimize our cross-selling efforts of ManyCam with our other technology
solutions.

Customers

We serve a diverse customer base across various industries including, among others, finance, legal, healthcare and
manufacturing, providing innovative solutions that enhance operational reliability and prevent cybersecurity risk.

Seasonality

Other than our procurement services, our business generally does not experience significant seasonality, and demand
for our solutions remains steady throughout the year. Our procurement services experience a seasonal pattern, as
revenues are typically lower as our customers get closer to the end of their budgeted spending periods, which generally
tend to be the fourth quarter of a given fiscal year.

Employees and Human Capital

We are committed to fostering a diverse and inclusive workplace, investing in employee development, and maintaining
a strong culture of innovation and collaboration. As of March 13, 2026, we had 53 full-time employees and one
part-time employee. We believe that our future success depends, in part, on our continued ability to hire, assimilate
and retain qualified personnel. We attract and retain employees by offering training, bonus opportunities, competitive
salaries and a comprehensive benefits package.

Our Business Strategies

Cloud Infrastructure and Cybersecurity Solutions

Our continued growth depends on attracting new customers through the introduction of new services and further
penetration of the cloud infrastructure and cybersecurity sectors. Our principal growth strategy is to invest in the
development of proprietary solutions, expand our sales and marketing efforts with respect to such solutions, and
increase our customer base through potential platform partnerships and new and existing advertising campaigns that
we run through internet and mobile advertising networks, all while balancing the capital needs of our business. With
respect to our cloud infrastructure solutions, we intend to drive growth by leveraging strategic partnerships, expanding
our market reach by leveraging our high-performance, scalable solutions, and optimizing deployment speed to meet
the evolving needs of enterprises migrating to the cloud. Our strategy for cybersecurity solutions focuses on delivering
cutting-edge, compliance-driven security solutions through an integrated approach, prioritizing proactive threat
mitigation, automation, and seamless implementation to enhance customer trust and accelerate adoption.



Our strategy is to approach these opportunities in a measured way, being mindful of our resources and evaluating
factors such as potential revenue, time to market and amount of capital needed to invest in the opportunity.

Acquiring and Investing in Complementary Technologies and Businesses

Our strategy also includes acquiring or investing in technologies, solutions or businesses that complement our business
and cross-selling them to additional synergistic businesses. In furtherance of this strategy, we have strategically added
specialized employees and complementary products and technologies to our existing business. In addition, we continue
to explore strategic opportunities, including, but not limited to, potential mergers or acquisitions of other assets or
entities that are synergistic to our business.

Defend our Intellectual Property

As of the date of this report, we have a portfolio of eight issued patents. We have successfully defended certain of
our intellectual property in the past and have historically generated revenue through licensing fees for the use of our
patents. We intend to continue defending our intellectual property rights.

Marketing Strategy

We invest in advertising and marketing primarily for the purpose of acquiring clients for our products and solutions. By
emphasizing our deep expertise in cloud infrastructure, cybersecurity and managed services, we differentiate from
commodity providers through a consultative approach that drives strategic value. We aim to accelerate growth through
targeted industry verticals, strategic partnerships, and direct client engagement, leveraging our proven ability to
streamline IT operations, enhance security postures, and enable businesses to focus on their core objectives. We
believe our proactive, high-touch service model ensures long-term client relationships and sustained competitive
advantage in a rapidly evolving market.

We sell our solutions exclusively through our sales force. Our sales force is comprised of senior account executives
that concentrate on named account territories, senior solution architects that provide dedicated support to our senior
account executives and affiliate sales efforts, as well as other sales personnel that manage inbound leads from our
website and referrals from NewtekOne, Inc. (“Newtek™) under our referral arrangement (as further described below).
In addition to managing client relationships, our sales force is focused on expanding the number of solutions our
customers purchase from us by introducing them to additional solutions. We also utilize search engine optimization,
search engine marketing, generative engine optimization and targeted marketing campaigns in furtherance of our
goals.

Competition and Our Industry

Competition in our industry remains fierce. The market for cloud-managed IT and cybersecurity solutions is extremely
dynamic and is undergoing constant change. We believe this environment creates significant opportunities for us as
well as our direct and indirect competitors. Our principal competitors are managed IT service providers, such as Konica
Minolta Business Solutions, Rackspace Technology, Inc., Cognizant Technology Solutions Corporation, NTT Ltd., All
Covered, Flexential, DXC Technology Company, Logicalis Group, Insight Enterprises, Inc. and CDW Corporation.

Many of our competitors have substantially greater financial, managerial, technological and other resources than we
do and may be more effective at developing, promoting and supporting their products. Additionally, our competitors
may offer products and services that we do not provide, which may have desirable features or may be offered at lower
prices. In addition, many of our competitors have more extensive customer bases and broader customer relationships
than we have, including relationships with our potential customers. Additionally, we have arrangements with several
third-party partners that enable us to incorporate Al features into our secure private cloud offerings. Developments in
the Al sector are occurring at a rapid pace, and our competitors’ services may already include similar or superior Al
features.

In order to compete effectively, we seek to offer solutions that are differentiated from existing services, superior in quality
and more appealing than those of our competitors. We believe that our solutions compete favorably against those offered
by our competitors due to our hands-on, white-glove consulting approach, which we believe goes beyond standard
offerings to deliver personalized, expert driven solutions. Unlike providers that take a one-size-fits-all-approach, we



aim to strategically advise our customers, enabling businesses to offload complex IT, cloud, and cybersecurity needs to
a trusted advisor. This allows our customers to focus on higher-value initiatives, while we provide execution, proactive
problem solving, and a fully-optimized technology environment tailored to their specific goals.

Governmental Regulations and Other Compliance Obligations

We are subject to a number of U.S. federal and state laws, regulations and policies that affect companies conducting
business on the internet, many of which are still evolving and being litigated in the courts and could be interpreted
in ways that could harm our business. These laws and regulations may involve, among other things, Al, intellectual
property, distribution of content, electronic contracts, competition, wiretapping, consumer protection and taxation. The
application and interpretation of these laws, regulations and policies are often uncertain and may have unpredictable
consequences, particularly in the new and rapidly evolving industry in which we operate.

We are subject to periodic examination by regulators under the authority of the Federal Financial Institutions
Examination Council (“FFIEC”) under its Guidance on the Supervision of Technology Services Providers and the
Gramm-Leach-Bliley Act of 1999, and federal, state and other laws that apply to technology service providers for
financial institutions, as a result of the services we provide to the institutions and entities they regulate. As a technology
service provider, we are examined by federal financial regulators on a rotating basis. These examinations are based on
guidance from the FFIEC, which is a formal interagency body empowered to prescribe uniform principles, standards
and report forms for the examination of financial institutions and to make recommendations to promote uniformity in
the supervision of financial institutions. The examinations cover a wide variety of subjects, including our management,
acquisition and development activities, support and delivery, information technology audits, cybersecurity, as well as
our disaster preparedness and business recovery planning. The FFIEC has broad supervisory authority to remedy any
shortcomings identified in an examination. Following an examination, our financial institution customers may request
the open section of the report of examination through their lead examination agency.

In addition, the regulatory landscape related to generative Al and machine learning is rapidly evolving and is likely to
remain uncertain for the foreseeable future. As we develop products or incorporate generative Al and machine learning
technologies from third parties, we must comply with applicable laws and regulations.

Company Internet Site and Availability of SEC Filings

Our corporate website is located at www.ipm.com. We make available on that site, as soon as reasonably practicable,
our Annual Reports on Form 10-K, Quarterly Reports on Form 10-Q, proxy statements, Current Reports on Form 8-K,
other reports filed with or furnished to the Securities and Exchange Commission (“SEC”), as well as any amendments
to those filings. Our SEC filings, as well as our Code of Conduct and other corporate governance documents, can
be found in the Investor Relations section of our site and are available free of charge. Amendments to our Code of
Conduct and any grant of a waiver from a provision of the Code of Conduct requiring disclosure under applicable SEC
rules will be disclosed on our website. Information on our website is not part of this Annual Report on Form 10-K. In
addition, the SEC maintains a website at www.sec.gov that contains reports, proxy and information statements, and
other information regarding us and other issuers that file electronically with the SEC.

ITEM 1A. RISK FACTORS
Risks Related to Our Business

We could be adversely affected by information security breaches or cyber security attacks.

Our web and cloud services involve the storage and transmission of our customers’ and employees’ proprietary
information. Our business relies on our digital technologies, computer and email systems, software and networks
to conduct our operations. Our technologies, systems and networks may become the target of criminal cyber-attacks
or information security breaches that could result in the unauthorized release, gathering, monitoring, misuse, loss or
destruction of confidential, proprietary and other information of us or third parties with whom we deal, or otherwise
disrupt our or our customers’ or other third parties’ business operations. It is critical to our business strategy that our
facilities and infrastructure remain secure and are perceived by the marketplace to be secure. Although we believe
we employ appropriate security technologies, we cannot guarantee that the security technologies (including data
encryption processes, intrusion detection systems) we employ, the comprehensive risk assessments we conduct, or



our other internal control procedures will ensure the security of our customers’ data. If our security measures are
breached due to third-party action, employee error or otherwise, and as a result, our customers’ data becomes available
to unauthorized parties, we could incur liability and our reputation would be damaged, which could lead to the loss of
current and potential customers.

Furthermore, we maintain a work-from-home policy for our employees. Remote work and remote access increase our
vulnerability to cybersecurity attacks. We may see an increase in cyberattack volume, frequency and sophistication
driven by the global enablement of remote workforces. We seek to detect and investigate unauthorized attempts and
attacks against our network, products and services and to prevent their recurrence where practicable through changes
to our internal processes and tools and changes or updates to our products and services; however, we remain potentially
vulnerable to additional known or unknown threats. In some instances, we and our customers can be unaware of an
incident or its magnitude and effects. Additionally, the rapid evolution and increasing prevalence of Al technologies has
increased our cybersecurity risks. Moreover, globally there has been an increase in cybersecurity attacks, particularly
as a result of international conflicts. The risk of state-supported and geopolitical-related cyber-attacks may increase
in connection with the war, including the conflicts in Ukraine, Iran and the Middle East, and any related political or
economic responses and counter-responses. We may not discover all such incidents or activity or be able to respond or
otherwise address them promptly, in sufficient respects or at all.

In addition, we have in the past and may in the future be required to expend significant capital and other resources to
detect, remedy, protect against or alleviate breaches of our network and security, and we may not be able to remedy
these problems in a timely manner, or at all. Because techniques used by outsiders to obtain unauthorized network
access or to sabotage systems change frequently and generally are not recognized until launched against a target, we
may be unable to anticipate these techniques or implement adequate preventative measures.

Further, any breaches to our security measures in the future as a result of third-party action, employee error or otherwise
could increase the cost of cybersecurity insurance, which, in turn, could adversely affect our financial condition and
results of operations. Our existing general liability insurance coverage and the coverage we carry for cyber-related
liabilities may not continue to be available on acceptable terms or be available in sufficient amounts to cover one or
more large claims or that the insurer will not deny coverage as to any future claim. The successful assertion of one
or more large claims against us that are not covered or exceed available insurance coverage, or the occurrence of
changes in our insurance policies, including premium increases or the imposition of large deductible or co-insurance
requirements, could harm our business.

We rely on third-party license agreements with the owners of the Data Centers to operate our secure private cloud
which, if terminated, could have an adverse material effect on our business.

We operate a secure private cloud from private suites in completely isolated areas that are leased within two Tier 3
data center facilities located in Phoenix, Arizona, and Edison, New Jersey. We are party to license agreements with
Aligned Data Centers (Phoenix) PropCo, LLC and Iron Mountain Data Centers LLC with respect to the Data Centers
located in Phoenix, Arizona, and Edison, New Jersey, respectively, through which we offer our secure private cloud
hosting services. The Data Centers host our critical infrastructure and are designed to conform to the global standards
for such centers. Although the terms of the license agreements for the Data Centers located in Arizona and New Jersey
currently extend through 2032 and 2026, respectively, such license agreements may not continue to be available on
commercially reasonable terms, or at all. Additionally, termination of such license agreements would require us to
identify replacement facilities for our secure private cloud hosting services, which may not be available at all. Any
delay or interruption in our ability to meet demand for our secure private cloud hosting services and other [T-related
services will result in the loss of potential revenues and could have a material adverse effect on our business, results
of operations, and financial condition.

We operate in a highly competitive industry in which technological change can be rapid.

The information technology industry involves a broad range of rapidly changing technologies, including Al. Our
equipment and the technologies on which it is based may not remain competitive over time, and others may develop
superior technologies that render our products non-competitive, without significant additional capital expenditures.
Some of our competitors are significantly larger and have substantially greater market presence, as well as greater
financial, technical, operational, marketing and other resources and experience than we do. In the event that such a



competitor expends significant sales and marketing resources in one or several markets in which we operate, we may
not be able to compete successfully in such market(s). We believe that competition will continue to increase, placing
downward pressure on prices. Such pressure could adversely affect our gross margins if we are not able to reduce our
costs commensurate with such price reductions.

We rely on a limited number of customers for a material portion of our revenues and income.

A substantial portion of our revenue is derived from a limited number of customers. For instance, Newtek is currently
the largest customer of the Company, accounting for 32.5% of our revenue for the fiscal year ended December 31,
2025. The loss of, or a reduction in orders from, any one of our significant customers, adverse changes in their
procurement strategies, or their decision to terminate or not renew contracts — many of which are terminable on short
notice — could materially and adversely affect our business, financial condition, and results of operations.

Our technology solutions business depends on the efficient and uninterrupted operation of our Data Centers and
computer and communications hardware systems and infrastructure.

Despite precautions we implement against possible failure of our systems, interruptions could result from natural
disasters, power loss, the inability to acquire fuel for our backup generators, telecommunications failure, terrorist
attacks and similar events. We also lease telecommunications lines from local, regional and national carriers whose
service may be interrupted. Our business, financial condition and results of operations could be harmed by any damage
or failure that interrupts or delays our operations. Our insurance may not cover all of the losses or compensate us for
the possible loss of clients occurring during any period that we are unable to provide service.

Additionally, since the Data Centers through which we operate rely on third parties to provide power sufficient to meet
operational needs, the Data Centers could have a limited or inadequate amount of electrical resources necessary to
meet our customer requirements. The operators for the Data Centers attempt to limit exposure to system downtime
due to power outages by using backup generators and power supplies. However, these protections may not limit our
exposure to power shortages or outages entirely. Any system downtime resulting from insufficient power resources or
power outages could cause physical damage to equipment, increase our susceptibility to security breaches, damage
our reputation and lead us to lose current and potential customers, which would harm our business, financial condition
and results of operations.

Failure to have reliable Internet, telecommunications and fiber optic network connectivity and capacity from
third-party providers may adversely affect our results of operations.

Our success depends in part upon the capacity, reliability and performance of our network infrastructure, including
our Internet, telecommunications and fiber optic network connectivity providers. We depend on these companies to
provide uninterrupted and error-free service through their telecommunications networks. Some of these providers are
also our competitors. We exercise little control over these providers, which increases our vulnerability to problems
with the services they provide. We have experienced, and expect to continue to experience, interruptions or delays
in network service. Any failure on our part or the part of our third-party suppliers to achieve or maintain high data
transmission capacity, reliability or performance could significantly reduce customer demand for our services and
have a material and adverse effect on our business, financial condition and results of operations.

As our customers’ usage of telecommunications capacity increases, we will be required to make additional investments
in our capacity to maintain adequate data transmission speeds, the availability of which may be limited or the cost
of which may be on terms unacceptable to us. If adequate capacity is not available to us as our customers’ usage
increases, our network may be unable to achieve or maintain sufficiently high data transmission capacity, reliability
or performance. In addition, our business and results of operations would suffer if our network suppliers increased the
prices for their services and we were unable to successfully pass along the increased costs to our customers.

Real or perceived errors, failures or bugs in our customer solutions, software or technology could adversely affect
our business, financial condition and results of operations.

Undetected real or perceived errors, failures, bugs or defects may be present or occur in the future in our customer
solutions, software or technology or the technology or software we license from third parties, including open source
software. Despite testing by us, real or perceived errors, failures, bugs or defects may not be found until our customers



use our services. Real or perceived errors, failures, bugs or defects in our customer solutions could result in negative
publicity, loss of or delay in market acceptance of our services and harm to our brand, weakening of our competitive
position, claims by customers for losses sustained by them or failure to meet the stated service level commitments in
our customer agreements. In such an event, we may be required, or may choose, for customer relations or other reasons,
to expend significant additional resources to help correct the problem. Any real or perceived errors, failures, bugs or
defects in our customer solutions could also impair our ability to attract new customers, retain existing customers
or expand their use of our services, which could adversely affect our business, financial condition and results of
operations.

If we are unable to attract new customers, retain existing customers and sell additional services at comparable gross
margins to customers, our revenue and results of operations could be adversely affected.

Our ability to maintain or increase our revenues and make a profit may be impacted by a number of factors, including
our ability to attract new customers, retain existing customers and sell additional services at comparable gross margins
to our customers. In addition, as we seek to grow our customer base, we expect to incur higher customer acquisition
costs and, to the extent we are unable to retain and sell additional services to existing customers, our revenue and
results of operations may decrease.

Growth in the demand for our services may be inhibited, and we may be unable to profitably maintain or grow our
customer base for a number of reasons, such as:

. our inability to provide compelling services or effectively market them to new and existing customers;
. customer migration to platforms that we do not have expertise in managing;
. the inability of customers to differentiate our services from those of our competitors or our inability to

effectively communicate such distinctions;

. the decision of customers to host internally, in third-party cloud infrastructure, or in third-party colocation
facilities as an alternative to the use of our services;

. the decision of customers to use internal or other third-party resources to manage their platforms and
applications;

. reductions in IT spending by customers or potential customers;

. a reduction in the demand for our services due to macroeconomic factors in the markets in which we
operate;

. our inability to strengthen awareness of our brand;

. past or future cybersecurity-related incidents; and

. reliability, quality or compatibility problems with our services.

Moreover, we may face difficulty retaining existing customers over the long term. Certain customer contracts,
frequently have initial terms (typically from 24 to 36 months) and, unless terminated, may be renewed or automatically
extended for shorter, rolling periods after the initial term. Our customers have no obligation to renew their services
after their initial contract periods expire and any termination fees associated with an early termination may not be
sufficient to recover our costs associated with such contracts. In addition, most of our services can be canceled at any
time without penalty. As a result, we may face high rates of customer churn if we are unable to meet our customer
needs, requirements and preferences.

Our costs associated with generating revenue from existing customers are generally lower than costs associated
with generating revenue from new customers, and depending on the customer and the service offering, there may be
substantial variation in the gross margins associated with existing and new customers. Any failure by us in continuing
to attract new customers or grow our revenue from existing customers could have a material and adverse effect on our
business, financial condition and results of operations.



Our business depends on Microsoft Corporation and others for the licenses to use software and other intellectual
property in the managed technology solutions business.

Our managed technology business is built on technological platforms that rely on the Microsoft Windows products
and other intellectual property that we currently license. As a result, if we are unable to continue to have the benefit of
those licensing arrangements, or if the products upon which our platform is built become obsolete, our business could
be materially and adversely affected.

If we fail to hire and retain qualified employees and management personnel, our strategies and our business could
be harmed.

Our ability to be successful and to execute on our strategies depends on our ability to identify, hire, train and retain
qualified executives, IT professionals, technical engineers, software developers, operations employees and sales and
senior management personnel who maintain relationships with our customers and who can provide the technical,
strategic and marketing skills required for our company to grow. Our ability to execute on our sales strategy is also
dependent on our ability to identify, hire, train and retain a sufficient number of qualified sales personnel. There is
a shortage of qualified personnel in these fields, and like many other companies, we have encountered additional
challenges in hiring and retaining qualified personnel. We compete with other companies for this limited pool of
potential employees. Furthermore, the implementation of our strategies may result in changes throughout our
business, which may create uncertainty for our employees. Such uncertainties may impair our ability to attract, retain
and motivate key personnel and could cause customers, suppliers and others who deal with us to seek to change
existing business relationships. In addition, the industry in which we operate is generally characterized by significant
competition for skilled personnel, and as our industry becomes more competitive, it could become especially difficult
to retain personnel with unique in-demand skills and knowledge, whom we would expect to become recruiting targets
for our competitors. We may not be able to recruit or retain qualified personnel or successfully transition knowledge
from departing employees, and any failure to do so could cause a dilution of our service-oriented culture and weaken
our ability to develop and deliver existing or new operations and services, either of which could cause our business to
be negatively impacted.

Our future success is dependent, in part, on the performance and continued service of our executive officers.
Without their continued service, we may be forced to interrupt or eventually cease our operations.

We are dependent to a great extent upon the experience, abilities and continued service of Jason Katz, our Chief
Executive Officer and Chairman of the Board of Directors (the “Board”), Kara B. Jenny, our Chief Financial Officer
and director, Jared Mills, our President, and Adam Zalko, our Chief Operating Officer. The loss of the services of
these individuals would substantially affect our business or operations and could have a material adverse effect on our
business, results of operations or financial condition.

Because we recognize revenue from subscriptions over the term of the subscription, the full impact of downturns or
upturns in subscription sales may not be immediately reflected in our results of operations or financial condition.

Based on the variability of contract and service type offered with our managed IT security services, professional
services and secure private cloud hosting, we report deferred revenue for any unearned portion of revenue from
contracts we entered into during previous periods. In addition, we recognize subscription revenue from ManyCam
customers monthly over the term of the subscription, which are offered in twelve- and twenty-four-month terms. As a
result, much of the subscription revenue we report in each period is deferred revenue from subscription agreements or
other contracts entered into during previous periods. Consequently, a decline in certain new or renewed agreements in
any one quarter will negatively affect our revenue in future quarters. In addition, we might not be able to immediately
adjust our costs and expenses to reflect these reduced revenues. Accordingly, the effect of significant downturns
in user demand for our products and services may not be fully reflected in our results of operations until future
periods. Our subscription model for ManyCam also makes it difficult for us to quickly increase revenue generated
from ManyCam through additional sales in any period, as revenue from new subscribers must be recognized over the
term of the subscription. As a result, you should not rely on the amount of subscription revenue generated in prior
quarters as an indication of future results.



Our business is affected by general economic conditions, including inflation, and uncertainties affecting markets
in which we operate, and economic volatility could adversely impact our business.

Our overall performance depends in part on worldwide economic and geopolitical conditions. The United States has
experienced cyclical downturns from time to time in which economic activity was impacted by rising inflation, falling
demand for a variety of goods and services, restricted credit, poor liquidity, reduced corporate profitability, volatility
in credit and fluctuating interest rates, equity and foreign exchange markets, bankruptcies and overall uncertainty
with respect to the economy. These economic conditions can arise suddenly, and the full impact of such conditions
can remain uncertain. In addition, geopolitical developments, such as existing and potential wars, trade wars or
other conflicts, changes in foreign policy and other events are beyond our control. Any form of civil unrest or other
conflict can increase levels of political and economic unpredictability regionally or globally and has the potential to
increase the volatility of global financial markets. Any of these effects could have a material and adverse impact on our
business, financial condition and results of operations. Sustained levels of high inflation could cause the U.S. Federal
Reserve and other central banks to increase interest rates, which could have the effects of raising the cost of capital
and depressing economic growth, either of which, or the combination thereof, could hurt the financial and operating
results of our business and impact our ability to raise capital.

We may need additional capital to execute our business plan. If we are not able to obtain additional financing, it
could have a material adverse effect on our business, results of operations or financial condition.

We might need to raise additional capital or financing through debt or equity offerings to support our expansion,
marketing efforts and application development programs in the future. For instance, we might require additional
capital or financing to:

. hire and retain talented employees, including technical employees, executives, and marketing experts;
. effectuate our long-term growth strategy and expand our application development programs; and
. market and advertise our products and solutions to acquire additional customers.

We may be unable to obtain future capital or financing on favorable terms or at all. If we cannot obtain additional
capital or financing, we may need to reduce, defer or cancel planned initiatives, marketing or advertising expenses or
costs and expenses. The failure to obtain necessary additional capital or financing on favorable terms, if at all, could
have a material adverse effect on our business, results of operations or financial condition.

We may make or attempt to make acquisitions in the future, which could require significant management attention,
disrupt our business, dilute our stockholders and significantly harm our business.

As part of our business strategy, we have made in the past, and intend to make in the future, acquisitions to add
specialized employees and complementary companies, products and technologies. In the future, we may not be able to
find suitable acquisition candidates, and we may not be able to complete acquisitions on favorable terms, if at all. Our
previous and future acquisitions may not achieve our goals, and any future acquisitions we complete could be viewed
negatively by customers, advertisers or investors. In addition, if we fail to successfully close transactions or integrate
new teams, or integrate the products and technologies associated with these acquisitions into our company, our business
could be seriously harmed. Any integration process may require significant time and resources, and we may not be
able to manage the process successfully. We may not successfully evaluate or use the acquired products, technology
and personnel, or accurately forecast the financial impact of an acquisition transaction, including accounting charges.
We may also incur unanticipated liabilities that we assume as a result of acquiring companies. We may have to pay
cash, incur debt or issue equity securities to pay for any acquisition, any of which could negatively impact our business
and financial condition. Issuing equity to finance any such acquisitions would also dilute our existing stockholders.
Incurring debt would increase our fixed obligations and could also include covenants or other restrictions that would
impede our ability to manage our operations.

IPM currently benefits from Newtek’s referral network, and we expect to rely on Newtek’s referral network in the
future.

In connection with the Acquisition, we entered into a referral arrangement with Newtek pursuant to which Newtek
will continue to refer potential clients to us at the same level it provided NTS for a fee. Our referral arrangement with
Newtek is terminable by either us or Newtek at any time. If Newtek does not provide customer referrals to us at the
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same level it provided NTS, or if Newtek terminates our referral arrangement, our ability to gain new customers would
be materially adversely affected. We paid Newtek and its affiliates $0.3 million for the year ended December 31, 2025
in connection with the referral arrangement.

Legal and Regulatory Risks

Customers could potentially expose us to lawsuits for their lost profits or damages, which could impair our results
of operations.

Because our services are critical to many of our customers’ businesses, any significant disruption in our services could
result in lost profits or other indirect or consequential damages to our customers. Although we generally require our
customers to sign agreements that contain provisions attempting to limit our liability for service outages, a court may
not enforce any contractual limitations on our liability in the event that one of our customers brings a lawsuit against
us as the result of a service interruption or other Internet site or application problems that they may ascribe to us. The
outcome of any such lawsuit would depend on the specific facts of the case and any legal and policy considerations that
we may not be able to mitigate. In such cases, we could be liable for substantial damage awards that may exceed our
insurance coverage by unknown but significant amounts, which could materially and adversely impair our business,
financial condition and results of operations.

As a technology service provider to U.S. financial institutions, we are subject to regulation, supervision, and
enforcement authority of numerous governmental and regulatory bodies in the jurisdictions in which we operate,
which includes banking regulators.

Because we are a technology service provider to U.S. financial institutions and host, secure and manage banking
software, we are subject to regular oversight and examination by the FFIEC, which is an inter-agency body of
federal banking regulators. The FFIEC has broad discretion in the implementation, interpretation and enforcement of
banking and consumer protection laws. Our failure to comply with these laws, or our failure to meet the supervisory
expectations of the banking regulators, could result in adverse action against us. The regulators have the power to,
among other things, enjoin “unsafe or unsound” practices, require affirmative actions to correct any violation or
practice, issue administrative orders that can be judicially enforced, direct the sale of subsidiaries or other assets, and
assess civil money penalties. Our failure to comply with these laws, or our failure to meet the supervisory expectations
of the banking regulators, could result in adverse action against us, which could have a material adverse impact on our
business and results of operations.

Government regulation is continuously evolving and, depending on its evolution, may adversely affect our business,
financial condition and results of operations.

We are subject to varying degrees of regulation in each of the jurisdictions in which we provide services. Local laws and
regulations, and their interpretation and enforcement, differ significantly among those jurisdictions. These regulations
and laws may cover taxation, privacy, data protection, pricing, content, intellectual property and proprietary rights,
distribution of content, mobile communications, electronic device certification, electronic waste, electronic contracts
and other communications, consumer protection, web services, the provision of online payment services, unencumbered
Internet access to our services, the design and operation of websites and the characteristics and quality of services.
These laws can be costly to comply with, can be a significant diversion to management’s time and effort and can subject
us to claims or other remedies, as well as negative publicity. Many of these laws were adopted prior to the advent of the
Internet and related technologies and, as a result, do not contemplate or address the unique issues that the Internet and
related technologies currently produce. Some of the laws that do reference the Internet and related technologies have
been and continue to be interpreted by the courts, but their applicability and scope remain largely uncertain.

Additionally, the increasing focus on the risks and strategic importance of Al technologies has already resulted in
regulatory restrictions that target products and services capable of enabling or facilitating Al and may in the future
result in additional restrictions impacting some or all of our product and service offerings. Concerns regarding
third-party use of Al for purposes contrary to local governmental interests, including concerns relating to the misuse of
Al applications, models, and solutions, could result in unilateral or multilateral restrictions on products that can be used
for training, refining, and deploying large language models. Such restrictions could limit the ability of downstream
customers and users worldwide to acquire, deploy, and use systems that include our products, software, and services,
and negatively impact our business and financial results.
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Risks Related to Our Intellectual Property

If'we are unable to protect our intellectual property rights, we may be unable to compete with competitors developing
similar technologies.

Historically, our defense of our intellectual property rights has been a significant aspect of our business and has
meaningfully contributed to our results of operations. We aim to protect our confidential proprietary information,
in part, by entering into confidentiality agreements and invention assignment agreements with all our employees,
consultants, advisors and any third parties who access or contribute to our proprietary know-how, information, or
technology. We also rely on trademark, copyright, patent, trade secret, and domain-name-protection laws to protect our
proprietary rights. We have filed various applications to protect aspects of our intellectual property, and we currently
hold eight patents. In the future we may acquire additional patents or patent portfolios, which could require significant
cash expenditures. However, third parties may knowingly or unknowingly infringe our proprietary rights, third parties
may challenge proprietary rights held by us, and pending and future trademark and patent applications may not be
approved. In addition, effective intellectual property protection may not be available in every country in which we
operate or intend to operate our business.

In any of these cases, we may be required to expend significant time and expense to prevent infringement or to enforce
our rights. Although we have taken measures to protect our proprietary rights, others may offer products or concepts
that are substantially similar to ours and compete with our business. If we are unable to protect our proprietary rights
or prevent unauthorized use or appropriation by third parties, the value of our brand and other intangible assets may
be diminished, and competitors may be able to more effectively mimic our service and methods of operations. Any of
these events could seriously harm our business.

Intellectual property infringement claims against us could cause us to incur significant expenses, pay substantial
damages or royalties and prevent us from offering our products and solutions.

Third parties have in the past, and may in the future, claim that our products and solutions infringe or violate their
intellectual property rights. For instance, on March 7, 2025, Cisco Systems, Inc. and Cisco Technology, Inc. filed a
complaint against the Company in the U.S. District Court for the District of Delaware, alleging that the Company’s
ManyCam software has infringed certain patents and seeking damages and injunctive relief and, as of December 31,
2025, the Company had incurred approximately $0.7 million in expense for the year ended December 31, 2025 in
defense of these claims. Such claims, and any future claims of infringement, could cause us to incur significant
expenses and, if successfully asserted against us, could require that we pay substantial damages and prevent us
from using licensed technology that may be fundamental to our products and solutions. Even if we were to prevail,
any litigation regarding intellectual property could be costly and time-consuming and divert the attention of our
management and key personnel from our business operations. We maintain insurance to protect against intellectual
property infringement claims and resulting litigation, but such insurance may not cover or may not be sufficient
to cover all potential claims, liability or expenses. We may also be obligated to indemnify our business partners in
any such litigation, which could further exhaust our resources. Furthermore, as a result of an intellectual property
challenge, we may be prevented from offering our products and solutions unless we enter into royalty, license or other
agreements. We may not be able to obtain such agreements at all or on terms acceptable to us, and as a result, we may
be precluded from offering our products and solutions.

Risks Related to Ownership of Our Common Stock

Our common stock is historically thinly traded, stockholders may be unable to sell at or near ask prices or at all and
the price of our common stock may be volatile.

Historically, shares of our common stock have been thinly traded The Nasdaq Capital Market (“Nasdaq”), meaning
that the number of persons interested in purchasing our common stock at or near ask prices at any given time may
be relatively small or non-existent. This situation is attributable to a number of factors, including the fact that we
are a small company that is relatively unknown to stock analysts, stockbrokers, institutional investors and others
in the investment community that generate or influence sales volume. As a consequence, there may be periods of
several days or more when trading activity in our shares is minimal or non-existent, as compared to a seasoned issuer
that has a large and steady volume of trading activity that will generally support continuous sales without an adverse
effect on stock price.
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However, during certain periods, we have received, and may continue to receive, a high degree of media coverage
that is published or otherwise disseminated by third parties, including blogs, articles, message boards and social and
other media. This may include coverage that is not attributable to statements made by the Company or our Board.
Information provided by third parties may not be reliable or accurate and could materially impact the trading price of
our common stock, which could cause stockholders to lose their investments.

The market prices and trading volume of our common stock have in the past experienced, and may continue to
experience in the future, extreme volatility, which could cause purchasers of our common stock to incur substantial
losses. We believe that the historical volatility and our historical market prices during such periods reflected market
and trading dynamics unrelated to our underlying business, or macro or industry fundamentals, and we do not know if
these dynamics will continue in the future.

Although our common stock is listed for trading on Nasdaq, a broader or more active public trading market for
our common stock may not develop or be sustained, and the current trading level of our common stock may not be
sustained. Due to these conditions, stockholders may be unable to sell their common stock at or near ask prices or at
all if they desire to sell shares of common stock.

The stock markets in general have experienced substantial volatility that has often been unrelated to the operating
performance of individual companies. These broad market fluctuations may also adversely affect the trading price
of our common stock, especially in light of the macro-economic factors including rising inflation rates, increased
interest rates, bank-specific and broader financial institution liquidity challenges, the Russia-Ukraine conflict, the
Israel-Hamas conflict and the ongoing conflict in Iran and the Middle East. In the past, following periods of volatility
in the market price of a company’s securities, stockholders have often instituted class action securities litigation against
those companies. Such litigation, if instituted, could result in substantial costs and diversion of management attention
and resources, which could significantly harm our profitability and reputation.

Because of the limited trading market for our common stock, and because of the possible price volatility, stockholders
may not be able to sell their shares of common stock when you desire to do so. The inability to sell shares in a rapidly
declining market may substantially increase the risk of loss because of such illiquidity and because the price for our
common stock may suffer greater declines because of its price volatility.

The ownership of our common stock is significantly concentrated in a small number of investors, some of whom
are affiliated with our Board and management, which could prevent stockholders from having input on the course
of our operations or otherwise lead to actual or potential conflicts of interest.

As of March 13, 2026, Jason Katz, our Chairman of the Board, and our Chief Executive Officer, and our largest
stockholder, The J. Crew Delaware Trust B, beneficially owned an aggregate of approximately 26.5% of our outstanding
common stock. The J. Crew Delaware Trust B is a trust formed by Mr. Katz for the benefit of certain of his family
members. Mr. Katz is not a beneficiary of the trust and does not hold voting or dispositive power over the shares held
by the trust.

Mr. Katz, The J. Crew Delaware Trust B and others that have significant beneficial ownership of our common stock
have substantial influence regarding matters submitted for stockholder approval, including proposals regarding:

. any merger, consolidation or sale of all or substantially all of our assets;
. the election of members of our Board; and
. any amendment to our Certificate of Incorporation, as amended (the “Certificate of Incorporation”).

The current or increased ownership position of any of these stockholders and/or their respective affiliates could delay,
deter or prevent a change of control or adversely affect the price that investors might be willing to pay in the future for
our common stock. In addition, the interests of these stockholders and/or their respective affiliates may significantly
differ from the interests of our other stockholders and they may vote the common stock they beneficially own in ways
with which our other stockholders disagree.
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Our results of operations are volatile and difficult to predict, and our stock price may decline if we fail to meet the
expectations of stockholders.

Our revenue and results of operations could vary significantly from period-to-period and year-to-year and may fail to
match our past performance because of a variety of factors, many of which are outside of our control. Any of these
events could cause the market price of our common stock to fluctuate. Factors that may contribute to the variability of
our results of operations include:

. changes in expectations as to our future financial performance;

. announcements by us or our competitors of significant contracts, acquisitions, strategic partnerships or
capital commitments;

. market acceptance of our new products and solutions;

. the amount of advertising and marketing that is available and spent on customer campaigns;

. disruptions in the availability of our applications on third party platforms;

. actual or perceived violations of privacy obligations and compromises of customer data;

. the entrance of new competitors in our market whether by established companies or the entrance of new
companies;

. additions or departures of key personnel and the cost of attracting and retaining application developers and

other software engineers;
. general market conditions, including market volatility and the impact of inflation; and
. developments in connection with our current patent litigation or future patent litigation.

Given the rapidly evolving industry in which we operate, our historical results of operations may not be useful in
predicting our future results of operations. In addition, metrics available from third parties regarding our industry and
the performance of our products and solutions may not be indicative of our future financial performance.

Investor relations activities, nominal “float” and supply and demand factors may affect the price of our common
stock.

We have engaged an investor relations firm to create investor awareness for our Company. These campaigns may
include non-deal road shows and personal, video and telephone conferences with investors and prospective investors
in which our business and business practices are described. We provide compensation to our investor relations firm
and may in the future provide compensation to additional investor relations firms or financial advisory firms, for
these services, and pay for newsletters, websites, mailings and email campaigns that are produced by third parties
based upon publicly available information concerning us. We do not intend to review or approve of the content of
such analyst reports or other writings and communications that are based upon analysts’ own research or methods.
Investor relations firms are generally required to disclose when they are compensated for their efforts and the source
of such compensation, but whether such disclosure is made or in compliance with applicable laws is not under our
control. In addition, our investors may, from time to time, take steps to encourage investor awareness through similar
activities that may be undertaken at the expense of such investors. Investor awareness activities may also be suspended
or discontinued, which may impact the trading market of our common stock.

The SEC and the Financial Industry Regulatory Authority enforce various statutes and regulations intended to prevent
manipulative or deceptive devices in connection with the purchase or sale of any security and carefully scrutinize
trading patterns and company news and other communications for false or misleading information, particularly in
cases where the hallmarks of “pump and dump” activities may exist, such as rapid share price increases or decreases.
We and our stockholders may be subjected to enhanced regulatory scrutiny due to the fact that our affiliates hold a
majority of our outstanding common stock and we have a limited number of shares of common stock that are publicly
available for resale.
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The Supreme Court of the United States has stated that manipulative action is a term of art connoting intentional or
willful conduct designed to deceive or defraud investors by controlling or artificially affecting the price of securities.
Often times, manipulation is associated by regulators with forces that upset the supply and demand factors that would
normally determine trading prices. Securities regulators have often cited thinly-traded markets, small numbers of
holders and awareness campaigns as components of their claims of price manipulation and other violations of law
when combined with manipulative trading, such as wash sales, matched orders or other manipulative trading timed
to coincide with false or touting press releases. Our activities or the activities of third parties, or the small number of
potential sellers or small percentage of stock in our public float, or determinations by purchasers or holders as to when
or under what circumstances or at what prices they may be willing to buy or sell stock, could artificially impact (or
could be claimed by regulators to have affected) the normal supply and demand factors that determine the price of our
common stock.

If we are not able to comply with the applicable continued listing requirements or standards of Nasdaq, Nasdaq
could delist our securities.

Our common stock began trading on Nasdaq on August 3, 2021. However, our common stock may not continue to
be listed on Nasdaq in the future. In order to maintain our listing on Nasdaq, we must satisfy minimum financial and
other continued listing requirements and standards, including those regarding director independence and independent
committee requirements, minimum stockholders’ equity, minimum share price, and certain corporate governance
requirements. We may not be able to comply with the applicable listing standards, and Nasdaq could delist our common
stock as a result.

If our common stock is delisted from Nasdaq, we may be unable to list our common stock on another national securities
exchange. If our common stock is delisted by Nasdaq, our common stock would likely trade on the OTCQB where
an investor may find it more difficult to sell our shares or obtain accurate quotations as to the market value of our
common stock.

Shares issuable upon conversion of the Series A Preferred Stock, could depress our stock price.

As partial consideration for the Acquisition, we issued Newtek 4,000,000 shares of our Series A Non-Voting Common
Equivalent Stock, par value $0.001 per share (the “Series A Preferred Stock™). As of March 13, 2026, Newtek owned
approximately 30.6% of our issued and outstanding common stock or common-equivalent equity (on an as-converted
and fully-diluted basis), calculated based on the number of shares of our common stock outstanding as of March 13,
2026. As a holder of our Series A Preferred Stock, Newtek does not have voting rights, except with respect to certain
protective matters, such as amendments to the Company’s Certificate of Incorporation or the Series A Preferred Stock
Certificate of Designations (the “Certificate of Designations”) that significantly and adversely affect the preferences,
rights, privileges or powers of the Series A Preferred Stock.

The Series A Preferred Stock is convertible into common stock only upon certain qualifying transfers to third parties.
In addition, we entered into a Registration Rights Agreement with Newtek at the closing of the Acquisition (the
“Registration Rights Agreement”), pursuant to which, among other things, we are obligated to use our reasonable best
efforts to prepare and file a registration statement registering the resale the shares of our common stock issuable upon
conversion of the Series A Preferred Stock. Once registered, the shares of common stock issuable upon conversion
of the Series A Preferred Stock held by Newtek generally will not require further registration under the Securities
Act, provided, however, that to the extent that Newtek is deemed to be our affiliate for purposes of the Securities
Act, its sales of common stock issuable upon conversion of the Series A Preferred Stock will be subject to the resale
restrictions of Rule 144 under the Securities Act.

Any sale by Newtek of its shares of Series A Preferred Stock (or the perception that any such a sale may occur),
coupled with the increase in the outstanding number of shares of our common stock following the conversion of the
Series A Preferred Stock upon transfer, could have a dilutive effect to our existing stockholders and may affect the
market for, and the market price of, shares of common stock in an adverse manner.
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ITEM 1B. UNRESOLVED STAFF COMMENTS

Not applicable.
ITEM 1C. CYBERSECURITY

Overview

At IPM, cybersecurity is at the core of our business operations and an integral part of our commitment to delivering
secure, compliant, and resilient technology solutions to customers operating in highly regulated industries. In order to
support our comprehensive range of [T-related services and digital infrastructure, we have embraced a multi-layered
defense approach, which helps us recognize and address the dynamic nature of cyber threats. By integrating
diverse security measures, we aim to fortify our infrastructure against a spectrum of potential risks and adapt to the
ever-evolving cybersecurity landscape.

Our cybersecurity strategy is proactively designed to protect our digital infrastructure, customer environments, and
business continuity. This approach is supported by our management and Board, with structured oversight to ensure
compliance with evolving regulatory, risk, and industry best practices.

Proactive Security Measures and Threat Management

We employ a multi-layered defense strategy, leveraging advanced threat intelligence, automation, and security analytics
to proactively detect, prevent, and respond to cyber threats. Our core security practices include:

. continuous threat monitoring and response utilizing real-time security operations centers and
next-generation endpoint detection and response to rapidly identify and neutralize threats;

. regular vulnerability assessments and penetration testing conducted through automated and manual
assessments with prioritized remediation workflows to enhance security across infrastructure, applications
and client environments;

. zero trust security architecture, which implements strict identity verification, least privilege access and
network segmentation to reduce attack surfaces and prevent lateral movement of threats; and

. partnerships with leading cybersecurity firms for independent security audits, risk assessments and
compliance reviews as described below.

Recognizing that human factors play a critical role in cybersecurity, our workforce and compliance training includes
comprehensive security awareness program. All employees undergo quarterly security training, covering data
protection, insider threat mitigation, phishing awareness, and compliance best practices. Additionally, we implement
strict enforcement of multi-factor authentication, just-in-time access controls, SOC 2 Type 1 controls, and continuous
user behavior monitoring. In January 2026, the Company received an unqualified opinion attesting to its compliance
with SOC 2 Type 1 following an independent examination.

Incident Response and Business Continuity

Our incident response framework follows a structured escalation and notification process focused on rapid containment,
mitigation, and recovery from cybersecurity incidents. Key response protocols include:

. automated detection and response workflows to leverage rapid assessment detection technology to detect
breaches in real time;

. escalation of critical incidents to our Chief Executive Officer, President, and Chief Operating Officer and
the Board based on severity and regulatory reporting requirements; and

. secure backup and disaster recovery, which implement immutable backups, air-gapped storage and rapid
failover solutions to protect data integrity and minimize downtime in case of cyber incidents.
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Governance

Both management and the Board are actively involved in the oversight of risks from cybersecurity threats. Our
information security program is designed to ensure that management and the Board are adequately informed about,
and provided with the tools necessary to monitor, (i) material risks from cybersecurity threats and (ii) our efforts
related to the prevention, detection, mitigation, and remediation of cybersecurity incidents.

Role of the Board

Our Board oversees cybersecurity risk as part of our enterprise risk management strategy. The Board receives
comprehensive cybersecurity updates from our President at least quarterly to inform our directors of evolving threats
and regulatory developments. We undergo regular independent audits, cybersecurity risk assessments, and compliance
reviews to validate our security posture, and our Audit Committee receives annual reports regarding our ongoing
security measures.

Role of Management

At the management level, our Chief Information Security Officer (“CISO”) leads cybersecurity initiatives and reports
regularly to the President on security posture, risk trends and key incidents. Our President is a seasoned technology
and business leader with over 20 years of experience in managed IT services and global scale multi-site private cloud
datacenter operations. His background and experience provide him with expertise regarding data privacy and security,
vulnerability management, security operations and application security. In addition, our Chief Operating Officer has
many years of experience with managed IT cyber application delivery.

We face risks from cybersecurity threats that could have a material adverse effect on its business, financial condition,
results of operations, cash flows or reputation. To date, we have not experienced any risks from cybersecurity threats
that have materially affected, or are reasonably likely to materially affect, our business strategy, financial condition,
results of operations or cash flows. See “Risk Factors — Risks Related to Our Business — We could be adversely
affected by information security breaches or cyber security attacks.”

ITEM 2. PROPERTIES

Our principal executive office is located at 30 Jericho Executive Plaza in Jericho, New York 11753. The lease for the
30 Jericho Executive Plaza office space expires on November 30, 2026. We operate a secure private cloud from private
suites in completely isolated areas that are leased within two Tier 3 data center facilities located in Phoenix, Arizona,
and Edison, New Jersey. As of December 31, 2025, the license agreements extended until 2027 and 2026, respectively.
Subsequent to year end, we amended our agreement with the data center in Phoenix through August 31, 2032. With
respect to the data center facility in Edison, New Jersey, we expect to either enter into a lease extension by the end of
the lease term or lease private suites at another Tier 3 data center facility.

We currently do not own any real property.
ITEM 3. LEGAL PROCEEDINGS

Cisco WebEx Litigation

On July 23,2021, a wholly owned subsidiary of the Company, Paltalk Holdings, Inc., filed a patent infringement lawsuit
(the “Lawsuit”) against WebEx Communications, Inc., Cisco WebEx LLC, and Cisco Systems, Inc. (collectively,
“Cisco”), in the U.S. District Court for the Western District of Texas (the “Trial Court”). The Company alleged that
certain of Cisco’s products have infringed U.S. Patent No. 6,683,858, and that the Company was entitled to damages.

On August 29, 2024, the jury awarded the Company $65.7 million (the “Award”) in a jury verdict in connection with
the Lawsuit. On October 8, 2024, an order granting a motion for final judgment (the “Final Judgment”) was entered
into in the Trial Court in connection with the Lawsuit in favor of the Company in the amount of the Award and started
the time for filing any post-trial motions or appeal.
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In response to the Final Judgment, Cisco filed a motion for Judgment as a Matter of Law (“JMOL”) with the Trial
Court. On August 27, 2025, the Trial Court denied Cisco’s JMOL as to validity and infringement. However, the Trial
Court granted Cisco’s motion for a new trial with respect to damages. On October 29, 2025, the Trial Court ordered
a motions hearing set for November 12, 2025 to consider the Company’s motion for reconsideration; however, on
November 11, 2025, the Trial Court denied the Company’s motion for reconsideration.

Cisco also appealed the Trial Court judgment of validity and infringement (the “Appeal”) to the U.S. Court of Appeals
for the Federal Circuit (the “Appeals Court”). Each party is expected to complete and submit its briefs with respect to
the Appeal by March 31, 2026. Upon submission of such briefs, the Appeals Court will then decide whether the parties
will appear to argue the Appeal or to render a decision on the appeal based on the briefs submitted by each party.

The exact amount of the Award proceeds to be received by the Company will be determined based on a number of
factors and will reflect the deduction of significant litigation-related expenses, including legal fees. Consequently, the
Company estimates that it would receive no more than one third of the gross proceeds in connection with the Award,
which Award is subject to post-trial proceedings (including any potential appellate proceedings by Cisco).

Cisco ManyCam Litigation

On March 7, 2025, Cisco Systems, Inc. and Cisco Technology, Inc. filed a complaint against the Company in the
U.S. District Court for the District of Delaware, alleging that the Company’s ManyCam software has infringed
U.S. Patent Nos. 8,830,293 and 8,941,708 and seeking damages and injunctive relief. The Company intends to
vigorously defend itself against these claims. In October 2025, the Company filed an inter partes review (“IPR”)
with the Patent Review Board to invalidate Cisco Patents 8,830,293 and 8,941,708. On February 24, 2026, the Patent
Review Board denied the IPR with respect to Cisco Patent 8,941,708. The Patent Review Board has not yet rendered
a decision on the validity of Cisco Patent 8,830,293.

The Company has not recorded any liability for this matter as it does not believe a loss is probable, and it cannot estimate
any reasonably possible loss or range of possible loss. It is possible that an unfavorable resolution to this matter could
have an adverse effect on the Company’s results of operations, financial position or cash flows. As of December 31,
2025, the Company had incurred approximately $0.7 million in expense for the year ended December 31, 2025 in
defense of these claims.

To our knowledge, other than as described above, there are no material pending legal proceedings to which we are a
party or of which any of our property is the subject.

ITEM 4. MINE SAFETY DISCLOSURES

Not applicable.
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PART II

ITEMS. MARKET FOR REGISTRANT’S COMMON EQUITY, RELATED STOCKHOLDER MATTERS
AND ISSUER PURCHASES OF EQUITY SECURITIES

Market Information

Our common stock is traded on The Nasdaq Capital Market under the symbol “IPM.”

Holders

As of March 13, 2026, there were approximately 46 holders of record of our common stock. This does not reflect the
number of persons or entities who held stock in nominee or street name through various brokerage firms.

Dividends

We have never declared or paid any cash dividends on our common stock, and we do not intend to pay cash dividends
in the foreseeable future. We currently expect to retain any future earnings to fund our operations and the expansion
of our business.

Recent Sales of Unregistered Securities

There were no sales of unregistered securities during the year ended December 31, 2025 that were not previously
reported on a Quarterly Report on Form 10-Q or a Current Report on Form 8-K.

Issuer Purchases of Equity Securities

On May 8, 2025, we announced that our Board of Directors approved a stock repurchase plan for up to $400,000 of our
outstanding common stock, which plan expires on the one-year anniversary of such date. There were no repurchases
of common stock during the three months ended December 31, 2025.

ITEM 6. [Reserved]

ITEM7. MANAGEMENT’S DISCUSSIONANDANALYSIS OF FINANCIAL CONDITIONAND RESULTS
OF OPERATIONS

This Management’s Discussion and Analysis of Financial Condition and Results of Operations is intended to provide a
reader of our financial statements with a narrative from the perspective of our management on our financial condition,
results of operations, liquidity, and certain other factors that may affect our future results. The following discussion
and analysis should be read in conjunction with our audited consolidated financial statements and the accompanying
notes thereto included in “Item 8. Financial Statements and Supplementary Data.” Except where expressly provided,
all information for the fiscal year ended December 31, 2024 relates to the Company prior to the Transactions (defined
below) and all information for the fiscal year ended December 31, 2025 relates to the Company following the
Transactions.

Forward-Looking Statements

In addition to historical financial information, the following discussion and analysis contains forward-looking
statements that involve risks, uncertainties and assumptions. See “Forward-Looking Statements.” Our results and the
timing of selected events may differ materially from those anticipated in these forward-looking statements as a result
of many factors, including those discussed under “Item 1A. Risk Factors” in this Annual Report on Form 10-K (the
“Annual Report on Form 10-K”).

Overview

We provide a comprehensive range of [T-related services, including managed IT security services, secure private cloud
hosting, managed backup and disaster recovery, professional services, procurement services, web hosting, and other
related services including consulting and implementing technology solutions for large enterprise and commercial
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clients across the United States as well as small-and-medium sized businesses. We also offer and support our ManyCam
software, which is a live streaming software and virtual camera that allows users to deliver professional live videos
on streaming platforms, video conferencing apps and distance learning tools. We have an over 20-year history of
technology innovation and hold eight patents.

Prior to the completion of the Transactions, we operated a network of consumer applications. Our product portfolio
included Paltalk, Camfrog and Tinychat, which together hosted a large collection of video-based communities. Our
other products included Vumber, a telecommunications service provider. Following the Divestiture, we are no longer
engaged in the business of providing video-based, live streaming, virtual camera and telecommunications software to
consumers, as and to the extent such businesses were previously conducted by us pursuant to the Vumber, Paltalk and
Camfrog applications. In addition, prior to the Closing Date (defined below), we ceased all operations of our Tinychat
service and application.

Our IT and Cloud-Based Solutions

We sell and provide a range of services across six core areas, each as further described below: (i) managed IT security
services, (ii) secure private cloud hosting, (iii) managed backup and disaster recovery, (iv) professional services,
(v) procurement services and (vi) web hosting.

1.  Managed IT Security Services

Our managed IT security services provide clients with ongoing management and support of their IT systems and
services under a subscription or contract-based model. Our managed IT security services include proactive monitoring,
regular system maintenance, comprehensive cybersecurity management, data backup, and disaster recovery, as well as
help desk support for users. Managed IT security services are intended to ensure that a client’s IT infrastructure and
services remain operational, secure and optimized.

2. Secure Private Cloud Hosting

Our secure private cloud hosting offerings include a digital infrastructure which consists of dedicated and fully isolated
cloud environments designed to deliver security, control and compliance for business-critical applications and client
data.

We operate a secure private cloud from private suites in completely isolated areas that are leased within two Tier 3 data
center facilities located in Phoenix, Arizona, and Edison, New Jersey (the “Data Centers”), pursuant to certain license
agreements. As of December 31, 2025, the terms of the license agreements for the Data Centers located in Arizona
and New Jersey extended through 2027 and 2026, respectively. Subsequent to year end, we amended our agreement
with the Data Center in Phoenix, Arizona through August 31, 2032. With respect to the Data Center in Edison, New
Jersey, we expect to either enter into a lease extension by the end of the lease term or lease private suites at another
Tier 3 data center facility. Although we do not own or operate the Data Centers, we aim to use the high-level operations
and standards provided by the Data Centers through our license agreements to provide our customers with secure
and flexible cloud services. The Data Centers each conform to The Uptime Institute’s Tier 3 Certification, which is a
globally recognized standard for validating critical data center infrastructure. The Tier 3 classification provides us with
a degree of confidence that the Data Centers provide the necessary power, cooling, maintenance, and fault tolerance
required for secure and reliable operations. Our critical infrastructure, hosted within the Data Centers, is designed to
meet and exceed Tier 3 standards in all relevant categories. This allows us to deliver secure and compliant services
to customers within heavily regulated industries, including financial services and healthcare, and other industries.
Additionally, we incorporate a redundant, carrier-neutral network design for communications paths, along with
multiple hosting locations for our services, which improve the availability and resilience of our cloud services.

We leverage state-of-the-art security measures, including data encryption, network segmentation, advanced firewalls,
multi-factor authentication and continuous monitoring to safeguard against unauthorized access and cyber threats.
We believe our secure private cloud hosting provides our clients with strong availability, data integrity and reliable
performance, while meeting stringent compliance requirements. Our secure private cloud hosting solutions are backed
by 24/7 support from our expert team, with the goal of delivering secure, flexible and resilient infrastructure tailored to
each client’s unique business needs. We actively engage with third parties to enhance our secure private cloud offerings
with artificial intelligence (“Al”) features and benefits.
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3.  Managed Backup and Disaster Recovery

Our managed backup and disaster recovery solutions provide comprehensive protection for customers’ critical data
and IT infrastructure, which is intended to ensure business continuity and rapid recovery in the event of data loss,
cyberattacks or system failures. We utilize advanced backup technologies with automated, regular data backups,
off-site replication and secure storage to prevent data corruption or loss. Our disaster recovery solutions are designed
to offer quick restoration of systems and data with minimal downtime, supported by flexible recovery plans tailored
to meet customers’ specific needs. With continuous monitoring, end-to-end encryption, and expert support available
24/7, we aim to ensure that our customers’ data is secure, accessible and compliant with industry standards. Pricing for
our managed backup and disaster recovery solutions is based upon the customer contract and depends on the amount
of backup storage needed. Customers are typically charged set rates per the contract and are charged monthly based
on usage.

4.  Professional Services

Our professional services include the design and implementation of a wide range of I'T products and services, such as
cybersecurity, software planning, IT infrastructure, data center design and configuration, hybrid or cloud computing
solutions, website development, developing or integrating systems and software, and IT cost management. In addition,
we are planning to launch an Al Data Readiness solution in the second quarter of 2026 that we believe will improve
the reliability, security, and outcome of adopting Al technologies by assessing, structuring, and securing business data
in a safe and effective manner.

5. Procurement Services

We offer two types of procurement services to our customers. We can either: (i) obtain software and hardware products
on behalf of our customers, in which case our vendors drop ship the products to our end customers, or (ii) obtain
hardware or software on behalf of our customers and perform additional configuration and/or add additional inputs
to the products before the products are shipped to our customers. In the instance where we sell hardware and software
products as a solution bundled with services, we typically obtain the products or software from our vendors, add the
additional inputs/configuration as detailed in the customer contract, and then ship the products to the end customer.
For each type of procurement service, our customers have their own negotiated contract and payment terms.

6. Web Hosting

Our web hosting services consist of several advanced security measures, including Secure Sockets Layer and Transport
Layer Security (“SSL/TLS”) encryption, firewalls, distributed denial-of-service (“DDoS”) protection, malware
scanning, and secure server configurations. Our web hosting services include features such as regular data backups,
web application firewalls, strict access control policies and continuous monitoring and expert support, all of which are
intended to ensure our customers’ compliance with industry standards and provide a reliable and secure environment
for our customers’ online presence. Our web hosting services are designed to provide customer websites with an
additional layer of protection from cyber attacks and threats.

Our ManyCam Software Product

In addition to our IT and cloud-based solutions, we offer and support our ManyCam software, which is a live streaming
software and virtual camera that allows users to deliver professional live videos on streaming platforms, video
conferencing apps and distance learning tools. The ManyCam software provides multiple camera feeds, backgrounds
and effects while also enabling users to share presentations, spreadsheets and documents. We cross sell ManyCam as
an offering for our customers and seek to optimize our cross-selling efforts of ManyCam with our other technology
solutions.

As a result of the Transactions, we are no longer engaged in the business of providing video-based, live streaming,
virtual camera and telecommunications software to consumers, as and to the extent such businesses were previously
conducted by us and our subsidiaries.
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Recent Developments

The Acquisition

On January 2, 2025 (the “Closing Date), we completed the acquisition of Newtek Technology Solutions, Inc., a
New York corporation (“NTS”), pursuant to that certain Agreement and Plan of Merger (the “Acquisition Agreement”),
by and among us, PALT Merger Sub 1, Inc., a New York corporation and our direct and wholly owned subsidiary (“First
Merger Sub”), PALT Merger Sub 2, LLC, a Delaware limited liability company and our direct and wholly owned
subsidiary (“Second Merger Sub”), NTS and NewtekOne, Inc., a Maryland corporation and the sole stockholder of
NTS (“Newtek™). Pursuant to the terms of the Acquisition Agreement, on the Closing Date: (i) NTS merged with and
into First Merger Sub, with NTS continuing as the surviving entity (the “Interim Surviving Entity” and such merger,
the “First Step Merger”), and (ii) immediately following the consummation of the First Step Merger, the Interim
Surviving Entity merged with and into Second Merger Sub (the “Second Step Merger” and, together with the First Step
Merger, the “Acquisition’), with the Second Merger Sub surviving as our wholly owned subsidiary (in such capacity,
the “Surviving Entity”). Following the closing of the Acquisition (the “Acquisition Closing”), we changed our name
from “Paltalk, Inc.” to “Intelligent Protection Management Corp.”

The aggregate consideration we delivered to Newtek at the Acquisition Closing consisted of (i) $4,000,000 in cash (as
adjusted pursuant to the Acquisition Agreement, the “Acquisition Closing Cash Consideration”) and (ii) 4,000,000 shares
of our Series A Non-Voting Common Equivalent Stock (the “Series A Preferred Stock™ and such shares issued at the
Acquisition Closing, the “Acquisition Closing Stock Consideration” and together with the Acquisition Closing Cash
Consideration, the “Acquisition Closing Consideration’). The Series A Preferred Stock will automatically convert into
one share of our common stock, par value $0.001 per share (subject to certain customary anti-dilution adjustments),
upon the occurrence of certain qualifying transfers by Newtek to third parties. In addition to the Acquisition Closing
Consideration, Newtek is entitled to earn-out payments under certain circumstances. For more information, see the
“Liquidity and Capital Resources” section below.

The Divestiture

On the Closing Date and prior to the Acquisition Closing, we completed the sale to Meteor Mobile Holdings,
Inc., a Delaware corporation (“Meteor Mobile”), of our telecommunications services provider, “Vumber”, as well
as our “Paltalk” and “Camfrog” applications and certain assets and liabilities related to such services provider and
applications (the “Transferred Assets” and such sale, the “Divestiture”) pursuant to that certain Asset Purchase
Agreement (the “Divestiture Agreement”), by and among the us, our wholly owned subsidiaries Paltalk Holdings, Inc.
(“Paltalk Holdings™), Paltalk Software, Inc., Camshare, Inc., A.V.M. Software, Inc., and Vumber, LLC (collectively,
the “Sellers”), and Meteor Mobile. As a result of the Divestiture, we are no longer engaged in the business of providing
video-based, live streaming, virtual camera and telecommunications software to consumers, as and to the extent such
businesses were previously conducted by us pursuant to the “Vumber,” “Paltalk” and “Camfrog” applications (the
“Business”). In addition, prior to the Acquisition Closing, we ceased all operations of our “Tinychat” service and
application.

The consideration delivered by Meteor Mobile to us at the closing of the Divestiture consisted of (i) $1,350,000 in
cash and (ii) the assumption of all of the liabilities of the Sellers arising out of, or relating to, the Business or the
Transferred Assets, other than certain excluded liabilities (the “Divestiture Closing Consideration”). In connection
with the Divestiture, we are entitled to earn-out payments under certain circumstances. For more information, see the
“Liquidity and Capital Resources” section below.

Business Loan Agreement and Credit Agreement and Revolving Promissory Note

On April 10, 2025, we, Intelligent Protection LLC, our wholly owned subsidiary (“IPM LLC”), and Newtek Bank,
National Association (“Newtek Bank™), a subsidiary of Newtek, entered into that certain business loan agreement
and that certain credit agreement and revolving promissory note (together, the “Loan Agreements”), which provide
for a secured revolving line of credit to us and IPM LLC in the maximum amount of $1,000,000 on the terms and
conditions set forth in the Loan Agreements (the “Facility”). The Loan Agreements are secured by substantially all of
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our assets and the assets of [IPM LLC. The Facility will mature on April 10, 2026. As of the date of this Annual Report
on Form 10-K, no amounts were outstanding under the Facility. For more information regarding the Facility, see the
“Liquidity and Capital Resources” section below.

Stock Repurchase Plan

On May 8, 2025, our Board of Directors (the “Board”) approved a stock repurchase plan for up to $400,000 of our
outstanding common stock (the “Stock Repurchase Plan”), which expires on the one-year anniversary of such date.
Shares may be repurchased from time-to-time in open market transactions at prevailing market prices, in privately
negotiated transactions or by other means in accordance with federal securities laws, including Rule 10b5-1 programs,
and the Stock Repurchase Plan may be suspended or discontinued at any time. The actual timing, number and value
of shares repurchased will be determined by a committee of the Board at its discretion and will depend on a number
of factors, including the market price of our common stock, general market and economic conditions, alternative
investment opportunities and other corporate considerations.

Patent Litigation

On July 23,2021, Paltalk Holdings filed a patent infringement lawsuit (the “Lawsuit”) against WebEx Communications,
Inc., Cisco WebEx LLC, and Cisco Systems, Inc. (collectively, “Cisco”), in the U.S. District Court for the Western
District of Texas (the “Trial Court). We alleged that certain of Cisco’s products infringed U.S. Patent No. 6,683,858,
and that we were entitled to damages.

On August 29, 2024, the jury awarded us $65.7 million (the “Award”) in a jury verdict in connection with the Lawsuit.
On October 8, 2024, an order granting a motion for final judgment (the “Final Judgment”) was entered into in the Trial
Court in connection with the Lawsuit in our favor of the Company in the amount of the Award and started the time for
filing any post-trial motions or appeal.

In response to the Final Judgment, Cisco filed a motion for Judgment as a Matter of Law (“JMOL”) with the Trial
Court. On August 27, 2025, the Trial Court denied Cisco’s JMOL as to validity and infringement. However, the Trial
Court granted Cisco’s motion for a new trial with respect to damages. On October 29, 2025, the Trial Court ordered
a motions hearing set for November 12, 2025 to consider our motion for reconsideration; however, on November 11,
2025, the Trial Court denied our motion for reconsideration.

Cisco also appealed the Trial Court judgment of validity and infringement (the “Appeal”) to the U.S. Court of Appeals
for the Federal Circuit (the “Appeals Court”). Each party is expected to complete and submit its briefs with respect to
the Appeal by March 31, 2026. Upon submission of such briefs, the Appeals Court will then decide whether the parties
will appear to argue the Appeal or to render a decision on the Appeal based on the briefs submitted by each party.

The exact amount of the Award proceeds to be received by us will be determined based on a number of factors and
will reflect the deduction of significant litigation-related expenses, including legal fees. Consequently, we estimate
that we would receive no more than one third of the gross proceeds in connection with the Award, subject to post-trial
proceedings (including any potential appellate proceedings by Cisco). We have not recorded any gain contingency in
connection with the Award.

On March 7, 2025, Cisco Systems, Inc. and Cisco Technology, Inc. filed a complaint against us in the U.S. District
Court for the District of Delaware, alleging that our ManyCam software has infringed U.S. Patent Nos. 8,830,293
and 8,941,708 and seeking damages and injunctive relief. We intend to vigorously defend against these claims. In
October 2025, we filed an inter partes review (“IPR”) with the Patent Review Board to invalidate Cisco Patents
8,830,293 and 8,941,708. On February 24, 2026, the Patent Review Board denied the IPR related to Cisco Patent
8,941,708. The Patent Review Board has not yet rendered a decision on the validity of Cisco Patent §,830,293.

We have not recorded any liability for this matter as we do not believe a loss is probable, and we cannot estimate any
reasonably possible loss or range of possible loss. It is possible that an unfavorable resolution to this matter could
have an adverse effect on our results of operations, financial position or cash flows. As of December 31, 2025, we
had incurred approximately $0.7 million in expense for the year ended December 31, 2025 in defense of these claims.
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Full Year 2025 Operational Highlights

Operational highlights during the year ended December 31, 2025:

selected by Hewlett Packard Enterprise to be an accredited partner for its HPE Private Cloud Al solution;

announced the initiation of a collaboration with IT Ally, a trusted business and technology services provider
focused on lower middle-market private equity firms and their portfolio companies;

began offering Aura to our customers, a leading Al-powered online safety solution for individuals and
families, to help minimize the impact of data breaches, scams and other online threats on consumers;

entered into a reseller agreement with MindsDB, a leading open-source Al platform that delivers
Al analytics capabilities for complex business questions, that can operate anywhere (on-prem, VPC,
serverless);

rolled out our “Heroes Program” in October 2025 to provide a 10% discount for all of our products
and services to all existing and future customers who qualify as Military, First Responder, Healthcare,
Teachers or Veterinary business owners;

entered into a collaborative growth initiative to refer integrated communications, Al-driven analytics, and
managed security and hosting solutions to our respective customers;

successfully achieved SOC 2 Type | compliance, a key milestone in our ongoing commitment to
safeguarding customer data and delivering trusted cybersecurity and cloud infrastructure solutions; and

subsequent to year end, executed an extension of our existing Phoenix data center colocation license
agreement with an industry-leading data center provider through August 2032.

Financial highlights during the three months and year ended December 31, 2025:

revenue for the year ended December 31, 2025 increased by 2050% to approximately $23.6 million
compared to $1.1 million for the year ended December 31, 2024, as a result of the Acquisition;

revenue for the three months ended December 31, 2025 increased by 2092% to approximately $6.1 million
compared to $0.3 million for the three months ended December 31, 2024, as a result of the Acquisition;
while sequential growth for the fourth quarter decreased by 1.7%, growth in managed information
technology revenue increased by 4.3% compared to the three months ended September 30, 2025;

operating loss from continuing operations for the three months ended December 31, 2025 was $0.8 million
and included $0.7 million of non-cash expense, consisting of amortization and depreciation and share
based compensation, compared to an operating loss from continuing operations of $1.6 million for the
three months ended December 31, 2024, which included non-cash expenses of $0.2 million, subscriptions
sales from ManyCam software as well as all of our general and administrative expenses, which included
all professional fees and public company expenses;

operating loss from continuing operations for the year ended December 31, 2025 was $4.7 million and
included $2.9 million of non-cash expense, consisting of amortization and depreciation and share based
compensation, compared to a operating loss from continuing operations of $5.1 million for the year ended
December 31, 2024; which included non-cash expenses of $1.0 million, sales from ManyCam software
as well as all of our general and administrative expenses, which included all professional fees and public
company expenses;

net loss from continuing operations for the three months ended December 31, 2025 totaled $0.6 million
compared to a net loss from continuing operations of $1.4 million for the three months ended December 31,
2024; this represents an improvement of over 55% over the prior year period and an improvement of over
41% compared to the previous quarter;

net loss from continuing operations for the year ended December 31, 2025 totaled $2.0 million compared
to a net loss from continuing operations of $4.3 million for the year ended December 31, 2024; net loss for
the year ended December 31, 2025 included approximately $0.7 million of litigation expenses incurred in
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connection with the Cisco ManyCam Litigation (as described and defined below); during the year ended
December 31, 2025, the increase in net loss was offset by us recording an income tax benefit during the
first quarter of 2025 of approximately $2.1 million in connection with the Transactions;

. net loss decreased by 77% to $2.0 million for the year ended December 31, 2025, compared to net loss of
$8.4 million for the year ended December 31, 2024; the decrease in net loss compared to the prior year is
related to a one-time non-cash charge of $3.8 million of as a result of the impairment loss in connection
with the Divestiture, as well as one time legal and accounting expenses of $1.8 million incurred in
connection with the Acquisition both recorded during the year ended December 31, 2024;

. Adjusted EBITDA for the three months ended December 31, 2025 was positive $5.0 thousand compared
to negative $1.5 million for the three months ended December 31, 2024, an improvement of 100% over
the prior year period and an improvement of 102% compared to the previous quarter. Adjusted EBITDA
for the year ended December 31, 2025 was negative $1.1 million compared to negative $4.4 million for
the year ended December 31, 2024;

. cash provided by operations was $0.1 million for the three months ended December 31, 2025 compared to
cash used in continuing operations of $1.5 million for the three months ended December 31, 2024;

. cash provided by operations was $1.1 million for the year ended December 31, 2025 compared to cash
used in operations of $3.0 million for the year ended December 31, 2024; and

. at December 31, 2025, we had $8.4 million of cash and cash equivalents, including $1.0 million of
restricted cash, on our balance sheet and no long-term debt.

2026 Business Objectives
For the near term, our business objectives following the Transactions include:
. continuing the integration of our comprehensive range of IT-related solutions;

. incorporating ManyCam as an offering for our new customers and seek to optimize our cross-selling
efforts with our other technology solutions;

. continuing to explore strategic opportunities, including, but not limited to, potential mergers or acquisitions
of other assets or entities that are synergistic to our businesses; and

. continuing to defend our intellectual property.

Sources of Revenue

Our main sources of revenue are described below. As a result of the variability of contract and service type, some of the
revenue we report in each period is deferred revenue from contracts we entered into during previous periods. This may
make it difficult for us to quickly increase revenue through the entry into new contracts in any period, and a decline in
new or renewed contracts in any one quarter will negatively affect our revenue in future quarters. As a result, revenue
generated in prior quarters may not provide a reliable indication of future results.

Managed IT Security Services

Customers of our managed IT security services typically pay a recurring fee, often based on service-level agreements
that define the specific services and performance metrics.

Secure Private Cloud Hosting

Our secure private cloud hosting offerings include a digital infrastructure which consists of dedicated and fully isolated
cloud environments designed to deliver security, control and compliance for business-critical applications and client
data. Customers of our secure private cloud hosting services are generally invoiced on a monthly basis and pay a
monthly fee, with revenue recognized on a monthly basis.
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We operate a secure private cloud from private suites in completely isolated areas that are leased within two Tier 3 data
center facilities located in Phoenix, Arizona, and Edison, New Jersey (the “Data Centers”), pursuant to certain license
agreements. As of December 31, 2025, the terms of the license agreements for the Data Centers located in Arizona
and New Jersey extended through 2027 and 2026, respectively. Subsequent to year end, we amended our agreement
with the Data Center in Phoenix, Arizona through August 31, 2032. With respect to the Data Center in Edison, New
Jersey, we expect to either enter into a lease extension by the end of the lease term or lease private suites at another
Tier 3 data center facility. Although we do not own or operate the Data Centers, we aim to use the high-level operations
and standards provided by the Data Centers through our license agreements to provide our customers with secure
and flexible cloud services. The Data Centers each conform to The Uptime Institute’s Tier 3 Certification, which is a
globally recognized standard for validating critical data center infrastructure. The Tier 3 classification provides us with
a degree of confidence that the Data Centers provide the necessary power, cooling, maintenance, and fault tolerance
required for secure and reliable operations. Our critical infrastructure, hosted within the Data Centers, is designed to
meet and exceed Tier 3 standards in all relevant categories. This allows us to deliver secure and compliant services
to customers within heavily regulated industries, including financial services and healthcare, and other industries.
Additionally, we incorporate a redundant, carrier-neutral network design for communications paths, along with
multiple hosting locations for our services, which improve the availability and resilience of our cloud services.

We leverage state-of-the-art security measures, including data encryption, network segmentation, advanced firewalls,
multi-factor authentication and continuous monitoring to safeguard against unauthorized access and cyber threats.
We believe our secure private cloud hosting provides our clients with strong availability, data integrity and reliable
performance, while meeting stringent compliance requirements. Our secure private cloud hosting solutions are backed
by 24/7 support from our expert team, with the goal of delivering secure, flexible and resilient infrastructure tailored
to each client’s unique business needs. In the future, we plan to make arrangements with third parties to incorporate
artificial intelligence (“AI”) features into our secure private cloud offerings. Revenue from such cloud services is
recognized ratably over the period in which the cloud services are provided.

Managed Backup and Disaster Recovery

Pricing for our managed backup and disaster recovery solutions is based upon the customer contract and depends
on the amount of backup storage needed. Customers are typically charged set rates per the contract and are charged
monthly based on usage.

Professional Services

Revenue in connection with professional services is generally recognized upon achievement of milestones or on a
straight line basis for all fixed fee arrangements.

Procurement Services

For each type of procurement service, our customers have their own negotiated contract and payment terms. When we
provide a combination of hardware and software products with the provision of services, we will separately identify
our performance obligations under the contract and the hardware and/or software products or services that will be
provided. The total transaction price for an arrangement with multiple performance obligations is typically allocated
at contract inception to each performance obligation in proportion to the stand-alone selling price of the hardware or
software. The selling price is the price at which we would sell a promised good or service separately to a customer.
We estimate the price based on observable inputs, including direct labor hours and allocable costs, or use observable
stand-alone prices when they are available.

Web Hosting

Each of our customers has their own contract and payment terms with respect to our web hosting services. The
duration of such contracts is typically between one and four years, although the term may vary based on the needs of
each particular customer. Customers of our web hosting services are invoiced on a monthly basis and pay a monthly
fee, with revenue recognized on a monthly basis.
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Subscription Revenue

We also generate subscription revenue from monthly premium subscription services for our ManyCam software.
Subscription revenues are presented net of refunds, credits and known and estimated credit card chargebacks.
During the year ended December 31, 2025 and 2024, subscriptions were offered in durations of twelve-month and
twenty-four-month terms. All subscription fees, however, are paid by credit card at the origination of the subscription
regardless of the term of the subscription. Revenues from multi-month subscriptions are recognized on a straight-line
basis over the period where the service is offered to the customer, indicated by length of the subscription term purchased.
The unearned portion of subscription revenue is presented as deferred revenue in the accompanying consolidated
balance sheets.

Costs and Expenses

Cost of revenue

Cost of revenue consists primarily of compensation and other employee-related costs for personnel engaged in data
center and customer care functions, credit card processing fees, hosting fees, data center rent, bandwidth costs and,
in the case of procurement, revenue the cost of the hardware and/or subscriptions. Cost of revenue also includes
compensation and other employee-related costs for technical personnel, consultants and subcontracting costs.

Sales marketing and product development expense

Sales marketing and product development expense consists primarily of (i) advertising expenditures and compensation
(including stock-based compensation) and other employee-related costs for personnel and consultants engaged in sales
and sales support marketing and development functions and (ii) development of the technology of our applications,
and consultant-related costs that are not capitalized for personnel engaged in the design, testing and enhancement of
service offerings. Advertising and promotional spend includes online marketing, including fees paid to search engines
and offline marketing, which primarily consists of partner-related payments to those who direct traffic to our brands.

General and administrative expense

General and administrative expense consists primarily of compensation (including non-cash stock-based compensation)
and other employee-related costs for personnel engaged in executive management, finance, legal, tax and human
resources and facilities costs and fees for other professional services and cost of insurance.

Depreciation and amortization expense

Depreciation and amortization expenses consists primarily of amortization of intangible assets as well as depreciation
on property and equipment.

Litigation expenses

Litigation expenses relate to expenses incurred in our patent defense against Cisco Systems, Inc. and Cisco Technology,
Inc. (the “Cisco ManyCam Litigation”).

Factors Affecting the Comparability of Our Financial Condition and Results of Operations

As described above, we completed the Transactions in January 2025. As a result, our historical financial condition
and results of operations for the periods presented may not be comparable, either from period to period or going
forward. For more information on the Transactions, see Note 1, Organization and Description of Business and Note 13,
Discontinued Operations, in Part 11, Item 8, Financial Statements and Supplementary Data, of this Annual Report on
Form 10-K.
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Key Metrics

Our management relies on certain non-GA AP financial measures to manage and evaluate our business. The non-GAAP
financial measures set forth below help us evaluate growth trends, establish budgets, measure the effectiveness of our
advertising and marketing efforts and assess operational efficiencies. Adjusted EBITDA is discussed below. We also
discuss “Devices under Management” and net cash provided by operating activities under the “Liquidity and Capital
Resources” section below.

Year Ended
December 31,
2025 2024
Net cash provided by (used in) operating activities — continuing operations.... $ 1,076,724 § (2,661,653)
Operating loss from continuing operations. .. ...............oouurnrn.n.. $ (4,719,179) $ (5,121,549)
Loss from continuing operations as a percentage of total revenues . .. ........ (20.0)% (466.3)%
Net loss from continuing operations. . .. ..........uueinerneennenaen. . $ (1,956,536) § (4,268,675)
Net loss from continuing operations as a percentage of total revenues . . ... ... (8.3)% (388.7)%
Nt 0SS .« oot $ (1,956,536) § (8,426,209)
Adjusted EBITDA. . . .. o $ (1,116,037) § (4,431,852)

Adjusted EBITDA

Adjusted EBITDA is a non-GAAP financial measure. Adjusted EBITDA is defined as net income (loss) adjusted to
exclude interest (income) expense, net, other (income) expense, net, income tax (benefit) expense, depreciation and
amortization expense, stock-based compensation expense, net loss from discontinued operations, impairment loss in
connection with the Divestiture and litigation expenses relating to the Cisco ManyCam Litigation. Prior to the fiscal
quarter ended September 30, 2025, the Company did not exclude litigation expenses related to the Cisco ManyCam
Litigation in calculating Adjusted EBTIDA as they were not material. However, after reevaluation, the Company has
determined that presenting Adjusted EBITDA without excluding such costs provides less valuable information about
the Company’s core operations. As a result, beginning with the fiscal quarter ended September 30, 2025, litigation
expenses related to the Cisco ManyCam Litigation are now excluded from the calculation of Adjusted EBITDA.

We present Adjusted EBITDA because it is a key measure used by our management and Board to understand and
evaluate our core operating performance and trends, to develop short-and long-term operational plans and to allocate
resources to expand our business. In particular, the exclusion of certain expenses in calculating Adjusted EBITDA can
provide a useful measure for period-to-period comparisons of the cash operating income generated by our business.
We believe that Adjusted EBITDA is useful to investors and others to understand and evaluate our operating results,
and it allows for a more meaningful comparison between our performance and that of competitors.

Limitations of Adjusted EBITDA

Our use of Adjusted EBITDA has limitations as an analytical tool, and you should not consider this performance measure
in isolation from or as a substitute for analysis of our results as reported under GAAP. Some of these limitations are that
Adjusted EBITDA does not reflect, among other things: cash capital expenditures for assets underlying depreciation
and amortization expense that may need to be replaced or for new capital expenditures; interest income, net; other
expense, net; the potentially dilutive impact of stock-based compensation; the provision for income taxes; litigation
expenses incurred in connection with our patent defense against Cisco Systems, Inc. and Cisco Technology, Inc. (the
“Cisco ManyCam Litigation”); and net loss from discontinued operations. Other companies, including companies in
our industry, may calculate Adjusted EBITDA differently, which reduces its usefulness as a comparative measure.
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Because of these limitations, you should consider Adjusted EBITDA alongside other financial performance measures,
including various cash flow metrics, net income (loss) and our other GAAP results. The following table presents
a reconciliation of net income (loss), the most directly comparable financial measure calculated and presented in
accordance with GAAP, to Adjusted EBITDA for each of the periods indicated:

Three Months Ended
December 31, Year Ended
(unaudited) December 31,

2025 2024 2025 2024
Reconciliation of net loss to Adjusted EBITDA:
NetlosS . .ot $§ (631,968) $§ (1,422,089) $ (1,956,536) $ (4,268,675)
Net loss from discontinued operations . . ........ — (4,068,412) — (4,157,534)
Interest income, net. . ....................... (67,655) (115,284) (340,831) (569,016)
Income tax expense, discontinued operations. . . . . 15,586 — 24,357
Income tax benefit ......................... (88,905) (40,742) (2,326,799) (137,589)
Otherincome,net . ......................... (31,263) — (95,013) (146,269)
Litigation expenses relating to the Cisco

ManyCam Litigation. .. ................... 210,599 — 717,780 —

Depreciation and amortization expense ......... 559,277 204,946 2,541,512 821,696
Impairment loss in connection with Divestiture.. . . — 3,849,766 — 3,849,766
Stock-based compensation expense .. .......... 54,545 27,282 343,850 151,412
Adjusted EBITDA. . ........................ $ 4,630 $ (1,548,947) $ (1,116,037) $ (4,431,852)

Devices Under Management

Devices under management represent the number of endpoints, servers and network devices that are outsourced to us
under managed services agreements. It is derived directly from our contract management system and adjusted monthly
for additions and retirements (if any). Management uses this metric to measure growth and a measure of customer
confidence in our ability to manage devices on their behalf. As of December 31, 2025, we had over 11,000 devices
under management.

Results of Operations
Year Ended December 31,2025 Compared to Year Ended December 31, 2024

Revenue

Total revenue increased by 2,049.9% to $23,612,459 for the year ended December 31, 2025 from $1,098,280 for the
year ended December 31, 2024. This increase was driven by new revenue streams acquired in connection with the
Acquisition and the fact that revenue for the prior year period did not include revenue from discontinued operations.

The following table sets forth our total revenue for the year ended December 31, 2025 and the year ended December 31,
2024, the increase between those periods, the percentage increase between those periods and the percentage of total
revenue that each represented for those periods:

% Revenue

Year Ended Year Ended
December 31, $ % December 31
2025 2024 Increase Increase 2025 2024
Managed information technology
FEVENUE . ... .ovvee e $14,813,411 — 14,813,411 — 62.7% —
Procurement revenue. . ......... 5,389,906 — 5,389,906 — 22.8% —
Professional services revenue. . . . 2,305,787 — 2,305,787 — 9.8% —
Subscription revenue. . ......... 1,103,355 1,098,280 5,075 0.5% 4.7% 100.0%
Total revenue. . ............... $23,612,459 $ 1,098,280 $22,514,179 2,049.9% 100.0% 100.0%
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Managed Information technology revenue includes revenue from our managed IT security services, web hosting,
secure private cloud hosting and managed backup and disaster recovery.

Our subscription revenue for the year ended December 31, 2025 relates to the sales from our ManyCam software,
which increased by $5,075, or 0.5%, as compared to the year ended December 31, 2024. The increase in subscription
revenue was primarily driven by an increase in new subscribers to our ManyCam software.

Costs and Expenses

Total costs and expenses for the year ended December 31, 2025 increased by $22,111,809, to $28,331,638, or 355.5%,
as compared to the year ended December 31, 2024. The following table presents our costs and expenses for the
year ended December 31, 2025 and 2024, the increase between those periods, the percentage increase between those
periods and the percentage of total revenue that each represented for those periods:

% of Revenue

Year Ended Year Ended
December 31, $ % December 31,
2025 2024 Increase Increase 2025 2024

Costofrevenue............... $11,272,929 $§ 262,888 $11,010,041 4,188.1% 47.7% 23.9%
Sales marketing and product

development expense .. ...... 3,253,890 277,244 2,976,646 1,073.7% 13.8% 25.2%
General and administrative

EXPENSE + o v v e 10,545,528 4,858,001 5,687,527 117.1% 44.7% 442.3%
Depreciation and amortization . . . 2,541,511 821,696 1,719,815 209.3% 10.8% 74.8%
Litigation expenses relating to the

Cisco ManyCam Litigation. . . . 717,780 — 717,780 — 3.0% —
Total costs and expenses. . ... ... $28,331,638 $ 6,219,829 $22,111,809 355.5% 119.9% 566.3%

Cost of revenue

Our cost of revenue for the year ended December 31, 2025 increased by $11,010,041, or 4,188.1%, as compared to
the year ended December 31, 2024. The increase in our cost of revenue was primarily due to an increase in expenses
related to the new revenue streams acquired in connection with the Acquisition, including but not limited to, costs
associated with procurement equipment and related costs of $4,253,932, managed services expenses of $1,993,691,
subscriptions and licensing expenses of $2,448,102, professional and consulting costs of $987,982, web hosting
expense of $458,600 and rent related to our Data Centers of $334,218.

Sales marketing and product development expense

Our sales marketing and product development expense for the year ended December 31, 2025 increased by 2,976,646,
or 1,073.7%, as compared to the year ended December 31, 2024. The increase in sales marketing and product
development expense for the year ended December 31, 2025 was primarily due to an increase in salary-related
expenses of approximately $1,967,167 and commissions of $562,284 earned by our sales team to service and grow
our customer base. In addition, consulting expenses totaled $195,390 related to marketing activities. As a result of the
Transactions, headcount on our sales team increased from zero in the prior year period to approximately 15 people in
the current period, and their associated salary costs are included in sales marketing and product development expense
for the year ended December 31, 2025.

General and administrative expense

Our general and administrative expense for the year ended December 31, 2025 increased by $5,687,527, or 117.1%,
as compared to the year ended December 31, 2024. The increase in general and administrative expenses for the
year ended December 31, 2025 was primarily due to legal and accounting expenses of $1,254,936. In addition, the
Company incurred public company expenses of $630,602, rent expense of $334,218 in connection with our Data
Centers and insurance costs of $813,282. Salary and salary related expenses totaled $6,267,902 for the year ended
December 31, 2025, plus $343,852 of non-cash share-based compensation. As a result of the Transactions, employee
headcount increased from four individuals in the prior year period to approximately 40 individuals in the current
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period, and their associated salary and salary related costs are included in general and administrative expenses for
the year ended December 31, 2025. Of the total expenses described above, approximately $334,970 were one-time
expenses related to the Transactions.

Depreciation and amortization expenses

Depreciation and amortization expenses increased by $1,719,815 to $2,541,511 for the year ended December 31,
2025. The increase relates to increased amortization and depreciation in connection with the intangible and fixed
assets acquired in the Acquisition.

Litigation expenses

Litigation expense totaled $717,780 for the year ended December 31, 2025 and related to the costs incurred in
connection with the Cisco ManyCam Litigation.

Non-Operating Income

The following table presents the components of non-operating income for the year ended December 31, 2025 and the
year ended December 31, 2024, the decrease between those periods, the percentage decrease between those periods
and the percentage of total revenue that each represented for those periods:

% of Revenue

Year Ended Year Ended
December 31, $ % December 31,
2025 2024 (Decrease) (Decrease) 2025 2024
Interest income, net. . .......... $ 340,831 $ 569,016 $ (228,185) (40.1)% 1.4% 51.8%
Other income,net . ............ 95,013 146,269 (51,256) (35.0)% 0.4% 13.3%
Total non-operating income . . . .. $§ 435844 § 715285 § (279,441) (39.1)% 1.8% 65.1%

Non-operating income for the year ended December 31, 2025 was $435,844, a decrease of $279,441, or 39.1%, as
compared to non-operating income of $715,285 for the year ended December 31, 2025. The decrease in non-operating
income was primarily a result of a decrease in the amount of interest that we earned on our cash balances which
were invested in liquid instruments like certificates of deposit and money markets. Other income for the year ended
December 31, 2025, related to the sale of a domain name that we are not using as well as proceeds of $31,263 from the
initial receipt of the earnout payment from the Divestiture. During the year ended December 31, 2024 other income
included proceeds from a class action lawsuit against a service provider.

Liquidity and Capital Resources

Year Ended
December 31,
2025 2024

Consolidated Statements of Cash Flows Data:

Net cash provided by (used in) operating activities — continuing operations . . $ 1,076,724 §  (3,019,287)

Net cash used in operating activities — discontinued operations. . .......... — (357,634)

Net cash used in investing activities . . .. ............. ... i, .. (4,280,149) —

Net cash provided by financing activities. . ........................... 1,048,952 39,772
Net decrease in cash, cash equivalents and restricted cash. . ................ $  (2,154,473) $ (2,979,515)

Currently, our primary source of liquidity is cash on hand and cash available through the Facility. As of the date of this
report, no amounts were outstanding under the Facility.

We believe that our cash and cash equivalents balance, our cash available through the Facility and our expected cash
flows from operations will be sufficient to meet all of our financial obligations for one year from the date these
financial statements are issued. As of December 31, 2025, we had $8,434,061 of cash and cash equivalents, which
included $1,035,747 of restricted cash.
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Additionally, we expect our long-term liquidity position will be sufficient to meet our long-term liquidity needs with
cash flows from operations and financing arrangements. However, in the event of changes in business conditions or
other developments, including a sustained market deterioration, unanticipated regulatory developments, significant
acquisitions, competitive pressures, or to the extent our liquidity needs prove to be greater than expected or cash
generated from operations is less than anticipated, we may need additional liquidity. To the extent we elect to finance
our long-term liquidity needs, we believe that the potential financing capital available to us in the future will be
sufficient.

Our primary use of working capital is related to investment in marketing initiatives to grow the business in order to
maintain and create new services and features in applications for our clients and users. In the future, we may seek
to grow our business by expending our capital resources to fund strategic acquisitions, investments and partnership
opportunities.

Stock Repurchase Plan

On May 8, 2025, the Board approved the Stock Repurchase Plan for up to $400,000 of our outstanding common stock,
which expires on the one-year anniversary of such date. We intend to utilize the Stock Repurchase Plan to minimize
the dilutive impact of awards granted under our equity incentive plans and to repurchase shares opportunistically.
Shares of common stock may be repurchased from time to time in open market transactions at prevailing market
prices, in privately negotiated transactions or by other means in accordance with federal securities laws, including
Rule 10b5-1 plans. The Stock Repurchase Plan does not obligate us to repurchase any shares of common stock, and
the Stock Repurchase Plan may be modified, suspended, extended or terminated at any time by our Board. The actual
timing, number and value of shares repurchased will be determined by a committee of the Board at its discretion and
will depend on a number of factors, including the market price of our common stock, general market and economic
conditions, alternative investment opportunities and other corporate considerations. As of December 31, 2025,
151,258 shares of common stock had been repurchased pursuant to the Stock Repurchase Plan for an aggregate
purchase price of approximately $304,887, before fees.

NTS Acquisition

On January 2, 2025, we closed the Acquisition, pursuant to which we acquired NTS through a two-step merger process.
The aggregate consideration we delivered to Newtek at the Acquisition Closing consisted of (i) $4,000,000 in cash
and (ii) 4,000,000 shares of our Series A Preferred Stock. In addition to the Acquisition Closing Consideration, the
Acquisition Agreement provides that Newtek is entitled to receive an amount up to $5,000,000 (the “Acquisition
Earn-Out Amount”) based on our achievement of certain cumulative average Adjusted EBITDA thresholds for the
2025 and 2026 fiscal years. The Acquisition Earn-Out Amount may be paid, in our sole discretion, in cash (the
“Acquisition Earn-Out Cash Consideration”), in shares of Series A Preferred Stock (the “Acquisition Earn-Out Stock
Consideration”) or in a combination thereof. Pursuant to the Acquisition Agreement, to the extent that all or a portion
of the Acquisition Earn-Out Amount is paid in shares of Series A Preferred Stock, the number of shares of Series A
Preferred Stock to be issued to Newtek will be calculated based on the average of the daily volume weighted average
prices of our common stock during each trading day during a 60 calendar-day period ending on December 31, 2026;
provided, that in no event shall such price be less than $1.00.

Pursuant to the Acquisition Agreement, if the issuance of the Acquisition Earn-Out Stock Consideration would cause
Newtek’s “total equity” (as calculated under the Bank Holding Company Act of 1956, as amended, and as implemented
and interpreted by the Board of Governors of the Federal Reserve System) in us to exceed one-third of our total equity
(the “Total Equity Cap”), then the number of shares of Series A Preferred Stock issuable as Acquisition Earn-Out
Stock Consideration will be adjusted so that we will issue to Newtek the maximum number of shares of Series A
Preferred Stock that would not cause Newtek’s total equity to exceed the Total Equity Cap, with a corresponding
increase to the Acquisition Earn-Out Cash Consideration.

The Divestiture

On January 2, 2025, we completed the sale to Meteor Mobile of the Transferred Assets. The consideration delivered
by Meteor Mobile to us at the closing of the Divestiture consisted of (i) $1,350,000 in cash and (ii) the assumption of
all of the liabilities of the Sellers arising out of, or relating to, the Business or the Transferred Assets, other than certain
excluded liabilities. In addition to the Divestiture Closing Consideration, we are entitled to receive, with respect to
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each Earn-Out Period, as defined and described below, certain payments in cash based on the cash revenue, net of
any refunds, received by Meteor Mobile that is attributable to the Business (such cash revenue, the “Legacy Business
Revenue”), as follows:

. from the six-month period beginning on July 1, 2025 and ending on December 31, 2025 (“Earn-Out Period
17), an amount equal to (i) for any Legacy Business Revenue greater than or equal to $3,500,000 and less
than $4,250,000, the amount of such Legacy Business Revenue multiplied by 0.30 plus (ii) for any Legacy
Business Revenue greater than or equal to $4,250,000, the amount of such Legacy Business Revenue in
excess of $4,250,000 multiplied by 0.40; and

. from each of the twelve-month period beginning on January 1, 2026 and ending on December 31, 2026
(“Earn-Out Period 27), the twelve-month period beginning on January 1, 2027 and ending on December 31,
2027 (“Earn-Out Period 3”) and the twelve-month period beginning on January 1, 2028 and ending on
December 31, 2028 (“Earn-Out Period 4” and collectively with Earn-Out Period 1, Earn-Out Period 2 and
Earn-Out Period 3, the “Earn-Out Periods™), an amount equal to (i) for any Legacy Business Revenue
greater than or equal to $7,000,000 and less than $8,500,000, the amount of such Legacy Business
Revenue multiplied by 0.30 plus (ii) for any Legacy Business Revenue greater than or equal to $8,500,000,
the amount of such Legacy Business Revenue in excess of $8,500,000 multiplied by 0.40 (the aggregate
amount, if any, earned during the Earn-Out Periods, the “Divestiture Earn-Out Amount”).

In the event of a change of control (as defined in the Divestiture Agreement) of Meteor Mobile during any of the
Earn-Out Periods, we are entitled to receive an acceleration payment in cash, net of any Divestiture Earn-Out Amounts
previously paid to us (the “Acceleration Payment”). If any of the Transferred Assets are sold independently from the
other assets of Meteor Mobile, we will be entitled to (i) 50% of the aggregate consideration paid to Meteor Mobile for
the Transferred Assets minus (ii) the aggregate amount of any Divestiture Earn-Out Amounts received by the Sellers
by the date of the change of control, minus (iii) the aggregate amount of any Acceleration Payments previously paid
through such date. If any of the Transferred Assets are sold contemporaneously with other assets of Meteor Mobile,
we are entitled to (x) the aggregate consideration paid to Meteor Mobile for the Transferred Assets multiplied by the
ratio of the trailing 12-month EBITDA of the Transferred Assets sold and the EBITDA of all assets sold minus (y) the
aggregate amount of any Divestiture Earn-Out Amounts received by the Sellers by the date of the change of control,
minus (z) the aggregate amount of any Acceleration Payments previously paid through such date. The minimum
Acceleration Payment for the sale of “Paltalk,” “Camfrog” and “Vumber” is $1,650,000, $450,000 and $300,000,
respectively, and the Acceleration Payments payable to us are capped at $5,000,000 in the aggregate.

The amount earned in Earn Out Period 1 was $31,263 and is included in other income in the consolidated statement
of operations.

Business Loan Agreement and Credit Agreement and Revolving Promissory Note

On April 10, 2025, we, IPM LLC, and Newtek Bank, a subsidiary of Newtek, entered into the Loan Agreements that
set forth the terms and conditions for the Facility, which consists of a secured revolving line of credit to us and IPM
LLC in the maximum amount of $1,000,000. The Loan Agreements are secured by substantially all of our assets and
the assets of IPM LLC. The Facility will mature on April 10, 2026. As of the date of this Annual Report on Form 10-K,
no amounts were outstanding under the Facility.

Operating Activities

Net cash provided by operating activities was $1,076,724 for the year ended December 31, 2025, as compared to net
cash used in operating activities from continuing operations of $2,661,653 for the year ended December 31, 2024.
The increase in the amount of cash provided by operations for the year ended December 31, 2025 was primarily
attributed to the change in the business activities of the Company following the Transactions compared to the year
ended December 31, 2024.

Investing Activities

Net cash used in investing activities for the year ended December 31, 2025 was $4,280,149 and related to the cash
consideration paid by the Company to Newtek in connection with the Acquisition as well as the acquisition of fixed
assets.
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Financing Activities

Net cash provided by financing activities was $1,048,952 for the year ended December 31, 2025, which was attributed
to the $1,350,000 received in connection with the Divestiture netted against the $301,048 (net of fees) used in
connection with the Stock Repurchase Plan. Cash provided by financing activities for the year ended December 31,
2024 related to the exercise of employee stock options was $39,772.

Contractual Obligations and Commitments

As of December 31, 2025, we leased space in the Data Centers as well as office space under non-cancellable operating
lease agreements with remaining lease terms ranging from one to two years. Our lease obligations consist primarily of
fixed monthly rental payments, subject in some cases to escalation clauses and common area maintenance charges. As
of December 31, 2025 we had aggregate undiscounted future minimum lease payments of approximately $1,181,617,
of which $789,270 is payable within the next twelve months. We believe our existing cash balances and cash flows
from operations will be sufficient to satisfy our lease payment obligations as they become due.

There have been no other material changes to our contractual obligations and commitments disclosed in the contractual
obligations and commitments section of Management’s Discussion and Analysis of Financial Condition and Results
of Operations in the Form 10-K.

Off-Balance Sheet Arrangements

As of December 31, 2025, we did not have any off-balance sheet arrangements.

Critical Accounting Estimates

The preparation of financial statements in conformity with GAAP requires management to make estimates and
assumptions about future events that affect the amounts reported in the financial statements and accompanying notes.
Future events and their effects cannot be determined with absolute certainty. Therefore, the determination of estimates
requires the exercise of judgment. The Company makes significant estimates and uses judgement related to assessing
the goodwill valuation and recoverability of intangible assets. Actual results inevitably will differ from those estimates,
and such differences may be material to the financial statements.

We believe the following critical accounting policy affects our more significant judgments and estimates used in the
preparation of our consolidated financial statements:

Business Combinations

We apply the acquisition method of accounting for business combinations. Under the acquisition method, the acquiring
entity recognizes all of the identifiable assets acquired and liabilities assumed at their acquisition date fair values. We
use our best estimates and assumptions to estimate the fair values of these tangible and intangible assets. Any excess
of the purchase price over amounts allocated to the assets acquired is recorded as goodwill. The acquired intangible
assets are amortized using the straight-line method over the estimated useful lives of the respective assets. Goodwill
is reviewed for impairment on an annual basis, or more frequently if events or changes in circumstances indicate that
the carrying amount of goodwill may be impaired.

ITEM 7A. QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARKET RISK

Not applicable.
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GRASSI

REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

To the Board of Directors and
Stockholders of Intelligent Protection Management Corp.

Opinion on the Financial Statements

We have audited the accompanying consolidated balance sheets of Intelligent Protection Management Corp. (the
Company) as of December 31, 2025 and 2024, and the related consolidated statements of operations, changes in
stockholders’ equity, and cash flows for each of the years in the two-year period ended December 31, 2025, and the
related notes (collectively referred to as the financial statements). In our opinion, the financial statements present
fairly, in all material respects, the financial position of the Company as of December 31, 2025 and 2024, and the
results of its operations and its cash flows for each of the years in the two-year period ended December 31, 2025, in
conformity with accounting principles generally accepted in the United States of America.

Basis for Opinion

These financial statements are the responsibility of the Company’s management. Our responsibility is to express an
opinion on the Company’s financial statements based on our audits. We are a public accounting firm registered with
the Public Company Accounting Oversight Board (United States) (PCAOB) and are required to be independent with
respect to the Company in accordance with the U.S. federal securities laws and the applicable rules and regulations
of the Securities and Exchange Commission and the PCAOB.

We conducted our audits in accordance with the standards of the PCAOB. Those standards require that we plan
and perform the audit to obtain reasonable assurance about whether the financial statements are free of material
misstatement, whether due to error or fraud. The Company is not required to have, nor were we engaged to perform, an
audit of its internal control over financial reporting. As part of our audits, we are required to obtain an understanding
of internal control over financial reporting, but not for the purpose of expressing an opinion on the effectiveness of
the Company’s internal control over financial reporting. Accordingly, we express no such opinion.

Our audits included performing procedures to assess the risks of material misstatement of the financial statements,
whether due to error or fraud, and performing procedures that respond to those risks. Such procedures included
examining, on a test basis, evidence regarding the amounts and disclosures in the financial statements. Our audits
also included evaluating the accounting principles used and significant estimates made by management, as well
as evaluating the overall presentation of the financial statements. We believe that our audits provide a reasonable
basis for our opinion.

Critical Audit Matters

The critical audit matters communicated below are matters arising from the current period audit of the financial
statements that were communicated or required to be communicated to the audit committee and that: (1) relate to
accounts or disclosures that are material to the financial statements and (2) involved our especially challenging,
subjective, or complex judgments. The communication of critical audit matters does not alter in any way our opinion
on the financial statements, taken as a whole, and we are not, by communicating the critical audit matters below,
providing separate opinions on the critical audit matters or on the accounts or disclosures to which they relate.

50 JERICHO QUADRANGLE, STE. 200, JERICHO, NY 11753
P: 516.256.3500 « F: 516.256.3510 « GRASSIADVISORS.COM
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Business Combination

Critical Audit Matter Description

The Company completed the acquisition of Newtek Technology Solutions, Inc. (“NTS”) and the acquisition was
accounted for as a business combination. We identified the valuation of the acquisition date fair value of intangible
assets acquired and goodwill as a critical audit matter.

The principal consideration for our determination that the valuation of the acquisition-date fair values of acquired
intangible assets and goodwill was a critical audit matter was the significant auditor judgment required to evaluate
management’s fair value estimates. The valuation involved complex models and significant assumptions, and the fair
value measurements were sensitive to changes in those assumptions.

How the Critical Audit Matter Was Addressed in the Audit
Our audit procedures related to the Company’s acquisition of NTS included the following, among others:

a)  We evaluated whether the acquisitions met the definition of a business combination under ASC 805,
including the identified accounting acquirer, acquiree, and acquisition date.

b)  Weread and reviewed the relevant agreements to assess the reasonableness and completeness of assets and
liabilities identified in the purchase price allocation.

c¢)  We vouched the cash and stock tendered to source documentation to validate purchase price.

d)  We evaluated the methodologies used to determine the fair value of the consideration provided in the form
of cash and Series A Preferred Stock to determine the consideration provided for the acquisition.

e) We obtained the purchase price allocation analysis from management and the third-party specialist
engaged by management.

f)  We assessed the qualifications and competence of management and the qualifications, competence and
objectivity of the third-party specialist.

g)  We evaluated the methodologies used to determine the fair values of the intangible assets and goodwill.

h)  We tested the assumptions used within the discounted cash flow models to estimate the fair values of

the intangible assets, which included key assumptions such as the future revenue growth and the applied
discount rate.

1) We involved an internal valuation specialist who assisted in the evaluation and testing performed of the
reasonableness of significant methods and assumptions to the models.

1) We assessed the sufficiency of Company’s disclosure of its accounting for this acquisition included in
Note 3.

/s/ Grassi & Co., CPAs, P.C.
Grassi & Co., CPAs, P.C.

We have served as the Company’s auditor since 2024.
Jericho, NY
March 17, 2026

50 JERICHO QUADRANGLE, STE. 200, JERICHO, NY 11753
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INTELLIGENT PROTECTION MANAGEMENT CORP.

CONSOLIDATED BALANCE SHEETS

Assets
Current assets:

December 31,

Cash and cashequivalents. . .......... .. .. .. ... .. ..
Cash and cash equivalent (on deposit with related party). .. ................
Cash and cash equivalents — restricted cash (on deposit with related party) . . ..
Accounts receivable, net of allowance of $100,000 .. .....................
Due from related party . .......... i
Prepaid expense and other currentassets . .. ........... ... ...
Employee retention tax credit receivable,net............................
Assets held forsale —current .. ....... ... .. .

Total Current assets . . .. ...ttt
Property and equipment, net. . ............ ...
Intangible assets, Net. .. ... ...ttt e
GoodwWill . ...
Assets held for sale —noncurrent ... ... ... ...

Operating lease right-of-use assets, net ............. .. .. .. . ...
Other @SSeTS . . o .ottt et
Total assets. . ... ... .

Liabilities and stockholders’ equity
Current liabilities:

Accounts payable .. ...
Accrued expenses and other current liabilities. ..........................
Duetorelated party. . .. ..ot
Operating lease liabilities, current portion . . ........... .. ... ...........
Deferred subscription reVenUE . . .......oouvtni et
Liabilities held for sale —current ... ......... ... .. ... .. i
Total current liabilities . ... ... ...
Operating lease liabilities, non-current portion . ...........................
Deferred tax liability. .. .. ... ... o
Total liabilities . . .. ... ... ... ... ... ..

Commitments and contingencies (Note 12)
Stockholders’ equity:
Series A Preferred Stock, $0.001 par value, 9,000,000 authorized, 4,000,000

and 0 shares outstanding as of December 31, 2025 and 2024, respectively . . .

Common stock, $0.001 par value, 50,000,000 shares authorized, 9,878,950
shares issued and 9,085,729 and 9,236,987 shares outstanding as of

December 31, 2025 and 2024, respectively .......... ... ... ... ... ...

Treasury stock, 793,221 and 641,963 shares repurchased as of December 31,
2025 and 2024, respectively . ... .o

Additional paid-incapital . . ... ... ..

Accumulated deficit . . . ... ...

Total stockholders’ equity. . . ....... ... . .. . . . . . .
Total liabilities and stockholders’ equity. . . ......... .. ... ... ... ........

The accompanying notes are an integral part of these consolidated financial statements.
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2025 2024
$ 5597014 $ 10,588,534
1,801,300 —
1,035,747 —
1,599,725 —
75,601 _
1,363,574 462,422
- 114212

- 72,925
11,472,961 11,238,093
550,628 —
7,718,836 1,882,781
4,555,208 —
— 2,663,229
1,140,196 74,490
602,688 13,937
26,040,517 15,872,530
1,604,898 380,298
1,031,733 509,759
46,450 —
756,590 74,490
3,878,114 555,039
- 2,024,237
7,317,785 3,543,823
387,906 —
148,898 429,045
7,854,589 3,972,868
4,000 —
9,879 9,879
(1,500,385)  (1,199,337)
44,939,747 36,399,897
(25,267,313)  (23,310,777)
18,185,928 11,899,662
$ 26,040,517 15,872,530




INTELLIGENT PROTECTION MANAGEMENT CORP.

CONSOLIDATED STATEMENTS OF OPERATIONS

Years Ended December 31,

2025 2024
Revenue
Managed information technology revenue, includes $7,309,250 and $0 of
related party revenue for the year ended December 31, 2025 and 2024,
TESPECLIVELY . . . oot 14,813,411 —
Procurement revenue, includes $117,787 and $0 of related party revenue for the
year ended December 31, 2025 and 2024, respectively . .................. 5,389,906 —
Professional services revenue, includes $182,513 and $0 of related party
revenue for the year ended December 31, 2025 and 2024, respectively. . . . . .. 2,305,787 —
SUbSCIIPLION FEVENUE. . . . o v ottt ettt ettt et e e et e et 1,103,355 1,098,280
TOtal TEVENUE. . . . . oottt e 23,612,459 1,098,280
Costs and expenses, exclusive of depreciation and amortization shown separately
below
COStS Of TEVENUE . . . o oot 11,272,929 262,888
Sales, marketing and product development expense (includes $344,365 in
2025 of related party €Xpense) . ... ..ovir i 3,253,890 277,244
General and administrative €Xpense . .. .. .ovvt vttt it e 10,545,528 4,858,001
Depreciation and amortization . . ............. .. 2,541,511 821,696
Litigation expenses relating to the Cisco ManyCam Litigation .. ............. 717,780 —
Total coSts and EXPENSES . . . v vttt ettt e 28,331,638 6,219,829
Operating loss from continuing Operations. .. .. ...........uurermenenennen.. (4,719,179) (5,121,549)
Interest INCOME, NEL. . . . ..ottt e e e e e e 340,831 569,016
Other INCOME, NEL . . . ...ttt e e e 95,013 146,269
Loss from continuing operations before income tax benefit ................... (4,283,335) (4,406,264)
Income tax benefit . ... ... .. 2,326,799 137,589
Net loss from continuing Operations. . .. ...........urirnineneneenenen.... (1,956,536) (4,268,675)
Loss from discontinued operations, net of income tax expense of $24,357........ — (4,157,534)
Nt 108 .« oot $ (1,956,536) $§ (8,426,209)
Net loss per share of common stock:
Basic — continuing Operations. . . ... ......utt ettt $ (0.15) $ (0.48)
Diluted — continuing operations . . ..............coiiiiiiiin ... $ (0.15) $ (0.48)
Basic — discontinued Operations . . . . ......vi it e $ — 3 (0.43)
Diluted — discontinued operations .................couiiriiiiiiranan.. $ — § (0.43)
Basicand diluted. . ....... ... .. .. .. . . $ (0.15) $ (0.91)
Weighted average number of shares of Series A Preferred Stock used in
calculating net loss per share of Series A Preferred Stock, basic and diluted . . 3,989,041 —
Weighted average number of shares of Common Stock used in calculating net
loss per share of Common Stock, basic and diluted . . . ................... 9,157,745 9,227,197
Basic and diluted net loss per share of Series A Preferred Stock, basic and
diluted . . ... o (0.15) —
Basic and diluted net loss per share of Common Stock, basic and diluted. . . . . .. (0.15) (0.48)
Weighted average number of shares of Common Stock used in calculating net
loss per share of Common Stock:
Basicand diluted. . . ... ... .. .. 13,146,786 9,227,197

The accompanying notes are an integral part of these consolidated financial statements.
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INTELLIGENT PROTECTION MANAGEMENT CORP.
CONSOLIDATED STATEMENTS OF CHANGES IN STOCKHOLDERS’ EQUITY
FOR THE YEARS ENDED DECEMBER 31, 2025 AND 2024

Series A
Series A Preferred Common Treasury Additional Total
Preferred Stock Common Stock Treasury Stock Paid-in Accumulated  Stockholders’
Stock Amount Shares Amount Shares Amount Capital Deficit Equity

Balance at December 31,

2023 ... — — 9,864,120 $ 9,864  (641,963) $(1,199,337) $36,208,728 $(14,884,568) $ 20,134,687
Stock-based compensation

EeXpense. .. .......... — — — — — — 151,412 — 151,412
Exercise of employee

stock options. ........ — — 14,830 15 — — 39,757 — 39,772
Netloss............... — — — — — (8,426,209)  (8,426,209)
Balance at December 31,

2024 ... ... — — 9,878,950 $ 9,879 $(641,963) $(1,199,337) $36,399,897 $(23,310,777) $11,899,662
Issuance of Series A

Preferred Stock. ...... 4,000,000 4,000 — — — — 8,196,000 — 8,200,000
Stock-based compensation

EXPEeNSe. .. .. ..uu... — — — — — — 343,850 — 343,850
Repurchases of common

stock . ....... .. ... — — — —  (151,258) (301,048) — — (452,306)
Netloss............... — — — — — — (1,956,536)  (1,956,536)
Balance at December 31,

2025 ... 4,000,000 $ 4,000 9,878,950 $ 9,879  (793,221) $(1,500,385) $ 44,939,747 $(25,267,313) $ 18,185,928

The accompanying notes are an integral part of these consolidated financial statements.
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INTELLIGENT PROTECTION MANAGEMENT CORP.
CONSOLIDATED STATEMENTS OF CASH FLOWS

Years Ended December 31,

2025 2024

Cash flows from operating activities:
NEELOSS .« - o vttt e e e e $ (1,956,536) $§ (8,426,209)
Net loss from discontinued operations . . ... ..........cuuiuniuneeneneen .. — 4,157,534
Net loss from continuing operations. . . . ... ......uiuieunenen e § (1,956,536) $ (4,268,675)
Adjustments to reconcile net loss from continuing operations to net cash provided

by (used in) operating activities:

Amortization of intangible assets . . ........... . .. 2,073,945 821,696

Amortization of operating lease right-of-use assets . . ...................... 415,661 83,700

Depreciation of property and equipment . ................ .. .. ..., 467,567 —

Income tax liability . . ... ... (2,329,547) (71,764)

Deferred tax liability. .. ... ... — (137,589)

Stock-based compensation . .. .......... ... 343,850 151,412

Allowance for credit 10SSeS. . . ..ottt 3,436 —
Changes in operating assets and liabilities, net of acquisition:

Accountsreceivable . .. ... ... 2,186,799 —

Operating lease liability . ........ .. ... ... . . i (411,361) (83,700)

Employee retention tax credit receivable,net. .. .......................... 114,212 —

Prepaid expense and other currentassets . ........... ... . ... (466,344) 95,343

OtheT SSeTS . . o\ vttt (588,751)

Accounts payable, accrued expenses and other current liabilities, related party . . 1,350,718 737,327

Deferred subscription reVeNUE . .. ......vti et (126,925) 10,597
Net cash provided by (used in) operating activities — continuing operations. . . . 1,076,724 (2,661,653)
Net cash used in operating activities — discontinued operations. . ............ — (357,634)
Net cash provided by (used in) operating activities . . . .................. ... 1,076,724 (3,019,287)
Cash flows from investing activities:

Cash paid for acquisition of NTS . .. ... ... .. . (4,000,000) —

Purchases of fixed assets. .. ...t (280,149) —

Net cash used in investing activities . ... ............ . ... (4,280,149) —
Cash flows from financing activities:

Proceeds from sale of Transferred Assets. . . ......... ... ... ... 1,350,000 —

Purchase of treasury stock . ........ ... . .. . . . (301,048) —

Proceeds from exercise of employee stock options. .. ...................... — 39,772

Net cash provided by financing activities. . .. ......... .. .. .. ... io... 1,048,952 39,772
Net decrease in cash and cash equivalents .. ............................. (2,154,473) (2,979,515)
Balance of cash and cash equivalents at beginning of year . ................... 10,588,534 13,568,049
Balance of cash and cash equivalents and restricted cash and cash equivalents at

end Of Year. . . ... $ 8,434,061 $ 10,588,534
Cashand cash equivalents. . ......... ..ot $ 5,597,014 $ 10,588,534
Cash and cash equivalents (on deposit with related party)..................... $ 1,801,300 —
Cash and cash equivalents — restricted cash (on deposit with related party) ....... $ 1,035,747 —
Balance of cash and cash equivalents atend of year. . .. ...................... $ 8,434,061 $ 10,588,534
Supplemental non-cash disclosure:

Non-cash portion of consideration for acquisition of NTS (Series A Preferred

StOCK iSSUANCE) . . . oot $ 8,200,000

The accompanying notes are an integral part of these consolidated financial statements.
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INTELLIGENT PROTECTION MANAGEMENT CORP.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

1. Organization and Description of Business

Overview

The audited consolidated financial statements include Intelligent Protection Management Corp. (f/k/a Paltalk, Inc.) and
its wholly owned subsidiaries, A.V.M. Software, Inc., Paltalk Software Inc., Paltalk Holdings, Inc., Tiny Acquisition
Inc., Camshare, Inc., Fire Talk LLC, Vumber LLC and ManyCam ULC (collectively, the “Company”).

The Company provides a comprehensive range of [T-related services, including managed IT security services, secure
private cloud hosting, managed backup and disaster recovery, professional services, procurement services, web
hosting, and other related services including consulting and implementing technology solutions for large enterprise
and commercial clients across the United States as well as small-and-medium sized businesses. The Company also
offers and supports its ManyCam software, which is a live streaming software and virtual camera that allows users
to deliver professional live videos on streaming platforms, video conferencing apps and distance learning tools. The
Company has an over 20-year history of technology innovation and holds eight patents.

Prior to the completion of the Transactions (defined below), the Company operated a network of consumer applications.
The Company’s product portfolio included “Paltalk”, “Camfrog” and “Tinychat”, which together hosted a large
collection of video-based communities. The Company’s other products included “Vumber”.

Acquisition of NTS

On January 2, 2025 (the “Closing Date”), the Company completed the acquisition of Newtek Technology Solutions,
Inc., a New York corporation (“NTS”), pursuant to that certain Agreement and Plan of Merger (the “Acquisition
Agreement”), dated August 11, 2024, by and among the Company, PALT Merger Sub 1, Inc., a New York corporation
and a direct and wholly owned subsidiary of the Company (“First Merger Sub”’), PALT Merger Sub 2, LLC, a Delaware
limited liability company and a direct and wholly owned subsidiary of the Company (“Second Merger Sub”’), NTS and
NewtekOne, Inc., a Maryland corporation and the sole stockholder of NTS (“Newtek”). Pursuant to the terms of the
Acquisition Agreement, on the Closing Date: (i) NTS merged with and into First Merger Sub, with NTS continuing
as the surviving entity (the “Interim Surviving Entity” and such merger, the “First Step Merger”), and (ii) immediately
following the consummation of the First Step Merger, the Interim Surviving Entity merged with and into Second
Merger Sub (the “Second Step Merger” and, together with the First Step Merger, the “Acquisition”), with the Second
Merger Sub surviving as a wholly owned subsidiary of the Company. Following the closing of the Acquisition (the
“Acquisition Closing”), the Company changed its name from “Paltalk, Inc.” to “Intelligent Protection Management
Corp.”

The aggregate consideration delivered by the Company to Newtek at the Acquisition Closing consisted of (i) $4,000,000
in cash (as adjusted pursuant to the Acquisition Agreement, the “Acquisition Closing Cash Consideration”) and
(i1) 4,000,000 shares of the Company’s Series A Non-Voting Common Equivalent Stock (the “Series A Preferred
Stock™ and such shares issued at the Acquisition Closing, the “Acquisition Closing Stock Consideration” and together
with the Acquisition Closing Cash Consideration, the “Acquisition Closing Consideration™). The Series A Preferred
Stock will automatically convert into one share of the Company’s common stock, par value $0.001 per share (subject
to certain customary anti-dilution adjustments), upon the occurrence of certain qualifying transfers by Newtek to third
parties. In addition to the Acquisition Closing Consideration, Newtek is entitled to earn-out payments under certain
circumstances. For more information, see the Note 3, “Acquisition” below. In connection with the Acquisition, the
Company incurred professional fees of $0.3 million for year ended December 31, 2025 and $1.8 million for the year
ended December 31, 2024. These amounts are included in general and administrative expenses.

Divestiture

On the Closing Date and prior to the Acquisition Closing, the Company completed the sale to Meteor Mobile Holdings,
Inc., a Delaware corporation (“Meteor Mobile”), of its telecommunications services provider, “Vumber”, as well as its
“Paltalk” and “Camfrog” applications and certain assets and liabilities related to such services provider and applications
(the “Transferred Assets,” and such sale, the “Divestiture,” and, together with the Acquisition, the “Transactions”)
pursuant to that certain Asset Purchase Agreement, dated November 7, 2024, by and among the Company, its wholly
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INTELLIGENT PROTECTION MANAGEMENT CORP.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

1. Organization and Description of Business (cont.)

owned subsidiaries Paltalk Holdings, Inc., Paltalk Software, Inc., Camshare, Inc., A.V.M. Software, Inc. and Vumber,
LLC (collectively, the “Sellers”), and Meteor Mobile. As a result of the Divestiture, the Company is no longer
engaged in the business of providing video-based, live streaming, virtual camera and telecommunications software to
consumers, as and to the extent such businesses were previously conducted by the Company pursuant to the “Vumber,”
“Paltalk” and “Camfrog” applications. In addition, prior to the Acquisition Closing, the Company ceased all operations
of its “Tinychat” service and application. The consideration delivered by Meteor Mobile to the Company at the closing
of the Divestiture consisted of (i) $1,350,000 in cash and (ii) the assumption of all of the liabilities of the Sellers arising
out of, or relating to, the Business or the Transferred Assets, other than certain excluded liabilities (the “Divestiture
Closing Consideration”). In connection with the Divestiture, the Company is entitled to earn-out payments under
certain circumstances. For more information, see the Note 13, “Discontinued Operations” below.

Discontinued Operations

During the year ended December 31, 2024, the Transferred Assets met the criteria for classification as assets held for
sale and discontinued operations as the Company received stockholder approval of the sale of its Transferred Assets at
its special meeting of stockholders held on December 30, 2024. As such, assets and liabilities related to the Transferred
Assets are presented as held for sale/discontinued operations on the consolidated balance sheets as of December 31,
2024 and the results of operations are presented as discontinued operations on the consolidated statement of operations
for the year ended December 31, 2024. On January 2, 2025, the Company completed the Divestiture as described
above.

Employee Retention Tax Credit

Under the provisions of the extension of the Coronavirus Aid, Relief, and Economic Security Act, the Company was
eligible for a refundable employee retention tax credit (the “ERTC”) subject to certain criteria. During the year ended
December 31, 2023, the Company applied for the ERTC and recorded a receivable in the amount of $343,045, net of
related costs. As December 31, 2024, the remaining balance due to the Company was $114,212, which was included
on the consolidated balance sheets as a receivable. During the year ended December 31, 2025, the balance of the ERTC
was received in full.

2. Summary of Significant Accounting Policies

Principles of Consolidation

The accompanying consolidated financial statements include the accounts of the Company and its wholly owned
subsidiaries and were prepared in conformity with accounting principles generally accepted in the United States of
America (“GAAP”) and with the requirements of the Securities and Exchange Commission (“SEC”). All intercompany
balances and transactions have been eliminated upon consolidation.

Recent Accounting Standards

In December 2023, the Financial Accounting Standards Board (“FASB”) issued Accounting Standards Update
(“ASU”) 2023-09, Improvements to Income Tax Disclosures (“ASU 2023-09”), which requires more detailed income
tax disclosures. The guidance requires entities to disclose disaggregated information about their effective tax rate
reconciliation as well as expanded information on income taxes paid by jurisdiction. The disclosure requirements will
be applied on a prospective basis, with the option to apply them retrospectively. The standard is effective for annual
periods beginning after December 15, 2024, with early adoption permitted. We have elected to adopt ASU 2023-09
prospectively on our annual income tax disclosures for the annual period ended December 31, 2025. The standard
expanded the disclosures provided in our annual financial statements, particularly in the rate reconciliation and cash
taxes paid sections, but the adoption did not have a material effect on our consolidated results of operations, financial
position or cash flows.
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In July 2025, the FASB issued ASU 2025-05, Financial Instruments — Credit Losses (Topic 326): Measurement of
Credit Losses for Accounts Receivable and Contract Assets (“ASU 2025-05), which allows an entity to elect a practical
expedient for measuring expected credit losses on current accounts receivable and current contract assets arising from
transactions accounted for as revenues from contracts customers. This expedient allows an entity to assume that current
economic conditions as of the balance sheet date do not change for the remaining life of the asset. ASU 2025-05 is
effective for fiscal years beginning after December 15, 2025 and interim periods within fiscal years beginning after
December 15, 2026. As permitted, we have elected to early adopt the practical expedient as of December 31, 2025
and applied its provisions prospectively to the provision for uncollectable accounts. The adoption of ASU 2025-05 did
not have a material impact on our consolidated results of operations, cash flows or financial condition. See “Accounts
receivable — net of allowance” herein for additional information and disclosures impacted by ASU 2025-05.

In November 2024, the FASB issued ASU 2024-03, Disaggregation of Income Statement Expenses. The new standard
requires entities to disclose additional information about certain expenses, such as purchases of inventory, employee
compensation, depreciation, intangible asset amortization, as well as selling expenses included in commonly presented
expense captions on the income statement. The FASB further clarified the effective date in January 2025 with the
issuance of ASU 2025-01, Income Statement — Reporting Comprehensive Income — Expense Disaggregation
Disclosures (Subtopic 220-40): Clarifying the Effective Date. The ASU is effective for fiscal years beginning after
December 15, 2026, and interim periods beginning after December 15, 2027. Companies have the option to apply
this guidance either on a retrospective or prospective basis, and early adoption is permitted. The Company is currently
evaluating this guidance to determine the impact it may have on its consolidated financial statements and related
disclosures.

Cash, Cash Equivalents and Restricted Cash

The Company considers all highly liquid investments with an original maturity of three months or less at the date of
purchase to be cash equivalents. Cash and cash equivalents consist of cash on deposit with banks and money market
funds. The Company maintains a certificate of deposit to satisfy the depository requirement in the Loan Agreements
(as defined and discussed in Note 11). The Company maintains cash in bank accounts which, at times, may exceed
federally insured limits. As part of its cash management process, the Company periodically reviews the relative credit
standing of these banks. The Company has not experienced any losses in such accounts and periodically evaluates the
credit worthiness of the financial institutions and has determined the credit exposure to be negligible.

Accounts Receivable, net of allowance

Accounts receivable represents amounts owed to the Company by third parties for technology services and related
residuals. The Company generally records a receivable when revenue is recognized, as the timing of revenue recognition
may differ from the timing of payment from customers. Payment terms and conditions vary by contract, although
terms generally include a requirement of payment within 30 to 60 days. The Company’s accounts receivable do not
bear interest and are recorded at the invoiced amount for those with unconditional rights to consideration. Accounts
receivable are presented net of an allowance for credit loss on the consolidated balance sheets for any potentially
uncollectible accounts under the current expected credit loss model. As of December 31, 2025, the assets and the
related Current Expected Credit Losses reserve were not material.

See “Recent Accounting Standards™ herein for additional information on the adoption of ASU 2025-05 and the
practical expedient related to credit losses.

The managed IT and subscription revenue is billed monthly. For the majority of receivables, a provision for uncollectible
accounts is established based on historical collection experience and other factors. For the remaining receivables, if the
Company is aware of a specific customer’s inability to pay, a provision for uncollectible accounts is recorded to reduce
the receivable balance to the amount reasonably expected to be collected. If circumstances change, the estimate of the
recoverability of accounts receivable could change as well. Circumstances that could affect this estimate include, but
are not limited to, customer credit issues, customer deposits, and general economic conditions. Customers’ accounts
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are written off once they are deemed to be uncollectible. The Company has elected the practical expedient to assume
that current conditions as of the balance sheet date will remain unchanged for the remaining life of the asset when
estimating expected credit losses. For all periods presented, uncollectible accounts were not material.

Segment Reporting

The Company reports its segment information to reflect the manner in which the chief operating decision maker (the
“CODM”) reviews and assesses performance. The Company’s Chief Executive Officer, President and Chief Operating
Officer have joint responsibility as the CODM and review and assess the performance of the Company as a whole.

The primary financial measures used by the CODM to evaluate performance and allocate resources are net income
(loss) and operating income (loss). The CODM uses net income (loss) and operating income (loss) to evaluate the
performance of the Company’s ongoing operations and as part of the Company’s internal planning and forecasting
processes. Information on net income (loss) and operating income (loss) is disclosed in the consolidated statements of
operations. Segment expenses and other segment items are provided to the CODM on the same basis as disclosed in
the consolidated statements of operations.

The CODM does not evaluate performance or allocate resources based on segment assets, and therefore such
information is not presented in the notes to the financial statements. The Company is a single-segment business.

Use of Estimates

The preparation of financial statements in conformity with GAAP requires management to make estimates and
assumptions about future events that affect the amounts reported in the financial statements and accompanying notes.
Future events and their effects cannot be determined with absolute certainty. Therefore, the determination of estimates
requires the exercise of judgment. Actual results inevitably will differ from those estimates, and such differences
may be material to the financial statements. The most significant accounting estimates inherent in the preparation
of the Company’s financial statements include impairments and fair value estimates for assets acquired in business
combinations and assessment of useful lives of acquired intangible assets. The Acquisition-related fair values and
estimates were based on a number of factors, including a valuation by an independent third party. The Company also
uses a Black Scholes model for estimates in calculating share-based compensation.

Revisions to the Company’s estimates may result in increases or decreases to revenues and income and are reflected
in the consolidated financial statements in the periods in which they are first identified. If the Company’s estimates
indicate that a contract loss will be incurred, a loss provision is recorded in the period in which the loss first becomes
probable and can be reasonably estimated. Contract losses are the amount by which the estimated costs of the contract
exceed the estimated total revenue that will be generated by the contract and are included in cost of revenues in the
Company’s consolidated statements of operations. There were no contract losses for the periods presented herein.

Business Combinations

The Company accounts for business combinations in accordance with the provisions of Accounting Standards and
Codifications (“ASC”) Topic 805, Business Combinations. Business combinations are accounted for using the
acquisition method, whereby the consideration transferred is allocated to the net assets acquired based on their
respective fair values measured on the acquisition date. The difference between the fair value of these assets and
the purchase price is recorded as goodwill. Transaction costs other than those associated with the issue of debt or
equity securities, and other direct costs of a business combination are not considered part of the business acquisition
transaction and are expensed as incurred.

Revenue Recognition

Following the Transactions, the Company’s revenue is measured based on the consideration specified in a contract
with a customer. The Company’s contracts with its customers often include promises to transfer multiple products
and services. Determining whether products and services are considered distinct performance obligations that should
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be accounted for separately versus together may require significant judgment. When a cloud-based service includes
both on-premises software licenses and cloud services, judgment is required to determine whether the software license
is considered distinct and accounted for separately, or not distinct and accounted for together with the cloud service
and recognized over time. Certain cloud services depend on a significant level of integration, interdependency and
interrelation between the desktop applications and cloud services and are accounted for together as one performance
obligation. Revenue from cloud services is recognized ratably over the period in which the cloud services are provided.
The Company otherwise recognizes revenue when it satisfies a performance obligation by transferring control of a
product or service or by arranging for the sale of a vendor’s products or service to a customer.

The Company recognizes revenue from sale of services as they perform the underlying services, typically based on
time and materials basis based upon hours incurred for the performance completed to date for which the Company
has the right to consideration. The Company recognizes revenue on sales of goods at a point in time when customer
takes control of goods, which typically occurs when title and risk of loss have passed to the customer. In most cases,
the Company serves as principal; therefore it recognizes revenue on a gross basis for each of the Company’s services
and product offerings principally because the Company is primarily responsible for fulfilling the promise to provide
specified goods or service, and the Company has discretion in establishing the price of specified good or service.
When the Company serves as an agent, it recognizes revenue on a net basis.

The Company classifies its right to consideration in exchange for deliverables as either a receivable or a contract
asset (unbilled receivable). A receivable is a right to consideration that is unconditional (i.e., only the passage of
time is required before payment is due). For example, the Company recognizes a receivable for revenue related to the
Company’s transaction or volume-based contracts when earned regardless of whether amounts have been billed. Such
receivables are presented in accounts receivable, net in the Company’s consolidated balance sheets. The Company
maintains an allowance for credit losses to provide for the estimated amount of receivables that may not be collected.
The allowance is based upon an assessment of customer creditworthiness, historical payment experience, the age of
outstanding receivables, judgment, and other applicable factors.

A contract asset is a right to consideration that is conditional upon factors other than the passage of time. Contract
assets are presented in “current and other assets” in the Company’s consolidated balance sheets and primarily relate
to unbilled amounts on fixed-price contracts utilizing the output method of revenue recognition. The Company’s
contract assets and liabilities are reported at the end of each reporting period. The difference between the opening
and closing balances of the contract assets and deferred revenue primarily results from the timing difference between
performance obligations and the customer’s payment. The Company receives payments from customers based on the
terms established in their contracts, which may vary generally by contract type.

The Company’s contract assets and liabilities are reported in a net position on a contract-by-contract basis at the end
of each reporting period. At the beginning of 2025, the opening balance in deferred revenue was $4,005,039, which
included $3,450,000 of deferred revenue (contractual) related to the acquired assets, and the deferred balance at
December 31, 2025 was $3,878,114, a change of $126,925 during the year. The opening balance of the contract assets
was $1,009,877, also related to the acquired assets and the balance at December 31, 2025 was $44,743, a change of
$965,134 during the year. Of the $3,450,000 of deferred revenue related to the acquiree’s contractual deferred revenue
as of the acquisition date, $2,886,318 was recognized during the year ended December 31, 2025, there was no fair
value adjustment to this amount.

The Company sells hardware and software products on both a stand-alone basis without any services and as a
solution bundled with services. When the Company provides a combination of hardware and software products with
the provision of services, the Company separately identifies its performance obligations under the contract and the
hardware and/or software products or services that will be provided. The total transaction price for an arrangement
with multiple performance obligations is allocated at contract inception to each performance obligation in proportion
to the stand-alone selling price of the hardware or software. The selling price is the price at which the Company would
sell a promised good or service separately to a customer. The Company estimates the price based on observable inputs,
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including direct labor hours and allocatable costs, or uses observable stand-alone prices when they are available. The
Company’s professional services include the design and implementation of a wide range of IT products and services.
Such services are typically provided by us or third-party subcontractor vendors on a stand-alone basis.

Subscription Revenue

The Company also generates subscription revenue from monthly premium subscription services from sales of its
ManyCam software. Subscription revenues are presented net of refunds, credits, and known and estimated credit
card chargebacks. During the year ended December 31, 2025 and 2024, subscriptions were offered in durations of
twelve-month and twenty-four-month terms. All subscription fees, however, are paid by credit card at the origination of
the subscription, regardless of the term of the subscription. Revenues from multi-month subscriptions are recognized on
a straight-line basis over the period where the service is offered to the customer, indicated by length of the subscription
term purchased. The unearned portion of subscription revenue is presented as “deferred revenue” in the accompanying
consolidated balance sheets.

Property and equipment

Property and equipment are stated at cost, less accumulated depreciation and amortization. Depreciation and
amortization is calculated using the straight-line method over the estimated useful lives of those assets, as follows:

Computers and SqUIPIMENL . . . .. ...ttt et e e e 5 years
Website development . .. ... ... . 3 years
Furniture and fiXtUres . . . ... ..ot 7 years

Repairs and maintenance costs are expensed as incurred.

Property and equipment is evaluated for recoverability whenever events or changes in circumstances indicate that
the carrying amounts of the assets might not be recoverable. In evaluating an asset for recoverability, the Company
estimates the future cash flow expected to result from the use and eventual disposition of the asset. If the expected
future undiscounted cash flow is less than the carrying amount of the asset, an impairment loss, equal to the excess of
the carrying amount over the fair value of the asset, is recognized. No impairment losses were recorded on property
and equipment for the periods presented in these consolidated financial statements.

Intangible Assets

Intangible assets include intellectual property either owned by the Company or to which the Company has a license.
Intangible assets acquired in a business combination are recognized at fair value using generally accepted valuation
methods deemed appropriate for the type of intangible asset acquired. The Company’s intangible assets include
patents, internally developed software, intellectual property (i.e., trade names, trademarks and URLs) and subscriber
relationships/customer lists.

The Company’s intangible assets represent definite lived intangible assets, which are being amortized on a straight-line
basis over their estimated useful lives as follows:

Patents. . .. 20 years
Trade names, trademarks, product names, URLs . . .......... .. ... ... .. ... 5—10 years
Internally developed software. .. ... ... . i 3 —7 years
NON-COMPELE AZTECIMNEIILS . . .« . ottt ettt e et e e e e e e e e e et e e e e e 3 years
Subscriber/customer relationships ... ......... .. 3 — 12 years
Order Backlog. . .. ... o 1 year
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The Company reviews intangible assets for impairment whenever events or changes in business circumstances indicate
that the carrying amount of the assets might not be recoverable. Factors that the Company considers in deciding when
to perform an impairment review include significant underperformance of the business in relation to expectations,
significant negative industry or economic trends, and significant changes or planned changes in the use of the assets.
If an impairment review is performed to evaluate a long-lived asset for recoverability, the Company compares forecasts
of undiscounted cash flows expected to result from the use and eventual disposition of the long-lived asset to its
carrying value. An impairment loss would be recognized when estimated undiscounted future cash flows expected
to result from the use of an asset are less than its carrying amount. The impairment loss would be based on the
excess of the carrying value of the impaired asset over its fair value, determined based on discounted cash flows. No
impairments were recorded on intangible assets, as no impairment indicators were noted for the periods presented in
these consolidated financial statements.

The fair values of acquired intangible assets are determined based on estimates and assumptions that are deemed
reasonable by the Company. Significant assumptions include the discount rates and certain assumptions that form the
basis of the forecasted results of the acquired business, including EBITDA, revenue, revenue growth rates, royalty rates
and technology obsolescence rates. These assumptions are forward looking and could be affected by future economic
and market conditions. The Company engages third-party valuation specialists who review the Company’s critical
assumptions and calculations of the fair value of acquired intangible assets in connection with significant acquisitions.

Goodwill

Goodwill is recorded when the purchase price paid for an acquisition exceeds the estimated fair value of the net
identified tangible and intangible assets acquired. The Company evaluates its goodwill for impairment in accordance
with ASC Topic 350, Intangibles — Goodwill and Other, by assessing qualitative factors to determine whether it is
more likely than not (that is, a likelihood of more than 50 percent) that the fair value of a reporting unit is less than
its carrying amount, including goodwill. The Company performs the quantitative goodwill impairment test, if, after
assessing the totality of events or circumstances such as those described in paragraph ASC 350-20-35-3C(a) through
(g), the Company determines that it was more likely than not that the fair value of a reporting unit is less than its
carrying amount. An impairment charge is recognized for the amount by which the carrying amount exceeded the
reporting unit’s fair value, limited to the total amount of goodwill related to the reporting unit. During the year ended
December 31, 2025, the Company recorded $704,000 of re-measurement adjustment in connection with the fair value
of the contingent liability.

The Company tests the recorded amount of goodwill for impairment on an annual basis on December 31 of each fiscal
year or more frequently if there are indicators that the fair value of the goodwill exceeds its carrying amount. The
Company has one reporting unit.

Leases

The Company determines if an arrangement is, or contains, a lease at inception. Operating leases are included in
operating lease right-of-use (“ROU”) assets, operating lease liabilities, current and operating lease liabilities, noncurrent
in the Company’s consolidated balance sheets. ROU assets represent the Company’s right to use an underlying asset
for the lease term and lease liabilities represent its obligation to make lease payments arising from the lease. Operating
lease ROU assets and liabilities are recognized at commencement date (or acquisition date) based on the present
value of lease payments over the lease term. As the Company’s leases do not provide an implicit rate, the Company
uses an incremental borrowing rate based on the information available at the transition date and subsequent lease
commencement dates in determining the present value of lease payments. This is the rate the Company would have to
pay if borrowing on a collateralized basis over a similar term to each lease. The Company’s lease terms may include
options to extend or terminate the lease when it is reasonably certain that the Company will exercise that option. Lease
expense for lease payments made under operating leases is recognized on a straight-line basis over the lease term.
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Fair Value Measurements

Fair value measurements affect the Company’s accounting for certain of its financial assets. Fair value is defined as
the price that would be received to sell an asset or paid to transfer a liability in an orderly transaction between market
participants at the measurement date and is measured according to a hierarchy that includes:

Level 1: Observable inputs, such as quoted prices in active markets.

Level 2: Inputs, other than quoted prices in active markets, that are observable either directly or indirectly.
Level 2 assets and liabilities include debt securities with quoted market prices that are traded less
frequently than exchange-traded instruments. This category includes U.S. government agency-backed
debt securities and corporate-debt securities.

Level 3: Unobservable inputs in which there is little or no market data.

In connection with the Acquisition, the Company recognized a non-current liability of $704,000 for the Earn-Out (as
defined below). The Earn-Out Liability (as defined below) is classified as a Level 3 measurement for which fair value
is derived from inputs that are unobservable and significant to the overall fair value measurement. The fair value of
the Earn-Out Liability is estimated using a Monte Carlo simulation model that utilizes key assumptions including
forecasted revenues and volatilities of the underlying financial metrics during the Earn-Out period. The Company
assesses the fair value of the Earn-Out Liability at each reporting period. Any subsequent changes in the estimated fair
value of the liability are reflected in selling, general and administrative expenses until the liability is settled.

Concentration of Credit

As of December 31, 2025, two of the Company’s customers had accounts receivable balances more than 10% of the
total accounts receivable balance. The two customers represented 15% and 24%, respectively, of the December 31,
2025 total accounts receivable balance. For the year ended December 31, 2025, Newtek, a related party, and its
affiliates represented 32% of total revenue.

Net (Loss) Income Per Share

Basic earnings and net (loss) income per share was computed by dividing the net (loss) income available to common
stockholders by the weighted average number of common shares outstanding during the period as defined by ASC
Topic 260, Earnings Per Share. Diluted earnings per share was computed using the weighted average number of
common shares and, if dilutive, potential common shares outstanding during the period. Potential common shares
consist of the incremental common shares issuable upon the exercise of stock options (using the treasury stock method).
To the extent stock options were antidilutive, they were excluded from the calculation of diluted income per share.

Income Taxes

The Company accounts for income taxes under the asset and liability method, which requires the recognition of
deferred tax assets and liabilities for the expected future tax consequences of events that have been included in the
financial statements. Under this method, the Company determines deferred tax assets and liabilities on the basis of the
differences between the financial statement and tax bases of assets and liabilities by using enacted tax rates in effect
for the year in which the differences are expected to reverse. The effect of a change in tax rates on deferred tax assets
and liabilities is recognized in income in the period that includes the enactment date.

The Company recognizes deferred tax assets to the extent that the Company believes that these assets are more likely
than not to be realized. In making such a determination, the Company considers all available positive and negative
evidence, including future reversals of existing taxable temporary differences, projected future taxable income,
tax-planning strategies, and results of recent operations. If the Company determines that it would be able to realize
deferred taxes in the future in excess of their net recorded amount, the Company would make an adjustment to the
deferred tax asset valuation allowance, which would reduce the provision for income taxes.
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The Company records uncertain tax positions in accordance with ASC No. 740, Accounting for Income Taxes
(“ASC 740”) on the basis of a two-step process in which (1) the Company determines whether it is more likely than
not that the tax positions will be sustained on the basis of the technical merits of the position and (2) for those tax
positions that meet the more-likely-than-not recognition threshold, the Company recognizes the largest amount of tax
benefit that is more than 50 percent likely to be realized upon ultimate settlement with the related tax authority.

The Company recognizes interest and penalties related to unrecognized tax benefits on the income tax expense line in
the accompanying consolidated statement of income. Accrued interest and penalties would be included on the related
tax liability line in the accompanying consolidated balance sheets.

The Company’s policy for global intangible low-taxed income is to treat, as a period cost, when incurred.

3. Acquisition

On the Closing Date, the Company acquired NTS through a two-step merger process to enter a new line of business.
As a result of the Acquisition, the Company acquired all of the issued and outstanding equity interests of NTS. The
Acquisition was accounted for as a business combination using the acquisition method of accounting in accordance
with ASC Topic 805, Business Combinations. Substantially all of the Company’s revenue and operating results from
continuing operations for the year ended December 31, 2025 were attributed to the operations of NTS.

The aggregate purchase price delivered by the Company to Newtek was $12,904,000, which consisted of
(1) $4,000,000 in cash and (ii) 4,000,000 shares of Series A Preferred Stock, which had a fair value of $8,200,000 on
the Closing Date. Newtek is also entitled to earnout payments under certain circumstances of up to $5,000,000 (the
“Earn-Out” or “Earn-Out Liability”’) based on the Company’s achievement of certain cumulative average adjusted
EBITDA thresholds for the 2025 and 2026 fiscal years, which had a fair value of $704,000 on the Closing Date. The
Company financed the cash portion of the purchase price using existing cash on-hand.

The Series A Preferred Stock will automatically convert into one share of the Company’s common stock, par value
$0.001 per share (subject to certain customary anti-dilution adjustments), upon the occurrence of certain qualifying
transfers by Newtek to third parties. The Earn-Out may be paid, in the Company’s sole discretion, in cash, in shares of
Series A Preferred Stock (the “Acquisition Earn-Out Stock Consideration™) or in a combination thereof. Pursuant to
the Acquisition Agreement, to the extent that all or a portion of the Acquisition Earn-Out Amount is paid in shares of
Series A Preferred Stock, the number of shares of Series A Preferred Stock to be issued to Newtek will be calculated
based on the average of the daily volume weighted average prices of the Company’s common stock during each trading
day during a 60 calendar-day period ending on December 31, 2026; provided, that in no event shall such price be less
than $1.00.

Pursuant to the Acquisition Agreement, if the issuance of the Acquisition Earn-Out Stock Consideration would cause
Newtek’s “total equity” (as calculated under the Bank Holding Company Act of 1956, as amended (the “BHCA”), and
as implemented and interpreted by the Board of Governors of the Federal Reserve System) in the Company to exceed
one-third of the Company’s total equity (the “Total Equity Cap”), then the number of shares of Series A Preferred
Stock issuable as Acquisition Earn-Out Stock Consideration will be adjusted so that the Company will issue to Newtek
the maximum number of shares of Series A Preferred Stock that would not cause Newtek’s total equity to exceed the
Total Equity Cap, with a corresponding increase to the Acquisition Earn-Out Amount paid in cash.

The Company recorded a non-current liability of $704,000 for the fair value of the contingent consideration related
to the expected Earn-Out. The Earn-Out Liability is classified as a Level 3 measurement for which fair value is
derived from inputs that are unobservable and significant to the overall fair value measurement. The fair value of
such Earn-Out Liability was estimated using a Monte Carlo simulation model that utilizes key assumptions including
forecasted average EBITDA and volatilities of the underlying financial metrics during the Earn-Out periods.
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The Company determined its initial allocation of the purchase price at the date of acquisition based upon its
understanding of the fair value of the acquired assets and assumed liabilities. The Company obtained the information
used for the purchase price allocation during due diligence and through other sources. In the months after the Closing
Date, as the Company obtained additional information about the acquired assets and liabilities, including results
of operations, and as it learned more about the newly acquired business, it was able to refine the estimates of fair
value and more accurately allocate the purchase price. Only facts and circumstances that existed as of the acquisition
date are considered for subsequent adjustment. For the year ended December 31, 2025, the Company determined
that it should revise the Earn-Out liability by lowering it to $0, based on facts and circumstances that existed at
the Acquisition date, but were discovered within the remeasurement period. The Company adjusted this Earn-Out
Liability with a corresponding decrease to goodwill. In addition, the Company revised the accounts receivable opening
balance by $257,293 as amounts originally estimated to be uncollectible, were collected. The measurement period for
this acquisition closed on January 2, 2026.

The Company made appropriate adjustments to the purchase price allocation prior to completion of the measurement
period, as required. The Company has included tables for the respective acquired identifiable assets and assumed
liabilities as of the Closing Date and December 31, 2025 below.

Under the acquisition method of accounting, the assets acquired and liabilities assumed were recorded at their fair
values as of the Closing Date. The fair values of intangible assets were based on valuations using various income
approaches and methods, such as the multi-period excess earnings method, relief from royalty method, etc., which
require the use of significant estimates and assumptions, including estimating future cash flows and developing
appropriate discount rates. The excess of the purchase price over the tangible assets, identifiable intangible assets and
assumed liabilities was recorded as goodwill. The results of NTS have been included in the Company’s single-segment
business.

The fair value of all the acquired identifiable assets and liabilities summarized below were based on preliminary
valuations and were updated as the Company obtained additional information during the acquisition measurement
period, which ended on January 2, 2026. The purchase price allocation as of the Closing Date and then re-forecasted
as of December 31, 2025 was as follows:

At
At December 31,
Closing Date Change 2025

Assets acquired:

Accountsreceivable .. ... ... .. .. $ 3,535,343  $ 257,293 § 3,792,636

Prepaid expenses and other current assets .............. 129,233 — 129,233

Property and equipment,net. . ....................... 738,046 — 738,046

Operating lease right-of-use asset. . ................... 212,452 — 212,452

Intangible assets .. ...t 7,910,000 — 7,910,000

Other assetS. . . oot 998,228 — 998,228

Total assets acquired . ... ..., 13,523,302 257,293M 13,780,595
Liabilities assumed:

Accountspayable ........... .. ... .. 46,692 — 46,692

Accrued expenses and other current liabilities. . ......... 370,059 — 370,059

Operating lease liabilities . . ............ ... ... ... ... 212,452 — 212,452

Deferredrevenue. .. ... 3,450,000 — 3,450,000
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At
At December 31,
Closing Date Change 2025

Deferred tax liability. ............. ... ... .. ........ 2,056,600 — 2,056,600

Total liabilitiesassumed . .. ........... ... . ......... 6,135,803 — 6,135,803
Total identifiable net assets acquired . ................... 7,387,499 257,293M 7,644,792
Total purchase price: (includes $4,000,000 of cash, 4,000,000

shares of Series A Preferred Stock, which had a fair value

of $8,200,000 and $704,000 of contingent consideration

at the closing and $4,000,000 of cash, 4,000,000 shares

of Series A Preferred Stock, which had a fair value

of $8,200,000 and $0 of contingent consideration at

December 31, 2025, respectively). .. .................. 12,904,000 704,000 12,200,000
Goodwill. ....... ... ... ... $ 5,516,501 $ 961,293 $ 4,555,208

(1)  Reflects an adjustment of $257,293 related to valuation of accounts receivable on the Closing Date.
(2)  Reflects an adjustment of $704,000 related to the re-measurement of the fair value of the related contingent consideration
(earnout) liability

The preliminary purchase price allocation resulted in goodwill of $5,516,501 ($4,555,208 as of December 31, 2025)
and will be deductible for income tax purposes. The resulting amount of goodwill is attributed to expected synergies
from cross-sale opportunities and future growth. Intangible assets of $7,910,000 include customer relationships of
$5,275,000, order backlog of $438,000, and trademarks and trade names of $2,197,000, which are being amortized on
a straight-line basis, over weighted-average useful lives of 8 years, 1 year, and 8 years, respectively.

After the closing of the Acquisition, and in the normal course of business, certain amounts were due to the Company by
Newtek and its affiliates. For the year ended December 31, 2025, sales to Newtek and its affiliates totaled $7,609,550.

In connection with the Acquisition, the Company entered into a referral arrangement with Newtek pursuant to which
Newtek will refer potential clients to the Company for a fee. The referral arrangement with Newtek is terminable by
either the Company or Newtek at any time. The Company paid Newtek and its affiliates $344,365 for the year ended
December 31, 2025 in connection with the referral arrangement.

Supplemental Pro Forma Information

The following unaudited pro forma consolidated financial information reflects the results of operations of the Company
for the year ended December 31, 2024 as if the Acquisition had occurred as of January 1, 2024 and gives effect to
transactions that are directly attributable to the Acquisition. These amounts are based on financial information of NTS
and are not necessarily indicative of what the Company’s operating results would have been had the Acquisition taken
place on the date presented, nor is it indicative of the Company’s future operating results. As the Acquisition occurred
on January 2, 2025, the Company’s results of operations for the year ended December 31, 2024 include those results
attributable to the acquired operations of NTS.

Year Ended
December 31,
2024
(unaudited)

Total REVENUE . . . . oot $ 25,667,135
Net Income from Continuing Operations . . . .. .......uttntn ettt e, $ (328,570)

The pro forma adjustments for the periods presented include additional amortization expense related to the fair value
of the acquired intangible assets as if such assets were acquired on January 1, 2024.
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4. Property and Equipment, net

Property and equipment consisted of the following for the periods presented:

As of December 31,
2025 2024
Computer eqUIPMENL. . . ..ottt e ettt e e e $ 169,121 $ —
SOftWare . . .o 590,613 —
Datacenter SOftware. . . . ... .t 330,528 —
TS 14 17 66,838 —
Total property and equipment. . . ...........v ittt 1,157,100 —
Less: Accumulated depreciation. .. .............c.o it (606,472) —
Total property and equipment, net . ...ttt .. $ 550,628 $ —

Depreciation expense for the year ended December 31, 2025 was $467,567. The Company only holds property and
equipment in the United States.

5. Intangible Assets, Net
Intangible assets, net consisted of the following for the periods presented:

December 31,

2025 2024
Gross Net Gross Net
Carrying Accumulated  Carrying Carrying  Accumulated  Carrying
Amount Amortization Amount Amount Amortization Amount
Patents.................. $ 50,000 $ (41,250) $ 8,750 $ 50,000 $ (38,750) $ 11,250
Trade names, trademarks,
product names, URLs . . .. 2,664,425 (551,651) 2,112,774 1,022,425 (726,028) 296,397
Internally developed
software. . ............. 2,190,006 (1,114,122) 1,075,884 4,180,005 (2,791,266) 1,388,739
Subscriber/customer
relationships . .......... 6,549,101 (2,027,673) 4,521,428 3,553,102 (3,366,707) 186,395
Order Backlog. . .......... 438,000 (438,000) — — — —
Total intangible assets. . . . .. $11,891,532 $ (4,172,696) $7,718,836 $8,805,532 $ (6,922,751) $1,882,781

No intangible assets were sold in the Divestiture.

Amortization expense for the years ended December 31, 2025 and 2024 was $2,073,945 and $821,696, respectively.
The aggregate amortization expense for each of the next five years and thereafter is estimated to be $1,449,562 in
2026, $1,449,562 in 2027, $1,449,562 in 2028, $1,235,295 in 2029 and $2,134,855 thereafter.

Both adjustments were non-cash and had no effect on the Company’s cash flows.

6. Accrued Expenses and Other Current Liabilities

Accrued expenses and other current liabilities consisted of the following for the periods presented:

December 31,
2025 2024
Compensation, benefits and payroll taxes ........... ... ... ... ... .... $ 325,113 $ 151,500
Other accrued eXPensSes. . . . v oo vttt et e 652,149 358,259
SaleS tAX . .o 49,449 —
Amounts due to Meteor Mobile .. ........ ... ... . .. . . 5,022 —
Total accrued expenses and other current liabilities. . .. ................... $ 1,031,733 $ 509,759
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7. Leases

On April 9, 2021, the Company entered into a lease extension agreement with Jericho Executive Center LLC (“JEC”)
for its office space at 30 Jericho Executive Plaza in Jericho, New York, which commenced on December 1, 2021. On
May 28, 2024, the Company entered into an additional lease extension agreement with JEC, which extends the lease
period by two years to November 30, 2026. Beginning on December 1, 2024, the monthly rent totaled $6,850 per
month. The new extension gave the Company an option to terminate the second year in July 2025, which the Company
did not elect to exercise. The Company’s monthly office rent payments under the lease are currently approximately
$7,055 per month. As of December 31, 2025 and 2024 the Company had no long-term leases that were classified as
financing leases and did not have additional operating or financing leases that had not yet commenced.

In connection with the Acquisition, as described in Note 1, the Company assumed an operating lease with IO New
Jersey One, LLC (“Iron Mountain”) for a data center that includes office space and equipment located in Edison, New
Jersey. The lease with Iron Mountain expires on April 30, 2026, and will automatically renew thereafter for additional
terms of one year each, unless either party provides the other party with written notice that it will not renew the lease
within ninety days of the current term. The renewal options have not been included in the Company’s operating lease
right-of-use asset and liability, as the Company is not reasonably certain to exercise such options as of December 31,
2025. The Company’s monthly rent payments under the lease are currently $12,255 per month.

In connection with the Acquisition, the Company also assumed an operating lease with Aligned Data Centers (Phoenix)
PropCo, LLC (“ADC”) for a data center that includes office and storage space located in Phoenix Arizona. As of the
Closing Date, the lease with ADC was set to expire on August 30, 2025, subject to automatically one-year renewals
thereafter, unless either party provided a notice of non-renewal within six months of the current term. Since the
Company was not reasonably certain to exercise such options, and the remaining lease term did not extend beyond
twelve months of the Closing Date, the Company applied the short-term measurement and recognition exemption
in ASC Topic 842, Leases, as of January 2, 2025. On January 24, 2025, the Company entered into a lease extension
agreement with ADC, which extends the lease period by two years to August 30, 2027. Since the lease extension
agreement resulted in a lease term greater than twelve months, the Company recorded an operating lease right-of-use
asset and liability on January 24, 2025, which includes the remaining lease term of approximately seven months
and two-year extension term. The lease extension agreement modified the automatic renewal term from one year
to two years, which has not been included in the Company’s operating lease right-of-use asset and liability, as the
Company is not reasonably certain exercise such options as of December 31, 2025. The Company’s monthly rent
payments under the lease are currently $53,853 per month.

As of December 31, 2025, the Company had no long-term leases that were classified as financing leases and did not
have additional operating or financing leases that had not yet commenced.

As of December 31, 2025, the Company had operating lease liabilities of approximately $1,144,496 (of which $756,590
is classified as short-term liabilities and $387,906 is classified as long-term liabilities) and operating lease right-of-use
assets of approximately $1,140,196, all of which are included in the accompanying consolidated balance sheets.

Total rent expense for the year ended December 31, 2025 and 2024 was $907,332 and $85,259 respectively, of which
$33,400 and $6,000, respectively, was sublease income. Rent expense is recorded under general and administrative
expense in the consolidated statements of operations.

The following table summarizes the Company’s operating leases for the periods presented:

Years Ended
December 31,
2025 2024
Cash paid for amounts included in the measurement of operating lease
Habilities:. . . . oo et $ 909,846 $ 82,176
Weighted average assumptions:
Remaining leaseterm . .......... .. ... . i 1.49 0.9
DISCOUNE TALE. .« . o ettt e e e e e e e e e 4.6% 2.3%

F-20



INTELLIGENT PROTECTION MANAGEMENT CORP.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

7. Leases (cont.)

As of December 31, 2025, future minimum payments under non-cancellable operating leases were as follows:

Amount

For the year ended December 31:

2020, .« e $ 789,270

2027 e 392,347

TOtal o oot 1,181,617

Less: present value adjustment . . . ... ... ... (37,121)
Present value of minimum lease payments. . .. ........... ittt $ 1,144,496

Current liability. . . . ... $ 756,590

Long term liability .. ... ... .. . $ 387,906

8. Income Taxes

The Company is subject to evolving global minimum tax rules developed by the Organization for Economic Co-operation
and Development (“OECD”), commonly referred to as Pillar Two, which generally impose a 15% minimum effective
tax rate on large multinational enterprises. Although the Pillar Two model rules provide a framework for applying the
minimum tax, countries may enact Pillar Two slightly differently than the model rules and on different timelines and
may adjust domestic tax incentives in response to Pillar Two. In January 2025, the United States issued an executive
order announcing opposition to aspects of these rules. In January 2026, the OECD/G20 announced the Side-by-Side
(SbS) package, implemented as administrative guidance and modifying the operation of Pillar Two rules. The package
introduces simplifications and new safe harbors for U.S. and other multinational companies where domestic and
international tax systems meet robust requirements to coexist with Pillar Two, which would fully exempt U.S.-parented
groups from the application of two of the three Pillar Two top-up taxes. The SbS package also extends the current
Transitional Country-by-Country Reporting (CbCR) Safe Harbor by one year, through the end of fiscal year 2027.
Based on legislation enacted to date and preliminary testing, Pillar Two had no impact on our 2025 effective tax rate.
We currently do not expect Pillar Two to significantly impact our effective tax rate going forward.

The components of loss before income tax benefit are presented as follows:

December 31,

2025 2024
UNIted STALES . -+ + v o oe e e e $  (3,065304) $  (3,756,366)
Foreign ... o (1,218,031) (649,898)
Loss before Income TaxeS. . . ..ot vt ettt e e e $ (4,283,335) $ (4,406,264)

The Company’s (benefit) provision for income taxes is comprised of the following:

December 31,

2025 2024

Current:

Federal. . ... ... $ (13,039) $ —

Stateand local. .. ... ... . .. 6,758 11,888

Foreign . . ..o 16,230 35,520
Total Current Tax Expense. . .. ......... ... ... .. .. ... .. ... oo, 9,949 47,408
Deferred:

Federal. . . ... . (1,661,100) —

State and local. . ... ... . (395,500) —

FOreign ..o (280,148) (184,997)
Total Deferred Tax Benefit. .. ........... ... ... .. ... ... ... ........ (2,336,748) (184,997)
Total Tax Benefit. .. ...... .. ... .. .. ... ... . ... .. .. . . . $  (2,326,799) $ (137,589)
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8. Income Taxes (cont.)

A reconciliation of the provision for income taxes to the amount computed by applying the 21% statutory U.S. federal
income tax rate to income before income taxes after the adoption of ASU 2023-09 is as follows:

December 31, 2025
Amount Percent

Income tax at statutory federal taxrate. . ................ ..., $ (899,652) 21.0%
State and local income tax, net of federal income tax effect'.............. .. (390,133) 9.1%
Foreigntax effects. . . ... .. .. (24,361) 0.6%
Change in valuation allowances .. ........ ... .. .. .. i, (1,753,177) 40.9%
Nontaxable or nondeductible items:

Other nontaxable of nondeductible items . ............................ (521) 0.0%

Gain on Non-Deductible Goodwill. ................................. 559,278 (13.1)%
Other . . o 181,767 (4.2)%

Effectivetaxrate........... ... .. .. .. ... i $  (2,326,799) 54.3%

1 State taxes in California, New Jersey, New York, and New York City made up the majority (greater than 50%) of the tax effect
in this category.

A reconciliation of the provision for income taxes to the amount computed by applying the 21% statutory U.S. federal
income tax rate to income before income taxes for years prior to the adoption of ASU 2023-09 is as follows:

2025 2024

Income tax benefit at federal statutoryrate .......... ... ... ... ... ...... 21.0% 21.0%
Permanent Differences .. ..... ... .. ... —% —%
Transaction COStS . ... v vttt e (8.2)% —%
State and local taxes . . . ...t 1.1% —%
Valuation allowance . .............. i (7.5)% (17.2)%
Deferred tax adjustment . . ........... ... —% (0.8)%
Share based compensation . ... ............ouiuiiiienernn. (3.6)% (2.6)%
Foreign Income Tax Rate Differential. .. ......... ... ... ... ... .. ... ... 0.3% 0.4%
Other . o —% 0.2%

Effective tax rate. ... . ... ot 3.1% 1.0%

Deferred income taxes reflect the net tax effects of temporary differences between the carrying amounts of assets and
liabilities for financial reporting purposes and the amounts used for income tax purposes. Significant components of
the Company’s deferred tax assets and liabilities are as follows:

December 31,

2025 2024
Deferred Tax Assets:
U.S. federal and state net operating 10Sses . . ...............coueueen. .. $ 4,623,197 $ 2,578,441
Foreign net operating 1oSses . . .. ...t 149,960 —
Share-based compensation . .. ...t 472,537 342,510
Amortization of intangible assets . . .. ......... .. .. .. . .. — 290,536
Lease Liability ... ... e 320,600 16,981
Capitalized IRC §174 COStS. . . .o vttt 1,478,954 2,638,434
Tax CreditS. . ..o 62,969 62,969
Other . . e 308,478 662,165
Subtotal. ... 7,416,695 6,592,036
Less Valuation Allowance: . ...t (5,242,904) (6,568,063)
Total Deferred Tax Assets . . .. ............ i, 2,173,791 23,973
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8. Income Taxes (cont.)

December 31,
2025 2024

Deferred Tax Liabilities:

Amortization of intangible assets . . .. ......... ... .. .. ... (1,922,537) (430,455)

Property and equipment . . .......... . ... (20,919) (12,384)

Rightof Use . ... .. (319,395) —

Other . ..o (59,838) (10,179)
Total Deferred Tax Liabilities . ................................... (2,322,689) (453,018)
Net Deferred Tax Liability . .. .......... ... .. ... ... ... ... .. .... $ (148,898) $ (429,045)

In assessing the Company’s ability to recover its deferred tax assets, the Company evaluated whether it is more likely
than not that some portion or the entire deferred tax asset will be realized. The ultimate realization of deferred tax
assets is dependent upon the generation of future taxable income in those periods in which temporary differences
become deductible and/or net operating losses can be utilized. The Company considered all positive and negative
evidence when determining the amount of the net deferred tax assets that are more likely than not to be realized. This
evidence includes, but is not limited to, historical earnings, scheduled reversal of taxable temporary differences, tax
planning strategies and projected future taxable income. A significant piece of objective negative evidence evaluated
was cumulative loss incurred over the three-year period ended December 31, 2025. Such objective evidence limits
the ability to consider other subjective evidence, such as the Company’s projections for future growth. Based on
the weight of available evidence, the Company determined that its U.S. deferred tax assets are not realizable on
a more-likely-than-not basis and has recorded a valuation allowance against its net U.S. deferred tax assets. The
Company’s valuation allowance decreased by $1,454,892 during 2025 largely due to a partial valuation allowance
reversal resulting from the NTS business combination which created a source of future taxable income. The Company
will continue to evaluate its deferred tax assets to determine whether any changes in circumstances could affect the
realization of their future benefit. If it is determined in future periods that portions of the Company’s deferred income
tax assets satisfy the realization standards, the valuation allowance will be reduced accordingly.

As of December 31, 2025, the Company had U.S. federal net operating loss carryforwards of approximately
$18.8 million, of which $10.3 million continue to be subject to a severe annual limitation under Section 382 of the
Internal Revenue Code of 1986, as amended (“Section 382”). The remaining $8.5 million not subject to limitation
under Section 382 may be used to offset 80% of future taxable income and can be carried forward indefinitely. The
Company had total state net operating loss carryforward of $11.3 million, which will begin to expire in varying
amounts starting in 2034.

The Company applies the applicable authoritative guidance which prescribes a comprehensive model for the manner in
which a company should recognize, measure, present and disclose in its financial statements all material uncertain tax
positions that the Company has taken or expects to take on a tax return. As of December 31, 2025, the Company had
no uncertain tax positions. As such, there are no uncertain tax positions for which it is reasonably possible that the total
amounts of unrecognized tax benefits will significantly increase or decrease within 12 months from December 31,
2025. The tax years 2022-2025 generally remain open to examination by major taxing jurisdictions to which the
Company is subject.

Income Taxes Paid

December 31,

2025
Income taxes paid, net of refunds received, consisted of the following:
Federal. . ... $ 22,500
State and 1ocal. . . ... .. 3,553
FOTeIgn . . o 26,529
Income taxes paid, net of refunds received . . ......... .. .. ... .. .. ... $ 52,582

F-23



INTELLIGENT PROTECTION MANAGEMENT CORP.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

9. Stockholders’ Equity

Intelligent Protection Management Corp. 2025 Long-Term Incentive Plan

On May 8, 2025, at the Company’s 2025 annual meeting of stockholders (the “2025 Annual Meeting”), the Company’s
stockholders approved the Intelligent Protection Management Corp. 2025 Long-Term Incentive Plan (the “2025
LTIP”). As a result, the 2025 LTIP became effective on May 8, 2025. Concurrently with the adoption of the 2025
LTIP, the 2016 Plan (defined below) was terminated as to future awards. The 2025 Plan provides for the granting of
incentive stock options, nonqualified stock options, stock appreciation rights, restricted stock, restricted stock units,
performance awards, dividend equivalent rights and other awards that may be granted singly, in combination, or in
tandem, and which may be paid in cash, shares of common stock, other consideration, or any combination thereof.
Subject to certain adjustments, the maximum aggregate number of shares of common stock that may be delivered
pursuant to awards under the 2025 Plan is 1,200,000 shares, plus any Prior Plan Awards (as defined in the 2025 LTIP).

The Intelligent Protection Management Corp. Amended and Restated 2011 Long-Term Incentive Plan (the “2011
Plan”) was terminated as to future awards on May 16, 2016. As of December 31, 2025, a total of 5,345 shares of the
Company’s common stock may be issued pursuant to outstanding options awarded under the 2011 Plan. The Intelligent
Protection Management Corp. 2016 Long-Term Incentive Plan (the “2016 Plan”) was terminated as to future awards
on May 8, 2025. As of December 31, 2025, a total of 635,692 shares of the Company’s common stock may be issued
pursuant to outstanding options awarded under the 2016 Plan.

Stock Options

The following table summarizes the assumptions used in the Black-Scholes pricing model to estimate the fair value of
the options granted during the year ended December 31, 2025:

December 31,
2025 2024
Expected volatility .. ..... ... o 124 — 146% 151 -153%
Expected life of optioninyears ............ ..ot 51-6.2 52-6.2
Risk free interest rate ... ...ttt 4.39% 4.21%
Expected dividend yield . . ... ... 0.0% 0.0%

The expected life of the options is the period of time over which employees and non-employees are expected to
hold their options prior to exercise. The expected life of options has been determined using the “simplified” method
as prescribed by Staff Accounting Bulletin 110, which uses the midpoint between the vesting date and the end of
the contractual term. The volatility of the Company’s common stock is calculated using the Company’s historical
volatilities beginning at the grant date and going back for a period of time equal to the expected life of the award.
The Company estimates potential forfeitures of stock awards and adjusts recorded stock-based compensation expense
accordingly. The Company estimates pre-vesting forfeitures primarily based on the Company’s historical experience
and adjusts such estimates to reflect actual forfeitures as the stock-based awards vest.

The following table summarizes stock option activity during the year ended December 31, 2025:

Weighted

Average

Number of Exercise
Options Price

Stock Options:

Outstanding at January 1, 2025. ... ... .. it 618,898 $ 3.04
Granted during the period. ... ... ... .. ... . 275,000 1.98
Cancelled/Forfeited, during the period . . .. ....... ... ... ... .. .. .. .. (81,982) 4.17
Expired, during the period. . .. ...... .. .. .. ... . (124,021) 3.44

Outstanding at December 31,2025, ... ... ... .. .. i 687,895 $ 241

Exercisable at December 31,2025 . . ... ... ... . .. ... 587,020 $ 2.48
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9. Stockholders’ Equity (cont.)

At December 31, 2025, there was $356,195 of total unrecognized compensation expense related to stock options,
which is expected to be recognized over a weighted average period of 3.0 years.

On December 31, 2025, the aggregate intrinsic value of stock options that were outstanding and exercisable was
$16,560 and $16,560, respectively. On December 31, 2024, the aggregate intrinsic value of stock options that were
outstanding and exercisable was $42,783 and $41,883, respectively. The intrinsic value of stock options is calculated
based on the exercise price of the underlying awards and the fair value of such awards as of the period-end date.

During the year ended December 31, 2025, the Company granted stock options to members of the Board of Directors
(the “Board”) to purchase an aggregate of 100,000 shares of common stock at a weighted average exercise price of
$1.94 per share. The stock options vest in four equal quarterly installments on the last day of each calendar quarter
in 2025 and have a term of ten years. During the year ended December 31, 2025, the Company also granted options
to employees to purchase an aggregate of 175,000 shares of common stock. These options vest in various tranches,
ranging from equally over four years to fifty percent at grant date with the remaining balance vesting during the
third quarter of fiscal 2025. The options have a term of ten years and have an exercise price of $2.01. The aggregate
fair value for the options granted during the year ended December 31, 2025 and 2024 was $492,250 and $72,240,
respectively.

The stock-based compensation expense totaled $343,850 and $151,412 for the years ended December 31, 2025
and 2024, respectively. For fiscal 2025 the total expense is included in general and administrative expenses in the
consolidated statements of operations and for fiscal 2024 $13,141 is included in cost of revenue, $31,702 is included
sales, marketing and product development expense and $106,569 is included in general and administrative expenses.

Series A Preferred Stock

On December 30, 2024, the Company filed with the Secretary of State of the State of Delaware the Certificate
of Designations designating the Series A Preferred Stock (the “Certificate of Designations™), and establishing the
preferences, conversion or other rights, voting powers, restrictions, limitations as to dividends and other distributions,
qualifications, or terms or conditions of redemption of the shares of Series A Preferred Stock. The total number of
authorized shares of Series A Preferred Stock is 9,000,000 shares. On January 2, 2025, as partial consideration for the
Acquisition, the Company issued 4,000,000 shares of Series A Preferred Stock.

Stock Repurchase Plan

On May 8, 2025, the Board approved a stock repurchase plan for up to $400,000 of the Company’s outstanding
common stock (the “Stock Repurchase Plan”), which expires on the one-year anniversary of such date. Shares may
be repurchased from time-to-time in open market transactions at prevailing market prices, in privately negotiated
transactions or by other means in accordance with federal securities laws, including Rule 10b5-1 programs, and the
Stock Repurchase Plan may be suspended or discontinued at any time. The actual timing, number and value of shares
repurchased will be determined by a committee of the Board at its discretion and will depend on a number of factors,
including the market price of the Company’s common stock, general market and economic conditions, alternative
investment opportunities and other corporate considerations. For the year ended December 31, 2025, 151,258 shares
of common stock were repurchased by the Company pursuant to the Stock Repurchase Plan at an average price of
$1.99 per share, or an aggregate of $301,048.

Charter Amendment

On May 8, 2025, at the 2025 Annual Meeting, the Company’s stockholders approved an amendment to the Company’s
Certificate of Incorporation, as amended, to increase the Company’s shares of authorized common stock from
25,000,000 to 50,000,000. The amendment was filed with the Secretary of State of the State of Delaware on May 8,
2025.

F-25



INTELLIGENT PROTECTION MANAGEMENT CORP.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

9. Stockholders’ Equity (cont.)
Treasury Shares

As of December 31, 2025 and 2024, the Company had 793,221 and 641,963 shares of its common stock, respectively,
classified as treasury shares on the Company’s consolidated balance sheets.

10. Net (Loss) Income Per Share

Basic earnings and net (loss) income per share are computed by dividing the net (loss) income available to common
stockholders by the weighted average number of common shares outstanding during the period as defined by ASC
Topic 260, Earnings Per Share. Diluted earnings per share is computed using the weighted average number of common
shares and, if dilutive, potential common shares outstanding during the period. Potential common shares consist of
the incremental common shares issuable upon the exercise of stock options (using the treasury stock method). To
the extent stock options are antidilutive, they are excluded from the calculation of diluted loss per share. For the
year ended December 31, 2025, 687,895 of shares issuable upon the exercise of outstanding stock options were not
included in the computation of diluted net loss per share from operations because their inclusion would be antidilutive.
For the year ended December 31, 2024, 618,818 shares issuable upon the exercise of outstanding stock options were
included in the computation of diluted net income per share from operations because their inclusion would be dilutive.

The following table summarizes the net loss per share calculation for the periods presented:

Years Ended
December 31,
2025 2024
Net loss from continuing operations. . ................ouiiiunneunn. .. $  (1,956,536) $ (4,268,675)
Net loss from discontinued operations . .. .............ovuirernrnenon .. — $  (4,157,534)
Net loss from operations — basicand diluted ... ......................... $ (1,956,536) $ (8,426,209)
Weighted average shares outstanding — basic and diluted . ................. 13,146,786 9,227,197
Per share data:
Basic and diluted from continuing operations . .......................... $ (0.15) $ (0.48)
Basic and diluted from discontinued operations. . ... ..................... — 8 (0.43)
Basic and diluted from operations ............ ... . ... . ... ... $ (0.15) $ (0.91)
For the Year Ended
December 31, 2025
Series A
Preferred Common
Stock Stock
Allocation of net 10SS .. .. ... i $ (593,658) §  (1,362,877)
Weighted average shares outstanding — basic and diluted . ................. 3,989,041 9,157,745
Net loss per share — basicand diluted. .. ........... .. ... ... ... ...... $ (0.15) (0.15)

11. Business Loan Agreement and Credit Agreement and Revolving Promissory Note

On April 10, 2025, the Company, Intelligent Protection LLC, its wholly owned subsidiary (“IPM LLC”), and Newtek
Bank, National Association (“Newtek Bank™), a subsidiary of Newtek, entered into that certain business loan agreement
and that certain credit agreement and revolving promissory note (together, the “Loan Agreements”), which provide
for a secured revolving line of credit to us and IPM LLC in the maximum amount of $1,000,000 on the terms and
conditions set forth in the Loan Agreements (the “Facility”’). The Loan Agreements are secured by substantially all of
our assets and the assets of [IPM LLC. The Facility will mature on April 10, 2026. As of the date of this Annual Report
on Form 10-K, no amounts were outstanding under the Facility
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12. Commitments and Contingencies

Cisco WebEx Litigation

On July 23,2021, a wholly owned subsidiary of the Company, Paltalk Holdings, Inc., filed a patent infringement lawsuit
(the “Lawsuit”) against WebEx Communications, Inc., Cisco WebEx LLC, and Cisco Systems, Inc. (collectively,
“Cisco”), in the U.S. District Court for the Western District of Texas (the “Trial Court”). The Company alleged that
certain of Cisco’s products have infringed U.S. Patent No. 6,683,858, and that the Company was entitled to damages.

On August 29, 2024, the jury awarded the Company $65.7 million (the “Award”) in a jury verdict in connection with
the Lawsuit. On October 8, 2024, an order granting a motion for final judgment (the “Final Judgment”) was entered
into in the Trial Court in connection with the Lawsuit in favor of the Company in the amount of the Award and started
the time for filing any post-trial motions or appeal.

In response to the Final Judgment, Cisco filed a motion for Judgment as a Matter of Law (“JMOL”) with the Trial
Court. On August 27, 2025, the Trial Court denied Cisco’s JMOL as to validity and infringement. However, the Trial
Court granted Cisco’s motion for a new trial with respect to damages. On October 29, 2025, the Trial Court ordered
a motions hearing set for November 12, 2025 to consider on the Company’s motion for reconsideration; however, on
November 11, 2025, the Trial Court denied the Company’s motion for reconsideration.

Cisco also appealed the Trial Court judgment of validity and infringement (the “Appeal”) to the U.S. Court of Appeals
for the Federal Circuit (the “Appeals Court”). Each party is expected to complete and submit its briefs with respect to
the Appeal by March 31, 2026. Upon submission of such briefs, the Appeals Court will then decide whether the parties
will appear to argue the Appeal or to render a decision on the Appeal based on the briefs submitted by each party.

The exact amount of the Award proceeds to be received by the Company will be determined based on a number of
factors and will reflect the deduction of significant litigation-related expenses, including legal fees. Consequently, the
Company estimates that it would receive no more than one third of the gross proceeds in connection with the Award,
which Award is subject to post-trial proceedings (including any potential appellate proceedings by Cisco).

Cisco ManyCam Litigation

On March 7, 2025, Cisco Systems, Inc. and Cisco Technology, Inc. filed a complaint against the Company in the
U.S. District Court for the District of Delaware, alleging that the Company’s ManyCam software has infringed
U.S. Patent Nos. 8,830,293 and 8,941,708 and seeking damages and injunctive relief. The Company intends to
vigorously defend itself against these claims. In October 2025, the Company filed an inter partes review (“IPR”)
with the Patent Review Board to invalidate Cisco Patents 8,830,293 and 8,941,708. On February 24, 2026, the Patent
Review Board denied the IPR related to Cisco Patent 8,941,708. The Patent Review Board has not yet rendered a
decision on the validity of Cisco Patent §,830,293.

The Company has not recorded any liability for this matter as it does not believe a loss is probable, and it cannot estimate
any reasonably possible loss or range of possible loss. It is possible that an unfavorable resolution to this matter could
have an adverse effect on the Company’s results of operations, financial position or cash flows. As of December 31,
2025, the Company had incurred approximately $0.7 million in expense for the year ended December 31, 2025 in
defense of these claims.

To the Company’s knowledge, other than as described above, there are no material pending legal proceedings to which
it is a party or of which any of its property is the subject.

Legal Proceedings

The Company may be included in legal proceedings, claims and assessments arising in the ordinary course of business.
The Company evaluates the need for a reserve for specific legal matters based on the probability of an unfavorable
outcome and the reasonability of an estimable loss. No reserve was deemed necessary as of December 31, 2025.
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13. Discontinued Operations

During the year ended December 31, 2024, the Transferred Assets met the criteria for classification as assets held
for sale and discontinued operations as the Company received stockholder approval of the sale of its Transferred
Assets at its special meeting of stockholders held on December 30, 2024. Accordingly, the assets and liabilities related
to the Transferred Assets are presented as discontinued operations for all periods presented. Subsequent to year
end, on January 2, 2025, the Company completed the Divestiture as described above and received cash proceeds of
$1.35 million. No gain or loss was recognized for the year ended December 31, 2025.

The following table summarizes the operating results of the Transferred Assets for the periods indicated:

For the
Year Ended
December 31,
2024

Revenue

SUDSCIIPLION FEVEIUEC. . .+ . o oottt et e e e e e e e e e e e e e et $ 7,582,654

AdVETtISING TEVEIIUE . . . . oottt ettt e e e e e e e e e e e e e e 400,595
Total ReVenUE . . .. ... ... . . 7,983,249
Costs and expenses

CoOSt OF TEVEINMUE . . . . o oot e e e e 2,948,854

Sales and marketing eXpense . . .. ... ...ttt 697,400

Product development eXpense. . . . .. ...ttt 4,620,406

General and adminisStrative EXPENSe . . . .. v .ot vttt et e e 186,746

Impairment loss in connection with Divestiture. .. ........... .. ... ... i, 3,663,020
Total Costs and EXPenses . . . . ... ...ttt et 12,116,426
Loss from discontinued operations . . .............. ... .. ... 4,133,177)
INCOME taxX EXPENSE. . . . o .ottt (24,357)
Net Loss from discontinued operations. . .. ...... ... .. ... ... . .. .. . . $ (4,157,534)

Furthermore, in connection with the Divestiture, the Company evaluated the held for sale disposal group for impairment
as follows:

December 31,

2024
Proceeds from sale of Transferred Assets, net of $283K of expenses . ....................... $ 1,067,031
Net carrying value of the disposal group . ... ... .. . (4,916,796)
Impairment loss on held for sale assets . ........... ... .. i $  (3,849,765)

The Company allocated the impairment loss in connection with the assets held for sale to goodwill.

The following table summarizes the assets and liabilities of the Transferred Assets included in the consolidated balance
sheets for the periods indicated, after recognition of the impairments described above and are included as assets and
liabilities attributed to discontinued operations:

As of
December 31,
2024
Assets

Accounts receivable, Net . . ... ... $ 72,925
Prepaids and other current assets . ... ...ttt —
Total CUITENt @SSELS . . . . vttt ettt e e 72,925
GoOodWill . . .o 2,663,229
Total Assets — discontinued operations ... ....... .. ... ... ... ... .. .. $ 2,736,154
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13. Discontinued Operations (cont.)

As of
December 31,
2024
Liabilities
Accounts payable . ... ... $ 311,506
ACCIUCA EXPEINSES - .« v o v ettt et e et e e e e e e e 116,532
Deferred TEVENUE. . . . . ottt e 1,596,199
Total Liabilities — discontinued operations. . ... ....... ... ... .. ... ... ... ... ... ..... $ 2,024,237
NTS Acquisition

On January 2, 2025, the Company closed the Acquisition pursuant to which the Company acquired NTS through
a two-step merger process. The aggregate consideration delivered by the Company to Newtek at the Acquisition
Closing consisted of (i) $4,000,000 in cash and (ii) 4,000,000 shares of Series A Preferred Stock. In addition to the
Acquisition Closing Consideration, the Acquisition Agreement provides that Newtek is entitled to receive an amount
up to $5,000,000 (the “Acquisition Earn-Out Amount™) based on the Company’s achievement of certain cumulative
average adjusted EBITDA thresholds for the 2025 and 2026 fiscal years. The Acquisition Earn-Out Amount may be
paid, in the Company’s sole discretion, in cash, in shares of Series A Preferred Stock or in a combination thereof.
Pursuant to the Acquisition Agreement, to the extent that all or a portion of the Acquisition Earn-Out Amount is paid
in shares of Series A Preferred Stock, the number of shares of Series A Preferred Stock to be issued to Newtek will be
calculated based on the average of the daily volume weighted average prices of the Company’s common stock during
each trading day during a 60 calendar-day period ending on December 31, 2026; provided, that in no event shall such
price be less than $1.00.

Pursuant to the Acquisition Agreement, if the issuance of the Acquisition Earn-Out Stock Consideration would cause
Newtek’s “total equity” (as calculated under the Bank Holding Company Act of 1956, as amended, and as implemented
and interpreted by the Board of Governors of the Federal Reserve System) in the Company to exceed one-third of the
“Total Equity Cap”, then the number of shares of Series A Preferred Stock issuable as Acquisition Earn-Out Stock
Consideration will be adjusted so that the Company will issue to Newtek the maximum number of shares of Series A
Preferred Stock that would not cause Newtek’s total equity to exceed the Total Equity Cap, with a corresponding
increase to the Acquisition Earn-Out Cash Consideration.

The Divestiture

On January 2, 2025, the Company completed the sale to Meteor Mobile of the Transferred Assets. The consideration
delivered by Meteor Mobile to the Company at the closing of the Divestiture consisted of (i) $1,350,000 in cash and
(i1) the assumption of all of the liabilities of the Sellers arising out of, or relating to, the Business or the Transferred
Assets, other than certain excluded liabilities. In addition to the Divestiture Closing Consideration, the Company is
entitled to receive, with respect to each Earn-Out Period, as defined and described below, certain payments in cash
based on the cash revenue, net of any refunds, received by Meteor Mobile that is attributable to the Business (such cash
revenue, the “Legacy Business Revenue”), as follows:

. from the six-month period beginning on July 1, 2025 and ending on December 31, 2025 (“Earn-Out Period
17), an amount equal to (i) for any Legacy Business Revenue greater than or equal to $3,500,000 and less
than $4,250,000, the amount of such Legacy Business Revenue multiplied by 0.30 plus (ii) for any Legacy
Business Revenue greater than or equal to $4,250,000, the amount of such Legacy Business Revenue in
excess of $4,250,000 multiplied by 0.40; and

. from each of the twelve-month period beginning on January 1, 2026 and ending on December 31, 2026
(“Earn-Out Period 2”), the twelve-month period beginning on January 1, 2027 and ending on December 31,
2027 (“Earn-Out Period 3”), and the twelve-month period beginning on January 1, 2028 and ending on
December 31, 2028 (“Earn-Out Period 4” and collectively with Earn-Out Period 1, Earn-Out Period 2 and
Earn-Out Period 3, the “Earn-Out Periods™), an amount equal to (i) for any Legacy Business Revenue
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13. Discontinued Operations (cont.)

greater than or equal to $7,000,000 and less than $8,500,000, the amount of such Legacy Business
Revenue multiplied by 0.30 plus (ii) for any Legacy Business Revenue greater than or equal to $8,500,000,
the amount of such Legacy Business Revenue in excess of $8,500,000 multiplied by 0.40 (the aggregate
amount, if any, earned during the Earn-Out Periods, the “Divestiture Earn-Out Amount”).

In the event of a change of control (as defined in the Divestiture Agreement) of Meteor Mobile during any of
the Earn-Out Periods, the Company is entitled to receive an acceleration payment in cash, net of any Divestiture
Earn-Out Amounts previously paid to us (the “Acceleration Payment”). If any of the Transferred Assets are sold
independently from the other assets of Meteor Mobile, the Company will be entitled to (i) 50% of the aggregate
consideration paid to Meteor Mobile for the Transferred Assets minus (ii) the aggregate amount of any Divestiture
Earn-Out Amounts received by the Sellers by the date of the change of control, minus (iii) the aggregate amount
of any Acceleration Payments previously paid through such date. If any of the Transferred Assets are sold
contemporaneously with other assets of Meteor Mobile, the Company is entitled to (x) the aggregate consideration
paid to Meteor Mobile for the Transferred Assets multiplied by the ratio of the trailing 12-month EBITDA of the
Transferred Assets sold and the EBITDA of all assets sold minus (y) the aggregate amount of any Divestiture
Earn-Out Amounts received by the Sellers by the date of the change of control, minus (z) the aggregate amount
of any Acceleration Payments previously paid through such date. The minimum Acceleration Payment for the sale
of “Paltalk,” “Camfrog” and “Vumber” is $1,650,000, $450,000 and $300,000, respectively, and the Acceleration
Payments payable to the Company are capped at $5,000,000 in the aggregate.

The amount earned in Earn Out Period 1 was $31,263 and is included in other income in the consolidated statement
of operations.

14. Related Party Transactions

Relationship

As of December 31, 2025, Newtek beneficially owned approximately 30.6% of the Company’s issued and outstanding
common stock or common-equivalent equity (on an as-converted and fully-diluted basis). Newtek is also a significant
customer of the Company.

Deposit Accounts at Newtek Bank

The Company has a commercial banking relationship with Newtek Bank. At December 31, 2025 the Company had
$1,801,300 on deposit in commercial accounts with Newtek Bank, as well as a certificate of deposit in the amount
of $1,035,747. The certificate of deposit is classified as restricted cash as it is used to secure the Credit Agreement
described in Note 11 above. There were no amounts outstanding under the Credit Agreement at December 31, 2025.

Revenue and Accounts Receivable

Revenue from Newtek and its subsidiaries and affiliates totaled approximately $7,669,549 for the year ended
December 31, 2025, representing approximately 32% of the Company’s total revenue for those periods.

Accounts receivable from Newtek and its subsidiaries and affiliates totaled approximately $75,601 as of December 31,
2025. These amounts are unsecured, non-interest bearing and due under normal trade terms. Management did not
record an allowance for credit losses related to these balances as of December 31, 2025.
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14. Related Party Transactions (cont.)
Accrued Expenses and other General and Administrative Expenses

The Company has a referral arrangement with Newtek whereby it pays commissions for referrals of customers
services. Included in accrued expenses at December 31, 2025 was $46,450 in connection with these payments. For
the year ended December 31, 2025 the Company paid Newtek $297,915 in connection with these agreements. These
amounts are unsecured, non-interest bearing, and due under normal trade terms.

In addition, the Company subleased space to an affiliate of Newtek and received $33,400, which was offset against
rent expense.

Concentration

Because Newtek is both a significant shareholder and a major customer, the Company has a concentration of revenue
with this related party. The loss of this customer could have a material adverse effect on the Company’s operations.

15. Subsequent Events

Management has evaluated subsequent events or transactions occurring through the date the consolidated financial
statements were issued and determined that no other events or transactions are required to be disclosed herein.
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ITEM 9. CHANGES IN AND DISAGREEMENTS WITH ACCOUNTANTS ON ACCOUNTING AND
FINANCIAL DISCLOSURE

None.

ITEM 9A. CONTROLS AND PROCEDURES

Evaluation of Disclosure Controls and Procedures

Disclosure controls are procedures that are designed with the objective of ensuring that information required to be
disclosed in our reports filed under the Exchange Act, such as this Annual Report on Form 10-K, is recorded, processed,
summarized and reported within the time periods specified in the SEC’s rules and forms. Disclosure controls are also
designed with the objective of ensuring that such information is accumulated and communicated to our management,
including the Principal Executive Officer and Principal Financial Officer, as appropriate, to allow timely decisions
regarding required disclosure. Internal controls are procedures which are designed with the objective of providing
reasonable assurance that (1) our transactions are properly authorized, recorded and reported; and (2) our assets are
safeguarded against unauthorized or improper use, to permit the preparation of our consolidated financial statements
in conformity with GAAP.

Our management, including our chief executive officer and chief financial officer, evaluated the effectiveness of our
disclosure controls and procedures (as defined in Rules 13a-15(e) or 15d-15(e) under the Exchange Act) as of the end
of the period covered by this report. There are inherent limitations to the effectiveness of any system of disclosure
controls and procedures. In designing and evaluating the disclosure controls and procedures, management recognized
that any controls and procedures, no matter how well designed and operated, can provide only reasonable assurance of
achieving the desired control objectives.

Based on the evaluation as of December 31, 2025, our chief executive officer and chief financial officer concluded
that our disclosure controls and procedures were effective to provide reasonable assurance that information we are
required to disclose in reports that we file or submit under the Exchange Act is recorded, processed, summarized and
reported within the time periods specified in the SEC’s rules and forms, and that such information is accumulated and
communicated to our management, including our chief executive officer and chief financial officer, as appropriate, to
allow timely decisions regarding required disclosure.

Management’s Annual Report on Internal Control Over Financial Reporting

Our management is responsible for establishing and maintaining adequate internal control over financial reporting
(as defined in Rules 13a-15(f) or 15d-15(f) under the Exchange Act). Our internal control system was designed
to, in general, provide reasonable assurance to our management and the Board regarding the preparation and fair
presentation of published financial statements, but because of its inherent limitations, internal control over financial
reporting may not prevent or detect misstatements.

Our chief executive officer and chief financial officer evaluated the effectiveness of our internal control over financial
reporting as of December 31, 2025, and based on that evaluation, management concluded that our internal control over
financial reporting was effective as of December 31, 2025.

The framework used by management in making that assessment was the criteria set forth in the document entitled
“Internal Control — Integrated Framework™ issued by the Committee of Sponsoring Organizations of the Treadway
Commission in 2013.

Changes in Internal Control over Financial Reporting

There were no changes in our internal control over financial reporting during the quarter ended December 31, 2025
(as defined in Rules 13a-15(f) or 15d-15(f) under the Exchange Act) that have materially affected, or are reasonably
likely to materially affect, our internal control over financial reporting.
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ITEM 9B. OTHER INFORMATION

During the three months ended December 31, 2025, none of the Company’s directors or executive officers adopted or
terminated a “Rule 10b5-1 trading arrangement” or “non-Rule 10b5-1 trading arrangement,” as each term is defined
in Item 408(a) of Regulation S-K.

ITEM 9C. DISCLOSURE REGARDING FOREIGN JURISDICTIONS THAT PREVENT INSPECTIONS

Not applicable.
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PART III

ITEM 10. DIRECTORS, EXECUTIVE OFFICERS AND CORPORATE GOVERNANCE

The information required in response to this Item 10 is incorporated herein by reference to our Definitive Proxy
Statement on Schedule 14A to be filed with the SEC no later than 120 days after the end of the fiscal year covered by
this Annual Report on Form 10-K.

ITEM 11. EXECUTIVE COMPENSATION

The information required in response to this Item 11 (except for the information required by Item 402(v) of
Regulation S-K) is incorporated herein by reference to our Definitive Proxy Statement on Schedule 14A to be filed
with the SEC no later than 120 days after the end of the fiscal year covered by this Annual Report on Form 10-K.

ITEM 12. SECURITY OWNERSHIP OF CERTAIN BENEFICIAL OWNERS AND MANAGEMENT AND
RELATED STOCKHOLDER MATTERS

The information required in response to this Item 12 is incorporated herein by reference to our Definitive Proxy
Statement on Schedule 14A to be filed with the SEC no later than 120 days after the end of the fiscal year covered by
this Annual Report on Form 10-K.

ITEM 13. CERTAIN RELATIONSHIPS AND RELATED TRANSACTIONS, AND DIRECTOR
INDEPENDENCE

The information required in response to this Item 13 is incorporated herein by reference to our Definitive Proxy
Statement on Schedule 14A to be filed with the SEC no later than 120 days after the end of the fiscal year covered by
this Annual Report on Form 10-K.

ITEM 14. PRINCIPAL ACCOUNTANT FEES AND SERVICES

The information required in response to this Item 14 is incorporated herein by reference to our Definitive Proxy
Statement on Schedule 14A to be filed with the SEC no later than 120 days after the end of the fiscal year covered by
this Annual Report on Form 10-K.
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PART IV

ITEM 15. EXHIBITS AND FINANCIAL STATEMENT SCHEDULES

(a) Documents filed as part of this Annual Report on Form 10-K.

1. Report of Independent Registered Public Accounting Firm. ................................ F-2
Consolidated Balance Sheets as of December 31,2025 and 2024 . . ......... ... ... .. . ... F-4
Consolidated Statements of Operations for the Years Ended December 31, 2025 and 2024 . ... .. .. F-5
Consolidated Statements of Changes in Stockholders’ Equity for the Years Ended December 31,

2025 and 2024 . . . F-6
Consolidated Statements of Cash Flows for the Years Ended December 31, 2025 and 2024 . ... ... F-7
Notes to Consolidated Financial Statements. . ............ .. ... i, F-8

2.  Financial Statement Schedules: Financial statement schedules have been omitted as information required is
inapplicable or the information is presented in the consolidated financial statements and the related notes.

3. The exhibits listed below are filed, furnished or incorporated by reference, as applicable, as a part of this Annual
Report on Form 10-K.

2.1# Agreement and Plan of Merger, dated August 11, 2024, by and among Intelligent Protection Management
Corp., PALT Merger Sub 1, Inc., PALT Merger Sub 2, LLC, Newtek Technology Solutions, Inc. and
NewtekOne, Inc. (incorporated by reference to Exhibit 2.1 to the Current Report on Form 8-K of the
Company filed on August 12, 2024 by the Company with the SEC).

2.2#%%%  Agset Purchase Agreement, dated November 7, 2024, by and among Intelligent Protection Management
Corp., Paltalk Holdings, Inc., Paltalk Software, Inc., Camshare, Inc., A.V.M. Software, Inc., Vamber, LLC,
and Meteor Mobile Holdings, Inc. (incorporated by reference to Exhibit 2.1 to the Current Report on
Form 8-K of the Company filed on November 8, 2024 by the Company with the SEC).

3.1 Certificate of Incorporation of Intelligent Protection Management Corp. (as amended through May 8,
2025) (incorporated by reference to Exhibit 3.1 to the Quarterly Report on Form 10-Q of the Company
filed on May 14, 2025 by the Company with the SEC).

3.2 Amended and Restated Bylaws of Intelligent Protection Management Corp. (as amended through
January 2, 2025) (incorporated by reference to Exhibit 3.2 to the Annual Report on Form 10-K of the
Company filed on March 24, 2025 by the Company with the SEC).

33 Certificate of Designations of Series A Non-Voting Common Equivalent Stock of Intelligent Protection
Management Corp. (incorporated by reference to Exhibit 3.3 to the Current Report on Form 8-K of the
Company filed on January 2, 2025 by the Company with the SEC).

4.1% Description of Securities of Intelligent Protection Management Corp.

10.1F Amended and Restated Intelligent Protection Management Corp. 2011 Long-Term Incentive Plan
(incorporated by reference to Exhibit 10.1 to the Quarterly Report on Form 10-Q (File No. 000-52176) of
the Company filed on November 14, 2011 by the Company with the SEC).

10.27 Form of Restricted Stock Unit Award Agreement (incorporated by reference to Exhibit 99.2 to the
Registration Statement on Form S-8 (File No. 333-174456) of the Company filed on May 24, 2011 by the
Company with the SEC).

10.37 Form of Restricted Stock Award Agreement (incorporated by reference to Exhibit 99.3 to the Registration
Statement on Form S-8 (File No. 333-174456) of the Company filed on May 24, 2011 by the Company
with the SEC).

10.4% Form of Nonqualified Stock Option Agreement (incorporated by reference to Exhibit 99.4 to the
Registration Statement on Form S-8 (File No. 333-174456) of the Company filed on May 24, 2011 by the
Company with the SEC).

10.57 Form of Incentive Stock Option Agreement (incorporated by reference to Exhibit 10.2 to the Quarterly
Report on Form 10-Q (File No. 000-52176) of the Company filed on November 14, 2011 by the Company
with the SEC).

10.6F Intelligent Protection Management Corp. 2016 Long-Term Incentive Plan (incorporated by reference to
Exhibit 10.1 to the Current Report on Form 8-K of the Company filed on May 20, 2016 by the Company
with the SEC).
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19.1

First Amendment to Intelligent Protection Management Corp. 2016 Long Term Incentive Plan, dated as
of April 10, 2017 (incorporated by reference to Exhibit 10.1 to the Current Report on Form 8-K of the
Company filed on May 30, 2017 by the Company with the SEC).

Form of Nonqualified Stock Option Agreement (incorporated by reference to Exhibit 10.2 to the Quarterly
Report on Form 10-Q of the Company filed on August 11, 2016 by the Company with the SEC).

Form of Incentive Stock Option Agreement (incorporated by reference to Exhibit 10.3 to the Quarterly
Report on Form 10-Q of the Company filed on August 11, 2016 by the Company with the SEC).

Form of Director and Officer Nonqualified Stock Option Agreement. (incorporated by reference to
Exhibit 10.13 to the Annual Report on Form 10-K of the Company filed on March 23, 2022 by the
Company with the SEC).

Form of Restricted Stock Award Agreement (incorporated by reference to Exhibit 10.4 to the Quarterly
Report on Form 10-Q of the Company filed on August 11, 2016 by the Company with the SEC).
Intelligent Protection Management Corp. 2025 Long-Term Incentive Plan (incorporated by reference to
Exhibit 10.1 to the Current Report on Form 8-K of the Company filed on May 9, 2025 by the Company
with the SEC).

Form of Nonqualified Stock Option Agreement under the Intelligent Protection Management Corp.
2025 Long-Term Incentive Plan (incorporated by reference to Exhibit 10.3 to the Quarterly Report on
Form 10-Q of the Company filed on August 12, 2025 by the Company with the SEC).

Form of Incentive Stock Option Agreement under the Intelligent Protection Management Corp. 2025
Long-Term Incentive Plan (incorporated by reference to Exhibit 10.4 to the Quarterly Report on Form 10-Q
of the Company filed on August 12, 2025 by the Company with the SEC).

Form of Restricted Stock Award Agreement under the Intelligent Protection Management Corp. 2025
Long-Term Incentive Plan (incorporated by reference to Exhibit 10.5 to the Quarterly Report on Form 10-Q
of the Company filed on August 12, 2025 by the Company with the SEC).

Form of Director and Officer Nonqualified Stock Option Agreement under the Intelligent Protection
Management Corp. 2025 Long-Term Incentive Plan.

Second Amended and Restated Executive Employment Agreement, dated January 2, 2025, by and between
Intelligent Protection Management Corp. and Jason Katz (incorporated by reference to Exhibit 10.2 to the
Current Report on Form 8-K of the Company filed on January 2, 2025 by the Company with the SEC).
Second Amended and Restated Executive Employment Agreement, dated January 2, 2025, by and between
Intelligent Protection Management Corp. and Kara Jenny (incorporated by reference to Exhibit 10.3 to the
Current Report on Form 8-K of the Company filed on January 2, 2025 by the Company with the SEC).
Executive Employment Agreement, dated January 2, 2025, by and between Intelligent Protection
Management Corp. and Adam Zalko (incorporated by reference to Exhibit 10.4 to the Current Report on
Form 8-K of the Company filed on January 2, 2025 by the Company with the SEC).

Executive Employment Agreement, dated January 2, 2025, by and between Intelligent Protection
Management Corp. and Jared Mills (incorporated by reference to Exhibit 10.5 to the Current Report on
Form 8-K of the Company filed on January 2, 2025 by the Company with the SEC).

Registration Rights Agreement, dated October 7, 2016, by and between Intelligent Protection Management
Corp. and Clifford Lerner (incorporated by reference to Exhibit 10.2 to the Current Report on Form 8-K
of the Company filed on October 11, 2016 by the Company with the SEC).

First Amendment to Registration Rights Agreement, dated June 15, 2018, by and between the Company
and Clifford Lerner (incorporated by reference to Exhibit 10.2 to the Current Report on Form §-K of the
Company filed on June 19, 2018 by the Company with the SEC).

Registration Rights Agreement, dated January 2, 2025, by and between Intelligent Protection Management
Corp. and NewtekOne, Inc. (incorporated by reference to Exhibit 10.1 to the Current Report on Form 8-K
of the Company filed on January 2, 2025 by the Company with the SEC).

Form of Indemnification Agreement (incorporated by reference to Exhibit 10.19 to the Annual Report on
Form 10-K of the Company filed on March 24, 2025 by the Company with the SEC).

Business Loan Agreement and Credit Agreement and Revolving Promissory Note, dated April 10, 2025,
by and among Intelligent Protection Management Corp., Intelligent Protection LLC and Newtek Bank,
National Association (incorporated by reference to Exhibit 10.1 to the Current Report on Form 8-K of the
Company filed on April 16, 2025 by the Company with the SEC).

Intelligent Protection Management Corp. Insider Trading Policy. (incorporated by reference to Exhibit 19.1
to the Annual Report on Form 10-K of the Company filed on March 24, 2025 by the Company with the
SEC).
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21.1

23.1*
31.1%*

31.2%

32.1%*

97.1

101.INS
101.SCH
101.CAL
101.DEF
101.LAB
101.PRE
104

Subsidiaries of the Company (incorporated by reference to Exhibit 21.1 to the Annual Report on Form 10-K
of the Company filed on March 24, 2025 by the Company with the SEC).

Consent of Grassi & Co., CPAs, PC.

Certification of the Chief Executive Officer of the Company, pursuant to Section 302 of the Sarbanes-Oxley
Act of 2002.

Certification of the Chief Financial Officer of the Company, pursuant to Section 302 of the Sarbanes-Oxley
Act of 2002.

Certification of the Chief Executive Officer and Chief Financial Officer of the Company, pursuant to
Section 906 of the Sarbanes-Oxley Act of 2002.

Intelligent Protection Management Corp. Compensation Recovery Policy (incorporated by reference
to Exhibit 97.1 to the Annual Report on Form 10-K of the Company filed on March 24, 2025 by the
Company with the SEC).

Inline XBRL Instance Document

Inline XBRL Taxonomy Extension Schema Document.

Inline XBRL Taxonomy Extension Calculation Linkbase Document.

Inline XBRL Taxonomy Extension Definition Linkbase Document.

Inline XBRL Taxonomy Extension Label Linkbase Document.

Inline XBRL Taxonomy Extension Presentation Linkbase Document.

Cover Page Interactive Data File (formatted as Inline XBRL and contained in Exhibit 101).

# Schedules and exhibits have been omitted pursuant to Item 601(b)(2) of Regulation S-K. Intelligent Protection Management
Corp. hereby undertakes to furnish supplementally copies of any of the omitted schedules and exhibits upon request by the
Securities and Exchange Commission.

T Management contract or compensatory plan arrangement.

* Filed herewith.

**  The certification attached as Exhibit 32.1 is not deemed filed with the Securities and Exchange Commission and is not to
be incorporated by reference into any filing of Intelligent Protection Management Corp. under the Securities Act of 1933, as
amended, or the Securities Exchange Act of 1934, as amended, whether made before or after the date of the Annual Report
on Form 10-K, irrespective of any general incorporation language contained in such filing.

*¥*%  Certain confidential information has been excluded pursuant to Item 601(b)(2)(ii) of Regulation S-K. Such excluded
information is not material and is the type that Intelligent Protection Management Corp. treats as private or confidential.

ITEM 16. FORM 10-K SUMMARY

Not applicable.
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SIGNATURES

Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, the registrant has duly
caused this report to be signed on its behalf by the undersigned, thereunto duly authorized.

Dated: March 17, 2026 INTELLIGENT PROTECTION
MANAGEMENT CORP.

By: /s/ Jason Katz
Jason Katz
Chief Executive Officer
(Principal Executive Officer)

Pursuant to the requirements of the Securities Exchange Act of 1934, this report has been signed below by the following
persons on behalf of the registrant and in the capacities and on the dates indicated.

Signature Title Date

/s/ Jason Katz Chief Executive Officer and Chairman of the Board March 17, 2026
Jason Katz (Principal Executive Officer)

/s/ Kara Jenny Chief Financial Officer and Director March 17, 2026
Kara Jenny (Principal Financial and Accounting Officer)

/s/ Yoram “Rami” Abada Director March 17, 2026
Yoram “Rami” Abada

/s/ Lance Laifer Director March 17, 2026
Lance Laifer

/s/ Sidney Rabsatt Director March 17, 2026
Sidney Rabsatt

/s/ John Silberstein Director March 17, 2026

John Silberstein

/s/ Barry Sloane Director March 17, 2026
Barry Sloane
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CORPORATE INFORMATION

DIRECTORS AND EXECUTIVE OFFICERS

Jason Katz
Chief Executive Olfficer
and Chairman of the Board of Directors

Kara Jenny
Chief Financial Officer, Director

Jared Mills
President

Adam Zalko
Chief Operating Officer

Yoram “Rami” Abada
Director
Former President, Factory Direct Enterprises

Lance Laifer

Director

Chief Executive Officer,

Blue Frog Open Track Media Management,
All The World's A Stage Al, Inc.,

Old Forge Media Management,

Old Forge Asset Management and

Laifer Capital Management, Inc.

Sidney Rabsatt
Director
Chief Product Officer, MindsDB

John Silberstein
Director
Former General Counsel, A.V.M. Software, Inc.

Barry Sloane

Director

Chairman, Chief Executive Officer and President,
NewtekOne, Inc.

CORPORATE HEADQUARTERS

30 Jericho Executive Plaza, Suite 400E
Jericho, New York 11753

STOCK LISTING
Nasdaq Capital Market: [PM

INDEPENDENT REGISTERED PUBLIC
ACCOUNTING FIRM FOR FISCAL YEAR
ENDING DECEMBER 31, 2026

Grassi & Co., CPAs, PC.
50 Jericho Quadrangle, Suite 200
Jericho, New York 11753

TRANSFER AGENT AND REGISTRAR

Equiniti Trust Company, LLC
28 Liberty Street, 53" Floor
New York, New York 10005
Telephone: 800-937-5449

ANNUAL MEETING OF STOCKHOLDERS

The 2026 Annual Meeting of Stockholders will
be held at 9:00 am., Eastern Time, on May 7,
2026 only via live webcast over the Internet at
https://edge.media-server.com/mmc/p/tid8riw?2.

Holders of record of our common stock on March 27,
2026, are entitled to notice of and to vote at the 2026
Annual Meeting.

COMPANY WEBSITE

WWW.Ipm.com



